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EYXAPIXTIEX

o mv mapodoo mroyoky epyoacio, Oa O&hape ko ta tpio péAn g opddag, va
EVYOPICTICOVUE TIC OWKOYEVEIEG WOG, YO TNV TOALTIUN OTNPEN TOLG OIKOVOUIK(G Kol
YUYoAoyKA OAa ta ypdvia TG eoitmong poc. Emiong, 1000 10 Teyvoroywd Exmoidevtikd
Topopa g Iatpag, mov pog d€ymke, 660 Ko tovg Kabnyntég, mov pog Pondnoav va
TPOYUOTOTOCOVLE TO OVELPO LG KOl VO, OTOQOITGOVUE GMOOTA omtd avTn T o)oAr. Téhog,
Ba Béhape va guyaplotioovpe OAoVG 66ovg Bondncav oty Tpaypatomoinon g Tapovsug
epyaciog.



ITPOAOI'OX

Me 10 mépacpa TV ypdVEOV 0 avTayOVIcHOS, 0l Katvotopies Kot 1 ehevbepn fodAnon, sivar
TOAD avénuéva, o TA0VTOG TPOEPYETAL KLPIWG amd TNV TOLOTNTA, TNV IKOVOTOINGT TOV
TeEAATN, TNV Kowvotopio Kot TV ovoamtuén véov teyvikov pedddov. ‘Etor gpeavietor n
aVAYKN Yo TPOTOLG €VPECNC MEAATOKEVIPIKOV Tpoceyyicewy, 6mwg avty tov Customer
Relationship Management-CRM. To cuotipata dioyeipiong meAatelakdv oyéoemv, opilovral
OG o PIAOGOQIa 1] GTPATNYIKY], COLP®VA UE TNV Omoid, Ol EMYEPNOELS daxepiloviat Tig
oxéoelg Toug pe toug meAdtes. To cvomuo avtd, divel TV dvvatdTTe GTNV EMYEpNON VO
EMKOWMOVEL LE TOVG TEAATEG TNG HEG® TOAAATADY KOVOALDV, OTMOS TO NAEKTPOVIKO EUTOPIO,
10 Niektpovikd Marketing, to niextpovikd emyelpelv Kol GAAeG eQapUoyEG, e T ¥pon N
o)1 TOL Al0OTKTVOV.

2V OAOKANP®OT OLTNG NG epyaciag, onuoavtiky Ponbsw amotédece 1 dviAnon
TANPOEOPLOY  HECHO  EAANVIKOV Kot EEvov  BPAoYpaeldvV-avapopdv,  KOUUATLO
OLOLOPPOUEVA KOL TTPOGOUPUOGHEVO OO BALES TTVUYLOKES 1 OITAMUATIKEG EpYOCies, KaOMG Kot
TApoeopieg UEGHO MAEKTPOVIKOV ceAidwv. EmmAiéov, dmuovpyndnkov to KoTtdAANAQ
EPMTNUATOAOYLOL LE EPWTNGELS TTOL APOPOLY GVVOAIKA To CRM Kot potpdotmay ce didpopeg
EMYEPNGELG, TPOKVITOVTAS TO CYETIKA AMOTEAEGLOTA.



INEPIAHYH

21N onpepvn €moyN, 0 KOGUOG TV EMYEPNCEOV GLUVOVTE apKeTd TpofAnuata, 1660 péca
otV emyeipnomn 660 kot ££® amd avutnv. Avtd mov Kotd PAon amacyoAEl TIC EMYEPNOELS,
elvar n av&nomn tov KEPAOLE TOVG KOl OLTO GLVETAYETOL LE TN St pnomn TV meratdv. To
KAEWL Yoo TNV O1TNPNOT OVTOY®OVICTIKOD TAEOVEKTNUOTOS OTIC GUYYPOVES Oyopés, €ivar o
neAdng. Elvan onpovtcd ot etaipieg va yvopilovv, motot eivar ot TeAATEG TOVG, TO101 TEAATEG
TO0C amOQEPOVYV TA TEPLOCOTEPA KEPOM Kot TL Bo KpaToEL TOLG TEAATEC OQVTOVG
TKOVOTOUNUEVOVG KOl APOCIOUEVOVS Yo TOAD Kapd. Ot oxéoelg pe tov meldtn umopet vo
glval O10mpocMOTIKES, OAAL MGTOCO LIAPYOLYV KOl TO KOTAAANAG AOYIGLUIKA Y0 OUTH TNV
dovAeld yvootd wg CRM=cvotnpata dtoyeiptong melatelokdv oyécemy. ZKOTOg Aomdv g
TOPOVCOG EPYOSIOG, Elval vo LLag EVIUEPADGEL Yo TIG WO1OTNTES ALTOD TOL AOYIGHIKOD, VO LOG
emdei&el TPOTOVG ayopds Kol €YKOTAGTAONG. XT0 TEAOG va pag PBondnoel va kotaAidfovpie
OGO GLUPEPOLGA 1) OYL NTOV 1] AYOPE TOL AOYICUIKOD QTOV Kot Kotd TOG0 cuvEPare BeTikd
omv emyeipnon pog. Xe avtd Pondd moAD Kol GYETIKY €£PELVO. TOL TPOYLUATOTOW|ONKE.
EmnpocBétme, pog emoeikviel Toug TpOTOVG TOV UTOPOVIE VO TOVAT|GOVIE GTOV TEANTN UE
Baowcég T Aettovpyio Ttov Marketing, Tov e-CRM, tov e-Commerce kot dAla. Télog, oV
TOPOVCO, TTUYLOKT ETOEIKVOOVTAL Ol AEITOVPYIEG YOP® GO TNV CVTOUOTOTOINGT TWANCEDV
SFA, amd v avtopatoroinon tov Marketing MA kabmg kot tnv euanpétnon tov meAd
CS. Znuavtikd poAo yio TNV EMTUYN VTOGTAPIEN TOV TOPOUTAV® AEITOLPYIDV, Toilel Kot M
EPOPUOYN HOG GOOTNG GTPATNYIKNG N omoia Ba epapproctel 1060 Ge emyelpnolakd 6Go Kot
TEAOTOKEVTPIKO EMIMEDO.



ABSTRACT

Today, the business world encounters several problems, both within the company and beyond.
What basically employs businesses are increasing their profits and that means the retention of
customers. The key to maintaining a competitive advantage in modern markets, is the
customer. It is important for companies to know what their customers are, what their
customers generate the most profit and what will keep these customers satisfied and loyal for
along time. The relationship with the customer can be interpersonal, but nevertheless there,
and appropriate software for this job known as CRM = Customer relationship management
systems. Therefore, the aim of this paper is to inform us about the properties of this software
to show us ways to buy and install. In the end it helps us to understand how advantageous or
not was the purchase of the software and whether contributed positively to our business, this
helps a lot and took a survey. Additionally shows us how we can sdll to the customer with
basic operation of Marketing, the eeCRM, e-Commerce of and more. Finally, in this thesis
demonstrate the functions around the sales automation SFA, by automating the MA
Marketing and customer service CS. Important role for the successful support of these
functions, playing and implementing a sound strategy that will be implemented at both
operational and customer-level.



EIXATQI'H

H mapodoa ntuyioxn epyacio dnpovpyndnke yio vo KaADYEL avayKes Kot TpofAnpato Téve
OTIG TEATELNKEG OYECELS OTTMG EYEL NON daTLTMOET, Kot Vo Lo S1opOTIoEL e OAEC eKElVES TIg
Aemtopépeteg tov CRM doyiopukod, mov pa emyeipnon av To €YKATOCTNGEL GOGTA UTOPEl va
EMTUYEL LEYOAQ KEPOT TOPAAANAQ LE TNV SLUTIPNON OUOADY TEAATEINKOV CYECEWDV.
AvoAvtikd, 1 mroylokn epyacio pog amoteleitanr and téccepa BempnTIKA KeQAAMLO Kot Eva
EPELVITIKO.

210 APAOTO KEPAAAL0, YivETOL [0 10TOPIKN ovadpoun yw v dpvon towv CRM, and mov
mponABav kot oo N €£EMEN Tovg. [TapdAinia, dtatvdvovTon d14Popotl 0piopol, COLPOVA
pe Vv dmoyn S10pOp®V 0IKOVOLOAGY®V Kol 0VAAOYO TNV OTTIKN Y®Via Tov To PAENEL KAVELS.
Toviletar 0 oKomdg TOVS, TO SOUIKE TOVG GTOLXELD, Ol KOTNYOPIEG TOVS, TOL TAEOVEKTILATO KOl
petovektuatd tovg. TEAOC, ava@Eépoviol T CGLOTATIKA TNG EmMTVYIOG TOVLS, AOYOL OV
OTTOTLYYAVOLV KOl TPOTTOL OITOPLYTG TNG ATTOTVYI0G VTNG.

211 GLVEXELN TEPVALE GTO OEVTEPO KEPAAOO GTO 0moio, Toviletan 1 emppon twv CRM og
meAdTN, emyeipnon kot mpounbevti). AvaAidovior o opioprog Tov T givor meAdTNg, o £idn
QVTOV, | GLALOYT SEGOUEVAOV Y10 TOV TEANTN, O KUKAOG {ONG TOVG, Kol EMOEIKVVOVTOL TPOTOL
anOAEG TEAATOV omtd TV emyeipnon. ‘Eneita, mAnpopopoduacte yioo v €nidpacT TOL
CRM omyv emyeipnon, mote propel va vioBetoet o "'E° CRM, v motovg Adyoug Kot Tovg
KOokAovg Comg g emyeipnong. TomoBetovvior GYETIKA TOPASEIYHOTO EMYEPNCE®Y TOV
yxpNoonooHv to Aoyispukd CRM kot yevikd yivetan pia ovykpion tov CRM og EAAGSa ko
eEmtepko. Kieivovtag, yivetot pia sovroun avaeopd yio. to CRM otov mpounbegvty.
Mnaivovtog 6to TPiTo KEQAAAL0, YiveTon TANPNG evnuépmon yia T oxéon tov CRM pe v
teyvoroyia TAnpoeoplav(IT), v emyepnuatikn gvevia(Bl), v e£6pvén dedopévav(DM),
10 dradiktvo(l) ko téhog to Marketing. Méoa oe dha avtd avapépovtat, ot Tpomotl eE0pvéng
dedopévav, 1 Aettovpyion Tov e-mail, n Aertovpyio Tov &CRM kot o1 epappoyég tov, M
Aertovpyion TOL NAEKTPOVIKOD gpmmopiov(e-COMMErce) Kot To LOVIEAD TOV Kot 1 dapopd Tov
pe to Marketing kafd¢ kot kamoteg GALeG Aettovpyieg TOL TEAEVTAIOV.

‘Exovtag @tdost oto televtaio Bempntikd KeE@AAAO TO TETAPTO, GNUEIOVOVTAL TO TTAVTOL
YOP®W OO TNV GTPATNYIKY TOV TPEMEL VO EQAPUOLEL O ETLXEIPNON TPOKEUEVOD VO, ATOKTA
TEAATOKEVTIPIKO YOPOUKTNPA, TO OQEAN TNG, O TPOoHTOBEGELS VAOTTOINGNG TNG KOt 0 GYEOOGUOG
™m¢. Emonpaivovtat o opiopde kat ot katnyopieg tov CRM projects kot émetta 1 gupdtepn
évvoln Tov Aoytopkov. TomoBetovvtal £10M Kol Katnyopieg AOYIGUIKAOV Kot GUVEYEWD EXEL M)
vAomoinon kot gykatdotacn CRM Loyiopikomv. @tdvovtag 6to TEL0G, ovapEépovTot To, KOGTN
tov CRM, 1 gknaidevon tov vToAANA®V Tov O T0 ¥PNGLOTOGOVY, Ot aplOUNTIKOL OeikTEg
pétpnong g amodotikdétrog tTov CRM kot ypdeoviar Alyo Adywo yioo TNV HEAAOVTIKN
TPOOTTIKY] TOVG.

Mo v ohokApmoN TG TTVYLOKNG EPYAGING, dNUIOVPYNONKE Kol TO TEPTTO KEQAAALO, TTOV
OVIKEL GTO EPELVNTIKO HEPOG. £TO oNpeio avtd, yivetor n épgvuva TG epyaciog Le TV xpron
EPMTNUATOAOYIOV, TO OTOl0 HOPACTNKE GE GCYETIKEG €TAUPIEG TOV YPNGUYLOTOOVV TO
Aoyopkd CRM. Méow tng ¥pnong Tov epmTHCENDY, KUTUPEPUIE VO, CLYKEVIPOCOVUE OGEG
mnpoeopieg Mrtav omapaitntes ywo 10 Aoywopkd ovtd. Katomwv, Kataguyope og
GUUTEPACLOTO KOl TPOTAGELS.
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OEQPHTIKO MEPOX
KE®PAAAIO 1°
BAXIKEX I'NQXEIX I'lA TO CRM

Iotopikn) avadpoun twv CRM*

To ERP amotehodv olokAnpouéva TANPOPOPIOKE GLUGTINUOTO TOL GOV GTOXO £YOLV TNV
VROGTNPIEN OADV TOV ETLXEPNCLOKOV AEITOLPYIOV. Ta cLGTANATO OVTE OEV OMOTEAOVV
npoceatn Wéa. H apyn eiye yiver amd to ‘70 pe to MRP(material requirement planning),
OALQ TO. GUYKEKPUYEVE CLOTNUOTA ElYov EVOOUATOUEVEG TOAD Alyeg Aettovpyieg. Kabmg
Aowdv mepvovoav ta xpdvia, EEATNKOV Kot TPOooTEOKay Aertovpyieg mov apopovcav
KAAOOVG OTmG avTOG TG YpnpaTookovopiog Kot Tov aviporivov mopwv. Ta cvotiuata
uetovoudotnkav o MRPII. Avtq n mpdodog cuveyiomke kal otnv dekaetio Tov ‘90 Kot
TEMKG To GLGTHROTO OVTA Tapépevay yvootd o¢ ERP(enterprise resource planning).
61000, TO GLGTNUOTO AVTE £3VOV TEPICCOTEPT EUPOCT| OTIS ECMTEPIKES OlEPYATIES TNG
etapioc. 'Etor Aomdv 1 avdykn yio po mo TEAATOKEVIPIKY TPOGEYYIGT GE GLVOVAGUO LE
mv e£EMEN TG TEXVOAOYiaG Kot TNV E0IKEIMON TOV KOTAVOAMTIKOD KOOV, 001yNGaV GTO
ovotuato CRM (customer relationship management) to onoia kot amoteAovv e£EMEN TV
Khaoowov ERP. Kvplog otdyog g epoppoyng avtig, 6mmg o dovpe kol avalvtikd
TopOKATo, givar 1 eEumnpétnon TV EEATOMKEVUEVOV AVAYKOV TOV TEAATMOV, 1| 0ol
EMTLYYAVETOL HECE® HIOG GLYKEKPIUEVNG KOl ovotnuatoromuévng pebodoroyiog ot
otpotnykns. Ta cvotnuaTo oVTA 0TOcKOTOVV 6TV aéNoT T®V Toc®V Tov dbéTovy ot
TEAATEG Y10 KATOVOAMTIKEG OOMAVEG, GTOV TMEPLOPIGUO OAMMAELNG KOTOAVOAMTMOV KOl TO
ONUOVTIKOTEPO GTNV ONMOVPYiO MGTOV O0yopasTikov Kowvov. H onupiovpyia cvotnudtov
TEAATELOKDOV OYEGEDMV OPEILETOL GTNV HETAPOAT TNG GTPUTNYIKNG TV EMYEIPNCEWV OO TO
covallokTiké Marketing (cvvaAloyn meAaTOV-emyEipnong) O©T0  TEAUTOKEVTPLKO
Marketing (apocimon otig avaykeg Tov merdt). H aAlayn avt) onpodpynce v avaykn
GLALOYNG TANPOPOPIDV TTOV APOPOVV TOVS TEAATES KOL TNV OLVAAVCT OVTAOV.

H otopucn e€éMEn tov CRM mepilopfavel Tpeig yeviég LEYpL vo. OTACEL GTNV OTUEPIVN
tov poper(Kumar & Reinartz,2006)*

1" yevid: Agitovpyuch Ipocéyyion (1990-1996)

Avt n mepiodog agpopovoe TV avtopatomoinon ¢ mdAnong. o moapdostypo To
telemarketing, v tonobémon mapayyeMdv, v vrootNpiEn eELINPETNONG TEAATOV HECH
TNAEPOVIKDOV KEVTIP®V KOl GALQ.

"hitp://dl .wikiversity.org/wiki/Customer Relationship Management Systems %28CRM %2
9

*Kumar V. & Reinartz W., 2006, ‘Customer Relationship Manage-ment: A Databased
Approach’, New York: John Wiley & Sons Inc, Publication Date: June 13, ISBN-10:
0471271330, Edition: 1
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2" yevié: Front End Agitovpyieg(1996-2002)

Avt n Aewtovpyia glye cav oTOXO VA ONUIOVPYNOEL U0 KO OVIIUETOMTION OA®V TMOV
CUVOALOYDV TOV TEAATMV, AVEEAPTNTO OTTO TO LEGOV KOl TOV AOYO EMKOILVOVING TOVG.

3" yevid: Zrpoatnyikh Ipocéyyion(2002-c1uepa)

Ye auty TV yevid ot gtaupeieg ovveldnromolovy 6Tt o CRM amotedel khpla oTpatnyikn
emaoyn. Koatavooov kol emikevipovovior omnv mpaypatikn afia eéumnpétmong tov
nehoTOV Kol €oTialovv oty kaAvtepn dvvarn. H avdmrtuén tov dadwiktoov (internet)
Bondnoe moAd oy evoopdtmon tov CRM kot ot gtaupeieg avtilapfavovior TAéov Tov
TPOYUATIKO 6KOTO TOV, 0 0Toi0g glvat Ta £500a Kot Oyt LOVO 0 EAEYXOG KOGTOVG,.

1.1 Tt eivat éva mAnpo@opLako cvoTnua’

Opopog I1¥ :
‘Eva mAnpogopiaxkd cuotnpa anotedeitor amd aAANAocuvdedpeva ototyeio, To omoio Hog
EMTPETOLV TNV OlEpyacia, avdAvon, amofnKevoT, GLALOYY| Kol S1OVOUT LG TANPOPOPTa.

2xomdg IIX :
Yxomdg Tov givan vo BonOnoet ot droiknon, otov

OLUVTOVIGUO, oToV éAeyy0o kaBMG Kol otV ANYN amoQAcE®Y €VOG OPYOVIGLOV 1) HL0G
emyeipnong.

XAPAKTHPIZETIKA TAHPO®OPIAX:
U Tayvmmra

EvkoAio katavonong

Akpipera amodoong

Kotorliniotnta

IIpocappoctikéTnTO

AvTIKEPEVIKOTN T

IIAnpomra

Emxapoétnto

cocococoac

Aouiké otoryeio evoc 1T 4
-YAko - évtomo vako (H/Y & Aiktvo)

-Aoyiopikd

-AvBpomot
-Bdaon dedopévov
-Awdikacio

Agdopéva: Ta dedopéva mov enelepydleton Eva TANpo@oplokd cvotnua eEaptdvtal omd
@VO™ TOV KABE OPYaVIGHOV KO 0O TIG OOUTHGELS TOL £XOVV Ol XPNGTES TOV.

*http://www.ingu.ntua.gr
“http://www.l ogi sti cs.tuc.gr/Contents/ Publi cati ons/39. pdf
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Awdwkaoio: Eivar odnyiec yu tovg avOp®mOLg TOL OVAKOLV GE €Va TANPOPOPLUKO
ocvotnua. Avaioyo pe to €100¢ TOL GCLOTNUATOS OAAALEL KO M TOALTAOKOTNTO TMOV
JOKACLOV.

AvOpomor: Xpnoteg (teMkol ypnoTteg, TPOIGTAUEVOL, OI0KTATES), YXEWPLOTEG, ONUIOLPYOL
(TpoypappoTiotés, avaAvTtéc, oxedlootng Pdaong dedouévmv, €01KOC SKkTOMV, Project
manager)

Aoyiopikd: Elvar éva chvolo amd mpoypdappato, mTov Sivel 6Toug YPNOTEG TNV KOVOTNTA
ywo. ene€epyacia dedopévav uéom H/Y. Yrapyovv didpopeg katnyopiec AOYIOUIKGV, OT®C
Ba e&nynoovpe mopakdTo.

Efonthonoc H/Y: Eivar évo obOvoro efoptnudtov omwg o enefepyactng, o06vm,
TANKTPOAOYLO KOl EKTVTTMTIG.

Aiktvo: Eivat éva 6ot cUVOESNS OV EMTPENEL GTOVG VITOAOYIGTEG VoL LOpAlovTal TOLG
{0100¢ TOPOLG.

1.2 MetaBaon amwo MRP o€ ERP ka1 CRM

Katd ) dekaetio tov '60, ot d1dpopeg emyeipnoelg debveic kot EAANVIKEG, amopdcicay va
dmoovv 1Wwitepn onuacio. otV avATTLEN TOV AEITOLPYIOV TOVS HEC® MAEKTPOVIKOD
GLGTNHLOTOG, ONANOT UNXOVOYPAPNLEVO. ANUIOVPYOVVTOL AOUTOV £TGL TAKETO TTOV OLPOPOVV
™V AoY1oTikT, TV obodocio kot ™ cvAroyn amobepdtov. Ta mo yvootd sivar 10 MRP,
10 MRPII, 10 ERP, 10 CRM. A eéetdoovpe Alya otoryeia and 1o Kabéva.

1.2.1 Ivotnua oxedlaopol anattioswv og UALka-MRP

Opiouoc:

Koatd ta téAn tov ‘60 ko apyég dekaetiag tov ' 70, eppaviletor To Gﬁcrnéux MRP(material
requirements planning=cvotuata cyedlacuold amaITHoE®V G VAKG)®, mov &ival éva
TANPOPOPLOKO GUGTNUA TO ONOI0 YPNOLUOTOLEITOL GTOV GYESGUO Yo TOPAY®YN M
andknon cvvleT®V TPOidVTWV, LIOTPOIOVT®V, A" VADV, TO omoia gival amapaitnta Yo T0
YEVIKO GYEOL0 TOPAYWYIG.

Eniong mpoodiopiler v mocdmto TV TPoidviov mov omoutodviol KoOMG Kol TNV
nuepounvia mapayyeriog tovg. Av ypnoiponondel cootd Eva MRP uropel va ypnoyievoet
o¢ néBodog emkovoviag, oAld Kot va fondnocet devtepevovta TUNUOTA TG ETALPEING VO
Aertovpynoovv eviaia. Ewdwdtepa 1o cHotua avtd Bonda pia emyeipnon va dtotnpnoet
07O XAUNAOTEPO dLVOTO EMiMEdO TO AmOBENATA TNG, VO TPOYPOUUUATIOEL TIC OPOCTNPLOTNTESG
TOPAYOYNG, TO XPOVOOLAYPAUUOATE OTOCTOA®Y Kot TS dadikacies mpoundewoc. Kotd
ocvvémela pio emyeipnon yvopilel T VMKO amorteital, ToTe omotteiton, TOOT TOCOTNTU Kol
note mpémer va yiver n mopayyerio. To MRP ypnowomoteiton ce dapopmv €0®V
emyElpNoels. 261000, ival o YPNOILO GE EKEIVEG TOV EUTAEKOVTOL OTN GOVAPUOLOYNCH
TEMIKOV TTPoiovTey and ta 1010 To eEUPTAHATO TOVS, TAPA GE AVTEG TOV KOTAGKEVALOLV
TEMKO TTPOIOV.

*http://www.l ogi sti cs.tuc.gr/Contents/ Publi cati ons/39. pdf
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Ao v dAAn 10 MRP dgv taupiéletl oe emyelpnoelg mov mapdyovy Hikpo aptBpd tpoidovimv
€TNGIMG KOl TOV TAPAYOLV TOAVTAOKO Kol akpPE mpoiovto pe e£eldIKeLUEVT Epevval Kot
oxed0GHO, a@oVy avtd dev pmopel va mpocappootel oe owtég cwotd. OvoluoTiKd
ypnoonoleitatl amd Propnyavieg mov mapdyovv katd moptido (mapoywyr peydiov apOpon
TPOIOVT®V e Ypnor 10100 e£omAooD) . Mo ToAD YVmGTH EXLXEIPNOT TOL XPTCUYLOTOLEL TO
ocvotnua 0wt gival  SATO Tov 101KEVETOL GTNV TOPAYMYT| ETITAMV.
[OAEONEKTHMATA MRP

r

Q )

U AYEHZH IKANOIIOIHZHZ I[TEAATQN

U I'PHI'OPH ANTAIIOKPIZH XTIX AAAAT'EX

THX ATOPAX

BEATIQXH IIOIOTHTAX EPTAXIAXY

KAAYTEPH AIAXEIPHXEH AIIO®/TQN

U MEIQXH AIIO®/TQN XQPIX MEIQXH
EZYIIHPETHXHY IIEAATQN

U KAAYTEPOZ EAEI'XOZ ITAPATQI'HX

& )

Mivakac 1, IAcovektiuata MRP

MEIONEKTHMATA MRP
§ Abénon ovyvotrag mapayyeAidg VAKOV TOL TPOKVTTEL Omd TNV OVAYKN Vo
dwtnpnoovpe ta arobépata oe youniod eninedo

8 AvEnomn kO6oToVG TOpOyYEAMOGC

8 AvENGoN KOGTOVG UETAPOPAG

§ Kivduvoc kabvotépnong 1 S10KOmNG e Topay®yng AOym EAAEIYNG VMK®OV Kol KPS
TOGOTNTOG AmOOEUATOV

§ Meiwon mehotmdv

8 Avodettovpyia veMEing GLOTAUATOC

1.2.2 $0otnHa TPOYPAUUATIOHOU Kataokeung nopwv-MRPI|

Opiouoc:

Yta téAn tov ‘70 gpopaviCetan kot to M RPI I (manufacturing resources planning=cvoetuoto
TPOYPOUUATICUOD KOTOOKELVNG TOp®@V). To chotnua avtd cvuykprtikd pe 1o MRP oyetiCeton
KUPIOG LE T YPYUATIKES POéS amo Kot pog Tty emiyeipnon. [1o avaivtikd, Kabopilel To
KOGTOG TOV EAPTNUATOV, TO KOGTOG EPYUGIOG EMOKEVG KOl EVEPYELNS KOL TNV PELGTOTNTA
oL amouteiTon Yo v ayopd vAk®v. Oheg avtég ot mAnpoopieg amoteAovV Pactkr] Tnym
v 70 Otkovopukd Tunpo, dote va tpocsdlopicet Tig ypnuotikés poés. To Betikd oe avtd T0
ocvotnua glvatl 0Tt Propovv va cuvoefov Ko GAAEG Asttovpyieg piag emtyeipnong oe avto.
Ot o Paokég etvan  AtevBuven AvBpwmivov Avvapkod Tov GyeTileTon HE TIC TPOCANYELG



tov gpyalopévov, kabhg kot to Tuquo Marketing mov acyoAeiton pe tovg ypodvovg
nmopdooong kot mpounfeiag. To MRPII cuvavtdton wvpiog oe Propmyoavieg palikng
nopaywyng cuvletov oV, Aapupdvoviag cofapd v ‘dym Tov £podlacud Kot ™ {ftnon.
KAetvovtog Ba pmopovocav va yopaktnplotodVv Kol VHGIOES OVTOUATOTOINGHS, AP0V
UTOPOLV VO OyOPOGTOVV UEUOVOUEVO YOPIG Vo Tpoamotteitol 1 emkowmvio pe dAla
CLOTNHOTA LEGO GTNV 1010 TEPLOYY].

1.2.3 ZUoTNUO TPOYPOLUHATIGHOU ETXELPNHOTIKWV TtOpwV-ERPC

Opiouog:

‘Exovtag umer omv dekoetio tov ‘80, dnovpyeitor n avdykn kot 1 Tpoomdadsio yio
TPOYUATOTOINGY EMYEPNUATIKNG oOAoKApwons. Bacwd poro oe teyvoroykd emimedo,
nmoilovv o1 Pdoelg 0edopEVOV Kot 1 EVeon SlOp®V AELTOVPYIDOV TNG EMXEipNoNg He
onuoavtikotepeg To KuKAmpa Owovopkng Atayeipiong kot To kokAopa [apaywyngs.
Amotélecpa autig TG Tpoomabelng elvor M guedvion €vog VEOL MO GUYYXPOVOL
ovotuatog, avtd tov EPR( enterprise resources planning=cvotiuata TpoypoioTtiouon
EMYEPNUOTIKOV TOpwv). To odotnua avtd oAoKANpover Oyt poVo TO  KOKA®UO
Owovopkng Awayeipiong xor Iapaymyng oArd kor to kOKAopa AvOporivav [Mopwv,
[ToAcewv kot Aowd. Amd 1o mopamdve Aowmdv mpokvmtel mwg to. ERP, elvon
OAOKANPOUEVE GUGTNUOTO GTOV KAGOO TNG TANPOPOPIKNG, TO OToio EMOIDKOVV Vol
KOVOTIO GOV OAOVG TOVG GTOYOVG TNG EMLXEIPTONG EVOVOVTOG OAES TIG SLOOIKAGIES.

OAEONEKTHMATA ERP

e >

U ZYI'XQNEYZH EDOAIAZMOY,
[NPOTPAMMATIEMOY KAI AAAQN AIOIKHTIKQN
AEITOYPI'IQN ZE ENA XYXTHMA

U ENOIIOIHXZH OAQN TON APXEIQN AEAOMENQN
>E MIA ENIAIA BAXH AEAOMENQN

U AIIOTEAEI APQI'H ZXZTHN EINKOINONIA KAI
XTHN XYNEPT'AXIA TQN MONAAQN MEXA XTHN
B

U IIPOZAIAEI TIAEONEKTHMATA XE EIIIEAO
XTPATHI'IKHXE XTOYX ANTATI'QNIXTEZ

@& :

Mivakac 2, IAcovekTyuata ERP

6http://el Wwikipedia.org/wiki/Enterprise resource planning
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MEIONEKTHMATA ERP
8 H ayopd ko1 1 cvviipnon evoc ERP cuotipatog
&xel peydro K6GTog

8 H eyxotdotacn kot 1 avamtuén Tov, QEPEL OALOYEC GTNV OPYEVOON Kol AETOvpYio. TG
emyeipnong

8 O mpoypappoTiopds Tov sival TEPITAOKOS 68 TET010 Padpd TOV Ol ETLYEPHOELS SV UTOPOHV
VoL TOV V1I0OETGOVV VKON

8 H epmepio kou ) efe1dikevon 1oV oTeredV eivol TOAD pikpy

1.2.3.1 Stéx0¢ ko péAog ERP auatiuarog’

21000 TWV OCLOTNUATOV EVOOETIXEPNCLOKOD OYEOCUOD €ival 1 OAOKANP®OTN TOV
EMUEPOVG OAOIKAGUDY HECH GTNV EMXEIPNOT|, TAPASELYIO GTO AOYIGTNPLO, GTO TUNUOTO
TOPOYOYNG, TOANCEDV KOl AOUTH, £TGL OGTE N EMYEIPNON Vo UTOPEl Vo SIEKTEPAIDOVEL TIG
KOPLEG EMYEPNUATIKES dpacTNPLOTNTES TNG. Me v gykotdotacn tov ERP ot epyalduevor
AELTOVPYOVV MO OMOTEAEGHATIKA KO L0 TOpay®yikd. Ymdpyovv diapopeg katnyopieg ERP
GUGTNUATOV:

1o Avtd 10 olvotua TPOCOPUOLETAL, OVOSLOPYOVMOVETOL KOl
EVOOUOTOVETAL EDKOAN GE ETYEIPNUOTIKES TPOKTIKEG KOl UTOPEL VO TOiPVEL EDKOAN TO
oynuo KaBe pecaiog M peyding emyeipnong. AmevBovetar kvpiowg o€ pecaieg
EMYELPTOELG.

20 Eivar 10 cvomua yio pecaieg emyepnoeilg mov £xovv avantuydel oe
peydro péyebog. Avtd 1o cvuotnue amotedel Kopv@aio ETA0YN Kol TO EUMGTEVOVTOL
YMAOEG EMLYELPTCELC.

30 Eivor to ocbompo ylo pecaieg emyelpnoelg aveoptntov KAAOov
KOl OVTIKEIEVOL. Amotedel TOAD oNUOVTIKO €pyOieio TANPOPOPNONG Kol S101KNONG.
AmevBiveron emiong oe Pecaieg EMYEPNOELS TOV WOUDTIKOV TOUED.

1.3 18pvon CRM kat Ta Tujuatda Tov

H 186éa tov CRM(customer relationship management), apyioe va. vadpyel and toOte mOL M
Ka0e emyeipnon énaye va acyoleitor pe to Tt Bo TOLVANGEL, 0AAL e TO TO10G givol avTdG
mov ayopdlel. Amd T otiyun omAadn ekeivn, mov o kabe Katavolotig emediwée va
TpafNEel TNV TPOCOYN TOV EMYEIPNCEDV GTIC AVAYKEG TOV KOl TPOTIUNGELS Tov. H pébodog
tov CRM egppaviomke apyikd oto e£mtepikd katd ) dekaetio Tov ‘70, Ko Enerta- dmwg
TOAAG TEXVOAOYIKA CnTpaTa-, épTace kot otnv EAAGSa katd ta TéAn tov ‘80. To ‘90 mAéov
YVOPIGE TN HeYOADTEPN OONom, AOY® @uowkd TG eEeMyuévng texvoroyiog oe BEpata
TANPOPOPLOKOV cuatuatev . To tpdto web CRM omyv EALGSa avortdcoetar amd v
Interworks kot éyel og oTOYO VA ELUYIGTOMONOEL TIG OVAYKEG TOV ETAPELDV Y10l UEYOAOL
dedopéva(databases) kal cuyvi texvikn VTOGTNPIEN, OALGL Kol VO LEIDCEL TIG OVOYKEG Y0,
TNV EKTTAIOELOT| TOV TPOGMOTIKOD.

“eld.tei pir.gr/downl oads/proman/kef 3.pdf
Bwww.eeei .gr/interbiz/articles/ecrm.htm
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To web CRM egival pior TAATQOPO. TOL ETTPENEL GTIG EMYEPNOELS VO £XOVV TANPT Kot
OAOKANpOUEV €IKOVA Yo TIC dpootnplotnteg tov Tufuotog Marketing, TtoAncewv kat
vrootpiEng melotmv. ‘Eva web CRM Aettovpyel akpifdg Om®G 0moadmoTe EQOpLOYN
CRM.

Tpia etvon ta facikd Tuqpato oto omoio eivat omapa{mro:g

U Twjpe Marketing: Méoow T0ov TUAUOTOG OLTOV UTOPOOUE VO TOPAKOAOLOOVE
OTOONTTOTE EVEPYELDL TNG EMLXEIPNONG KO VO, TPOYUOTOTOOVUE OTUTICTIKES Yol TNV
amodoTikdTnTe, TS, Mmopovpe ywo mapddelypa vo vroAoyicovpe tov kivovvo Tng
EMOUEVNC OLOPNUIGTIKNG KOUTAVIOG KOOMOS Kol VEOUS TPOTOVS TpomOnong tne.

U Tujpoe IMMoMosov: Méco TOV TUNUOTOS GVTOV, UTOPOVUE va TopaKolovBovue Tig
AOdOGELS TOV TOANCEMV oG EMLYEPNONG Kot vaL TIG AE10A0Y0VUE OTIMG Y10t TOPAOELY L
0 HEGOC YPOVOG SLAPKELOG LG TAOANGNG.

U Tpuppo Ymoomypitne Ilehotdv: Xe ovtd 10 TUNUO YIVETOW TANPNG KOTOYPOQY| TOV
ATOPIK®V oTotyeimVv KdOe TELATN Kot KATNYOPLOToinom, avaAoya LLE TIG aVAYKES TOL KAOE
evog mov avtipeTtomilovial pe {60 xeploud.

1.3.1 Avaddopeg €vvoreg CRM

INa tov axpPn opiopd oo CRM, avalntaue emeEnynoelg and v diebvn PifAoypapia.
Oco avtd mpoypatomoleital, HEYOADVEL KOl 1 TOAAATAOTNTA TOV OPICUOV Yo TO Tl
TPAYLATIKE elval éva. cOGTNUHO OLOYEIPIONG TEAATMOV Kol TOVTOYpOoVa emPBeRatdveTol OTL 1
Jwxelpon oyeong mEAATOV, £XEL OLPOPETIKN ONUAGIO Y10 OLPOPETIKOVS OVOPOTOVG
(Winer,2001)™ sEaptdpevn cuvifme amd ol omTikh Yovio Kot omd woto Tedio kadévac o
avtihapupaveror kot to avoivetl. [Hopaxdto mopabdétovar d1dpopot opiGpoi mov divoviot
amd akadNUaikovg KOKAOVG, EUTELPOYVMOUOVES, CUUPOVAEVTIKEG OPYOVAOGCELS, WOPVUOTO KOl
EPELVNTIKA KEVTPO, TOL GLVOEOVTOL LLE TNV XPNOT Kot TpocEyyion tov CRM.

Apyikd 0Ba  egpgavicovpe KATOWLE OPWOUOVS MOV  JATLIOVOVIOL OO  JAPOPOVS
O1KOVOLLOAOYOVC:

To ovommua CRM, civar exeivo mov oyetiletal pe tov kKAGdo tov Marketing, tic moinoeig
Kot TV TeYXvoloyia, oToyedoviog otV ONpovpyio Kot SoThpnon KOA®V Kol TIoTOV
TEAATOV HECH AVTOYOVIOTIKOTNTOG 0AAG Kot KaAng e&ummpétnong. Ovolaotikd to CRM
aVOQEPETOL GE o oTpaTNYIKT OV £Qaprolel N KaOe emyeipnon kot eoTidlel 6ToV TEAATY,
wo dtadikacio Tov evavel Tig ToAnocelg ,to Marketing kot v e&umnpémon(service).

Avt n évvola dgv glvol KATL KOvovpylo. TNV TPoyUoTIKOTNTO £Vl 1] GUVEXELD TOV OPOL
relationship management, dniadn o TPOGOIOPIGHOG, T LAOTOINGN, 1 JTHPNON Kol 1|
BeAitimon oyéong merdrtn-emiyeipnong, €161 dote va ekmAnpwbodv GAoL o1 GTOYOL TOV
emdibkovy 1o képdoc (Kalakota & Robinson, 2001)™.

9http://el Wwikiversity.org/wiki/Customer Relationship Management Systems (CRM)
%Winer R.S., 2001, ‘A Framework for Customer Relationship Management’, Cdifornia
Management Review, Working Paper, Haas School of Business, University of California at
Berkeley, pp. 89-105.

“Kaacota R. & Robinson M., 2001, ‘e-Business 2.0: Roadmap for Success’, Pearson
Education Corporate Sales Division, One lake street upper Saddle River, ISBN 0-201-
72165-1, 2" printing
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@ Ta CRM amotehobv £€vav ocvvovaocud dSadkacldyv, TeYvoAoyiog kot oavOpmmvng
TPOSTAOELNG Yoo TNV KOADTEPN KOTOVONGON KOl €ELINPETNON TMEAUTAOV. XTIG UEPES HOG
avtihappdvovtar 1o CRM o¢ éva Aoyiopikd Tokéto, eved GTNV TPoyuatikoTTe eivar kATt
oA TePLocOTEPO amd avtd. Amotedel o pebodoroyia, Hol OAOKANP®UEVT] ETOUPIKY|
KOVATOUPO. GTNPLYUEVT OTNV TEAATOKEVTPIKY TTPocEyyion. Ot etaipeieg mov epappocay pe
emtuyio.  ocvotiuata CRM élofav kapmovg ce motdtnro TEAATOV Kol UAKPOypovia
K8p60(p0pi(1.12

@ To CRM eivar 10 péco mov e&acparilel miom otov meAdrn, pe otdyo v ovénomn tov
KEPOOVG TOL KOl TOVL  ETLXELPNHOTIKOV 0QEAOVG, EMIKEVIPMVOVTOS OTNV  TTAPOYN
e&ummpénong Tpog Tovg TEAATES Omd OA TOL LEAN TNG amxsipncsng.l

@ Eivor n dwdikaoio emitevéne kot Sotnpnong Wog cvveyng oy€ong Ue Tovg meAATEC,
ave&apTNTMG KOVOAOD ETKOWVMOVING, HECH UNG SLUPOPOTOINIEVIC KoL TPOCOTOTOMUEVNG
dwyeipiong N omoia Paciletoanr oty BTk AVTOTOKPIOT TOV TEAATOV GE EVOAALOKTIK
npoypaupate tov Marketing, oe tétolo onueio dote N GLVEICPOPE TOV KGO TEAATN VO
LeytoTomotel TV GuVOAKT kepdogopia e emyeipnone (Kumar & Ramani ,2008).*

>10 onueio avtd Ba eEgTdoovEe Kol KATOWOVS OPIoHovS He PAoT TO OATIKO EGIO OV
BAémet kaveig v évvola tov CRM.

@ Amo6 v TAevpd TG Atoiknong
O Smith(2002) Pexppater v dikn Tov Weokoyio yopo omd Tov optopd Tov CRM, mov Adet
611 o CRM elvar pior emyelpnoloky oTpatnyiky Tov GuVOLALETaL LE TV TEXVOLOYIN, OOTE
Vo SLoEPLOTEL OMOTEAEGLATIKA TOV TATPT KUKAO NG TOV TELATOV.*

@ Ano v mAevpd tov IIAnpo@oprok®dv Zvetnudtomy

210 onueio avtd, TOALOL EpELINTEG EMOIDKOVY VO, TOVICOVV TIG TEYVOALOYIKES 1010TNTEG TOV
CRM 6Bewpdvrog 1o mepiocdtepo o¢ epyohreio texvoroyioc. O Light(2003)™ avapépbnke
070 BaBud mov o1 opyaVIGHOT HTOPEGAYV VO VIOBETHGOVY Kot VO XPNGUYLOTOMGOVY TO TOKETO,
CRM «xot e€gtalet TV €vvola NG oXEONG TOV TEAATMOV GE GXECT LE TO TOKETO AOYIGLKOV,
to. omoion Bewpel mwg mpocsPépovy ol ce WKPOVG Kot UEYAAOLG OpYavioHoVS Kot
neptlopPdavel ta epyoieio amobkevLoNG OEO0UEVOV KOl OTOUATOTOINGTG TOANCE®DY, LE
010%0 va evioyvhovv o1 TOANCELS Kal o1 dpactnprotnteg Tov Marketing.

12Bamksui6ng X., 2007, ‘CRM:H mpoypdtoon Tng AEAATOKEVIPIKIS QlA0G0QiaC,
[MavelAvio Zvvédpro ‘Néeg teyvoroyieg & Marketing', TEI Kpnng, Iepanetpa
Bwww.plant-managment.gr

YKumar V. & Ramani G., 2008, ‘Interaction Orientation and Firm Performance;
Journal of Marketing' Vol. 72, No. 1, pp. 27-45

Bgmith K., 2002, ‘Achieving Excellence in Customer Relationship Management: A
report from the Cranfield Customer Relationship Management Research Forum’,
Cranfield School of Management.

18 jght B., 2003, ‘CRM packaged software: A study of organizational experiences,
Business Process Management Journal, Vol.9, No. 5, pp.603- 616.

*ZTPOINYIKY: AVOQEPETAL GTOV EMLYEIPNCLUKO TPOGAVATOMGUO

AEITOVPYIKN: OVAPEPETAL GTNV CVTOLOTOTTOINGT TOAADY AEITOVPYIDV
AVOADTIKY: AVOQEPETOL OTNV EGTIOCT| EKUETAALELONG GTOLXEI®V TOV TEAATOV
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@ Amd v mhevpd tov Hiektpovikov Emyyeipeiv

Ed® 10 CRM yopaxtmpiletar oG KATL TOL ¥PNGUOTOIEl TIC YNOLOKES OLOOIKAGIES Kot
EVOOUOTDOVEL TANPOPOPIES Y10 TOVS TEAATEG TOL GLYKEVIPOVOVTAL 0€ KAOE MAEKTPOVIKO
onueio aeng TV TeAatdV (16TOYDOPOC-S10.01KTVO, NAEKTPOVIKO TOLIPOUELD, KEVIPO KARGNG
TEAOTMOV, GUGTIHLATA OTOKTNONG PMVNG KoL GALDL).
Toppovae pe tov Rembrandt(2002)Y, éva koo mpoypappo CRM emtpénel 6toug meAdTes
Vo EKTEAOVV OpOoTNPLOTNTEG NAEKTPOVIKOL Emyelpelv, evd €yovv gOKoAn mpdcsfacm o€
omoleg mAnpoopiec ypetdlovrar omowadnmote otiyun. Ilepihapfaver éva ypnyopo gpyoieio
NAekTpOVIKOD ToyLOpopeiov mov otnpiletor KabBopd ©To SHOIKTLO KOL TPOGPEPEL TN
duvatdtto emiAvong TpoPAnudtov e Evav dvBpomo mopd pe £vo NAEKTPOVIKO cHGTNUA
AmAVTINONC.

@ Ano v mhevpd g Arayeipiong I'voong
Toppove pe tov Sefanou (2003), 1 yvodon yuo Tic avéykee kot TIC TPOTMAGES TOV
neAat@v  glval  ovolaoTik]  yuoo TG etaipeieg ko to  CRM.  Avrtictoye o
Clemons(2000)reprypaoet o CRM, AapBavovioc v’ oyn 6Tt yvopilovpe Tove TehdTeg
KaAvtepa, vrootnpiloviag O0tL Ba gival gukoAOTEPO VO TPOGOOPIGTOHV €KEIVOL TTOL
ToPAyovy £vol HEYAAO TOGO KEPOOLS, KATL TOL AmOTEAElL TNV UEYOAADTEPT Ovnovyio TV
EMLYEPTCEDV.

@ Amnd v mhevpd tov Marketing Yanpeoiov

O Chen (2003)% vrootpiler mwg 10 CRM mpénetl va e€etaotel and tovg meldtes. Ocov
aQopd TOVG TEAELTOIOVG, OTOV  ATOUOKPVVOVTIOL OO TOLG TAPUOOGLUKOVS TOVS POAOVG,
yivovtar evepyntikéc avti modntikég opdadeg (Prahalad & Ramaswamy,2002)%. Qc
OMOTEEGLOL TOV TOPATAVE EVOC VEOC 0Oplopoc divetar amd toug Lau & Wong (2003)%, mov
Aéel 6t o CRM givon yia pia dtadikasioo avamtuéng g oy€ong e Tov TEAITN oG apeTnpia
Yo TIG OAANAETIOPAOELS e piar EmLyeipnom Kot GAAL OYXETIKE GUUPBOAAOUEVD HEPT).

@ And v mAevpd Tov AvOpmTivov Avvaptkov

To CRM dev pnopet va methyel, ov 0ev €Yl VIOOBETNCEL P10 TEAATOKEVTIPIKT KOLATOVPO Kot
amd TN 0101KNoN Kot amd TOLG VIOAANAOVG LEGO GTOV OPYOVIGUO.

H ol homhoTnNTo TOV OVOTEP® OPLCROV 0QPEILETAL
To CRM éyet e&ehybet Pabuiaio kot péca amd oTdda apKETOV ETAOV.

"Rembrandt M., 2002, ‘Outsourcing CRM function.” Serverworld 16, Feb 2

Stefanou C.J, 2003, ‘CRM and customer centric knowledge management: an
empirical research’. Business Process Management Journal, Vol. 9, No. 5, p. 617 —634.
®Clemons E., 2000, ‘Gathering the Nectar - Understanding CRM’, Financia Times
Publication, Spring, pp. 24-27.

2Chen 1.J., 2003, ‘Under standing customer relation-ship management (CRM): People,
processes and technology’, Business Process Management Journal, Vol. 9, No. 5, p. 672-
88.

“'Prahalad C.K. & Ramaswamy V., 2002, ‘The Co-Creation Connection’, Strategy &
Business, 2" Quarter edition

2| au R. & Wong W., 2003, ‘ Towards an Open Multi-Issue Negotiation Service for B2B
E-Commerce’, International Conference on Internet Computing : 536-537




To e-CRM ¢givat éva ToADIICTOTO KATAGKEVAGUA, U0, CUVOETT KOl TANPOS EVOOUATOUEVT
dwadkacia.

Aocxkelton dwaitepn @rhocoio amd tov KAOe gpevvnt mov ovoivel kot eetdlel og
dpopetikn Pdor. Qo1660, Tap’ GAOVG TOVS SLAPOPOVS OPIGLOVS TOV SUTLTAOBNKAY YOP®
a6 o CRM, 6ot ot opiopol popdlovior Pacikés Evvoleg OTmc 1 TEAATOKEVTIPIKY GYECT, N
dwxeipion yvoong, ta KatdAinia epyaleio g TeXvoA0Ying, Ol TOMOOETNOELS YOP® Amd TNV
CLUTEPLPOPE Ko KATO10 £id0¢ otpatnyikng marketing.

1.3.2 Zt6xo¢ CRM

O «vprog okomdc tov CRM givar pe ocwoth euanpénon Kot avaioyn TPOGOPUOYT OTIG
avdykeg Tov KaBe meAdn Eexwplotd, pia emyeipnon va datnphoet Tig oxéoelg poll Tov Ko
VO OTOKTNOEL KOl GAAOVG KOVOUPYLOUE MGTE VO EMPEPEL KEPOOS GTOV £0VTO TNG. Naw KAVEL
ONAadN pio TP avaEopd GE TPAKTIKES, AOYICUIKO KOOMG Kot epappoyég Tov Internet.

[Noa va emtoyer Aomdv to CRM o100 mopoamdve, ypnoyomolel téccepa  Pocikd
npoypécuuowoc:z3

-Ilpoypoppa emunrovens Cwrc (life cycle): H etapeio amochpel modlatd mpoidvta kot
KOVEL TPOTACELS Y10 0YOPA VE®V LLE TN COGTN EVNUEPWOGT TPOG TOVS TEAATEG.

-Ilpoypoppa cvvaperac(cross-salling): H ndinon evog €idovg umopel vo odnynoetl otnv
TAOANGT CLVOPDOV EWVOV.

-Ilpoypoppa avéyonc adios tov weldry(up-selling): H tdAnon evog mpoidviog pmopel va
aLENGEL TIG TOANGELS OTNV ETTALOV TOCOTNTA TOL 1010V £100VC.

-Ilpoypoppa emavepyomoinons (reactivation): ITAnoidlovv tovg moAotovg meAdteg OTOV
£YOLV KaPO VO TAPOLYYEIAOVY KATL [LE EWOIKEG TPOCPOPEC.

1.3.3 Tu 8¢€v eivat to CRM?*

Kolog avartilape toug péypt tdpa 0piopovg yio o Tt gival éva cvotnue dtoyeiptong
TEMUTELOKDOV OYECEDV, 0ALA a&ilel Vo TOVICOVE KOl VO TPOGOTIOPIGOVIE TL OEV OVIIKEL TNV
oporoyia tov. To CRM, dev Bempeitar anidg Eva mpdypappa mov 1 Kabe emyeipnon B€Ae
va viobetnoel amAd kot poévo vy v avénon tov moincewv. To ovotnua ovTo,
npobmoBétel va. alhdEel Tov Tpdmo Tov Asttovpyel Ko okéQTeTan pio emyeipnon, dnAadm
aAAayr| erioco@iag kot To Tog avt Ba avtipetonilel TAéov tovg mehdteg ™c. Ta mpoidvta
AVTLYPAPOVTOL TTOAD EVKOAN OO TIG AVTOYWVIGTPLES EMYEIPNOELS.

Ondte exelvo mov petpdet ko €xel onuacioa péco oto CRM eivar m avamrtuén kot n
ST PNON OUOADV GYECEWV UE TOVS TEANTES TNG. LVVOTTIKA B pmopovGape vo Tovicovpe
ot to CRM dev eivat:

1 "Eva £pyo vhomoinong cueTnotog TANPOQOPIKNS
1 Mia Ocopntikn évvoro yopic 0VGLO6TIKO TEPLEYONEVO
1 Mia pé00odog peimong Tov K66ToVg

23http://nefel i.lib.teicrete.gr/browse/sdo/ba/2009/T sobiliAgathiB/att  ached-document-
1305190333-934354-28774/Tsovili2009.pdf

?http:/;www.googl e.gr/search?g=http%3A %2F%2Fnefeli.lib.tei crete.grYe2Fbrowse%2Fsdo
%2Fba%2F2009%2F T sobiliAgathiB
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U 'Eva epyaieio marketing
U 'Eva €To1pomapdooto mpoiov AoYIGHIKOV TOV GVTONATOTOLEL TIS OLUOIKAGIES TOAM]GEOV
pag

1.3.4 Dopkd otokeio CRM-ta 5P

SOpQmva [e EPEVVEG, OTIG UEPES oG TA TPOTOVTO Kot ot vanpeoieg tov CRM ayyilouv ta
8731¢ evpd mepimov, gvd poAg 12 ypdvia mpv Eptavav to 2401¢. [lap’ Ola avtd, dev givar
Myec Ol TWEPWMTIMOES OTIS OMOleg EMYEPNOES He ovotiuoata  spapuoyns CRM
amotvyydvovv. H amotuyio avt opeileTon o€ avemapKn YvmdGN TOV GUGTHUOTOS GTA UEAN
™G Oloiknong g ekdotote emyeipnone. EmmAéov Paocwd pdro mailer ko m ElAewym
CLGTATIKOV Y0 TNV EPOPUOYN Kol VAOTOINGY OLTOV, KOO Kot 1 LROTIUNGTN TOAADV
Tunuatov péca oe pia ‘E’, ovykpitikd pe dAAa. Xto onueio avtd atiler vo avapépovpe
nmow. €ivol To amopoitnTo dopkd oToryelon Yo éva emTLXEG SVOTNUO  dtoyeiplong
TEMUTELOK®OV GYEcE®V, To omoia Ba mpémetl va egtalovron OAa pali kot Oyl Eexmpiotd.

Ta dopkd avta otoyyeio amroterovvTon 0o Ta SP:

Mivakacg 3, Aoutka otoyeia CRM

Ag to doOUE OVOAVTIKAL:

1. ANOPQIIOI (people)

To mpdto dopkd pog otoyeio ot dvBpwmol, agopd ta dropa TOLV GLYKPOTOLV ia
emyeipnon 1660 og enimedo d10iknong 0G0 Kot 6€ EMIMESO TPOSOTIKOV. AvTd Tpohmobétet
APYIKA YVAOOT VOGS GLGTNUOTOG OLOYEIPIONG KO ETELTO APOGIMOT OTIG AVAYKES TOL TEANTN.
H emygipnon ogeilel vo ekmodevoel KOTAAANAQ TO TPOCHOTIKO TNG, GOGCTE OVTO Vo
QTOKTNOEL KOl €V KALP®D VO SUVOUMGEL, TIG IKAVOTNTEG TOL otov Touéa tov Marketing. Katd

PKoopdtoc A.B., 2004, ‘CRM dwygipion mehotewokdv oyéocov: H otpatnyki
emdoyn)’, exdoceic KAEIAAPI®OMOE, Adnva, ISBN : 960-209-805-8, 220



™ JIPKELD TNG EKTOIOELONG, TPOGOYN Olvetanl 6TV GAAXYN TNG KOLATOLPOG, GTNV UEXPL
TOPO GLUTEPLPOPE TOV TPOGMOTIKOD PEGH GTNV ETAPEIN KOl GTOV TPOTO TOL avTd a&lomotel
™V TEYVOLOYIDL oV Kol avT UETOPAAAETOL LE TO TEPAGUA TOV ¥POVV. Enuocio e&icov
dtvetal Kol 6TV KOLATOVPO TOV TEAATOV TOGO OTN YOPO HOG 000 Kol 610 €£MTEPIKO,
onAadn otig cvvnbeteg, otTig avayKes kol oto Tt avalntd o kabévag. Xnpoviucol tpdmot
TPOGEAKVONG TEAATMOV aATOTEAOVV 1| EELTTVI SLoPNUIoT Yol TOPASEY Lo, OANTIKG TOTOVTGLN
nov va, dStuenuilovral amd enOVLHOLS AOANTEG, dNUOVPYID KIVTPOV Yo ayopd 0TS Yo
TOPAOELYILO. TPOGPOPEG Kol dMPO GE TPOTOVIN Kol  TEAOG TPOCMOMIKE ODPA GE MGTOVG
TEAATEG OE TEPLOOOVS EOPTMOV.

2. ZXEAIAXMOZX(planning)

To endpevo otoryeio pog eivar o oyedlacuds. Ommg 1o Aéel Kot 11 ovoposioo Gov, apopd To
TAGVO OV dMpovpyoHv Yo v gpapuoyn tov CRM, 1o onoio dapket péyxpt S €.
Amoteleiton and tpelg PAcELS:

A. IpdTy pdon. cLALOYN OVOLOTOG Kol NAEKTPOVIKT O1E0BVVOT TEAATMOV

B. oevtepn paon: culhoyn d1ehBvvong Kot THAEPOVOL TV TEAUTOV

I'. TpiTy pdon: TPOTIUNGELS TOV KATAVIADTOV

Ao TIG TOPATAVED PAGES UTOPOVLE VO AVTAIGOVUE TANPOPOPIES CYETIKA LE TO TOGOGTO
TOV OTOU®V TOV EMICKEPTNKAV TNV GLYKEKPIUEVT] 10TOGEMOO Kol vo Ppodue tpdmovg
TPo®ONONG TOV TPOTOVIMOV OGS TPOG TOVS EVOLUPEPOLLEVOVC.

3. AIEPT'AXIA (process)

O depyaocieg Ponbave moAd Mo emyeipnon o610 TOG VO TPOCEYYICEL KOl TMOG Vo
EMKOWMVNOEL KAAVTEPA pe TOVG meEAdTES TS Ot diepyacieg owTég amoTeAOVV TOV  XAPTN
péoa amd Tov omoio M emyeipnon pmopetl vo KataAdpel KoAdtepa oo dESOUEVA TPETEL VO
oLAAEEEL Kot TG va Ta a&tomtooet kaAvtepa. Ommg etvar yvootd pia emyeipnon oeeieito
Otav £YEl TEAATOKEVTPIKO YOPOKTIPO. LVVETADC 1 AVAALGT] OVTY| KOl O TPOGIOPIGUOS TV
dlepyocidv mpémel va yivetol pe Bacn tov TEAATN Kot Oyl TV EMEPNON, OTMOS SVGTVYDG
ovvnBiovv o1 TEPIOCOTEPES OO AVTEG.

4. MPOXQIIIKA AEAOMENA (per sonal data)

Mo vo sivor emmoynuévo éva ocvommua CRM, n emyeipnon mpémet vo umopei va
Swyepiletan peydieg mocdTTEG OEOOUEVOV TOV TEAATMOV OAAL Kot TNG 0lyopdg oIV omoia
dpaoctnproroteitar. Ta otoryeio avtd pmopel va apopovdV TPOTIUNGCELS, OVAYKEG TEAATMV MG
Kot TMAéQava, dtevBuveelg kot Aowmd. 'Etot £yovtag mApn yvodon ToV 6ToyEiov auTtov, 1
emyeipnon pmopel va €xel 6pehog kabmc Ba aviihapPavetal evkopieg mov Ba TpokvITOULYV,
TPOKANGELS KOl TAGELS AyOpdg OTMG Y10 TAPASELY O KOTA TOGO EVOLOPEPOVTAL Ol TEAAUTES
moveo og éva mpoiov. 'Eva dAho mAeovéktnua mov moapovctdaleTor amd TV KavoTnTo
dwxeipiong dedopévmv gival OTL PEYIGTOMOLEL TV TOWOTNTA TOVG. Avtd onpaiver 6Tl
emyeipnon Ba Exel peyoddtepO TPOVOLLA GTIC ETEVOVCELS TNG.

5. IAAT®OPMA (platform)

H mlatedppo oamoterel to tedevtaio dopkd otoyyegio, dniadr to Aoyiopikd mov Oa
vrootnpiget Eva cLOTNUO SLOYEIPIONG TEANTELOK®V GYECEMV.

Avt amoteleiton amd 3 pépn:
1 TEXNIKH YITOAOMH: Agpopd 115 8éceig epyaciag, emkovavio Kot GALL.
1 AOT'TEMIKO: Avt givan 1 idwa 1 epappoyn CRM kat ot duvatdtnteg e,

1 YHHHPEXIEX: Avtég kabopilovtor 6tav viomombei éva CRM cdomua ko tepirappdvovv
VINPEGLES OTMG Y10 TOPAGELYLLOL 1] EKTOIOELON).



Mo v emloyn g TAatedpuag mpémetl va yivovtor ToAAég perétes. H texvorloykn| avty
TAOTQOpUO TPETEL VO TAPLALEL OTIC avayKes TG emyeipnong Ko Oyt 1o avtibeto. Tlpémet
avt| va v eEumnpetel cwoTd, OOTE Vo pumopel Kot M emyelpnon He TN CEPA NG VA
eELMNPETNOEL TOVG TEAATEG TNG.

1.3.5 Katnyopieg tov CRM

Ta tedevtaia xpovia Exovv avakarlvedei didpopot Tuvot CRM ot omoiot mpoékvyav and Tic
JPOPOTTONGELS OV EUEAVICOVV EMYEPNCELS GTOV TPOTO Agrtovpyiog Tovg. Avtoi ot THmot
CRM Agttovpyodv 6TV TPayHOTIKOTNTO GOV VITOcLoTHHate Tov. Ta €idn avtd twv CRM
etvat:

T0 emyEPN6LoKo 1) Asrtovpyikdé CRM (operational CRM)

70 ovoivTtiké CRM (analytical CRM)

70 ovvepyatikd CRM (cooperative CRM)

INUovTiko givat vo avagpépovpe 0Tt OAeG ot epappoyés CRM Oa mpémetl va cuvdéovtan pe ta
TOPOTAVE® VTOGLGTLOTO, TPOKEWWEVOL VO EXOVV  OAOKANPOUEVO OTOTEAECUATO KoL
OAOKANPOUEVEG AELTOVPYIEG OTIG EMLYEIPTOELS.

1.3.5.1 Emyeipnotako CRM

To emyeipnoaxkd CRM eivar moAd onuoavtikd. Eivor vrevbovo yia Ti¢ cuvorriayéc mov
yivovtor HETOED TEAATMOV KOl ETXEPNCEMY, KOl TO CNUAVTIKOTEPO givar 61t Ponbd ot
uetafifacn mAnpogopltdv kot ot dvo mAevpés. Eva tumkd emiyeipnoloxkd CRM
nepthopPdvel Kdmoteg OpacTPLOTNTEG OTWG:

Awyeipion toMoemv 1) Avtopatonoinon noincswv (SFA)

H odpaocmpiomra avt) sivor moAd onpaviikn yoti aoyoAeitonr pe Oépota 10060 OF
TPOCHOTIKO €MIMEdO, Yo TOPAOEYHO TNV TEPITTOON €VOG MOANTY 0AAL Kot pe Oépota
emmédov ToAncemv. Kopla Asttovpyia toug, eivon n mapakorlovdnon twv TeAAT®V, dNAno
n dweipon kot Kotaypagn otoyyeimv emagng pe tovg meAdtes. ITo ocvykekpipéva, 1
olayeipiony TV TAfcewv onotedel v dwoyeiplon TOV EmOEOV otV omoia ivat
ocvykevipopéva Olo ta ototyela tov mehatdv. Emiong exel Ppiokoviar kot ot
TPOYPOUUOTICHEVEG N U1 OpaocTNPOTNTEC Yoo Tapdoetypa €va  paviefod mov  €xet
npoypatoromfel  mov givar va yivel, GUVOVINGELS e TEAATES Kol GAAQL.

Ymnpeoieg kor vmootpién npog tov merdn (CSS)

H dgvtepn dpactnpromta n onoio aQopd TG DAYPEGIES TPOG TOV TWEAATH, EIVOL TO AYOTEPO
YPNOLUOTOMUEVO VTTOGVGTNHA. MEG® 0VTOD TOV VTOGLGTHATOS, TAPEYETAL 1] dSVVOTOHTNTA
TOPAKOAOLONONG, GYEIOGLOD Kot TPOYPOUUATIGHOD TNG TopoyNG vanpecstodv g ‘E’.
Avtoporonoinon enyeipnoiokod Marketing (EMA)

H tpitn dpaomprotrto, n avrouaromoineny tov Marketing, omotelel éva and to mo
onuavtikd koppdtie tov CRM. Avtd Oa to kataddfovpe piyvovtog Kot pio HOTIA OTIG
JPACTNPLOTNTES TNG AELITOLPYING QLTS TTOL Elvat:

26http://nefel i.lib.teicrete.gr/browse/sdo/ba/2007/K azakou,M al amateni a/document/ CRM . pdf
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- Anpovpyia Kot TPOYUOTOTOINOT EKGTPATELDV Y10 TPOMON O™

- Yrootpi&n oxedroopov tov Marketing kot tov damavdv tov

- Kwnoeig mpoddnong mov giyav non epappooctel 6to moperfov

Ot ekotpateieg Tpodbnong péoa o éva CRM cdotua, Oa propodoay vo yopaktnpiotody
¢ éva ohokAnpouévo epyaireio Marketing, agov Bonbdve otov oyedlacd, oty eKTELEOT
KOl OTNV TOPOKOAOVONGN EKOTPATEIOV HE UEYOAES TPOONMTIKEC GE TUNUOTO TEAUTAOV.
I'evikdtepa ovTd TO VTOGHGTNLO EKGTPATELDV, EXEL TOALL TAEOVEKTHLOTO 0TS Vo fonBdet
OTNV TPOYUOTOTOINGCT OTOY®V GLYKEKPIUEVOV OUAO®V, TNV TPOM®ONGN EKGTPATEIDV Y10
OUTEG TIG OHAdES, TNV TopakoAoVONGN, TV €EEMEN KaODGC Kol TO TOCO OMOTEAEGUOTIKEG
elvatl. To vrocOotTua 0VTO aoyoAeiTOl KLPI®G HE EVEPYEIEC TPOMONONG KOl AVOPEPETAL GE
ekotpateieg Tov auecov Marketing yio mpoidvto kol vanpecieg, aALL KOl GE GUVEYELG
EKOTPATEIEG OTIMG dtapn o TPoidvTmy Kot vanpeoidv(product awareness). Ot ekotporteieg
aVTEG, amevBivovtal oe emyePNoels mov BE oLV va poceyyilovy TAN00g TEAUTOV Kot Vo
TOVANGOVV Tpoidvta PEc® mpoPoAng. Kaidtepn Opmc amddoon £€xovv amd EmXEPNGELS
Tomov tpoanel®dv, vanpecieg dueoov Marketing, spmopikés, epevvav ayopdg ko aAleg. H
opyavmon Kot 1 TopokoAovOnomn otnpileton e 600 Pacikd €101 EKOTPATEIDOV:

U oyedacpog exotpateiog( campaign planning)

U ektéleon ekotpateiog (Campaign implementation)

1.3.5.2 AvaAvtiko CRM

Ykomog tov CRM eivor va dwoyepiletar Tic TAnpo@opieg mov apopodv Tovg TEAATES, Vo
aVOADOLV TN GULUTEPLPOPE TOLG KABMG KOl TIG AElTovpyies tng emyeipnong Otav avtn
ocvvaAldooetolr pe owtovg. Me pio mpdyepn patid Oo pmopovcope vo moOUE TS TO
avoluTikd cvpPdier oA oto va kabodnyei 1o cvvepyatikd CRM(yw to omoio Oa
LWANGOVUE TO KATM), TOPEYOVTAG OAEG OVTEC TIC TANPOPOPIES OMMC g TOVUE OTOLYEI
neAat@V. To ovoALTIKO, TPOKEWEVOL VO OVOAVCEL OA OLTO TO dedOUEVO TTEAATMV,
XPNOOTOIEL TEYVOLOYiES amobnkevong dedopévav(data mining). AAAn Boaoikn Asttovpyio
10V, givol va cLYKPIVEL TIG SAPOPES CLVOAAAYES TTOL TPALYLOTOTOLOVVTOL LE GKOTO VO TIG
BeAtidoer 6mov omarteitor. To avoivtikd CRM pe 1t oepd tov avaddetor oe 3
VITOKOTNYOPiES:

WV OVOAVGELG TTOV APOPOVYV TOANGELS

VavoAdoeg mov apopovv o marketing

V OVOADGELS TOV DTN PECLOV TOV TPOCPEPOVTOL GTOVS TEAATES

1.3.5.3 Zuvepyariko CRM

2K0mHG TOV GLVEPYATIKOV LLE TN GEPA TOV, Eivan va fondncet Tig Asttovpyieg TV TOANGEOV
Kot apoyng vanpectdv otovg neddtes. To CRM, BonBd v emyeipnon va Peitidoet Tig
Aertovpyleg ™G pe yvodpova Tov TEAdT. AnAadn va eKTEAOVLVTOL O1APOPES dEPYUTIES OTTMG
0 1010¢ 0 meAdtng emBopel. Mg tov TPOTO ALVTO, LTOPOVV VO EVIOTIGTOVV TLYOV TPOPANLOTA
N advvapies. Mo mapddetypo av oe évav meAdtn oev 0pécel n cuokevacio N 1 dw 1
Aertovpyio Tov TPoidvtog, N etapeio Oa Exel gvkaipio vo 1o LabeL, AGTE Vo KAVEL 0ALOYEG T
Beltuidoers.

‘Etol Aowmov, dnuovpyeiton pio c@aipikn €wove yopw omd Toug meAATeS KaOdg Kol To
YOPOKTNPLOTIKA Agttovpyiag TG emyeipnong o€ oyéon pe autods. AAAN dpacTnpldtTTa IOV



TPOGPEPEL TO GuvePYaTIKO Marketing, eivar va yvopilel | exyeipnon Tovg mepLocdTEPOVG
emBopuntotg TeAdTEG Kol AvAAOYa VO TOPEYEL TIC KOTAAANAES VINPESIEG TPOS AVTOVG, KAOMG
EMIONG KOt T COOTN EMKOWMVIN. ZE QTN TNV TEPITTMOOT 1) TPOOTTIKN Y0 EMKOWV®Via Ba
UTOPOVGE VO amoTEAEGEL GNUOVTIKO TpoTépnpa. 'Eva dAlo TAeovEKT TOV TPOKVTTTEL OTd
avt TV ddikacio eivar ot yvopilel o emyeipnon tig avdykeg ko Tig embopieg v
TEAUTAOV Kol avaAoya SNUovpyel TIg KATAAANAEG TPOGPOPEG.

K\eivovtog 10 ovvepyatikdé CRM, Bonbdel oto va yvmpilovue didpopa mtpofAnuoto mov
TPOKVTTOVV LE TNV TAPOOO TOL YPOVOL, KOOMG Kol TIG AVGELS KO TIG TPOTAGEIS TAV® OE
avtd. ‘Etot divetan n duvatdtmta oty entyeipnon va a&loloyel avtd ta TpofAnuoTe Kot va
ta dopBdvet dpeca, avEdvovtag Tov fabud Kavomroinong tov meldt.

Customer Data

o> e Core>

Account Campaign Service
Management Management Delivery

| | |
Lead Channel Promotions Customer Satisfaction
Management Management Management

1 [ I
Order Events Returns
Management Management Managerent

1 [ I
Sales Market Service
Planning Flanning Planning

1 1 I
Field Marketing Call Center
Sales Operations & Help Desk

1 | 1
Sales Marketing Service
Analytics Amnalytics Analytics

Ewova 1, Ot evotntec twv CRM cuotnuatwy
Mnyn:http://www.rodobiz.net/2012/02/crm-software-capabilities.html

1.3.6 H xprion tou CRM*

Méypt topa eidape Tt givar éva CRM civotpa, moto to dopKd Tov GTotyeio Kot moleg ot
Katnyopieg Tov. Xto onueio ovtd alilet va dodpe ™V YPNOOTNTA €VOC TETOLOL
GLGTNIOTOG GTNV EMLXEIPNOT, TOLN TOL TAEOVEKTNLATO KO TO LetovekTnpata Tov. To Boaotkod
vonua tov CRM kaAbmtel omoladnmote evépyela £yl va KAveL pe Toug mtehdates. 'Eva kalod
oLGTNUO, EMTPEMEL OPYIKE GE pio EmMXElpnON Vo OMOKTNOEL VEOUG TEANTES, VAL TOPEYEL
VANPEGIEC € aVTOVG Kot vor dtotnpel dploteg emapEc pall Toug. Xe pa eTonpio TpocPEPEL:

1. To TheOVEKTN LA TOV AVTAYOVIGHOV

Ot aAlayég mov mpaypotonotel pia emyeipnon oo péow tov CRM, givar Aydtepo €0koA0
VO OVTLYPOQOVY OO TIG OVIOYMVIGTPLEG GE GYECN LE L0 TOALTIKY] TILMV JpOpOTOinomg
TPOIOVI®V aAAG Ko ToArTikrg marketing mov epapudlet avt.

2. Amhomoinon TG E6OTEPIKNG ETAULPIKING OOUNG

2"http://nefeli.lib.tei crete.gr/browse/sdo/ba/2009/ T sobili A gathi B/attached-document-
1305190333-934354-28774/Tsovili2009.pdf
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Otav opyaveobel pio emyeipnon, €161 OCTE VoL IKAVOTOEL TEPIGGOTEPO TIG AVAYKEG KOl TIG
OTTOLTIOELS TOV TEAOTAOV, TOTE OVTOUOTO ATAOTOLOVVTAL Kol 01 VITOOOUES TNG. Me Tov TpOTO
avto ghattdvetal  pon tov epyactdv(workflow) ce avtovg mov eivor dvimg amapaitnTy,
Lew@vovtal ot ypovikoi kvkioy(cycle times) viomoinong tewv £pyacidv Kot TavEL Vo, VIGpPYEL
nopayoywky pon odedouévov(information flow). Me omAd Adyw, avtopatomoohvTon
ToAVEE00EG Tapaywykés dwadikacies. Katd cvuvéneia mepropileTon 1 emapn| pe Toug meAdTEG
Héc® NG tEXVoloyiog Tov internet kot mapatnpeitol o odéENon otV AETOLPYIKOTNTA,
OTOTEAECUOTIKOTN T KO TOPUYOYIKOTNTO TNG ETALPELNG.

3. Meyaldtepn bottom line(ketdtaty ypoppn)

Me 1o va drafétel o emyeipnon mToAAoVS TeEAdTEG Kot £vay EVEMKTO TPOTO Agttovpyiag, Oa
EXEL Ko TNV duvaTOTNTO VO EMTHYEL TEPLOCOTEPO KO VO GUYKEVTIPADGEL TEPLOTOTEP KEPIN,
a@o¥ Ba gvyaprotel OAo kot o moALoVS. To onuavtikdtepo givar 4Tt avt 1 dradikocio Ha
avEPOJLALETOL CLUVEYMG LLE EVEPYETIKA ATOTEAEGLLOTA, Y10 TNV EMLYEIPNOT).

4. ITo ypripyopn on line epocfacn

[Mapéyovtag on line mpocPoon oV evnuUEP®ON Y10 TOL TPOIOVTO  OTOLUONTOTE YPOVIKN
oTLypun.

S. Mapoyn pNYavVIGRAY Y10 SLAQPOPES EVEPYELEG

[Mapéxovtog pnyavicpods yoo To Management Kot tov TPOoYPOUUATIGHO TOV TOANGEDV.
EminAéov mpoceépoviar unyaviopol yio v un A eEummpénon mpog Toug TEAATEG Ko
cLYypovol unyavicpoi mov Ba Kataypdeovv aArd kot Bo emAvovy TpoPANUATe TEAATMV,
TPV EMNPEASTOVV Kol AAAOL TEAATEG.

6. KaOopiopdg otpatnytknig

KoaBopilovtag mown eitvar n a&la tov kabe meddrtn, dote va epapuodletor otov Kabéva 1
avéroyn otpatnykn evmnpétnon.

Oocov apopd ce TPAKTIKO emimedo ot spapuroyés tov CRM mpocseépovv ta mapoakdte og
po emyeipnon:

§ E€ummpetet 1o tunqpo Marketing va Eeywpicel Toug KaADTEPOVS TEAATES, GTOXELOVTOG £TOL
OTIG OLUPMUIOTIKES TNG EKOTPATEIEG.

§H smkowowvio tov meAdtn pe tov vwdAinio Ponba oto va dnuovpyndodv KoAvTEPES
OYEGELS, EVA 0 OEVTEPOG Elval SLVATOV VA KAAVYEL YPNYOPOTEPQ TIG AVAYKEG TOL TPMTOV.

§ H dwoyeipion tov Aoyoplacumy TovV TEAATOV ivat ToAD o e0KOAT, apoV OAEG Ol YPTCUUES
TANPOQOpies eival TAEIVOUNUEVES, GUYKEVTIPMUEVEG Kot 6TV d1d0e0n OADV TOV VTOAANA®V.

§ ZuVOEOUEVOL LLE TO TOPATAV®, Ol VITAAANAOL £XOVTOG GTNV OABECT] TOVG TOALEG YPNOLUES
TANPOPOPIEG, UTOPOVV VO, avTOTOKPIOOLV E€VKOAOTEPAU OTIG OVAYKEG TMV TEAATOV, VO
AOGOoVV T TPOPALOTO TOVS KoL VO SNLLLOVPYNGOLVV VEEG TTOANGELS.

1.3.6.1 MAcovektipuara & psiovektipara tou CRM?

INo pio emyyeipnom pe Alyovg vraArniovg, ot Acttovpyieg evog CRM cuotipatog pmopovv
€0KOAO VO TPAYLOTOTOL0UVTAL 0O TOVG {010VG, Ol OO0l YPNGIUOTOIOVV TIC TAPEYOUEVES
TANPOPOPIES HECH VTOAOYIGTMV 1) aKOUO Kot 6TV TPA&n. Q1000 Yoo TNV avAamTuEn evog
OPYOVIGLOV, 1] KOV P11 TOV TANPOPOPIOV SoPOP®V TEANTAOV GE OLOPOPETIKA TULLOTOL

28http://marketi ng-lexicon.pblogs.gr/pleonekthmata-kai -mei onekthmata-franchi se.html
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Mg emyeipnong HEc® €vOG TETOWOL GULGTNUATOS, £XEL GTPOATNYIKN] GNUOGIN KOl TOPEYEL
HEYOADTEPN OTOTEAEGULOTIKOTNTO KOODG avEavel 0 aplBpdg Tmv TeEAATOV.
Avoivtikdtepa Kdmoo amd o TAEOVEKTNOTO, Eivorn Ta ENg:
AlgvkOAvvon otV TapaKoAoVONGN TV SLOOIKAGLOV KOl 6T UETPNOT TNG OIOd00NG TNG
e&ummpémnong.
[Ipaypatronoinon kot PeATion TG EUTOPIKNG ETKOWVOVIOG.

Anpovpyion moTOH OyOPOCSTIKOD KOWOL Kol avamtuén BeAtiopévov mpoioviov Kot
VINPEGLDV.

AvENOT €000V avA TEAATN OVAAOYO LLE TIG AYOPES TOV.

Emupénet otovg vmoAdAovg va cvppetéyovv evepyd, va dwxepilovior Kot vo
TomoHeTOVV o€ GEPA ATNGELS EELTNPETNONG TO EVKOAN KOL TTLO YPIYOPOL.

Ot vdAANAOL £g0VV TNV OLVATOTNTO VO XPNCLOTOLOVY KOWES TANpoeopieg pali pe dAAa
TUUOTO NG  EMXEIPNOMNG, OYETIKO HE TOAGCES Kol TOPOyYEAlEG Kot Vo TG
EKHETAAAEDOVTOL LE TETOWO TPOTO, MOTE VO EVTOMILOLY TOVG CNUOVTIKOTEPOUG TTEAATES
KOl GTY] GUVEYELD VOL IEPUPYOVV TIS OVAYKES EELTNPETNONS TOVG.

[Teplopo g anwAeldv oV KATAVOA®TIKY Bdon. Aev mpénetl va Eeyvaue 6Tl T0 KOGTOG
amoOKTNONG VEMV TEAUTAOV TN BEom avTdv Tov Yabnkav pmopel va givar kot 10 @opég
HEYOADTEPO amO TO KOGTOG Olatnpnong twv Mom vmopydvtov. Etcl,  av kdmown
emyeipnon dei&el avénon 5% g dtnpnong TV tehatdv, Propel va avENcet Ta kKEPOM
g Kot 86%.

Agv vmapyer mTAov M avaykn Yo domavnpEc PAcES O£OOUEVOV TOL GLUVTINPOVVTOL
dVGKOA.

Apeon mpdcPaon and mavtov pe Pacikn tpoindOeon v tpdcPfacn o Internet.

Agv yperdleton Eexmptotd TUNUO YL TNV CLVTHPNON TOV unyovnudtov mov Oo
eneEepyaotovy kot Bo amodnKedoovVV OAES TIC TANPOPOPIES.

EAGyiot avaykn exmaideuons Tov Tpoconikod Adym NG EVOOUAT®ONS TOV GUGTILOTOG
otV gpoppoyn Tov excel g Microsoft.

[Mapoyn kaAdTEPNG EELTNPETNONG, COUPOVA LE TIG OVAYKES TV TEAUTAOV.

AVENON ™G OLVOAIKNG  OmOdOTIKOTNTOG WHEGH TG VLAOTOINONG  SldIKOGUDY
QVTOUOTOTTOINONC.

Amotedecpatikny Aettovpyio Kévrpov Iapoyng Bonbsiog kon Tunpatog [oincemy.

Onwg &ovpe €idn avaeépet to CRM givar o epappoyn mov ypnoyLonoteital amd pkpés 1
HEYAAEG ETLYEIPNOELS Y10 VO TOPOKOAOVONGOVY Tovg TTeEAdTeS Tovg. H moAvmhokdTTO TOL
AOYIGUIKOD 7OV YPNGLULOTOOVV €EAPTATAL OO TOVG KOVOVEG TMOV EMYEPNCEDV KOl TO
péyeBog tovg. Ot €poapuoyég avTEG OU®G €KTOG Omd  TAEOVEKTNUATO £XOVV Kol
LLELOVEKTTLLOLTOL.

Mepikd REWVEKTNUETA TOL TPOKVTTOVV ELval TO TAPOKAT®!

4 Mepéc epappoyég CRM ypnotonolody amopakpuopuéves cuvoéselg oto internet yuo va
oOCOVVY TO. opyeia TV TeEAATOV. ApKeTd dNpoPAng epappoyn CRM eivar n Sales force.
To peovékmuo ovtod tov THmov CRM egivon 61t pmopel var odnyncet pia. etapio 6To va
YGoEL TOALA 5000, EMELON M €TOPiR dEV EXEL TOV EAEYYO TV dESOUEVOV. AVTO TPOKVTTEL
Yo TopddEypa o€ mepintwon tov to cuotnua CRM £€yet o dtakonn Aettovpyiag, ondte
n etaipia dev eivar og BEom va avakTnoet Ta apyeio Tg.



4 Av n etarpia kotodnéel oe po tomkn epappoy] CRM, vrdpyovv moAAd €60d0 TTOL
oyxetilovron pe 1N Asrtovpyio. TOL AOYIGUIKOV. Xg TEPIMTMOTN OV TO AOYIGUIKO &ivon
W010KTNTO, M ETOPIN Y10 VAL KPOTHGEL TO AOYICUIKO OV TPEXEL, TPEMEL VO, KOTAPAAAEL
TPOYPOUUOTIOTEG AOYIGUIKOV, OlOXEPIOTEG CLOTHUOTOG Kot ovOp®TOVE Yoo vo. TO
ocvvtnpovv. Emiong n etarpio mpénet va Katafdiiel TOAAL ¥prLoTO Yo v ST PNGEL
avtiypoeo aceaieiog twv mAnpogopidv. TéAog, yio vo duc@aAoTel 1 aKEPOLOTNTA
OLTOV TOVL GULGTNUOTOS, O WIOKTNTNG TPEMEL VO KAVEL TOAAES avoPaduicelg Tov
GLOTNOTOG KO EVIUEPMOUEVEG EKOOGELS KMIKOD ACPAAELNS.

4 Av n emyeipnon eivan peydn, mpémel va avortO&el TPOYPAUUATO KOTAPTIONS Yo OAOVG
TOVG VIOAANAOVLG TNG. AVTO onuaivel 0Tl TPEmeL va. TPOGAGPEL EmMayyEALOTIEG Yo VO
EKTALOEVOEL TOVG €pYyalOUevovg, 10 omoio pe TN oepd Tov agopel ypoévo amd
nopayoyikdmra. H exmaidevon avty pnopet vo Stopkécel PG aALL aKOLLO KO LEPEGS.

4 H avtiinyn 6t yio v o000t €IKOVAG oG EXLXEIPNONG 0V ivorl amapaitntn 1 evepyn
CLUUETOYN TV avdtepmv oteleydv. Ta otedéyn oavtd Otav cvumepdvovv OTL TO
EUTOPIKO TOVS GO OV AOPEPEL TO EMOLUNTA OTOTEAEGUOTO, 0T0didovV Katevdeiav To
TPOPANLLO GTO TPOCHOTIKO, TOV EPYETAL GE ETAPY| LLE TOVG TEAATEC.

1.3.7 Zuotatika entuyiog CRM

Ot etaupieg mpémetl va givon oe Béom va kotaAoBaivovy molol TapAyovIeS GUVTEAODV GTNV
emtuyio evog cvomuotog CRM yu va 10 eykotacticovy mo anotedecpotikd. [To kdto
mopoafETovpe amOYELS SLOPOPWV OTKOVOLOAOY®V Tve 6To BEpa avTo.

Soupovo pe tov Roth et al(2005)% kotadfyovpe 610 GUUTEPACHO OTL TO. GLGTOTIKG
emtuyiog tov CRM ogeilovrtat:

1) X dwdikoocia: Avtd onuaiver 01t éva ocvommue CRM yuo va Aettovpynoet
emTuyNpéVa TPEmEL va oyedtootel PAon KoAd HEAETNUEVOV SLOSIKACIDV.

2) X1 mowTikég minpoopiss: Ocov apopd Tovg TEAATES TG EKACTOTE ETALPING, OVTO
Oa emtevyBel o€ mepimtwon mwov 1 emyelpNOT EKUETAALEVTEL AMOTEAEGLATIKE OAEG TIC
TYEG TANPOPOPNONG.

3) Ztnv vmootipiln Tov cvotipatog: H etapeio pmopetl va enweeindel uoévo av 1o
ovotnua £xel eykataotadel emTuYdC.

Topeove opeg pe tov Dyche(2002)*° n entruyia evoc tétotov cvothpatog otpiletal:

1) X710 0py1ké kivnTp0o: H dievbvvon mpénet va €xel epmiotoovvn Kol vo. givat oiyovpn
Y. TNV amdO0GT TOL GUGTNUATOG TOL ¥PNoionolel 0Tt Bo weeAnoel TeMKd TNV
emyeipnon.

2) Ly amé@oon Yio YpNReTod0TNoN TOV 6VoTHHeToS: To GOOTNUA TPOKEWEVOD Vo
ayopootel, va gykataotadel Kot uoikd va ypnoipononfel cwotd, TPENEL KATOL01
avBpomot (mov avrkovy N Oyl 6TV emyeipnomn) ot omoiot Ba £xovv capécTata Kot
ocvpeépovto omd avT TNV XPNHETOddTNON-eMEVOVoT, vo Tpobuvpomomboldv va
dMGOLV YPNLLOTA Y10 TV VAOTOINGN TOV.

®Roth et a, 2005, ‘The Economist as Engineer: Game Theory, Experimental
Economics and Computation as Tools of Design Economics’, Econometrica, pp. 1341—
1378.

®Dyche J., 2002, ‘The CRM handbook’, Addison-Wesley, 2nd printing



3) Xrtov_mpoodopiopnd TOV_6TéYmV TG gyKatdotacns: Onwog yoo mopdadetrypo
aQOGimoT TEAATOV, OVENUEVES TOANGELS, TEPLGGOTEPO KEPON Kol AAACL.

4) Xanv_smloyn Tov KoTdAANAov minpoeoplokod cvetiuotos: Kabog kot otny
EVOOUATMOGN TOL 6T NN VIAPYOVTA TNG EMLXEIPNONG.

5) Xrnv_onuovpyio kKowvdv_ypnoetd@v: Ot omoiot Oa cvufdrlovv oto va mopbHovv
AmTOPACELS YO TIG TANPOPOPIES TOL APOPOVV 1010Vg TeEAdTEG, TOp' OAO 7oL O
Bpiokovtol o€ O10POPETIKA TUMLOTAL.

Toppovae pe toug Righy & Ledingham(2004)*, yia va Aerrovpyfoet pe emruyio évo CRM
OUGTNO, Ol EMYEPNGELG TPEMEL VO E0TIALOVV OTIC AVAYKEG TMV KATOVOAMTMOV Kot OYL OTIG
dvvatdtrteg ™G e voroyiag. EElcov onuavtikd poro €xel kan 1 otpatnyikn wov Oa mpémet
Vo EQPOPUOGTEL LE OGO TO dVVATOV YOUUNAOTEPO KOGTOG Kol Alydtepo Kivduvo.

2Opemva e Tov Eamypo’novlo(2003)32,csn;,Lowrmﬁ npobmdOeon emrvyiog givor 1 Pertioon
KOVATOVpOG TV oterey®v. [Ipémel dnAaodn extdg Tov va aAAdlovv Alyo TOV TPOTO Kot TNV
Weoloyia mov pEYPL TP Elyov pAbeL vor Aettovpyodv, Vo ival Kot TPOETOUAGHEVOL Y10l TIG
OAAOYEG IOV TPOKELTAL VO EMPEPEL GTNV KOOMUEPIV] TOLG €PYACIQ 1 £YKATAGTAOT] TOV
GLGTNLOTOG.

1.3.8 Adyol yia toug onoioug anotuyyxavel to CRM

[ToArol epegvvmtég avaeépovv 0Tt ot gpapuoyésc CRM  amotuyydvouv va amod®couvv
amotekeopotikd. Onog avépepe o Earley(2002)*, 75% - 85% twv ovomuétov CRM
amoTVYYAvouV. TOUE®OVO HE €pEVVO aVAUEGO GE 25 YVOGTA GLGTHUOTO OloyEpIoNG TOL
xpnoonotovy ot etalpeieg, To CRM katatdydnke ota tpio. teEAevtaio OGOV a@opd TNV
wavornoinon. Emumiéov o Kehoe(2002)** avépepe 0Tl mepimov 10 20% TtV oTEAEYDV
enmyelpnoewv vrootnpilovv 6t to CRM EBhanye TIC TEAATEINKES TOVG OYECELC.

Oleg ot amotuyieg gpappoyng evog cvomuotoc CRM mpokbntovv and Tyv dyvoia mov
emkpotel and migvpd s emyeipyons. To AAOOg TOV KAVOLV 01 EMYEIPNGELS TOALES POPES
eivar va. viomowovv éva ocvotnua CRM ywpis vo éxovv viobetijoer uio otpatnyikij
nedatov. Onwog emonuaivetal, moAAég etaipeieg motevovy 6t too CRM  Aoyiopkd
mpoypappoto kabopilovy Kot T GTPATNYIKN TOVS, KATL TOL £YEl dStoyevcbel emavelAnuuéva.
To ocvunépacua Aowodv eivat, 0Tt 1 oTpaTnyIK) pog entyeipnong kabopilel v emioyn g
TEYVOAOYLOG Ko O)l TO AVTIGTPOPO.

¥Rigby D. K. & Ledingham D., 2004, ‘CRM done right’. Harvard Business Review,
Vol.82, No. 11, p.118-129.

23 wmpomovrog T., 2003, ‘To CRM ety erapsio epyadeio 1 atesovdp:’, [eptoducd
Ne.o/How, Oxtdfprog 14-16

®Ealey R., 2002, ‘How to avoid the CRM graveyard’, Customer Interaction
Solutions,Vol. 20, No. 12, p. 26-30.

#Kehoe L., 2002, ‘Long live e-business: software is finding a new role in helping
companiesto shareinformation effectively’, Financial Times



Te GAA épevva o Gefen(2002)> avapéper 6t oty epappoyi CRM, 1o 65% oamotuyydvel
Kot 1 Kupotepn autia elvon n dpvion ypHpong tov cveTiuaTos A6Y® pofiag, | eAlmifS
EKTTAIOEVON TOV YPROTAOV, OKOU KOL 1) Kayvmoyia. I avtd to Adyo N emtyeipnon opeiet
va Bondnoet toug epyalopévous va vobeticovy 10 CRM m¢ otpatnyki oty entyeipnon
Kot vo Eemepdoovv OAeg TG emeuidéelc tovs. Emiong tepdotio AdBoc, amotehel M
eykatdotaon tov CRM ywpig va £xovv yivel o amapaitytes allayés 6T0 e6MTEPIKS THS
EMYEIPN OIS,

H vlomoinon evog mpoypdupatog CRM ywpic va €xovv yivelr mpdTo. o1 omoutoOpeveS
aAlayég o010 opyovouévo meptBdilov mov Ba vrootnpiter v otpatnyiky CRM, 6mmg
nePYPOO KadnKoviov, kabopiopnog deiktdv afloAdynong amddoong, Kivntpa ypnuUaTiKd
Kol un, EMMG ekmaidevon kot Ao, dgv Ponbave oty viomoinon avt. Me Alya Adyw
ypewdletor vo Karaptiorel €vo. duvoTO Kol GpTio. cvykpotnuévo mpoypappo Change
Management. [ToAAég eTaupeieg ¥pNOIUOTOI0VV EEEAMYUEVO GUOTHLOTO Y10 TNV KOTOYPOQT|
KOl KOTNyoplonoinon tov melatdv tous. Katapépvouv €16t va otoxedovy KaADTEPA GTIC
SWPNUIOTIKEG TOVG KOUTAVIEG Kol va  emtdiyovyv avénuéves moinoels. [HapdAinia
ONUIOVPYOLV €EAMPETIKE TUNUOTA VTOCTNPIENG UE EKTOLOEVUEVO TPOCMOTIKO TAPEXOVTOG
€161 OAOKANPOUEVT VTTOGTIPIEN GTOVS TEAATEG TOVG. OU®G 01 TPOAVAPEPOUEVES O1UOTKAGIES
dev ouvdéovtarl HeTa&h TOVG, HE OMOTEAEGO VO UMV UTOpovV Vo a&tortotfodv cmotd ot
mAnpogopieg mov mpokvmTovy. Ot VAAANAOL INAAOY dev Eyovv dueon mpocfaocny oTiS
aigpogopics. TloAlég popég emiong autia amotvyiog Umopel vo omoTEAEGEL Kot TO YEYOVOG
ot 1 emyeipnon emAéyel Adfog Tpomo va amokTIGEL TEAATES KOl VA 0poclmBel 6 avToG.
Inuovtikd poro oty amotvyia, mailel ko 1 éldetyn 16YVPHS VTOGTHPIEHS OmO TOV
Arev@vvovra Zoufovio kabmis kat ta avaoTata orevOvvTiKd 6TEAEXN OM®V TOV TUNUATOV,
LE OMOTEAECUO VO VITAPYEL EAAELYN TNG OMOLTOVUEVNG OEGLELONG, TOL EVOOLGLOCLOD KOt
oV TdOoLG oTIg aALaYEC TOL B 0O YNGOLY TV eTOUpEia GTNV VEQ GTPATNYIKN TNG BE0.

Zoppova pe axoun pia épevva (IBM ingtitute for business value- tunipo tov topéa tov
business consulting services ), n diayeipton tov CRM mpénet va yivetal TUNUaTiKG 1| o€
etapkd eminedo. Lyxeddv o1o 75% TV £TOUPLOV 1| dlayeiplon yiveTal 6€ EMIMESO TUNUOTOC,
ywo. wapdderypo tuquo. marketing, Toincemv kot GAia. Movo oto 25% ToVv €T01pEIDdV N
dwxeipon yivetaw og etapkd emimedo. E@appoloviag 6e cuvdvacud avtovg tovg dVo
Tpomovg vmhpyel 25% - 60% peyorvtepn mbavotra emitvyiog. To AdBog Aowmdv mov
Kévouv TOAAEG emyelpnoelg eival 0Tt Agttovpyodv avtovoua To KdbOs THIjpA, e
OTOTEAECLLO, VO DTAPYEL EAAYLOTI OPYAVOCT TOV TANPOPOPLDV KOl TOV GUGTNUATOV.

To cvunépacua Aowmdv givar 6Tt o CRM dev givar éva Loyiopikd makéto mov Oa fondnoet
amAd o emyeipnon va egacparicst v motdOTTo TV TEAAT®OV TS To CRM eivan pia
MELMUTOKEVIPIKY]  OTPOTNYIK M omoila amontel oAdayn g UEXPL ONUEPA OEOOUEVNG
smxatpnuanmlg oKEYNG Kol Opacns mov Pondd v etarpeian vo AMOKTAGEL OVTOY®VIGTIKO
nksové1<mua.3

®Gefen D., 2002, ‘Implementation team responsiveness and user evaluation of
customer relationship management: A quasi-experimental design study of social
exchangetheory’. Journa of Management Information Systems, Vol. 19, No.1, p. 47-69.

36http://di gilib.lib.unipi.gr/spoudai/bitstream/spoudai/467/1/t56 n3 71t094.pdf
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1.3.9 Npotaoslg yia tnv anoduyn arnotuyiog Tovu CUCTHATOC

Y& mOAMEG mEpTOOELS KpiveTol avaykoaio 1 vroompién and etapio consulting (vopkoi
ovppovrot), N omoia Oa emPAéner kar Oo GuvInpei To Project.

Inuovtikn eniong Bo pmopovoe va gival Kot n avabeon og KAmol0 KopuPaio GTEAEYOG TNG
emyeipnong, OTmwe 1 vBHVN avanTvENG ™G dradkaciog, 1 evovvauwon kot Bertioon tov
£PYOV TPOKEWEVOL VO OVTIHETOTICTOOV N Kot vo  omoeevyfodv oOmola mpofAnpato
TPOKLYOLV.

Oa pmopoHoope Vo TOVUE OTL GNUAVTIKY TPoDTODEST £MITLYOVG EPappoyng Twv CRM, ivan
VO KOTOVOT|GOLV M €lXElpnom KoB®G Kot Ta, 6TEAEYN TG TANPpwS TV évvola Tov CRM aAld
Kol vo viofetnoovv ™V cwot otpatnyikn. Ilpémer vo kataAdBouv eykaipmg 0Tl €va
npoypoppe. CRM  mpémer vo eAéyyeton kor vo mopokoAovBeite ocuvvexdg ®doTE va
BeAtudverar.

[a voa amopevyBodv ot mopamdve kivovvor kol va UmopEécel M emyEipnon  va

BEATIOTOTOMGEL TOL OMOTEAEGLATO TG EPAPUOYNG oG atpatryikng CRM Oa npén81:37

U [Ipdta and Ola va yiver TAnpwg Katavontd Tt eivar to CRM. Eivat dkpwg anopaitnto va
yiver capég T avutd Ba fondnoet v etopeia.

U IIpéner va glvar EexdBapo 10 OGS M epapproy] CRM Ba kavomomoet T1g avaykeg TV
meEAATAOV TNG eTopeiog Kot mmg Ba petpnBovv ta amoteAéopoTaL.

U Eivar Baocwkd va ompiovpyndel évag mpodmorloyioog yio tv vAomoinorn tov £pyov, o
onoiog Oo cupmepAafet 6Aa Ta Aueca aAAd Kot To Eupeca Koot (.. «avtictacn» amod
TO TPOCOTIKO).

U Ilpémel va yivel eKTEVC TPOEPYACIQL TPV TNV VAOTOINGN TOV GULGTNHOTOS YO VO
pewwbodv o mBava emiyelpnuaTiKd pioko, Kol €WOIKOTEPO GTNV TPOETOUAGIO TMOV
eUTAEKOUEVOV pe eKTaidevon Ko kdBe eldovg dAAn PonOeta.

U Ilpénel va eivon yvooTég 01 OLVAUELS KOt 01 adLVApIES TNG ETOPELNG Yo TNV VAOTOINGN
€VOG TETOL0L £pYOV, £T61 MGTE 01 TPAOTES Vo, fondncovv va eEaleipBovv ot teevtaieg

U .H extédeon tov €pyov mpémel va yivel 6€ PACELS, £TG1 MOTE VO KOTAYPAPOUV TO TPDTA
mpoPAuato oAl kot vo eéacaicbodv Kamoleg gVKOAES MIKPES vikeg ot omoiec Oa
dnpovpyncovv BeTicd KApa.

37http://mow.uoa“qr/epektasi/GuideFi | es/odigosChapter13.pdf
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KEDAAAIO 20

TO CRM XTON IIEAATH , XTHN EINIXEIPHXH KAI XTON
[TPOMHOEYTH

2.1 To CRM otov meAatn

Onwg péypt topa &govpe avoeépet, to ocvotquoa CRM elvar pio pebodoroyion mwov
e&ummpetel otV mpocérkvon Katavolotdv. [Ipotepaidtnta Tov givar 11 CLYKEVTIPOOT TOV
AVOYKQOV TOV TEAATOV KOt 1 TOTOHETN O™ EvEPYELDV OO TAELPAC TG EMLYEIPMNONG, LE TEMKO
oTOYX0 TNV GMOOTN ELANPETNGT TOL TEAUTN KOl TNV TOANGT TV Tpoidviwv. Ot onuepvol
TEMATEG, £OVV TNV SLVOTOTNTO VO OTOKTOOV Tapopoln ayadd 1 vinpecieg oe 014popeg
TIWES, and daeopovg mpoundevtés kot og Olapopetikny mowdtnta. [MoAdol mpounBevtéc
MGTEVOLV MG AVTO OV EMNPEALEL TNV ATOPACT] EVOC KOTAVOAMTY €lvol 1 woldtnTa Kot 1
T TOV TPoldvtev mov Bewmpodv Mo cvueépovca yio Tovg 1dtovg. Qotdco, e&icov
ONUOVTIKO pOAO Tailel Kot 1 KOAN €ELTNPETNOT amd EWIKEVUEVO KOl EUTELPO TPOCMOTIKO.
2uvendgc, o€ Evav YOpo d1EBvodg avTay®VIGHOD, 0 TEPLOPIGUOC TNG ATMOAENG TOV TEAATOV
Bewpeitar o onuavtikdtePo KprTnpLo ya vo avartuydel pia emyeipnon.

[Tpwv avapepBodpe avarvtikd oty oyéon tov CRM kot tov medatdv, a&ilel va modue Tu
opilel kaveig melaTn.

2oppova pe tov Mayvn’aaxln(1981)38, meAATNS MI0G EMYEIpNONS, Oewpeital Exeivog mov
Aaufaver Ty amopoacny yio TNV aAYopd TOV TPOIOVTOV 1] VINPEGLOV 7OV Olobdétel B
emyEipnon avtij.

Yty tekevtaio ékdoon tov Word Book Encyclopedia Dictionary, minpogopoduacte 0t
mEAATNS EIval EKEIVOS OV OaYOpPalel TAKTIKG Amo uia eTaupeio 1§ éva KATdoTHUO KOl
EKEIVOS UE TOV OT0I0 TIPETEL VO O1OTTPAYUATEVTEL KAVELG.

Tpia Bacucd Prpata mov Bo propovce va akoAovOnceL pa emyeipnon yo v avénon tov
TELUTAV TNG KO KOT EMEKTACT] TOV KEPODV TNG ElvaL:

. H emyeipnon Oa mpémer va pmaiver oty 6€om tov MEAGTN ®G KOTOVOAMT KOl Vo
avTiAapPaveral Toug TPayLaTKovs AdYous mov Bo Tov ETpEnaV GE PUYN.

. Opeirel va dmpiovpyet ko var akoAovBel o cwoTr oTpaTNyIKn) OCTE Vo TPOGEYYILEL TOVG
TEAATEG TOL £(OVV GKOTO VAL AYOPAGOLV.

. Na mpoc@épet ayabd 1 vinpesieg mov £yovv a&ia yio Tovg TEAATES Kot avd SLOCTHHOTO VO
Tovg evBapplVEL He TO Vo TOLG OVTAUEIPEL Yoo TNV TOTN TOVG 1] OKOUM UE TO VO TOVG
TPOCPEPEL dMPOL KO VO TOVG EVIUEPDVEL Y10l TUYOV TPOCPOPEC.

Otav éva mpdypappa CRM oyedidletor mpooekTikd Kot ev TEAEL eapUOleTOL pe PeyOAn
emrvyio, VTOGYETAL TOGO GTNV EMLYEIPNOTM OGO Kot GTOV TEAATN TOAAN TPOVOLLLAL.

38Mowvf]000mg K., 1981, ‘KotavoroTiKN, N TE(VIKI] YVAGCEMS TG CLUTEPLPOPAS TOL
KatavoloTy , AOMva, exdocelg TvpoPord



2.1.1 O 6taotdoeilg tou CRM

Ac dovpue TG draetdosig Tov CRM amévavtt 6toug mehdteg, mov Oempodvtar ot facikdtepot
Y0 TNV EMLTVYT VAOTOINGT) KO S1TPNON TNG ETALPELDG.

EVToRIcHomeENom®Y (customer_identification): Sty kammyopia avth Tephapfavovron to
dropo mov £yovv TIG peyaAvtepes mBavoTTEG Vo Yivouv meAdTEG TG €Taupeiog 1 avtol ot
omoiot Ba ¢ emeépovv to mEPlocOTEPO KEPON. Emumiéov pag dgiyvel 10 mocootd TV
TELUTAOV EKEIVOV TIOV £YOVV GTPOPEL G avTaywvioTpla etalpeio KOOMOS KoL TOV TPOTO TOL 1
O™ pog eTopeio Bo TOVG ATOKTGEL TAAL THO®.

DO EARVoNmENE@N (customer _attraction): Kaddg 1 stapeia éxel sviomioel ma Tovg

SVVNTIKOVG TEAATES, etvan £TOLuN TAEOV VO GTPAPEL GTOV EVTOMIGHUO TOV KOTAAANA®Y TOP®V
KO GTNV TPOCTAOELN Y10 TPOGEAKLGT TOV TELUTOV-GTOYWOV.

_(Customer retention): Eivat 1o Bacikdtepo onpeio yio to CRM, n

wavomoinon tov kdbe meAdtn amotedel kol Pacikn TpoHdheon Yoo TV OTHPNOTN TOVL.
Epyoleio yio v cwot dwtpnon Bewpodvian to eEatopkevpévo Marketing(one-to-one
marketing), to mpoypdauuate mototnrag(loyalty programs) olid kor m Sloyeipion
TOPATOVOV TOV TEANTOV. To TPOYPAUUATO TIGTOTNTUS TEPIAAUPAVOLY TIC OLOPT|LUOTIKES
KOUTAVIEG KOl TIG OPOCTNPLOTNTEG KOl GOV KOPLO OKOMO £YOLV TNV OlATHPNCT MG
LOKPOTTPOBEGUNG OYEGNG LLE TOV TEAAT.

(customer development): Baocwkd ctotyeion €d® amotelovv 1 avaivon
™m¢ Swypovikng aéiog tov meadtn(lifetime value anaysis), ot ctavpoedng mwinceg(up-
cross selling), ka1 n avédivon kaiabiod Marketing(market basket analysis). Zav dtoypovikn
a&lo meddtn, o umopovcape va xopaKTnpicovpe TV TPOPAEYN omd To GLVOAIKA KaBapd
£€0000 TOV EMOUDKEL 1| EKACGTOTE £mLyeipnon amd tovg meAdtes. Ol GTAVPOEONG TOANGELS
£YOLV VL KAVOLV LE TPomONTIKEG EVEPYELES e GTOYO TNV €EETAON TV GTEVE GLVOEdEUEVAOV
vanpectdV-ayaddv mov ypnowomnolel o meAdtnc. KAeivovrag m avédivon koiabiod
Marketing otoyever omv peyiotomoinon Tov  oplbpod TV  cvveAlaydv mov  Oa
TPAYLLOTOTOMGEL £VAG TEANTNG KO KATA GUVETELD TNG a&ing TOVG.

2.2 H pidoco@ia Tov CRM mtpog Tov meAatn

Me 10 mépacpa TV ¥povev £yl Tapatnpndel and Tig EMYEPNCELS o GVVEXNG TPOSTAOELL
1660 otnv EALGS0 aAld Kot 610 eEmTEPIKO, Yo TNV dtoyeipion Kot SpOAAEN TOV GYECEWV
TOVG [E TOVG TeEAdTEG. Ot emyelpnGES dNAOON TOVTAPOLV GTO VoL EMTVYOVV o oot B2B
kot B2C oyéon, nAadn oyxéon cmot) pe tov Tpoundeutn ¢ Kot Tov TEAATN. X& KAmolo
oAV Pacikd tunpata pog ‘E’, 6mog avtd tov Marketing kot tov noinceov, o CRM
vrodopn Ba Toug Pondnoer moAd ko Ba Tovg Vmodeifel TPdMOLE pE TOVG Oomoiovg Oa
AELTOVPYNCOLVV.

‘Exer amoderyBel pécm epeuvarv, 6t moAréG elvar ot etaipeieg mov £0VV dAMAVIGEL LEYAAL
mocd pe otOYo TNV Onuovpyio Tpoypoppdtov empPpapfevong TV TEAATOV TOVG, OAAL
dVoTLYMDS TOAD Alyeg TO mETVYAivOLY. Agv givar Alyeg ol @opég oL avTi ol emyeipnon va
HETOPAALEL TNV CLUTEPIPOPE EVOG KATAVOAWMTI TPOG TO KAADTEPO YLl EKELVT], TEMKE HELDVEL
ToAD 10 KEPAOG NG, ywotl amhd n péBodog mov epdpuoce dev glvar n kKatdAinAn. ‘Etot
Aowmdv oto onueio avtd, éva CRM cHotnua mailel katadlvtikd poAo, apov TPOCPEPEL GTNV
emyyeipnon véeg peBOOOVE TPOGEYYIONG TOV KATOVAAMTOV, OTMG OAANYY TPOYPULUATOV
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oTpatNYIKNG emPpdPfevong, £Eumveg TPOGPOPEG G TPOTOVTA 1| VINPEGIES Kol GALa oL B
€EETACOVLE TTAPUKATE.

To CRM egivar oAdKANpn @uhocoeia, ovolaotikd e£éMEn tov Marketing péom PBdong
dedopévmv, 1 omola pag amrpén81:39

Noa evtomicovpie Kot va ‘TANGIAGOVHE’ TOVG CNUAVTIKOTEPOLS TEAUTEG.

Na kgpdicovpe T0 HEYOADTEPO TOCOGTO TMV SATAVAV TOVC.

Noa aro@vyovpe po AaBog enkovovia wov Ba pag KooTicel ToAD.

No GUYKEVIPOCOVLE d10YPOVIKE TIGTOVG TEAATEG.

No HELWOOVE TNV OTOAELN KOADY TEAATMV.

Ta Poaocwd epyoreion tov CRM eivar 600, n Avédivon g Awypoviknig A&ilag Tov
nerd (L TV=life time value) mov &fetdlel ™V ayopaoTIK) CLUUTEPIPOPE LIOG OUASOGC
TEAATOV Ko, TO KEPON OV Bo AMOKTNGOVLE OO TOVG EvEPYOVS, Kot 1 GAAN givor 1 Avédvon
N Zoyxvomra kot 1 A&ila ayopdac(RFM = recency, frequency, monetary), n omoia pag divet
™ OLVVOTOTNTA VO EVIOTICOVUE TEAATEG pe MEYUALTEPT TOAVOTNTO OVIOTOKPIONG OTIC
TPOGPOPES LLOG.

2.3 ZvAdoyn bebouévwv Twv TEAXTOV®

H ovykévipoon tov amopoitntov dedopévav tov tehatdv givol Pacikn mpodmodeon yio
TNV 6MOTH KOl ATOTEAEGUOTIKY Agttovpyia evog CRM.

Yndpyovv apketol TpdTOL TOL 0ONYOVV GTINV GLYKEVIPOGT TOV OEGOUEVMOV OVTMV, TOVG
napadétovpe mo kétw(Bounsaythip & Runsala, 2001)*:

8Ecwtepikn Bdon 6edouévev telatdv:

To ovépata pumopodv va wpoéABovv omd to TPOYPAUUATE NAEKTPOVIKNG GAANAOYpOQiaG,
a0 TPOYPAUUATO OYOPUCTAOV, SYOVIGHOVS, EYYPOPES EYYVNOELS, OMOJEIEELS Kol KAPTEG
HEADV.

§ E€mtepikéc mnyéc:
Yrdpyouv Aoywopkd M Phoelg 0£00UEVOV TTOV UTOPOLV VO AVOKOADYOLV GNUOVTIKA
otoyela TV meAAT®V uovo omd pio AEEn M epdon kA, Yo Tapdostypa ‘ToyudpopKod
KOOWKA' Yo TNV TOAN OV HEVOLV.

8 Epsuvnukéc peréreg:
Ot ovykekpléveg HmOPOLV Vo TPOKLYOLV gite amd TPOCONTO G€ TPOCMOTO, ElTE
TNAEQOVIKADG, €ITE e TAYLOPOUIKE EPOTNUATOAIYL, E1TE HECH SLOOKTVOV.

H ovAloyn tov dedopévov avtomv yopiletor e 000 katnyopieg avaloyo TG TANPOQOPIES
TOL  WOG napé)gouv, oe petofintéc tafvopnong Ko TG TEPLYPUPIKES pMeTAfAnTEG
(Kimball, 1997)*

39http://www. kemel .gr/content/e-di akheiri se-tes-skheses-me-ton-pel ate-customer -
rel ationship-management-crm
“Onttp://dspace.lib.uom.gr/bitstream/2159/14808/6/Goul ouZ0iM sc2012. pdf

“Bounsaythip C.& Runsala E., 2001 , ‘Overview of data mining for customer behavior
modeling’, Technical Report TTE1-2001-18, VTT Information Technology
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2.4 0L ué6odol Tunuatomoinong kat Snutovpyiag TpoPIiA Twv

neAatwv®

Kabe emyeipnon emBopel vo anacyoAcel KATAVOA®TEG-GTOYOVG TPOKEUEVOL VO ETLPEPEL
10 emBuuNTd amotéAecpa. Agv eival Op®G cwGTO Vo OMAGYOAEL TOV OTOLOONTOTE TEATT)-
KOTOVOAWMTY], OVEEAPTNTA TIC LYOPOAOTIKEG TOV GLVIOELEG KO OVAYKES TOV.

[Ma 1o A0yo avtd, £xel TPAYUATOTOMGEL TV OKOJOUNOT VOGS LOVTELOV, TO 0010 UmopEl vol
TpoPAéyel TOAAG Yoo TNV peAdoviikn a&lo tov atopov pe BAacn ddeopa dedopéva TOL
npoavapépope. H dwdwkacio avt) ovopdaletor ‘Movteho-moinon g Koatavorotikig
Xopreprpopag’ (Customer Behavior Modeling-CBM) 1 oAludg ‘Anmovpyia Ipogii
Merotédv' (Customer Profiling)(Thearling,1999)*.

2.4.1 Tunpatomnoinon neAatwv®

Tunuotomoinon meAat®v, ovopdletonr 1n O100KAGI TOV OYWPICUOD TV TEANTOV GE
OpOEEIG OPAdES.

Yoppove pe Tov Goyat(2011)*, N Tunpoatomoinon tev mEANTOV glval €vag omd Tovg
Bacuobg tpOmovE Yoo vo. VTAPEEL GMOTN KOl QUEST emiKowwvio pe tovg meAdrteg. H
JtdtKacio aLT TG TUNHOTOTOINOTG TEPTYPAPEL T YOPAKTNPIGTIKA TOV TEAUTAOV KOl TOVG
tonobetel og opadeg Tig omoieg ovoudlel Tuqpata(segments) 1 sopmdéypoaro(clusters). Qg
KotaTpnoen(segmenting) yopoktnpiletor m tomobétnon tov wANOvouoy o©e  TUUOTO
COUP®MVO, PE OUOLNL T GLYYEVIKA XOPOKTNPLOTIKE. Méom tng SodKkaciag avtng £ovue
TEPLOCOTEPEG EVKALPIEG AVATTVLENC.

Qo61660, OnMG 6 KOO doKacio TG Kol £6M UTOPOvV VoL TPOKLYOLV KATOEG SVGKOALEG:

- Zuvaeetla Kot U £yKopa ToloTikd dEdoUEVaL

- AwioOnon

- Zoveyng dwadwkacio

- Yrep-tunuatomroinon

H péfodog g tunpatonoinong Bsmpodviay £vag 0tkovopkd amodoTikog TpOTOS GTOYELONG
0€ TEMATELONKES OLLAOEG.

Nuepo 0ev glvor tOcO Tpovopovyo Yo o emyeipnon, Kabng £govv epevpebel Mo
oAoKANpopéveS pébodol, ommg ovth tov [lelatokevipkov Ipocavatoiicpov (customer
centric orientation) (Bose,2002)"’.

“’Kimball P. Marshall, 1997, ‘Marketing Information Systems: Creating Competitive
Advantagein the Information Age’, Boyd & Fraser Publishing Company

43http://dspa(:e.l ib.uom.gr/bitstream/2159/14808/6/Goul ouZoi M sc2012.pdf

“Thearling K., 1999, ‘Building Data Mining Applications for CRM’, 1% printing,
McGraw-Hill Professional, ISBN: 0071344446

http://dspace.lib.uom.gr/bitstream/2159/14808/6/Goul ouZoi M sc2012.pdf

“Goyat S., 2011, ‘The Basis of Market Segmentation: A critical review of Literature’,
European Journal of Business and Management, VVal. 3, No. 9, p. 45-54

“Bose R., 2002, ‘Customer relationship management: key components for I T succes,
Industrial Management and Data Systems Vol. 102, No. 2, p. 89 — 97
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2.4.2 Ta €i6n TwV meAatwv

Yrdpyovv 1éccepa facikd Prpata mov ailel va akolovdnoet pia emyeipnon otav €pbel o
EMOPN LE TOV TEAATN:

- Evtomopdg Tov mehatn
- Ava@opomoinon Tov kK4Be merdTn
- AMANAETIOPOOT PE TOVS TELATES

- E€atopikgvon tov nelatov

@ EIAH ITEAATON

+ O KaAdg amd 0IKOVOLIKNG AmOYNG TEAGTNG

- O motog meAdTNG

+ O amoQucIGTIKOG TEAATNG
- O amontnTikdg TeAATNG

- O mepiepyog meAdTNG

- O gluxpvig meAdTng

- O ovpoyYVOLOV TEAATNG

+ O dvvnTiKog TEAATNG (AVTOC OV JEV EYEL AYOPAGEL AKOUO OO TNV EMXEIPTON, AAAG TANPEL
TIg TPOVTODEGELS Y1 VAL TO KAVEL)

@ ANAAOI'A TH ®YXH TOY ITEAATH

- [dudTeg

- Emayyelpotieg

2.4.3 To npodil twv nedatwv®

H onuwovpyio mpopil melatdv, cav otdY0 €xel TNV O0TNPNCN TOV TEANTOV KOL TNV
TPOGPOPA KOADTEPMY VANPECIOV GE OVTOVG, OmoTeEAel ONAadn onuaviikny Paon ywo v
EMKOWV®VIN TNG KAOE EMElpNONG LE TOVS VILAPYOVTES TEAATES TNG.

Av16 Tparypatomoleitan e TNV GLYKEVIPOOT] KATAAANA®Y TANPOPOPLOV Kot d£S0UEVOV OvEL
meAT. AvaAoya Tov 6KoTo Kot TNV @Uon g eTtoupeiag, opeidet 1 id1a va emAeéEeL amd oo
otoyyeio Bo amaptifetoar 10 MPOEIA Tov KABe meAdTn ™G Ta Pacwd otorgeio eivau,
OVOLOTETMVLHO, NAKia, pnviaio €660, olKoyevelokn Katdotaon. Qotdco umopel va
npocBéoel kKo emmAéov otolyeio mov Bo v Pondfcovv OT®G, YEWYPAPIKN TEPLOYN,
TOMTIOTIKA Kot €bvikd Oépata (yAdooa, Opnokein), cvyvotnta ayopwv, kvkio (ong
TEAATT), LEGO EVIUEPMONG KOt GALQL.

48http://dspa(:e.l ib.uom.gr/bitstream/2159/14808/6/Goul ouZoi M sc2012.pdf
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2.5 0 kUKAog {wij¢ Twv TeAatwv(CLC)®

Kvprog o10)0g g KGBe emiyeipnong dev eivor povo vo dwbéter 6o to dvvatodHv
MEPLGOOTEPOVG TEAATEG, OAAG KOU vo UmOPEl vo TOLG OlTNPEl  OPNVOVTIONG TOVLG
KOVOTTO LEVOLG.

11 doiknon TV TEAATEIOK®OV oYEce®V, 0 KOKA0G Confg Tov meadtn(costumer life cycle)
amoteAel TO PHETPO OPIGHOD GTOV TPOTO TOV AAANAETIOPA pia emyeipnon peta&d dvvnTikdv
Kol vopxoviov meratdv. O KOkAlog (mng tov meAdTN, TOV KoTnyoplomolel pe Pdon Tig
TPOTIUNGELS TOV, TNV Topovoa kot peAloviikn tov oafia. EmmAéov, avayvopiler tovg
TOPAYOVTEG EKEIVOVS TTOL HETAPAAOVY TNV CLUTEPIPOPE TOL Kot fondd otnv Tpom®Onon twv
TPOTOVTIOV, TOV VINPEGLAOV KOl SOPOP®V TPOYPAUPAT®V e BAoT TV TUNHaTOoToinoN

Tov k@Be mEAGTN KO TO 6TAd10 oL Ppicketar otov KOKAO Lmng Tov. Na tovicovpe 0Tt dev
elvat eP1kto va dnuovpyndet £vog Ldvo cuYKEKPIEVOS KOKAOG {ong Tov TeEAdTT, Yiotl amAd
N KaOe emyeipnon €xel Ta d1kd TG TPOIOVTA Kol VINPEGIEC.

Customer
Life Cycle

Ewkova 2, O kUkAo¢ {wr¢ Tou meAdtn

Mnyn:http://gr.dreamstime.com

2.6 Adyot yia Tovg omoiovs Y&vovues TeAdTeg™

Ext0¢ and mepmtdoelg povomwAimv, o1 GNUEPIVOL KATOVOAWMTES LITOPOVV VO OTOKTI|GOVV
Tapopoln TPoidvTa 6€ TopOUotleg TIHEG, amd TAN00¢ mpounBevtdv. Ot €1d1kol exTILOVY OTL
0 cuvaicOnua dtdpopotilel TOAD onuavtikd poAO omd TNV TOWOTNTO KO TNV TN OTNV
amoeoon TOV TEAATOV vo oaAAdEovv mpounbevtr. H elmng e&ummpétnon melatdv
dnuovpyel apvnTikd cvuvousHuaTo Tov €v TEAEL TOV TTOPAKIVOLV Vo Tpamel e guyn. Ot
TEPIGCOTEPOL KATOVOAMTEG eyKaTtoAeimovy por emyeipnon, emewdn oichBivovrol OTL yio
Kamo1o A0Yyo £xovv aryvonOei 1 dev EXOVV aVTILETOTIOTEL KATAAANACL.

*9 http://dspace.lib.uom.gr/bitstream/2159/13581/1/K andiliM sc2009. pdf
Ohttp://www.imh.com.cy/assets/fil e/ DrGeorgel ampri anou%s281%29.pdf
>Ihttp://nefeli.lib.tei crete.gr/browse/sdo/ba/2009/ T sobili A gathi B/attached-document-
1305190333-934354-28774/Tsovili2009.pdf
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Ta otedéym amd v GAAN TAgLpd, ToTEHOLV OTL KOPLAL autiot PLYNG TEAATMOV givorl 1 TuT.
Am6 épevva tov CRMGURU 1o 2003, pokidmtel 6Tt Yo To 40% tov TEAATOV TOV dIEKOYOV
Kémolo vrnpecia 1 T (PNON KATOWVL TPOIOVTOG, OVEPEPE MG KLPLL olTio T Kaxy
eComypétnon. H devtepn autia amopdkpoveong, pe mocootd 28% ntov n Kaky moiotnta
mPOIOVTWY Kol vENPEGIOY, v T0 22% avépepe TIC vwnlés tiués. Téhoc n
Agrtovpyikotyta tov mpoiovrog ayyiler povo to 10% tov gpombéviov. H épeuva avt
AmOKAALYE OTL Ol O1EVOVVTEG AVTATOTOVTIOL GYETIKA LE TOVG AOYOLG Yol TOVG OTOioVG Ot
EMYEPNOELG TOVG YAvouv TeAdtes. H avtidnyn avty tov dievbuviodv dev cuumintetl pe
yvoun tov nerato®v. To 49% tov epombéiviav, Bempodv 6Tt 1 KOplo aitio ammAELNg
TEATOV givor i Teun, akolovBovv ol véeg avaykeg ne 36%, kot eComnpétnon welatdv ne
15%. IMapodro mov kaBe cuvepyasio givol SPOPETIKN, Ol OVOTEPOL VIAAANAOL TTPEMEL VOl
eA&yyouv TV 0pBOTNTO TOV OG®V MGTEVOVV Y10 TOVS TEAATEG TOVG, OGTE VO AVTIANQOoHV
TOVG TTPOLYLLATIKOVG AOYOVGS Y10 TOVG OTOTOVG Ol TEAATES PEVYOVV 1] HEVOLV.

Mivakag 4, AdyoL anwAelag MEARTOV

2.6.1 Inpaoia cwotn¢ eEunnpétnong
Ao to TOpamive KATOANEOLE GTO GUUTEPAGLLO OTL O KUPLOTEPOG AOYOS OV oL Emyeipnon
Oo ydost meAdtec mpoépyeTor amd Vv kokn e&umanpémmon. Avtd Bewpeitoan Aoykd, yati
TOAD oAl 0 TEAQTNG £XEL TNV AMOITNGN OO TNV GTIYUN TOL TANPAOVEL Y10 TNV OTOKTNO|
ayafdv 1 VINPESIOV VA £XEL KAl TNV OVTIGTOYN 0QOCi®aon, T oTiyun g ayopdg tov. Ta
TPpOTO TPAypate oto. onoio Bo ddoel onuacio Evag mELATNG Le TO TOL €16EADEL GE €va
Kotaotnuo elvat

- Opopoeo mepipdriov

- XOUOYEANGTO TPOCOTIKO

- Na punv mepipével mold opa péxpt va e&omnpetn et



- Na tov 600t 1 amapaitntn mpocoym
- H eguyévela tov vmaAiniov

Av ovtd to Poocwd Prpoto Tov KoAdyouv, petd Bo ocvveyioet v ayopd TOL
oAokAnpovovtoag tnv. BéPaia dev eivar Alyor o meAdteg mov av Ko dgv  givon
EVYOPLOTNUEVOL e KATL amd T TAPOTAV®, TEAKA B ayopdcovy To TPoidv HOVO Kot HOVO
and vrponn N ywri dev to Ppnkav oAAOD M amAd AOY® YOUNANG TIUNG, OOLPOPDOVTOS
ONAadn Yo TV GTAGT TOL LIEAAAOL. AVGTLXDG 1| ELTLYMG TO €I0M TOV TEAATOV OTMG
Eyovpe MO KATNYOPLOTOMGEL, €lvatl TOAAL. AV Yio KATOOLG TEAATEG EVAG YAUOYEANGTOC 1)
KOTCOVQLUGUEVOG 1] amAd ayevig vdAAnAog dev €xel onpacia, tote cuveyilovv TV ayopd
TOVG aveVOYANTOl. Mmmkay pe Kamolo 6Komd Kol Bynkov mpoyloTtonoumvTos tov. And my
GAAY, €vOg KOToOLPLICUEVOS VTAAANAOG 1 veLPIKOg Ba 0dNyNoel ToV TEANTY G TOAAES
EMAOYEG, OGS VoL PUYEL YOPIg VO YOVIGEL, v QUYEL £X0VTOS YOVIGEL 0ALY duoapECSTNUEVA,
va eOYEL KO Vo, OLGONUNCEL TO KATAGTNO KOl QUOIKA Vo, unv yovicel A and ekel. Ola
aVTE OULOS VTTOVOOVVTOL OO TAEVPAG TOV TEANTY).

Av kovelg pOTNGEL KOl TOVG VRTOAANAOLG 1] YEVIKA To. OoTeEAEYN Mg  emyeipnong, Oa
OKOVOTOVV TOAAEG QIOWELS KOl YVOUES Yo TO TS ovTilaupdvetoar Kabévag évav kard
TEAATN.

- Kalécg meddrng sivar avtdg mov wovilel onwe Kot 0Tl Tov powbijcovus 1 avtog wov Ba
QUYEL_OKOUO KAl 0V _O&V_EYel WVIGCEL Y10._OIKOUS TOV AOYOVS YOUOYELAGTOS OO _TO
Kardotnua

Ovclootikd oo pio emyeipnon kaddg mehdtng elvar avtdg mov Bo TG amo@épel KEPOM.
Anhadn o mOoTOC Kol 0 ovyvog meAdTNG. BéPata o ocvyvdg eivan oxetikd, yati pmopet
Kdmolog mov Ba ayopdoel pio povo @opd va kével TOAD peyoAdTEpO Aoyoplacpd omd
KATO10V OV YOVILEL GTAOUKA.
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2.6.2 Npaktikég peiwong anwAelog neAotwv

2oyva M €voelln 0Tt KATO10¢ KATOVOAMTIAG TPOKELTAL VO PUYEL OV YiveTal avTIANTT omd TIg
emyepnoels. [lodhol meldteg oe épevveg mov €yovv yivel Katd Kopovs, OHOAOYOVV TG Ot
EKTPOGMOTOL TOV ETOPEIDY TOL Epyovioyv o€ emoer] pall Toug O0ev MTav gvyeviKol e
AMOTEAECLO KOL Ol GLVOALOYEG va Yivovton pe AavBaouévo 1poémo. Duoikd 1o va TpoPAéyet
pa emyeipnon Tic mbaveg andAEEG TEANTAOV TNG deV elvar KaBdAov ehkoAn vOHeo.

Ot e101koi Tovilovv Twg pudvo éva pkpd TocooTd TV Katovolotov o mapomovedel, Kabng
CLOUPOVO PE EPEVVEG LOVO TO 4% TV SVGAPESTNUEVOV TEAATMV dlapapTopeTat. To vToromo
54% amAdg eykataleinel v emyeipnon kot 1o 42% dev emotpépel ToTé. O EMYEPNCELS, UE
okond va mpoPAéyovv v mlavh andAeld TEAATOV £Qapudlovv cuoTHHOTO dloyEiplomng
OTOAELOG TEAATDV TO, OO0 ETKEVTIPADOVOVTOL GTOVG M0 THOVODG TEAATES Y10 OO DPNGT OO
TO 0yOpaoTIKO SLUVOUIKO TG emyeipnong, emkotvavodv pall Tovg Eykaipa kot epappolovv
GTPUTNYIKT SLUTAPNONS TPV Amoy®PHoovY omd Tov opyaviopuo(Shaw et Al, 2001)%.

Ot dvo Pacikdtepol 6TOXOL TOV HOVTEAOL TPOPAEYNC OomdAElng eivon N mPIfiswy Kou 1M
exelipynon. Méco avtg g TPOPAeyng Ol EMLYEPNOELG LTOPOVV VA EMKEVTP®BOHV GE a
HOVO pKpn KAIHOKO TEAATMOV Kot ETELITO VO KOTAPVYOLV G€ Kowvompasieg dGTE vo, UTopEGOVV
va kafodnyncovv v dlatnpnon tov mehdrtn. Méocw e emeERynong ot EMYEPNGELS
umopoHv va, evtomilovv KAmoleg cLVNOIGUEVES LOPPEC TEAATELOKT|G CUUTEPLPOPAS oL Hal TIg
BonBnocovv otV KEAVTEPN KATAVONGCT TOV TOPAYOVI®OV TOL £XOLV UEYAAN €MIOPOCT GTNV
aPOGIMOT KOl GTNV OTMOAELY TEAATDV.

Mepwd prporta mov Ba propovoe va akolovbnoet po enyeipnon yo T SoThpnon Tov
KOADV TEAATOV 1] TNV ETOVAKTNON OVTOV TOV £Y0caV Eivor:

Na tpocoropicel Tic mOavES amdArgleg

No emkowvmvel pe Tovg TELATES

Na axovel Tovg avlpOTOVS TGS ‘TPO TGS YPOPUNS

Noa copmeproépetol KaAd 6€ 6A0VG KOL OLOITEPD OTOVS TOAVTINOVGS TEAUTES

2.7 CRM atnv emiyeipnon™

Ao Vv omtikn] peptd g emyeipnong, 1o CRM givotl pio exiyelpnpatiky oTpatnyikny mov
oyetiletan pe dadkacieg Omwg, KaTovoONon Kot TPHYvmon TG KATOUVOAMTIKNG GUUTEPLPOPAC,
opodomoinon Twv meEAaT®V pe idlo | Topouote yapaktnplotika, Marketing evog mpog évav
KOl YEVIKA YVOON Yol TO ool €ivat ot meAdteg, mov Ppickovtal kot Tt ivar owtd mov Eyouvv
avaykn. Téroleg avaAdcels eival KpIGIUES Yo TV LITOCTNPIEN TOV ATOPAGEMY Kol 0pOpOHV
KATOAANAEG GTPOATNYIKEG Ol OTOIES IKAVOTTOLOVV KOl ELYOPLETOVV TOVG TEAATEG.

52http://dspace.l ib.uom.gr/bitstream/2159/13581/1/K andiliM sc2009. pdf

*3ghaw M. J., Subramaniam C., Tan G.W., & Welge M. E., 2001, ‘K nowledge management
and data mining for marketing’. Decision Support Systems, Vol. 31, p. 127

Shttp://www.| ogi sti cs.tuc.gr/Contents/Di atrives/| agadinou. pdf
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EmumAéov, to CRM pmopet va e€acealicet 61t ot vtdAAniot g emyeipnong Exovv TpocPacn
G€ amopaiTNTES, COOTEG, Kol OEOMIGTEG TANPOPOPIES KUTA TN SLOPKELD TNG CAANAETIOPAONG
TOUG HE TOLG meAdteg, @ote vo elvar o Béom vo mpotelvouv Kot va  gvepyolv
OVTOTTOKPIVOUEVOL OTIG OVAYKES OVTOV. APOD AOWOV TPOGOI0PIGOLY TOVS KEPOOPOPOLG
meAdteg, ot emyepnoelg Ba Eovv NV dvvordtnTa vo. enegvdvcovv oto  ytiouo’
poKpompOfecumv oyéoemv eKpaNoNg e TOVG TEAATES, LEGM O1HAOYOV OITANG KatevBuvong.
Avto dnpovpyel por oxéon oaAANAETiOpaoNG TEAATN-EMYEIPNONG TOV €VVOEL TOVS GTOYOVG
™G OEVTEPTG.

Hpoaktikd 1t wapéyer to CRM oy emysipnon:

V Bonba to tpuqua Marketing va. mpocdiopicetl ta yopoKTNPIoTIKE TOV KOADY TEAATOV TNG

emyeipnong, Tpocoprdloviag 161 KATOAANAQ TIG KAUTAVIEG TOV ELOMV TNG.

V H minpoeopia mov mapdystor amd TIC €MAPES OOPOPMOV TUNUATOV UE TOV TEAATN &lvon

oféoun mpog OA0VG, e OmMOTEAEGHO VO EIval EDKOAOG O EVTOTIGUOG TOV CNUOVTIKOTEP®V
TEAATDV.

V/ H emyeipnon etvor tkavi vo BEATIOGEL TIC TOANGELS TNG KON Kot otd 0mdGTooN.

V T'vetan evkoAOTEPN 1 SLOEIPIOT TOV AOYOPLICUDV TOV TEANTOV 0pOoV TO. GTOLYEID TOVS Elvarn

dwbéoa oe TOAAG oTEAEYN.

Av 7o 0ei&ovpe o€ €va oyedidypappa, Oa woydet:

EIIXEIPHXH CRM [HAHPOO®OPIA

TMHMA MAPKETINI'K
U ITAnpogopieg
D TPOG OAOVG
L —— U Koidtepn
& duvan
YITAAAHAOYZXZ KAI XTEAEXH eEvmnpétnon

g " cincio
~ ,
eminedo

e VINPECUDY
AAAA TMHMATA THX ‘E U Holiosic o6

:> andoToon

Mivaxkacg 5, To CRM otnv emiyeipnon




2.7.1 Ndyolr ov pua erxeipnon Oa kataduyel oto CRM

2 onuepwvi ayopd mov elval GKP®G OVTOY®VICTIKY, UE TNV €YKOTAGTOON OCLGTNUATOV
CRM o1 etaipeieg otoyevovv oy PBeitioon tng gvedi&log tovg, ¢ dtdkaciog AMYNg
amoQAcEMY, TNG TOOTNTOG TOV TPOIOVIMV KOl VINPESIOV KAOMS KOl TOV GYEGEMV LE TOVG
neAdteg MoTE Vo dStuc@ariicovy v apocimon tove. Emiong mepuévouv avénon ota képdn
Tovg kat peiwon ota koo (Roh et al, 2005)%.

Onwc avaeépovy kat ot Berhad & Tyler(2002)%, ot etawpeicc eykadiotdviag o CRM givor
oe Béom va mposPEPoVY KaTAAANAQ KivTpa KOt VO S10TPICOVY APOCIOUEVOVS TEAATEG Ol
omoiot o amTodMCOLVV TEPIGGHTEPO GTNV EMLYEIPNON.

Ot Bacikoi Adyor mov katapevyel 6to CRM o emyeipnon ivor ot :»:F,ﬁg:57

. AA\oyn TG OTPATNYIKNG, MOTE VO, ATOKTNGEL TAEOVEKTILLOL GTOV OVTOYMVICUO.

. Avartuén pog owovoutkng Bewplag pe okomd va dwtnpnBet n adio g meloteiog pog
emyeipnonge.

. H ypron dwwpnuiong kot to MME givon avamoteleopatikd 6Gov a@opd v ovamTuén

SMPOCHOTIKMOV GYECEMV UE TOVG TEAATES, Yia ovTO gpeavietar to CRM yuo va kaAvyet 10
KEVO avTo.

. Ymapyet €AAenym ypovov OGOV 0popd TNV TPAyHOToToinon mmAnong, omdte to CRM
Bewpeitar amapaitmro yro e€otkovounon ypovov.
. AMhayéc oty tevoroyia amofnKevong ded0UEVOV KOl GTOXEIMV TOV TEAATOV.

2.7.2 KUkAog {wng tng emixeipnong

Yrdpyovv evvéa otadio Tov KOKAOL Cong tov emysipnocmy. [Hopakdto mapabitovue Ta
otadwn kot T to CRM pmopet va §umnpetost 1o kabe éva.

1.0wovopuko6g KOKAOG

To CRM eivar avaykoaio oTig emyelpioelc o€ TePtOdovg HPeoNS KAOMDC Kol OKOVOUIKNG
kpionc. To cHotua avtd propei va Bondnoet pia emyeipnon va tpoPAéyel Tmg o Heeon M
kpion Ba emmpedoel v amddoomn TG ,oaPoD HECH TOL GLGTHUOTOS OVTOV Elval Kav va
KOTaypayel T dpactnploTnTeg TV OIKOVOUIK®OV cuvinkdv (opdplo epyaciag, vrepmpia,
YWOPTEG KO GAALL).

2.Blounyavikcog koxkiog

Ye kd0e Bropnyavia vrapyet Evag KOKAOG Tov gival aveEApTnTog TOL OKOVOUIKOD (KOKAOVL).
[Tapdyovteg mov ennpedlovy Tov KOKAO avTtd €ivar ot TIHEG TV PACIKAOV TPOIOVI®V, 1| ayopd
EPYNGLOG KOL ] OVIOY®OVIGTIKT] 0lyOpd.

*Roh T. H, Ahn C. K., Han |., 2005, ‘ The priority factor model for customer relationship
management system success', Expert Systems with Applications, Vol. 28, No 4, p. 641-654.

*Berhad A. & Tyler T., 2002, ‘Customer Relationship Management in Asia: A Cross-
Cultural Case Study based on Aetna Universal Insurance'. Singapore: Peppers & Rogers
Group Asia

>"http://dspace.lib.uom.gr/bitstream/2159/13581/1/K andiliM sc2009. pdf
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To hoyiopkd CRM pmopel va fondnoet Tig emyelpnoelg va Katoypapovy, vo Topakolovfovv
KOl Vo OVOADOLV TO  OMOTEAEGHOTO TOV KOKAOU OYETIKO HE TNV  EMYEPTUATIKN
dpacTNPLOTNTAL.

3.Etapikdg khxhog

Kabe etarpio €xer éva povadikd kdkiog (ong kot kdbe o Pudver g mepiodo tayeiog
avantuéng cvvnbmg oty apyn g mopeia ™. To CRM &dm Ponbdet tic emyepnoelg va
Katavonoouvv ce Tt Béom Bpioketor n etaupia o€ oéon pe GALOVS 0IKOVOLIKODS KOUKAOVG TNG.
4.T1pohmoAoy1oTIKOG KOKAOG

Av1dg 0 KOKAOG Elvol Lol ECOTEPIKT SLOOIKOGIO TOV ¥PNGIUOTOLEITAL Y10 v 6YeO1dlovV Kot
va owyepiCovror tTig damdves. To CRM Aoyiopukd upmopet va Pondnost moAd o
BeAtiotomoinon TV TOANCEOV HE TNV KATOYPAPN TOV KUKAWV TOL TPOUTOAOYICUOD TV
TEAATOV MOTE VA TAPHOHV 01 GOOTES OMOPAGELS GTO CWGTO YPOVO.

5.KvKhog mapayyeriog

Ot emyepnoelg pe éva otafepd €1600MU Kot oTafepd KOKAO TOANCEOY GLVINO®G £YOVV Kot
otabepd kokho mapayyeAidv. Eva CRM Aoyiopkd pmopel va fondioet Tig emyepnoeig va
VIOPAALOVY TPOCPOPES Y10 TOVG TEAATES TOVG, TPV EEKIVIIOEL VEOG KOKAOG TTOPOLYYEALDV.
6.Kvrhog avtikotdotaong

Ola o kaAd Tpdypata TPEmel va £xovv €vo TEAOG, akoua Kol To Aoyioukd. o avtd tov
AOyo eivol amopoitnTo KOU OMUOVTIKO Ol EMYEPNCES VO ToPAKOAOLOOVV  KOKAOVG
OVTIKOTACTOONG TV TEAAT®OV TOLG. H oavtikatdotoon &vog moAloh AOYIGHIKOL &ivan
avamdeevkTn. 'Etol Aowmdv éva CRM Aoyiopikd pmopet va fondnoet, dote 1 kdOe emyeipnon
va mapakodlovfel to mOGO TOAOG eivonl 0 €EOMAMGUOC €vOg mEAATH, KOl avTioTOO VO
TpoPAEYEL TNV TEAEWD OTLYUN TTOL B0 TPEMEL VO, OVTIKOTAGTNGEL TO O1KO TNG AOYIGHIKO.
7.Kvrhog e€EMENG amoBepdtov

Ot emyelpnoeLg KAVOVTOS amoypaet], Tpocsmafolv va S10TnPeoVV GE 1IGOPPOTia TN GXECT TG
TPOGPOPAS Kot TG {Tnomng, £€tol dote va punv xabobv yprpata Kot epgovietodv (nuiéc. 'Eva
CRM Xoyiopkd ocvvtedel oto va mopakoiovbel po etoupian 1o emimedo amobepdtov g,
dtevkohbvovtag v va drayepiletar evkoAdTEPQ TaL AOBEUATA TNG.

8.KvKkhog mpoidvtog

‘Eva aAlo pépog tov kvKAov (mNg TV emyepnoemy, givor 0 KOUKAOG Tov mpoidvtog. Ta
mpotévta €xovv Kot ovtd TN Okn tovg ‘Conq’. Eva CRM Bonbd po emyeipnon va
OLOHOPPMOVEL TOL TTPOTOVTO TNG 000 KOAOTEPO YivETOLl KOU VO TO. TOPAKOAoVOel KaTd TNV
OLIPKELL TOV TOANCEDY TOVG,.

9.Kvkhog moAncemV

KAetvovtog vapyet kot 0 kOkAog ToAicemv. O KOKAOG 0VTOG OVTITPOGMTEVEL KAOE gvkaipia
nolocewv. [lpoxkeévou ot o1evBuviég mOANGE®Y Vo SloYEPIGTOVV AMTOTEAECUATIKE TO
amofépatd Tovg, eivor mpdTO ONUOVTIKO VO TopaKoAovBovv oavtov Ttov KOKAo. [a
Tapddelypo €vag OlevBuvIng Umopel vol EVIGYVLGEL TNV YOUNA TOANGT €vOG TPOIOVTOG
aKoAoVO®OVTOG aTAG KATO10 O1POPETIKY| GTPATNYIKTY).



2.7.3 To CRM otnv opyavwtik Sopr Kat KouAtoUpa tnG entxeipnong>®

H xovAtovpa cvykpoteitor and €vo GOVOAO SVVAUE®V, O00IKACIOV KOl YVOGEMV TTOV
TPocdopilovy TV GLUTEPIPOPA TOV VITOAANA®V TNG EMLXEIPNONG Kol KOTE GLVETEWD TNV
avtidopaon G €Kdotote  emyeipnong oe  eomtepkd Kol ewtepikd  cvpPavra
(Hovtalbmovioc,2003)™. And ™ OTYUN TOL 1 amdO0cN TV VRUAANA®V, Kabopiler v
ocvvepyasio pe tov mehdrn, ot afieg g KovAtovpag kpivovror onuoavtikés. H kovitovpa
yopoktnpileTot amd To MO CNUAVTIKA UmdOL Yo o EXLXEIPNON TPOG TNV YPNON TNS LE TO
CRM. Baowkd yio TV o®ot] avantoén kot Asrtovpyio evOc TETO100 GLGTHLATOS, BempodvTal
0l TANPOPOPIES KO Ol YVAOCELS LEGH TNG £0TiOONG 6TV KovAtovpa. H kovAtovpa odnyel og
KOWOUG 6TOYXOVG Kol OpApata, To Omoic amoTeEAOVV onuavtikd AlBo yio TV emyelpnNGLOK
otpatnyiky. Me Pdon 1o O6ca  avaeépbnkav, yivetor GoQEEC OTL Ol TEYVOAOYIKEG
e€elilelg(CRM) péoa oe pio emyeipnon, opeilovv vo Asrtovpyovv katl va mpooapudloviat
TV GTOVG TMEPLOPIGHOVS NG KOLVATOVpAG TG Tnv mpdkinon g viobémong e CRM
TPOGEYYIoNG, KAODG KOl TPOCUPUOYNS GTNV TEAUTOKEVIPIKY KOVATOVPA, €ivol KATL Yo TO
omoio Koiegiton vo avtipetonicst o Marketing Manager.To gpdtnpa oto onueio ovtd givar
OGO ¥POVO Kot TL YVOGELS O1BETEL ol emyelpnon, ACTE VO EIval IKOVY] VO GUUUETEYEL GTNV
LETAPOAN TNV TEAATOKEVTIPIKNG KOVATOVPOG.

H nyeoia mpéner mpdtn va kataddfer ™ onuacio g onpovpyiog £vog TELNTOKEVTPIKOD
GUOTNOTOG, LE OKOTO VO EPELVPICKEL TPOTOVG YLl VO OAAALEL TNV GLVOALKT] KOVATOVPO TNG
enyeipnonc(Chen & Popovich,2003)%.

2.8 Tt mpemel va eéeTaoeL pua emiyeipnon mpv vioBetnoel Eva CRM
ovotnua®

210 onueio avtd Ba eEnynoovpe ti Tpémel va e€gtacel pia emyeipnon, kabmg Kot Totot ivat
exeivol ot Adyol mov TV kévovv vo. VIOOETAGEL €vol GUGTNUO SLEIPIONG TEAUTELOKAOV
oYE0EMV.APYIKA YloO Vo omoQacicel o emyeipnon va tomofeTnoel HEcH GTO EPYOCLOKO
nepPdAlov €va TéToov €100VC GLGTNUA, TPOPAVAS OEV T TNYAivEL KOAL GTNV TPo®ONnon
TOV TPOIOVTOV NG, OTNV TOANGN TOLG KOl KOTE cLVETEn ota £600a TNG. Agv givar OpmG
EPIKT 1 0yopd KOl EYKATAOTOOT €VOC TETOOL GULGTHUATOG oV dgv €yovv Anebel ta
arapaitmra pétpa. Ta pétpa avtd £xovv va kdvouv pe 1o péyedog g emyeipnong, Tic
OVAYKES TNG, TO TPOIOV TOL TOVANEL, TNV GTPATNYIKN oV £Qaprdlet, Tov eTioro Tlipo g
Kol dAAa. Elval Bacikd va eotidoel oty avdmtuén evog opapoTog Kol UG GTPATNYIKNG
dwelpong medatdv Aapfdvovtag v Oyn Kol TOLG HAKPOTPOBECUOVS GTOYOLS TNG
emyeipnong.

Bhttp://www.primus.com.gr/library/crm.php
*Mavtaiomovrog A, 2003, W0PLTAG TOV ‘crm2day’,
http://www.crm2day.gr/editorial/101346205963377.shtml

®Chen 1J. & Popovich K., 2003, ‘Understanding Customer Relationship
Management:People,process and technology’, Business Process management Journal,
Vol.9, No.5, p.672-688

®http://nefeli.lib.teicrete.gr/browse/sdo/ba/2009/ T sobili A gathi B/attached-document-
1305190333-93435428774/Tsovili2009.pdf
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Ag g€etdoovpie AMyo mo ovaAVTIKA TL TPEMEL VO EQPUOGEL [ emtyeipnon Tpotol viofeThoet
v otpotnykn tov CRM:

Opeilel va Kataypayel TIG OTAITNOELS TOV £YEL 1 EMLEIpNOT, T €10 TOV TEAATAOV TOL €lval
mOovov va. ELTNPETNGEL, TNV CLYVOTNTA TOV TOANCEWDV, TO €EEWOIKEVUEVO TPOCOTIKO KOt
TUYOV TpoPANpoTe | SVOKOMEG mOL pmopel vor TPOKVYOLV, KAOMG KOl TV OIKOVOUIKT
€10Q0pa oL o YpelooTE.

EmumAéov mpémer va eréyEet TIc TpocapuoyEés mov Touptdlovy oTnv Ok NG VOOTpoTmio Kot
Aertovpyio. O meddtng mpémel va AapPavel TPOGOTOTOMUEVEG TPOS AVTOV VIINPECIES, XWPIG
VO TOV TOPEYOVTOL GUYKEKPUEVE OO €va GTEAEXOS NG emyeipnong. Me v eykoTdcToon
€VOG TETOLOL AOYICUIKOD TTOEL VO, £YEL KAt oYL 1 €KOPOOT ‘0 TEAATNG LoV, apov OAol OCOL
Ba &yovv TpdsPacn oto cuoTnua B Yvopilovy To TAVTO Y10 TOV OTOI0VONTTOTE TEANTY).

Ev cvveyeia va Bondnoel toug epyalopévous vo, TpoGapUocTONY 6TV 18£8 Kol Agttovpyia
€vOg TETOOL GLGTIUOTOG Kol VO, TO VIOBETNGOLV cav pio oTpaTNyKn Tng entyeipnong. Oa
TPEMEL VO, TOVS EENYNOEL TNV YPNOIUOTNTO KO TOL OQEAT] LLOG TETOW0G EYKOTAGTOONS, OAAG KOt
T1G TVYOV BETKEG 1] APVNTIKEG GUVETELEG.

Aoppdvovtag vt ‘Oym to Topandve, vo tovicovpe 0t eEicov onuovtikd gival va BeitiwOet
KOl 1 KOUATOOPO T®V OTEAEXDV, ONANOT VO GUVEIINTOTOMGOVY OTL 1) EYKATACTOCY| KOl
viomoinom evog CRM Aoyiopikov, dev givar évo amhd £pyo TANPOPOPIKNG TOL 0pOopd LOVO Ta
otevBuvTikd oteAéym, oAAA KATL 6TO 0010 OPEIAOLV KOl 01 10101 VOL GUUUETEYOLV, VO EKPEPOVY
dmoyn, va to vrootnpilovv, vo 10 S0VAEHOVLY GOGTA KOl VO ovaPEPOLY dVGKOAIEG N AGON
mov givan mBavov va vrofondncovy TV AmTOTEAECUATIKOTNTA TOV.

2.8.1 NMoieg emiyxepnoeig pnopouv va edpappoocouvv éva CRM ocvotnua

AOYIGHIKA TTOV apPOPOVV TNV JLOYEIPIOT TOV TEAATEIOKDY GYEGEDMV UTOPOVV VO EPAPUOCOVV
OAEG O1 EMYEIPNOELS LKPOV, HECAIOV 1) LEYAAOV PeYEBOLG TOV TOPOVGLALOVV TPOPAN AT LLE
T KEPAN TOVE, M| TOL OEV TPAYUATOTOLOVV TIS TOANGELS Tov emtBupovy. 'Etot anogacilovv va
ayopacovv £va AOYICUIKO TETOOV €I00VG, TPOKEWEVOL VO TPOGEYYIGOUV TEAATEG KOl VL
&yovv ta emBountd amoteAéopata. 26TOGO VO TOVIGOLUE MG HE TNV EYKATAGTACT] €VOG
TETOOL AOYIGHIKOD OAAACEL OAOKAN PN M PLAocoPia Héca GtV emyeipnon e KOPLO GKOTO
TAEOV TNV 1KAVOTOINGCT TOV AVAYK®OV TOV TEAATT.

2.8.2 H maykdéoputa ayopd CRM®?

H naykdopa ayopd tov CRM onueinoe pekdp avamtoing to ‘07, obppova pe m Gartner®™*,
g TaEEmG Tov 23%, evd To GLVOAMKE €50da Eemépacav ta 8,161 doAdpra. 'Eva onpoavtikd
pepido g cvykekpévNg avamtuéng opsidetar otn dieicdvon twv CRM cvetudtov cto

®2http://nefeli.lib.tei crete.gr/browse/sdo/ba/2009/ T sobili Agathi B/attached-document-
1305190333-934354-28774/Tsovili2009.pdf

®http://www.auttotriti.gr/news/preview news.asp?category id=75& NEWS DATA 1D=2116
*H épevva Magic Quadrant ¢ Gartner mepilaufiver etoupeiec mopoyns vanpecioy mwov
axolovBodv doxiuaouéves mpoxtikés CRM, yoapaxtypiloviar omd oikovouikn xai 0101knTiKy

arabepotnra ko o100étovy usyaio apiduo ooufoviwv oto ywpo too CRM mov wapéyovv Aboeig
g€ JLAPOPOVS TOUEIS TOD KAGOOD.
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x®po tov Aaveumopiov. To ‘98, o Marketing iye metdyel va dnpiovpyncel v nemoibnon
otL ot gpapuoyéc CRM Mpbav yia v aAldEovv tov kdopo. TToAlég etarpeieg mopdiinio Kot
AOY® €VVOIKAOV OIKOVOUKAV GLYKVPUDV, OTOPAGIGOV VO ETEVOVCOVV GTNV TEXVOLOYia oL Ba
dAlale Tig oyéoelg Toug pe Toug terdtes. Ot 8 otig 10 viomomcelg Tov £yvay ToTE, Kpibnkay
amotuynuéveg kot €tol or CRM epoppoyég énecav oe dvopévela. Qotdco, Vv TEAgLTAiL
EPI0d0 SOMIGTMOVETOL U0 OVOOEPUOVGT] TOL EVOLPEPOVTOS. ZVOUPOVO UE OVOADGELS TNG
Gartner, to. GuvoAikd £€60da and twincels adsuwv CRM oty gupitepn meproyn e EMEA*
katd to ‘07 Eemépacav ta 2,1 616. Sohdpia, avefaloviag To T0c0cTd avimTuéng oto 16,9%.
[Mo v endpevn mevroetio avapévetor puduog avamtvéng g taéems tov 11,7%, yeyovdg mov
Oa emeépetl £60da otovg mapodyovg CRM Adoewv 3,9 61 dorapia 1o ‘11. To mocd enévdvong
og maryKooua kKAMpoka vroloyiletor 0Tt o avénbet amd 26,6 dig dordpra oe 41,4 61 doAdpra.
Kietvovtag, n mpodbeon tov enyeipnoewv yia xpnon CRM gpappoyov Ba ¢tdoel to 67,3%
oe ovykplon pe 1o 45,1% tov ‘01. Av o1 apBuoi Aéve v aAndeta, tOte uTOpOLUE VO LWAGLLE
Yo po ovalfEPOVGT TOL EVALOPEPOVTOC Y10 VAoTToinon epapuoyoyv CRM.

2.8.3 To CRM otnv eAA\nviki ayopd®

Xe 0TL aopd GTNV €yYOPLO. ayopd Topay®yNg AOYIGUIKOV, 0 TANOLGUOG TOV EMYEPNCEDV
00 KAGdov ovuemvo pe to untpmo emyepnoewv ¢ EXYE (EONIKH XTATIETIKH
YITHPEZIA EAAAAOY) eivar peydroc. IMapdyoviec ¢ ayopdg extiypwodv Ot oty
TPOYUOTIKOTNTO. Ol EMYEPNCELS TOV OLGLUCTIKA OPOCTNPLOTOOVVTOL 6T0 eEeTalOpEVA
npoidvta gival ToAv Ayotepeg (mepimov 400), oAl 0T®GONTOTE TOAVAPLOUES Y10 TO GLVOMKO
péyebog g eyxdpLOG ayopac.

To ovvoro tov tlipov g eyydplag ayopds Aoyiopkob ektipdror oe €1.135 gk. mepimov 10
‘08. 210 didotnua ‘03-*08 n ayopd £vog AoyioUIKOL TOpovGiace HEGO €TNGo puOud avénong
14% nepinov. T'a 10 ‘09 1 ayopd mpoPAémeton 0Tt O Tapovoidost peimon g tééng tov 4%
kot o Sopopewbei e €1.087,8 ek., onpeiwvovtag péco €tnolo pubud petafoing yio v
entoetio (‘03-°09) 10,8%.

Kvpiapyn katnyopio mpoidvtov sivar to Application Software pe nocootd 80,2% 1o ‘08.
Eniong, n kamyopia System Software mapovcialer avodo ta étn ‘06:10,6%, ‘08:19,8%,
yeyovdg mov omodideTon otn Odikacia wpipovong g eyyoplag ayopds. Kupiapyn
Katnyopio xpnoTn 6TV £yxdpla ayopd eivat o dNUOGLog Topéns e Tocootd 24%. Akolovbel
0 Topéng TV ThAETKOWOVIOV pe 19%, o “Aomdc 1d1wtikog topéag” pe 18%, ot tpdmelec kot
ol 0oQAMOoTIKEG eTopeieg pe mocootd 16%, k.4. Qotdco Ba mpémer va onueiwbel 6TL 10
GUVOAMKO TOGOGTO TOL WOIMTIKOV TOUEN Elval TOAD HEYOADTEPO, OV GLVVTTOAOYIGTEL TO PEPTIOLO
mov  avoAoyel o610  gumoOplo, TN peETAmOINoM, TS VANPECiES, TG TPOmeleg KOl TG
miemkowvwviec.0cov apopd 10 Pabud ovykévipwong oe eminedo etalpel®v  (Vopukd
npocmna), ot 10 peyaldtepeg etaupeieg Aoyiopkod otnv EAALGSa aviimpocmmedovy mepinov
10 33% ¢ ayopdg to ‘08.

Shttp://195.251.240.254:8080/bi tstream/handl /10184/2334/GIANNOPOUL OU. pdf ?sequenc
e=1

*EMEA: meproyn Evpaomng, MEans Avatolng, Appikng
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[Ipdt xotatdooetor 1 ORACLE EAAAX A.E. pe pepidio 4,5% mnepinov 10 ‘08 xon
akolovbet 1 INTRACOM IT SERVICES pe 4,1% mepinov. H etoupeia UNISYSTEMS
A.E.E. ektypdron 611 cvykévipooe 10 3,7% mepinov g ayopds, evdd ot INRACOM A.E. ko
INTPAAOT A.E. ocvykévipooav 1 kabepio and 3,5% mepinov, tov cuvorlov g ayopds To
‘08.

Global Revenue in Million $ |

1.475

966

368

281

276

2233

Ewova 3, MNaykoouta ayopd software to £ro¢c 2005
Mnyn: http://epixeirein.gr/2008/04/04/crm-epixeirisi/

2.8.4 Nooooto uloBEtnong tov CRM amo tig eEAANVIKEG EMLXELPOELG Kol
oUykpon pe SieBveic emxelprioeic®™

Hopordve eEetdoape avorvtikd ta opéAn tov CRM kot gidope 0Tt TPooPépel TOALY OTIC
EMYELPTOGELS, OGTOGO 1 EPAPLLOYT TOV OTIG EAANVIKEG EMLXEPNGELS €fvatl TOAD YoUnAn.

H elinvikn ayopd Bpicketon akdpo og eminedo yévvnong o€ oyéon pe ta tpoiovto tov CRM,
oV eivol Alyeg eKelveg Ol ETLYEPNGELS TOL EMEVOVOLY GE TETOLOV €100VG AVGelS. H eAdnvicy
ayopd CRM, vrmoleinmetal onpavtikd 6€ ovATTLEN GULYKPITIKG UE TNV ELVPOTAIKY Kol TNV
OUEPIKAVIKT). Ze oyeTkn épevva mov mpaypatorombnke '03 oe 1000 etapeieg pe otoY0 VoL
mapotnpnoel o Pabuodc viobémong epappoyov CRM, pévo ot picég and avtég delyvouy va
EVOLAPEPOVTAL Y10 TV GTACT T®V TEAAT®V Kot vo epapuolovv po CRM epthocopio. Axdun
Kot 1 texvoroyia yia ic CRM epappoyég dev givarl 10660 Pedtiopévn. Evdektikng £pguva pag
delyver 0Tt pévo to 10,3% twv peyordtepwv emyelpnoewv ypnopomolovy kdmoro CRM
AOYIOUIKO, VO TO OUTAGGLO GYEdOV OGO, dNAadT T0 22% G& AUEPIKAVIKEC EMLYEIPNCELG
épyetar oe avtifeon(Bhattacherjee,2001)%.

% dspace.lib.uom.gr/bitstream/2159/560/2/PapaiwannouM sc2005. pdf

®Bhattacherjee A., 2001, ‘An Empirical Analysis of Electronic Commerce Service
Continuance’, Decision Support Systems, Vol.32, pp.201-214
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‘Epevva €yet deEaybel ko amd to tpunpa Eeoappoopévng Iinpogopikng tov Iavemiotnpiov
™G Maxedoviag, 6mov oe 500 peyadbtepeg EMEPNOELS SLOMIGTAOVETAL TO EMITEDO YPNONG
SCM( supply chain management=6ioyeipion TG €POSIOOTIKNAG GALGISNG) CLOTNUATOV,
kaBdg kot 1 ovvdeon touvg pe epapuoyéc ERP ot CRM. Arwydtepo amd 10 19,8%
aVTITPOCMOTEVEL TIG etoupeiec mov epappoloov CRM  cvotiuata. I[loapduota €psvva
npaypoatonomdnke kot oto IBM Ingtitute of Business Vaue, ce tuqua tov topéo Business
Consulting Services(=vanpeoiec mapoyng EMLEPNUATIKOV GLUBOVADY), KoTd To TEAN Tov ‘03
Kot apyég Tov ‘04, amokdivye 611 10 50% TV emyeipricewv Bewpovv 61t 1o CRM oyetileton
pe v Pektioon g anddoong e aflag TV peToy®v, oAAL Kot £vo mocootd 65-70%
vrootpilel 0Tt T0 cVoTNUO AVTO AVEAVEL Ta £6000, PEATIOVEL TIG OYEGEIS e TOVG TEANTEG
Ko EMNPEALEL TNV OVATTUEN VEOV TPOTOVIMV KO VINPECUDV.

Kietvovtag, o épevva mov eniong mpaypatonombnke pe Baon 10 CRM petald 294 yopov
amd vOTIO, KEVIPIKN Kot ovoToAkn Evpdmn avapeca tovg kot 263 otedéyn eAAnviK®v
enyelpnoewyv, amodelytmke 01t 10 58% TtV EAMVeV enayyelpotidov Oewpoldv oAl
ONUOVTIKN Yl TV aVATTLEN Kot amddoon TG emyeipnong toug, v eykatdotoon g CRM
epapuoyng evtog 1 érovg( 42% yo v BovAyapia, 63% ywo v Togyia). O PBacikdtepog
OTOY0G TOV EAANVIKOV E£TOUPELOV oL 0yYilel T0 mocootd 24%, civor 1 Sathpnon KoAdv
TEAATOV KOl M Kovomoinon towv artnudtov tovg. Téhog, yio v eAAnvikn emyeipnon n
online mapoyn eévanpétnong kot VIOSTAPIENG TOV TEAATOV OMOTEAEL £vay amd TOVG TLO
dupecsovg otodY0LG ™S Kot aryyilet To mocootd 62%.

2.8.5 Napadeiypata eEAAnVIKwV emxelpRoswv nov epappélouvv CRM
AOYLOMIKO
Emituymg viomoinon £pyov tov CRM am6 tov Omdo Vodafone

H Vodafone® 13pobnke ommv EAMGSa to ‘92 pe v yvwot tote ovopacio ‘Panafon’, oe
ouvvepyaocia pe tig etarpeieg Vodafone Group Plc, France Telecom, Intracom kot Data Bank.
Metd and po emroynuévn mopeia oty eAANVIKY ayopd tov Iavovdpilo tov ‘02, n erovopia
™me aMae emionuo oe ‘Vodafone'. Amd to ‘98-'04 cvpueteiye o€ yPMUOTICTAPIN TOV
AONvaVv kot Tov Aovdivov, eved onpepa ot HETOYES TG KatéyovTor and tnv Vodafone Group
Plc oe mocootdo 99,88%.Xav etaipeia Swbéter 10 mo eEgMypévo Kol TEXVOLOYIKA
mpoodevpévo diktvo Kivntg tAiepowviag omv EAAdda. To ‘03 o outkog oty EALGSa
amacyorovoe 2.500 vraiAnlovg kot iye €00da 1,2 d1g evpd etoimg. To TAemKomVIoKO
mg Tupa otnpotay ond 3,7 ekatoppdpla meddteg €o¢ tov lovvio tov ‘04 dnradn ot
TOGOOTO 7OV OVTITPOS®NTELE T0  34% g eAMVIKNG ayopds Kvntng tmAspoviog. Adyw®
ONUOVTIKOV OVTAYOVICTOV, 0 OUIA0G MTav YPNOIN0 v Bpel TpOTOVS VO GUYKEVIPOGEL
TEPLGGOTEPOVG TEAATEC OALA KOl VO SLOTNPTCEL TOVG 1O VTAPYOVTES, £TCL AMOPAGIGE VO
glodyel cvotua dwayeipiong meratdv(CRM). O 6phog epumotednke v Singular Logic®,
N omoia dpactnpronoteital otnv ayopd TnAemkovoviok®v Opyovicpov, toco oty EAAGda
660 Kot 610 e€mtepwcd. H avapabuion CRM Eekivnoe ota péoa tov ‘00 ko dmpknoe 5
unives. H etonpeia Singular Logic dtabétet €10 Aoyiopikod Tov apopovV KPOUECUIES

5"http://www.vodafone.gr/portal/client/cms/viewCmsPage.acti on?pagel d=1032

%Bhttp://www.singularl ogi c.eu/index.php?option=com content& task=view& id=478& Itemid=1
01
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emyelpnoeig(Software), upeyddeg emyepnoeig(Enterprise)  kor  vanpecieg  dnuociov
topéa(Integrator).

Kotd ovvénewo tov outho amoocyolel to Aoywoukd Enterprisellio cvykekpuyéva, to
AOyopKd Tov yprotpomotel o Ophog ovopdtetar Oracle Siebel® ko edikeveton om
daeiplon meAatelK®V oxécemV. Apyikd o Ophog viobétoe o Scopus Siebel CRM g éva
GUGTNUA TNAEPOVIKNG GVUVOECTG KOl KOTaypapns TpoPAnudtov. Exedn opwg to Aoyiopiko
aVTO eV KAAWYE TNG OVAYKES OV €lye Kot amattovvtay avavéwon ot CRM gpapuoyéc g,
AmOPAGIGE VO, XPTGLULOTOGEL TO cuatnpa T e-Siebel Communications.

U Awbdéter movo oand 20 epappoyéc mov koldmrovv Tniemucowvovieg, Xpnu/keg Kot

i1

AGQAMOTIKEG VIINPETIES, KATOVOAMTIKA aryafd Kot GAAQL.

H eykatdotaon ywo tov meldtn eivor pndevikn, péow tng Oracle Siebel Smart Web
Architecture, m omoio. TpocEEPel  EEQPETIKY  AEITOVPYIKOTNTO UEC®  TPOYPOUUATOV
TEPMYNONG, EAOYIGTOTOLDOVTIONG TOVTOYPOVO TO GLVOMKO KOGTOG KTNONG Kol TOV YpOvo
EYKATAGTOONG TNG EPAPLOYNG.

[Ipoopépet AettovpyikotnTo 68 EPappoyég Towincemv, Marketing kot e§uvanpétnong nedatdv,
HE GTOHYO TNV IKOVOTOINGN TV TEANTAOV KoL TNV aOENGCT TOV TOANGEWMV.

[Mpaypatikog xpovog vroPorng ekBécemv Kot avaALGN TOL GEVKOAVVOLV TIG TOKTIKEG KOt
GTPUTNYIKES ATOPAGELS TNG EMLYEIPNONG.

Enéxtaon kot ovafaduion Aettovpyikodtntag vy kKoAvtepn kdivym tov PRM(partner
relationship management) kot tov ERM (employee relationship management).

Meydin vrootpiEn yopw omd v erlocopia Application Network mov apopd entkotvovia
ue GALeG epaproyég péow Etoumv vrodoymv (Sap, Oracle, PeopleSoft, JDE, i2).

Amo ti amoteleitor. To ovomua Oracle Siebel amotedeitar amd pikpodTEPO VITOGLGTHUOTA,
T 01010t GLAAEITOVPYOVV GPAIPIKE YOP® Omd TNV €OV TOL TEAATT, OAAL Kot PLELOVOUEVQ
o€ 6moto tunNpa ™S etonpeiog vedpéel To TpOPANUA. Ag ta SOVE OVOUOGTIKA:

- Sales Force Automation SFA

- Customer Service Automation CSA

- Marketing Automation

- Computer Telephony Integration CTI

- Partner Relationship Management PRM

- Employee Relationship Management ERM
- E-Customer

- E-Partner

6o v Bordnee:° H vioBétnon tov Aoyopkov CRM Bondnoe oe peydro Padbuod tov
Owro ¢ Vodafone, kobmdg 10 TOCOGTO OMMAEWS TOV TEANTOV pei®OnKe Kotd 6,7%
€TNGIOC.

69http://www.si ngularlogic.eu/index.php?option=com content& task=view& id=172& Itemid=
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c:

Q061660 onuavtiKd poAo cg avTd dev £manée HOVO 1 EYKATACTOGT TOV AOYICUIKOV, OAAG M
yvoon kot 1 eumepio mov £xen etopeio oty xpnon CRM teyvoroyidv.

EmumAéov Bondnoe 10 vraAinAikd mpocwnikd vo Pertidost v medatelakn eEvmnpétnon, va
aLENCEL TNV TOPOY®YN KOl KOTE GUVEMEDL VO UEYIGTOMOWGOEL TO €1000Mud tov. Ta
mMAeQoViKd kévipa déyovtar mAgov 45.000 tmAspovhupata kaOnuepwvd onmAadn 14
eKoToppvpLo TMAeovipata tmoing. H avtopatonoinon g pong tov epapuoydv tov CRM
dev Ponnce po6VO TOLG VITOAANAOVG, OAAG KOl TO GTEAEYN MOTE VO O10IKOLY KOADTEPQ, TTLO
QTOOOTIKA KO TTO ETTOLYYEAULOTUKEL.

AMec stopsisc pe ovornue ORACLE SIEBEL: COSMOTE, EUROBANK EFG,
FORTHNET, HELLAS ON LINE(HOL), LANNET, WIND EAAAS, NEOSET, OITAII kot
GAAEC.

Emtuyn vionoinon épyov tov CRM amd tov Opiho Koteéporog

H etoupeia ‘Kotodpforod’ & Eexivnoe oty ABMva 10 ‘50 amd éva andd payalil. Equepa £xet
wWpvoet Tave and 100 katactpate oe 0AOKANPN TV EALGSa kot amacyorel mive and 2.000
epyalopévoug. Amd 1o ‘04 KTTOPOC GTNV TAEIOVOTNTA TOV UEPLDIOL TNG WO10KTNGI0G TNG givat
o Optlog Dixons, pe meprocodtepa omd 1.300 KotaoTUOTo GE MAEKTPOVIKA €101 TTOL
amocyorel maveo amd 40.000 epyalopévovc. H etarpeion e€eidikevetal oty TOANON
NAEKTPOVIKAOV €OV vynAng texvoroyiog. O ‘KotodPoroc’ kot To  KATOCTHHOTO
Electroworld tov Bpetavikodb Opilov Dixons(DSGi) onuewwvovv etiolo tlipo 470
exatoppoplo, evpd (' 06-'07), onuetdvovtog avénon kotd 13%. H avénon tov toAnceov o
oodvvopio pe to kotaotiuoata oviile ko avt oto 4%. O Owiog aviker ommv DSG
International Plc, o omd t1g Kopuaieg etaupeieg nAektpikmdv 8@V otnv Evpdmn. O Oprog
Katéyel évav peydio aplBud egovolodotnuévav cuvepyeimv-gykotactacemv otnv EAAGSa.
210%0¢ Aourdv Tov Opidov givar 1 Bertioon g TopakoAoVONGNS TOV TPOYPUUUATIGHOD TOV
€YKaTaoTAcE®V oT®V. 'ETo1 amo@doice vo €yKataoToeL Vo AOYIGHIKO Y100 TV OOVAELN
avt. 'Etor n etarpeia yio tov okomd avtd sivar omevBovinke oty Enter Soft "%, n omoia
amoteAeitan amd o, Aoylouka o)EnterSoft Business Suite mov Oewpeitar éva ERP devtepng
YEVIAG Yoo pecoieg kol peyaieg emyelpnoelg, to PB)EnterSoft Expert mov amevbdvetor ce
WIKPEC Ko pecoieg emyepnoets, y) to EnterSoft CRM «at 6) o EnterSoft e-Commerce.

73

Elvar éva véo kol omoteAeoHOTIKO GUOTNUO SLoYEIPIONG TEAATELOKDOV GYEGEWV, TO OMOI0
KOAOTTTEL OAeG TIC evépyeleg tov tunuatov Marketing, Service(SLAS), TMoinocewv kot
E&vmnmpémong Tlehatov. Agttovpyel oe ocvvepyosio pe to ERP, dnuovpydvioag éva eviaio
nepBairov doyeipiong Ko Aettovpyiog Kol HOG OElyveL TNV TPOYUOTIKY €KOVOL NG
emyeipnong o€ mpaypatikd ypovo.

Ag dovpe AMyo TAEOVEKTLLOTO, TOV:

Avvatodmrto tpodcPfoong €’ amocTdoewms

Anovpyio OVTOY®OVIGTIKOD TAEOVEKTILLOTOG

AvvatdtnTo TPOsPOPES TAXHTEPMY KOl GUVIOVIGUEVOV VTN PECIOV

http://www.kotsovol os.qr/site/
"http://www.entersoft.qr/

73http://www.l ink.com.gr/swift.jsp;jsessionid=FEDE9348B369D034719B65E50377A8487C
M CCode=040902& extLang
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U AvEnon tov kOKAovL epyocidv koi g kepdogopiag, kabdg to mpdypoupa diver ™
SVVATOTNTO VO YIVETOL 1] GUVOMKT SLYEIPIoN TOV TANPOPOPLOV HEGH omd avTd, KepdilovTag
xPOVO

U Avtopatonoinon tov kodnuepvav epyacidv

U Acttovpyia AoV Tov TUNHATOV 68 £V, Kotvd NAekTpovikd mepiBdiiov

And _ti_amoteieiton: To ocvomua avtd omotehel €va oyvpd epyoreio opydvawong,
TPOYPULUATIGHOD KOl TOPAKOAOVONONC OAOV TV AEITOLPYIOV NG EmMyeipnong  mov
a@opohv o1 OlyElPIoN TOV CXECEWV Ue TEAATES KOl GUVOAAACCOUEVOLS. Agttovpyel o€
ovvdvacpo pe to Entersoft ERP 1 kou pepovopéva, kot teptiappdvel AOGeLS yio:

- Aayeipion medatelakmv oyéocnv CRM

- Awyeipion Marketing

- Awyeipion Service ko Customer Care

- Aweipion pe Tniepovikda Kévipa(CTI connection)
- OhoxAfpowon pe Microsoft Outlook, Lotus Notes

I[Iéco tmv_PonOnoe: Xvverédece kabopiotikd otn PEATIGTOMOIMNGN TOV ECOTEPIKAOV
SldIKaoldV Kabmdg Kol oV TOVEOoN TG €EMOTPEPENG TG emyeipnong. Emutiéov ot
TAnpoopies Kot o dedopéva Tov Tpocpépet To EnterSoft CRM, Bonbovv v emyeipnon va
ONUIOVPYNOEL ECTINOUEVEG EVEPYELEG EmMIKOWV®VIG, TpomOnong, Marketing kot epmopikng
TOATIKNG TTOVL TPOYPUUUATICUEVE KO [ LEB0d0 0dnyohv TNV emyeipnomn otnv avantuén Kot
oV dapoponoinon g and tov avtoyoviopd. H stapela mapovsialer peydin avémtoén
a6 1o ‘04-'07 tputhactalovtag Twv KOKAO €PYOcidV TG Kot avédvovtag tov apliud tov
TEAATMOV KOl GUVEPYATMV TNG.

Allec eTonpeisc ne ovetnuo Enter Soft:

GOODYS, FLOCAFE, METROPOLIS, ANEK LINES, ELECTRONET, PHARMANEL,
PALLET STORES, LONGCHAMP ot GAAeG.

v Emtoy viomoinon épyov tov CRM and v Etapeio Batig Teyvikn A.E

H etapeic BATHE TEXNIKH A.E™ Bpioketat otov ydpo omd 1o ‘79, apyikd cav etonpeio
Blopmyovikng Kot emayyeEALOTIKNG WYOENG KOL GTNV GUVEXELD TPOYDPNCE KOl GE EMIMESO
Kapotiopov. H gtaipeio dpactnplonoleitor 6Tov Ydpo g TOANGNGS, ETCKEVNG, GUVTHPNONG
Kol €YKOTAGTAONG KAUOTIOTIKOV Unyavnuatov kot oand 1o ‘06 moapéyel 1o amokAEIoTIKO
service g Carrier EALGc Khpatiopod A.E oe 6An v EAAGSa. Amd 10 ‘08 n etarpeia
Bpioketan og 1010kt TO KTNp1o 610 Kopwni. Kuprog otdy0g g, £ivor  kdAvyn Tov avaykov
TOV TEAATAOV TNG G€ OGO TO OLVATOV GLUVTOUATEPO YPOVO KOl WE TNV UEYOADTEPN OLVOTN
arotedecpatikotnta. H BATHX A.E avéBece avtd to OOokolo €pyo omnv etoupeio
SIEBEN", 1 omoio. amevfoveton oe pikpés, HECAES | LEYGAES EM(EIPTIOELS, SMULOVPYDOVTAG
™V KOTAAANAN vrodour. Avt ypnowonoince to Microsoft Dynamics CRM 4.0, to onoio
amotelel TV MO GUYYXPOVN ADGN OVTN TN OTLYUN OTO YMOPO, UE €YYUNUEVO UEAAOV POV
avomTOGGETOL OO TV Kopveaia etaipio. Aoyiopkov. H SIEBEN avélafe tdéco v
€YKOTAGTACTN OGO KOl TV TOPOUETPOTOINGT) TOV AOYICUIKOV GTIG OVAYKEG TNG £TopEiag.

"http://www.vatis.gr/
http://www.sieben.gr/
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To Microsoft Dynamics CRM 4.0 emitpénet va e£ac@aAicete T cuvoy TOV ded0pEVOV HEGQ
OTIG OUAOES KO TOL TUNLOTO, VO PEATIGTOTONGETE TIG OAOIKAGIEG KO VO, EVOLVOUNDGETE TOVG
VITOAANAOLG He pio TANPT Kol akpiPn KOV TOV TANPOPOPUDY TOV APOPOVV TOVG TEAATEG.
Booopévo oe teyvoloyiec Microsoft.NET, to Microsoft Dynamics CRM 4.0 e€acpaiilet
YOUNAO KOGTOG KTNONG Kot LYNAGL €6000 Omd  €MEVOVCELS WHEC® OLVOUIKAOV Kot
petofarlOpeveV  Acltovpyudy evomoinone. AmoteAel pioo oAoKANpwpéVN Avon yio TV
dwyeipron TV oxécemv pe tovg meldtec. XvpnepthapuPdvel OAa ekeiva ta epyaieio kot Tig
Aertovpyieg MOV GuVTEAOHV GTNV dNovPYio Kot 6Ty otatnpnon g Kabapng edvag g
EMYEIPNONG KOl TNG GLVEPYAGIOG TOVG LE TOVG TeAdtes. Alnbétet eEeldikevpéveg Aettovpyieg
v toinoelg, Marketing kot vrootpién.

Téhog éxer mpocPaon ota dedopéva online 1 offline péow Outlook, eved pmopel va
AELTOVPYNOEL LLE TANPT) AEITOVPYIKOTNTO XPNOUOTOIDVTOC £va omotodnmote Web browser.
Amo v amoteleitor:. Ot evotnteg tov Microsoft Dynamics CRM givat ot :

Microsoft Dynamics CRM Sales,

Microsoft Dynamics CRM Marketing

Microsoft Dynamics CRM Service Management

H SIEEBEN mpoypatomoince tnv €yKOTOOTOON KOl TOPOUETPOTOINGT TOV AOYIGUIKOD
Microsoft CRM 4.0 pue SQL server 2005. [Tio cuykekpiuéva ypnoiuomomdnkoy ot evOTnTeg
Sales & Service tov Microsoft CRM, ta omoia kot cuvdédniay pe to Atlantis ERP(spmopo-
AOYIOTIKT) EQOPLOYN) TOL YPNOUOTOLEL 1] €TapEia, OANA Kol HE TO TNAEQPMVIKO THG KEVTPO
nov givan tedevtaiog teyvoroyiog AVAYA.

IIéco v Bonnoe: Me v vwoBETNGN TOL AOYIGHIKOD OV TOV glvar TAEOV O €OKOAO KoL TLO
OTOTEAEGUATIKO VO TAPOKOAOVOOVVTOL KANGELS, TOGO EC6MOTEPIKE 00O Kol eEMTEPIKA amd Eva
YPOPELD, EVO KOL Ol TEYVIKOL £XOVV TAEOV TNV SLVATOTNTO VO, EVIILEPDVOVTUL Y10l TIG EPYOCIES
TOVG, TNV TPOTEPALOTNTA Kot ToV TpOTOo Tov Oa deaybBovv. EmmAéov n mapoakorovOnon tov
KM oE®V GLUVTEAEL GTO VO TILOAOYOVVTOL Ol VIINPEGIES TOV TPOCPEPEL 1) ETALPELX, YEYOVOS TTOV
0V TO CULVOECOVUE HE TNV OIKOVOMIKY €KOVA TOV TEANTYN, TNG OIVEL TNV 1KOVOTNTO VO
AMEKOVIOEL TNV OWKOVOUIKY Kot Olayewplotiky g Béomn. OAeg ov mAnpogopiec eivar
GLYKEVTPOUEVEG G €val onpeio, glval duvatn N 1lEPEPYNoN TOV EPYACIOV, 1| OPYAVMOT) TOLG
elvar KoAOTtepT, 1 JEPION TOV ONTOUTHCEMY TOV TEAATOV €1vol MO OTOTEAEGULOTIKY,
TPOYLOTOTOIEITOL AEIOAOYNOT TOV TOANCE®Y GE GYXECN UE TOVS VTAPYOVIES GTOYOLS KOl
TéA0G M e€umnpénon TV TEAAT®OV gival To PEATIOUEVT.

Alec eTaupeisg pe ovotnua Microsoft Dynamics g SIEBEN:

ITATTAAOIIOYAOY, T'IQTHXE, FOYRLIS, NESTLE, LOREAL, NIKAS, BIBEXPQOM,
KAAAZ, CRETA FARM xot dAAeG.

76http://www.microsoft.(:om/el-qr/dynamics/bene,ffits.aspx
""http://www.si eben.gr/Customers.asp
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2.9 To CRM otov mpounBsvti)-PRM™
210 onueio avtd yivetar avaeopd yo v oyéomn enyeipnong kot Tpoundevtn N eEmTEPIKDOV
oLVEPYOTOV, TPOKELTaL dNAadT Yo To Aeyouevo PRM (partner relationship management). To
PRM, agopd Tig oY£0€1g TG KA0TOTE EMXEIPNONG LLE TOVG TPOUNOELTEG TNG N OKOUOL KO [LE
To. dTOpe. MOV AVIKOLV OTa KOvAAle yop® amd ovtiv. Emiong efummpetel kot tovg
UETATOANTEG, LLE OTTOGTOAY] TANPOPOPLDV Y10 TEAATEC.
['a v cmot ¥pnon Tov, AmoUTEITOL CLYKEKPIUEVO AOYIGUIKO, TO 0moio Ba GUUTANPOGEL TO
CRM ocbotnpa mov 1on vdpyel, KOADTTOVIOG GUYKEKPIUEVES OVAYKEG. XTOXOG TOL €ivar 1
avtopatonoinon Kou n eneepyosio oTolyEi®V TV TPOUNBELTOV MOTE VO TPOKLYEL a&io 6TV
petald toug oxéon. Ta epyoreio mov pia emyeipnon mpémel vo QOSIACEL TOVS VITUAANAOVG
g elvat:

[Ip6écPacn o TANP®G EVUEPOUEVES TANPOPOPIES Yol TO TPOIOVTOL KOl TIG VIINPEGIES TNG

(tiun, VUK, xpdvog Tapddoong Kot GAA)

2ot emKovavia

Beltioon diepyaciov (tiun- ayopd)

"EAeyyog kot mapakorovOnon (dtabeciuodtnta, kabvotépnon kot GAla)
M emyeipnon 1o ypnoponotet yori:
1) IIpoceépel oty entyeipnon TANPN EKOVAE TOV GUVEPYUTOV TNG
2) Amotelel KOVOAL ETKOVOVIOG TNG ETYEIPNONG LLE TOVS GUVEPYATES TNG
3) H diatpnon oy£cemV [LE TOVG GUVEPYATES, TAPEYEL AVTAYMVIGTIKO TAEOVEKTILLAL
Khetvovtag, a&iCer vo onpewmbel 61t pekéteg mov oyetilovtal [E TIG OIKOVOUIKES EMMTAOGELG
QoG tétolng eQapuoyng, oelyvouv mwg 1o 80% TV ETAPEIDV 7OV TO EYKATEGTNOOV
napovciocav avénon 20-30% ota £€60da Tovg. Tavtdypova, mapovstdlovv kot peimon Tov
KOGTOVG VITOCTNPIENG TOV UETUTOANTOV KoTd 32%0.

®K oopdroc A.B., 2004 ‘CRM Swaygipion meroteiokdv oyéosov: H otparnyn emioyiy’,
ekd6oelg KAEIAAPI®OMOZL, Abnva, ISBN : 960-209-805-8, 220



Etaupeieg mov eykabiotovv PRM Loyiopuko:
U Boston Scientific’:povtého 2868, ékdoon 1.03
U Almeethag®:povtého DTK computer, éxdoon 821
U Ircfast®:poviého DTK computer, éxdoon 00841 ZX

Ewova 4, Partner Relationship Management
Mnyn:http://capobomba?2.blogspot.gr/2011/06/blog-post.html

http://www.bostonsci entifici nternati onal .com/templ atedatalimports/HTM L/CRM-
Intl/ifu/pdf/358009-008_Errata EL .pdf

8nhttp://greek.al meethag.net/Iv/group/view/kl 168254/DTK  Computer PRM-821.htm
8http://greek.ircfast.com/lv/software/downl oad/kl497176.htm
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KE®AAAIO 3o
CRM, TEXNOAOT'IA KAI MARKETING

3.1 CRM & Teyvodoyia lMAnpo@opiwv (IT)*

H teyvoloyia pe ta ypovia €xel e€eiybel T0c0 TOAD, Tov umopel va vrootnpi&el moAOTAOKEG
dwdkaocieg péoo oe pKpéc N peydieg emyelpnoets. o va pmopéoel Opmc 1 teyvoroyia va
AELITOVPYNOEL GOOTA KOl VO TPOCPEPEL ATOTEAEGLATO TPEMEL VAL £YOVUE OEOUEVT] dlayeipion
yvoong, Wedv kot TAnpoeoptdv(lT) yio mpoidvia kot vanpesies. Baowod polo oto onueio
avto, moilel N oTpaTnykn mov epapuoletar péca oTig emyelpnoelg kabmg kol 1 dwayeipion
tov aviporivov mopwv. To CRM 6mwg £xovpe oM pndbet and v doetdnwon tov dSupdpov
OPIGUAV TOV, £ival Vg GLVOLAGLOG TEXVOAOYIOG KOl ETLYEPTUATIKMOV O10OIKAGIDV TOV GOV
KOPLo 6TOY0 £YEL TNV IKavoToinon tov Tehdtn. Xe dpovg Texvoroyiog ITAnpopopidv (IT), o
CRM oAokAnpdvel o1Gpopec teyvoroyieg Ommg amobfkn dedouévov(data warehouse),
1ot06eAMd0 610 Atadiktvo, kévipo kAncewv(call center) pe 1t Aoylotikn, TOAYGELS,
marketing, mapoywyn. Me v emAoyn v T€)VOLOYiaG HECO GE Lo, EXLXEipNoT, ival duvath
N kaAvtepn dwyelpon TtV TOPWV, 0 TPOCOIOPICUOS TOV OKOVOUKADV TOUPOUETPOV
ypnowonowwvtag éva ERP(enterprise resource planning) cvotnupa, to omoio mapovotdlet
opotomteg pe 1o CRM.Ovotactikd 10 devtepo givar peteEéMén tov mpotov. Ot Aettovpyieg
avtég yapakmpilovrar tapacknviakég (back-end) ko givar:

Awdikaciec & oOAOKANpOOT TapayyEMDV

2xed100UOG & TPOYPOUUUATIOUOG TG TOPOUYDYNG

‘Eleyyoc & dwyeipion vikov

[pounBeteg

AoyloTiKn

Metagpopég

Awyeipion mpocoTIKOV

Me to ERP oavtopatomolovvror kot €&ummpetodvior ol mopacKNnVIokEG Asrtovpyieg g
emyeipnong. v mpayaTikOTNTe LIOSTNPILEL TIG dPACTNPLOTNTES TNG ENLXEIPNONG. ATTO TNV
aAAn to CRM eivan 1o ovotpo g apmtng ypouuns (front-end)ue 6povg IT. H dtapopd tov
CRM «xot tov ERP, givatl 6t 10 TpdTo dev pmopel va vdpéel xmpig TV €yKATACTOGT TOV
dgvtepov, Yt  to OgvTEpO cvumeptlapPdavel dedopéva ota omoio givor avaykoio M
TpoOcPacn TPokeEWEVOL va Asttovpynoel cmatd to CRM.

Avt N emkowvmvio petalld g TPOTNG Kol TNG TOPUCKNVIOKNG YPOUUNG TPOGPEPEL GLeon
mnpoedpnon oto CRM. 'Eva yopaknpiotikd mapddetypo mov a&ilel vo ava@EpovE Yo va
Katavonoovpe koAvtepa v oxéon tov CRM xor ERP, givor avtd g eioepydueving
napayyediag. Otav po moapayyeho mpaypotomoleiton péow CRM, pmopel va eheyybei
avtopota péow tov ERP. Tlapokdto Ba dciEovpe o oyedidypapiiio T pon TV TANPOPOPLOV
HeTOED TV epyaloHEVMV, TNG TPAOTNG YPOUUNG Kot Tov ERP :

82K oopdrog A.B., 2004 ‘CRM Suaygipion mehateiokdv oyéocmv: H etparny emioyy’,
ekd6oelg KAEIAAPI®OMOZL, Abnva, ISBN : 960-209-805-8, 220



OroxMpoon CRM ka ERP
H pon ¢ Topacknviakng TANPoQopiag 6To TPOCSHOTIKO
™G TPAOTNG YPOUHNG

TEAIKOX IIEAATHX

AMEXH
EIMIKOINQNIA

Avvopko Avvopko
TOMGEDY YrnoompiEng
[Tehotdv

Pon minpogopiag peta&h ERP & CRM

Avtopotonoinon Yrootipién
[Noieenv . [lehoTov

Inueio OoxApwong

Egappoyég Hpamg Fpappnig (CRM)

\ 4 V‘

[Hopayayn Awvepn Xpnphid

[Mopaoknviokés EQpopROYES

Mivakacg 6, H pon Twv TANPOQopLHV

3.1.1 To CRM &ev eivat texvoloyia®

O péypt topa optopol pag detyvovv g to CRM dev elvar teyvoroyia, mapdro mov ywpig
texvoAoyio dev umopel va Agttovpyncet. Ovclootikd 1 texvoloyio dlapecorafel dote va
amofnkevel TANpopopiec mov Ba pavolv yproiueg eSunnpetmdvtag TG avaykes tov CRM.

H 1eyvoloyia eniong fondd oAl oT1g oYEGEIG LETAED TEAATMV Kol ETLXEIPNONG.

8http://l abtour files.wordpress.com/2011/01/crm mai maris.pdf
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Q Q. Q

3.2 CRM & Emriysipnuatikny Evpuia (B1)*

Onwg €xet Mo avaeepbel 1o CRM 6mwg kar 10 ERP €yovv dnpovpynfel pe okond va
YPNOOTOovV dedopéva peydro oe 6yko. Baoikéc Aoudv avaykeg 6to onueio ovtd sivar )
1 €0PECT] TOV TPOTOV OTOONKEVLGNG TOV OEGOUEVOV OLTAOV KOt B) 1) €0PECT] TOV TPOTOL LLE TOV
omoio N kéBe emyeipnon Bo petatpéyel Ta dedOUEVA AVTO GE TANPOPOPIES Yol TN CWOTN
Aertovpyio TNG. Xt onuepwvn emoyn to mePPAALOV oG emyeipnong pHetafAAreTal e TOAD
ypnyopovg pvbupovg. e va pmopécet Aouwmdv o EMYEIPNON VO OVTIUETOTIGEL TIG
KATOOTACEL, auTéC opeilel va maipvel amo@dcels SwbéToviag omotég kot  akpiPelg
mAnpogopies. o va amoBnkevtovv o dedopévo avtTd, ONOVPYOVVIOL TO GUGTHUATA
arnobnxevons ocoouévov(data warehouse). Ot amofnKeg aVTEG TPOSPEPOVY TOALEG YVDGELG
Kol TANPOPOpies 0TIS EMEPNOELS aveEaptnta amd Tov KAAdo g kabedg. O tpdmog e tov
omoio epappdlovtor ta dedopéva aVTa 6TV AvAaALeN TNG KOANG Agttovpyiog Hog emtyeipnong
kaieiton Emyetpnuaticy Evpvia(Business Intelligence).

Business Intelligence (Bl): Avagépetot Kupimg 6€ TEYVIKEG TOV TPAYLOTOTOLOVVTOL HEGH
VTOAOYLOTN, Y10 TOV EVTOTIGHO, TNV €£0pLEN Ko TNV OVOALGN EMYEPNUATIKOV dEGOUEVDV
Omwg 0. 60000 amOd TOANGES, To ddeopa £E000 oG EMYEIPNONG, TO EIGOOMUOTO TOV
VIOAMA®V Ko GAAL. MTopel va yopakTnplotel wg éva GOGTNIA VTOGTNPIENG ATOPAGEMV.

3.2.1 Tuoxetiopdg CRM & BI®

[ToArot etvar avtol mov cuvdéovv o CRM pe v Emyeipnuotikn Evevia. @sopodv o611 Ta
ovotatikd gvog CRM elvar m dnuovpyio PBaong dedopévov, n vrootypiEn ot Anym
AmOPACE®MY, 1 GLAAOYN KOl ovAALGN Oedopévav, ot Kovoveg ywo. tn Pdon dedopévov.
Ovolootikd o€ pio amobnkn LIAPYOVV TO  EMXEPNCLOKE OESOUEVE, TTOL  OTTOTEAOVV
mnpoeopieg yio to CRM. To CRM dev elvar amapaitmto vo vrdpyel amd mpv dGTE Vo
onuovpynfel pio amobnkm dedopévav, kabmg avty 1 omofnkn elivor duvatdv vo Exel
TpoKOYeL and GAAeg avdykeg g emyeipnong. loyver Opmg 10 aviictpoo, OMAadn pia
amofnkn dedopévav mpémel va vadpyel kot va mapéxet oto CRM- mov gpapudler pio
enmyelpnon- dedopévo Kot TAnpogopieg MOTE va givar emruynuévo Kot amotehespotikd. To
ONUOVTIKOTEPO GE OAa avTA £lval 1 k0B Pdom dedopévav va eitvar aldomoT.

3.2.2 CRM & Baon Asdopévwv(database)

Ovopdlovpe éva cuvoro amd dounpéva viAkd. 'Eva cvotnpa dtayeipiong Pdoewv dedopévav,
glval 0 GLVOVOGUOG AOYIGLUKOV KOl OEGOUEVOV KOl AmOTEAEITOL OTTO:

TN PUGIKY) Bdon dedopévov(apyeia)

™ unyevi ™S paong dedopivov(hoyiopiko)

T0 oyfua ™G Paong dedopévov(opydvoon & déunen)

Meydra cvotiuata, olayepilovtol To KEVIPIKO GNUEI0 TOV GLYKEVTPOVOVTOL TO, OEOOUEVQ,

epovtifovtag va gival og Ko Katdotaon Kot a&tomiota. Tnv vBivn yio To GLGTHUATO AVTA
mv éxel 1o tunua Teyvoroyiag ITAnpoeopidv (IT). Tt cvvinpnon Tov GLGTHUATOS POLO

84Kocspdtog A.B., 2004 ‘CRM odwyeipron nmehatelok®v oxéoeov: H otpatnywn emkoyn’,
exdooelc KAEIAAPIOMOE, AOnva, ISBN : 960-209-805-8, 220

85http:// nefeli.lib.tel crete.gr/browse/sdo/ba/2009/ T sobili A gathi B/attached-document-
1305190333-93435428774/T sovili2009.pdf
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mailovv Ta YOPOKTNPOTIKE TOL Kol To péyefog tov. H ocuvvrnpnon €xel va xdver pe v
acQAAEI TOV OedoUEVmVY, TN Olayelplon TtV ypnot®v, v emilvon mpoPfAnudrov, v
evnuépwon g Pdong, Vv ekTOIOON epOTNUATOV, TNV €EETAON OMOTEAEGUATOV KOl TN
ONUovpYic VOPOPOV, OVAAOYO LE TIG OITOLTI|OELS TNG EKACTOTE EMYEIPNONG.

Eéacpdlion ASiomotiag pioag fdong dedousvav

U IIpocdwopiopog OA@V TOV TNYOV OO0pEVOV KOl TNG
owleopdtnrog tTovg , av ypewalovror emeCepyoocio N sivon
KaTdAlniao Tpog yp1on.

U Avdivon Tov €100V KL TG GLYVOTNTUS TOV GALAYOV OTIS T YES
TOV O£00UEVOV KOl TNV EMIOPUCT TOVS OTIS AELTOVPYIES TOV
CRM.

U Evromiopos oto onpeio 6mov vmadpyovv orloyéS (OOGTE VO
010p0®OBoVYV.

U ‘Iopuon oyediov Yo TV Tapoyn] oSLOTIGTOV KOl TUTOTOUUEVOV
ogoopnévov o CRM goappoyéc, kaOdg kat tov Tpémo mov To.
ogoopéva ovtd OBa swoépyovror 1 Oa  eépyovran amod TIS
gQuppoyES aVTéG.

U E&étaon kol owotvmmon amwé@acng ov oTny TPEYovce gdacn 1)
peilovtika 0o mpooteBovv véa otoyeio M eEmTepikEg mNYEg
0£00UEVOV.

U Kotoypogn tov teMk@v dgdopévov mov 0o ypnoypomroindodv
Y10 T}V 0T0QPUYY] TEPIGGLOV KOGTOVG.

U H pérpnon ko n owtipnon TS TOWOTNTOS TOV OLO0UEVOV
TPEMEL GLVEYDG VA ETavaropfaverar.

Mivakacg 7, Aétomotia Baong AsSousévwv

3.2.3 Epyadeia Emyeipnpatikic Eugpuioc®
Q¢ epyorein Emyeipnuoatikng Eveuiog, Oo pumopodoape vo OVOLAGOLHE GUYKEKPLUEVES
epappoyés Aoywopwkov(application software) oyedwaopéveg pe T€TO0 TPOTO, OOTE VO
avoADoVY Kot va ekBEToVV dedopéva, aALG Kat va. SUovpyodv ypNnotueg avagopéc(reports).
Tig meprocOTEPES POPEG GLUVOEOVTAL AETa Le TNV Bdon 1 amoB1|Kn NAEKTPOVIKAOV ded0UEVOV
pog etonpeiog. Ag dovue Tig Katnyopieg otig onoieg ta&tvopodvrat:

v Spreadsheets (Loyiotikd oA )

vV Ilpoypdpupato avapopdv Kot EpOTNUATOV

v Kvpot OLAP

v Digital Dashboards (ynetaxovg mivakeg epyaieimv)

8http://www.datamining.qr
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v Data Mining (e£0pvén dedopévav)
v Predictive analytics (avaAboelg TpoyvooTIKOV)
v/ Business performance management (Sioyeipion myelpnpatiKing amrdd06mg)

Avtd ta epyareio pmopel vo ta mpoundevtel kaveig ite avtdévopa, gite cav coviteg, gite cav
emmpdcobeTo TUHOTO 6€ VIhpyovta Tpoypaupata dwayeipiong (m.y. ERP) 11 oe Pdoeig
OedoUEVOV.

3.3 CRM & Eéopvén Asdouévwy (Data Mining)®
Méypt otryung €govpe oM avaeepbel oe opropotg tov CRM,ag eEnynoovpe Tt eivan to Data
Mining kot Tmg avTég 01 VO EVVOLEC GLVOEOVTAL.
O kB¢ emyeipnuatiog emevdvel oe PAGEIS OE0OUEVOV, TPOKEYEVOL VO AVTANGEL TAPOPOPIES
vy Vv emyeipnon tov. Oswpntikd eivar €0koAo va dltnpel TIg TANPOEOpieg awTéG, 0VTO
opwg mov a&ilel va pabet givar tov Tpoémo pe tov omoio Bo xPNGLOTOMGEL TOV OYKO TMV
OEJOUEVOV OVTMV, MGTE APYKA VL TPOKOYEL
APYCUN YVOO KOl GTN GUVEYELN VO, OTOTEAEGEL OQPELOS Yo TNV emyeipnon). 'Etol Aowdv v
O0VAELD avT EpyeTan Vo KOADWEL I €EO0pLET OE00UEVMV, ONANOT VO TTPOGPEPEL TO, ATOPAiTNTO
gpyodela otov emyelpnuotioc ®ote owtdg vo pmopécel va gEdyel Tor KoADTEPO duvaTtd
EMYEPTUATIKA KEPIN.
Emompovikd to DATA MINING etvon :

-H obvletn dradikocio e oywyns oOYKEKPIUEVHS, TPONYOVUEVMS CYVOOTHS KOl ODVHTIKG
WPEALUNG YVAOTNS ATO JEOOUEVQL.

- Xopaxtnpileton kou ¢ 1 emotiuy €COPOENS YPHOIUNG TANPOPOPIOS OTO TOVOAQ 1 PaAcels
0e00UEVQV UeYaiov ueyéBoug.

[T andé wg EE6puEN Acdopévav Ba yapaktnpilope tyv eCebpeon cnuavTikoy, dyvoeTy,
POV Kal avTOVONTWY TANPOPOPLAV 1 emavalaufavousvwy npotvrwy (patterns) oe
TEPAOTIES PBACEIS OEOOUEVOIV.

To Data Mining, fempeitar £va duvatd epyareio, To omoio cuvoVAlEL oTATIOTIKY, EKUAONON
pnyovig, adyopibpovg opadoroinong(clustering), nebddovg ontikomoinong(visualization) kot
QLOIKA PACELS OEGOUEVOV.

O avaykeg evoc ypnotn wog Paong dedopévmv givat :

8X0oTéC amopdoelg

8K oAvtepec vmpesieg

8ITpocappoyy otic avéykec Tov CRM

8H yvdon kot 1 xpHoun TAnpogopia sivor KpLPUEVE PEGa 0Ta SESOUEVAL.
EvolloxTtikéc ovopaoies :

8 Avaxéloyn yvédong os BA (knowledge discovery in database- KDD)

§EEaywyn yvaong (information extraction)

8 Avélvon dedopévov tpotimmv (pattern-data analysis)

8 Apyoiohoyia dedopévov (data archaeol ogy)

§Emyetpnpotiky vonuoovvn (business intelligence BI)

8http://nemertes.lis.upatras.gr/jspui/handle/10889/847
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ETOX XAPAKTHPIETIKA
1960: Xvidloyn oOedopévev, Anuovpyic Pacewv, Iepapyko

OIKTVOKO POVTELD OEdOPEVOV

1970: Lyec1oKopoyTEL0, YA0mou|oE1g 6)E6L0KAY ZABA

1980: Xyeowokd XABA, Ilpenypéve povréia kKow XABA Yo

OUYKEKPIUEVES EQUPROYES

1990-Xnuepa: EEop
W), Haykoopog totog (WW)

> v -

Mivakac 8, IoTopikn E€A1En TwV TEYVOAOYIWY ULlag Baong Sedousvwv

ogdopévov

M), AmoO1kes dgdopévov
-

3.3.1 lNa ro Adyo katadevyou e oto Data Mining- Zkond¢®

Enopévmg 1o Pactkd pog mpoPAnNUa Yo T0 0Toi0 KOTAPEVYOVUE OTNV £E0PVEN OEOOUEVOV,
elvar 0TL evd €yovpe mAnpoopieg PeEYAAES G OYKO, 0V OOETOVE TNV ATOPAITNTN YVOCN
KOl KOTQ GUVETELD OEV WITOPOVUE VO KOTOPVYOVUE GTNV ANYN KOTAAANA®V OaToQAcE®Y Yo
mv entyeipnon pog. O éykog Tv dedopévav avtdv £xel uéyebog terabytes TB. H Aqyn tov
amoPAcE®V aVTOV oyeTileTal:

1) Avéaivon ayopdc & Swaycipion
2) Avéalvon etapeidv & duaygipion pickov
3) Evtomopég amdtng & doysipion

Baoikdc 010106 ™G ££0pLvéng dedopévav stvar n Teprypae ko | apéPieyn. H teyvikn mov
YPNCLOTOIEITOL YOl TNV TPAYUATOTOINOT TPOPAEYE®V otV ££0pLEN dedopévmv, ovoudleTot
onuiovpyia mPotTvimY. AnAadn M OvVOYVOPICN TGOV TPOTUTOV TTOV VIAPYOLV GE UEYAAO
oLVOLO dedopévav kat 1 dnuovpyia TpofAéyewv 6Gov apopd TV HeEALOVTIKY a&ia KATolmv
petafAnTov.

Ag avapépovpe £va Tapaoerypa yio va KaToAAPOVLLE TmG AEITOVPYEL

H eriyeipnon thiemkorvoviov X oaroOnkedel otig fAoels 000UEVWDV TIS, TANPOPOPIES VIO TOVS
TeAQTES THG OGS Ovoua, emifeto, nlikia, exayyeiua, tov kotd mpoaeyyion oo koi dlla. To
Oetiko 0 givar 0t 01 TpooavopepOcioes TANPoPopies eivol ducoa. O100éo1ES aTNV ETALPELA., TO
OPVHTIKO OUMS EIVAL OTL OEV UTOPOVY VO, EAEYEOVY GALES TANPOPOPIES VLo TOL ATOUA AVTA, OTTWG
T0. VTTEPATTIKG THAEPWVHUOTO, TOD KAVODV.

®aetosiit.teithe.gr



T'10 Tov A0yo Aoimov avto, eivar dvvoTov va viomoinbel éva poTvmo omo ™Y LIEAPYOVTO. faon
0EOOUEVV TWV TANPOPOPLAY THS ETAIPELAS, TO 0T0i0 Oa eCOTNPETNTEL TOVS DTAAANAOVS THS Va.
Ppovv tovg mhavoig meAdTeS TOD EYOVY GHUELMGEL UEYGLO OPIOUO DTEPOOTIKAV KANTEWV.
Toppava pe tov Ahmed(2004)%, o1 kopiot sTéyor tov Data Mining eiva:

@ Beltiowomn g 01001Ka610G (e TV 0Toi0 TPOGEAKDOVUE TEAATES KOl TNV SATHPTNOT| TOVG

@ Tnv peiwon mbovotnrag yio amdn

@ Tov Tpocdlopopd TOV SVGKOADV Kol TOV U1 EXOVUNTOV AmOTEAECUATOV, KOODG Kot TNV
avaol0pYEVMOOT) TV AEITOVPYLOV TNG EMLYEIPNONG

3.3.2 Tponoi e§6puéng dedopévwv

A) Ed® kot moAd Kopd ol EXYEPNOELS TOV EMOIOKOVY eEOPLEN dEBOUEV®V, XPTOILOTOLOVV
akpifodg Kot 16oyvpohs LTOAOYIGTEG oL €EETAlOVV OYKOLG dedopévmv Omm¢ Tto. Super
markets.Ot teyvikég mov vAomolovvtar Yoo TV &EO6pLEN TV dedopévav avTOV  gival
amotéleopa pakpds oladwociog €psvvag kol avdmtuéng mpoidviov. H epoppoyn g
eEOpLENG dedouévmv  ypnolpomotel 01dpopa  HOVTEAD n?mgocpoptd)v. Avtd ta povtéia
AapBévovtag v’ 6yn tovg Piatetsky-Shapiro & Smith(1996)% nepihappévouvy:

8Ahmed S.A., 2004, ‘Applications of Data Mining in Retail Business', IEEE Computer
society international Conference on Information Technology: Coding and Computing (ITCC’
%piatetsky-Shapiro G. & Smith P., 1996, ‘From Data Mining to K nowledge Discovery: An
Overview’, in Advances in Knowledge Discovery & Data Mining, Massachusetts: AAAI
Press'The MIT Press



Movtéha TANPOPOPLOV

Awoovvogon 1] _cvoyétion cvuf (association)

TOOEIC UETOED AYOPAC E10C
5 QPf;I_ii YOPAG £

- Opodomoinen cvufavrov (clu
a ]

Etcaycoyn 8880u8v03v G€ TPAYLLOTIKN npoBXS\yn

- HgpuinmTiki) Tapovoioon (SUmmarization)

[TepthapPdver pebodd0vE Yoo TNV £0pPEGT TEPLYPAPNS EVOG VTOGVVOAOV.

- Movrehonoinon eCaptiiocwv (dependency modeling)
Evpeon poviéhov yia v meptypopn 8&&;5";1080)\/ uarﬁﬁ’o il{m

- Aviyvevon netoforldv Ko ano{-lfgxwi’, (change and deviation
detection) 4

AvokaAOTTEL TIC LETOPANTEG HETOED TILMV Kol SEdOUEVOV GE GYECT LE

TPONYOVUEVEG.

HMivakacg 9, Taévounon twv povtéAwv mAnpo@optwv t¢ EA kat ot
EVEPYELES TOUG

B) Zopemvo pe tove Wu, Yu, Piatetsky-Shapiro, Cercone kat Wah (2003)™ 1 Swdkaoia
eE6puéng dedopévav amoteleitor and to e€Ng Pripata:

*"Wu X.,Yu P., Piatetsky-Shapiro G., Cercone N. and Wah B.W., 2003, ‘Knowledge and
Information Systems’, Vol. 5, No. 2, 248-261, DOI: 10.1007/s10115-003-0101-1



Kafapropdg tov ogdopévav

Anmovpyia M e€aymyn TOV YOPUKTNPLOTIKOV
Emioyn alyopiBpov kot mapopétpov
Eppnveio ko emkopmon

WP

I') Ba avagépovue ToU¢ Pooukovg akyéplﬂuonggz OV XPNOLOTOOVVTOL Yo TV £E0pLEN
dedopéVOV :

Steyvptd vevpwvikd Oiktve Mn ypoppukd mTPOyVOOTIKA povtéAda, pobaivoviolr péco
ekmoidgvoNG Kol SOUIKA potalovy e Ploloyikd vevpmvikd dikTua.

§0évrpa amopdoev. Aevipikég SOUEG TTOV TEPIEYOVY GUVOLOD ATOPAGEMV.
§ yeverikoi alyopiBuor. Alyop1Opol BeATioTonoinoMG, 01 0TOI0L PN GLULOTOLOVY TEYVIKEC.
§emaywyn kavovwv: EEaywyn Kavovov and dE0UEVA YPNOIUOV KAVOVOV.

Sarmeikovien oedouévov. Tlpayuatonoleitor OnTIKN €punveil TOATAOK®OV GUVOPEIDV OE
dedopéva peydAwv oe OYKO.

3.3.3 Zuoyetiopog CRM & Data Mining

H €£06pvén dedopévov dnwg péxpt todpa eidaple, eivol P GTATIGTIKY OVAALGT] 0E00UEVOV TTOV
amOTEAEL ONUAVTIKN OP®YN YO TIC EMXEPNCES GE TEPLOOOVG LYNANG KATOVIAMONG, GTNV
OVTOALOYT] EUTOPEVHATOV ONMOC E€MIONG KOl OTNV  EAATIOON TOV KOTACTPOP®OV TOV
TPoKLRTOLY and TLYOV ecmTePkEG amdteg(Internal fraud), ou omoieg @aivetar va ayyilovv to
40-50% TV amofepldTOV TOV ETYEPNGEDMY TOV AGYOAOVVTOL LE AOVIKT) TOANCT).

3.4 CRM & Awabixtvo (Internet)®

Ao tovg opiopovg yio to CRM mov Satvmmbnkay oto mponyodueva Ke@aioia, yivetot
katavontd 6t 1o CRM egivorl po otpatnykn 1N €va epyolieio mov cuvogeTan QUECH LE TNV
teyvoloyia, tnv emyeipnon kot tov mehdtn. ‘Eva  omotedecpoatikdé CRM  amortet
EMYEPNCIOKES JLOOIKAGIEG TOV TPOGAVOTOMIOVTOL TTPOG TOV TEAATY, GE GLVOLAGUO L€
KATAAANAN TEYVOLOYICL.

Kabe emyeipnon yperdletor éva TANPOPOPLOKO CLOTNUO TOV EVOMOLEl Agltovpyies NG
emyeipnong 6mwe to Marketing , tig ToANGELG Kot TNV ELANPETNON TOV TEAATOV, TAPEYOVTOG
pe avtoOV ToV TpOTO EAKPIPOUEVES TANPOPOPIEC 68 OAOVG TOVG VITAAAAOLG TNG. LVVETMDG,
elvar mpogavég OTL M KotdAANAN texvoAoyio eivol omapaitntn Yo pio emyyeipnon mwov
epappolet o Avon CRM, mote va avtamokpifel ypryopa o€ k40e GAAN alhoyn TG oyopdc.
Emumdéov, a&lomoidvtog Tig véeg teyvoroyieg, ta oOyypova cvotiuata CRM, mposeépovv
EVOTOMUEVT] TPOGEYYIoN Kot EEVANPETNOT TOV TOAITN HEGH amd TOALUTAN KavAAlo 0TS TO
kévtpo e&umnpéong (help desk), to miepwvikd kévrpo(cal center) kot e&vmnpénon péow
internet (pe ™ ypnon g mhoteopuag e-business). Znuepa, ta eEelypéva CRM cvotiuata
eivon to electronic CRM 1 eCRM , Agttovpyovv dnradn o€ meptPaAlov S1odtkTHOoV.

9http://nemertes.lis.upatras.gr/jspui/handle/10889/542
9Bhttp://www.busi nessweek.com/adsecti ons/crm/internet.htm
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3.4.1 MetdBoaon oto E-CRM *

[pw and v avantoén tov internet to CRM amotelovoe o e€gtdikevuévn dpaoctnplotnra,
N omoio. AOY® TOv KOGTOLG TNG KOl TNG TOAVTAOKOTNTOG TNG UTOPoVsE Vo ypnotpomombet
HOVO amd HEYAAEG EMYEPNOEIS. XNUEPA OU®G, N €EEMEN Ko TO YOpNAO KOGTOG TOV
dtdkTvoV, édmoav dBnon oto CRM kot €161 01 duvaTdTTEG KOt ToL 0QEAN TOV €ivot TPOGITd
og KaOe etarpeio Tov dpactnpronoleiton 6to dadikTvo, aveaptitwg peyébovg. H emidpaon
puaiota tov internet ntov tétola mov emkpdnoe Kupiog o 6poc e-CRM, e Tig TeplocoTEPE
évvoleg YOp® amd o dadiktvo. I[Idvimg, TapodTt To dvopa TOL TPOKVTTEL GO TN YPNOT TOV
StadkTvOL Kot povo, dev givar £1ot. To &-CRM dgv amotehel pOVO TPOKTIKY Yo T Stoyeipion
TOV 6YE0EMV e TOVG TTEAATES TOL dtadikTvov. To e-CRM moapéyetl 6Tig eTaupeieg ta pésa yio
TNV KOTAAANAN ETKOWVOVIOL HE TOVG TEAATES, TOCO HEGH MAEKTPOVIKOV OGO KOl HECH
TOPAOOGLOKMV KOVOAIDV. ZTN VEQ OIKOVOUI, TO KOVOALO ETIKOWVOVIOG LLE TOVG TEAATEG £XOVV
noAlomAaciactel. [a va aviéEovv 610 vEo avtayovioTikd mepPAAlov, Ol EMYEPNCELS TPEMEL
vo mop€yovv TV 10t TotdTNTa VINPECiag péca amd OAa Ta KavdAlo emKOOVIiog OTMG
owdikTvo, MAEKTPOVIKE TOyLOpPOpEi, MAEKTPOVIKY) GUVOMALD, OladIKTLOKY TNAEP®VIa,
MAEQOVO, eag Kot AALa. Ot dpacTnplOTNTEG TOV TEPTYPAPOLYV TNV EMYEIPTLATIKY SLodKaGio
aPOPOLV:

0 To oyedraopnd AAANAETIOPAGEOV EMYEIPONS KUL TELATAOV

0 Tnv g€atopikevon g KGOe dpaong Yo kGOe wehdTn

0 Tnv emkowvovio pe tTov mELATI, 6TOV KATAAANAO YPOVO,
TOMO KOL UE TO KATAAAAO EMKOLVOVIOKO NEGO.

0 Tnv d1eVKOAVVOT KL TO KAEIGILO TG GLVOALAYIC.

Mivakacg 10, Apactnprotntes Tov E-CRM

3.4.2 Khaowkég edpappoyég E-CRM

Emumdéov 1o &CRM  €ktOg 0md 10 YEYOVOG OTL OmOTEAEL NAEKTPOVIKO LEPOG TNG CLUVOAIKNG
dpactnpomtag tov CRM, mepiiapfdvel kot tnv vAOTOINCN KAUGIKAOV E£QOUPUOYAV GTO
dtdikTVO OTIMG!

1) customer information

2) customer retention

3) targeted customer acquisition
4) visitor conversion

5) campaign analysis

6) cooperative marketing

7) viral marketing*

%http://dspace.lib.uom.gr/bitstream/2159/560/2/ PapaiwannouM sc2005. pdf
95http://www.eeei .gr/interbiz/articles’fecrm.htm
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Téhog, 10 &CRM pmopet va epappoctel kt0C amd Tn KATOVOA®TIKY HEPLH, Kol Omd THV
mevpd tov mpoundevtav. EmmAéov, efeidikevuéva mpoypaupoto €-CRM  pmopodv va
ONUIOVPYNGOLV GTPAUTNYIKEG GUUOYING LETAED ETOPELDV e OPOEDELG TEAATEG, DOTE OAOL VO
Kepdioovv 1 deicdvon oe aKoOUa TEPIGGOTEPOVS TTEANTES, KOOMDS Kot va. dlevphvovy v
YKAUO TOV TPOTOVIMV KO VRNPEGUDY TOVG.

3.4.3 Ta €§1L ‘E’ tou E-CRM kot taL XopotKTnpLotikd toug™

[Moporo mov o moprvag tov e-CRM mapopével n daydvio. ohokApwon (Cross-section) o
opybvwon, to e-CRM mepiéyet £€1 facikd cuoTaTikd To omoio eivat:

Hiektpovika Kavaie(Electronic channels): Ta véa nAektpovikd kavdiia 6moc o lotdc kot
10 e&otopkevpuévo e-mail, €yovv yivelr 10 péco yuo ypryopn, S10AOYIKT KOL OIKOVOLIKY|
EMKOWVOVIO, TPOKOADVTIOG TIC EMXEPNCES Vo cvuPadicovv pe avtv TV avEavopevn
tayvta. Ta e-CRM avanticcovtal o€ autd to NAEKTPOVIKE KOVAALO.

Emysipnon(Enterprise): Méow tov e-CRM, o emygipnon amoxtd to péca ekeiva pe to
omoio. umopel vo SIUHOPPMOEL P10 TEAATELNKT EUTEPIN LEGH TOANGE®Y Kot VANPESI®V. Ot
Kdtoyol Tpémel va pmopoHv vo, aEloA0Y GOV TV GLUTEPIPOPE TOV TEAUTOV.
Evéuvvapoon(Empowerment): Ou otpamyikéc €CRM, mpéner vo ytiotovv yia va
QUAOEEVIIOOVY TOVG KOTAVIAWMTESG, TOV £XOLV TMPO TN OVVOUN VO ATOPOGIGOVV TOTE KOl TMG
VO ETIKOVMOVIICOVV LE TNV ENLXEIPNON HECH OTOLOVONTOTE KAVOALOD KOl GUYVOTNTAS.

Owovopka oetovyeio(Economics): Mia otpatnyiky &CRM npénet vo. emikevipmbel cmotd
OTO OIKOVOUIKA OTOYElD TV TEAAT®V, T0 Oomoio amodidovv EEumveg amoPAcels Kot AVGELG
OLKOVOUIKOU EVOLOPEPOVTOG.

. A&wlroynon(Evauation): H kotovonon t@v otkovouKk®v otoiyeinv tov telatdv otpiletan
oV SuvaTOTNTO MG EMYEIPNONG VO OMOOMOCEL Tr| GULUTEPIPOPAE TMOV TEANTOV GTO
TpoypappaTo ayopds, vo aSloAoynoel TIC AAANAETIOPAGELS TOVS KOTO UNKOG TOV OpOpmOV
oNUEIOV 0PNG KAl VoL GUYKPIVEL TNV TPOGIOKOUEVN EMGTPOPN TG emévdvong(ROI=return on
investment) evévtia oTIS TPOYUOTIKEG EMOTPOPES HECH TNG OVOAVTIKNG OVAQPOPAES TMOV
TEAUTAOV.

Inyés minpoeopnong(Externa information):Ov minpogopieg yw TOLC TEAATEG Elvarn
ONUOVTIKO VO TTPOEPYOVTAL TOGO MO £0MTEPIKEG 000 kol oamd eEwtepkég mmyés. Ot
TANPOQOPIES AVTEG TPEMEL VO GLYKEVTPMOVOVTAL €1TE O AVGELG TOL M 1010 ¥PNGHOTOLEL, gite
amd t0 mEPPAALOV TV €TAip®V TG N TOL AvTOY®VIGHOL 1 omtd T0 &-CRM kab’ avtod mov
AVOADEL TNV CLUTEPLPOPE TOV TEAATOV LEGH OLALOTKTVOV.

®http://nefeli.lib.tei crete.gr/browse/sdo/bal2012/Stamoul akatosl raklis/attached-document-
1341386587-688097-31529/Stamoul akat0s2012. pdf

* loyevéc marketing: aliomoinon g teyvoloyiogc FTAF(forward to a friend) oiver v
ovvaToTnTo. o€ KGbe TEAGTH VO OTEIEL € EVaV TUYKEKPIUEVO oplOud pilwv mpoowmikd e-mail
UE OLOYNULTTIKG, U VOUOTO. UE TO. TPOIOVTO, THS ETALPELOS
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3.4.4 Ta op€An tng xprniong tov E-CRM

Toupova pe tov Shwu-Ing Wu(2003)¥ 10 poipoopa tev mheovektnudtov tov eCRM,
umopet vo ypnoyoromndel amd Kowvod Aapupdvovtag mdvta vwd dyn TV £TUPIKN TOTN, TIG
TPOTIUNCELS Kol 10€0A0YiEG TV TTEAOTOV KaBMOG Kol TNV Téom Tovg Yoo ayopd. Avtiy 1
evépyela cLUPAAEL GTN GOOTN dNUIOVPYiL TPOPIA TOV TEAATMOV HOG Kot Hog Oelyvel OAEG TIg
UEALOVTIKEG TOVG EVEPYELES.

Me v emtuoyn vAomoinomn og h)cmg e-CRM, pa emysipnon pmopel v mpoyoToTomoet
To o kate oeéAn(Scullin et al ,2003)%:

Evioyvon m¢ agpocimong tov mehdtn

Beltioon g amodotikotnTog Tov Marketing

KoAvtepn eEumnpémon Kot vrootpién TV TeEAaTOV
BeAtioon g amoteAeopatikOTNTOG Kot LEI®OT TOL KOGTOVG
[Ipocéikvon vEéwv TeraTdv

9shwu-Ing Wu, 2003, ‘The relationship between consumer characteristics and attitude
toward online shopping’, Marketing intelligence and planning, Vol. 37, No. 44, p.208-210

®scullin, S, 2003, ‘Electronic customer relationship management:  benefits,
consider ations, pitfallsand trends’, Proceedings of the is one world Conference, Las Vegas,
Nevada Information Systems. The Challenge of Theory and Practice, The Information
Institute, Peer review.



3.4.5 Awadopéc CRM & E-CRM®

. Emxowovio pe tov meddn yiveror PE€ow TOV KOTAGTHLATOG,

1oV TNALQYOV Kot Tov fax.

2. Epapuolet v xpncn TV ERP (Sucm]uarwv n su(pa(sn gtvat

010 back end. :

3. To cvomue avTd dNUOLPYELTAL Y10 ECOTEPIKN YPNOT KOl GOV

~ Pdon éxel Aertovpyleg TPOIOVTOV Kol VINPECIOV.

4. Web epoppoyég cxs&a(‘;ovrm 1o sva uovo runua n ].LLOL

L EMEPNUOTIKT HOVEAdQL

5. To xo6010¢ cuvtipnong eivor mo akptfd Kot o yYpovoc Tov
OTOLTEITOL Y10 TV GLVINPNGT TEPLGGOTEPOG. |

1. Emxowovia pe tov merdrn, mpayuotonoteital péow. Internet, e-
- mail, acOppato, PDA texvoroyleg.

2. E(papuoCa v xpncm TOV ERP c‘ocsmuarcov n su(poccm gtvat
- oto front end. '

3. To ebompe avTtd dnpovpyeitot yio eEMTEPIKN YPNON KOl GOV
- Pbon éxel TiG aVAYKES TOV TEAATAOV.

4. Web 8(pocpuoysg sxouv cxsﬁlacra i svpsux xpncm uaca cmv
-~ emyeipnon.

5. To xb60T0G CLVINPNONG . KOl O YPOVOG VAOTOINoNG elval
pewmpévog o€ ovykpion pe 10 CRM.

HNivakacg 11, Atagopég CRM & E-CRM

3.4.6 T0yxpoveg epappoyég twv E-CRM®
Yrdpyet 6xedov amdAvT CLUEOVIO LETAED TV EWIKAOV TOL YDPOV, OTL 01 TOANGELS,

o marketing kou n e&umnpéon, eivar ot tpelg Pacikol Topeic AgrtovpykdTTag mov Oo
TpENEL v eveBovV Kot va Yivel xpromn Tovg 0tav Tpoyuatonoteital o Avon e-CRM.

AvTéc Bempovtat o1 factkOTEPES TEPLOYES OOV KADE TEAATNG EPYETOAL GE EMOPN UE TNV
€KAoToTE EMyeipnoN, €lte TPV amd (o oyopd, €ite LETA MO Lo Ayopd, €1TE OC HEPOG LLOG
ocuveyopevng mpaéng mov yperaletal eEumnPETNOT KoL TANPOPOPNON.

Shttp://en.wikipedia.org/wiki/ECRM#Differences between CRM and eCRM
10http://www.eesi .gr/interbiz/articles/ecrm.htm
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Onwg givar Aoyiko, n oxéon evog meldtn Kot pog emyeipnong Eekvd mpv v mpoddnon 1
TEMKT] ayopd evOg mpoidvtog Kot cuviOmg cuveyiletat Kot HETA omd aVTV.
Ot kuprétepeg epappoyég tov e-CRM eiva:

@ Ovnoioelc: Epapuoyéc mov av&dvouv Tig moANcELS, KAVOLY T 0t0d0TIKOVE TOVE TOANTEG
KOl HELOVOLV TO OLOYEPLOTIKO KOGTOG TOL TUNUOTOG TOANGE®V, OVTOUATOTOIOVING Kot
ovyypovilovtag Tic dpactnpomTeg TOAGEWV, 6 Oha T Kavdilo mToAnons. To eCRM
BonBda otnv onpiovpyic GLVTOVIGUEVOV OUAO®V GLVEPYAGING GTO YMDPO TOV TMOANCEMV.

@ H e&ummpémon tov nedatdv: O topéag avtdg eivat icmg 0 o onuavtikog, aeod oyetiletat
pe TG dueceg oyxéoelg pe tovg meAdtes. Ilepiéyel Tic epoproyég mov TPOSPEPOLV VP0G
AettovpykdtTog, mov  ovuPdier oy emtvoyn  e€vmnpétnon  TEANTAOV, GTOV  KOAO
TPOYPOUUUOTIGHO TV EPYOCLOV, GTNV 0PYAVMOOT| Kol EVTNPETNON KIVOOUEVOV TEYVIKOV Kot
dAha. [TAéov M aAAnAemidpacn TOV KOTAVOA®TOV pE TNV emyeipnomn &xel Ee@Oyel amd Tig
TpoTES PLopPé Tv call centers kot aAlwov Kot el avtikataotabel amd Ty anoctoAn e-mail,
1o fax, to internet ko omotodMmote GAL0 péco emtkovoviag embvuel o TeAdTNg.

@ Marketing: Mo, Kovi] TPOKTIKY TOV TEPIGGOTEPMV OPYAVIGHUDV, EIVOL VO YPTCILOTOIOVVTOL
apykd kopmavies polucov marketing yo tn dnpovpyio TG TPOTNG ETAPNG KO YVOPIUING TNG
eMyElpNONG LE TOLG KATAVAAMTES Kot apyoTEP VO akOAOLOOVVTOL OO O EMIKEVIPOUEVES
KOUTAVIEG LE GTOYO GLYKEKPLUEVO OLYOPAGTIKO KOLVO.

@ AMniemdpootikd kévipo: Aegv eivar apketd ywoo pic Avon €CRM va mepilapfavet
aveEdpnto Tupata Toinocemy, Mmarketing kot e&umnpétong nedatdv. To tuiuoTo avtd
gvomowovvtal pe v Ponbewa g texvoroyiog. H evomoinon towv aAAniemdpdoewv tov
KOTOVOAOTOV KATO UKOS OAOKANPNG TNG EMYEIPNONG UETATPETEL TOVS OPYOUVIGUOVS 0o
Tunpatomompéveg Paoetg dedopévav oe éva eviaio TePPAALOV OTOL OAEG Ol EMAPEG LLE TOVG
nmeldteg etvan otabepéc.

3.4.7 To e-mail wg epyaleio touv e-CRM

H «é0e emyeipnomn mpokelévov vo eviUEP®OEL £YKAIPO TOVG TEAATES TNG YLl OLAPOPES
TPOCPOPES N AVOKOLVADGELS TTOL TNV 0POPOVV KATAPEVYEL GTO NAEKTPOVIKO Tayvopopeio. To
YVootd oe Ohovg email, givor 0 mo YPNYopoc TPOMOC EMKOWMVIOG WHE TOV TEAATN
NAEKTPOVIKA. AV KOl VITAPYXOLV KivOLVOL LE TNV MAEKTPOVIKT amocToAN(Spamming), 6lo kot
nep,lcscsc')?sp?g sn:llggstpﬁcag ™V EMALYOVV E GKOTO TNV Tapoyn LINPecIdV. Ot mo YVOOoTEG
amd avTtes glvat:

Olhtt://www.eeel .gr/interbiz/articles/ecrm.htm
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\

Newsletter programs
£KO00T NAEKTPOVIKDV TEPLOOTKMDV

Event driven campaigns
OLOPN MO TIKEG SKctparswqulww £VEG

r G& NiepopnVieg

Precision marketing
OTOGTOAN 81(x(pn ctucwv dtov
o€ OGOVG £YO0VV GKO owopa

Dynamic me&&aqe

QTOGTOAN UNVUUATOV @i{lhv Hope
T 0€NeL 0 napa?mmng

-

Mivakag 12, To e-mail w¢ epyaieio Tov CRM

3.5 CRM kat HAsktpoviko Eumépio(e-commerce)

O avénuévog avtaymviopog mov Kuplopyel Ta tehevtaio ypdvia wbel TIg emyelpnoels otV
EYKOTAAEWYT] TOV TOPAOOGLOKAV Kot ¥PovoPOpwv HeBOd®V EMXEPTUATIKNG AgtTovpYiag Kot
TPOKTIKNG Kol 6TV VI0OETNON GVYYPOVOV TEXVOAOYIDV KOl EQPOPUOYDV UEGH TOL TAOIGIOV
tov HAextpovikod Epmopiov.

To HE &ivon pia évvola yio v omoia €yovv dobel moAdamrol opicpoi. Ot dibpopot opicpol
ovtot dgv KaADTTOVY OAO TO €VPOC NG £Vvolag, S£d0UEVOL OTL TOL LEGO TTOV OTOUTOVVTOL Y10
TNV OEVEPYELD TOV NAEKTPOVIKOV gUTOpiov Ogv givol Ldvo NAEKTPOVIKE, OTwg emiong Kot 0T
ot teyvoroyieg Internet kaw EDI (Electronic Data Interchange) dev amotelodv avaykaio Kot
Kovn cLVOTKN Yo TV VAOTOINGY| TOL.



Ta xevd TV OplOUOV  OWTOV  KOAOTTOVTOL Omd  TOug  €ENG  OPLGUOVG:
«Hiextpoviko Eumopio amotelei 5 ypijcn niEKTPOVIKOY UECWY KAl EQOPUOYDOV 1] OTTOIA
KOAVTITEL OTOLOAONTIOTE HOPPN ETLYEPNUATIKIG 1] OLOIKNTIKNG GUVOIAAYNG KAl OVTAILAYNS
TNPoYopLOY Ka 6KOTo Exel Ty onuiovpyio mpocti@éuevys aliac (value added) orov
nEAAT Kol avTaywvieTikob misovekTiiparos (Competitive advantage) eryv eraipia».

1 mo amid
HAektpoviko eumopio givor 1 ayopd Kai § moANcH TPOIOVTWY Kol DINPECIAY UECH TOD
Internet, omoradnmote avraiiayn Evavri ypRudTov HEca 6€ Evay AEKTPOVIKO DITOLOYICTH].
T ™y cwotij emitevén THS ATAPAITHTO EVAL Eva JOPIGUIKO V1A THY AVTALLAYI] OEOOUEVQY
Héoa ata ovo mpoocwna’ wov Qo COUUETELODY.
To dwadiktvo amotedel avt) ™ otiyun ™ PacKOTEPN TAATPOPUO OVATTLENG EPAPLOYDV
HAextpovikod Epmopiov yu 115 emyepnoelg Katéyoviog 10 79% T®V EMYEPTUATIKOV
enevdvoewv oe Hlextpoviké Eumdpro. To HE «adeitonr vo emAdoer mapodooctokd
EMYEPNUATIKO  TTPpoPANUHaTa, OGS 1 OLCYEPE TOV  EYYPOQOV  GUVOAAAYDV, 1
Bedtiotomoinom g Stoyelplong TV omoBeldTOV Kol Vo, TPOCQPEPEL VEES EMIYEPTUOTIKES
gvkopieg, 6mmg M vpeon VEOV €TOP®V aAAE Kot TPOUNOEVLTAOV KOl TEAATOV GE TOYKOGLLOL
KAMpoKo e HEtdpPEVO KOGTOG.

3.5.1 Ta povtéAa tou HAektpovikoU Epmnopiov

To HE oamotelel emyelpnUoTIK) TPOKTIKY 7OV  AQUPAveEl OlAGTACELS GTPOTNYIKNG
TomofETNOoNG TOV XPNOTOV [ EMLXEIPNONG, TOV EMOIDKOLY TV avEnon g atiog Tovg og
omotodnmote eminedo. EmmAéov, 1o HE cvumeprhappdvel molhamAiég teyvoroyieg, aAld Kot
emyelpnUaTIkéG pefdoovg, un meploptldpuevo ota NAEKTpovIKA péco povo. Ot teyvoroyieg kot
ot pébodor tov HAextpovikod Epmopiov cvumepihappdvovv capwtésg, Paoelg dedopévav,
péoa  €£0pvéng mAnpoeopiag, péoo Kol KAvOVEG KMIKOMOINoNG TG TANpoopiag,
teyvoroyieg emkowoviov (Internet) xor peboddovg ovadlopyaveong  ETLXEIPNUOTIKOV
Swdwkacudv. Aoyoreiton pe 6A0 to péyehoc g ayopoamwAnciag, dniadn amd v A" VAN
PEYPL Kot TNV oTiyun| mov eivan va gtdoet otov meddtn. Extdc amd toug Pacikods popeig mov
glval m emyeipnon, o KatovolmTig Kol ol dNUOC1ol POpPEls, eumAékovtal Kot GAAoL dmwg ot
Tpaneles, Ol LETAPOPIKESG ETALPEIES, Ol ACPOUACTIKES ETAPELES KOl AALEG.

To koAd eivar 0tL pumopel vo KoAdyel ovlykeg amd TOAAOVG OIKOVOUIKOVG TOUEIS OGS
tponelikovg, vyeiag, fropunyaviag, TovPoUOD.

Ta Bacikd cuoTaTiKAd Yo vo emttevydel To NAEKTPOVIKO gUmOPLo elvat:

To mpoiov i n vaypecia

O d1kTVOKOG TOTTOS TTOV OO TPaAyUATOTOIEITAL | AYOPOATTWIN IO

Eumeipo kot eEE101KEVUEVO TTPOCOTIKO

Tporot yia vo poaléwel meAdTeg Kal 6ToV JIKTVAKO THS Ypo (Site)

Yaypeoio yro Ty amwoctoly twv awinuévov ayabmy

102 ww.sitemaker.gr/fstamati adi s/assets/chapter 1.doc
193http://www.scribd.com/doc/
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Yrypeoia cicnpaing, emotpops ypnudrwv-poiovrwv

Yrypeoio eConnpétnong

Onwg eimape ot Poacwkoi @opeic tov nAektpovikod eumopiov eivor 1 emyeipnon, o
KOTOVOAOTIG KOl 0 dnpoctog eopéag. Emopévmg pe Baon avtd ta pédn, dwakpivoope €6
LOVTEAL NAEKTPOVIKOD EUTOPIOL:

/meaipncn(BZB)
Emyeipnon pe = Kpartog(B2G)
}(aravakm;n’](BZC)

Kotavoroti pe ==Katavaiot) (C2C)
\\Kpdmg (C2G)

Kpdtog pe —™Kparog (G2G)

Mivakag 13, Ta povtéAa tov HAsktpovikov Eumopiov

3.5.2 Ene€nynon Kat cUyKpLon Twv povtéAwv tng Emyeipnong tov
HAektpovikoU Epmnopiov

Ou gpapuoyéc B2B £éyovv otdyo, va PEATI®GOLV KOl VO OTAOTOWCOVV TIG O16.Q0pEg
EMYEPNCIOKES JOOIKAGTIEG GUVOALAYDV HEGH GE [0 €Tapeia KaBmG kol vo. ovéoovy v
ATOd0TIKOTNTO TOV HETOED ETAPELDY TOV GLVEPYALOVTOL.
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EINIXEIPHXH KATANAAQTHX AHMOZXZIOI ®OPEIX

ENIXEIPHZH B2B (TPN) B2C (Amazon) B2G (IKA, AIIA, e
Gov)

KATANAAQTHX B2C (priceline) C2C (e-bay) C2G (TANEO,
APIAANH)

AHMOZXZIOI ®OPEIX G2B (e-®IIA, TAXIS | G2C (Taxis net) G2G (AIKTYQOEITE
NET, IKA) YYZEYEIX)

Ewova 5, Moppéc ouvaAdaywv e-commerce
Mnyn:www.sitemaker.gr/fstamatiadis/assets/chapter_1.doc

O etanpeieg ypnoonooHv to suotnua B2B yia ypnyopotepeg cuvariayéc ympic cpdipara,
v EAeYY0 TV amoBEUATOV, ATOTEAEGLATIKT] OVOTANPMOT TV TPOIOVIOV Kol dAAa. [ va
UTOPEGOLV Ol £TOPEieg v avamtHEOLV dpacTNPLOTNTEG NAEKTPOVIKOD gumopiov B2B e toug
ocuvepyateg tovg, Ba mpémer va vmapyxel ovvepyacio Kot cvvtoviopds. Ilapoio mov ot
TePLocOTEPOL YVOPILOLV TIC €QPAPULOYEG MAEKTPOVIKOD €UTOPIOL Oomd EMXEPNCELS TPOG
katavolomtég(B2C) kot onuavtikodg aptOudg emyelpfioemv petafaivel amd 1o Topadoctokd
OTO NAEKTPOVIKA GLUGTHUATO TTOANCTG, TO LEYUAVTEPO TOGOGTO NAEKTPOVIKOL EUTOPIOV TOV
de€dyetar e€akorovbel vo egivar tomov B2B. Avtd ovpPaiver S0t ov gpapuoyéc B2B
TEPIAOUPEVOVY EKOTOUUVPL. GUVOALOYDV, TEPACTIEG €MEVOVGELS, €V M TaXOTNTO KOt M
akpifelo  pmopel va  amoteAécouvv  coPapd  aviayovioTikd mAsovéktnuo. Emmiov,
yopokpiletoar omd v avénuévn avdykn ac@Oielg Kot a&lomoTiog TG EmKovmviag,
OeO0UEVOL OTL 1] EMYEPNUATIKY dpacTnproTnTa e£aptdtal and 10 HEGOo avTo.

Ov epoppoyéc B2C amevbivovior 610 pécO KOTOVOA®MTN. AVTOG O TOMOC EPUPUOYDV
NAeKTPOVIKOD gumopiov €xel avamtuydel ta TedevTaia ¥povia, Kupimg HETA TV gvpeio ¥prion
oV A0 d1KTO0L Kot TN PEATiOON TOV TAPEYOUEVOV VINPECIOV PEC® 0vTov. To Aladiktvo
elvar kKotdAANLo y1' owtd 10 €100G NAEKTPOVIKOV gumopiov, kabmg elvar evpémg dabEco Kot
umopel va TpowBNGEL OMOTEAEGLATIKA TPOIOVTA KO VANPEGIES G OAOLG TOVS TVTTOLG TBOVDOV
neratov. [opadetypoto epappoydv B2C amoteAodv To MAEKTPOVIKE KOTOGTHUOTO, Ol
NAEKTPOVIKEG ayopég, Ol MAeKTpovikéC Tpdmeleg kou Aowd. To povtého emiyeipnongs-
katavolot)(B2C), avtibeto pe to poviélo emtyeipnong- emyeipnong (B2B), yapaxtnpiletan
amd TOV U1 OOUNUEVO YOPOKTPO TOL KOTOVOAMT ¢ ovOp®OTIVO ov Kol TNV EAAEWyM
otabepav oyéoemv. H acpdieia kot 1 a&lomiotio 6To Hovtélo avtd eivat onuUovTikég emiong,
aALd Oev €xovv Tov KpiGo POAO TOL OlETMYEPNGLAKOD HOVTELOL. Ot HOpPESG TPOGEYYIoNG
Yo TV vAomoinom oAAG Kot Tn Oeopiky] vrootpiEn TV VO OVTOV HOVIEAWMV Eivat
dlopopetikéc. Xto demyepnolakéd povrého (B2B) ot avtictoryeg teyvoroyieg kor uébodot,
€Youv GOV KOPO OTOYO TNV LRWOGTNPEN KOl OEVKOALVGT TNG EUTOPIKNG CLUEOVING
YPNOLOTOIDVTOS KOUTAAANAO TANPOPOPLOKE GLGTNLOTOL, TO. OO EMTPETOVY TOV EAEYYO, TNV
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aglonoinomn Kot Tepatép® TPo®ONon TG TANPoopiag Tov avioirdocetal. EmmAéov, n 101
N mAnpogopia. amartel TNV KOTdANAN avoarapdotacn g (kwdikonoinon), dedopévon Ot ot
Swdkacieg eAEyyov, aSlomoinong Kot HETAPOPAS TG Yivovtol amd NAEKTPOVIKA LEGA. XTO
povtédo emyeipnons-katavoroty (B2C) avrtibeta, mop' O6A0 mov ypnoiuomorovvIol
NAEKTPOVIKA pECH Yoo TNV EMKOWOVIOL KOl ovtoAloyn tng mAnpogopiog, ot pébodot
TOpaUEVOLY  avBpwmokevtpkol, AOy®w Tov OTL pE OmMOl0dNmoTE GAAO TpOTO dev Oa MTov
EUTOPIKE 0ELOTOMGIUES OO TOV KOTAVOAMTI-AvVOP®TO.

Ot epappoyég B2G neprrappdvovyv cuvnbmg cuvarlayég petad TV I01OTIKOV ETLYEPTCEOV
LE TIC APUOSLES OPYEG LE GKOTO TNV OEKTEPOLMOT] TOV ETAUPIKADV POPOLOYIKADV VITOYPEDCEDV
Omwg, TV LVIOPoAn TV TEPOOIKOV dnivcewv O.ILA., T1g mpoundeieg, Tov TEAWVEINKO
ELeyxo Yo TIG E10aYWYES KO EEAYOYEG KA. ZTNV TEPIMTOON TOV EPUPUOYDV NAEKTPOVIKOD
eumopiov HeTall KATAVOAMTOV Kot KOBEPVNTIKOV QOPEWV, 0l GUVOAAAYES AmO EMYELPTOELS
TPOG KLPEPVNTIKOVG POPEiG OV QaiveTal va £X0VV AUEST] OYE0T LE QVTO TOV 0 KOOUOG Bempel
NAEKTPOVIKO EUTOPLO, OGTOCO, TO KPATOG EUTAEKETAL GYEOOV GE KAOE €100G EMYEPNUOTIKNG
ouvaAAlayng Kaf' 6An ™ didpKelo TOV EUTOPIKOV KOKAOV.

3.5.3 Xapaxktnpiotikd HAektpovikol Epnopiouv’®

To Hiextpovikd Eumdpio e1oayet véa yopaKTtnploTikd

OTNV EUTMOPIKN TPAEN, TO OTOid OALTOVV KOTAAANAN TEYVOAOYIKY|, TPOKTIKY KOl VOUIKT
npocéyyon. Ta yapaktnpiotikd avtd cuvoyilovtal ota €1g:

Aw-oovogopotntae: IloAhd cvomiuoato pmopovdv va ovvdoeBovv petald Tovg Yoo TV

avtaAhoyn TANPOPOPLBYV, oveEdptnTa Tov £100VG TOVG, TOV AEITOVPYIKOV TOLG GUGTHLATOG,
™G vVodoung og VAKO (hardware), 1 Tov TPOTOV AVATUPACTUONG TG TANPOPOPINC.

Katdapynon ®vowav Opiov: Ot dvvatdtteg piog emyeipnong va emKowvovinoel ' €va
ouvePYATT otV idta TOAN, 1] GE OTOL0ONTTOTE GNEL0 TOV TAAVITN €lvort aKpPdg ot 101EG.

Ampéoomo. Tto MAekTpovikd eumdplo o ocvvorraooduevoc (gite eivar emyeipnomn, eite
QLOIKO TPOGMTO) Eivorl amhmg pio dievbuven o Eva diKTvo.

Tayvtnre emkowvoviog: Adym ToV HEGHOV TOL YPNCLUOTOIOVVTAL O TOXVTNTES OVTAAANYTG
Mg omolacoNmote mAnpogopiag eival vyNAOTOTES, He £VIOVEG TS EMWOPACES GTO TPOTO
Odyvmong Tov HETABOA®Y Tovg, aAld Kot otn didpkela (®Ng TOVG.

Hlektpoviké-yneroko Méco: To «Opo péco emkowmviag eivar MAEKTPOVIKO,
neplopilovtag CNUAVTIKA TN xpNon GAA®V, OTMS TO YOPTL, TO TNAEP®VO, TO TOYLOPOLETLD.
IMhovow mepreyopevo: H minpogopio mov avioArdccetal, 1060 Ady®m NG TayhTNTOG
avTaAAOYNG, 060 Kol AOY® TV JUVOTOTHTOV TOV HECOV TOV YPNGUYLOTO0VVTOL Eival TAEOV
wwitepa TAovotla Ko 0ev meplopiletal 610 PLGKO Opto Tov PiAiov, Tov YopTIov, N ALY
CLUPBATIKOV HECWV.
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O1 npwraBAnréc omc online NWANGEIC

To pepidIo Twv BIadIKTUaK®Y NWANCE®V ava Karnyopia

Hardware - software 63%
HAekTpovIKG £idn 50%
Eioimpia Ta&idicv
BiBAia

ANa sioimipia

Eidn onimioU Kal GUOKEUEG
Mouaikn, Taivieg

HAektpovika naixvidia

Evduon, unodnon

KaMuvTika

Koopnpara 6%

Ef5n colnep pépker 5%

Eroipo gpaynté 3%

Mrwyri: Epyaorripio Hisktpovikod Epnopiou - Oovopikd Naveniomipmo ABnviv ;)

Ewova 6, Ot mpwtadAntég otic on line nwArosig
Mnyn:http://oem.gr/main/index.php/epikairotita/2451-afxisi-tzirou-75-sto-elliniko-ilektroniko-
emporio-to-2010

3.5.4 H unobopn tou HAektpovikoU Epmnopiou

To HE pmopel va opiotel og éva GOVOLO ETYEPTUATIKOV KOl SETYEPTCLOKMY CTPATNYIKMOV
KOG Kol HOVIEA®V OAOKANPMOONG 7OV WITOPOVV Vo, LIOCTNPIEOLY OAOVE TOVG TOUEIS
EMLYELPTLOTIKNG OPOCTNPLOTNTOG.

2T0 MOPUKAT® TUPAUIO0EDEG GYNUO OMOTLIMVOVUE TNV OOUN TOL OAOL GLGTNUOTOG TOV
Hhektpovikod Epmopiov, amd to Oepéiia mov eivor o diktva Kot Ol TNAETIKOWV®OVIES TOV
KOAVOLV OLVATEG TIC GLUVOALOYEG LEGM TOV SLOOIKTVLOV, MG TNV KOPLQY| TTOL ELVOL 1] GTPATNYIKN
OV TIPEMEL VAL EQUPLOLEL M| EMLYEIPTOT GTO YDPO TOL JLAIIKTVOV.
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TO TINAI2IO KAI H YITOAOMH TOY HAEKTPONIKOY
EMIIOPIOY

Apeon avTamToKplon, EveAnéia, Zovexng
BeAtimon, [IpocaprootukdTnTa & Avadiopydvmon
(BPR), Aiktvokég Opyavdoelc.

E-shop, E-mall, E-auction, E-procurement, Evdiduscor
application service providers), Mnyoavég Avattnong, Portals.

e-Mail, EDI (nAskTpovikn peragopd minpogopr®dv), e-Catalogs, e-forms,
bar codes, EFT (HAskTpoviKi] HETOQPOPA YPNUATIKOV KEPUAAI®OV), €
Cash (miektpoviki) Tinpopn).

Internet, I ntranet, Extranet, VAN (Value added network), VPN (Virtual private
network), LAN (Local area network), WAN (Wide ar ea networ k)

Ewova 7,To mAaioto kat n urtodoun tou HAekTpovikoU eurmopiou
Mnyn:www.sitemaker.gr/fstamatiadis/assets/chapter_1.doc

3.6 CRM & Marketing

To Marketing sivar movtov. Tomikd 1 dtoma, GvOp®TOL Kol ETYEPNCELS AmAGYOAODVTOL pUE
éva peyaro apbuo dpaoctnplotntov. To kodd Marketing éxer évtovn emidpaon oy
kaOnuepvn pog Con. Epeavietar oe kobeti mov kévovpe, amd o povyo Tov QOPALE, TO
websites mov emMOKENTONAGTE PEYPL KOl TOVG @ilovg mov ocvvavtdue. To CRM and v
ovopocio kot povo ocvvdéetar dueco pe to Management. Ag eggtdcovpe Tovg dVO AVTOVG
OPLGLOVGE.

Marketing: Zoupwva ue o Chartered Institute of Marketing* (U.K), wg Marketing opiler wia
O101knTIKY JLadikooio Tov Gewpeital vwevBovn Y10, THY OVayvVWPIon, TPOPAEYN Kal LKOVOTOINON
¢ KABE aVayKNG TOL TEAGTH LE KDPLO GTOYO TO KEPIOG.

‘Evag emumiéov optcu(')gmG vrootpilel Twg to Marketing eivar n diadikacio oyediacuod ko
EKTEAEONG oG 106a¢, e T Ponbeta e Tioloynons, mpowbnons kot SLavouns twv 10wy, o€
TPOIOVTO. KOI VENPECIES, EYOVIOS TAVIO GOV GTOYO THV IKOVOTOINGH TOGO TWV OTOUIKDV
AVAYKWOV 000 KOI TWV EXLYEIPNTLOKDV ETIOIDCEDV.

Management: Opiletor n diodikaoio. T00 TPOYPOLUUOTIOUOD, THS OPYOVWTNGS, THS O1EDBVVENS
KOl TOD EAEYYOD TOD AOKODVTOL O€ Ui, ETLYEIPNTN TPOKEIUEVOD VO, TPAYUATOTOINHODY 6WaTd, Kol
e amotédeopa ot otdyor e

1%http://www.sigmalive.com/inbusi ness/news/services/480446
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19%http://panel ladikes.blogspot.com /2008 10 01 archive html
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3.6.1 Tugivou to Marketing Plan'®

To Marketing plan fonbd onpavtikd po exyeipnon va Tapakorovdel TV KoTAoTOoN TNV
omoia. ovt Pploketar, oAAGL Kot vo KOvel ox€dw Yy v mopeia TG oto pHEAAOV,
npoodlopilovtag OAeg exeives Tic evépyeleg Marketing mov mpémetr vo mpoyuatomomBovv,
TPOKEWEVOD va. emTELYOOVV 01 6TOYOL TNG. TavTOYPOVA ATOTEAEL LEGH EMKOVOVIOG Y10 TOVG
avBpdmovg mov gpydloviatl G VTV, ONUIOLPYOVTAG KOWVOVG GTOYOVG TPOG TOVG 0TOiovg Oa
Kivn el n emyeipnon kot Bo 0dnyNoetl oto emBouunTd amoTeAécUATO.

3.6.2 lotopikn avadpopur tou Marketing

To Marketing dev giye mavto T onuepwvn tov popen. I'vopilovtag v Toxdmto e£EMENG TG
ayopds, 1060 6€ €MIMEOO KATAVOAMTIKNG GUUTEPLPOPES OGO KOl TEXVOLOYIKNG OVATTLENG,
etvar Aoyd 10 YEYOVOS TG LI0BETNONG TG EPAPLOYNG OTLS OMOUTNOELS KABE emoync. Baowd
poAo oty e&€MEn Ttov Marketing énauée n avtidnym g xpNoUdTNTOG TOV.

Ag dovpe TL GLVEPT oV ayopd TG Bpsrowiaglog 10 19° audva Yoo Vo KOTOVOGOLUE
KaAvtépa TNV €EEMEN TOVL.

H Bpetavia Aowdév dev ypewaldtav va katafdiiel mpoomdbeia yioo TV dokivinon tov
nmpoioviov te. Ot Bpetavikéc amotkieg anéktnoov aveoptnoio Kot onuiovpynoav tn ok
toug Bropumyoavia. o ToAd kapd n Bpetavia spmopevotov pe v memoibnon ntmg 0tL oy
Bpetavikd NTov KaAVTEPO. Z1yd 61yd OCGTOGO 1 TOLOTNTA TV TPOTOVIMV YOAOVCE Kol QLTO
elye avtiktomo Oyt wovo otV pelwon ™G TOANONG TV TPOTOVTOV OAAL KOl TNV omddoon
TOV TPOCOTIKOV. ATOTEAEGHA TNG OANG KatdoTtaong NTav to Bpetavikd pepidto va petwbet
ONUAVTIKA £VaVTL TOV avTayovioTtdv T¢. [lapdio mov n Bpetavia énpene va peudoet Ty ova
Hovada KOGTOUG TV TPOTOVI®MV TNG Yo VO ALENGEL TNV OKOVOUIa TNG, dVOTLYMG CNUAVE
VYNAOTEPA KOGTN TPAYLLO TOL OLGKOAEVE OKOUN TEPICTOTEPO TNV TOANCT ayabdv. H apyikn
EMOPOOT TOV ETAUPIOV NTAV VAL dDCOVV EULPACT] GTNV TOANGCT|, OU®S anétuye. Eneita Ntav 1)
HElOON TOV TIUOV EVOVTL QLTAOV TOV OVIAYOVIGTPIOV OYOPOV GE OVTIGTOL0 TPOoidvTa.
Amotédespa TV Vo TOLAOVV o eONVA pev Ta Tpoidvta, aAAG GE TOAD KATMOTEPT TOOTNTA
0g, étot o1 toAnoelg xadnkav. Kotd to téhog tng dekaetiog Tov ‘60 kot katd ™ ddpKelo g
dexaetiag tov ‘70 dpyioav vo epapudlovtar ot apyés tov Marketing otigc HITA. v
dekaetio Tov ‘80 Mpbe 010 TOPACKNVIO M EUEOACT GTOV GYEOCUO KOl GTNV TOLOTNTA.
Avtinmednkov 6Tt 0 AOYOG TOL Ol AYOPOCTEG TPOTILOVY KATOL0 TTPOIOV Evavtl GAAOV, dgV
NTav 10 TPOIGV aAAL Ta 0PEAT TOV. ALTO TIC OONGE GTO VAL EPEVLVIIGOVV GULYKEKPLUEVEG
avAYKES KOl GTO TG OVTEG Uropovoay va tkavoroiBovv. Méoa amd avtd t0 mopdoetypo
yiveton cagng avagopd oto otddle mov mEpace To Management tov emyelpcemv Yo va
@TAoEL 0TI oNUEPIVN TOL LopPn viobetdvTag To Marketing.

1%8http: //marketing-exi con.pbl ogs.gr/2006/12/ti-€inai-to-marketing-plan.htm
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3.6.3 H €§éAi§n tou Marketing™®

1920-1930: ITpocavatoropog mpoc v mopaywyn ([lapadociokd Marketing)
1930-1950: ITpocavatoMc O TPOC TOANGELS

1950-1960: Tunua Marketing(Tunuotomoinon ayopdq)

1960-1970: Etoupeio Marketing

1970- Xquepa: Kowwvioroyikd Marketing

1) Mepiodog TposavatoiepoV pog v Hapaywyn (Production — orientation era):

H nepiodog mposavatolood Tpog TV Topay®yr] NTaV T0 TPATO GTAS0 TPOG TNV ovATTLEN
tov Marketing. 'Htov po and T1¢ TaAotdTtePES SIOKNTIKEG AVTIARYELS TOL VITOoTHPILE OTL O1
Katavolwtég Nlelav mpoidvta ta omoio Ba ERpiokav kot Oa ayopalav ce YoUNAEG TIUEC.
Yxkomdg g dwyeipiong Ntav 1 Peitioon G mOPOY®YNG KOl 1 SLOVOUT] OUKOVOUIKOV.
Hexivnoe pe ™ Bropmyoavikr Eravactaon kot dmpknoe péypt ko v dexoetio tov ‘20. X
olgpkel avtng ¢ meptodov N {nmon Eemepvovoe v mpocseopd. Ot avaykeg kol ot
emBopieg TV TELoTOV NTaV 6€ devTEPN HOipaL.

2) Iepiodog Tpocavatoropov ntpog Tig [loijees (Sales— orientation era):

Ev kapd ot teyvoroyikég e€eMEelg oV mopaymyn Kot 0 HEYAAOG avTOY®VIGUOS dALAEAY TO
nedio eppdaviong tov Marketing. Exikpatovoe 1 droyn 6Tt ot Katavolmtég dgv Oa aydpalav
OPKETA OO TOL TPOTOVTO L1ag eToupiog, av 1 etonpio dev £Kave ONUAVTIKEG TPOSTADEIES Y10 TO
evolapépov Toug. [iotevay dniaon 41t ta Tpoidvto TmwAovvtat, dgv ayopdlovral.

Hexkwvovtog amd T dekaetio Tov 30, vanpye dvvardotta KaAvyng e mong. Kabog o
AVTOYOVICUOG OWEAVETAL, TPOKVTTEL LETOKIVIION OO TNV TOpaywyn otnv noAnon. [apdia
avTd, ot avaykes Kot ot embopieg TV KatavoA®tdv eEakolovBovoay va glval oe debTepn
poipa. H mepiodoc avth emikpdnoe péypt ) dekaetio tov ‘50.

3) Ilepiodog mTposavatorcpod pos to Marketing
(Marketing — orientation era):

H mepiodog mpocavatolopod mpog 1o Marketing ftav cvvénelo tov akdpo mo £viovov
AVTAYOVIGHLOD KOl TV TEYVOAOYIKOV e€eMEemv. e avTd TO 6TAd0 N TPOSPOoPd Eemepvodoe
™ {mon. Katd cuvénelo ol meddteg iyov meplocoTepeg EMAOYES OO TOTE KOL UTOPOVGOV
va 0oAéEovv oL TPOIOVTO KO TIG VANPEGIEG TOV KOVOTO0VGOV ATOAVTA TIG OVIYKES TOVG.
ATOTELEG O TNG TPAYUOTIKOTNTAG VTG NTAV va. 000l TEPIGGHTEPN TPOGOYN OTIG AVAYKEG
TOV TEAATOV Kot Oyt LOVO OTIG TOANGELS. TN OPKELN TG TEPLOGOL AT Ol OPYAVIGHOL
apyioav va viobetodv v 16éa tov Marketing. H mepiodog avtn éxel 800 6tdde: TV TEPiodo
tov Tpnquoatog Marketing kot v mepiodo g Etapiag Marketing. To Tpnqpa Marketing
oxet(o6Tav pe Tov cuyypovioud tev dpactnpotntov Marketing,dote va cuurepiiapupavoovv
TIC OYETIKEG Aettovpyieg g dwenuiong, g eéumnpétmong melatdv Kot GAAwV
dpacmmprotitov Marketing. To ‘60 sivar n évapén g nepodov e Etapiag Marketing,
VO PEYPL TPV {oyvE 1 avTIANyM OTL AV TO TPOIOV 1IKAVOTOI0VGE GUYKEKPIUEVES AVAYKES, NTAV
amokAEloTIK €VBOVn OAwv . H emPefaioon Vmaping pog etopiog Pacilotav otnv
EKTTAPMOT) TOV OVOYK®V TOL TEAATT], Ol LOVO Bpayvmpdbecspa alld Kot pokpompdecpa.

MOhttn://195.251.240.254: 8080/ bitstream/handl e/10184/278/chapter-01.pdf ?sequence=6
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4) Ilepiodog mpocavatoopov npos 10 Kowovikemoltiké Marketing (Societal
Marketing —orientation era):

O mpocavatoMopog mpog 1o Kowwvikorohtikd Marketing eivon 1 televtaio mepiodog mov
Swpkel péypt onpepa. Amo ) dekaetia tov ‘70, kT0G 0md TOVG GTOHYOVS TOL KEPSOLE KAl TNG
Kavomoinong tov meAdTn , o1 0pyavicpol apyoay vo, ovTIAAUPBAvVOVTOL TV KOWV®VIKY TOVG
€vBOVN. 'Eva KaAd mapddetypa amoteAodv ot Topoywyol OVOTVELUOTOO®OV TOTMV, Ol 0TToiol
YPNOLOTOLOVV T OGO Y10l VO, KOTOTOAEUTGOVY TOV OAKOOAMGHO Kot TV 001 ynomn vro
mv empeto. péng. H prlocopio tov Kowwvikov Marketing ovclactikd 0élel vo otpapel
TEPIGGOTEPO  OTIS ECMTEPIKEG OVAYKEG TOV TEAATOV KOl vo. OMGEL Papdtnto Kot
TPOTEPOULOTNTA GE OVGLAGTIKEG OVAYKES .

3.6.4 H cupPoAr tou CRM oto Marketing'*!

Onwg Olot yvopilovpe, ot oldyypoveg ayopés yivovtar OAo kol mo omoutntikés. O
avToy®VIoHOg av&dvetor kot poll pe avtdév avéavovtal Kot ol amoitioelg TovV TeAoTOV. To
Marketing povo tov mapovcialel advvapieg anévavit oto CRM. Xe xopio mepintmon dev
vrovoegital n amotioon tov Marketing, og otpatnywkov epyaieiov og kdbe emyeipnon. To
CRM «ot to Marketing £yovv mapeppepeig otoyovg, 1o CRM motdco dapoporoteitar omd
TG kabepopéves avtiinyelg kat drodikacieg Ttov Marketing.

Oa pmopovcape vo movpe 6t to CRM erekteivel tovg 6to)0vg Tov Marketing, dote va
TPOGUPUOGTOVV GTO OEGOUEVOL TNG VENSG OIKOVOLLAG.

Yrdpyovv tpia Pfacikd onpeio 6mov 10 CRM gival omapaitnto yo v vrwootnpién tov
dwdikaoidv tov Marketing.

A. To Marketing amockonei otV mpodOnon Kot avénon tov Toincemv KobdS Kol TV
KEPODV. BETOVTOG OWTE MG YEVIKOTEPO GKOTO, TPWTAPYIKOG OKOTOG TOV £IvVOL 1| TPOGEAKLON
véov terat@v. Ta cvompuata CRM  Aowmdv copuminpdvovy v avaykn mTpocEAKLONG VEWV
TEAOTAOV LLE TNV OVAYKT) S10THPNONG TOV KAADY KOl TGTOV TEAUTOV.

B. 'Eva axoua onuovtikd otoyyeio mov kdvel 1o CRM anapaitnto mpocbetikd epyaleio oto
Miypa tov Marketing (mpoidv, Ty, dtavoun Ko Tpoddnon), eivar o 6tdyoc Tov CRM va
avadei&el kat vo dtatnpnoetl Totovg kot kaAovg terdtes. To CRM dev otoyedel 6to ohivoro
TOV TEAATOV AL Eex@pilel TOVG GNUAVTIKOVG TEANTES, LE OTADOTEPO GKOMO VAL TOVG OMGEL
kivntpo va mapapeivovv miotol oy emyeipnon. To CRM lowtdv amookonel otn dnuovpyia
véag a&iog yio Tovg meAATES, e TPOTO dlopopeTikd amd to Marketing.

I'. H xhacown mpocéyyion tov Marketing tav eotiacpuévn oty IpocéAKuon TV TEAUTOV
KOl 6T 00T eELMNPETNON TOVS TPV KoL KATA TNV TOANoT. H cwot) eEuvmmpémon owotdcso
TOV TEAATN OTIS GUYXPOVEG EMYEPNOELS TEPIAAUPAVEL TO GUVOAO TMOV OPAGTNPLOTHTMV TTPLV,
KOTA TN S1dpKeE OAAG Kot petd TV ToAnon. [eptlapupdaver eniong m dadikacio dwoyeipiong
TUYOV TOPATOVOV KOl OTOKOTAGTACNG TNG GUVOAIKNG EIKOVAG TNG EMLXEIPMONG OTAL LATIOL TOV
neddtn. To kevd avtd Epyetor va kalvyel 1o CRM, evemUat®VOVTOC TO OTIS HEXPL TOPQ
dwdikaoieg tov Marketing.

Whttp:/Inefdli.lib.tei crete.gr/browse/sdo/bal2011/NtenbekMi chalis/attached-
document1326701449-861710-5335/Ntenbek2011. pdf
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Ye yevikég ypappéc, to CRM  umopel vo mpocddoel oto Marketing évov mpocomikd
yopaxtnpa mov Ba mpoceyyilel Tovg meEAATEG L Evav TPOCOPUOGUEVO o€ KABe mepinTmon
TpOT0, 0 0moiog Ba Tpooeépet a&io 6TOV TEAATN KO KOT' ETEKTOOT) GTNV ENLXEIPNON.

3.6.5 Awapopég CRM ka Marketing™?

To CRM dev amotelel éva axopa tuque e eriocopiog tov Marketing. H onpovtikdtepn
dapopd Tov g oyéon pe o mapadociokd Marketing, to noio gotidletl o€ TURO TNG OYOPAC,
etvar 611 10 CRM aoyoleital e GUYKEKPLUEVOVS TEAATES, £0TLALEL G OLadIKaGieG O1 OTOiEg
oxetiCovtar pe ™ Onuovpyia o&icg tov mehdt. To CRM omotelel mehaTokevrpikn
avtiAnym, eved 1o Marketing Tpoiovrokevtpiky.

To CRM emdubkel ) ovveyn emagn pe tov TeAdTn Kot dfvel peydin éugoocn otnv
e&ummpémon tov telotodv, evd to Marketing emidibvkel v meplodikn enaen. Ocov apopd
™mv mopaymyn, 1o Marketing emkevipdverolr oTto YOPAKINPIOTIKE TV TPOIOVIOV 1|
vanpectav, evd 0 CRM oty aia tov tedatdv. H modmta tov mapaydpevov mpoioviov 1
vmpectdv oto CRM amotedel pédnua 6Aov T0V TPocOTKOD NG EMyEipNoNG, EVAO GTO
Marketing to {ntovpevo g mo10TNTOG OmOTEAEL HEANUO HOVO TOV TPOCOTIKOD TOPOUYDYNS.
To CRM aAldCel tn cOyypovn EMYEPNUOTIKY OKEYN Kol dpdon 1010iTEP GTOV TOUEN TV
VIANPESLOV, KOODS MG TEANTOKEVIPIKY] PLAOGOPin £0TIALEL GTIG OLOPOPOTOMUEVES OVAYKEG
kG0e mehdtn. EmmAdéov, to CRM dapépet amd 1o ovuPotid Marketing towv 4P's (product,
price, place, promotion), 6mov 0 ©6TOXOC NTAV M TAPAY®YN OGO TO SLVATOV UEYAADTEPTG
TOGOTNTOG TOL {310V TPOTIOVTOG TN YAUNADTEPT SLVATY| T TPOKEWEVOL va, TpomOndel og
060 10 duvoToV TEPIeGaTEPOVS TTEAATEG. To CRM wotdG0 dev GUVIGTA OE Kapio TEPITTOON
avtikatdotoorn tov Marketing, 0tmg avtd epappolotav Emg Tdpa. ATotelel TEPIGGOTEPO pLa
EPIMTOON SEVPLVONG KOl EMAVATPOGOIOPIGHOD TG Prhocopiog tov Marketing pe éueoon
OTLS OTPUTNYIKEG PEATIOONG TOV TEAATMOV GTNV £TALPIO KOL GTNV IKAVOTNTO VO SLOTNPEL TOVG
€lon vmapyovteg meldteg g EmmAéov, to CRM gpapuoletor oxetikd dVoKOAN, LG Kot
amortel TOAAEG OdtKacieg kol SopéG péoa oty emyeipnon. Amd v dAkn mievpd To
Marketing, agopd pudévo éva tunua g emyeipnong kot dev amortel aAloyés. Mia GAAN
onuovtiky oapopd eivar 60tt to Marketing emdiokel Ppayvypdvio. arotelécpoto, Ommg
avénon tov toiocov, aviiféitog to CRM otoygvel ko ot pakpoypdvio emidoon g
emyelpnong kol Kot  eméktaon oty emiPioon g kabog ™ Ponbd vo oamoktnoet
OVTOYOVIOTIKO TAEOVEKTNUOTO Kol TG v, TponyN0el TOV avTaymvioTdv NG,

Téhog, pia 510popa OIKOVOUIKNG PUGEMG, sival 0Tl ot domdveg Tov Tunuatog Marketing eivat
ocuvMBmg TOAD VynAég Yo v etanpeio. EmmAéov, Tig avdykeg avtég m emyeipnon esivon
OVOYKOGHEVT] VO TIC TANPMVEL GUVEXDC. e avtifeon pe ta é€oda Yoo to CRM 1o omoia glvan
ToOAD o younAd, pe egaipeon v ayopd, v eykatdotacn CRM kot v eknaidevon twv
vroAAAov. To koéctog Yo to CRM givan peydro, givar dpwmg €va mocd mov 1 entyeipnon to
TANPAOVEL Lot GOPE KO TO YPNOLUOTOLEL Yo pHeYAAo ¥povikd dtdotnua. Emmiéov av avtd
oLYkpOel pe o OPEAN TOL OTTOl0L TPOGPEPOLV GTNV EMXEIPNOT, TOTE QaiveTol Eekabapa OTL
TNV GUUPEPEL 1] EYKOTAGTOO.

112K00;,Ldrog A.B., 2004 ‘CRM dwyeipion melateok®dv oyécewv: H otpatnywn emioyn’,

exdooeic KAEIAAPIOMOZL, ABnva, ISBN @ 960-209-805-8, 220



3.6.6 Marketing oxéoswv

Ac pinoovue Yoo to Marketing oyéoewv mov Oswpeitan eEEMEN tov TMapadociokod
Marketing. Onwg yvopilovue, ®on to HMapadocswokd Marketing mov vrdpyer €dd Ki
dekaetieg mepthapfPdvet tpio £idm:

1) To Marketing kotavol®TikK®V TPOIOVI®V, TOL EYEl MG EMIKEVIPO TOV TEAATN KOl TIG
emBopieg Tov.

2) To Marketing Bropnyavik@v Tpoidvtov T®V, IOV APOPa ETLYEPTGELG KOl OPYOVIGUOVG.

3) To Marketing vanpecimdv mov €xet opordtteg pe to Marketing mpoiovtwv.

Ot wavomompuévor meAdteg OmOTEAOVV TO pOVOdkd ortoyyeio, mov eEacpaliler

poxkportpofeoun emPimon Ko avantuén HoG emyeipnong, YEYovog mov omoteAel Kot TO
Baoko Adyo mov to Marketing oyécewv gival oty kopven.Ta Bactkd cueTaTIKG TOV Eivar:

1. Kovitovpa kon a&io(culture & value)
Hyeoio(leadership)
Zrpatnyn(strategy)
Aopn(structure)

AvBpwmoi(people)
Teyvoroyia(technol ogy)

7. Awducocio(process)
Ovocwotikd og Marketing oyéoeov ovoudlovue, ‘To Mapketivyk Zyéoewv, eivar évog
TPOTOS VIO VO, TPOGOLOPIGEIS Kol VO, IOPVOTEIS, VO OLOTHPHOEIS KO VO EVIGYVOEIS TIG GYETEIS UUE
TOVG TEAGTES KO TO. GAAQL EVOIOPEPOUEVO-EUTAEKOUEVO UEPY ECO.TPAAILOVTOS KEPON, ODTOS WOTE
01 G100l OV TWV UEPMOV TOD OVOULYVDOVTOL VO GOVOVTIOOVTOL YI0. EVOV OKOTO KOl ODTO
ETITOYYOVETAL UE TNV OUOILOLO. OVTOALQYN KOL TNV EKTANPWOT TWV DTOCYECEDV.’

( I'aldvne,2007)H3
114, .

Soueovo pe tovg Sarmanioti kol Stefanou (2003) " ‘zo CRM mpoywpdet éva friuo. méva omo
70 Marketing oyéocwv, yrati to avtikeiuevo tov givor Tépa. amo Ty avemrvdn Tov UEPIOIO TV
TEAOTAV, VO, aOENOEL UE TRV TOPOOO TOD YPOVOD, TOVS KEPOOPOPOVS VIO, TV ETLYEIPNON TEAGTES
KOl TO0TOYPOVO, TPOCTOHEL VoL UELDGEL TOVS OIKOVOUIKG. [N ETIKEPONG.

oUAWN

3.6.7 EpyaAeia Marketing™®

Metaéd TV enyelpNoemVv eival YvooTd TG VIAPYEL LEYAAOS avTaymvicuds. [Ipokepévon
AoumoV 1 KGO EMEIPNON VO KATAPEPEL VO ETPLAOGEL, OPEIAEL VO EKUETAAAEVTEL KO0
gpyareio mov ™G Tpocpépel o Marketing. Ag ta dovpe:

Bronavne A.,2007, * Thri pog @opiler To crm;’,  omd opAio oV SNUOCIEDTIKE OTNV
epnuepida KEPAOX

14 Stefanou C. & Sarmaniotis C., 2003, ‘CRM and customer-centric knowledge
management: an empirical research.’, Business Process Management Journal, Vol. 9,
p.617-633.

Whttp://195.251.240.254:8080/bitstream/handl e/10184/278/chapter01. pdf ?sequence=6



http://195.251.240.254:8080/bitstream/handle/10184/278/chapter01.pdf?sequence=6

1 Avédiven SWOT: Eivor pio teyviky péoa omd tnv omoia evromilovror Ol to Svvatd Kot
adbvoto onNUEld TOV EVKOUPIOV OAAL KOl TOV OTEMOV 7OV TOPOLGLALovTal GE Ui
emyeipnon.

"Epgvva ayopdg: [Tapéyet ta péoa exeiva, Pe To OO0 L0 ETLYEIPNON GLYKEVIPOVEL, OVOADEL
Kot epuNnveLEL oTotyEln omd T0 TEPPAAAOV, Ta omoin EMMPEALOVY TO GYEIN GTPUTNYIKNG TNG.

Miypo Marketing: KoBopiler tov tpomo pe tov omoio davEpeTal 0 TPOHTOAOYIGUOG TOL
Marketing, oyedialetor m Pdaon yo v otpatnywk tov Marketing kot mpoceépel ota
avAOTATO OTEAEYN TEXVIKEG Helmong damdvng TPoVTOAOYIGHOV. ATmoTeAEitol amd NV
Ty (price), v TpodOnon(promotion),to mpoidv(product) kot tov tomo(place).

Awonpion & Tpoddnen tmwicoewv: ESd éyovpe mposérkvon tedatdv, dnpovpyia
EVOLIPEPOVTOG, TPOKANGN emtBupiog, vwokivion pAcNG Kot TPUYUOTOTOIN G TOANGTG.

3.6.8 Zrpatnywn Marketing™®

‘Exovtag cav mpotapyikd otdyo tov merdn, 1o CRM dnuovpyet ta akdAovBa tpia otddio
(otpatnykéc) g eEéMénc Marketing:

1. Ilpwra, ws Maliké Marketing (Mass Marketing — aditapoponointy otoyxoOétnen)
H omoila agopd ™ palikn mopaywyn, tpoddnon kot dtavoun evog mpoidvtog 1 Hog
vanpeciag, eved Aot ot meAdtes Bempovivtal OO0t £xOVTag To (Ol YOPAKTNPIOTIKG, TG
101eg ovvnBeteg Kot avTIAYELS.

2. 2e éva mpoywpnuévo otaoro, wg Marketing Ipoiovtixijc Iowkiiias (Product Variety
Marketing)

Amotedeitor amd TV TOPAY®YT] TOAADV TPOIOVIMV WE OLUPOPETIKE YOLPOUKTNPLOTIKA
UEYAADTEPTG TOIKIAOG TTPOG TOVS TEAATES, Y10 AOYOUG TPOGPOPAC.
3. Télog, wg Zroyevuévo Marketing (Target Marketing)

Yav o100 £xEL TNV 1KOVOTOINGCT GLYKEKPWEVOV avayKdv Kot Tig embopieg tov
dwakekpipévav meratdv. H évvola tov Ztoyevouevov Marketing, edv Poaociotel otig
KOvOTNTEG NG TEYVOAOYiOG TANpogopudv, odnyel ot palikn e&atopikevon mov
aVOQEPETAL OTN HOVASIKT OLVATOTNTA TOL AlOIKTOOV VO €E0TOMUKEVEL T UiypLOTOL
Marketing nAektpovikd Kot 0VTOLOTO GE ATOMKO EMITEDO.
Katd cvvénewn, to piypo Marketing, mov agopd tig oyéoeig petal&d emyeipnoeny (business-
to-business) M peta&d  emyelpnoewv kot kotovoiwtov  (business-to-consumer)
dwapopomoteital oto NAekTpovikd mepifariov (e-CRM) mote va mepilapfavel v tiun,
0¢om, 10 TPoidV, TNV Tpo®ONnoN, Kot TV eneepyacio TANPOPOPLDOV.

Uohttp: //www.google.gr/url 2sa=t& rct=j & g=& esrc=...... AFQj CNGchSV 3qZUa5tfvM 50Y uZ-
4e5860A-NOAOTT
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CRM, H XTPATHI'IKH, O XXEAIAXMOZX KAI H ETKATAXTAXH
TOY

4.1 Ytpatnywkn & CRM™

Onwg éxer MO emwbel and tovg péypt TP 0pIGHovs, okomdg tov CRM eivarl va kdvet
TANPN OVOQOPE KOl TEPLYPAPT GE TPAKTIKES, AOYICHIKO KOOMG Kol epapproyég tov Internet
péocw TV omoimv N kabe emyeipnon Ot LOVO KOLTAEL VO EEVTNPETHGEL TOVG 1O VITAPYOVTEG
TeAdTEG TG, OAAL Vo dtatnpnoet Tig oxécels g pall Toug Kot UOIKA VO OTOKTHGEL Kot
VEOUG, EMITLYYAVOVTAG TAVTO LEYAADTEPO EG0O0L.

Eidape ti elvar to CRM, m010¢ 0 6K0mOG TOV KOt To10L T, POGIKG TPOYPAUUATO TTOV TPETEL VO,
EPOPUOCEL TPOKEUEVOL Vo, TTETUYEL HEYPL €va onueio. E&loov onpavtikd yia éva emtuyég
CRM egivar puoikd kot 1 otpatnyikn mov Bo akolovdncet. To CRM eivor pior emtyeipnpotikn
GTPATNYIKN OV TPENEL VO TPocapprolovpe kABe POPAE GE GLYKEKPIUEVO TUNLLO TG OYOPAS LLE
otdyo Vv avénomn kepdov pécw avalntnong, Kotavonong, eviomiouov, mpOPAeyng kot
Sl Elp1ong TOV aVOYKAOV Kol TPOTIUNCEDY TV TEAATMV TNG.

H Z‘rpa‘mylm']118 OmOTEAEL VAL EVOTOINUEVO, TEPIEKTIKO KOI OAOKANPWUEVO GYEOIO OV
OVOTTOOOETAL, UE OKOTTO VO, ETITEVYHODV 01 GTOY01 THG ETIXEIPNONG.

AVO givor To ootk YopaKTNPIGTIKG TNG ZTPATNYIKNAG: O) 1 GTPOTNYIKY Vo O1LOVPYEITOL Kot
VO OVOTOGGETAL TPV OO T dpaoTNPLOTNTEG oV ePapudletar kol B) n oTpaTNYIK) va
epopuoletatl GUVELINTA KO GKOTLLA.

Mio cwoti) 6TPaTNYIKY) TPUYNOTOTOLEITOL:
Me 11 GLAAOYN CTOLXEI®V Y1 TOV TEAATT

Tnv petaporn ovtdv (Tov otoryeimv) og yvoon

Tnv kahdtepn dvvatn e&umnpénon ywplg emmAéov KOGTOG

Tov 160pUePIoUO TNG YVAOONG TOV TANPOPOPLOV 6€ OAOVS TOLG epyaldpevoug péca otny 'E’
Tnv éviaén Tov telat®v 610 GYEIACUO Kol TNV avATTLEN TPOTOVIMOV 1] VIINPECIOV

To BacwkdtEPO amd TO TOAPATAVE® Eivar TO TPITO, TOV EXEL VO KAVEL LE TN CMOTN EELTNPETNON,
petd €pyovror ta vrorowma. H cwot e&uvmmpétnon eivar 10 Bacikdtepo cvotatikd oe pia
gTOPEiD Y10 VO KPATNOEL TOTOVG TOVG TEANTEC TNG. ZOUPWVO UE £pguva, Eva TocooTtd 50%
TOV TEAATOV omevBivoviar oe GAAN emyeipnon Adym kakng e&ummpétnong and Kdamolov
vdAinAo. To pvotikd yo v KaBe pio eivor va pmopel vo mapéyer vynAd eminedo
eEummpéong og YpNyopovs puOUOVG amopaKpOVOVTAG LE TOV TPOTO AVTO, TOVS TEAATES TNG
amd TO OTOUO, TOV OVIAYOVICTPLOV emyelpnoewv. Erouévog oto onueio avtd, apkel va
GLVLTTAPEOVY AVTATOKPLOT GTOV TTEAATY Kot TPOPAEYT OTIg avdykeg Tov. Middpe dniadn yuo
éva emtuynuévo Kot ohokAnpouévo Customer Service.

W http://www.pl ant-management.gr/index.php?id=978
118sers. auth.gr/~chbouts/Strategi c%20M ar keting/1.ppt
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4.1.1 Ta BApOTa yLoL pLLa ETLTUXNUEVN OTPATNYLKN
Mo 6ot Kot EmMTLUYNUEVT OTPOTNYIKN AoudV mpaypaTonoteital pe kimowo Pactkd Prypoto:
1. Kd&be emyeipnon ogeiler va yvopiler oe Pabog 10 10T0p1Kd TOL KAOE TEAATN NG
TPOKEUEVOD VAL TPOLYLOTOTOWGEL 0l COGTY] GUVOAAXYT.
2. Opydvoon tov TEAATOV G€ Katnyopieg avdioyo He TS avaykeg Tov kabevdg, Tic

TPOTIUNOCELS TOV, TO EVOLOPEPOV TOL TPOS TIG VANPECIEG KO TO TUNUO TOL EMAEYEL O
kaBévag va emukovovioet pe v ‘E’.

3. EVpeon kot dnuovpyio KatdAAnAmv Kol TPOGITOV TPOT®V EMKOWVOVING LE TOVG
TEMATEC, OMMC TOMEC YPAUUEG TNAEPOVOV Yo dueon e&umnpétnon, amoctoln e-mail,
fax, axdpo kot vrEAARAoVG Yoo emickeyn kAt 1diov, 1GTOCEAMDES e Slaprion TOV
TOPEYOUEVAOV TPOTOVIMV KOl VINPECIDOV TNG ETALPELNG LLE TNV OTOI0 AOYOAOVLOCTE KO
GAAQL.

4. KatdAinio kot €E0IKEVUEVO TPOCHOTIKO, KOVO VO KATOVONGEL TNV OLAOGO(IN TOV
CRM ko va To 4pMGIULOTOMGEL E TOV TTO0 6MGTO TPOTO, TPOKEWEVOD VO aVOTTOEEL Kot
Vo SL0TNPNOEL TIG TEAATELNKEG CYECELC.

5. Zyedwoudg kol mpaypatomoinon evog ovotnuotoc CRM, to omoio pmopel va
nepthopPaver telemarketing, marketing, advertising, yopnyieg kot Aowrd.

6. Métpnon 1oV OmOTEAEGLATOV EQOPLOYNG GTA TOPATAVE, KAODS KOl GTO GUYKEKPIUEVO
apoypoupo CRM, yuo va amogaociost pa etotpeion av 0o cuveyicer v Asttovpyia
avTOV M OXL.

4.1.2 Inpoaoia MEAATOKEVTPLKAG OTPATNYLKAG

Méypt topa éyovpe pdbet, mog n évvola tov CRM, mepiotpépetar yopm ond Tov TEAATY.
Emopévmg €xetl 1dwaitepn onuocio vo EpopUOCTEL L0 GOGTH OTPOTNYIKT, 1| otoio B cToyEVEL
OTNV GOOTN ELANPETNON TOV TEAATMOV. ZTNV TPOYUOTIKOTNTO, TNV CNUEPIVY] EMOYN TOL Ol
TEPLGGOTEPES EMYEIPTOELS AEITOVPYOVV HEGH GE EVA AVIAYOVICTIKO TEPPAAAOV, 1 vIoBETON
TEAATOKEVIPIKNG GTPUTNYIKNG, OMOTEAEL TNV HOVASIKT AVOT) Y10, QVTES, TOV GOV GTOYO EYOLV
éva otafepd Kol LOKPOYPOVIO OVTOYOVIGTIKO TAEOVEKTI|LLOL.

Ola ta péAn mov gpyalovion o€ (o Emyeipnon, TPEMEL Vo, AELTOVPYOVV £XOVTOS GTO HVOAD
TOVG, TOVG GTOYOVS TNG EKACTOTE EMXEIPNONG, EKTANPAOVOVTOS TPMTO TIG OIKES TNG EMBLIES
Kol émerta T Okn Toug emtvyio. To kabe Tunuo péoca o pia emyeipnon €xel Tovg d1kovS TOL
oKOTOVC.

4.1.3 OPp£An MEAATOKEVTIPLKAG GTPOTNYIKAG

H melatokevipikn otpatnyikn, Tov and 10 Gvopa e KAtalofoivovpe Tmg EXEL Vo KAVEL L
KEVIPO TOV TMEAATI, TPOCPEPEL OPKETO OPEAN OTIG EMLYEPNOELG, YO ALTO KO OQLTEG UE TN
GEPA TOVG TNV €QPAPUOLOLV.

Ag ta e£€TAGOVLE!

Uhttp:/Avww. pl ant-management.gr/index.php?id=978#top
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H amotedeospatikn dlayeipion tov oyéoewv merateiog onpovpyel orovdaio evkaipio yio:
Tnv tpocérkvon KavoHpyl®mV TEAATOV.
Tnv ndANoN TEPIGGOTEPOV TPOIOVIOV KOl VANPECIOV GE VPIOTAPEVOVG TEAATES (Cross-
selling).
Tn pokpoypovia S10THPNCT TOV TEAATMV.
Tnv adénon Tov TOANCE®Y GTPATNYIKOV TPOiOVTI®V o€ vIdpyovtes meAdteg (Up-selling).
Tnv avénon tov noAcewv o meldteg mov ayopdlovv mPoidvia 1 VANPECiES LVYNAOD
nepmpiov kEPSOLG.

2\M£i(o‘irqal(60100g
Cgy—

-
H viomoinon pog otpatnyikig CRM emdpd dpecso oto KOGTN oG entyeipnong, Wwitepa:

N

[lepparrov epyaciog

Beltioon epyaciokod mepiBAAloviog kot dpo adENCN TOPAYOYIKOTNTAG TPOCMOTIKOD KOl
HLEL®OT) TOGOGTOV LETUKLVI|CEDV.

Awdkaciec Aettovpyieg

Avtopatomoinon  Olayelplong €pOTNCE®V Kol  TOPATOVOV  TEANTAOV, TPOETOLAGIOG
TPOGPOPDV KOt SLAUOPPMONG EWOIKDV TIUDV.

ApaoTnNpLOTNTEG TOANONG

[Tepiocotepo akpiPeic mpoPfréyelg ToANGE®V.

XoapnAdtepa AEITOVPYIKE KOGTN, OTMG SATAVES TAEIOLDV KoL TNAEQPOV®V.

2VVTOpATEPOL KUKAOL TAOANOTG.

SoAm v
-

—
Toybtepn avTamTOKPIoN GTIC AMALTNGELS TG OYOPAS.
Atgvkoivven vVIoBETNONG CALI YDV, AVAPOPIKA TPOG TO TPOTOV, TNV TYLOAOYIOKY] TOALTIKY Kol
™V TANpopOpNon o€ eninedo marketing data.
Anovpyio OVTOY®OVIGTIKOU TAEOVEKTLOTOG Y10, TNV EMLXEIPNON.

%nkonoiq@_ Eocotepikig

-<_ Opydvv

——
Opydvmon eTXEPNCLOKOV OUOTKOGUDY, GUVOEOVTAG HETAED TOVG SLOPOPETIKEG AELTOVPYIEC,

OTO TAAIOL0 OGS TEAATOKEVTPIKTG GTPOATYIKNG.
Emtdyvvon pong epyacidv (workflow).

E&areyn un nopaywykhc pofig minpoedpnonc.



4.1.4 NpobmnoBéoslg yia uhonoinon CRM otpatnywkng

[To ovykekpuéva pio entyeipnon mpv amd v viomoinon pog CRM otpatnyikng npénet:
I[p®dTov, vo Kataypdeel TIG AmAITNOES TNG EMYEIPNONG, TN CLYVOTNTO KOl TOVG TOUELS TV
TOMGCE®V, To €i0N TOV TEAATOV OV £XEL KOl TO. TPOPANUOTA TOL Ol TEAATEG UMOPEL Vo

aVTILETOTICOVV UE TO. TPoidvta NG emyeipnong. Emmiéov, mpémer va Adafovv vmoyn to
avOpOTIVO SLVOUKO TTOV OTOLTEITOAL.

AgvTepov, vo eAéyEEL TOLEG TPOCAPLOYES YpedlovTal oty KovAtovpa g emyeipnone. H
emtvyio Tov CRM g€aptdton amd ™ vootpomioo mov Oa ypnoipomomoset 1 emyeipnon. Ot
vanpecieg mov Oa AaPel 0 AN TPEMEL VAL IVl TPOCOTOTOMUEVEG TPOG AVTOV Kol YWPIG
VoL TOV TTaPEYOVTOL OO £VOL GUYKEKPIUEVO GTEAEYOG TNG EMLYEIPNONG.

Tpitov, va Pondncet tovg epyalduevovg oty viobétmon tov CRM, wg otpatnykn g
emyeipnong. Oa mpénel va eEnynoetl tovg Adyovg mov emPdArovv v vIoBETON TOL KABMDS
EMIONG VO EMGNUAVEL TIG CUVETEIEG KOl TOL OPEAT TNG AAAAYT|G.

Téraprtov, va vrdpyel koA wpostoacio. H emruynuévn eykatdotacn evog cLGTHHOTOG
CRM eg&aptdton oe moAd peydro Babud amd ) vootpomia tng emyeipnong, oto g Ha o
YPNOLOTOUCEL OALGL KO OTO TNV KOTOYPOQPY] TOV EMYEPNUATIKOV aroutinoewv. Katd v
TPOETOOGIO TOL GTEAEYT TNG EMXEIPNONG TPEMEL VO KOTAYPAWOLY TOVG GTOYOVG Ol Omoiot
TPEMEL VAL €IVl GUYKEKPLUEVOL.

‘Evag amd 1oug onUavTiKOTEPOLVG AOYOLS OmOTLYING TNG £POPUOYNS €lvar M amovsio TV
SeLOLVTIKOV oTEAEYDV, TOV TUNUATOV 6mov Ba Aettovpynoet 1o CRM: tov toinceny, Tov
Marketing, g mopaywyng kot dAia. Ot vrevbuvol texvoloyiog mpémel va fonbncovv otnv
EYKOTAOTOON TOL GLOTNHUATOG, KAOMG ypeldleTon Kot 1 oLppeToYn TG Atolknong g
gToupeiag.

4.1.5 Ixedraopdc & Mpaypotonoinon NeEAATOKEVIPIKAG ZTPATNYIKAG

Boaown mpoimdbeon yo pio emyeipnon mov Béhel va epapuocel cmotd 1o cvatnua CRM,
glvol va. 0moKTNGEL TEMATOKEVTPIKO YOPUKTIPO.

Avtd TOAAEC EMXEIPNOES, OMOPELYOVY VO TO  OWOOEXTOLV, Yot €vag  TETOL0G
LETAGYNUOTIGUOGC, amattel YpOVO KOl GOGTO GYESUGLO.

O gvépysieg TOV AEITOVPYIAV NG emyeipnong yo tov oxedocpd g otpotnykr CRM
elvar o1 axodAovbec:

- [loAoeglg kat d1oiknon TwANcE®Y

- Marketing

- E€ummpétnon mehatodv

- Koot minpoopiknic (IT Costs)

- Koot Awyeipiong Ipocomikod (People Costs)

- Kéot Awyeipiong Zyetikov Aladikaciodv (Process Costs)

120http://195.251.240.254:8080/bitstream/handl e/10184/890/mgkonti mziogou. pdf ?sequence=
1
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Source: Fayne and Pennie (2005), Jounal of Marketing
Ewova 8, Ztpatnywo CRM twy Payne &  Penny(2005)

Mnyn:http://www.scribd.com/doc/46560948/Payne-A-Strategic-Framework-for-Customer-
Relationship-Management-JM2005

4.2 CRM Projects'*

Metd Aowmdv v 10puoTm Kot €QAPUOYT| TNG OTPATNYIKNG, POCIKNA TPOTEPOLOTNTO Yo TNV
ocwot Asrtovpyio tov CRM, givar 1 cuyk€vipwon mOAL®DY Se30UEVOV Y10 TOVG TEAATEC OO
SPOPETIKA KOVAALL Kot 1] £VOOT) TOVg 6€ o Bdon dedopévov.

IMa v olyovpn emtvyia g (o enyeipnor, cwotd Bo NTav vo unv KOvel ETeVOVCELS TOV®
oe éva ovotuo CRM, alAd oe pkpd projects(oyédia), yio mo €0KOAO GmOTEAEGHO KOt
KOTOUEPIOUO KOGTOVG.

Ag dovpe Tig katnyopieg tov CRM projects:

Proj ects teyvoloyikng vtodoung:

Ot enevovoelg otov topéa avtdv givar mOAD onUavTIKES, yloti okomoOg Tovg elval va
TPOCPEPOVY GTNV EMLYEIPNOT TO ATOPAITNTA TEYVIKA KO AEITOVPYIKA £QOSLA, TPOKELLEVOL VOl
epapuooteil éva ovotnua CRM. To cvykekpyéva projects nepilappdvovy enevdvcelc oe
TANpoeoplaky teyxvoroyia, hardware, software, web sites, ko onpovpyio amobnkng
dedopévav Yo Tovg mehdtec. To meplocdTEPO Projects mov aviKovy £6m, eV TPOGPEPOLV
wwitepa k€PON otV entyeipnon. Qotd6c0, 6Tav oYed10GTOVV Kot bAOTOMBoHv 6maTtd, divovy
OTNV EMYEIPNON TOVG KATAAANAOVG TOPOLS Yo Vo Tpoypotomoinfohv o1 GLVEXEWD TO
emOMEVO Projects yia va emTLYEC GHLOTN LA

12http://dspace.lib.uom.gr/bitstream/2159/14072/11. pdf



http://www.scribd.com/doc/46560948/Payne-A-Strategic-Framework-for-Customer
http://dspace.lib.uom.gr/bitstream/2159/14072/11.pdf

@ Projects avaivonc dedouévav:

Me ta projects avtg tng Kotnyopiag, N emyeipnon pmopel vo Kotodldpel KaADTEPO TOVG
eAdTeG TG, AvTO €lval TOAD OMUOVTIKG, Yot pmopel €161 Vo, KOTOVOTNOEL KOADTEPO TIG
avayKeg Kot TG emBupieg TOLG Kot VoL TOVG TPOGPEPEL T TPOTOVTO TOL EMOVLOVV.

Ot TANPOPOPIEG TOV GLYKEVIPMOVOVTIOL OO GVTA TO Projects, a@opodv TV KATUVOAMTIKY
GUUTEPLPOPAL, TIG TPOTIUNGELS TOV TEAATDV, TNV TGTHTNTU TOVS, TOV TPOTO (MNG TOVS Kot TIG
mpoocwmKES ovvideleg toug. Oha ovtd To degdopéva 1 emiyeipnorn pmopel vo  To
YPNOUOTOMOEL Yoo TNV TPOPAEYT] UEAAOVTIKOV EVKAIPLOV TOANCEWV, YEYOVOS TOAD
GNUOVTIKO.

@ Projects tehknc spopuoync CRM:

AvéAoyo LE TO OTOTEAECUATA TOV TOPATAVED Projects kat pe Tig avaykeg g emysipnong,
epopuoletar tehkd €va cvotnua dlayeiplong medatelokmv oxécewv. Lo mapdaderypa, T
tuquo. Marketing, a&lomoudvtag To amoTEAEGUATA TTOV £Y0VV TPOKOWYEL A0 TNV AVAALGT TNG
a&log kot Tov TPOEIA TV TELATOV, UTopel va oTpael 6TOVG TEAdTEG EKEIVOVG TTOVL YVEPilel
otL &yovv o01feon va ayopdoovv. Avtd elval mOAD onpavTtikd Yy TNV emyeipnon, ywotl
evromilovtag 1o TUNUO TNG ayopdg LE TOLG Mo EmKEPONG meddteg Oa Eépel mov va
GUYKEVTIPMOOEL TO KEPAANLO, TNV TPOCTADELD Kt TOV ¥pOVO TNG, DGTE VO, EYEL TO. LEYOADTEPQL
duvatd KEPO.

Ta projects avtd eivor moAd ONUOVTIKE, Yot PAVEPDVOLV KOl TPOGdidovV TV embounty
a&la 1660 otovg meAdTEG OG0 Ko otnv emyeipnon. 'Etot, yopig v aéla mov pavepdveTon
poévo and tao teAevTaio Projects, n epapUoyn TV TPONYOOUEVOV, TEXVOALOYIKNG VITOSOUNG Kot
avdAvong oedopéEvmy, dev Ba elye vonua Kot ovcia.

Qo1000, 10, projects tehkng epapuoyng CRM, mpodmobdétovv v dyoyn cuvvepyacio Tov
avOpOTIVOL duVOoKOD NG emyeipnong kot yoo avtd to AOYo &ival dVOKOAOTEPU GTNV
EPAPUOYT.

4.2.1 zxedlacpog ko epappoyn CRM project-S.T.E.P

Onwc npoavapépbnke, 1o CRM projects épyoviar apéowc pHeTd tov oyxedlooud Kot Tnv
EPOPLOYN TNG GTPOTINYIKNG, CAAL KOl TOV TPOGOOPIGHO OTOY®OV NG k0be emyeipnong. O
TEMKOG 0TOY0G €ivar awTdg OV 00MYEL GTOV GYESOCUO Kot oPopd Tn onuovpyio €vog
AELTOVPYIKOV GUGTILOTOC.

O oyedwopdg mpénet va givar 1€t010G, MOTE va unv Eepedyel m emyeipnon mpotov
ook nphoet 1o £pyo te(Verzuh, 1998)'2. Onac eivat cagic 0 £pyo yia £vo OAOKAPOHEVO
CRM ocvotmua, givar ypovoPopo ko morlvmAoko. Amortel ) cuvepyacia 1060 LETOED TOV
HEA®V NG, 0G0 Kou pe dtopa mov ogv Ppiokovrol péco og avtnv. EmumAiéov, anattel yvoon
YL TV OEGUELON TNG EMYEIPNONG OGOV APOPA TNV TPOGEYYION TPOS TOV TEANTY, TOGO Omd
TOVC MaNagers 660 kat ard Tovg epyalopévoue (Dyche, 2002)'%3,

Boowod Aowdév 610 onueio avtd, sivar n idpvon evog CRM Business Plan, mov eivan
amotédeopa ™ ueboddov S.T.E.P(successful technology enablement process=emitvynuévn
dwadikooio yio evepyomoinoT g TeXVoOA0Yiag).

12\/erzuh E., 1998, ‘The fast forward MBA in project Management’, New York: John
Wiley and Sons, Inc.

2Dyche J., 2002, ‘The CRM Handbook, Business Guide to Customer Relationship
Management’, Addison-Wesley, Information Technology Series



Eivar éva oyéoto Pnudrov, mov enttpénovy oty entyeipnon va eotidlel o Bépata tov CRM,
napéyoviag T aopdieia(Caretsky, 2002)2,

\
Step 1: Emyeipnorokoc oyedraonidc
[TeprrapPaver v dapdppwon otpatnykng CRM.

Step 2: Avéiven ko wpocsoopiopds Towv anarrioewv CRM
[epriapPaver Tov Ipocdlopicud, TIC SEPYUCIES, OLOOIKAGIES, OTULTOELC.

Step 3: Xyed100n0g GPYITEKTOVIKIG
[TeprlapBaver TNV EKTIUNOT Kot TOV TPOGIOPIGUO TOV ATOPAITNTOV DMKOV
Y10l TV LAOTOINGN TOV GUGTNLLOTOG.

Step 4: Emoyi) Teyvoloyiog

[MeprrapPaver v a&loddynon kot TeEMKN €papuoyn Tpoundevt®dv, Kabmg
KOl TPOGOPUOYN TEXVOAOYIOG OTO YOPOKTNPO Kol Agltovpyiec 1ng
emyeipnonge.

Step 5: Eykardactoon ko vioroinen CRM

Hopaperpomoinon ot TpoypapUATIGUO TS EPAPUOYNS, Onuovpyia Paong
OEJOEVOV.

Step 6: MMapddoon cvoTNHATOS

[Teproppdver v  ovamTvEn Kol €YKATAGTAOH « TNG EQOPUOYNG, 1T
onuovpyia g amapaitnng teEKUNpioong kol TV TEMKN €KTAIOELON
YPNOTAOV.

Step 7: T1pocoropropnoc HETPOV-EMIO0CNC TOV CVGTIIATOS
[MeprropPfaver To. pérpal EMMOOGNS TOL GLOTILOTOG

< _

Mivakacg 14, Bjuata cxediaouov & epapuoync CRM projects

24Caretsky L., 2002, ‘Getting Back To Basics
Easethe pain of CRM implementation’, Com.Corparat



4.2.2 Napdayovteg emtuyiog ko anotuyxiog CRM projects'®

Amo Tto Mo onuavtikd onueion TG €pevva pog, €lval 0 EVIOTMICUOS TOV TOPAYOVI®V TOV
odnyovv ce enttvyia N amotvyio twv CRM projects. Apwyn otov eviomiopd ovtd amoTélecay
KO TOL OTOTEAECUOTO OLAPOPWOV EPEVVOV TOL TPAYLATOTOONKALY.

Ag ta eEeTdoOVE:

H npd épevva tne AMR (2004)%* gnédeite otu:

28% tov CRM projects dev npaypatonotovviol moté {oviava
33% TV £YKATAGTAGE®DV EV YPTOLLOTOLOVVTOL QIO TOVS YPNOTESG
H dgbvtepn épevva g Forrester (2005) 2=

Ta 600 tpita dowv avtamokpidnkay dev Tav

Kovomotmpévol pe v gukoiia ypnong tov CRM

[Tep1ocdTEPOL OO TOVG UIGOVS EV NTOV TKAVOTOUUEVOL LUE TNV ATOS0GN TNG EMEVOVOTG TOV
CRM

H Gartner Group npoteivel 8 omnueion TPOKEWEVOL TPEMEL VO TPOESTOYOCTEL UIaL
emyeipnon v éva emtvyéc CRM project:

1284 % %

1. Vision: IIpogtopdote v ekdva, piog emxyeipnong mov o el Opopa TV TEANTOKEVIPIKY
avTIANY.

2. Strategy: Avtd amoutel TV €KTOVNOT GTPATNYIKNG KOl TNV KOOEP®OOT J10IKAGLOV TOV
Ba kaBopilovv mwg Ha yiveTon 1 emaPn pe TOLG TEAATEG.

3. Valued Customer Experience: A&ia otov meAdtn

4. Organizational Collaboration: Alayn KovATOOPOS KOl GCUUTEPLPOPDY GE VITAAAAOVG
(change management), cuvepydreg (partners) kot tpounbevtég.

5. Processes: Awdikaoieg yio tnv dayeipion tov Customer Life Cycle

6. Information: ZvAloyn dedopévmv Kot SPOHOAOYNOT TOVG GTO GMOGTH GNUELD EVIOG TNG
emyeipnong.

Bhttp://www.googl e.gr/search?g=www.ebusi nessforum.gr¥%2Fengi ne%2Findex.php%3Fop
%3Dmodload...ctn...&ie=utf-8& oe=utf-8& ag=t& rls=org.mozilla:€l . of ficial & client=

firefox

128http://www.busi ness-software.com/bl og/how-your-crm-system-can-cause-you-to-have-a-
heart-attack/

2 http://www.gtsoftware.com/sites/defaul t/fil es/documents/mi crosoft%20windows%20server
%20reliability%20-%20final .pdf

128http://www.busi nessperspectives.org/journals free/ppm/2005/PPM EN 2005 02 Mack.pd
f

"H AMR RESEARCH, #jrav wa aveldptnty etaapeia epevvdrv, mov moviinke omqv Gartner
Research zo 2009. Emikevipwvotay otny maykoouio. alooioo epodlacuod Kol oTig TeYVOL0YIES
vrooTPIENG TOV

"H FORRESTER RESEARCH CONSULTING, ponbé etoupeicc va evdokiodv oe
TEYVOLOYIKES EVKAIPIES

" H Gartner Group eivar ovufovievtikn etaupeio Kol Vol OTOTEAETUA THS EPEVVOS
zeyvoloyiag minpopopiav | T


http://www.google.gr/search?q=www.ebusinessforum.gr%2Fengine%2Findex.php%3Fop
http://www.business-software.com/blog/how-your-crm-system-can-cause-you-to-have-a
http://www.gtsoftware.com/sites/default/files/documents/microsoft%20windows%20server
http://www.businessperspectives.org/journals_free/ppm/2005/PPM_EN_2005_02_Mack.pd

7. Technology: Awygipion dedopévov, Pdoelg dedouévav, epyaieio. AOYIGUIKOD,
Infrastructure

8. Metrics: Acikteg pétpnong emrvyiag/amotvyiog CRM

Customer
31%6

Technology
11%
Strategy
22%
Process
1596

Figure 2: Weighted CRM Metrics

Ewova 9, Metprioeic CRM
Mnyn:http://mthink.com/revenue/content/crm-evaluation-method-crmbodycheck

4.3 H évvoia tov Aoytoukov™®

IT

‘Exovtag @tdost oto onueio owtod, a&iler va avagepbel o mpaypatikdg optopog e AEENg
Aoyiouiko, TPOKEWEVOL Vo KoTovonfodv KaAvtepa o OGO HEYPL TOPO. EMMOONKAV Yo TO

CRM.

1http:/;vww.pischool s.gr/programs/ktp/previous version/book2/01 6.pdf



http://mthink.com/revenue/content/crm-evaluation-method-crmbodycheck
http://www.pischools.gr/programs/ktp/previous_version/book2/01_6.pdf

cccc

AoYiopKo givor TG0 TO. TPOYPAUNATO TOV
ovvTovilovy Kol Katevfivouv Ty Agrtovpyia ToV
V0AOYIoTY, 0AAG ETEEEPYALOVTON KOL TO. DEOONEVA,
060 Kol 70 fonONTIKO VAIKG, £VTVTO 1] NAEKTPOVIKO,
OV TOPOLVSLALOVY TNV YP16N KoL TV AEtTovpyin
TOV TPOYPOUUNATOV GVTOV.

Mivakacg 15, Optouog Aoyioutkov

Ta yopaKkINPIoTIKA OV TPETEL VAL GLVOOEVOVY EVAL AOYIGUIKO etvo: ™

1. H Aerrovpywodmta: To Aoyiopkd mpénet va eEumnpetel Tov pyalOpevo Kot vo Tov divel
™V SLVVATOTNTA VAL OEL LE £VOL VEO TPOTO TNV EPYOGIN TOV.

2. H ovvtnpnon: To Aoyioutkod (mpodypappo Kot tekunpioon) mpémel vo umopel DKol Kot
Yopic onuovTikd KOCTOG  Vva, Tpocapuoletar otig eEeAoodueveg cuvOnkes  Tov
TePPAAALOVTOC TOV.

3. H oéomotio: To Aoywopkd mpémel va givar a&lomoto oe Oheg  TIc mBaveS cuvOnKkeg
Agttovpyiog.

4. H amodotikdtro: To Aoyiopuikd mpémet va €xel v aicOnon g otkovouiog Tov mopmv
7OV YPNCIUOTTOLEL (KVPI®MG VNN Kot VITOAOYIGTIKT 15)0G).

5. H emkowwvia pe tov ypnom: (Aeraen) To Aoyiopkd npémel vo Aappavel v’ Oy Tov
TIG SLVOTOTNTES TOV YPNOTN KO VO GUUTEPIPEPETAL LE PIAIKOTNTO ATEVOVTL TOV.

4.3.1 Katnyopieg Aoylopikol

Avokora umopel vo tomobetnBel 10 cOyypovo Aoyiouikd oe karnyopies. Qot060 Pacikég
Aertovpyieg Tov Aoyiopkod mov kaBopilovv TO TEPLEYOUEVO KOl TNV XPNOUOTNTO TOV, TO
tonofeTovV avTopaTo 68 KATolEg Kot yopies ywpic coen opta.

a.Aoyiomkéd Eogoppoydv (Application Software): Toumepilapfdver OAa ekeiva T
Tpoypappata, Tov KabopiCovv tov Tpdmo pe tov omoio Bo AerTovpyNoEL TO LAIKO, divovtog
TNV IKOVOTNTO GTOV YPTOTY VO IKOVOTOMGEL TIG OmoNTNGELS TOV. Bpioketal kovtd oty dmoyn
TOV YPNOTN YL TIG EPUPLOYEG KOt EYEL TO YOUNAOTEPO KOGTOG ayopds apol amevfhvetal o
moALoVG ypNnotec. Katatdooetal og:

AoyloKo Yo TV ekmaidgvon
AOYIGHIKO Y10 EMIGTIULOVES
AOYIGHIKO Y10 ETLYEPNCELS
AoyiopiKo KOV Bepdtmv

13% 54 teipir.gr/files/projects/software2.ppt
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Ewova 10, Application software diagram
Mnyn:http://www.canon.com/cameraMuseum/tech/report/200107/report.html

B.Aoyiomké Xvotinpetog ( System Software):

Svumeprroppdaver ta mpoypaupate ekeivo Tov fonbodv TNV VIOGTHPIEN EPAPUOYDY TOL
AOYIOUIKOV, KOOMOG KOl TNV EMKOWVOVIKL TOL XPNOTY TOCO UE TIS EPOUPUOYEG OGO KOl UE TIG
OVLGKEVEC TOV VITOAOY1oTH. To BacikOTtEPO HEPOG TOL gival TO AglToVPYIKO choTnUe. (ZcVVola
TPOYPOUUATOV TOV EAEYYXOLV Kot GLVTOVILOLV TNV AEITOVPYiR TV LOVAS®MY TOL VTOAOYIOTH).



http://www.canon.com/cameraMuseum/tech/report/200107/report.html
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Ewova 11, The concept-of-operation diagram for a software system
Mnyn:http://msdn.microsoft.com/en-us/library/bb421528.aspx

Frem Computer Desktop Encyclopedia
&= 1992 The Computer Languags Co. Inc.
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Ewova 12, System Software and Application Interaction
Mnyn: http://images.yourdictionary.com/system-software



http://msdn.microsoft.com/en-us/library/bb421528.aspx
http://images.yourdictionary.com/system-software

1.Aoyiopiké eraoic pe ypiotn(User Interface Software)™®: Avagépetar oty emkowvovio
¥PNOTN-€QaprOYNC. Zovnobiletatl va eivatl yvootod o¢ TePBarlov SETMAPNS TG EPOUPUOYNG.
Eivonr 611 PBAémer o ypnomg otnv 086vn 1 0Tt vapyel PETOEDL aVTOD KoLl TOV UNYOVIGHOD
TOPOVGIAOTG TOV TEPIEXOUEVOU.
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B Strategy Multi-Channel
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i

Community
Consultation
1: Many
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A System

Electronic
Document

Record
Management
System

Customer /Key
Relationship
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= System

Data Tramsfer

- —
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Ewova 13, A selection of illustration, user interface, web and marketing design
Mnyn:http://www.hairyhighlandcow.net/04marketingGraphics.html

Bhttp://isateipir.or/files/proj ects/software?.ppt
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4.3.2 Eidn Aoylopkou

A. Aoyopiké Erev0gpov* 1 Avowktov** kddka (Free Software Foundation/Open Source
Initiative) EA/AAK

To EAe00gpo Aoyropiké/Aoyiomiké Avorktov K@odwka (EA/AAK)™ glvar éva evoOALOKTIKO
HOVTEAO avdamTuéng Kot ypnong AOYopkov, To omoio pmopel va ypnotpomomndel, va
avtrypapet kot vo dwaveunfel ehevBepa, pe N yopilg aAlayés, Yopig xpEWON AmOKTNONG
adeiag. H duvatotnta aAloymv 1 BEATIOGE®V TapEYETOL GTOV XPNOTN UECW® TNG eAeLBePNg
duifeonc kol tov myoiov KMKa. Bacwkdc ymdpog mpdcPacng oto dwbéoipo EA/AAK
debvae, eivar to Internet. Ta televtaio ypdvia, n avamtvén kol  ypion tov EA/AAK
napovstalel paydaiovg pvBuods avénong oebvag kot opeileTon kaTd TPHOTO AdY0o OTN
payoaio avdmtuén tov Internet kot Katd devTEPO AOYO GTNV QWEAVOUEVT) LITOCTNPIEN Kol
Tpo®dONoN TOL AmMd EMYEPNCELS KO KuPepvnoels, cupumeptlopfavouévng kot g Evpomraikng
Emutpomc. EpgaviCetar katd ™ dexoetioo tov 70 kot amd v dekaetio Tov 90 ko petd
ONUovVPYOLVTOL Kot KAEIGTOD KMOKO. XPNGLOTOlElTOl  TOAD 6Tov ONUOGlo Topéa, oTNV
EKTOIOEVOT], OO OIDTEG KOl GE PKPEG 1] LEGOUES ETTYEPNOELS.

132

Figure 3 — OS5 Usage by Industry and Software Category
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Ewkova 14, Xprion tou Open Source Software ané tnv Biounyavio kat tnv katnyopia AoyLoukoU

Mnyn:http://www.guidecms.com/documentation-cms/white-papers/growth-of-open-source-
software/open-source-software-widely-spread

132http://www.qooql e.gr/search?g=www.ebusi nessf orum.gr%2Fengine%2Findex.php%3Fop
%3Dmodload...ctn...&ie=utf-8& oe=utf-8& ag=t& rls=org.mozilla:el: of ficial & client=
firefox

* Orav Adue yioo to "eAedepo Aoyiouuro", dev wddue yio o dwpeav freeware loyiouixo,
oniaon Loyiouixo mwov vmapyel €€ olokAnpov oiabéaiuo dwpeav ato evpd Koivo. Avti avtod,
HiAdue yio. To Aoyiouixo wov Exet yopnynOei vmo Ty aoeto. tov Iopduotos EledOepov Aoyiouirod
(FSF - Free Software Foundation) xoz tn¢ yevikng onuooiag aderag (General Public License)
GNU.

** Avumopaforiovias tovs opiopovs tov Avoiktod kwiiko koi tov Elevbepov Aoyiouixod,
avaxaibmrovue otl kabe Eievbepo Aoyiouuro eivor kor Avoixtod Kadika, oild omwg opilel to
Topoua.  Elevbepov Aoyiouixod, oev  yopartnpilovior ws EicdOspo Aoyiouixd ola ta
mpoypopuota Avoiktod Kwoikoa. H Otapopd mpokvmTel Kupiws Omé THY ATOKALOUHEVH
ooUPaToTnTA AOEIVV, AlAd GE UEYIAO BaBuUO 01 O1apopEés eival KVPIWS PIAOGOPIKES Kal un
OVGIOGTIKEG.
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B. Aoyiopiké Kiewotov kddwka(Closed Source Software) xor Idioktnto Loylopké
(Proprietary Software)

K\£16700 KOSka™> ovopaletol To AoYIopkd Tov TEPIAAUPAVEL TEPLOPIGUOVE GE OTL £YEL VaL
KAVEL LE TO GLYKEKPIUEVO AOYICUIKO KOt TNV Un €Ae00epN TPOGPOGT) GTOV TNYOH0 KOJKAL.

2TV TPAYHOTIKOTNTO, O ¥PNOTNG TOL ayopdlel 1o dwkoimpo vo xpnoilomotel 10 AOYIGUIKO
avto. ['o o AOYo avtd, 0 Tyaiog KOOKS TOV AOYIGHIKOD, Oempeital EUTOPIKO HVGTIKO TV
KATOOKELOGTOV Tov. Emopéveg to apvntikd tov eivar 01t dev davépeton ehevbepa, ovte
eMTPEMEL TUYOV peTaTPonES. ['evikd to €100¢ aVTO EAAYIGTOL TO TPOTILOVV.

1516kt TO0 AOYIoMIKG ™ ovopaleTol To AOYIGHIKO oL aviKel o€ Kamolov. OvolaoTikd (ovog
avtdc yvopilel Tov myoio KOdKA Tov AOYIGUIKOV. Agv divel Kavéva dkaimpa 6To ypnotn,
mépav amd TOo Owoimpo ypnong Kot avtd KATOMY GLUEMOVING HE TOV 1O10KTNTN TOV
TPOYPAUUOTOS. AVTO QUGIKG dev givol TOCO BeTIKO Yo KATOOV YXPNOTN TOL, OEOL OgV
YVoPIilel TIC 1010TNTES TOV GLYKEKPIUEVOL Aoyickov. Kpitikol tov 1010ktntov Aoyiouikon
vrootpilouv OTL dev mpémel va ypelaletar adsw yw xpnon kot vrootnpilovv OTL Ot
neplopiopol avtol kKot 1 daleon amd TOVE WIOKTATEG TOV AOYICUIKOU HOVO TV SLAOTKOV
TAKETOV KoL Oyl TOL TN YoioL KOSIKE TOV TPOYPELLATOS, OTAyOPEVOVY VOULLES SL0OIKACTES.

Ta Swonudtepo 1WOKTTA TPOYPappaTo 6Tov Koopo eivar to Microsoft Office ko ta
Microsoft Windows ce pia eniong dnpo@iiéotatn ekdoyn TovG.

4.3.2.1 MAgovektiparta & Mewovektipara touv EA/NAK

A. MEPIKA TIAEONEKTHMATA EA/AAK

Owovopkd 6¢erog: To kdotog avamtvéng, amdktnong kot ypnong EA/AAK  eivar
OTUOVTIKG PKPOTEPO OO TO KOGTOG EUTOPIKMOV/KAEIGTOV ADGEWDV.

. Ac@aiera: Yynin anodoon, otafepdtnto Kot ao@AAELR TOV OQEIAETAL GTI GLVEPYUTIKY] KoL
KATOVEUNUEVT] avATTTLEY TOV AOYIGKOVD.

[IpocappootikotTnTte: MeydAn SvvatdtnTo TPOGAPUOYNG TOL AOYIGUIKOD OTIS EKACTOTE
avaykes (1010TOV 1| ETUPELDV).

[Mowdtnta: H avadiavopr] 100 TPOTOTOMUEVOL KOOWKO PEATIOVEL TNV TOOTNTA TOL
AOYIOUIKOU AOY® TOV CHUOVTIKOV avOpOTIVEOV TOPOV OV EMEVOVOVTOL KOL TNG EAAEWYNG
EUTOPTKNG KO YPOVIKNG TLEGTC.

Epyoieio MaOnong: XZnpoviikd ekmodevtikd epyaieio, Kabdg oOlvel 1 dvvardtnto
TEWPAUATICUOD GE KOVOVPLEG TEXVOAOYIEG KOl TN SLVOTOTNTA €VEPYOVS GUUUETOXNG OTNV
avamtuén N TPOGAPUOYT TOL AOYIGHKOD.

. Ymootipi&n: Apeon vmootpién oe mepimtwon epedviong mpoPfinudtov péca amd v
KowotnTa.

. Ave€apmnoia: Ag onpovpyet e£0PTNOEIS OO GLYKEKPIUEVEG ETOPELEG 1 YPNOTEG.
Anpoxkpatikn droyn: H tdon g ayopdg katevBovetar omd moAhovg.

133http://en.wikipediaorq/wiki/Comparison of open source and closed
B34http://www.it.uom.gr/teaching/ell ak.html
135%http://pdpl ab.it.uom.gr/teaching/linux/ellak _guide.htmi
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B. MEPIKA MEIONEKTHMATA EA/AAK

1. Xpévog: Meydroc ypdvog otabepomoinong Aettovpyiog evOg avolkToh AOYIGUIKOV.

2. Kéotog: "Ymopén k06TOuG EKTAIOELONS, VITOGTAPIENG KOl SIHAEITOVPYIKOTNTAG KATA TV
vioBETnon Tov AoYIGLKOYD.

3. Epacitgyvia: Aev vmapyet cuovnOopuévn, Tumikr, enoyyeAUATIKY] vrootnpién. Amovcio
£TOLU®V AVCEWV.

4. Buooypotnra: [lepropiopévn eyydnon 6t to Aoyiopuko Ba eEelybet oto ypovo.

4.3.2.2 Abetec xprionc Aoytouikou™>®

o . . 137
O o Yvoetés adsieg yphoeg eivar:™

Adswn ypiong GPL (GNU Public License)

Xapokmplotik@ mopoadeiypata amotehovv 1o GNU Project ka1 to GNU/LIinUX ot
OVTITPOCMOTEVEL TNV PLrocoeio Tov Free Software Foundation.

Adsgwn ypiioncg LGPL (Lesser General Public License)

Avt| emtpénel 6T0 KAEWGTO AOYIOUIKO Vo ypnoipomomoel  Piplobnkeg  eAevBepov
hoywopkov. To mpdto Aoyopikd mov ekdoOnke kdtw amd to LGPL ftav ot BiAiodrkeg
GNU.

Adswa MIT ko adswo BSD

Extég amd v duvatdmTa vo TPOTOTOMGEL TOV YO0 KOdKA, UTopel vo Lolpdoel Uovo
TNV EKTEAEGIUTN LOPOT| TOV 1] KO VO TO TOVANGEL GOV KAEIGTO AOYIGHIKO.

Aldeg adereg ypiions MPL, IBM Public License, SUN Public License

Y10 mhaicto ¢ adetag MPL e€édmae ) Netscape tov mnyaio kddiko tov Mozilla Browser. H
Bacwn oagopd ™g and v ddeie GPL Bpicketor oto 411 T0 Aoyopikd kdtw and MPL
umopel va eveouatmdel og mpoidvta KAEIGTOO AOYIGUIKOV.

Emopévog, ta facikd otoryeio tng MPL eivon mapopowa pe v LGPL. TTapopota eivor ekeivn
g IBM 1 1 onpdoa adstor tng SUN. Oieg avtég ot ddeteg etvan eykexpiéveg omd to Open
Source Institute (Aoyiopikod Avotkton Kmowka).

18http://ww.capitalinvest.gr/info.php?category id=37& product id=171
137http://www.qooql e.gr/search?g=www.ebusi nessf orum.gr%2Fengine%2Findex.php%3Fop
%3Dmodload...ctn...&ie=utf-8& oe=utf-8& ag=t& rls=org.mozilla:el: of ficial & client=

firefox
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KATHI'OPIEX AAEIQN XPHXHX AOT'IEMIKOY HAEKTPONIKOQN
YHHOAOI'TETQN

-Retail_Software: epumopikd LoyloUikd mov TPEMEL VO, TANPDOGELS Yo VO TO
XPTNOLOTOMGELG

-Shareware: dopedv AOYIGHIKO TOVL UTOPEIS VO TO YPNOLUOTOGELS OMPEQV
YO (0L GUYKEKPIUEVT TEPIOO0 OAAG petd v mepiodo vt TPEMEL val
TANPAOGELS Y10l VO TO P GLLOTOUGELC.

-Demo Softwar e Lhoyiopukd enideiéng mov pumopel vo ypnoiporotndei dmpedav
YOPIG TEPLOPIGHOVG O YPOVIKY] OldpKeELD, OAAD LE GOPNG TEPLOPIGHOVGS
SVVATOTT®V YPNONG.

-Freeware: dwpedv Aoyiopikd yopic TEPLOPIGUOVG TEPLOIOL YPNONG Kot
dvvototTeVv ¥pnons. O povog meploptopdg eivar 6t dev €xelg mpdcPacn Kot
OgV UTOPEIC VO AALAEELG TOV KDOTKO TPOYPOUUOTIGLOV.

-Open Sour ce Software: elehbepo Loylopikd ympic mePlopIGHoHS TEPLOSOL
ypnong Kot dvvatotirev yprions. Emirpémovtar odlloyég otov KMOTKO
TPOYPUUHOTIGHLOD.

-Public_Domain Software! dmpedv AoyIGUIKO YOPIG KoavEVH TEPLOPIGUO
TEPLOOOV KAl SVVATOTHTMVY ¥PNoNS. Mmopeig va LeTafAAelC TOV KOOKO KATA
BovAnen evo dev vrokerTon o Gdeieg copyright.

Mivakacg 16, Katnyopiss adeiwv xpnone Aoytouikov H/'Y

4.3.2.3 SUykpLon AOYLOUIKWV aVOIKTOU Kot KAELOTOU KWStka

Ao TN oTIyun| TOL TO. LOVTEAD EAEVOEPOV AOYIGUIKOD KOl AOYIGUIKOV OVOIKTOD KAOdKa fvort
TAPOUOLD, UTOPOVUE VO To GLYKpivovpe cav évo pe 10 kKAewtd Aoywoukd. 'Etor Oa
ovykpivovpe to. povtéda EA/AAK (@), pe 1o povtého Kielotod kddika Aoyiopkd (B). Ag
dove TIS Pactkés dapopéc:

l Kotaokevaletor and v moykoOouio Kowvdtta Kol LITEPYovV TOAAEG etapeieg Yo Tnv
avamtoén ko eEEMEN ToL.

B. Kataokevaleton ko TtoAsitar omd pio Kot Lovadikn eTonpeio, Kol 1 xpron Tov dnpovpyel
TEPLOPLGLLOVG.

18http:/Avww. zeuslinux.gr/modul es.php?name=News& file=article& sid=47
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l Awtifetan 0 Tyoiog KOOKOS Kol LEYAAOS aptOOS TapeldV Umopel vo LETOPAALEL Kot Vo
BeAtudoel To AOYIGUIKO.

B. Eivar éva "pavpo wovti'. Ymhpyovv vopor mov oamayopedovv v €£étacn Tov, TOAD
TEPICCOTEPO OE TNV LETATPOTN TOV.

l Xuvn0wg ¥PNOIHOTOLOVVTOL OVOIKTA TPOTLTA, KAOMG OKOTOG, Eval 1) EDKOAN TPOGAUPLOYY|
TOV KOl G€ GAAES EQOPLOYEC.

B. Zuvnbwg xpnoipomolovvTol KAEIGTA TPATLTO, DOCTE VO TOPEUTOIILETAL 1) EMKOWVOVIOL LLE
EQUPUOYES AVTAYMVIOTOV, KOO oKOTdG elvar 1 €£GPTNGN TOL YPNOTY Y10 TO HEYIGTO KEPDOG.
l Agv vrapyel mopardve KOGTOG Yo TV OTOIOONTOTE XP1|oN TOV.

B. Map' 6Ao mov TANp®ONKE KATO10 KOGTOG Yoo TNV AyOpd, LITAPYOVV EIOKEG YPEDCELS Y1a
TOALOVG YPNOTEG 1 EOKES YPNOELC.

l Koatéyer mepinov 10 1% g ayopdg aArd ypnoyomoteital and to 30% TtV €WOIKOV TOL
TOUEQ.
B. Katéyxer mapondve amd to 90% tng ayopdg.

4.3.3 CRM kAeLotoU Kot avolktoU KwdKo

Ye Oha 6ca péxpt Topa eidape yio 1o CRM, mpoketton yia £vo Aoyiopukd mov dtayelpileTon
TIG MEAATEWNKES OYECEIS LEGO GE EMYEPNGES. YTAPYOLV KOl OVOIKTOV Kol KAEIGTOD TOTOV
CRM.To Aoylopkd avolkton KMOKa, Vol Yo TG EMYEPNOELS TOL BEAOVY Va EEATOUIKEDOVY
Kké0e mhevpd ¢ epmepiog CRM amd 10 unoév. Ag piéovpe po HoTid 6ToV ToPaKAT® TIVOKaL,
GTOV OTO10 avaypAa@ovTol e TN GEPE TO £€T0G WPVoEMS KAOe Aoyioukov, 1 doswo YpNnong
ToV Kou 1 Paon dgdopévarv Tov avri6101xa.139’

13%http://en.m.wikipedia.org/wiki/Comparison of CRM systems#section 2

YOhttp://by149w.bay149.mail live.com/def ault.aspx#! /mail /InboxLi ght.aspx?n=232022364! n
=312956971& fid=1& fav=1& mid=a4642751-e519-11el1-8cbd-00215ad9b8c2& fv=1
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4 ANOIKTOY KQAIKA AOTI'TXMIKA

Viiger CRM: 2003, Vtiger P. License, MySQL and PostgreSQL
--Tryton CRM: 2003, GPLV3, PostgreSQL,
003, GPLv3, MySQL, Oracle and PostgreSQL

Civi CRM: 2008, GNU AGPL 3, MySQL

Centra View CRM*2004,- , My SQL i

Mivakag 17, Aoytoutka CRM

Yndpyovv moArég etaipeieg mov movAdve Aoyiopkd CRM. Ag dodpe Tig peyardtepeg.

Ot 10 kopvgaicg etonpiec™**CRM maykooping, coppova pe épevva e Round UK, 1 onoia
deEnyon to 2000, eivar ot ToPaKAT®:

Whttp://Avww. pl ant-management.gr/index.php?id=978#top
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Direct line
Amazon.com

Dell

HSBC

Hewlett Packard
BBC

Kwik Fit Insurance
John Lewis

. First Direct
10.British Airways

CoNoR~®wWDNE

expectations
Social CRM for Sales
Process Templates
Price Optimization

Sales Objective and Quota Management
Sales Performance Management Saas

Smartphone-Based SFA Applications

Sales Order Management
Mobile Sales Force Automation
Sales Analytics for Orders/inventory

Mobile Sales Force Automation
for Opportunity Management

Sales Performance Management
L]

Sales Reporting
Proposal Generation

Configure, Price, Quote

Sales Appraisal and
Application Suites

Evaluation Management
iPad-Based SFA

Sales Force Automation SaaS
Lead Management

Sales Content Management

Sales Incentive Compensation Management
Sales Information Services

Sales Training Solutions

Speech-Driven Sales
Force Automation

Customer Profitability

Management
Sales Contract Management
Territory Management

Partner Relationship Management
Mobile Sales Force Automation for Call Reporting/Dashboards

E-Commerce SaaS As of July 2012

Sales Coaching Solutions
Customer Engagement Hub

Peak of

Technology Trough of z Plateau of
Trigger Ex::lftl:at?&ns Disillusionment Slope ot Enlighitanment Productivity
time »
Plateau will be reached in: dhedola

Olessthan2years O 2toS5years @ 5to10years A more than 10 years & before plateau
Saurce: Gartner (July 2012)
Ewova 15, Alapnutiotikn ekotpateia yia Ti¢ mwAnoeic touv CRM to 2012
Mnyn:http://softwarestrategiesblog.com/category/analytics/

4.3.4 Emloyn KatdAAnAng urtodopung Aoyopkou CRM ko texvoloyiag

T142

nAnpodoplwv |

A6 Ta 660 pPéEYPL oTIyUnG Exouv dtatutmbel yopm amd to Aoyiopkd CRM, elvar cagéc mmg
Kkpiveton TAéov Pacikd epyareio og omotadnmote Mnyavoroyn 1 Texvoroyikn mpocyyion.

“http://195.251.240.254:8080/bitstream/handl /10184/890
mgkonti _mziogou.pdf ?sequence=1
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2NV TpOyLaTIKOTNTO TAL LEAN MG EmXeipnong, LEAETOVV TIG OVAYKES TOV TEAATMV TOLG Kot
TPOGapUOLOVY TNV EYKATACTOGT TOV AOYIGHKOD GTIG OVAYKES ALTEG.

210 onueio avtd, Vo TOVicovpe TS Yoo o emtoynuévn eeappoy] CRM, kokd elvar va
hopBavovtal v’ oy Olo ekelva ToL oNuEin ETOPNG TG emyeipnong ne tov meidrn(touch
points), ta omoia Ho AELITOVPYHGOVY COGTA UE TIG SOVLVATOTNTES TOV TPOCPEPEL 1] TEXVOLOYIAL.

Ag dovpe Kdmoleg d1001KaGieS TOV aKkoAovOovVTAL:

1. Evpeon Tov 6m6TOU AOYIGUIKOV ETLYEPTCLUKIG OO EIPLONG

Av16 mov e€etdletor €0 gtvat, M Tagvouncon Tov AoYIGHIKOV, dNAadn Tt ivan og Béom va
Kével, To cvotnuo Tov Ba ypnoorombel, N TAaTEOpUa Kot 0 TPOTOG oL Bo opyavmBel M
poT EPYOCLDV.

2V gmhoyn tov KatdAiniov CRM 6o npén81:143

i. H teyvohoyia Oo mpémel va givor wkavn vo eneEepydletotl Kot va Stoveitel Ty mAnpoeopio
ota onpeia exelva péca oty enyeipnon, 6mov eivar avaykaio yo vo yiver 1 TdAnon Kot M
VTOGTNPIEN TOV TELATADV.

ii. H teyvoloyio O mpémel vor emtpénel 6Tovg MEAATES VO GLAAEYOVV TIG TANPOPOPIES TOV
emBopodv amd Vv emyeipnon HEG® TOV KOVAALOD EMKOWV®VING TTOL 01 10101 £oVV emALEEL.

2. H mhot@oppo Kor n pon PYacL®dV TOL VEOL LOYIGUIKOD

210 onueio avtd, aeod €EETAGTOVV TEYVIKEG AETTOUEPELES YOP® OO TO AOYICUIKO OV €XEl
eykataotadel, Eekivd TAEOV 1] pON| EPYOACLOV.

Toupova pe tov Chang J. (2002)', otdyoc eivar n Pérnioty Adon ya tov meddwy, 1
amoteleauotiky allomoinon tov eComAIGUOD TOV UE EKTOIOEVAN, N OTOGPECH THS ETEVOVOHS TOV
UE OPYaAVOON THS EPYOCIAS TOV KOI 1] GUVEYNG KOL GUETH TEYVIKH VTOGTHPILH Yio. THV
OTPOCKOTTH AEITOVPYIO. THS ETLYEIPNONG TOD.

3. Teyxvoroyucy Mrateoppa

Elvar mpotipndtepo kar mo oamotelecpatikd, mn Abon g eykatdotaong tov CRM, va
cvopuPoadifel pe v NON LVAAPYOLGO TANPOPOPLUKT) VITOGOUT TOL OPYOVIGHOV, Oyl HOVO MG
PO TO LAIKO, TV Pdon dedopévov kot GAAM, 0ALG Kol pe to TPOTLTO ekelva oL €ivan
oebvig avayvopiopéva.

4. Engktooypnoétnto

H enextacipomnta £xel vo KAVEL e TNV LEALOVTIKY] TPOOTTIKT TOV AoYiokov. Eivan Bacikog
wapdyovtag yuo v apyrtektovikny tov CRM ko enmpedletor and ta dedopéva TV TEAATOV,
TOVG GTOYOVC Kat TV otpatnykn tov CRM.

http://dspace.lib.uom.gr/bitstream/2159/14072/ L/ AITTAQMATIKH+MBA +XAPAMH+
MAPIA+ OHPEZIA .pdf

1%Chang, J., 2002, ‘A Guide to Evaluating CRM Software’, The Customer Relationship
Management Solutions Guide, CRMguru.com
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5. AwBgopotnta

H dwbecipdmra €xel va kdver pe i vnpecieg mov o cvveyicel va mapéyel o cHOTN LN
akopa kot petd omd PAAPnN. Oco peyarvtepn dabecipudmra entBvpovE, TOCO UEYOADVEL TO
KOGTOG KOl 1] TOAVTAOKOTNTA TOV GLGTILLTOG.

6. XOvdeon pe GrAho cuoTROTA

H ovvdeon tov Aoyispukod CRM pe dhheg Aettovpyieg dmwg mopayyerieg meAatmv, YpEmon
aVTAV, OVOAVCT| EOOUEVMV TOVG Kat GAAA givor e£icov onuovTIKEG Kol KOAO givar va €yet
npovon et €€ apyng, S10POPETIKE KATAANYEL GE ¥pOvOPOpa Kot damavnpr SladtKacia.

7. leprpariov avamtToéng

Khetvovtag, facikd Katd v Aoy Kot €YKATAGTOOT EVOG AOYICUIKOV ivarl ot dSuvatdTNTEg
TOV TPOGMOMIKOV, VO LTOPOVV VO OVTOTOKPLOOVV GTIC OTOLTHGEL GLUVTIPNOTG Kot

avamTuénc g AMong CRM.(Oellermann, 2001)*°

The High-Level Architecture of a Social Business
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Ewdva 16, The Architecture of a Social Business
Mnyn: https.//www.enterpriseirregulars.com/46806/
the-architecture-of-a-social-business/

1°0gllermann W., 2001, ‘Architecting Web Services ’, ISBN13: 978-1-893115-58-3, 654
Pages
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4.4 Eykataotaot), KO6To¢ Kat ac@aieia Tov CRM

Kabe épyo oyedrdleton petd amd TPOCEKTIKY UEAETT) TOV TPOTOV £pYyaciag otV emyeipnon-
TEAATY KOl OVAYVAOPIONG TOV TPOPANUATOV KOl 1O10UOPPLOV TOV, HE PACT TIG AEITOVPYIKEG
Kol TANPOPOPLIKES OVAYKES TNV OlOIKNONG NG EMYEIPNONG Kot OA®V TOV  GAA®V
anacyohovpuevav o€ avt. Katd m oyedioon cvpeovodvtar ot Sadikoaciec yw Tov
€Podlooud TV avaykaiov yio v vAomoinon mopwv (software, hardware, kot avOpomrivo

SUVOUIKO) Ko TPOKDITEL AVOAVTIKO YPOVOIIAYPOLULLO EQAPUOYHS TV SLAOTKOCIOV.
.146

H peBodoroyia viomoinong kébe Epyov sivor 1 e€ng:
1)IIpocoopiopos Kot avaivon OAov ToV AEITOLpYIKGV Tpodiaypapdv Tov CRM cdupmva
LE TO EMYEPNGLOKO LOVTELO OEGOUEVAOV TNG CLYKEKPIUEVNG ETOPELNG.

2)IIpoun 010 Kot £YKOTAGTOGY OLOV TOV OomapaitnTov EEOTAGHOD KOl AOYIGHIKOD 0o TNV
etarpetia.

3)Eykatd6T0.61 TOV OLOKANPOUEVOL TANPOPOPLOKOD GUGTILLOTOG.

AMopapeTpomoinen Tov OALOKANPOUEVOD TANPOPOPLOKOD GLGTILLOTOG.

5)MEeTaQOPE GTOLYEI®V 0O VITAPYOVTO GTOLYEID OV OVTH OTOLTEITAL.

6) A6 KOVOL LE TOV TELATY, AVUAVTIKOS GYEOOGLOS TNG EKTAIOEVONG OTIS VEEC OL0OIKAGIEG
K0 TO VEO TANPOPOPLKO CVGTNLO OA®V TOV VIOAANA®V TNG £TaLpEing TOv, Kabdg emiong Kot
O ®V TOV AAL®V EUTAEKOUEVOV e BELOTA TTOV OLPOPOVV TO TANPOPOPLOKO GVGTN L.
7)Aoky] Kot TEMKOG ELEYY0S TOL OAOKANPOUEVOL TANPOPOPLOKOD GLOTNUATOC GE OO TOL
GTAOL KO VTTOGLGTHLLOTO, TOV UEYXPL TNV €GOS0 TOV GTNV TOPAYOYIKT SlodkaGioL.

Znuoavtikd poro oty emttvyio Kabe £pyov mailovv Kot 01 VINPEGIEG TOL GVVOOEVOVV TO £PYO.
AvTég a@opovV TO OTAO EYKOTAGTOONG, EKTOIOELONG, TOPAYWOYIKNG AELTOLPYIOG KOt
cuvtnpnong. Tnv viomoinon TV LANPESIOV OLTOV OVOAAUPAVOLY GPLGTO KOTAPTIGUEVOL
TEXVIKOL KOl EKTONOEVTEG.

4.4.1 Kataokeuy tou CRM*’

To CRM Oewpeitor €éva amd To ONUOVIIKOTEPO CLGTHUOATO AOYICHIKOV YOP® OTO TIG
neAATElKEG oyéoelg amd v oekaetion Tov '90. Xvykpoteitor ond IT cvotiuata kot fonda
TNV VTOGTNPIEN TNG ENLYEPNGLOKNG GTPATNYIKTG.

Ta téooepa Pacwd maxéto evog CRM elval: tnhe@ovikd kévipa, 0vTOpATOTOINGT)
nOM eV, ovtopatomoinen Marketing, vanpecieg evanpétmong achatov. o va
evobovv ot dadikacicc tov Marketing, tov TOAcE®Y KOl TOV VANPECIOV, QmaLTEITOL M
Voo TOV SpacTNPOTATOV EKEIVOV TOV TEPIAAUPAVOVY TEALTES.

Mmnopovpe Vo CNUELOCOVLE TPELS Katnyopieg dadtkacimv CRM:

Aw001Kaoiec Topdooons = SdKacieg He GUEST EMKOVOVIOL UE TOV TEANTY OV EYXOLV
oYeOUOTEL VO KOADTTTOUV HEPOG TNG TEAUTELNKTG OLOOTKOGTOG

Awdikaoiec  vrooTPEN = Owdwkoocieg mov  £Qovv  oYEdOTEL VA KOAVTTOUV
CLUTANPOUOTIKEG AetTovpyieg péoa o éva CRM mepifaiiov

A001K0oiec OvaAVONG = O100IKAGIEG TOV OVOAVOVY Kol EVIGYVOLV TNV TEAATELNKT] YVAOOT

Yrapyet o Loyiky oetpd yio v Ketaskevij CRM cvotudrov (Sveiger, 2000)M:

Bhttp://vww.al phanet.gr/datalhome.php?cat=915
YWhttp://dspace.lib.uom.gr/bitstream/2159/13581/1/K andiliM sc2009. pdf
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X160101l: Avtopatonoinotn OA®MV TV AEITOVPYIDOV TOV EYOVV GYECN LLE TOVG TEANTEG.
2160102 Anpovpyio IGTOPIKAOV AyOPOSTIKAOV 0EO0UEVMV Y10, KAOE Agttovpyia.
Y1a6103; YLomoinon Hiag EVOTOMUEVIS GYEONG AVAUESH 6TOVG TEAGTEG Kat To Warehouse

(Famobnkm).

The Portal serves as a window to the wealth of information contained
within the organization.

It is the key to a successful CRM architecture.

P:-Hntnllimbiar-r
mm_ " fApplcation Services | Sacurd Services
Pubilishing 5 rvicas Subseriptbomn Servicas M
L Aesmienrh | [ powmbcadcemser | [ Woriflow |

| Registration Wizacd | | Bulk Impor: | | Digital Bashhaard |

Ewovoa 17, The Portal and its Place in THE CRM Technical Architecture
Mnyn:http://www.informationmanagement.com

/infodirect/20020201/4599-1.html

4.4.2 Napadeypa eykatactoaons CRM Aoylopikou péow tng Microsoft

Dynamics'®

To Microsoft Dynamics CRM, egivol éva oot Sl0Eiplong TEAATELOKDOV GYECEDMV TOV
dnuovpynnke amd t Microsoft. Acyoieitan Kvpimg pe T1g mwinoelg, to Marketing kot to
service. AVAKeEL 6TV KOTNYOpio TV KAEIGTOV AOYIGUIK®DY KOl OTOLTOVVTOL PHLLOTO, Y10 TNV
duabeon tov.

1483weiger M., 2000, ‘CRM vse-CRM vse-RM’, Enterprise Systems Journal, Vol.15,
No.12, p.18-54.

Ohttp://en.wikipedia.org/wiki/Microsoft Dynamics CRM
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Ta Aoyiopkd g Microsoft péypt onpepa givar ta e€ng:
Microsoft CRM 1.0
Microsoft CRM 1.2
Microsoft Dynamics CRM 3.0
Microsoft Dynamics CRM 4.0
Microsoft Dynamics CRM 2011

IMieovekmipata MD: 150
Opadomoinon nedatmdv
2xedl0o O KoL EKTELEGT] EKGTPOTEING
Avdivon kot onpovpyio avoopmv
Alayeipion SVVNTIKOV TEAATOV /TOAGEDV
Awoyeipion AOYapLOGUAOV Kol ETOQOV
['pnyopn petdfocn o Tpoidvro Kot TIHES

Adeg000tnon MD: 151

- Microsoft Dynamics CRM 3.0 - Professional Edition
- Microsoft Dynamics CRM 3.0 — Small Business Edition
- Microsoft Dynamics CRM 3.0 — External Connector

BOhttp://www.mi crosoft.com/busi ness/smby/el -gr/dynamics/crm-4.mspx

Blhttp:/mww.datacomm.gr/DataCommuni cation/SiteResources/Datal Templa
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Ewkéva 32, MpoBoArn tou Microsoft Dynamics CRM uéow tou Windows Internet Explorer
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.EI|E Edit  Wiew History Bookmarks Tools  Help 4

I @ LA™ @ m |,f.. http:/fprodetp3floader.aspx

’ Getting Started m Latest Headlines D kozilla Firefox Stark Pa...

L) -Icome Mike Snyder - [

dETP3 1
ICI‘OSO
Plewe Activity 4 g Help 2 |
Back
Mew Record 2 GoTo & =
Fornard
My Work 2
|| i Activities H_ |P | Due: | All elaad : I Yiew: | My Activities EI
?| My Performance =3 Mo a o, Stop
n warkflow, ., |
Calendar @ = ﬂ ﬂ =
Imports Wiews Page in IE Tab
Duplicate Detection View Page in Ext.App.
Queles
Articles Bookmark This Page...
Reports Sawe Page &s...
fimna incamants
Send Link.., )
| [ Ackiviey Type | subject | Regarding | Priority | Start Date
'@W D | Wiews Background Image
g Moy e,
Select All |
|’_§: Sales 0 of 0 selected. 4 4 Pagel p
This Frame 4
ﬂ Marketing Al * A E [ ] E F 5} H P Q =3 5 T u LT W 7

Wiew Page Source
r’_il Service Wiew Page Info

& ﬁ Settings

r’_éj Resource Center

Dane @ B

Ewkéva 33, To Microsoft Dynamics CRM péow tou Mozilla Firefox
Mnyn:http://blog.sonomapartners.com/microsoft_dynamics_crm/



http://www.save9.com/crm/microsoft-crm/
http://blog.sonomapartners.com/microsoft_dynamics_crm/

ccccc

4.4.3 Kdotog CRM™2

Xe emyelpnuotikd TAOIG10 TPOYHOTOTOO0VTAL TOAAEG EMEVOVGELS, MPOKEWEVOL 1 KAOE
enmyelpnon va TETVYEL TOVS GTOYOVG TNG. Emévdvon dev Bewpoldvion pévo ta ddvela mov
maipvel | ta kepaiaio Tov aviiel 1 N ayopd moyiwv, aAld kot 1 andktmon tov CRM g
oTPATNYIKO EPYOAEID, OTOTELOVV HéEPN NG amodoong enévovong (ROI=return on investment).
Oco mo peyddn sivon pia emyeipnon, 1000 peyoidtepo givar kot 10 k6ctog Yoo CRM. Avtod
ovpPaivet, yurl givar €0Aoyo mwg cav KOGTog dev Aapufavetor pdévo n ayopd Aoyiouko,
aALG VTTAPYOVY SLAPOPa KOGTN TOL cuumePAapBdvoviotl oty andeacn eykotdotacng CRM
AOYIGLUKOV, OTOG!

1. Kéotoc tpocmmikot

2. Kéctoc ekmaidevonc

3. K6610c 60UBOVAEVTIKAOV VTN PEGLAOV

4. K6GTOC ETKOILVOVIDV

5. Kéo6t0oc vik®V

6. KécTtoc Aoyiou1kov

dvokd poAo o1o onueio awtod Tailel ko 1 eTanpeion AoyIGUIKOV, amd v omoia Oa emAéEel N
EKACTOTE EMYEipMoN Vo ayopdcel, avdioyo pe TiG omoutnoelg e. EmmAéov, mdéco ypovikd
dtdotnua £xel okomd va. datnpnost ™ ypnon tov CRM(pdro €dd mailel n katnyopia oL,
avoAlvTikd 1-2 €, Aettovpyikd 2-3 £t kot emyepnotokd 3-5 £, Yo vo amoddGEL) Kol Tt
avayKeg EYEL Y10 VoL TIC KOADWEL.

Ot Baoikég amontnoelg pog emyeipnong eivor:

AvENoN TG AmOd00N G TOANCEWDY

Avénon g anddoong marketing

BeAltioon vanpecidv mpog meAdteg Kot dlayeipiong TANpoQopLmdV

AvENON €600V KAl KEPODV

AvENoN Tiog Kot 1 SLTPNON TOV TEAATAOV

AT €€ o’ é€m, M eykoTdoTtact £vOg Aoyickol umopet va Eekivd mepimov amd 100 evpd
Kol vo. QTAvVEL TIG YIMAdES €VPMd OveL YPNOTH. ZOUG®VO UE épavva153 TV XPNOTAOV,
dwmotobnke 6Tt kKatd péco 6po ot etatpeieg Lodevovv 8.000 evpd avd ypno Yo TO TPAOTO
£10g Aertovpyiog toug kot poMg mave amd 4.000 svpd yio kbbe emduevo étog. Ta Epya pe v
kaAvtepn ROI ftav exeiva mov emévovay mepiocdtepa amd 13.600 evpd Yo T0 TPOTO £T0G
kot 5.200 gvpd cvv Yo Kabe €106 [Tapodro mov ta Tocd AVTE KOVYOVTOL TPOYIKE HEYOA, OG
AdPBovpe vr' Oyv TIG omd eKEl KOl EMEITO. TOANGCELS TOV EMLYEPNCEWV TOL TPOVTOOETOVV
peyaia KEPON.

Kietvovtag, ag punv Eexvaue mog po ocwot emyeipnon Bo otoyxevel ota emBuuntd
OTOTEAECUATO Kot Oyl omapoitnTo 6To OTNVAL.

B2 oopdroc A.B., 2004, ‘CRM dwysipion mehatewokdv oyéocov: H otpatnyki

gmoyn’, exdocelg KAEIAAPIOMOZL, Abnva, ISBN : 960-209-805-8, 220
3http:/vww. desti nati oncrm.com/A rti cl es/Ol der-A rticl es/ CSO-I nsi ghts/ CRM -How-M uch-
Will-This-Stuff-Cost-Me-46751.aspx
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4.4.4 Eknaidevon npoowrikov yia owoth xprion CRM

H dpvon evdg cvotnuatog avantuéng Kot EKTaidEVoNS TPOGHOTIKOV, 01 0oiot eivar eKeivol
OV €PYOVTOL GE QLECT] EMOPN LE TOV TEANTN, kKobioTatal amapaitntn Yoo TOLVG TAPUKATE
Adyoug:

Eoweiomon pe v tevorOYia

Globalization(raykoopomoinon) TOV dpacTNPOTATOV TNG EMYEIPNONG: TOL UETH TNV
LETOTPOTY| TNG O TEAAUTOKEVTPIKN Emyeipnon, Oa mpémel va aKoAoVONGEL KOl Lol GTPATNYIKY
debvomoinong

Systems Breakdown & Control(avaivon Tov cvetnudtmv gr&yyov): ot epyalopevol Oa
€yovv TV 010t Ta ETiAvong TVYOV TPOPANUATOV HECH OTNV EMLXEIPNON

H katédAnin dwdwcocio mov akolovdeitar yio TV cmOTY EKTAIOELON TOL TPOCOTIKOL EivaLl:
[Ipocdiopiopdg avaykng

[Ipocdiopiopdg kot emhoyn| tov pefddmV Kot TV atdpimv Tov 8o GLUUETEYOVY

Anovpyia TpoypappaTog

Epappoyf mpoypappotog

A&oloynon TpoypapUaTog

210 onueio awtd, va onuelwbel Ot avaroyo TIC avaykeg mov €xel m KAOe emyeipnon, M
TPOCUPLLOYY| TOV TPOCOMIKOV YiveTon 6€ Tpia enimeda:

Corporate level (staipicd enimedo): GYNUATIGUOG GTPATIYIKNG, KOVATOVPOGS, a&iag Kot 6TOX®MV
Business unit level (emyeipnuotid exinedo povadag): divetotl Tpocoyn 6To KEPSOG Kol 6TV
amOO00N NG EMLXEIPNONG

Functional level (Aetrtovpyikd eminedo): divetar mpocoyn otig OeEIOTNTEG KOl GUUTEPUPOPES
TOV OOLTOVVTOL Y10 T 6WGTN Asttovpyia péoca oty ‘E’

4.4.5 ApiOuntikot Acikteg pétpnong andodoong tou CRM (metrics)

Toupova pe tovg O Sullivan & Abella (2007)™* n dvvardtnra pérpnong omddoone twv
CLOTNUATOV TEAUTELNKADV GYEGEDV, QVEAVOVY TAVTOHYPOVE KoL TNV 0dd00T NG EMLXEIpNONG
Ko emmAéoy TV onuavtikotnto tov Marketing péca og avt.

Ac eEetdioovpe Tovg Paoucdtepoug deiktec: ™
Hopadocrokoi Agikteg

Mepido Ayopac (Market share)

Avénon loiqceov (Sales Growth)

Baowoi Iehatokevrpikol AgikTeg

U PuOpdg amdktnong vémv nedatdv (Acquisition rate)

U Kéotog amdktnong vémv nelatdv (Acquisition cost)

40 sullivan D. & AbellaA. V., 2007, ‘Marketing performance measurement ability and
firm performance.” Journal of Marketing, Vol.71, p. 79-93.

BShttp://dspace.lib.uom.gr/bitstream/2159/14072/1/%CE%94/ . pdf
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U PvOpudg Swatnpnong nedatdv (Retention rate)

U IMOovotta emPioonc meddtn oto péidov (Survival rate)

U IBovotta o meddng va eivar evepyog (P-Active)

U Xpoviko6 didotnpa and v andknon tov neddrn (Lifetime Duration)

U PvOpdg emavaxtnong meatmv (Win-back rate)
Anpo@iieig Iehatokevrpikoi Agikteg

U Mepidio kdvyng twv avaykdmv tov eddrn (Share of Category Requirement)

U Ayopaoctikf Sovaun mehdn (Size of Wallet)

U Mepidio ayopaotikfc dOvoung tov mekdtn (Share of Wallet)

U Melhovtikd pepidio ayopaotikhc dvvaung tov mekdtn (Expected Share of Wallet)
Xrpatnywkoi Ilehatokevrpikol Agikteg

U Tpéyovoa atia meldrn (Past Customer Value)

U Recency Frequency Monetary (RFM) value

U Awypovixny a&ia meldtn Customer Lifetime Vaue

U Awgypovikf a&ia medateiaxng Baong (Customer Equity)

4.4.6 Npoomntikég tou CRM yia to péAAov

To CRM, eppaviommke ocav €va AOylopiKO yio v olayeipion Tov oyécewv petald
emyeipnong ko weEAITN, He okomo vo PeATidcEL TV Katdotaon g emyeipnong. TloArég
NTav ot etaipeieg eketveg mov avtipetdmlov TpofAnuaTa, yio 0 Adyo ovTO Kol OmOQAGIGOV
Vo T0 €QapPUOGOVY. ATO TIG UIKPOUECAIES KUPIMOG EMYEIPNOELS, YopaKTnpiletal ®¢ 10 Pacikd
gpyodeio emilvong TV TEAATELNKOV GYEcE®V. MeYdAn apwyn 610 GNUEL0 ovTO, amoTEAET KO
n texvohoyia, oamd v omoia mpokvmtel kot to €CRM, 10 omoio mpaypotomoleiton
NAEKTPOVIKE HEC® VTTOAOYIGTOV e TN fonfeta Tov d1ad1KTHOV.

Me Bdaon ta 0ca péypt tdpa Exovv avaeepbel yio to CRM, kaAd kot xprioyo Ba ftav 1 kabe
emyeipnon, pe v tpobmoddeon 4t £xel vioBeToEL KO EPAPUOGEL Eva TETOL0 AOYICUIKO, Vol
umopécel vo. To a&loAoyNoeL Kot vo PyYGAEl TO. GUUTEPAGLOTO TNG, YO TO OV TEMKO TNV
Bondnoe va aArdcer v ewdva . Ot amdTEPOl GTOYOL HOG EMYEIPNONG UETA TNV YPT|OM
ToV givat, 1 avénon g moetdTTOS TOV TEAATAOV, 1| TpooTiBéuevn atia mov diver to CRM oto
TPOIOV NG KOt 1] KAADTEPT] TOLOTNTA Oy0dDV KOl VINPECUDV.

Toupova pe tov Brewton(2004)Puo amoteleopatik Swdikacic afoldynone omd o
CRM otpoatyikn Tpoceépet:

1°": Opropdc o CRM etpatnyikic Kot dnuiovpyio véc ydptn CRM otpatnytkic.

To Puo avtd meptlapuPdvel Tov opiopd TOV OTOX®V, TOV JOOIKACIOV, TOV KPIGLmV
onNUeEl®V TG KOAOLOOVLLEVNG GTPATIYIKTG.

16Brewton J., 2004, ‘The CRM Score card + Strategic Six Sigma :A powerful Approach
for Maximizing CRM Strategy Execution Success.



2% Emioyl]  xetdAnlov  Tpémev  pétpnonc TG OmOTEAECNOTIKOTNTOS  TNG
0KOAOVOOVUEVIC OTPATNYIKIS KOL 0PIGUOS TOV RETPOV OVEYOPUG.

Optopéva and ta pétpa mov Bo propovoay vo ypnoiorombovy gival 1 yvmor Tov teAdtn, M
aAAnAeniopaon pe Tov meldn, N agio Tov meAdrn, N wovomoinon tov mehdtn. H yvdon tov
TEAATN 0popd T0 TG0 KOAG Katohofaivel 1 emyeipnon TOLG TEANTEG TNG KOL TIG OVOYKEG
TOVG.

3" Zuoyéition e CRM otpotnyikic pe TiC 0K0A0VOOVUEVES TPUKTIKEC 08 KGOS
EMITENO TNC EMYEIPN ONC.

210 Prpa ovtd, yivetar avaivon g yevikng CRM otpatnyikng mov mpaypoatonoteitot péca
otV €Toupeia, 6 oTPATNYIKN 7OV TPEMEL vo. akolovOnOel oe eminedo emyeipnong ko og
EMYEPNOLOKES TOUKTIKES KO TPOKTIKEC.

4% Emloyn kor @appoyn £vog cvotipetog eflordynong e anbédoone rov CRM.

210 PApa ovtd Bo mpémer va PBpebel évag tpomog agohdynong g CRM anddoong kot
alomoinong ¢ kdptag Pabuorodynons. 'Evag tpoémog eivor M ypnoipomoinomn €01KdV
AOYIOUIKOV OV €EE10IKEVOVTAL GTN LETPTON

g amdO0GNG TOV.

5”: Evooudtoon g CRM etpatnyikic 6Tny Kovltovpa g extysipnonc.

To PAua avtd amoterel éva amd ta Pacikotepa Prpata yioo v emtuyn epoppoyn CRM.
Otav n KovAtovpa ¢ emyeipnong kot 1 CRM otpamnyiky| cvykAivouv mpog v 1ot
katevBuvon e emnikevipo tov meEAATN, TOTE O1

mhavoTNTEG EMITVYiOG o EGvoVTaL.



EPEYNHTIKO MEPOX
KE®PAAAIO 5°

5.1 MeBodoAoyia épsvvag

‘Exovtag oloxAnpmoet 10 Oeopntikd pog koppdti, mepvape mALov ot1o gpevvnTike. H
pebodoroyicn  mov  EMAEYTNKE, MNTOV  OLT] TOL  EPMOTNUOTOAOYIOV.  XvvtdyOnke
EPOTNUOTOAOYIO LE EPOTNOELS TEVTE KATNYOPL®OV, 0) Pacikéc yvmoelg yopo amd to CRM
ocvotmua, B) Aettovpyieg CRM yio tqv avtopatonoinon noincemv SFA, y) Aettovpyieg CRM
v to Marketing, 6) Aettovpyiec evanpétnong tov meddtn CS kot téhog Asttovpyiec CRM
CYETIKA LE TIC OVOAVOELG LEGO OTNV EMLYEipnoN.

ExtundOnkav kot popdomkav 30 ep@TnUATOAOYI0 KoL TO, GUUTEPAGLLATO TTOL B0 TPOKVYOLV
Ba eivorl og 1060070 TOLS EKOTO %0 .

[TopaBétovpe T0o EPpOTNUATOLOYIO:

EPQTHMATOAOTI'IO

To mapokdto epoTnuatoddylo £xel dnpovpyndet amd v opdda tov Tuqpatog AoyioTiKng
tov T.E.I ITatpodv ko apopd v épevva mave oe cvotuota CRM, mov eykabictovton pe
GTOY0 VO TPOKOWYOLV OMOTEAEGUOTO KOl TPOTACELS Yo TNV mepantépw Pertioon tovg. To
TOPOKATO EPOTNUATOAOYIO0 EIvol AKP®G ATdOPPNTO KO EUTIGTEVTIKO TPOG TPITA ATOLLOL.

ONOMA AOTIEMIKOY CRM ..o e e e e e e e
OEXH XTHN ETAIPEIA:

OOKNTIKO GTEAEYOG

€101K6G o1 Yvdon (vevbuvog 6€ KAmo1o TURA)

VIOAANAOG TV dedopévav (Ypappoteio)

VAAANAOG GTNV TTapay@yn 1 ELANPETNON TOV TEAATOV_

XPONOX EPTAXIAY XTHN EHIXEIPHXH: .........coocvvne

1)BAXIKEY I'NQIEIY I'YPQ AIIO TO CRM YYXTHMA I10Y XPHXIMOIIOIEITAL

@ Xpoviko ddotnpa wov ypnoonoteitar to CRM oty etanpeia
Ayotepo amd 6 pnveg
7 uvec-1 ypdvo_
1 ypovo-4 ypdvio_
4 ypdvio Kot Gve_

@ H ovyvémra xpnong tov CRM péca oty gtaipeio ava nuépa ivo:
2 dpec-4 opegmuépo,_
4 wpec-10 dpegmuépa_
omote yperdleTon_



oev el e€etaotel

Kpivetor amoapaitnmn 1 €ykatdotocn TpoypolidTov oc@oAeiog Tptv 1| KaTd Tn Yp1on Tov
CRM;
NAI _ OXIL_ ZQY

[Tiotevete 6T N ayopd kol n xpNon evOg TETOOL AOYIGUIKOV GLUUPEPEL TNV EMLyeipnon and
0¢pna kdoTovg;
NAI _ OXI _ ZQY

Ocewpeite 6Tt éva CRM cvompa givarl omoapaitnto va givol eykatestnévo eviog TV TELOV
™G enyeipnong (uéoa oty 1810 TV emyEipnomn), TPOKEWEVOL VO, EivVaL 0CQOANG;
NAI _ OXI _ ZQY

[Towov Bewpeite PacikdTEPO AOYO YO TNV €YKATAGTACT] €VOG TETOOV AOYIGHIKOV OO TNV
emyeipnon;

Meiwomn kepddv_

Avckolio ot dtayeiplomn SEO0UEVOV TOV TEAATMOV_

Avenapkeic TpOTOL TPOo®ONONG TPOIGVTOV KOl VINPESIOV TNG ETOPELNG _

XpovoPopa dladtkacio eEumnpETnong TEAUTOV_

[Towv Oewpeitaor onuovtikd mopdyovia yioo TV vAomoinom &vog emtvynuévor CRM
GUGTNLOTOG!

AvENOM KEPODV_

Behtioon gtopikng kovAtovpog

XapunAd k66T0¢ 6Ta TPOIOVTO 1) VINPEGIES UE TO MYOTEPO KivOuvo _

Ola Ta Topamave

Qg xpNnotg Tov Aoyiokob pabate va to xepileote amno:
Zepvaplo | Tpoyplupato eKpuadnong Tov Aoyioputkol
Ao oyeTikd VAKSO TOL Gov 060NKE_

A6 Kdmolov GAAO GUVAOEAPO_

Ympye yvoon and Tporyouprevn SOVAELY,

Avtipetonicate mpofApaTo 1] SVUGKOMES LLE TNV EQAPLOYT TOV AOYIGHKOV;
Natkdmoteg . Oyt axodpo_ Kabdiov

[Tiotedete 6TL M p1IoM EVOC TETO0VL AOYIGHIKOD GVUPAAEL oV £EEMEN GOg oTNV €TOUPEi;
Na_ Oy dwitepa_ Agv yvopilo

H egpappoyq tov ocvotquatog CRM  éyet ouvieAécel OMOTEAEGUOTIKO OTNV E€miAvon
TpoPAnpdtwv Tov TpokHTovy Kot fondd Ty mtyeipnon va Kavel TpoPAEYELS Y10 TO HEAAOV:
Now_ Oy Agv glval yvootd axopo,_



@ H vwbémon otpamyiknig péoa oty emyeipnon yw t ocwot Asttovpyia evog CRM,
Kpivetat:
INUOVTIKT_
Amopoitntn_
Mepik®dc GNUOVTIKY_
Agv yvopilo

2QAEITOYPIIEY CRM [IIOY YIIOXTHPIZOYN THN AYTOMATOIIOIHYXH TN
H2AHXEQN(SFA):

@ Tlapéyel oTOVG TOANTEG TANPOPOPIES Y10 TOVG TEATECS:
NAIL_ OX1_ Oy

@ Tlapéyel 6TOVG TOANTEG TANPOPOPIES Y10 TOVG OVTAYOVICTES:
NAL_ OXI_ ZQY

@ Avabéter vmoymeiovg 1 SOLVNTIKOVG TEAATES GE KATAAANAO TOANTY:
NAIL_ OXI_ ZQY

@ Topéyel 6TOVE TOANTEG TANPOPOPIES KO TPOTAGELS Y10 KAOE TEATN:
NAIL_ OXI_ ZQY

@ Tlopaxorovbei T d0BeGOTNTA TOV TPOIOVIMV:
NAIL_ OX1_ QY

@ Tlapaxorovbei T dwyeipion TV amobepdtov:
NAIL_ OX1_ QY

@ Tlopéyer ot Aoiknon HoAnocewv TANpoPOpies Yo TIC OPAGTNPLOTNTES TOV TOANTOV:
NAIL_ OXI_ ZQY

@ Tapéyer emavaninpopdpnon (feedback) nwintdv ya v enitevén TV 6TdXWOV TOVG:
NAL OXI_ ZOy

@ Tlapéyer mAnpopopieg Yoo TOANGES TOL TPOEPYOVIOL omd GAAN KOVl TOACE®V
(SropnUIoTIKA GUALASIO, SLOENUIGTIKA UVOULOTOL):

NAI_ OXI_ QY

@ Tlpoayuatonolel moAnoelg mov mpoépyovion pécw tnremkowoviog(call center) omd to
ECMTEPIKO TNG EMLYEIPNONG:
NAL OXI_ QY



3)AEITOYPI'IEY CRM 11IOY YIIOXTHPIZOYN TO MARKETING:

%)

Ynroompilel Tov mpoypoppatiopd Kot tn dadikacio tpovroroyicpov Marketing:
NAI_ OXI1_ ZQY

AvaAdEL TNV OVTOTOKPLOT) TOV TEAATOV oTI¢ Kaurdvieg Marketing:
NAIL_ OXI_ ZQY

Atvel n SuvaTOHTNTO Y10 OO EIPIOT TOV TPOWONTIK®OV EVEPYELDV:
NAL_ OXIL_ ZQY

Anpiovpyel eEaTOKEVUEVES TTPOTAGELS KO TPOGPOPES Y10l TOVG TEAATECS:
NAL_ OXIL_ ZQY

[Ipocappoletl v eXKOVOVIN TOV TOANTOV GTIG AVAYKES TOV TEAATDOV:
NAIL_ OXI_ ZQY

H mpocapuoy twv mpoidviov Kol LANPECUDY OTIS OMOLTOES TOV TEAATMOV OVEAVEL TO
KépOog M TNV amodotikdtTa Tov Marketing:

NAL OX1_ e

NAEITOYI'IEY CRM I10Y YIIOXTHPIZOYN THN EEYITHPETHXH TOY IIEAATH:

%)

Emutpénel 610 mpocmmikd g vrootpiEng tov meAdTN, vo £xel mpdsPacn o€ dedouéva Tov
aPopoHV TNV ETOPN TOL TEAATN Le O1dpopa TUNLLATO TNG EMYEIpPNONG:
NAL_ OXIL_ ZQY

[Tapéyer otovg meAdtec mpdoPaocn o poe Paon TANPOPOPI®Y TOL aPopd AVGES ©F
TpoPAnpate Tov avTILETOTILOVY Ol TEAATES:
NAL_ OXI_ ZQY

[poypappatiet kot mapakorovdet T dadkacio mapoyng eELINPETNONG GTOVG TEAUTES:
NAIL_ OX1_ Oy

[Ipocpépetl ooV mEAATN TOIKIAI TTPOTOVTMV, AVALOYO LE TIC OVAYKES TOV:
NAIL_ OXI_ ZQY

[Ipocpépet T duvaTOTNTO GTOV VITAAANAO VO OTOVTIGEL GTIC EPMTNGELS TOL TEAATN Yo £val 1)
TOALG TTPOIOVTO OGO O COGTA UTOPEL:
NAL_ OXI_ ZQY



@ TlapaxorovBel TOVG KOAOVG TEAATES KO TOVG GTEAVEL UNVOLLATO TTPOGPOPADV:
NAIL_ OX1_ =0T

@ Tlapéyer online TAnpoeopieg yio mehdteg (internet):
NAL OXI_ QY

@ Tapéyer offline minpoeopieg yia meldteg (amd ToANTEG):
NAL OXI_ ZQY

@ Koahdg meldng yuo €64G sivor:
O guyevikdg Tov TPayLOTOTOolEl Oyl LEYAAES QlyOpPES
O toktikdg kot moTdg ToL dev TOV Ay yilovy TLYOV LETAPBOAES GTIG TYES TOV TPOIOVIMV
O 1310TpoTOg IOV OUMG TPAYLATOTOLEL LEYAAEG AryOpES

@ H andeoon Tov KATavoA®T)-TeAAT Yo va TpoPel o€ ayopég enmnpedleton meplocdTEPO AMO:
Tnv mowdtTa ToL TPOidVTOG
Tnv Ty tov TPoidvTog _
Tnv koA Ko ypnyopn eumnpétnon _
To 6poppo kot kabopd mepPaiiov_

@ Koatd ) ddpketo e EuINPETNONG TOV TEAATAOV, GOV VITAAANAOG:
[Ipoonafd vo fondnow Tovg TEAATES OV VO EMTHYOVV TOVG GTOYOVG TOVG _
[IpoonaBd vo ToVANGm 6ToV TELATN TEPIGGHTEPA OO OGA YPELALETAL Y10 TO KOAD TNG
emueipnong _
[IpoomaBd vo emTOY® TOVG GTOYOVGS OV TKAVOTOIDVTOG TIS OVAYKES TOV TEAUTAOV_
Ymokpivopal 0Tt GUUEOVA LE TOVG TEAATES Y10l VO, TOVG EVYOPLOTNOW

@ 'Eyxete @povticel va XTiceETE GOGTOVG OEGUOVG LE TOVG TEAATEG, MOGTE Va dnpovpyn et
Meimon anmAelag 1 SVCUPESKELNG TEAUTAOV__
ATOKTNON EUTIGTOCVVNG _
Y®OTH GLVEPYACIN Y10 IKOVOTTOINGT TOV OVOYKADOV TOVG _

S)AEITOYPI'IEY CRM I10Y YIIOXTHPIZOYN TIX ANAAYYXELY THY ETAIPEIAY:

@ Tlapéyer ™ OvvVOTOTNTA YL OVOAVLOT KOl EKTIUNGN NG OmOd00NG TOV KOVOAMY OV
YPNOUOTOIOVLLE Y10, VO, TPOCEYYIGOVE 1) VO ETIKOIVMOVOVULE LE TEAATES:

NAI_ OXI_ Oy

@ Tlapéyet T duvatdHTTA Yot TPOPAEYT| TOV TPOTIUNCEDV TOV TEAATMOV:
NAI OX1_ QY



%)

Q 8 8 8 8.

Metpdel TV TGTOTNTA TOV TEANTAOV GTO TPOIOVTA 1) VINPECIES TNG ETOPETNG:
NAL_ OXIL_ ZQY

Ymoloyilel v paxpoypovia kepdoeopia 1 a&io tov ekdotote TEAdTN OTNV £TapEiL:
NAI_ OXI_ ZQY

Ymoloyilet to fabud datpnong TV meEAaTdV:
NAI_ OXI_ ZQY

5.2 Ykomdg tN¢ épgvvacg

O 6K0mOC OV TPAYUATOTOMONKE 1| GLYKEKPIUEVT €pEvva, Elval va Yo EEETAGOVIE TANP®G
v évvola Kot v Asrtovpykdtnta evog CRM Aoyiopikod, va dsi&ovpe moco Bonbaetl otig
TOANCE oG emyeipnong, oty mpoddnon tev mpoidviemv Kol KOTA TOCO €OKOAM KOl
ypnyopa eEumnpetel tov meAdn. Eniong av teAikd copgépet v enyeipnon, emayyeApotiKd
KOl KOGTOAOYIKA. XTNV TPOAYUOTIKOTNTO, HEC® TNG TOpovcos €pevvag, Oélovpe va
TANPOPOPNGOLLE OGOVS OV EEPOVV WG UTOPOVV VO GAOGOLVV TNV EMLYEIPNON TOVS Ad TVYOV
neloTeElOKO TPOoPAUaTO, HEC® 0LTOD TOL TOAD TETVYNUEVOV-YIOL TOVS TEPICCOTEPOVC-
ocvotnua dwyeiptong. o eivor dnAadn ta o@éAn tov kot ma Oxl. Ot epwtioelg mov
onuovpynOnkav, eival epnvevcouéveg omd 6A0 10 Be@PNTIKO KOUUATL TTOL £XEL oM cuvTayOEl.

5.3 IpoimoBsoeis TG Epevvacg

Ta epOTNUOTOAOYIN LOG LOPAGTIKAY GTIC TOPUKAT® ETOPEIEG:
OPENMIND GROUPE.IT.E (SINGULAR GALAXY)
E-SHOP A.E(IAIOKTHTO AOTI'IEMIKO)

LE COQ E.E(AMBPOZIA AAEEANAPOY)

VODAFONE A.E(ITHT'AXX0X)

[MTAAIZIO COMPUTERS A.E.B.E(SAP)

I'.Xptotopopov & I. Mniapéong O.E(WHMCS)

To obvoro twv atdpwv mov epotnkav Ntav 30 dropa. To 40% tov atdp®V aviKoY GTHV
0éon tov Alowntikdv oteleydv, to 50% oty 0éon TOV VIOAANA®V TNV Topay®YN 1
eEummpémon tov teratdv kot Eva 10% frav vrevBuvor 6e Kamoto Tunpa g entyeipnong. Ot
EMUYELPNOELG EMAEYTNKAV LE TIC TPODTOOESELS (1) VO, EXOVV TOAVETH EUTELPIO GTOV TOUEN TOVG
(méve omd 5 ypovia Aertovpyiag), B) va eELINPETOHY IKOVOTOMTIKO 0ptOd TEAUTMV Kot ) Vo,
Kévouv ypnon TETooL €100VC AOYICUIKOD, MGTE VO OTOVTIIGOVV VITEVBVVO KOl GMOOTA HLECH
™G OIKNG TOVG YPNOMNG OAAL KOl HEC® TNG EMAPNG TOVS PE TOV TEAATN. Agv TéOnkav
meplopiopol otnv nAkio 11 6T0 GUALO TOV ATOU®V TOL OTAVINGAV TO EPWTNUATOAIYLO,
povadikn tpobmdBeon ftav va kdvovv cmatn xprion tov CRM kot va égovv épbet 6e emapn
pe moAAovg mehdteg. Me Bdomn owtd, ot nhikieg mowilovv amd 23-45 1@V Kol TO XPOVIKO
SloTNUO. EPYOCiag TOV OTOU®V OVTOV OTNV avtiotolyn etoipeion Tovg, Kupovotay amd 3
UNveg 10 Mydtepo €mg 15 £t to péyioto.



5.4 AmoteAéouata Epsvvag

‘Exovtag efetdoer mpooektikd kot to. 30 epotnuatoAdyln, TPOKOHTTOLV T OVAAOYO
OTOTEAECLLATA.

[Na TG Paowkég YVOGELS YOp® omo 70 CRM TPOEKLYOLV:
HZeKIVOVTOG TNG €PELVO OGS, TANPOPOPOVUOCTE TG TO YPOVIKO OldoTNUo 7oL Ol
neplocotepeg emyelpnoelg ypnotponowtv CRM etvan 7pnves-1étog cvpowve pe to 60%
avtOV, eved T0 45% 4 ypdévia kKou Téve. H cuyvdtnta xpriong tov GLUGTHUATOS HECH GE AVTEG
ava pépa, eivor yio 1o 40% 4-10 opeg/puépa, evd to vmoAomo 60% dev 10 Exel e€etdoet
axopa. Ocov agopd TNV €YKOTAGTACT TPOYPULULATOV AcPaAElng, Eva LEYAAO TOGOGTO TTOV
avépyetalr oto 80% mepimov vmootpilel mwg elvon amapaitntn, Onwg eniong kot to 1610
ePImOv TOGOGTO KPIVEL TNV EYKATAGTAGT TOV 10100 TOL AOYIGHIKOD OAGPAAESTEPT HEGA GTNV
oo TNV emyeipnon mov 10 XPNOOTOLEL, TAPA GE KATOLO VITOKATAGTILLOL TNG.

Kootoloywd, 1 ayopd kot 1 xpnomn evog TETo0v AOYIGUIKOV, GLUUPEPEL cLLPVO. e To 90%
v enyeipnon tovg. Ot Adyol Tov Tovg MONGAV Vo TO €yKaTacTHooVY TV Yo To 65%, n
ypovoPopa efummpémnon tov mehatdv eved yw o 30% 1 dvokoAia otn Jdwayeipion TV
0edoUEVOV TOV TTEAAT®OV Kol LOMG Yia to 5% 1 peiwon kepdmv. H exmaidevon twv ypnotov
éywve otoug Mo TOAAOVG HEcm ocepvapiov M wpoypappdteov  exkpddnons. ‘Eva 60%
OVTILETOTIOE KATO1EG SVOKOAEG KOTA TNV Yp1ion Tov kot Eva 85% vroostnpiletl 6Tt cuvéPare
Betcd oty €&EMEN Tov péca oy etarpia. Téhog, éva peydho mocootd YOpw cto 959%,
Kpivel amapoitnTn TV LI0OBETNOT GTPATNYIKNG YOl TV ETLTVYT LAOTOINGCT] TOV GLGTHUATOC.



["a t1g Aertovpyieg mov vrootnpilovv v Avtopartoroinon Tov loigcemv SFA,
npoékvyay ta e&Nc: (ta amotedéopata vroloyilovtat 610 To1g £K0TO %)

[TAnpogopiec Yo MOANGELS
ad GAla Kovaiia
LA CEmY

o

Avabson dvvnnkmv 30,
MEAQTOV OTOV KATAAATIAO 400,009
AT T 0%%

2%

o

[Mpoyuatomnoinon HoANGEmY
UECH TNAEMOIKIVOVIOS GTIV
rE -

30.00%0

TMapaxoiovdnon draxesipiong V0.00%

amobepdatov ] 250, GU%

Tlapoym 750.00%
EMUVUTTANPOPOPNGIS GE = NAI
MOANTES Yo EiTELEN. .. 145, ﬂ{)%r

- [

750.00%  @OXI

IMapoiyn TpocEopdy yia Tov

MELGTY] OE MWANTES 155 005

| 0.00%
150.00%

[Mapoyr) TAnpogopLdy Yo
TOVS UVIAY®VIGTES CTOVS
LWANTES

[Mapoy tinpogopiedv yia 900.00%
TOANTEC O
Aok TTwincemv 50.00%

IMapaxoiobBnorn g
S1aBeouoTNTUS TV

TPOLOVIMmV

850,00%

1000,00%

| LA |;|
[ 0.00%%

1000,00%%

TTapoyr) TAnpoQopLy yio A
mElATES ‘ 0.00%

Mivakacg 18, ATEIKOVION) ATIOTEAECUATWY YIX THV AvTOouaToTO(nON
MwAincewv

Aoppdvoviag vt Oy T0 TOPATAVED GYESIAYPULLLO, TOPATNPOVUE YEVIKA TL VIEPTEPEL OE
TO0GOGTO ava Agltovpyio, CNUEIDOVOVTOG CNUAVTIIKA TOGooTd pe v andvinon ‘NAID', ot
SfecOTTO TOV TPOIOVIMV, GTIS TPOCPOPES Y0 TOV TEAATY, GTNV EXAVOTANPOPOPNOT TOV
TOMTOV Kol GTNV TAPOYT TANPOPOPIDV Y10, TOVS 10100G TOVG TEAATES. MIKPOTEPO TOGOGTA
mov  emiong amoviovv pe ‘NAD,  vmootmpilovv v mopakoroOOnon dwyeipiong
amofepdtov, TV avabeon dSVVNTIKOV TEAATOV 0€ KATAAANAOLG TOANTEG, TIC TANPOPOPIES



TOMGCE®V HEG® GAAOV KavaAldv. 'Eva peydro mocootd tov 85% ynoiler ‘OXIT' kot apopd
EPMOTNON GYETIKA UE TANPOPOPIES Y10 TOVS AVTAYWOVIOTEG.

I 11¢ Asrtovpyieg mov vroompilovv to Marketing: (to amoteléopoto vroloyilovtal 6to
101G £K0TO %0)

450.00%
00% [
350.,00%

Anmonpyei eEatopmxevuéves
MPOTAGELS KOl IPOCPOPES
Y10 TODS AMEAGTES

AvaiDeL TV aVIWTOKPIOT
TOV MEAATOV OTIS KOUTEVIES
Marketing

Ymnootnpilel tov

; il 225 0.5
MPpOYPOUUOETIO LD KOL TT) 5 | P
SLadiKaoic TPoOVILOAOYLGLILOD H//‘ff >0,00% mMNAI
Marketing = | ’

- - m [0

Ilpooappoyn enowivmviag ! 550,00% m'OXI

ROATNTOV GTIC OVAYKES TOD m{m% [
LEAATN D000

H mpocappoyn tov '

A ; - 5 - 0 0%
APOLOVIMY OTIS WILOTTGELS "
: f2i 650.00%
TV AEAATHV aLEAVEL TO . [

kKEpdog tov Marketing

AVVvaToTNTa Y S1ayeipion 900,00%

MPoOWENTIK®OV EVERPYEUDV gu?gn-:.,g
I

Mivakacg 19, ATEIKOVION ATIOTEAECUATWY YIA TIC AELTOVPYIEC TOV
Marketing

ATo T1G epOTAGELS Y10, TIG Aettovpyieg tov Marketing, avtiobue TAnpopopiec cOUP®VO pe TO
90% ywo ™V TPo®ONCoN EVEPYEIDV KOl UIKPOTEPO TOGOOTH, OAAG OeTikd amavinuéva
vrootnpilovv, mwg N Asttovpyia Tov Marketing fondad kot v enkovmvio TOV TOAMTOV UE
TOVG TTEAATES, ONUOVPYEL TPOCPOPES Y10 AVTOVG KoL OVOAVEL TV AVTOTOKPLION TTOL delyvouv
o1 meAdTeg 0TI Kaumdvieg tov. 'Enetta og eElocov vynid mocootd, to 65% amavtd ‘[XQY’,
v v avénon tov képdovg 1 amddoong Marketing, otnv omoia poA0 mailel | TPoGaPUOYH
TPOTOVTOV KoL VINPESLDV G€ AT TOoV BEAOVY 01 TEAATEG.

["a 116 Aertovpyieg mov onpilovv v E€uanpétnon tov mehdn:

Mmnaivovtag otig Asttovpyieg mov agopodv v E&ummpétnon tov meAdrtn, oto 90% twv
voAMA®V Tov gpydloviar oto TN e&umnpétnong, emTpEnel va £xovv mpOGPacn oTa
ogdopéva tov meratov. To 50% miotevel mwg 10 cvotnua PBonbd Tov mEAdTn vo
aVTIETOTICEL TVYXOV TPOPANUATO TOV TPOKLATOVYV PECH TPOGPAcN o PAGT TANPOPOPLOV,
evad 10 vrroAouro 50% odev to motevel avtd. Katd 80%, n Aettovpyia eEumnpénong mpog toug



TEAMATEG, TOVG TPOGPEPEL OLVATOTNTO EMAOYNG G€ TPOIOVTA Kot EmAEOV fond Tov vTdAANAO
VO OIOVINGEL GMOTO OTIC EPMTNOELS TOV TEANTN, evd To 25% miotevel mog ‘[ZQY 1oyvet
avtd. To 70% tov epombéiviov, Bewpel mwg To cvoTNUO TOPaKoAOVOEl TOVG KAUAOVS Kot
TOTOOG TEAATEG, EVIUEPMDVOVTOG TOVG HE UNVOUOTO TPOGQopmV, ®wotdco éva 30% amovid
‘1XQY ot Aettovpyia avt. ‘Eva e&icov 16ap10po moc0oto, motevel mwg topéyet katl online
kot Offline mAnpopopieg otov meldtn. Karhdg meddtng yio o emtyeipnon, Oswpeitor o
TOKTIKOG Kol TGTOS oL dev ToV €mnpedlovy TuxdV HeTaPOAEG € TWES TPOIOVTI®V. XN
ocuvéyela €va 1010 mocootd 40%, tomobetel o€ 1610 Pabud T6G0 TV TOLOTNTO TOL TPOIOVTOG
0G0 Kol TNV KOAN KoL Yp1yopn €ELTNPETNON Yo TV ENLOPOCT] TOV KOTAVOAMTY VO yOpdGEL.
Ao ™V pepld tov vroAAMAov, to 60% avtdv Tovilel 0Tt €ELANPETOVLY TOVE TEAATEC VO
EMTVYOLV TOVG 6TOYOVG Tovg (tnv ayopd), To 30% BEAeL va IKOVOTONGEL TIC AVAYKES TMV
TEAUTOV £YOVTOS GOV TPMOTUPYIKO GKOTO VO, EMTOHXOVY Ol 16101 TOVE 6TOYXOVS Tovg (TnV
noAnon), evd 1o 10% npocmabel vo TOLVANGEL Yo TO KOAO TG ETLXEIPNONG.

INo 11 Aertovpyieg mov vmoompilovv 11 Aveidoelg ™G eropeias. (ta amoteléouata
vroloyilovtot 670 To1g EKOTO %)

Metpasr v mwotoTIa v | : 400.,00%%
MEACTMV GTA IPOLOVIAT] 400,00%
VI PECLES 200,00%

Y HoAOYVIGUOS MUK POYPOVIAS
Kepoogopiac 1 aflac neidtn

600,00%

.| =mNAI
Ymoloylouoc S1aTproS 39,0*{]0 e =[O

MEAUTOV e e

m'OXI
AVVvATOTHTA Y0 aVEA DT -
WLOSO6T|C KaVaALmY e Ta 7P0,00%6
OO0 EMKOVEVODLLE IIE
TOVC MEAATES
800,00%%

Avvatdmmra yio apoPieym
MPOTIUTN OIS MEAGTT

Mivakacg 20, ATEIKOVIOTN) ATIOTEAECUATWV YIX TIC AELTOVPYIEC TWV
Avalvoewv NG eTALpEiaC

Kietvovtag, va pidjoovpe kot yio o oamoteAéopote TV AVOADCE®DV NG £TUPEiNS. Zov
Aoylopkd, Bondd copemva pe to 40% v emyeipnon va gpguva Katd mOco gival ToTol ot
neAdteg g, eniong to 40% oty 0o epdnon mbavoroyel Tog {[XQEY Tovg Bonba oe avtd
kot T0 60% pog Aéel mwg PECH TOV  AOYIGUIKOV Umopel voAoylotel 0 Pabuog datnpnong
ToUG. Xoueova pe 10 70% tov epotBiviov mov KAvouv YpPNoT TOV, TOLG TOPEYEL TN
duvaTOTNTO VO AVOADOLY TNV OOd0CT TV KOVOADV EKEIVOV TOLG TOVG (PEPVEL GE
emkowvovia poali toug (tovg merdteg), evd 1o 80%, T0 HEYOADTEPO TOGOGTO OV POPE TIG
avaAvoels, vrootnpilel pe éva ‘NAID', tog to svotnpa Tovg Tapéyel dSuvatdTTa TPOPAEYNS



Yol TIG TPOTIUNGELS TV TeAaT®V. TéAog pe éva 60% oto ‘IXQY’, mapovsidletor 1 droyn Twg
70 Vot aVTd Bondd 6TOV LTOAOYIGUO Yo TNV KEPSOPOPID TOL TEANTY LOKPOYPOVAL.

5.5 Yvunspaocuata

[Mopoamdve avaADGOUE TO CUUTEPACUATO TNG £PELVOG HOG, CUUPOVO HE TO GYETIKO
EPMTNUATOAOYI0 OV GvvTayTnKe Ko polpdotnke oe 30 dtoua. Ta peyoaldtepa mOGOGTH
AMOVINGEWV IOV £dmoay avikay oty katnyopio Tov ‘NATL', Kot apopovcay EpMTNCELS Vi
TIG TPOTIUNGCELS TOV TEAATMV, Yo TNV OBESIUOTNTA TOV TPOIOVIWV, Y10l TIG KOUTAVIEG TOV
Marketing, yio 1o Pabud datipnong tov meroT®v Kot GAAda. TTAnpogopnOfkaue yio
ONUOVTIKOTNTO TG YPNOTG TOL AOYIGHIKOD avToD TNV KAOE eTOnpeia, Kol GUUTEPAVOUE TOG
0 néoog xpovog ypnong ava pépa givor amd 4-10 dpeg dniadn mepimov €wg 600mpeg v
gfooudoa 1o péyioto. Aaupdvoviog v OYV TMG TO TO TLTIKO MPAPLO AELTOLPYING TMV
kataotuatov vl 8-120peg/uépa, 10Te  KataAafoivovpe mWOC Ol MO TWOAAEG TO
YPNOLOTO0VGOV OAN TN HEPQA. AVTO OelyVEL TNV CNUAVTIKOTNTO TOL Kol emPefatmverl yua
TOALOGTY] QOpd TG OeTikég emdpAcel; TOv otV emyeipnon mov 1o Ypnopomotel. H
V0BETNON  TOL  CLYKEKPYEVOL  AOYICUIKOD  TPAYHATOTOlEITOL AOY® NG XpovoPopag
eEummpémong Tov TeEAATOV Kot g duokoiiog ot dlayeipion twv dedopévev tovg. Eniong
péBope, mowg KOAOGG TEAATNG Yoo (o emyeipnon eivar 0 motdg Ko €KEIVOC OV Yoo TNV
amoOOon TG oyopds TOv avTd MOV TOV EMNPedlel MEPIGGOTEPO, €ivor M mOOTNTO TOV
TPOIOVTOG Ko 1 e&LINPETNOT TOL TOANTN. ['evikd TO0 GLOTNUA OVTO, PAIVETOL TWG JEV EMOPA
Betcd povo oV Katdotoon e emyeipnong, 0AAd Kot 6ToV TOANTY], 6ToV 0moio pobaivet
g vo yepileton cwotd Tovg mEAdTeg Yoo To kaAd g ‘E’. o por oxkdpa @opd
EMONUOIVETAL 1 ONUOVTIKOTNTO KOL 1) GTOLOAIOTNTO TNG LWOOETNONG TEAATOKEVTPIKNG
oTpATNYIKNG. Q0TOG0, and TIC EPMTNCELS TOL dOONKOV dev NTOV Alyo KOl TG TOGOGTH TOV
1X2QY, emPePardyvovtag eite v dyvola TV ¥pNoTAOV, gite TV afefartdotnTa TOvg Yoo KATL,
elte amhd v un evnuépwon tovg. And 10 85% tov ‘OXI' mAnpopopovpacte mwg dev
yvopiloope timota Yy TOUVG Oviayoviotés. EmumAéov onupavtikd mocootd tov ‘OXT
eppoaviCovror kot ot dlayeiplon TV  anobepdTOV TOV TPOIOVI®V, OTIS EEATOMKEVUEVES
TPOGPOPES Y10 TOVS TEAATES, GTNV MOTOTNTA TOV TEAATDOV, GTNV LAKPOYPOVIOL KEPOOPOPIn
TOV TTEAATY], OTAQ T GLYKEKPIUEVA T0G0GTA Tov ‘OXI’ dev vepéyovv Ta mocootd tov ‘NAT
TV avtictoyyov epotnocwv. Kot 1ig tpeig Pacikég Asttovpyieg oOniadn v Avtopartoroinon
noMoceov, o Marketing kor v E&umnpémon nelatov, PAEmovpe g Tig vrootpilel o
TOAD onuavTikd Babud cOUEOVO TAVTOTE LE TIC LOPTLPIES TV YPNOTOV TOV.

Ovclootikd and o Topamdve dgv Bélovpe va mapovsidcovpe tog 1o CRM mapovoidlet
povo mieovektnpata kot Bondd oe OAa to emineda v emyeipnon yati Katt 1€to1o dev Oa
toyve, oAAG péco tov ‘OXT ko tov ‘[ZQY mov amaviinkov, GUVEISNTOTOIOVUE MG
VILAPYOVV KOL TUNHOTO TTOV OEV TO KAAVTTEL GE OAO TO EVPOG TOVG.

Ag deiovpe dlaypapaTIKG OTIS TPELS PACIKEG AEITOVPYIEG T TULOTO TTOV AVIUTPOCOTEVOVY
10 ‘NAT', ‘OXT, ‘[ZQY.
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5.6 Ilpotaoeig

‘Exovtag mAéov oAoKANp®OGEL Kol TNV €pguva pag, eldape kot yvopicape £ oAoKANpov TNV
onuacio kot v tpos@opd Tov Aoyispkod CRM oty ‘(on’ g enyeipnone. Ta opéln tov
elvar mOAAG, av KOvelS TO YPNOWLOTOMCEL CMOCTA KOl QUOIKA OV VLWOBETNCEL KOt
TEAATOKEVTPIKT GTPATNYIKT. O TEAATNG €0G £XEL TPOTAYOVIGTIKO POAO.



1)
2)
3)
4)

5)

1)

2)
3)

4)

Amd Vv AN avtd mov emiong €xel onpacio ywoo P €myeipnon €ivol 1o OVTOY®VIGTIKO
mieovéktnuo. H «déBe emyeipnon opeiher va epevpiokel TpOMOLE VO VTEPIOYVEL TOV
OVTOYOVIGTPLOV.

210 onueio awtd Aowdv, o1 Tpotdselg mov Ba mapabétoviav o po Emygipnon eivon :

Na eAéyyer m «éBe emyeipnon v katdotaon TG kot vo PAEMEL av TPOyUATIKE £xet
TPOPAN LA

No evnuepOVETOl amd TIC GYETIKEG £TALPEIEG AOYIGHIK®OV PEATIOONG TELUTELNKDV GYECEDV
KOl VoL EMAEYEL QVTO TOL TNV AVTUTPOGHOTEVEL

Noa punv v evolaeépel 1060 T0 0IKOVOUIKO OPEAOG, OAAG Kot 1] TOOTNTO KOl 1] S10THPN O TG
oY£0NG LLE TOLG TEAATES TNG

Noa evnuep®VEL GOGTA TOLG VITOAANAOVS TNG TOV B KAVOLV YPNOT| TOL AOYIGUIKOD Yo TO
KOAVTEPOA OLVATO ATOTEAECLOTO

Noa pddet va yepileton mAnpwg to Internet ko xot” enéktaon 1o &-CRM, apod 6la mAéov
TPOYUOTOTOLOVVTOL AEKTPOVIKE

Amo v pepid g n Moteia av 0EAeL va Pondnoet Tig emyelpnoelc mov givor advvapes, Ha
UmopovoE:

No wpoympnoel oty vAomoinon épymv dtayeipiong Tov oyéoemv pe tovg moliteg (Citizen
Relationship Management) pe Pdaon tig apyxéc mov d€movv v dlayeipion meEAATOV,
Bacwlouevn oe vmbpyovia Oetikd mopadeiypato onmg w.y. to. KEII ko tov avtictoryo
dtodkTLaKO TOTO

Noa vroompiéet v mpounbeio -CRM ocvomudtov kupimg mTPog TIG HKPOUEGOIES
EMYEPNOELG HECH EMOOTOVUEVOV TPOYPOUUATOV

No SpHope®dGeEL  KOTAAANAO  TPOYPAUUOTO  EVNUEPMONG TOV  EMLYEPNCE®Y KOl  TOV
avOpOTIVOL OLVOLKOD TOVS, MOTE VO GLUPAAEL GTNV EVIUEP®OT] TV EUTAEKOUEVOV POPEDV

Na divovtor emdotoelg and 10 KPATOG OTIS WIKPOUECHIES EMYEPNOELS HE OTOXO TNV
expadnon kot v anoktnon e-CRM

‘To CRM onjuepa givar oav va Kpatds 6mws moild THY TPOCWTIKY Kal ainbwvij cyéon ue
TOV TTEAATI], AKOUA KAl OV OEV UTLOPELS VO GPISEIS TO YEPL 0LV,
(Anderson & Kerr, 2002)
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