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IHHEPIAHYH

H mopovoa epyocion ekmoviOnke o©T10 TAOUGIO 1TNG MTLYWIKNG EPYACING TOL
TPOTTLYLOKOV TPOYPAUATOG TOL TUNaTog Epappoydv [TAnpogopikng oty Atoiknon
ko oty Owovopia (ITapdptnuo Apaiidooc), g ZyxoAng Atoiknong ko Otkovouiog
tov A.T.E.I [Tatpdv. Ztnv mapohcoa TTuYLOKN epyacio YIVETOL TPOGTADELD TPOGEYYIONG
HE TOV KAAVTEPO OLVATO TPOTO TNG Alayeipiong tov Zy€cewV e TOLG TEAATEG GTO
CUYYPOVO  EMYEPNUOTIKO TEPPAAAOV  pHe TN ypnon Zvotnpdtov  Awayeipiong
[Tehateraxov Zyéoewv (e-CRM). Zkomdg g mopovooc TTuylaKkng epyaciog eival va
KoAOyel OAeg Tig Pacikég évvoleg tov CRM kot va Bondnoel tov avayvootn va
KOTOVONGEL TANPMG TN YPNON Kol TN AELTOLPYIO OVTNG TNG EMYEIPNOLOKNG TEYVOLOYIOC.
Ta tedevtaio xpoOVIO 01 ETYEIPNOELS SOMIGTOGAV TMOG TO OVTAYOVICTIKO TAEOVEKTILLOL
T0 omoio £xel g Paon to mwpoidvta dev e£acParlel pakpompdOeca 0PEAT, OTOTE KOl
TO eviLPEPOV TOVG TTAEOV oTNpileTal 6T0 ONUAVTIKOTEPO TEPLOVCLOKO TOLG GTOLKELD,
toug meAdtec. [' avtov Tov AdYyo Aomdv, ta cvotiuate CRM avanticsovtar cuveymg
HE OKOTO TN Sl0EIPION TOV TEAATEIOKDV GYECEDV TOV EMYEPNoewV. Ta cvuoTipata
CRM (e-CRM) Aowmdv, givar mAnpo@oplaké GLOTAMATO 7OV YPNGLLOTOOVY Ol
EMYEPNOELS DGTE VO, YVOPICOVV TOVG TEAATEG TOVG KAAVTEPA KOl VO YPT|GLLOTO|GOVY
QLT TN YVOON UE TETO0 TPOTO DGTE VO KATAVONGOLV TV EUTEPIN TOVS , OLEAVOVTOG
To £6000 KOl TEMK®MG Kot T0L KEPAN TOVC.

O1 gpeuvnTIKOl 6TOYOL 6TV TOPOLGO TTVYLOKN epyacia ivar va: (1) e&etdoovpe mOG0
n eMnmvikn emyeipnon avthoppdvetor v o&ion TOL HOVTIEAOL NG OLELPVLUEVNS
enmyeipnong kat tov Babud orokAnpwong tov cvotnudtov ERP kxat CRM (e-CRM),
(2) omotvIOGOLUE TIC EVOAMAKTIKEG ADOELS TOL €XEL 0. EAANVIKY €myeipnon mov
EVOLAPEPETAL VO SLXEIPLOTEL e TOV KOADTEPO SLVATO TPOTO TIC GYEGELS TNG UE TOVG
merdteg ™G, (3) KoTOyphyoLpE TIG TPEYOVGEC EMYEPNUOTIKEG TPOKTIKES TOV
EAMMNVIKOV ETTLYEIPNCE®VY, OGOV aPOPA oTNV LIOOBETNOT Kot AEIOTOINGT TV EPUPLOYDV
CRM (e-CRM). Axoun, 0o yivelr mpoomdbeia yio 660 T0 duvatd KOALTEPT TEPLYPUPT
™G odkaciog mov TPEMEL vo. akoAovOnoel po emtyeipnon, ®ote va vioBeToet o
gpappoyn 1060 amartriki 660 10 CRM cvotiupoto (e-CRM). Mg Bdon v épguva
oL €ywve B0 TOPOVCIAGTOVV TO CUUTEPACUOTO TOV EPEVVNTIKMOV GTOYWOV. LVUVOTTIKA
ocvumepavope 0t (1) ot aAlayég oto emyelpnuatikd eptBdArlov 0dnyodv Tig EAANVIKES
EMYEPNOELS VO, AKOAOVLONCOVY TEAUTOKEVIPIKEG GTPOTNYIKES. AKOUN, amapoitnTo Yo
aLTEG ivo va YpNGIULOTOLOVV TOAAUTAG TANPOPOPLOKA CLGTHLLOTA Y10 TNV KAALYT TOL
GLVOAOL TV AVOUYKDV TOVG, (2) TapOAO TOL Y10 TIC EXLXEIPNGELS EIval TOAD EVKOAOTEPO
vo. viomombei éva kawvovpyio CRM cvomua (e-CRM) omd v apyf avti va
ouvdebovy pdcleteg ePapLOYEG GTOL MO LITAPYOVTO GLGTNHATO, Ol ETLYELPNUATIEG
dgv elvar OwBétovv ypruoTa 6€ OAOKANPOUEVEG AVCELS Kot TPoomabovv va
a 10O COVV TO, LITAPYOVTO GLGTNATA, (3) Ol EMYEPNOELS TPEMEL VO 0KoAOLOT|GOVY
KOTOLEC TTPOAKTIKEG Y10, VO, UTtOpEGOLV va. alomomoovy cmotd ta. cvothiuata CRM (e-
CRM) 6mw¢ n Kotoypopt] TANPOPOPIOV TOV TEAATOV, 1) ETAOYT EUTEIPOV GLVEPYATN,
N enhoyn mAateopuog CRM (e-CRM) pe to KOTAAANAQ ETYEPNUATIKG KPLTHPLOL KO 1)
dnuovpyia Tpoypdupotog exkmaidevong v yepotdv tov  CRM cvotiuatog (e-
CRM). H mapovca mruylaxy epyacio amoteeiton amd okt Kepdlata. Xto Kepdiato 1
yivetar €vvoloAoyikn oplofétnon tov Aéemv-kKAedimv g pneaémc. Xto Kepdioo 2
yivetor avdAvon g VIEPYOLGUS KOTAGTACNS KOl TOV GLVONK®OV OV ETKPATOVY GTOV
emyepnuoTikd Koéopo. 1o Kepdiawo 3 mapovsialeron to Oewpntikd mAoicto g
perétng. Xto Kepdhowo 4 devepyeiton  emokdmnon g debvoic Piproypapiog
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OYETIKA LE TOVG EPELVNTIKOVS GTOHYOVS TNG HeAétns. 210 Kepdhato 5 mapovoidletor 1
gpeuvnTIkn]  pebodoroyion g kpioyung peAétng mepintwong. Xto Kepdiowo 6
TaPoLSLALOVTOL TO EVPNUOTO OO TNV OVAAVLCY TOV UEAETOV TEPUMTMOCEMV. XTO
Kepdhaio 7 elvar n ov{nmon, n omoia eotalel otov Pabud amavinong twv
EPELVNTIKMV GTOY®V KOl GTN GLGYETION TOV EVPNUATOV LE TPONYOVUEVEG UEAETES Kt
ouvoyilel evolapEPOVoEG BEPNTIKES Kol TPOKTIKEG EMATOCELS KOODS KOl TPOTACELS
vy pedhovtikég épevveg. Xto Kepdhoawo 8 mapovoidlovior ta CUUTEPACUATO TNG
epyaciog.



ABSTRACT

This study was conducted for the needs of the bachelor thesis for the undergraduate
studies program of the Department of Informatics Applications in Management and
Economy (Branch of Amaliada) of the School of Management and Economy of the
Technological Educational Institute of Patras. In this thesis, we attempt to approach
Customer Relationship Management in the current business environment in the best
possible way using Customer Relationship Management Systems (e-CRM). This thesis
aims to cover all basic concepts of CRM and help the reader fully understand the use
and way of operation of this innovative business technology. Over recent years,
businesses have realized that the comparative advantage, which is based on the
products, does not ensure long-term benefits, so their attention is now focused on their
most important asset: their customers. This is the reason why CRM systems (e-CRM)
are constantly developed with a view to managing the customer relationships of
businesses. CRM systems (e-CRM) are information systems used by businesses in
order for them to get to know their customers better and to use this knowledge to
comprehend their overall experience, thereby increasing their income as well as their
profit.

The research objectives of the thesis are the following: (1) to evaluate the extent to
which Greek businesses realize the worth of the expanded business model and the
degree of completeness of ERP and CRM systems(e-CRM); (2) to present the
alternative solutions for a Greek business which is interested in managing its
relationships with its customers in the best possible way; and (3) to record the current
business practices of Greek businesses as far as the implementation and use of CRM (e-
CRM) applications is concerned. Based on the research conducted, the conclusions of
the research goals will be presented. In summary we concluded that: (1) changes in the
business environment lead Greek businesses to follow customer-oriented strategies -it
is also important for them to use multiple information systems to cover their overall
needs; (2) although it is far easier for businesses to have a new CRM system (e-CRM)
developed from the beginning instead of connecting additional applications to the
already existing systems, businesspeople do not spend money on integrated solutions
and try to make use of the existing systems; and (3) businesses must follow some
practices to become able to make correct use of CRM systems (e-CRM), such as the
recording of customers’ details, the choice of an experienced partner, the choice of a
CRM (e-CRM) platform based on the correct business criteria and the introduction of a
training program for CRM (e-CRM) system operators. In addition, we will attempt the
best possible description of the procedure that should be followed by a business in
order to adopt an application as demanding as CRM (e-CRM) systems. This thesis is
structured into eight chapters. In Chapter 1, we define the concepts of the key words of
this study. In Chapter 2, we analyze the current situation and the conditions prevailing
in the business world. In Chapter 3, we present the theoretical framework of the study.
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In Chapter 4, we perform an overview of the international literature regarding the
research goals of the study. In Chapter 5, we present the research methodology of the
critical case study. In Chapter 6, we make a presentation of the findings resulting from
the case-studies analysis. Chapter 7 is the discussion, which focuses on the extent to
which the research goals were achieved and the association of the findings with
previous studies, and summarizes interesting theoretical and practical impacts as well
as suggestions for future research. In Chapter 8, we present the conclusions of the
thesis.



EYXAPIXTIEX

Apyd, Bo 0L ape va evyaplomoovpe Bepuodtota Tov emPAémovto kabOnynt) pog, Ap.
'edpylo Zmon yio v Aprotn cvuvepyoasio (g KaTtd TV SAPKELN TN EKTOVNONG TG
TTUYWOKNG epyaciog KaOdg Yoo v moAvTn kobodnynon tov, m omoia TV
KaBOPIoTIKN Yo TNV ETMTLYN OAOKANPM®OT TNG TTVYOKNG epyociog poag. ®@EAovue va
guyoploTHooVE TOV K. Pagoniidn kot tov k. Bacileiov mov wg péAN g EmMTPOTNS
KOTé TNV mopovsiocn g epyacioc, pag Pondnoav moAd pe to oxdAo TOVG Kot TIG
TOPOTNPNOELS TOVS 6TV PeAtioon g epyaciog poc. Tédog, vimbBovue v avéykn va
EKQPPACOVE TNV EVYVOUOCHVN UOG OTIG OKOYEVELEG LaG Yo TV oTtHPEn Tovg OAa Ta
YPOVIL TOV GTOVODV LLOG.
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EIZATQI'H

H oavénuévn avaykn yu meptocotepn ovvepyacio. AOY® NG TOAVTAOKOTNTOS OTHV
avdmtuén vEov TPoioVIOV Kol NG LIOBETNONG VEMV  TEYVOAOYU®V, T TEXVIKN
g€edikevon  ywo TV OmOKINON N TNV WOYVPOTOINCT TOV  OVTOYOVIGTIKOV
TAEOVEKTNUATOV KOl 1 OTOLTOVUEVT] EVEAMEIDL 0ONYOVV TOVS GUYYPOVOLS OPYOUVIGLOVG
o€ ovvepyaoiec oe MOAAG opyavoTikd emimeda (BAayomoviov, 2003) oe éva véo
OldkTLaKO TEPIPAAAOV HAPKETIVYK. TO HOVIEAO NG OI1EVPVUEVHS ETTLYEIPNONS TOV
emekteiveTal TEPa o T dloyeipion Tov entyelpnolakav topwv (Enterprise Resource
Planning/ ERP) kot og dpaotnplotnteg dloyeiptong mANpopopidv Kol ETKOWVOVIOG
UETOED emyelpnong Kot TEAATOV, OAAALOVTAG TO CUYYPOVO EMLXEPNUOTIKO YiyvesOal
v tehevtaia dekaetio (Yopoakdkng, 2001, [Tetporovidakn, 2008). H ohokAnpwon tov
GUOTHHOTOG OLOYEIPIONG EMYEIPNOIOKOV TOP®V UE TO CLOTHUOTO OlYEIPIONG TOV
nelatwv (Customer Relationship Management/ CRM, e-CRM) omoteAei to péco yia
mv avantoén dadikaciadv miektpovikng emtxeipnong (Blayomoviov, 2003). To
NAEKTPOVIKO EUTOPLO TPOUTOOETEL SLOIGVVIEST TNG EMXEIPNONG KOl TOV GLVEPYOTMV
(meldtec kot mpounbevtéc). H doovvdeon mpaypatomoleitor pe v aAinieniopoon
ERP ka1t CRM. Ta cvotuata. CRM (e-CRM) avagépoviar 6tny 6Tpatnyikn Kol 6To
GUVOAO TV TEYVOAOYUDV KOlL TOL AOYIGHUIKOV o©TOYXEVOVTOG ot Peitioon 1ng
AMOTEAECUATIKOTNTOG KOU TNG OTOSOTIKOTNTOS TMV OPYOUVAOTIKOV AEITOVPYIDV HULOGC
emyelpnong pe Paon t dayeipion TV oxécewv Le TOVS TEAATES (O€ dPACTNPLOTNTES
papketivyk, e&umnpétnon tov telatdv kot toinoeg). Ot epapuoyéc CRM (e-CRM)
oe014oVTaL Y10 TN GLYKEVTIPMOT], EVOTOINGT), OVAALGCT Kot didyvuon TemV dedoUévev
OYETIKA L€ TOVC VLTAPYOVTIEG KOl TOVG OLVNTIKOUG TMEANTEC WIOG EMYEIPNONG
(BAayomovrov, 2003), akorovbdvToag TG AvAYKES TNG OTPATNYIKNG HUAPKETIVYK T®V
EMYEPNOEDV TOV eEEAYOMNKAV YpOoVIKA 0O TO naliko 6To otoyevuévo PapkeTvyk (BA.
evogwctikd Vrechopoulos, 2004).

Epevvntinoc ckonog

Me Baon to mopamdvm, 0 EpELVNTIKOG GKOTOG TNG TOPOVGOS TTUYIKNG EpYaciag ivat
va depevvioet Tov Babud yprong tov cvotudtov CRM (e-CRM) kat mowo givor o
OVTOYOVIOTIKO TAEOVEKTNLOTO OV UTOPEL VO TPOGEPEPEL GTN CLYYXPOVI EAANVIKN
emyeipnon, o€ pol TETOW OWKOVOUIKT oLYKLPloL ylo TNV EAANVIKY OlKovouia,
eEetalovrag 600 Kpioyleg HeAETEG TEPTOCEWV OO 0VO SLUPOPETIKOVS KAAOOVG,.

Epevvntiroi ctoyor

Me Baon tov gpevvnTiKd oKOTO, TNV TAPOLGH TTVYIOKY EPYacio B emyelpnoove
va:

1. Eé&etdoovpe méco 1 eAAnvikn emyxeipnon avtikopBdvetor v o&io TOL
HOVTEAOL NG Slevpuuévng emyeipnong ko tov Pabud olokAnpwone tomv
ovotqpatov ERP kot CRM (e-CRM).
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2. ATOTUI®OGCOVUE TIG EVOAOKTIKEG ADGELS TOL £XEL L EAANVIKT EMLYEIPTON TOV
EVOLUPEPETOL VOL OLOYEPLOTEL ILE TOV KAADTEPO SVVATO TPOTO TIG GYECELS TNG LE
TOVG TEAATEG TNC.

3. Kotaypayoopue TIG TPEYOVOEC EMYEPNUOTIKEG TPOKTIKEG TMOV  EAAMNVIKOV
EMYEPNOEDV, OGOV apopd otV voHBETON Kot alomoinon TV GLGTNUATOV
CRM (e-CRM).

I npooopicc yio TIC OV0 KPIGIUES HEAETESC TEPITTOCEWDY

O1 600 ouhot mov emdéEape vo Tapovoidoovpe givor 1 Vodafone Greece ko 1 Attica
Bank A.T.E.

1. H Vodafone EAAGO0G amotelel péhog tov Opilov Vodafone, mov givot évag ek
TOV Kopueoiv ouihwv oto YOpo TG TnAEmKowwviog otov kocpo. H
Vodafone d10étel éva mpotondpo emkovmviakd o6iktvo mov yapaxtnpileton
amd a&omotio, TotdtNTa KaBds Kot tepdotieg ToyvTnteg mobile internet kot
extevny 3G xkdivyn. EmmAéov, mpoceépel 0Tovg TEAATEG TNG MOLOTIKEG KoL
aflomioteg vnpecieg internet, péca and TN ocvveyn d1d0eon TOAA®OV TOTWV
TPOYPAUUATOV Kot ocvokev®v (smartphones, chatphones kou tablets) mov
apéyovv mpocPocn oto internet amd omovdnmote (PA. Swwbéoun peAétn
nepintoong ywo. tn Vodafone amd v etoupikn wotooeAida g Singular Logic).

2. H Attica Bank Avovoun Tpoarelikn:Etaipeia 10p0Onke 1o 1925. Eivan onpepa
Ao TOVG SOLVOUIKOTEPOVS YPTHOTOOIKOVOULIKOVG OPYOVIGHOVG oty EALGSa Kot
dwbéter éva avamrvoodpevo diktvo oamotehovpevo amd 80 KaTOoTAHOTO
KOADTTOVTOG TIG LEYOADTEPES EAMAMNVIKEG TOAELS. ZNepa ol Pacikol pHEToyol TG
Tpanelog etvar: 1. To Evwaio Tapeio AveEapmta Anacyoroduevev (ETAA) -
Tapeio Xvvtaéewv Mnyovikaov — Epyoinntav — Anpociov ‘Epyov (TEMEAE)
pe mocootd 42,87% 2. To Tayvopopkd Tapuevtpio pe mocootd 22.87% won 3.
To Tapeio Iapoakatabnkodv kot Aaveiov pe mocootd 19,28% (BA. etopkn
1otooelida Attica Bank, Evomra: O Opiiog).

Ot dvo oavtol Ophor emAéyOnkav omd eudg €101 ®ote vo €EETAGOLUE Ko Vol
TOPOVGIACOVLE OO €K TOV KOPLPaimV opidwv otnv EAAGSQ e peydAn emysipnpotikny
opaoctnpromta. Amacyorobv peyario aplBud epyoalopévev, &xovv peydro oplBuo
TEAATOV KOl QLGIKEA Y1 0VTO TO AdYo €xovv avdykn omd ta kaAdvtepa CRM cvotmiuota
(e-CRM). EmumAéov ot ov0 avtoi Outlol emAéybnkav OCGTE Vo HELETNOOVUE
nepmTOOoElS dopopetikdv kKAadwv. H Vodafone Greece dpaotnplonoteitoan otov kG0
TV TAsmikowvoviov kot 1 Attica Bank otov tpanelikd kAddo. Me avtd tov tpomo Oa
QTOKTI|GOVUE L0 TTLO OAOKATPOUEVT] EKOVO 0O EMTUYNULEVOLS OUTAOVS AE10TOLDVTOG
ocwotd ta. CRM cvotparto.

2nuavtikotnta Tov Oéuarog Kai auitioloynon TS EGTIOCNS THS HEAETNGS

Ta mpoéceato otoyeion deiyvouv v avéovopevn ypfon cvoTUaTOV Atayeipiong
2yéoewv Ilehatov (e-CRM) 1600 o1t oyéon B2B 6co kar ot B2C, mov €yxet
12



TPOKAAEGEL EVTOVI] KIVNTIKOTNTO TOGO GE EMYEPNUOTIKO OGO KOl GE EPELVNTIKO
eMmed0, 0T MANIGLO. LIOG EKTEVOVG GLENTNONG, €0 Kot 20 ¥poOVia, Yo TNV avAyKn TOV
EMNVIKOV EMYEIPNCE®V VO, OTOKTHCOVV EEMOTPEPELD. KOl VO, €0TINCTOOV GTNV
AVATTLEN HOG TELOTOKEVTPIKNG PLLOCOPING, ETEVOVOVTAG GTOV GTPOTNYIKO TOPAYOVTa
«TEMITNGY KOl OTNV avATTLEY HOG OmOTEAEGUATIKNG oyéong poll tov. Xto mAaictlo
avtd, n évvola tov Customer Relationship Marketing (CRM) 1 aAMadg Awayeipion
[Telhatelok®y XyEcE®V amOKTA Vo TAPO TOAD oNUOVTIKO vonuo kabng gival Evag and
TOVG CNUAVTIKOTEPOVS TOUEIG EKGUYYPOVICUOV GE [0 EMLXEIPNOT UE AUECT] EMIMTOON
ota £€c0da G (PA. evoektikd Ilamaimdvvov, 2005). Eved ov mapeyodueveg Adoelg e-
CRM 0Oesmpnrikd £yovv v duvatdHTNTO Vo AVGOVV OAN TO. TPOPBANUATE TOV APOPOVV
TIC OYE0ELG TOV EAMNVIKOV ETYEPNOE®V UE TOLG TEANTEG TOVLS, PEATIOVOVTIOG TO
enineda eEuMIMPETNONG KOl IKOVOTOINOTNG TOV TEAEVTOI®MV, 1| TPEYOVGO  TPAKTIKY TOV
aKOAOVOOVV 01 EMYEIPNOELS, OEl)VEL OTL LTAPYOLV APKETH TPOPANOTA GTIV VIOOBETNON
Kol ¥pNon TOV CLOTNUATOV / TPOKTIKOV 0VTOV, om0 TIS UIKPOUESHieg EAANVIKEG
EMYEPNOELG.

To gupOtePO gpeLVNTIKO OEp TG daxelploNng TOV TEANTELOKDOV GYECEDV OO TOVG
OPYOVIGHOVS OMOTEAEL TNV TPOTEPALOTNTA YL TN SOCPAAIGT TNG EEMOTPEPELNG TOV
EMMNVIKOV emtyelpioe®v 1060 ot 01Efvi] 660 Kot 6TV EAANVIKNY ayopd, €101KOTEPQ GE
avt| ™V 7mePiodo G HEYOANS owovopkng Kpiong mov Pudver m yopa pog. H
gpeuvnTikn mpobeon pag, eivar woyvpomomcovpe Tov Babud yvodong oTig EAANVIKESG
UIKPOUEGOIEG EMYEPNCELS YIOL TV KATOVONGT TNG OVOYKOOTNTOS TPOGOVATOAGHLOD
omv ¢urocopio papketvyk. H eotioon g mapodoog perléng mmyaler amd v
TPATACT YL TNV EKTOVNOT TTUYIOKNG EPYACIOG YO TNV EKTANPMOT] TOV OTOLTICEDV
Yo TV oamoktnon tov 7wtvyiov tov Ttunpatog Eeapuoyav I[TAnpoeopikng oty
Awoiknon kot oty Owovopia tov ATEI Iatpoc.

Epevovnrinn npocéyyion kot usbodoloyio

H eraywyixn mpooéyyion (inductive approach) sicdyst pio SiepeuvnTiki Kot 0volKTy
TPocEyylon, emeEepydloviag CLYKEKPIUEVO TAPOOEIYHOTA TOL HOG OONYoLV GTNV
avantuén uag Bewpiog. H mopoaywyikny mpocéyyion (deductive approach) eicdyet évav
EOTIOOUEVO  EAEYYO GUYKEKPYEVOV  EPELVNTIKMOV EPOTNUATOV KOl  EPELVNTIKOV
voBécewv (PA. evdewtika Karydi, 2012). Tha tic avaykec g mopodoog HEAETNG,
V10OETOVE O TOPAYMYIKT EPEVVNTIKY] TPOCEYYION Kol Ol €PEVVNTIKEG TPOBECELS
neplopilovial 6€ GLYKEKPUEVOVS EPELVNTIKOVS ©TOYOoLS Tov Oa eetacTovV GTO
mhoiclo tov 000 Kpioov peretdv meputdocewyv. Ta gvpriuota Bo pog odnyncovv
GTNV QIAVTINOT TOV EPELVNTIKAOV GTOYMV LE GUYKEKPLUEVA OEVLTEPOYEVT| GTOLYELOL.

H o6w1ebvig PBiproypagioc vrmootnpiler 0Tt o mwolotikn epevvntikn  pebodoroyia
Bewpeitanr KataAANAOTEPT Yo ekelveg TIG HEAETES €meldn PonBovV oV KATAVONON TNG
avOpOTIVYNG GLUTEPIPOPAG Kot TV emAoydV Tov avOpodnwv (Collis and Hussey, 2003).
H ypnom tov peietodv meputtdoewnv Bewpeitor vynAng a&iog oe PHEAETES KOl £pEVVEG
070 1edio Tov papketivyk (BA. evdewtika Spais, 2010= Spais, 2011) yio tnv Kotavonon
TV e€eTalOUEVOV PUIVOUEVOV HAPKETIVYK, TpoBoing kot mpodOnong (Cutler, 2004).
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H peBodoroyia ¢ xpiowng peAETNG mepimtwong ocvuemvae UE TIG HEBOOOAOYIKEG
odnyieg tov Flyvbjerg 8o cuinmOodv oto Kepdaio 4.

Ilpwrotvrio kot coufoin ety yvwen

Nuepa 10 CRM «kepdiler ovveyawg £€dapog omv Evpdnn kot v Apepkn,
TPOGPEPOVTOG OTIS EMYEPNOELS O GEPE TPONYUEVDV epyaleimv dlayeiptong. v
EAGOa, n emyeipnuatiky yvoon yie 1o CRM €yel evioyvBel onuoavtikd poag mmy
terevtaio. OEKOETIO, EVD OVTIOTOLYOL 0vOOIKN €lvall KOl 1) TOPEiD. TOV EYKOTACTACEWV
ovotnudtov CRM (e-CRM) cg opyavicpong Tov dpactnplomotovvIal 6T YOpo Lag.

Ta televtaion  ypdvia, OAO KOl TEPICCOTEPO Ol  EAMNVIKEG — EMLYEIPNOELS
npocavatoriovior otnv viobétnon ocvommudtov CRM (e-CRM). 'Exovtog mAéov
eCowewmbel pe v avaykoidtnTo ko Tn ypnon ovotudtov ERP, apyilovv va
STIGTMOVOLY KOl TNV GTOVIULOTNTO OVTOUATOTOINONG T®V KPIGIL®MY AELITOVPYLUDY TOV
oyetiCovtar pe ™ dayeipton kot eEuaNPETNoN TOV TEAATN HEC® TOV GLOTNUATOV
CRM (e-CRM). E&aipovpévov tov 000 mo onuavtik®v gpeuveav ord 1o 2000 £wg
onuepa [PA. to CRM oty EAAGda (2001) ond to CRM2day.com kot owtf tov
Epyaotpiov Marketing A.La.R.M. tov Owovopukod Iavemompiov Adnvav (2008)],
Oleg o1 épevveg mov &yovv ekmovnBel elvar omnv cuviputtiky TAEWOYNPIL TOLG
TOGOTIKEG KO ATOTVITMVOVTOL GE TTUYLUKES KO SITAMUOTIKEG EPYACIES.

2tov Pabud mov yvopilovpe, dev cvvavtioape kopio perétn mov va Poaciletol ce
avaALON KPIGY®MV HEAETOV TEPMTMOGEMY AMO JAPOPETIKOVS KAAdoLG TG EAAnvikng
Owovoplag, pe ™ Ponbea amuydsg OBewpudv Kot BepnTKOV HOVIEA®V NG
Broypagpiag CRM. H mapodoa mtuylakn HECH® TNG EMGKOTNGNG OVTAOV TOV UEAETMOV
and ™ debvn kar eAAnvikn PBiploypagio okomevel vo CUUPAAEL 6TV VIEPYOLGA
yvoon avadeikvooviog ta cvotiuate. CRM (e-CRM) kat ™ omovdotdtntd tovg.
[Mapovcialovtag 1o CRM, Tic avaykeg mov mnyalel kol tmg evapuoviletor Pe Tovg
G6TOYOVG TNG EMYEPNLUOTIKNG GTPATNYIKNG Kol TOL0l £IVaL O TOPAYOVTES EMTLYING EVOG
CRM £pyov, Ba pmopécer va mpoceépel yvoon kot epebiopata 6tovg Kprtikovs
AVOYVOOTEG TNG. ZT0 TANIGI0 AVTO A0V, AVAOELKVOOVTAS TN TAPoVGO KOTAGTOOT TNG
ayopds CRM oty EALGSa, avagépovtog mapadelylato OA®V TOV X0VV TPOY®PNCEL
otV gykatdotoon cvotnudtov CRM (e-CRM) kot 1o K€p30G oL TOVG £XEL TPOGREPEL
N ¥PNON TOLG Kot TEAOG VTOJEKVOOVTOG EMXEPNOLUKEG AVGELS, eAmilovpe M epyacio
HoG Vo yivel 0 KvnTiplog HOYAGS Yoo TNV €YKOTAGTOOT KOl EPOPUOYN GLGTNUAT®OV
CRM (e-CRM) oty eAAnvikn ayopd.

Aoun tne nTVYIAKNC EPYACIOC

H mapovoa mruyiokn epyasio et tnv akdAovdn doun:

>10 Kepdrawo 1 yivetar evvololoyikn oplofétnon tov Pacikdv AEEemV-KAEWOOV TG
HEAETTG.
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>10 Kepdiaio 2 yiveton n avaAvon g vdpyovcas KaTaoTaonG Kol 01 GLVONKES TOV
EMKPATOVV GTOV EMLYEPNUOATIKO KOGLLO.

210 Kepdhato 3 mapovsialerar 1o Bempntikd mlaictlo g peréng.

>10 Kepdhaio 4 devepyeiton n emokoémnon g debvoig Biprloypapiog oyeticd pe
TOVG EPELVNTIKOVG GTOYOVG TNG UEAETNG.

Y10 Kepdhawo 5 mapovoialetar n epeuvntiky pebodoroyio g Kpiotung HeAETNG
TEPIMTOONC.

Y10 Kepdhawo 6 mopovoidlovrar ta gupiuato omd TV ovAaAvon TV HEAETOV
TEPUTTAOCEDV.

Y10 Kepdiaio 7 givar n ovl{nmmon, n onoia eotidletor otov Pabud amdvinong tov
EPELVNTIKOV GTOYWV, GTI GLGYETIOT TOV EVPNUATOV LE TPONYOVUEVEG LEAETEG KO
ouvoyilel evolapPEPovaes BemPNTIKEG KOl TPOKTIKEG EMMTMOCELS KAODC TPOTAGELG
Y10 LEAALOVTIKEG EPEVVEG.

10 Kepdhato 8 mapovstalovtal to GOUTEPAGLOTO TNG EPYACIAG.
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KE®AAAIO 1: ENNOIOAOI'IKH OPIOOETHXH

To Kepdrowo 1 mapovstdlel v €vvolorloyiky] oplofEnon g Tapovsas TTUYINKNG
gpyociag, 6To omoio Yivetal 0 TPOGIOPIGHOG KOl 1| TOPOVGINoT TOV PACIK®V AEEEWDV-
KAeWv ™ peAéns. ‘Etotr Aowmdv 1o mopdv kepdrowo €xer dounbel g eéng: 1.1
Opwopoi CRM, 1.2. Ta cvototikd, dopkd otoyyeio kot ot Asttovpyieg tov CRM, 1.3.
[TAeovektnuota and v évtan tov CRM omv emyeipnon ko 1.4. Ioapdyovreg
emtuyiog kot amotuyiog tov CRM.

1.1. Opwopoi CRM

To CRM (Customer Relationship Management) 1 oAM®C Soeiplon TEAATEIOKOV
oxéoemv dgv givar amhmg éva TPoiov, £va GVGTNUA, £VE AOYICUIKO 1 £V TPOYPOLLLLAL.
To CRM eivar oAdkAnpn @hocopio  omoior  avtikatonTpilel ™MV ekoOva ™G Kabe
emyeipnong amévovtt otoug meadteg me. (Kavovin, 2009).

Meletmvtag v eAMAnvikn kot 51ebvr BipAtoypaeio mapatnpodue Tmg VITAPYEL TOIKIALL
opIoU®V Yo TN Otayeipion tehatelokdv oyécewv. O Adyog mov cvpPaivel avtd pmopel
Owatoroyeitor Ady®m NG SPOPETIKOTNTOS TOV TPOCPEPEL o€ khBe etapio M
emyelpnon n vioBétmon evdg tétoov cuotNuatos. 'Y avtd mopakdte mopotifevrol
OLapopot 0pto ol amd OIKOVOLOAOYOVG Y1a T1 PIAOGOPI0 QVTMOV TOV GLUGTNUATOV:

e To CRM eivar pio ohokAnpopévn oladikacio. TdANoNG, WAPKETIVYK, Kot
GTPUTNYIKNG VINPESIOV oL &aptdtor amd gvpeiag KAMPOKAG GUVTOVICUEVESG
evépyeleg omd pia emyeipnon Y v TPOGEAKLON KOt SOTNPNON TEAATOV
(Kalakota and Robinson, 2001 , Mrovlovka, 2008).

e To CRM sgivar po vrodopn| pe tn duvatdTNTo Vo SKLypoeel Tov TeEAdTN otV
emyelpnon, va avéaver v oflo oe exelvov kot vo diver kivntpa og
OTUOVTIKOVG TEAATEC Yl0. TNV €MLyeipnon mote vo givan miotoi (Dyche, 2002 ,
Ntévumek, 2011).

e To CRM egivan g drodikocio, mov €xel MG 0TOYO TN GLAAOYN TANPOPOPLADV,
®ote va fonfodv 1o H101KNTIKO TPOSMOTIKO TNG ETOPING VO OALXEPIGTEL OGO TO
duvatoév kaAdtepo TG meElatelokég tng oxéoelg (Zigmund et al, 2003
Mmovlovka, 2008).

e To CRM pumopei vo opwotel g pion OMOTIKN JSadKaGio  ovoyvadplomng,
EVTOTIGLOV, TPOGEAKVONG, OL0POPOTOINCNG Kot dtathpnong teratdv  (Strauss
and Frost, 2000 , Ntéumek, 2011).

e To CRM egivar cuvdvacuog ETYEPNCLOK®Y J0OTKOGIOV KOl TEYVOAOYIOG TOV
vioBeteitan omd v emyelpnon pe oTOY0 VO OMOK®OIKOTOMWGEL TNV
CLUTEPLPOPE TV TEAATOV TNG DOOTE VAL OLOPOPOTOGEL T TPOIOVTA KOl TIC
vanpecieg ¢ divoviag TV duvoTdTTO  AMOKTNONG  OVIOY®MVIGTIKOV
mieovektnuatog (Tiwana, 2001 , Mmovlobvka, 2008).

Avto elvan éva pikpd delypo amd TOVG OPIGUOVG 7OV VIAPYOLV GTN olebvn
Biproypagia kabdc o kébe oucovopoAdyog onpovpyel Evav opiopd amd TN O1KId TOV
ontikn yovia. Zopewva pe toug Haoydmovio kot Xovua (2003) kot Kavovin (2009), n
ovocopio tov CRM pmopel va: (1) eotidlel otov meAdn mEPIGTOTEPO OO TO TPOIOV,
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(2) amortel aAloyEg 0TI TAPUSOCIAKES ETOIPIKEG SLOOIKAGIES, OTAL GLGTHUOTO AAAL Kot
o1V KovAtovpa g etoupiog, (3) OAOKANPOVEL TIG AELTOVPYIEG TOV TOANCEW®V, TOV
UAPKETIVYK GAAL KOL TIG O10IKOGTIEC VTOGTAPIENG, (4) OAOKANPDVEL TA TOPASOGIOKA
UE To oVYYpove  KovaAlo Olavopng (Omm¢ 1o oadiktvo) Kou (5) vmootnpiler to
KOKA®PO Tpopn0euT®dV TG ETOPIEC.

1.2. Ta ovotaTKd, dopiKd oToryeio Kot o1 Aertovpyieg Tov CRM

Yougwvo pe toug Anderson kot Kerr (2002) to CRM anotekeiton and téooepa (4)
ovotatikd otoyeio: (1) tovg meAdreg pwog emyeipnong, (2) tov apBud Kot
oVYVOTNTO TOV OETOPOV 7oL TPOSPEPeL 1 emyeipnon, (3) v eomTEPIKN
TANPOPOPLOKT TPOPOSOGia Kt (4) TNV eEMTEPIKT TANPOPOPLOKT TPOPOSOGiaL.

2oppova pe tov Koopdro (2004), ta dopukd otoyeion tov emruynuévovr CRM eivan
YOPOKTNPIOTIKE ToL omoio o emyeipnon Ba mpénel va drabétel dote vor 0E10mo et
ocwotd to CRM cvomua kot vo emoeeAndel and avtd. Avtd sivor to e€ng: (1)
dvBpomot, (2) oxedaopog, (3) diepyacies, (4) tpocomikd dedopéva kot (5) TAaTedppa.
Ta televtaia xpovia, mapatnpodviar dtdpopot Tomor CRM kot avtd dikatoloyeitol pe
TO YEYOVOG TMOV OOLPOPOTOGEMV OV eUPavIlovy  GTOV TPOTO AELTOLPYIiOG TOVG Ot
EMYEPNOELS Kat ot eTaipiec. Ot emyelpnoelg ouyvd courAnpavoovy tig CRM epappoyég
toug CRM pe d1bdpopa vrosuotipato Tov cupmeptAapufavovy OAa eketva Ta oTotyeia
mov givol omapaitnTo ®oTE vo ELINPETOLV TS avdlykeg Tovg. Mia ddkplon TV
vrocvotudtov tTov CRM og 1tpeig katnyopieg ocbpewva pe tov k. Koopdto (2004)
eivav: 1) Eniyeipnoioxé CRM (operational CRM), 2) Xvvepyariké CRM (collaborative
CRM) xar 3) Avotvtiké CRM (analytical CRM). g nepintmon AOTOV OV UTOPEL va,
mpaypoatoromBel n ¥pNon Kol TOV TPIOV VTOGVGTNUAT®VY, TOTE UTOPOVUE VO, TOVUE
TOG TO. CLGTNUATO EXOLV TN dVVATOTNTA VO VROGTNPIEOVY TTANP®G, OAOKANPT TN
ooocopio tov CRM. Ta cvotiuato CRM pmopovv va meptlappdvovv 6Aa ovtd o
VTOGUGTNULOTO KOl avéioyo pe TG avaykeg 1Tng kdéOe emyyeipnong va
YPNOLOTOOVVTOL OO OO aVTE XPEWILETOL MOTE VO KAADWYOLV TIS OVAYKES TNG
emyeipnone. o mapddetypo av pa emyeipnon epapuocet apywkd to CRM and 1o
TUN O TOANCE®V, TOTE Umopel va, VAoTomOel apyikd LOVo TO EMYEPNGLOKO KOUUATL EV
cuveyela va evepyomomBovv Kot To VITOAOITO VTOGVGTHUATO OTOTE AVTH YPELGTOVV
(Zvpemvidov ko Karating, 2008).

1.3. IMieovektipota and v évraln Tov CRM ety emyeipnon

Youpovo pe épevva tov Harvard Business Review, moAAéc etaupileg pmopodv va
avénoovv 1o tlipo Tovg kotd 100% datnpdvrog Eva 5% emmiéov tng merateing TnC.
EmumAéov Ommg éxovpe avapépel Kot vopitepa TO Vo OTOKTNGELS va VEO TEAATT glvarl
eNTO PopEg axpidtepo amd To va Olatnpnoelg Tov Non vrdpyovta. ‘Etol, to CRM
umopet vo avé&noet 1o kEPSOG TG EMYEIPNONG JATNPAOVTOS TOVG KAADTEPOVS TEAATES
(Koopdrog, 2004, Xvpemvidov kot Kaiatling, 2008).

Axoun eqv 1 etopio amoKTNGEL OTEVOTEPEC TMEAUTEINKES OYEGELS, PEATIOVEL TNV
KOVOToiNon Tov TEAATN, YEYOVOG TOAD OTMUOVTIKO OV  OVOAOYIGTOUUE TS O
IKOVOTIOINUEVOG TTEAATNG, €YEL TPOOTTIKEG Vo yivel motdg meddtng (Goodman, 2006 ,
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Zvpewvidov ko Karatling, 2008). Eniong moAd onuovtikd yio v entyeipnon eivor 1o
avOpdmvo duvapikd 1o omoio amacyoiel Oa delyvel emayyeApotiopnd kot meldapyeio
oTIC empEG Tov pe Toug teddteg (Anderson and Kerr, 2002, Xvpemvioov kot Koiotlng,
2008). EmmpocHétme, av n wavomoinon twv meAatdv £xel O18pKELD, ETITVYYAVETOL
HEYOADTEPT] AOd0TIKOTNTA. AVTO onuaivel Tmwg Oxl LOVO Ol VILAPYOVTES TTeAdTeS Oa
KOVOLV TEPIECOTEPES AYOPES, OALA Oa LetwBovV kat Ta ££0da Yo T TPOGEAKVOT VEWV
neratov  (Massey 2001, Ntévumex, 2011). Apa Aoutdv, m vAomoinon &vog
oAokAnpouévov ocvothuotog CRM  (e-CRM), emipépet moAAG kot  onuavtikd
TAEOVEKTNUATO OTNV EMYEIPNON 0QOL TPAOTH OUNOS KOAVTTEL TG TPOoLToBEcELg
vioBémong kar oflomoinong tov epappoydv CRM (mov Oa avaidcovue oto 4°
KePAAao) ®ote va dmoel T Odvvardotnta oto cvotnuo vo: (1) Peitidoer Tig
ddkacieg, (2) mpooeépel eEumnpéTnon LYNAOD EMITEIOL TAPEYOVTIOS TOVTOYPOVOL
QUIKEC vmnpeoieg otovg meAdteg, (3) VAOTOMGEL OTOXEVOUEVEG EKOTPATEIES
TPomONoNC HE HEYAAO TOGOGTA EMTUYIOG Ko EUQOVT amoteAéouata, (4) HELDOCEL TO
KOGTOC 7OV TPoépyetol €ite amd elmelg OldiKacieg €ite amd SVGOPESTNUEVOLS
nerdteg (Mdavtikag, 2005, Zvpewvicov kot Karatlng, 2008), (5) oavrpetomicst
EMTUYNUEVA TIG OIKOVOLUKEG TPOKANGELS TOV SLodkTVOV, (6) LITOSTNPIEEL TOAVTAOKES
emyepnookes dwdwkacieg, (7) aviAnost mAnpogopiec amd TOAAG EMYEPNCLOKA
cuoTiuata, (8) yopdéel T HEALOVTIKY ETLXEPNGLOKT CTPATNYIKN YOPIG Vo emavordPet
T AGOn 1tov  mapelBoviog kot (9) Pektiwoer ™V WPOGEYYION  TPOG  TOLG
QOO0 TIKOTEPOVS TEAAUTES GTOXEVOVTAG GTNV AVENCT TG EUTIoTOcHVNG TOVvG (Anderson
and Kerr, 2002, Zvpemvidov kot Koiatlng, 2008).

Téhog, obpewva pe tov Yopokdakn (2001) pe ™ ypnon ovotmquatov CRM ot
EMYEPNCELG ATOKTOVV: 0) OENON TOV TOANCEDV KOl KATO GUVETELN KOl TOV £600®V
To0VG, PB) uelwon Tov KOGTOVG, Y) YPNYOPOTEPT TPOCAPLOYY] GE TLUYOV OAAAYES TNG
ayopdg Kol 8) amAOToinoT EGOTEPIKTG OPYAVMOT|G.

1.4. Mapayovteg emroyiog Kot arotvyios Tov CRM

Ta dwBéoipa eAAnvikd epmelpikd dedopéva emPePordvovy Ta debvn oyeTikd pe to otL
eEMOTPEPEIG GLYYPOVOL OPYAVIGLOTL OEGUEDOVTOL GTNV VI0OETNON UIKG OAOKANPOUEVIG
otpatnyikng CRM, emnevovoviog oe teyvoroyikd cvotipato (PA. evosktkd Xapoyn,
2010, Kootapdg kor Ko, 2008). Katd cuvénela v 0écpevon va €6TIAGOVY TPOG
TOV TEAATN OVOTTUGGOVTOG TNV TEANTOKEVIPIKY] PLAOGOMi0. € OAO TO TPOCOMIKS -
&yovtag mhvta avoryt ypauun emkowvaviag pe tovg merdteg (Kootapdg kot Koila,
2008, MoAwovptng kot Kaverdomovrog, 2005). Eivon epmeipikd amodederypévo 0Tt glvarn
N avtiotaon oty aAlayn pmopel va elval kot o peYoAdTEPOG AOYOG amoTLYiaG £VOC
CRM mpoypdppatog (PA. evoeiktikd Kootapdg kot Korha, 2008). Zvvenmg, yio tnv
EMTUYIOL TOL TPOYPAUUOTOS TOTOTNTOS TEAATOV YPEWLETAL KATAPYES YVMDOT KOl €V
cuveyela peydAn vrootpin amd ToVG EGMTEPIKOVS TOPAYOVTIEG OAMV TMV TUNUATOV
(BA. evoewtikd Gummerson, 2004).

To khedi tov emruynuévov cvotnuatog CRM givar 1o ytioo tov cootdv Pdosmv
amo v opyn (Zvpewvidov kot Koaiatlng, 2008). Avtd apopd oAdkAnpo to mraicto,
TNV TOMTIKY] KOl TNV TEAATOKEVTPIKN CTPOTNYIKN UE TNV omoia Oa Aettovpynoet pio
enmyelpnon amod dxkpn o€ dKpn, Amd TUNUO GE TN Kot 0O TO AVATEPO EMIMEDO £WG TO
katdtepo (Payne and Frow, 2005). Zuvenmg, N ekmaidevon tov epyalopévov kat M
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amOKTNON TMEANTOKEVIPIKN QIAOGOPI0G, amotedel Kpioio mapdyovto. Emyeipnoiokd
TPEMEL VO AVOAVCEL KavelG oe kafe Tunuo OAOVG €KEIVOLG TOVLG TAPAYOVIES TOV
emnpedlovv T oyéomn He Tovg mEAATES Kol Vo eEgTdoetl Twg Ba gumiakoby oto CRM
npdypappo. Teyvoloykd sivor 1dwaitepa onuovtikny n emhoyn evog CRM cvoetipotog
ov Ba vrootnpi&el to TpoOypoupa cvvolkd (Anderson and Kerr, 2002). Amouteiton
TPOGOYN AOTOV Y1aTl 1| oTpaTNyIKn opeirel va kabopilel v emAoyn g TeXVOLOYiNG
(Anderson and Kerr, 2002).

Me Bdon oyetikéc eAAMVIKEG PEAETEG, TO TPAYLOTIKO TPOPANUL oTNV HEST EAANVIKY
emyeipnon eivor n advvapio 1Goppomiag TG ETOPIKNG KovAtovpoc pe v CRM
TPOCEYYION GTO GUVOAO NG, ONAOST OTOLONTOTE GTOLYEIN TOV TPEMEL VO, GLVOOEVOLVV
éva, ovoTNHO Piog EMYEIPNONG MOTE QVTO VO, AEITOVPYNOEL GOOTA KOl OTOTEAEGLOTIKA
amd 1o otehéyn g etaupeiag (Iavraldomoviog, 2004, Xvuewvidov ko Korating,
2008). TToArég etanpiec Bempovv mwg too CRM mpoypdupatoa Aoyioutkod kabopilovv
KOL TN OTPOTNYIK] TOVLG, KATL oL amodederypéva dev 1oyxbel. H otpatnykny pog
emyeipnong kabopilel v emAoyn g te)voAoyiog Kot Oyt 1 TE(VOAOYia TN GTPOTNYIKY|
(Anderson and Kerr, 2002). Xopewvoa pe tov Mavtika (2006), vrapyoovv &L (6)
cuvnbiopéva Aabn mov kdvouvv ot gtapieg otnv gpappoyr twv CRM cvompdrtov to
omoia oyetilovtar pe v el kabodnynomn, v TPOPANUATIKY OAOKANP®GY, TO
TANPOQOPLOKE cuoTHat, TNV EALEWYT EekdBapns pakpompoBeoung oTpaTNyIKNS, TO
AovOaGHEVE SEQOUEVMV KO TV OVTIOTOGT A0 TOLG YPTOTEG.

Ao, cuyvh epmddlo Tov avTipeT®miCovy ol emyelpnoels katd v gpapuoy] CRM
cvotnudtov elvar n advvopios O0IKNTIKNAG Opyavmong mov Umopel va PmepOEWeEL
VTOAMAOVG Kol TEAATEG KO Ol VEES TEXVOAOYIEG TOL  YPNGLLOTOOVVIOL YOPIS Vo
vrdpyel To amapaitnto Bempntkd eminedo yo t1ic CRM otpatnycéc (Cap et al, 2003 ,
Nrtévumek, 2011). Ot Mendoza et al (2006), oe £pgvva Tovg og deiypa 700 entyepnoewv
cuvoyifouv tpetg (3) Adyovg amotuyiog: (o) opyavetikés adiayés (Le m0cootd 29%),
(B) mwkpn katavonon tov CRM (pe mocootd 20%), (v) otoyéc CRM wavotteg (pe
m0600T0 6% ) Kor (0) avurmap&io emiyelpNoK®OV TOKTIKOV/ adpdveln (e TOGOGTO
22%). To CRM oev eivar amld éva Aoyiopkd, 1o CRM egival puo meAatokevtpikn
GTPOTNYIKY TOV OonTel QAAOYY] EMYEPNUOTIKNG OKEYNG BoTe v fondnoel v kdaOe
eToupio va amoKTNoEL aviayovioTiko misovéktnua (Ntévumek, 2011).
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KE®AAAIO 2: ANAAYZH YITAPXOYXAYX KATAXTAXHX

Y10 Kepdlowo 2 mapovotdletar M LTAPYOLGO KATAGTOCY 7OV EMIKPATEL OTIg
eMYEPNOELS Kat 0 pohog mov €xel to CRM og avtéc. Apyikd yivetat pia oAb cOvioun
ava@opd otn maykoouo oyopd tov CRM kot otov tpdmo mov cuvvoéetar pe v
eMvikn ayopd. Ev cuveyeia avoldeTol 1 KATAGTOGT TOL EMIKPOATEL OTIG EAANVIKES
emyePpnoels, Paciopévn katd KOpo AOY0 OE OTATIOTIKEG HEAETEG, OOTE Vo
TOPOVGLACOVE OGO TO OLVATO MO GLYKEKPUYEVO KOL O OVOAVLTIKE TNV KOTAGTOOM
oL eMKPATElL 0TS EAMMNVIKEG emyelpnoels. To Kepdloto avtd Exel doundel wg eENc:
2.1. To CRM oty eéAAnVIKY| Kot 6TV ToyKOGULO, ayopd.

2.1.  To CRM oty eAAVIKI] KO 6TV TOYKOGHLO 0yOpa.

To CRM egpgaviomke otnv EALGSa yio mpdtn @opd mpv and mepimov 15 ypoévia. Ta
TPMOTO, GLOTNUATO OYESIOTNKAY (OCTE Vo LWOGTNPIEOLY HOVO €va TUNUO. NG
emyeipnone. Oupwg, katd To Oevtepo  otddo  e&éMéne, avamtuyOnkoav mo
oroxAnpopéveg Aoetlg (Kpntikov kot Payovtng, 2003, Mriépn kot Miyaiakomoviov,
2006). 'Hon épevvec amd 1o 2001, mpoéPfrenav toyvtatn aviamtuén tov CRM oty
EMLGda, coppwva pe v mpdt peydan épevva yio to CRM oy eédinvikn ayopd, cto
m\aioto d1eBvoic épgvvag oe 14 ydpeg (CRM2day.com).

BéBaia oy EALGSa, €wg to 2006, dev eiyov yiver aflddhoyeg peréteg mov va
SLUOPEDOVOLY o, EVKPIVA €1KOVA Yo TV vwoBEmon CRM (BA. evdektikd Kovromidn,
2012). Ot mpounBevtéc tétolmv GLoTHUATOV Eiyay pa (Teploptopévn) eikdva , 1 oroio
Tpoépyovtay Kupiwg omd TNV TANPOEOPNCN TOL TOLG TAPEXOV Ol TOANTES KOl TO
tuquoa marketing. To 2006 wpaypatomomOnkav ovo €pguveg pe okomd v Eekabapn
amotutmon s CRM ayopdg otnv EALdda. Axoun to 2008 mpayportoromdnke o
épevva amd 10 Epyooctmpio Marketing tov Owovopkod IMavemomuiov Abnvov
(A.La.R.M.), oyetikd pe 11g mpovimobécelg emtuyovs vAomoinong CRM amd edAnvikég
EMYEPNOELS, TNG omoiag PéPara Tar amoteAéopato dev ameiyov 1O1{TEPA LE OVTA TOV
Kataypapovtol o€ d1efvEg eminedo.

H épevva tov Tordvn (Mmovng, 2010) omodeikvier mog ot CRM  epappoyég
ypNooroovvtol 1 mpokeToaw va  ypnoipomombovv dueca omd TIC EAANVIKEG
EMYEPNGELS KAODG TO GLUTEPAGLATO TOL TPOEKLYOV AO TNV £pgvva eivan ta €ENG:
(1) O Babuodg wavomoinong and v epapuoyn CRM ftav vyniog oTIC TEPIGCOTEPES
enyepnoelg mov epapuolovv CRM, (2) O Adyor gpapuoyng cvykevipmdvovion o€ 4
Baowée xotnyopieg mov eivor o peydAog oplBuog meloatoAoyiov, M avdykn
TUNpatoToinong ayopdc, n avénon modtntog Topeyouevav After Sales vinpeciodv kot
n otoyxevon Marketing Campaigns, (3) Katd ™ Afyn g omdeoaong EUTAEKOVTIOL TO
obvolo tov Atevboveewv (IT, Sales, Marketing) piog etopeiog, omdte amotedet
oTPATNYIKNG onpociog andeact Kot (4) 6ceg to 80% TV €TOUPEIDY TOL deV drabéTovV
non CRM epappoyn avayvopilovv ta o@éAn Kot mpotifeviar vo mpoympnoovy Ge
EQUPUOYT TOV EVTOC TNG eMduEVNS 3eTiag.

e avtd to onueio a&ilel va mapabécovpe TV Epevva mov dlepevviOnKe Kat avaAvOnke
and6 to CRM2day péow online gpappoyng, katd tnv mepiodo 5 lovviov émg 5
YemtepPpiov 2001, 6mwg avT| TOPOLOIAGTNKE OTNV JLOOIKTLOKY TOTOOEGiO TOL
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ePR.gr. Xmv épevva, ovpupetelyav 294 otedéyn emyepnoewv amd 14 g
votioavatoAkng Evpomng kot 263 oteAéyn emyepnoewv omd v EAAGda. Ta
amoteléopato £6e1Eav OTL Ta oTEAEYN emyelpnoewv and v EALGSa cuppodvnoav ott
1o CRM amotehel pio omd TIC OMNUOVTIKOTEPEG TPOKANCEIS mov Oa kAnbodv va
QVTILETOTICOVV 01 ETLYEPNOELS TOVG TO TPOGEYN XPOVia. Me mocoatd 58%, ot EAAnvec
enayyehpatiec Oewpodoov ToAD onuavtikd BEpa yio Ty enyeipnon Toug va viobeTnoet
v CRM mpocéyyion evidg tov enopévov 12 umvav. O onpavtikdtepog 6TdY0g mov
EMOIWKOV VO ETTUYOVV 01 EAAMNVIKEG emyelpnoels péoa amd To CRM givor i dtorrjpnon
TOV VOOTApEVOV TeEAoTOV (24%) KoOMOG Kol 1) OTOTEAECUOTIKY OlElplon ToV
artnpdtov tovs (21%), otdxol Tov dopopomolovvTal o€ LEYAAO PabLd GTIG VITOAOLTES
yopeg (Kovtomion, 2012).

Muepa n maykosa ayopd tov CRM mapovoidletl ovveymg avodikég tdoelg. Ot ClOs
tonobétnoav 1o Customer Relationship Management (CRM) w¢ v No. 8
TpoTEPaOTNTE TOovg Yoo To 2012, cvppwva pe debv épevva avdapesa oe ClIO g
Gartner Executive Programs. To CRM avéPnke 10 0éogic 6TIC TPOTEPAUOTNTES TMV
CIOs og oyéon pe mépuat, 6mov ftav No 18. Emmpdcheta 1 Epguva copmépove 0Tt ot
AtevBbvovteg XopBoviol (CEOS) avépepav 1o CRM g v Mo onuovtiky mepoyn
emévovong yo. T Peitioon tov business tovg ta emdueva mévie ypovia. «H eotioon
GTOV TEAATN €lval OAOEVO KO TTO CTULOVTIKY Y10 TOVS NYETEG EMYEPTOEDV, TAPOLOVS
TOVG YOAETOVC KapoVs TG afefatdtnTog Kot AMTOTNTOC», CNUEINCE O AVOAVTAG TOV
olkov. «To 2012 1o otehéyn mov acyorovvtor pe 10 CRM oavtetonilovv v
npoKAnomn g coPapotntog tv social media -6yt wg axdpo Evo Kavait- oALG ®¢ Evov
véo tpomo va, kavovv business».Ta £écoda amd to Aoyiopkd CRM diebvag éptocav ta
12 d1c. doh. 1o 2011, mapovoialovtag avénon 13,5% oe oyéon pe 10 2010, evod
mpoPArémetan 01t Bo avénbel katd 7% 1o 2012. H Gartner ektipd 0tt 1 avdntuén Oa
npoéldel amd to Software as a Service (SaaS) kot Cloud Computing. To 2011, to
€c000 amd T0 PovTéEAO SaaS cvvictovcav 10 32% TV GUVOMKAOV £600®V TG 0yopas
CRM evd avapéverat vo, avénbodv katd 16% to 2012. (Netweek, 2012).
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KE®AAAIO 3: OGEQPHTIKO IMAAIXIO

To xepdAaio 3 mapovotdletl o OepnTiKd TAAIGLO TN TOPOVCOC TTLYLUKNG EPYACING, M
omoia. otpiletar ot Bewpia Zvumepipopds CRM oduewva pe 1 OBsompntikn
Tpocéyyon oto Gpbpo tov Labus ko Stone (2010). £t Oswpia Xvuneprpopds CRM
tov Labus kot Stone vrdpyovv entd (7) Oempnticég mpooeyyicelg yioo v Katavonon
evog ohoxkAnpopévov CRM. Yiofetovtog pio amd avTég yio TIG avAayKeS TNG TapOVGHS
TTUYLOKNG, TOTEVOVHE OTL Umopovpe va odnynbovpe ce éva AOYIKO GLUTEPUCLLOL
GUUOMVO, LE TO. ELPNUATO TNG PPAOYPAPIKTG EMGKOTNGTG KLl TOL ELPIUOTO OO TNV
avaALON TOV HEAETAOV TEPUTTOCE®MV. To Topdv Kepdiaio £xel doundel wc e€ng: 3.1. H
Bewpio Tov Labus kot Stone, 3.2. H Oswpnrtikn npocéyyon, 3.3. Ot cvuvOnkeg g
Bewpnrtikng mpocyyiong kot 3.4. Orvmobéoelg g BempnTIKng TPOGEYYIoNC.

3.1. H 6copio tov Labus ko Stone

To G&pBpo twv Labus ko Stone (2010) mapovcidlel por mPOGEyyon yio NV
avakdioyn avtdc Ocwpiog Zvunepipopdc CRM Baciopévn og gumelpikd Oepeiopévn
Bewpia. H Oeopio Zvunepipopdc CRM avapépetal oe entd cvoyetilopeves peta&y
tovg ontikég Tov Customer Relationship Management (CRM), oyetikd pe t dayeipion
TOV ETAPIKOV GYEGEMV UE TOVG TEAATEG GE KAAOOLG TAPOYNS LINPESLOV OTMG VTOG
tov miemwowoviov H épevva éywve pe po tpomomompévn pebodoroyia, v
«Glaserian Grounded Theory» pe oxomd o véa dmoyn vy to CRM.
[TpaypotomomOnkay cuvevtedéelg 6e OAOKANPO TOV KOGUO, GE TOPOHYOVS VINPECLOV
aALG Kot etoupikovg mehdteg. Ta dedopéva cvykevipmOnkayv, emeepydotnkay kot
TOPOVCIACTNKOY (CTE VO OMOKTNAGEL 1 épevva TN TeMKN ™S popen. To teAikd
amoteAéopato £0elEav OTL émpene vo vapEel po olMotikn dmoymn, o CRM holon
(holon opiletar éva ohoTNU TOV Eival GLOTHO 0P’ EQVTOV TOL KOOMS Kot Vo LEPOG
dAov cvotnudtov), 1 omoia Bo amaptiletar and entd aAAniooyeTilOpevo LOVTELQ,
mov Ba potdlovv pe potifa. Mo olokAnpouévn mpocéyyon, Kabmg kol n nyeoia,
ATOOEKVVOVTAL KOBOPIGTIKNG onpaciog, o€ ovtifeon pe 1o Aoyiopikd. Ot tpoceyyicelg
HE KEVIPIKO AEova TO AOYIOUIKO Ogv kaTOpODOVOLV Vo €YouV pHoKpOTpOdecua
amoteléopato 00Tl Oev  glval  OMOKANPOUEVEG TPOGEYYIGES KOU  OITOKAEIOLV
«evaicOntay Bépata 6TOC T0 poviéro opyavmonc. Ta mepiocdtepa keipeva cuyva dev
€YOVV OYEOM UE TNV EMYEPNUOTIKY TPOYUOTIKOTNTO KO OVOPEPOVTOL GE QPTPNUEV
povtéda CRM. 'Etot Aowmdv, o porog avtod Tov apBpov eivar vo avadeiel 6Tl ot
peAETEG, Yoo va glval LoKpoxpOvia OmoTeEAECUOTIKES, Oa mpémel vo meplhapfavovy
TPOCEYYIGEIS e KEVIPIKO AEOVA TNV NYECTO KoL TOVG ETAPIKOVS TEAATES, TOV TOTE MG
TOpa dev elyav dtepeuvn el TANpwG.

3.2 H Ocopntikn mpocsyyion

Youpwvo pe tov Labus ko Stone (2010) vmdpyovv ov €ERg mPoceyyiceES TOL
orokAnpopévov CRM: (1) CRM povtého nyeciog, (2) CRM povtého otpatnyikng, (3)
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CRM povtélo opyaviopov, (4) CRM povtého tg dwdikaciog, (5) CRM poviélo
ovotnudtov, (6) CRM povtédo telotodv kot (7) CRM poviélo pétpnong.

Mo Ti¢ avdykeg ™G TapovoAs TTLYOKNG epyaciag Ba viobBetoovpe ™ OgvTEPN
mpocéyyion. H cvykexpiuévn mpocéyyion apopd tv vAOTOINGM TOL HaKPOTPODEGLOV
oxedopoy tev evepyeldv tov CRM kot to oyedlacpd tov oopopov TOT®V
oTPATNYIKNG ovumeplpopds. To poviého avtd (Tng otpoatnykng), mailel kaboploTikd
pOLlo 010 cuvoMko povtélo CRM, av kou amoteleiton poAG amd 21 Katnyopieg kot
W00 TEC. AVTO TO HOVIEAO OOYOAEITOL UE TN GCLUTEPIPOPHE TMV UELOVOUEVOV
npoypappdtov CRM, pe v arnotvyio tov oyediov 1 Tov £pyov mov eival oe e£EMEN
KOODS KOl [LE TNV KOTOVONOT TOV OVOYKOV TOV TEANTOV TNG ETALPLOG KoL TIC TOANGELS
VINPECLOV TNG «ETOUEVNC YEVIACH. To HOVTEAD aLTO AouOV £xEl OG PACIKO TOV GKOTO
™ PBertioon tov tpotofoviiwv tov CRM. Ewdwdtepa, epapudlovtag 1o pOVIELO
aLTO, TOPOUTNPOVUE TG OYXETILETOL 1010TEPA [LE TO LOVTEAD TOV TEAATMOV OAAL KOL UE
TO HOVTEAO HETPTONG.

3.3. O ovvOnkeg TG Be@pNTIKIG TPOGEYYIONG

OrvmoBéoelg mov woyvovy amd T cvykeKpévn Bewpntikn tpocéyyion tov Labus kot
Stone (2010) amoppéovv amd tov vYNAG Babud cvoyétiong tov CRM cuotudtov pe
M Ocwpia Zvuneprpopds CRM. Katainyovtag, éxovpe mmg yio vo gival emtuynpévo
éva ovomnua CRM oe pio emyeipnon mpémel va oyetiCeton dueca pe t Osopio
Yvuneprpopdc CRM. To cvompa CRM, énog yvopilovpe anotehel Eva moAvddoTaTo
TEXVOAOYIKO Koataokevoouo. Amd v dAAn mhevpd, ovoidoviag  Osopio
Yvuneprpopds CRM damictdvovpe mog avapepetorl o€ entd cvoyetilopeveg petasd
toug omoyelg tov CRM, oyetikd pe tn Sloxeiplon TV ETOUPIKOV GYECEDV LE TOLG
nerdres. 'Etor mpocapuodlovtog Ty 2mn mPocGEYYIoT TOL HOVIEAOL GTPOTINYIKNG GTOV
Tpomo Aettovpyiog Tov CRM cuotnudtov SomeTOVOVUE TOC HE TO GLYKEKPLUEVO
LOVTEAD DTLAPYOVV EVVOLEG GTEVO GYETIKEG KOl OAANAEVOETEG KOOMG M emTvyio VoG
CRM ovotipatog Baciletot dtaitepa 6Tov HoKPOTpOOEGLO GYEIUCUO TV EVEPYELDV
tov CRM Kot 610V 6010610 TV d10QOp®V TOTMOV GTPATNYIKNG GUUTEPLPOPUS.

3.4. OvvroBéoers TG OcpNTIKIG TPOGEYYIOoNG

H 0eopnrtikn mpocéyyion twv Labus ko Stone (2010) amotelel onpavtiki cupfoAn yo
NV Katavonon tov evwolmv g Oswpiog Zopnepipopds CRM ota miaicia tov CRM
cvotudtov. H @smpia Zourepipopds CRM oyetileton duecsa pe T 6ot Asttovpyia
evog CRM ocvotpatog. Emiong avaeépetar oe entd cvoyetildpeveg HETAED TOLG
anoyelc Tov CRM, oyetikd pe ) O1o)eipion TV ETAIPIKOV GYECEDV E TOVG TEAATES.
H ocvppoin Aowdv g BempnTikng mpocéyyions, Hog TopEyxel otowyeio yio Tig entd
ovoyetilopeveg petald tovg amdyelg tov CRM. Avoidovtag tn oe0Ttepn TPOGEYYIoN
TOV HOVTEAOL GTPOUTNYIKNG OLOMICTOVOVLE TN Be®PNTIKY] CLUVEICEOPA GTN KaTavonom
™G omotg ypnong tov cvotnudtov CRM. Eeapuolovioc Aowmdv 10 poviédo g
oTpaTNYIKNG TS Oswpiog Zvpneprpopds CRM twv Labus kot Stone (2010) otn perét
HOG, OLMICTOVOLUE TMG TO HOVTIEAD OUTO TPOYUOTOTOlEL TOV  UOKPOTPOHEGLO
oxedlacpud tov egvepyeldv tov CRM kot 10 oyedocpd Ttov dapopmv TOHTMOV
oTPATYIKNAG cLUTEPIPopds. To poviélo avtd (tng otpatnyiknc), mailel kaboplotiko
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POLO OTO GUVOMKO HOVTEAO, OCYOAEITOL LE TN CLUTEPIPOPH TOV UELOVOUEVOV
npoypappdtov CRM kot pe tv amotvyioc. tov oyxediov 1| Tov €pyov mov eival og
e€EMEN kabBDG KoL PE TNV KOTAVONON TOV AVAYK®OV TOV TEAATOV TNG ETAPIOG KoL TIG
TOANCELG VINPECIOV TNG «EMOUEVNG YEVIOCH. To povtédo avutd Aowmodv €xel oG Pactkd
oV oKOTd TN Pertioon Twv TpmTofovAidv Tov CRM. Etot Aowmdv gvkola dlomoTdVEL
Kovelg mwg vy v emroynpévn ypnon evog CRM ocvotiuatog ypeldleton va
akolovOnoovpe éva amd to €ntd poviéda G Ocwplag Zvumeprpopds CRM pe
KOTOAANAOTEPO VO BewpoVLe EUELS, TO LOVTELO TNG OTPATNYIKNC.
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KE®AAAIO 4: BIBAIOTPA®IKH EIIXKOITHXEH

210 40 kepdiao mapovotaletar M PPAOYPAEIKY ETIOKOTNON YO TO HOVTEAO TNG
dlevpupévne emyeipnong, TOLG MOPAYOVTIEG TOV EMOPOVV GTNV OAOKANPWOOT TMOV
ocvomudtov CRM xar ERP, ywo evalloktikég emiyeipnolokés AOGEC mOvVR o1
Oloyelplon TELUTEIKADOV GYECEDV KOl TEAOG Y10 TOVS TOPAYOVIES OV EMOPOVV GTNV
vobétmon kot aélomoinon tov epappoydv CRM. To mapdv kepdiono Aoutodv Oa
SopopemBel wg eéng: 4.1 To poviého NG OlELPVIEVNG EMLYEIPTONG KOl TOPBEYOVTEG
mov emdpovv 6tov Padud olokMipmong tov cvotnudtov ERP kxar CRM, 4.2 Ot
EVOAMOKTIKEG ADGES Yoo o emyeipnon ywoo ™ Owoyeiplon Tov oYE0EMV HE TOVG
nerdteg, 4.3 O mapdyovteg mov emdpovv otov Padud vioBétnong kot a&lomoinong Tov
epappoyd@v CRM kot 4.4 Zovoyn kot epunveion Twv evpnuatov g PPAoypapikng
EMOKOTNGO|G.

4.1 To povtého NG dEVPVUEVIG EMYEIPN OGS KAl TAPAYOVTES TOV EMOPOVV GTOV
BaBpo oroxkiipmong Tov cuetnudrov ERP kar CRM

e éva, ToAdTAoKO Kot paydaio PHETOPAALOUEVO eMElpNOLOKO TEPPAAAOV, OL EVVOLEG
NG OAOKANPMOONG, TNG OIAEITOVPYIKOTNTOG KO TNG OLOPAVELNS TOV EMLYELPNCLOKAOV
OLSIKAGIOV KOl TANPOPOPLIK®DY GUOGTNUAT®V OmTOTEAOVY PaciKO 6TOYO TPOG emiteLENn
(Goel, 2009, Tpiavtog, 2010). H cvveyng e&EMEN g teyvoroyiag TG TANPOQOPIKNG
ECTIOOTNKE OPYIKA OTNV €MiALGON OgldTOV OAOKANP®ONG Yo TNV EVOOEMYEIPNCLOK
Aertovpyior pe teEMkO amotédecpo TV avdmtuén TtV cvotpdtov  dayeipiong
emyepnolokov woépwv (Enterprise Resource Planning - ERP). Ta cvotiupata ovtd
vrooTPilovy TNV EKTEAECT] TOV KOOMUEPIVAOV AEITOVPYIDOV LOG ETLXEIPNONG LE GTOYXO
TNV OUTOUOTOTTOINGY] Kol OAOKANP®OON TV POCIKOV EMLYEPTUATIKOV OUOTKAGIOV
KaOdg Kot T GLYKEVIP®ON eVINi®V OEOOUEVOV KOl TANPOPOPIOV HE duvatdTnTa
GpEOTG TPOOTEAACTG GE OAOKAN PN TNV EMLYEIpNON.

Ouwg, yeyovota 0nmc 1 01elpLuVoT TOV AyopdV GE TAYKOGUO eminedo, n 6Evven tov
avTaYOVIGHOD, 1 GUikpuven Tov KOKAov (NG tv mpoidviwv, ot avénuéveg ko
OTTOLTIOELS TOV TEAATMOV, 1 PAydoio. Kol GUVEXNG OVATTLEN TNG TANPOPOPIKNG KOt
EMKOWVMVIOKNG  TEXVOAOYIOG Kol Ol OOIKTVOKES EMUXEPNUATIKEG TPOKANGES HECH
00MNYOUV TIG EMYEPNCEIS GE TEAUTOKEVIPIKES GTPOTNYIKEG Kol TNV LWBETN O VEWV
NAEKTPOVIKADV EMLYEIPNUATIKAOV LOVTEAWDV.

‘Etot Aoudv, ot apuddior yio v avamtuEn Kol VTooTnpEn TEXVOAOYIKOV AVGEWYV,
TPOSTOODOVTOG VO TPOGOUPUOGTOVV OTIG EEAIEEIS KOl OTIC VEEC TACELS KOl TPOKANGELS
NG EMYEPNCOKNG OTPATNYIKNG, KAAOVVIOL VO TPOCEYYIGOLV KAOE EMYEIPNUOTIKY
Opaon mov aPopd ToV TEAATY|, ASI0TOIMVTOS KOl TIG SOVVATOTNTEG TOL SLUOIKTVOV, DGTE
va vrootnpilovv amoteleopatikd ™ dwyeipton tov tedatelokdv oxécemv (Customer
Relationship Management - CRM) (Delto, 1998 , Koopdac, 2003).

Ta ocvotuato Olayeiplong meEAOTEWNK®OV OYEcE®V elval TALOV omapoitnTo Yo TIg
EMYEPNGELG TOV €MBVUOVV Vo cuveyicovY TV €EEMKTIKT TTOPEID TOVG GTO GLYYPOVO
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avtayovioTikd mepiBaiiov. Ot mpounbevtéc Aoyiouikod CRM (e-CRM) kai ERP,
avayvopilovtog v avdykn vy gved&io KOl OMOKANP®ON  EMYEPNCLUKOV
CLUGTNUATOV EMKEVIPOOAY TIC EPELVNTIKEG TOVG TPOCTADEEG TEPA OO  TOV
OVTIKELLEVOSTPAPT TPOYPOUUOTIOUO KO TO. LOVOAOIKA GLGTHUOTO TOL TapeAOOVTOG,
pog Vv avdamtuén «application components» Paciopévov oty apyttektovikn SOA.
XopoKTNPIOTIKA TOPASEIYUATO TTOV EVIAGGOVTAL GE QTN TV TEPIMTOGCT OTOTEAOVV TO
NetWeaver tg SAP, to Fusion tg Oracle kot 1o BizTalk tg Microsoft. Avtd ta
TOKETO, AOYIGUIKOV ENMEKTEIVOVV TNV TOpadoctaky] Asttovpyikdtnto twv ERP kou CRM
(e-CRM) ocvomudtev, vroompilovtag SodIKTLOKES GUVOALAYES YPTOLULOTOIDOVTOG
vanpeciec SOIKTLO. KO TOPEYOVTAS TN OLVATOTNTO OAOKANPMONG ETEPOYEVDV
TANPOPOPLOKDOV GLOTNUATOV. Tavtdypove, GUVATOTEAOLV TOV TPOSPOUO NG VENG
YEVIOG TANPOPOPLOKOV CLOTNUATOV TO ONOiol TOPOLGLALOVIOL OTN CULVEYEW TNG
dumhopatikng epyaciog (Goel, 2009 , Tpiavtog, 2010).

4.2 O evoALoKTIKEG AVOELS Y100 pLo emyeipnon Yo TN dwayeipion TV oyfcemv pe
TOVG TELATES

To peyaAdtepo mPOPANUO TGOV TEPICCOTEPMY  EMYEPNOEMY YO TNV  OTOPACT
viomnoinong evog CRM ovotiuotog (e-CRM) avdystoar 6t00g TTEPLOPIGHODE TMOV
ECMTEPIKMDV GLOTNUATOV dloyeiplong entyepnolokadv topwv (ERP) kabdg tov Aommv
cuoTNUdTeV KANpovoulds Kot vnoidmv TAnpogopidv Zvyva to cvotiuota ERP givat
Wwaitepa OHGKOAO VO TPOGUPLOGTEL GTIC IOAHTEPES OVAYKES Kot TOV TPOTO AELTovpyiog
pog emyeipnong, Kobmg amontodvror ToAVAPIOUES APYIKOTOMGELS, JOGVVIECELS e
GAAo. GLUGTNUATO KOl TPOTOTOWGELS TOL VLIAPYovtog cvotiuatog (Ilavayomodiov
2012). Ta ovotiuoto aVTO GYESACTNKOV Yo, VO LTOoTNPIloVY GLYKEKPIUEVES
gvdoemyEelpnolokeg  Oadikacieg, yoplc Opwg  vo  AapPdavovtoar  vmdéyn o
TPOYPOUUOTIOHOG KOL 1) TOPAKOAOVONGN 1TNG OYOPOOTIKNG OCLUTEPIPopds. Me
QOTELECLA, VO TTPOKVITOVV GNUOVTIKEG OVGYEPELEC OTIG CLUVOEGEIS KOl EMKOWVMVIES
avtdv tov cvotnudtov (Tpidvrog, 2010). Me v vmoot)pi&n olokAnpouévev
MOGE®V TOV GLVOEOLV TIG ECMOTEPIKEG OLUOIKAGIEG e TN OlOXEIPION TOV TEANTAOV KOl
TOV AOIAOV GCULVEPYUTAV, YPNCUOTOIDVINS KOL TIG OCUYYPOVES EPAPUOYES TOV
OL0OIKTOOV, TO VO KOTACKEVAOTEL amd v apyn éva KavoOpylo GOoTNUHO ivatl TOAD
EVKOAOTEPO TOPA Vo cVVIEDOVV Tpdobete epappoyég ota NoN vdpyovto. (Adebanjo,
2008).

Ot emyepnuotieg OU®S, TOL £XOVV ETEVOVGEL KATA KOPOVS GE TANPOPOPLAKT VITOOOUN
Kot avaPdOpion, dev givor £Tolot vor EEKIVIICOVV Lo OAOKANPOTIKG vEX ADGM Yo T
dwayeipion pag drevpvuévng emyeipnong (Kooudg, 2003). Q¢ ek tovtov, avalntodvrol
Moelg Tpog ToAAES KaTELOVVGELS Yo TNV AS10ToINGT TV VILAPYOVTIOV GLGTNUATOV Kot
NV €VOToiNnot Toug amod TG £ToNPies avamTuéng Kol VITOGTHPIENG TEYVOLOYIKDOV AVCEWV
(Pricewaterhouse Coopers, 2000).

Ot xotaokevaotéc CRM  ocvomudtov (e-CRM) duwc, €yovv  efedikevtel o€
KOOETOTOMUEVES EPUPLOYES Y10 CLYKEKPILEVOVG EMLYEPTUOTIKOVG KAAOOVS, OTTMC Yo
mapadetypa tpaneleg N acearotikég etaipies. [Mapampeitor Aowmmdv mmg Yo tovg
npoundevtég o1 onoiot e€gtdikevovtal oto. CRM ovotiuata (e-CRM) givon dwaitepa
OVOKOAO VO UTOPECOVY Vo TTETOYOVV TN StoAertovpykdtnta pe Tig vrodoués ERP,
KkaBmG Yo va supPel katt T€T010 B TPEMEL VoL VTTAPEOLY CNUAVTIKEG EXEVOVGELS Y10 TNV
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TPOGEYYION TG OYETIKNG TeYvoyvooiag (Thomas, 2001, Tpudvtog, 2010). 'Etotl avtol
TPOSTOOOVV VO, TEPLOPIGTOVV GE KIVIOELG EVPECTC AVGEMV SLUGVVOESNC UE EMUEPOVG
TUARote TG Aettovpywkottog tov ERP, evd ovolootikd 1o evolagépov  Tovg
mopopével otn Peitioon Kot 01elpLuVoN CLOTNUATOV/VTOGVGTUAT®OY  dloyEiplong
nehatelokmv oyéoewv (Wahlberg et al., 2009 , Tpidvrtog, 2010).

Amd o6oa Eyovue efetdost péypl TP, TPOKOTTEL OTL pio cOyypovn emyeipnon
OTTOLTEITOL VO YPNOILOTTOLEL TOAAATAG TANPOPOPLAKA GUGTIATO Y10 THV KOAVYT TOV
ouvorlov TV avaykov g H vmapén evog ERP dev eivor apketn. H vioBétmon evig
CRM 1yia Vv eac@diion Tov KOAONTEP®Y OLVOTMOV OTOTEAECUATOV, TpolmoBETel ™
dtoovvoeon kat TNV emkowvovia pe to ERP, 6mwg eniong kot pe 1o chvoro TV mopmv,
TOV TNYOV OEO0UEVOV KoL TOV EEATOUKEVUEVOV EQUPLOYDY TOV KOTE KOPOVS £YOVV
avantuydel. H Abon ot Pacikn avt avéykn o uropovce va ftav ta véag yevidg ERP
GUOTNLLOTO, TTOV EVOMUATMOVOVV EMUTAEOV KOl TEAATOKEVIPIKEG TPOCEYYICES. 26TOCO
aVTOV TOL €100VG Ol AVCELS amoToLy TNV ovaPaduion g LVTdPYoVsOS VTOJSOUNG,
ayopdlovtag véeg Adeleg YpNoNG Kot EVEATIGTOVTOG OTL o givanl pio AmOTEAEGUATIKY
TPOGEYYION.

A6 TV GAAN TAEVPA OUMC, pio VEX SuVATOTNTA TOV JPAiVETOL GTNV ayopd ivot amd
ETOPIEG TOV EMKEVIPMOVOVIOL G TEXVOAOYiEG Kol dadikacies O1oVvOEoNg TMOV
OEOPOV CLOTNUATOV HE TO KATOAANAO €VOLAUESO AOYIGUIKO, TO AOYIGUIKO
ohokMpwong enyeipnolokmv epappoyov (EAI) (Wahlberg et al., 2009 , Tpidvroc,
2010). Zvykexkpipéva, n EVvola auT OVOQEPETIL GTO AOYIGHUIKO TOV BpicKeTal avAaplesa
G€ L0 EPOPLOYTN KOL TO AEITOVPYIKO GUGTNO, TO OIKTLO 1 TN XPNOLLOTOOVUEVT Pdon
dedopévov (Xmavog, 2008, Tpidvtog, 2010).

INuepa, o€ deBvEG emimedo mapatnpeitor n Tdon Yo TPoomabeEl GLVEPYUTING TOV
Moegwv CRM pe avtéc tov ERP, kabmg kot o1 emektdoelg o€ O10dKTLOKEG ADGELS Yo
™V LVTOGTNPIEN CLVOAAOYDV KOl ETKOWOVIOV HEGH OO CLYYPOVO MAEKTPOVIKA
kavaio. Epocov to dradiktvo miéov Bpioketar otn kobnpepvdmnta pog kot n yprion
tov Bewpeiton dedopévn, ol etapieg mov katackeLAlovV, TpowHohv Kot Voot pilovv
ERP ocvomuata kot CRM (e-CRM) dgv pmopodv va unv Adfovv voyn tovg, thv
avayKN EVEOUATOONS AVCEDV OOXEIPIONG OEGOUEVAOV, ETIKOWVOVIOV KOl GUVOALLY®DV
péoa amd avto (Adebanjo, 2008, Tpiavtog, 2010).

H ayopd yio CRM vanpeoieg eivar moAd Kovovpla Kot 0VOTTUGGOUEVT] TaXDTOTA OTTOV
axopo gtvor 0VoKoAo va PBpebovv yevikadg amodektd mpoTuIa ToroTNTaG. Emiong, dev
VILAPYEL kAo eTopeior Tov vo dtabéTel NyeTikn B€om oy ayopd, oe t€Too0 Pabud
mov Ba propovoe va g emTpéyel va kabopilel Tic peAhovrikég eeriEels. BéPana,
vdpyovv ToAAEG kavovpieg etarpeieg (0mwg ot Kana Communications GoldMine
Software Corp., Multiactive Software xor SalesLogix) ot omoiec €govv apyicel va
Kévouv a1sOnTi TV TOPOVGia TOVG GTO YMPO. ZNUAVTIKT OUMG eivorl Kot 1 Tapovsio
etapetov CRM & e-CRM outsourcing (6nwg ot Synchrony, eConvergent, iSKY,
Neteos, RainMaker Systems, safeharbor.com, Talisma) ot omoieg mapéyovv
oloKANpouEveg Aboelg, yoplc va  ypewdletal ot piKpopeoaieg etoupeieg  va
gykotaotioovy e-CRM Loyiopikd ta onoio pdiiota Ba xpetdloviav cuvinpnon kabng
Kol ovyvn avaPdaduion. Emiong va onuewwbdel nwg n mpoomdbeio TV eAANVIKGOV
ETOPLOV TOPOYNS AEITOVPYIKMY GLGTNUATOV Ol OTTO1leS LAMTTA £YOVV KAVEL GNUOVTIKE.
pruata oty dnuovpyia ko toAnon CRM cvotudtov (e-CRM) Bacilouevol ota
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eMvika dedopéva (6nmg sap, ofb kar Intelligent software) eivon a&ioroyn (Ntévumex,
2011).

4.3 O mapayovreg mov emdpovv otov Padud vieBétnong ko adromoinong Tmv
gpappoywv CRM

To peyoAdhtepo HEPOC TOL GUVOAOL TV EMYEPNCEOV EIvol UIKPEG KO ALOVIKNG
TOANONG e amotédecpo v’ aviuetonifovv npofinua oty epapuoyn tov CRM (e-
CRM). Avtdé ovuPaiver 81011 o1 TEPLGOOTEPES OMO  OWTEG OEV  UTOPOLV Vo
TPOoGo10picovy oot eivan o1 TeAdTeC Tovg. Exelveg 0 mov pmopovv, oravimg £xovv o
EexdBapn ko axpiPn oV Yoo TO OOl TEAATEG €lval Ol TO KEPOOPOHPOL N} Yo TO
ool B pmopovoov va yivouv Mo Kepdo@opol. Ot EMYEPNOEIS TOL TPOYLOTIKA
KataAafaivouv Tt BAoVV Ol TEAATEG TOVG, Y10 TTOL0 TTPOIOVTO EVOLAPEPOVTOL KO TTOLO
eninedo e&ummpéong amortOnke eival moAv Aiyeg (AAe&iov k.ovv., 2005 , Ntévumex,
2011).

Amd 6hovg pog gival amodekTod T0 YEYOVOC TG M emituyio evog cvotnuatog CRM (e-
CRM) Booiletor kotd kOplo Aoyo ogeireton otov avOponivo mapdyovta. To va yivel
anodekto évo. CRM ovomua (e-CRM) amd 1o avBpomivo duvautkd anotelel icmg Tov
onuavtikdTEPO mapdyovta yio Ty emttvyio evog CRM cvotiuatog (e-CRM). Oleg ot
Babuideg piag emyeipnone, amotedovpevn amd tn S10iknomn, TOLS VLAAANAOVG, TOLG
meAdTeG, Kot Tovg Tpoundevtéc Ba mpémel vor EVIAEOLY GtV KabnuepvOTTd TOLG TO
CRM ovupdarrovtog oty emttvyio tov (Chen and Popovich, 2003, Zvpewmvidoov kot
Koaiaviing, 2008).

EmumAéov, n avafdaduon Kot o eKGuYXpoVIGUOS TOV ETLXEPNCLOKOV cuoTnpdtov Ba
ocvufPdiier oe peyaho Poabud omv avalnmmon oAAG kot Tn  dwoyeipion  pog
TANpoPopiag g emyeipnong, kabmg eniong onuavtikdg ivar Kot 0 TapAyovIog TG
OAOKAN PO TNG GLVOMKNG EMYEPNCLOKNG TANPOPOPING GYETIKA LLE TNV KEPOOPOPIaL,
TN GLUTEPLPOPE. TOV TELATN Ko TIG emyelpnotakég Aettovpyieg (Galbreath and Rogers,
1999, Xvpewvidov kot Karavtling, 2008).

[Tépav Opwg amd T1g Ghdeg mpodmobicelc, n onuaviikodtepn TPovimdheon eivar o
EMOVOTPOGOIOPIGUAG TNG CTPOTNYIKNG KOl TNG PLAOGOOING TNG EMLXEIPNONG OALL Kot I
yevikotepn aAdayn g vootpomios. O TpmTOPYKOS TOPAYOVTOS TNG EMEipnong Yo
™mv TETUYNUEVT €papuroyr kot xpnon tov CRM (e-CRM) givar n déopevon 6t Oa
akolovOnBel €vag meEAATOKEVIPIKOS 0TOYOG 0md OAOKANPM 1M emyeipnon, KATL Tov
TpodTobETEL PLOKA TNV VITOGTNPIEN amd OAo To avBpdmivo dvvapko tng (Gefen et al.,
2002, Ntévumek, 2011). Ot Booikég mpodiaypapég, TOv TPEMEL VO, AKOAOVONGOLY oL
enyeipnoelg og mpog v emioyn t1ov CRM ovotiuatog (e-CRM), éxovv ¢ &€ng
(Chen and Popovich, 2003, Zvuemvidov kot Koaiaviing, 2008):
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H xatoypopr| 6Aowv Ttov JSodikaoudv mTov okoAovBel 1 emyyeipnon Kot
oyetiCovtar pe ™ Swyeipon mANpogopidv ywow Tovg meAdteg. Tétoleg Oa
umopovcav va gival 1 eEuanpEon, 1 LTOSTNPIEN 1 Ol TOANCELS.

H ocwot| emloynq 10V otpatnykod cuvvepydtn o omoiog Oa dwwbéter v
KOTdAANAN TE)voyvmoio Kot Ba €xel v oaviloyn eumelpio. 6TV vAOmTOinon
Moewv CRM (e-CRM), aAAd Kol yvdON TOV ETYEPNOIOKOV OVOYKOV KoL
AELTOVPYUDV, DOTE GTN CLUVEYELN VO UTOPEL VL AEITOVPYNGEL Kol ™G GOUPOVAOC
Kot KaBoonyng yio tnv enyeipnong oty ypnon tov CRM.

H emhoyn mhatpopuag CRM (e-CRM) e emyepnuotikd kpieipia, Bacel Tov
aVOYK®OV NG emyelpnong, €ite topvég €ite HeAAoVTIKES, aALG Kol BAcEL TOV
€VPVTEPOV TANIGIOV GTO OTOI0 dpACTNPLOTOIEITAL 1] EMLYEIPNOM.

H envoyn mhateopuag CRM (e-CRM) e teyvoloyikd kpitnpio, ovTmg OGTE
va Vdpyel veMEl0 TPOGAPUOYDV KOl TOVTOYPOVO KOl UIKPO KOGTOG € TUYOV
UEALOVTIKEG AAOYES.

H epappoyn tov CRM otadoxd, Eekivoviog opyikd amd T PacikoTepeg
dpaotnNpLOTTES, VTEC ONAdT| mov Ba mpémel va dobel mepiosodTepn PapvnTa
(m.y. €Summpétmon) Kol KATOANYOVTaS OTIG MYOTEPO ONUOVIIKEG YL TNV
emyeipnon.

H dnuovpyio evdg  mpoypAUIaTog €KTOUOELONG TOV TPOCHOTIKOV KOl TMV
YEPLOTAOV TOL GLOTNUOTOS, MGTE Vo Yivel memoifnon oe OAovg mwg N Vrapsén
tov CRM 3¢ gtvar yia va emPBapidvetl Kovévay oAhd ovTiBETmg Yo vo 0pyavacet
KOADTEPQ TIC KOO UEPIVES TOVG EPYACIES.

[Na tov Zompdénovio (2003) ot mpovmobicelg yia v epapuoyn oo CRM cuetiuatog
elvar o1 akdAovOEC:

Inupavtikn tpodmobeon n omoia mailel Tov mpwTapy KO POAO givar 1) KaToypapn
TOV OTOTHCE®V TNG EMyElpnone, o€ TL €ldovg meAdTeG omevBoveral, pe Ti
oLYVOTNTA Yivoviol Ol TOANGELS NG emyeipnong kabmg ko mowa givor To
TpoPAqUOTO. TOL TLYOV UTOPEl VO OVTILETOTIGOVY YPNGUYLOTOLOVIONS TO
mpotovta ¢ emyyeipnong. EmmAéov Oa mpémer vo opiotel to avOpomivo
SLVOUIKO TTOV OonTEITOL Y10, VTN TN O10OTKAGIN KOl T1 OWOTH AEITOVpYiot aAAG
KOl 01 OTKOVOUIKEG TOVG OTOO0YEC.

Axoun poe oAV onuavtiky mpobmdBeon elvar - oAAayn vootpomiog NG
enyyeipnone. H emvyio evog CRM ocvotiuatog (e-CRM) o¢ pia emyeipnon
opeiletan katd éva peydro Babuo oto katd moco Ba pmopécet n emyeipnon va
TPOCUPLOCTEL GE QLTI TN VOOTPOTio TOL OaL TPEMEL VAL VILAPYEL OTAV TPOYWDPOLV
oV vwobémon tov CRM. Oa ntpénel 6ho o duvapukd emyeipnong va eivar og
Béom va yvopilel ta mhvto yio k60e meddtn mALov Ogv veioTOTOL O OPOG «O
el povy. To CRM egivar avtd mov deiyvel Tov TPOTO Yo VO OVTILETOTIOTEL
0 kéBe meldng EeywploTd.

EmnAéov Poowkd poro mailer 10 va Eemepaotodv o1 EMPLAAEES TV
epyalopévav kot va dgxBovv kot va viobetricovv 10 CRM w¢ otpatnykt| g
enmyeipnone. Oa mpénet va yivel kotavonto yati eivarl amapaitntn n vioBETnon
TOL OAAQ KOl Ol GUVERELEG KOL TOL OQEAN TNG WUN OAAOYNG KOU TNG OAAOYNG
avtiotorya. Avtd eivor gdkoAo va  mpaypotomomBel e EVNUEPWOTIKES
GUVOVTNGELS N LE EKTOOEVTIKG GEULVAPLOL.
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Téhog Ba mpémetl va emonudvovpe pior okOUN WOHTEPO ONUOVTIKY TPOVTOBEST, OV
gtvo 1 koA mpoetolpaciao. ' va yivel | eyKatdotaor Kot va amodeydel emruynuévn
fo mpémel vopitepa amd TN QLOIKN EYKOTAGTAGN TOL AOYICUIKOV Vo Ldpéel 1
KOTAAANAN TpogTolacio. Katd v dtdpKela TG TpoETOLaGiog avtng, to oTeA&yT 0o
KOTAYPAYOLV TOVG GTOYOVG TOV £XOLV 0td vt TV Kiviomn (OA. TNV £yKOTAGTAGT| TOV
CRM ovotquatog (e-CRM)). Ou otdéyol mpémel va €ivol GLUYKEKPIUEVOL Yo VO
UTopEGOLV Katd Tn @don g vAomoinong vo amotum®wOovv oAAG Kol HETE TNV
vAomoinom va vdpEetl 1 SVVATOTNTO KATOYPAPNG TNG EMLTLYING TOV GUVOAIKOV £PYOV
(Zompomoviog, 2003 , Ntévumek, 2011).

4.4. Tovoyn ko gpunveio TOV upnuatov T Pipiloypagikig emokonnong

Me Bdon v emokoémnon tov OBsopntikdv dedouévov mapovctdlovpe To €ENG
GNUOVTIKA ELPTLOLTOL:

e H ovvegyne eEEMEN g Tervoroyiog TG TANPOPOPIKNG EGTIAGTNKE OPYIKE TNV
avantuén tov Zvomudtov Awyeipiong Emyeipnowoxov I1épov (Enterprise
Resource Planning - ERP), ta onoia vrootnpilovv v ektédeon kabnuepvodv
AETOVpYUOV  H0G  EMXEIPNONG HE OTOXO TNV OLTOHOTOTOINGCT PACIKOV
owdKaclOV NG, KaOMG Kol TN CLYKEVIP®MON &eviaimv JedOUEVOV Kot
TANPOEOPIOYV  HE  dUVATOTNTO GUECNG TPOCTEANCNG GE  OAOKANPN TNV
emyeipnon.

e Ot vredBuvol avémruéng Kot VTOSTNPIENS TEYVOAOYIKOV ADGE®V, KAAODVTOL VO
TPOCEYYIGOLV KAOE EMYEPNUATIKY dPAoT TOV aPopd TOV TEAATN AS10TOLOVTOGS
Kol T1G OLVOTOTNTES TOV SLUSIKTVOV, MGTE VO, VITOGTNPILOVY ATOTEAECUATIKA TN
Awyeipron tov [ehateiokov Xyéoewv (Customer Relationship Management -
CRM).

e To peyoldtepo mPOPANUA TOV TEPIGCOTEPMOV EMYEPNCEMV Y10, TNV ATOPAOT
viomnoinong evog CRM ovotiuatog (e-CRM)  avdystor otovg meplopiopong
TV go0TEPIKOV cvotudtowv ERP, kabdg kor tov Aowmodv cvotnudtov
KAnpovordg Kabdg oyeddomray UOvVo Yoo vo. booTnpilovy GUYKEKPIUEVES
EVOOETLYELPTCLOKES OLOOIKOGIEC.

e H viobémon evog CRM ocvotfuotog (e-CRM), yio v e€ac@diion koAvtepwv
amoteAecudToV, Tpoimobétel T dachvoeon kal v emkovovia pe to ERP
GLOTNUA, OTTMOG EMIONG KOl LE TO GUVOAO TOV TOPWV, TOV TIYOV dEIOUEVOV Kot
TOV EUTOIKEVUEVOV EQAPLOYDV OV KATH KOPOVG £XOVV avartuyOet.

o Ot etaupieg mov Katackevalovv, Tpowbovv kot vrootnpilovv cvotiuato ERP
kot CRM (e-CRM) dgv umopodv va oyvoncovuy Ty ovAaykn eVooudT®ong
Mcewv dloyelplong 0E00UEVOV, ETKOVOVIOV KOl GUVOALAY®V pEcO omd TO
O1001KTVLO KABMG M ETLYEPMULATIKT XPToN TOL Oewpeitor dedopévn.
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H emrtoyio evog ovotquatog CRM (e-CRM) Booileton mpwtictmg otov
avOpomvo mapdyovta. O kpiodtepog mapdyovtag yio v emituyio evog CRM
GLOTHOTOG Elval N arodoyN TOV amd OA0 TO AVOPOTIVO SLVOLIKO.

Apykd Ba Tpémel vo KOTaypoupodV Ol OTOTAGELS TG EMLXEIPNONG, Ta EION TOV
TEAATMOV OV £)EL, TN CLYVOTNTO TOV TOANGEM®V KOl TO TPOPANUATO TOV Ol
TEAATEG UTOPEL VO OVIIHETOMIGOVV HE TO TPOidvTa TNG EmMyeipnons, ot
ouvéyela va oAAGEEL I vooTpoTia TG EMLYEIPNONG, Kot TEAOG VO EETEPAGTOVV Ol
eMPLAGEEIS TV epyalopévev kot va viobetnoovy 1o CRM mg oTpatnyikn g
EMYEIPNONG HE TN OEVEPYELD TOKTIKOV EVINUEPMOTIKMDY CULVOVINCEWV 1 L€
EKTIOOEVTIKG GEULVAPLOL.

210V EMNVIKO Y®PO TOAD TPOSPOTO, HOMG To TEAELTOIO OEKOL UE OMOEK
xpéVia, apysav va deiyvouv éva 1dtaitepo evdlaeépov yia Tig Avoelg tov CRM
Kol OTt®MG NTav AOYIKO Ol EAMNVIKEG EMXEPNOELS VIOAEIMOVTOL CNUOVTIKE GE
avamtuln, OpmG To TEAELTOLO OdoTNUO €(0LV OTL M €0TINGCT GTOV TEANTN
amotelel TN WOOiTEPO ONUOVTIKY ETEVOLOT YO TO UEAAOV Kot NON LRAPYEL M
extipnon 0Tl ta mpooeyn £tn, EAAnvec emyelpnpotieg Bo emevovcovv e
paydaio avEavOpevovs puOLOVG GE VTN TN VEX GTPATNYIKY.

Me Bdon tic vmobBéoelg g BewpnTIKNG TPOGEYYIoNG UTOPOVLE VO EPUNVEVGOVLLE TOL
TOPOTAV® EVPNUATO OC EENG:

Ta Zvomudata Awyeipiong Emyeipnoiaxov mépov (Enterprise Resource
Planning - ERP), oe ovvovooud pe ta cvotiuote CRM (e-CRM) yu va
eCacpaiicovv v emtuyio o TPEMEL Vo GUVOOEVOVTAL KOL HE TO UOVTEAO
GTPOUTNYIKNG TO OMOI0 TPOYUOTOMOlEl TOV HAKPOTPODECUO CYESOGUO TV
evepyeldv t1ov CRM ka1 10 oyedocpd tov dedpov TOTOV GTPOTNYIKNG
GLUTEPLPOPALG.

To peyaAdtepo TPOPANUA TOV TEPIGCOTEPOV EMYEPNCEDV Y10 TV OTOPOCN
vAomoinong evog CRM cvotiuatog (e-CRM) avdystor otovg meplopiopods tomv
eowtepK®V cvotnuatwv ERP, kaBdg dev vanpye n KatdAANAN oTpaTnyikn yio
va TPOPAEYEL TNV LEALOVTIKN YPT|OT TOV GLGTNUATOV.

H vio0émon evoc CRM ovotipatog (e-CRM), yio v e€aocpdiion Kaldtepmv
amotelecpdtov, Tpobimobétel n dacvvdeoT kot v emkowvovio pe to ERP
cLOTNUA, Kot TNV VIaPEN €vOG GTPATNYIKOL LOVIEAOL TO OTOi0 OGYOAEiTOL LE
N GLUTEPIPOPE. TV pepovouévev mpoypaupdtov CRM (e-CRM), ue v
amotuyio Tov oyediov 1 Tov €pyov oL eivan o €EEMEN KOODC Ko pe TNV
KOTOVONGOT TOV AVAYKOV TOV TEAATOV TNG ETALPIOG.
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KE®AAAIO 5: MEGOAOAOI'TA

To Kepdhato 5 mapovcialet tn pebodoroyia mov akolovdndnke 6t mapovca epyascia.
Apyicd yivetar ova@opd oGTNV €PELVNTIKY TPOGEYYIOT NG TAPOVGOS UEAETNC. XN
CLVEXELDL avaADOVTOL M €PELVNTIKY HEBOOOG OV Ypnolonomdnke ota TAaicto TG
UEAETNG KOL M EMAOYN TOV HEAETOV TEPUTTOCEMV. AKOUN YiveTan AOYOG GYETIKA UE TO
EPELVNTIKO OYE010 TNG TAPOVGOG UEAETNG, KAOMG Kol OTN GLVEYEWD 1 AVAALOT TOV
dedopévov g perétng. To mapdv kepdrato €xel doundet g €€ng: 5.1. Epsvvntkn
npocéyywon, 5.2. Epsvovniikn pébodoc kot emAoyn TV KPIGIH®OV  UEAETOV
nepTOcE®V, 5.3. Epguvntiko oyéoto kot 5.4. Avaivon dedouévmv

5.1. Epgvovntui) mpoocéyyion

Me Bdon tov gpeuvnTikd oKOmd TNG MOPOLGOS UEAETNG, O YPNGULOTOGOVIE WidL
KPITIKN KOl €pUNVELTIKY] Tpocéyylon. H xputukn epunvevtikn mpocéyyion Oo pog
EMTPEYEL VO AVOKAADWYOVUE EVVOLES KOL VO, KOTOVOT)COVUE EVPVTEPES SLOICLVOEGELS GE
avtd 1o gpevvNTKO mAaiclo. Me Bdon v mopoandve mwpocyyion Bewpovue OTL O
GLVOLUGHOG TOLOTIKTG KOl TOGOTIKNG TPOCEYYIONG £Ivol EVOEIKTIKOTEPOS YO VO, TOV
viobetnoovpe 610 TANIGIO TNG epeLVNTIKNG HeBodoroyiag TG mapovoag peAétng. Me
Bdon tov gpeuvnTKd 6KOMO NG TAPOVGOS LEAETNG, Oa YPNGULOTOGOVUE P10 KPLTIKN
Kol EpUNVELTIKY TpocEyyon. H kprtukn epunvevtikn tpocéyyion Oa pog emrpéyet va
AVOKOADYOLLE EVVOLEG LEGO OO TI GLAAOYN KOt EMEEEPYAGIO EAANVIKDOV EPEVVITIKMOV
EPYOOIOV KOl VO KOTOVONGOVUE EVPVTEPEC OlOGVVOECELS O OVTO TO EPELVNTIKO
mAaiclo. Mg Bdomn v mopandve tpocéyyion Bempodue OTL Piol TOOTIKN TPOGEYYIoN
elvar 1 evdelKTIKOTEPN YOO VO TNV VLIOBETNGOLUE GTO TAAICIO TNG EPEVLVNTIKNG
pebodoroyiag g mopovoag perétng (PA. evdewktikd Kapovoavakn, 2010). H @bnon
Yo TV Topovoa PeEAETN Tydalel amd Tov oxedGHO, TNV avATTLEN Kot TNV VITOBOoAN
TPOTACNG Yoo TNV €KTOVNOT TNG TTVYOKNG EPYOCIOG Yoo TNV EKTANPOON TOV
OTOLTICEMV Y10 TNV OTOKTNOT TOL TTuyiov tov Ttunpatog Eappoydv [Tinpopopiknig
otV Atoiknon kot otnv Owovopia tov ATEI [Tdtpag.

5.2. Epgovntikn pé00060g Ka £mAoy] TOV KPIGIU®OV PNEAETAOV TEPTTAOGCEDV

H mapodoa épevva eotioce otn pedét mepintmwong g Vodafone Greece kot g
Attica Bank. ®cwpodpe mog givar V0 EVOEIKTIKEG TEPMTTMOE OWA®V  TOV
YPNOOTOOHV Kot aEtomolovy pe onovdaio tpémo o CRM cvotiuata otig etoupieg
toug. H épesvuva vAomoigiton oto mAoiclo P0G TOLOTIKNG TPOCEYYIONG (MOTE VO
KatavonOel kaAbTepa N EAMNVIKT, EMYEPNUOTIKY TPAYUATIKOTNTA. O OpOC TOLOTIKOG
OTN OLYKEKPIUEVN TEPIMTOOT TOPOTEUTEL 0TI S1AKpLon oV Kavovv ot Denzin kot
Lincoln (2005) couedvo pe v omoiot 0 OPOg TO0TIKOG VITOONAMVEL [0, EUPACT) GE
To10TNTEC TOV WI0THTOV Kol G€ dlodKacieg kot vonpato mov oev egetdlovtal pe
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TEPAUATIKO TPOTO 00TE UETPOVTOL HE OpovE TocoOTNTaG, TANOoLg 1 €viaong. Xtnv
TOPOVCO, EPELVA, TO (TNUO TTOV ATOCYOANGE EPEVVNTIKG TPOGEYYIGTNKE HEGO OO TN
UEAETN TEPMTMOEMV OVO €K TMOV KOPLOAIWV KOl TO EMTUYNUEVOV OMA®V oTnV
EXMLGda. MeretnOnkav, ToAAEG epyaciec Kot TOAAEG LEAETEG OTO OlAOIKTLO DOTE VoL
Bpebovv kot va cuykevtpmBodv ot KaTdAANAEG TANPOPOPIES YioL TOVS dVO OUIAOVG TTOV
eetalovpe. Toppmva pe tov Flyvbjerg (2006), n kpiown perétn mepintoong sivol
avoykaio Kol ETOPKNG EPELVNTIKY HEOODOG Y10 GUYKEKPIUEVO CNUAVTIIKE £PEVVITIKA
fépoto oLV TPOKVITOLV MO  OLIGVVOEGELS OOLEPELVIITOV EVVOLDV GE UEAETEG
TEPUTTDOCEDV LLE 1O10UTEPO YOPAKTNPIOTIKL.

5.3. Epguvntiko cyéoo
5.3.1. Xviroyn dedopuévorv

H mapovca épevva meptlopfdavel tn HeEAET TEPITTOGEDY VO KOPLOOI®V OMA®Y 6TV
EA\ada, T Vodafone Greece kot tv Attica Bank. Xt mapovoa épevva Oéhaue va
eetdoovpe Tov TPOTO Asttovpyiag TV opihov péom twv CRM cuotnudtomv mov £xovv
€YKATAOTNOEL, KAOMG Kot TO TAEOVEKTNLOLTO, TTOV TOLG EXEL TPOGPEPEL 1 Xp1ion Tovs. Me
Baon Aowmdv ToVg 6TdYOVS TG Epyaciog Oo EMPENE VO GCLYKEVIPDGOVLE TIG KOTAAANAEG
TANPoeopieg mov Ba pog odnyovoav ce ekeiva Ta amoteAésLaTa oV Ba aSlomomcovpe
Y. vo mopovcstdcovpe to embountd cvpmepdopato. o va emrevyBel awtd,
LEAETNOOUE EPYOUGIES, LEAETES, OVOPOPES GTOV ELOIKO TOTO KoL EGMTEPIKEG TNYES, OTMG
kataypdeovtar otov Ilivaxka 1. Axopo peietnoope otoryeion Kol amoteAéopaTo
EVEPYELDV TV VO OMA®V To omoio dNUOCIEVOINKAY GTO J1adiKTVLO Ao TIG OEC TIg
etoupieg, pe kevrpikd (ntmua toug, ™ Aayeipion Xvotudtov [edatelokdv Xyécewmy.
ZVYKEVTPMOVOVTAG AoV OAa Tar dedopéva Kot aglomoumvtag To KaTaAANAo otowyeio
oL Elyape ot ¥épla pag, odnyndnKape ota emBLUNTA ATOTEAEGLLATO TTOV KAAVTTTOLV
TOVG GTOYOVG TG EPYACING, OMAVTOVV GTOVG EPEVVITIKOVS GTOYOVS TNG LEAETNG LLOG.
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Htopekéc/Aumhopatikés | Ava@opéc otov E1diké Tvmo Ecotepikég Inyég

Epyooieg
Emoia avagopd Attica Bank
) Néeg emyyeipnpotikeg v ta svetipate, CRM
Ntévunex, 2011 gpoppoyéc amd Vodafone- (2009)

SingularLogic

[Telatec - Epya, H mepintmon
¢ Vodafone Greece
MmovCooka, 2008 Info-Quest: Epyo ywo tnv

Attica Bank

CRM Newsletter : CRM oty
Attica Bank Melét mepintoong yio to

cvotua CRM g
Vodafone and v Singular
Logic

[Tivaxog 1.: TInyéc mov ypnotponomBnkav yio m cvAroyn Kot eneéepyasio TV otoryeiov yuo
T1G 000 (2) HELETEC TEPITTOCEDY

5.4. Avdivon dgdopévev

Ye autd 10 KePAAAo Oa TopPoVCIOGTEL 1 dAdIKAGIO OVAAVONG TOV dES0UEVOV NG
peAétng mepintwong Kot 1 a&lohdynon toug 6Tig VO UEAETEG TEPUTTDOCEMV.

5.4.1. Awdikaoio avarivons TOV 0£00UEVOV TNG NEAETNG TEPITTOONG

Xe eumelpcd oedopéva, M avdivon divel Eppacn ce dedopéva e Lopen AEEEMV.
Youeovo pe tovg Miles and Huberman (1994), n avdivon dedopuévov meptiapuPavet

TPELS OPACTNPLOTNTES TOL TPALYLATOTOIOVVTOL TOLPAAANAL:

e Meiwon dedopévov (data reduction): e ovtd 10 6TAd10, TO dedOUEVOL
GLYKEVTPAOVOVTUL, ETAEYOVTUL, LETATPETOVTIOL GE WOEEC KOl OPYOVAOVOVTUL GE
Katnyopieg, mpokewévou va e&ayfodv CLUTEPAGUOTO GYETIKA HE TO
dgdopéva kot va gmainBevbodv katd to Tpito OTAO NG avdALoNg
dedopévov.

e Avamopdotoon dedopévov (data display): Ta peiwpéva  dedopéva

anekoviovtot e TPOTO TOV SLEVKOADVEL TV €YWYY CUUTEPACUATOV.

34



http://www.inewsgr.com/146/nees-epicheirimatikes-efarmoges-apo-Vodafone-SingularLogic.htm
http://www.inewsgr.com/146/nees-epicheirimatikes-efarmoges-apo-Vodafone-SingularLogic.htm
http://www.inewsgr.com/146/nees-epicheirimatikes-efarmoges-apo-Vodafone-SingularLogic.htm

e Eloywyn ovumepacpdtov kot emaAnbevon: Xe ovtd TO OTASO TNG
avéAvong dedouEVMVY, Ta. OEO0UEVOL TTOV avamopioTavIol GyoAMaloviotl Kot
Eexabapilovion amd TOV gpevvnti. Avtd umopel vo yivel pECH NG

eevpeong potifov kot g eEgpedhivnong Bepdrtmv.

Zougwvo pe tov Yin (1994), vrapyovv dvo tpémot va deEaybei avalvon dedopévav: i)
within case analysis — 6mov 1o dedopéva avtumapafdilovial pe HON VIAPYOVCEG
Oewpieg, wan i) cross-case analysis — 6mov avtimopoafdiiovior dedopéva amd 600
nepumtdoel (PA. evoewtikd Koapovon, 2012). T'a v avdivon tov dedouévov,
ypnooromdnkov ta tpio otddio twv Miles ka1 Huberman (1994), o€ cuvévaoud pe

TNV TEYVIKN avaAlvong tepintmong mov mpoteivetat amd tov Yin (1994).

5.4.2. AS1orhoynon TV 0£00REVAOV TOV 000 HEAETAOV TEPUTTMOCEMV

[oa ™ dwoedhon ¢ eykvpdmrTag TG UEAETNG, CLYKPIVOLE TO. EVPNUOTO TOL
npoékvyav amd T Pproypaeikn emokomnon. Afomomoope Tov emPAEmovtal
KaONyNT poc, ToV KO. XTaN ¢ TOV EPELVITH Y10 TN SCPAAIGT TS EYKVPOTNTOS TOV
OedOUEVMV GTN TOOTIKN UEAETN HOC, COUPOVO HE TIG apyEG OV EMTACCEL 1 O1ebvn|
Broypapio oe oxeTIKES O100IKOGIEG TOWOTIKNG AVAALGONG UEAETOV TEPTTAOGEWDV (PA.
evosiktikd Monette et. al., 2011) mpokeévov va evioyvbel m eykvpoTnTaL TNG

GUYKPIONG KO TNG AVAAVONG TOV OEGOUEVDV.
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KE®AAAIO 6: EYPHMATA

210 Ke@dAaio 6 O mapovcslastovy To, EDPHUATO TNG EPEVVAG TOL GLYKEVIPOONKAY 6T
mhoio g emtuymuévng xpnong tov CRM cuvomudtov amd toug 600 opiAovg mov
peretnOnkav. To mapdv kepdioto €xel dounbet wg e&ng: 6.1. Emrtuyng YAomoinon
‘Epyov CRM oand tov Optho Vodafone Greece, 6.1.1. Iotopikny Avadpoun, 6.1.2.
Evépyetec mov €ywvav, 6.2. Emtuyne YAomoinon ‘Epyov CRM and tov Opido Attica
Bank, 6.2.1. Xt6yo¢ Zvotiuotogc CRM yio tnv Attica Bank, 6.2.2. Aouny tov CRM
ovotiuatog oty Attica Bank, 6.2.3. Xapoktnpiotikd too CRM cvotiuatog otnv
Attica Bank, 6.2.4. ITAeovektiuata amd t ypnon tov CRM ocvotiuatog, 6.3.
2Oykpion TV 000 HEAETOV TEPITTOCEOY Kot 6.4. ZOVOyN Kot EPUNVELN TOV EVPTUATOV
oo TV OVAALGCT TOV HEAETMOV TEPUTTOCEMY KOl EPUNVELQL.

6.1. Emtuymg Yromoinon ‘Epyov CRM am6 Tov Optio Vodafone Greece

O Owirog Vodafone Greece, ovébece omv etapeioa Aoyiopikod «Siebel», va
katackevdoel évoo CRM cvomnua mov elye ®g otd0o ™V KaAVTEPT KOTAVONGT TOV
TEAATEINKOV TPOTINICE®V, OAAG Kal TNV Topoyn PeATiopévov vanpesidv. Avtd 1o
yeyovog elxe o¢ amotélecpo tn peiowon kotd 6,7% TOL €INCOV TOGOGTOV TOV
anolecOévimv Telatdv Tov opilov (Awbéoiuo: www.ebusiness.org, Ntévumek, 2011).

Axopa, n etarpeio «SingularLogicy olokAnpwoe emttuymg o cvotnuate, CRM kot
Customer Care. Avtd to cvotiuato ypnoionotovvtor and to Call Center Tov opilov
kot Pacwoueva. Emmiéov evomoince to CRM ocVotmua pe dAlo cvotdpate g
etoupiog (Billing, ERP, CTI DataWarehouse), kafd¢ viomoinoce kot to Campaign
Management System tncetoupiog ypnopomolidviag ®g Pacn to Siebel Marketing
Application (cObpeova pe ™ dbéoun pelét nepintwong yia to ovotnua CRM tng
Vodafone am6 v Singular Logic).

6.1.1. Iotopwki] Avadpopun

H Vodafone Greece, ivor n petayevéotepn ekdoyn g Panafon, kabdg kot Buyatpikn
¢ Vodafone Group, (o €k TV KOPLOOI®V ETOPELOY TNAETIKOWVOVIOV GTOV KOGLO.
2oppova pe ototiotikég peréteg tov 2003, eketvn v ypovid amacyoiovoe 2,500
VTOAANAOLG Kot M Tapoywyn tlipov avipbe ota 1,2 dicekatoppdplo vpd. Emmiéov,
0 KoAokaipt tov 2004 to TUAUO TNAETIKOWVOVIOV TG &ixe ¢ Pdon mepimov 3.7
EKATOUPOPLO. TEAATES, TOL OVTIGTOWOVCE OT0 34% NG EAMVIKNG ayopds KvnTNg
AEQOViog.

Avt ™ otiyun ot Pacikoi avtoyoviotég e Vodafone Greece sivar Wind Hellas pe

2,5 exatoppvpio tehdreg, 1 Cosmote pe 4,1 exoatoppdpla meadteg Kou n Q- telecom pe

0,5 exoatoppvpla meldtes. e avtiBeon pe to mapehbov dmov vanpyoav povo n Panafon

koM STET ( topa Wind). O aviayoviopog epeaviotnke PHETE TV otafepomoinon e
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Kvntg tAepoviog, pe v Cosmote vo €10EPYETAL GTNV QY0P TNAETIKOWVOVIDOV TO
1998, evd PETEMELTO EPLPAVIOTNKE KO EVOG AKOUO avTaymvioThg, 1 Q- phone.

[a vo emxpotioet 1 Vodafone otov aviayovioud mov &ixe ompuovpyndel éxave
TPOOTADEID VO LEIDGEL TO TOCOGTO OMMAEING TEAUTOV TNG KOl VO OITOKTNOEL VEOUG
neldtes. H Vodafone mpocépepe otoug mehdteg g vanpecieg vynAng mototntag , e
GKOTO TNV 1KAVOTOiNGCT TOVG.

[o v emtvyio Tov otdYOoL aVTOY, N etapia Enpene va avaPaduicel o GuoTAHOTO
CRM, &Eexvovtog ota pésa tov 2000 ko dmpknoe S unveg mepinov. ‘Etol amopdocioe
Vo EICTYOYE Lo VEX 1OYVPN TPOGEYYIoT GTNV JaXEIPIon TPOPANUAT®VY Kol GOVOESTG.
Axoua, n Vodafone éxove mpoomdbelor vo avamtoel évo GOLOTNUHO Oloyeiplomng
Kopuméviag to omoio Ba Bonbovoe v etatpeion vo avENcel To emimedo daTNPNONG
TEAATOV TNG,.

6.1.2. Evépyeleg mov éywvay

H Vodafone Greece, apyud xpnoLOTOl006Ee ©OG GUGTNO TNAEQPMVIKNG GUVOECNG Kot
Kataypoeng tpofAnudtov Scopus CRM cuotiparto. BéBawa n etaupia xpetdotnke ot
cuvéyela va Kaver avafaduon tov CRM gpappoydv mg. ‘Etor Aowmdv n etanpio yio
v andkmon duvatodtepmv cvotuatov CRM  emnéhele éva chomua g «Siebel
Communications» pe Ti¢ €ENG AelTovpyieg:

o  Apyd v o&io TV TEAATOV

o Tn dwyeipion TV omoutnoe®V KAOE TEAATN

e To €idoc TV amoToe®V TOVg

e Tn dwyeipion TV véov telatdv TG eTarpiog

e Tn owyeipon g Katoypagns twv TPOPANUATOV KOl TOV TOPOTOVOV TOV
TEAATOV

o Tn diayeipion TV omavTGE®V TPOG TOLE TEAGTEG e T ypnomn e-mail 1 fax.
210 onueio owtod va TovioTel TG N dadtKacio Tov akoAovOeital eivan 1 €ENG:
Ta eoepydpeva e- mail kot fax g etapiog omd Tovg Teldteg aALAlovy popen
Kol TEPVOVV GE LANPEGIO OUTNULOTOC, KOl KOTNYOPLOTOLOVVTOL OVAAOYD LLE TOV
TOMo KAOE OQUTNUOTOG. XTH GUVEXEW 0QOL OPIoTEL O TUTOG TOL OUTHLOTOG
Tpo®BoVVTOL 6TO KATOAANAOTEPO TUNLLOL.

e CTI ( Computer Telephony Integration)

H vmoompién  oloxkAnpouéveov ocvotudtov  ywoo v Vodafone érouée tov
onuavTikdtePo poro yio. t «Siebel» dote va oynuarticet enttvymg 10 CRM cvothpa.

‘Etotr moAloil ovvaitepor cuvéBolav oto £pyo avtd mpounbevoviog «Siebel» mapa
moAAEg back office epappoyés. Anlodn:

e To data ware house npounfevtnke amd v «Oracle»
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¢ Toa cvompata dayeipiong diktHov mpoundednray amd v «Compag»
e To hoyopko yia to CTI mpounBevtnke amd v «Genesys»

Telkag ot epapproyég CRM evabnkav pe 1o Aoyiopuko CTI e «Genesys» mov giye wg
GKOTO TNV VTOGTNPIEN TOV EIGEPYOUEVOV KOl TOV EEEPYOUEVOV OTALTNOEMV.

Ta dtpopa Tppato TG eTtoupiog (7). OIKOVOUKO, AOVIKOV TOANGE®V 1] O10KOTMOV)
ypNoomoincav avtég e epapproyég CRM.

EmmAéov o outloc Vodafone Greece, avémtvée kot to ovotmua «help desk» mov
a(POPOVCE TN OLYEIPION TOV ATATNCE®Y TV VITUAANA®V TNC.

Noa mpocHécovpe axoun mo¢ pe ™V OAOKANp®oN ovtov tov  cvotiuatog CRM
(mepimov ota pésa tov 2000), énpene va mpooTefovv KATOEG EMTALOV AEITOVPYIES
MOTE M €TOPIO VO AMOKTNOEL Kol «real- time» mapakolohinon yio Tig TOANGELS TG Kot
®¢ oLVETELD Kat Yl T BeAtioon Tav dladikacidv TG Kapumaviag marketing.

O Aertovpyieg avtég mov TpooTE KAV 6T GuVEKELR elvat:

e H dwyeipion TV eTapikdv ToANcEOV

e H vmopovada tov marketing mov o eEacpdle ypnyopdtepo OYeEOIAGUO,
TPOETOLUOGIO KOl EKTEAEST] TOV OLOPNLUCTIKAOV EKGTPUTELDV, KOl O KaTéEYpape
TIG AVTIOPAGELS.

To onNUOVTIKOTEPO OMOTEAECLN OV EMEPEPE GTNV €TALPiOL 1 XPNOT OVTOV TOL VEOU
CRM ocvotiuatog ftav 1 LEIOT TOL ETNGLOV TOGOGTOD TOV ATOAECHEVI®MV TEAUTMOV
katd 6.7%.

Ao ™V GAAN TAeLpd BEPara, avTd TO oNUAVTIKO amoTélecpa dev Bo VN PYE TOTE €AV
n owoiknon mg Vodafone Greece dev vmootipile avtn v mpocmdbeia Kot oV lye ™
YvooN oAAG Kot TV gpmelpio mov oty ypnon g véag CRM teyvoroyiog.

[Tepiocdtepa amd 300 tmAepovikd kévipo kol TUAHOTO TOANcewv, marketing kot
dtevBvveewv g Vodafone ypnoyonotodv avtég 1ic CRM gpappoyéc.

Emmiéov n mehatewokng e&ummpétnon Pedtiodnke oe tepdotio Pabud, Kabmg ot
VILAAANAOL TG eToupiog PondnOnKay moAd onuavtikd and tig epapuoyés CRM, kdt
oV &lye ©¢ amotéAecpa TV ovéNom G MOPAY®YNS KOl KOT' EMEKTACT TNV

peylotonoinon tov gilcodnudtov. Ta mAspovikd KEvtpa g enyeipnong Aappavovv

nepimov 14 exatoppvplo tnAepoviuata tov xpovo. Ta véa avtd cvotipota fondncov
oV avaivon mepiocdtepwv and 1000 mpofiquata kabnuepvd. Emmiéov péocm g
dvvatomtog s CRM gpappoyng yio avtopatonoinor tov «workflow» dvvatomtov,
N emyelpnon Kotdeepe vo. O0IKNOEL KOAVTEPO Kot kKobéva Eeymplotd kot va
dwyelprotel To TMAEQEOVAIATO LTE O ATOJOTIKA Kot 7o emayyeipotikd. Emiong,
UTOPOLV Vo EAEYEOVV TO 100G TOV TNAEPOVIKOV oUTnUATOV TV cuvopountov. H

dwdwkacio «profiling» tov tiepovnuatov, Pondd Tovg OVIITPOCOTOVS MOTE VO
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PBeAtioBel N mopoyoywommrTde tove. Méow g «workflow» aAAnAiemidopaocng Tov
YPNOTN, AvTOUATO TOPOVGLALOVTOL O1 KATAAANAES SIEVKPIVIOTIKEG EPOTNOELS (MOTE VO
vdpéel o emTLYNUEVT KOBOONYNOT TOV OVIWIPOGAOTMOV TNG ETOUPIOG HECH H0G
aAlniovyiog fnudtov Pacilopeva 6TIG ATOMKESG OTOTHGELS od TOV KAOE TeAdT).

KAgtvovtag, dEo avagopdg eivar to yeyovog Tme KoTd TV StdpKelo TG LIoBETNONG TOV
véov CRM ocvotiuatog, 6Aot to duvapkd mov Ba gumiexotav queca pe 1o CRM
ocvotua, TopakorovOnce cepvaplo g «Siebel» 1o omoio dmpknoe 2 Pdopdosg.
Mdélota péca 610 SAoTNUE TOV 5 TPOTOV UNVeV, OA0L 0L VIGAANAOL TG €TOLPIOG
elyav mapoakolovOnocel moAAEG mapovoidoelg TG «Siebely» ‘Etor ot vmdAAniot
eEowketmdnkav dpecape 1o cvomuo CRM.

BéBaia mAiéov eiye mpokdyel éva akoun mpdPfAne, To 0omoio NTAV 1 UETOPOPE TMOV
dedopéveV amd TV TOALL EQOPLOYN OTNV Kowvovpla, kot pe moiov Tpdémo Ba yvotav
oTO.

Avti N véa TpOKANCT Yoo TNV EMYEIpNOT ENPENE VO AVTILETOTIOTEL TOAD TPOCEKTIKA
Kol pe Aemtovg yewpopovc. H emyeipnon Aowdv Oa émpene va amo@acicel kot vo
eréyEel mog to mold cvotnua CRM  Ba pmopovce va evoopatmbel pe 1o Koavovplo
Kot ooV katdeepve va cvuPel avtd Ba émpene yio OAa To omapaitnTo dEdOUEVO VoL
onuovpynoet éva «data/field» oyedacpo.

Otov tehMKd Bo KoTAPEPVE VAL AVTIGTOYICEL TIG CYETIKES VITOUOVAOES, LE TNV HETOPOPA
TOV 0E00UEVAV, TOTE B TV ELVKOAOTEPT KOL 1| TPAYLLATOTOINON EMTAEOV EIGAYMOYDOV
Kol BEATIOCEWV.

Telk®dg amodelydnke TG 0 0pyYUvVOTIKOS Kot AAAG KoL 0 avOpAOTIVOG TapdyovTog elvat
e€loov onuovtkoi pe Tov TevoAoyKd Kab’ 0An ) dradikacio g vioBETnong TV
CRM egpappoyamv

6.2. Emtuymcg Yiomoinon 'Epyov CRM a6 tov Opho Attica Bank

H Attica Bank, wévta coppadifovrog pe tnv emoyr| kot TopokoAovddvtag 6Tevd v
eEEMEN TV VEOV cUVONKAOV TTOV SIOUOPPDOVOVTOL GE L0 TAXVTATO OVOTTUGGOUEVT
ayopd, Empeme va, avtamokpldel 6TIG Kol va KOADWEL TIG AVAYKES TV TEAATDV TNG,
KaBdG Kot Vo SIELPVVEL TIG OPAGTNPLOTNTES TNG GE OAOVS TOVS PN LOTOOTKOVOUIKOVGS
TOpELG.

‘Etol Aoutov, n Attica Bank eméleée va ypnopomomoet 1o CRM cvotiuoto g
«UniSystems» 1 omoio kotd TOV OYedOoUd £0m0E PACN, OTIS EMYEPNCLOKES
AELTOVPYIKEG OmOUTOES NG TPAmECOS Yo TOOTIKY €ELINPETNOY TOV TEAUTAOV NG,
ave&optNTmg Tov PEcov emkowvmviag Tovg pe v Tpdrelo (katdouo, THAEPOVIKO
Kévtpo, GAla xoaviia). H petatpomn tov kataotmuatov g Tpanelog and onueio
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TOANONG, o€ onueia e&uNPETNONG TOV TEANTOV TNG EUPUVIOTNKE MG OmapOiTnTn
Kkivnon ya ™ PeATioon ToV VINPESIOV TOV TPOCPEPEL.

o va viomombel 10 €pyo, éywve emioyn tov CRM cvotiuatog «web-based» pe
avoytn apyrtektoviky mhatedpuo People Soft CRM tng «Oracley». Xvykekpyuéva,
EQUPUOCTNKAY AELTOVPYIEG He oKOoTd TN dlayeipton ¢ e&umnpETnong Kot VTOoTNPIENG
TOV TELOTOV Kol TN dwyeiplong tov ekotpateldv marketing g Tpdnelo (Aabécipo:
www.crmforum.gr , Ntévumexk, 2011).

6.2.1. 21605 Xvotipatoc CRM ywo tnv Attica Bank

O Baoikdg 6100 TOL OpiAOL lval 0 TEAATNG VO PEATIOGEL TNV EIKOVO, TOV TEAATT Yol
v Attica Bank kot vo BedtiooBovv ot peta&d tov meddtn kou ¢ tpdmelas. Avtd to
YEYOVOS Ba £xel MG QMOTEAEGHO TNV KAVOTOINGoN Kot TV &N EUMIGTOGVUVNG TOV
eAdn Ttpog TV Tpdmela Kot v cuveyeia TNV avENOT TV KEPAI®V TG etaipioc. To mdg
Bo emrtevyBel avtd Nrov to peydro {ftnpa g tpdmelog, dmov koTéAnEe MG av
avénbel n wavotta ™¢ oto va géumnpetel T e€gdkevpuéveg avdykes tov kdbe
neldtn, Oa eiye Kavel Eva TepdoTio P TPog TOV 6TOYO TNG.

ZNuepa, Ol OVAYKEG TMV MEANTOV KOAOTTOVTOL €MTLYMS Povo pe 1t Ponbeia g
teyvoroyiag CRM Adym tov 1€pEoTIon OYKOL TANPOPOPLOV TOL £XEL VO SLOYEPICTEL O
oprog. Tot Aowmdv e€etdlovtal yopIloTd OVAYKES, Ol EMKOWVAOVIEG, Ol S10GVVIETELS, Ol
TPOGOUPUOYES, Ol GUUTEPUPOPES TV TEANTAOV, KAODG Kot 01 oYE0ELG LETAED TEAATMV KO
tpanelag (EVVoMVTOS PUOIKA TO TPOTOVTO/VNPEGIES, TOVS VITAAANAOVG, TNV TEXVOAOYiN
g Tpdmelos K.0.K.)

A&iler Téhoc va onuelimbel Tog Yo va Aettovpyncel cwotd kot emtuynuéve éva CRM
ocvomua Ba mpémer va €xel avomtuyBel WTEP®G M KavoTTo TG TPAmECoS va
owyelprotel OA0 avTd TOV HEYIAO OYKO TANPOPOPLDOV KOl VO VIOOBETNGEL LE TOV GMGTO
TPOTO OG TEAUTOKEVTIPIKTY Kol Ol AOYAPLOCUOKEVTIPIKNG Glhocopiog (Mmovlovka,
2008).

6.2.2. Aop1} Tov CRM ovotijpatog oty Attica Bank

H teyvoroyia CRM,mov epoppdotnke otnv Attica Bank €&yer tpeig Aettovpyixég
ovTOTNTEG 01 OToieg elvan:

e To operational CRM 06mov mepiéyel  €@OpUOYES Yo TNV OVTILETOMTION TOV
nehdtn (customer facing applications), mov €xet wg 6td0 ™V AvENCON NG
QTOTEAECUATIKOTNTOG TOV EMAP®V TNG TPATEl0S Le TOVG TEAATEG.
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e To Analytical CRM o6mov pe TiG KOTOAANAEG €QOPUOYES OVOADOEL KOl
eneEepydletonr Too dedopéva, TOV TEANTOV 7OV TPOKVTTOLV TNV operational
ovVTOTNTO.

e To Collaborative CRM octoygvel 6T0 vo LAdpYel KOADTEPN EMAPNG UETAED
meAdn kot tpaneloc. H povddpoun emkovmvio avlpeso otov TeAdtn kot tnv
TpAmeln, UETOTPEMETOL OE AUPIOPOUT EMKOVDVIM, LE GTOYO TNV PerTioon TV
gvepyelmv g tpdmelag mpog to meEAdTN Kot eotidlovtag Wiaitepa oe Bépata
mov oiyovpa Ba ennpedoovv TN UEAAOVTIKY cvumeprpopd tov (Mmovlovka,
2008).

6.2.3. Xapaktnprotikd Tov CRM ocvotijpatog oty Attica Bank

Apyikd va Tovpe mog péoa oto 2009, n Atevbuven Evarlaktikdv Aiktowv g Attica
Bank anogdoioe va Egkivioet evépyeleg yia TNV avantuén, enéktoon Kot Pedtioon tov
ocvotiuatog CRM. 'Eva chotnpo Tov omoiov 1 €ykatdotact oAokAnpodnke to 2008.
H tpdmela pe T1g evépyeleg avtég otOyevE va TeThyEL TN Yprion Tov CRM amd to ta o1
TO KOTOOTHUOTO MG VO WOHTEPA GNUOVTIKO KOl OVCLACTIKO EPYOAEID TOANGE®V TOV
elvar amopoaitro axoun Kot ywo TG KoOnuepwég Asrtovpyieg Olayeipiong tov
kataomnuatov. H cuveyng mpoondbeia avapdduiong tov cvomudtov g tpinelag
TPOGEPEPE GTNV €TOUPiol TOAAL TAEOVEKTNHOTA KAOMG HEGH TV TANPOPOPIOV TOV
napéyovv ta cvotiuate CRM  givar mAéov amodederypéva amoTeAeGUOTIKOTEPOG O
oYEOGLLOC Kal TILOAGYNOT TOV TPOTOVIWV KATAVIA®TIKNG TOTNC.

EmmAéov 10 CRM cvomua g Attica Bank mpoogépet pia ohokAnpouévn diayeipion
TV ekotpatelwv marketing divovtog tn dvvatdtnta ot tpanela va: (1) dwayxepileton
QMOTEAECUATIKA T LIAPYOLoEG Aloteg tov meAatdv ™G, (2) va katackevdlet
KowvoOpyleg AloTeg HE TOVUG TEANTEG TNG KOL TOVG VRTOYNPOLG TEAATEC NG,
OMOBOTOIOVTAG TOVG Kol TOEWVOUMVTAS TOVG PAoel StapopeTikdv kprrnpiov, (3)
YPNOCLOTOIEL SLUPOPETIKOVG «UETPNTESH OAELOAOYNONG TOV OTOTEAEGUATOV Yo KAOE
exotpoateio marketing Eeympiotd kot (4) mapakorovbei to péyebog TV domovdv mov
éxove 1 tpaneCo v Kabe ekotpateio. Akoun om tpdmelo Agttovpyel M PApPUOYN
EUTAOK®V, OOV KaTaypdpovTal kot dwoyelpilovtal e VOUHO TPOTO Ol OQEINEG TV
nelotdv. TENOG, pésa amd Tov KATAAANAO oXeSACHO Kot BAGEL TNG AEITOLPYIKOTNTOG «
GPlusAdaptor» epoppoyng te» Genesys», tomofetnOnke appovikd 10 TNAEQPOVIKO
kévtpo kot 10 CTI cvompa g tpaneloc. (Ntévumek, 2011).
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6.2.4. ITAcovektpata amé T ypron tov CRM cvotipatog

Onwg yopaktnpiotikd avaeépel to «Etoio Agktio Xprong v to 2009» g Attica
Bank, ta cuykpitikd mheovektipata tov cvotipoatog CRM eivar:

e H dvvardmro amdknong Hio TANPOVS Kot GUVOAKNG EKOVOS TOV TEAATMOV NG,
OOV QOIVETAL TO GUVOAO T®V TTPOIOVIMV oL amevduvOnke o TeEAdTNG, KaBD]
Kot ™ oxéong tov pe v Tpdanelo. 'Etor mapovoidletor Eva mANpeg 10TOPIKO
Kvnoewv, yo. Kabéva ek Tov Tpomefik®v mpoidvtwv mov £xel M eixe o kdbe
TEAATNG.

e H dvvatdmto Kataypagns Kot dtoyeipiong e emkovoviag g tpdmeloc pe
Tov KOs TEAdTN EEYWPLOTA, G OAOL TO LEGO KO TO, KOVAALYL ETIKOVOVIOG TOL
YPNOOTOiNcE 0 TEAATNG, €lTe TNAEQOVIKMG Yo Topaderypo €ite péow
EMOKEYTNC TOL GE KATOL0 VITOKATAGTILOL.

e H odvvatdémra dwyeipiong OA®V TV UTHUATOV, TOV TOPATOVEOV Kol TOV
EPMTNOEMV TOV TEAAT®V TPog TV Ttpanelo. H dwadikacio mov axoAovdeitot
elvarl M xoToypa@n tovg, 1 SPOopoAdYNoT TOVG Kot TEAOG 1 €ELTNPETNON TOV
meEATOV €ite amd To KataoTNUOTO €ite omd TN KEVIPIKY olevbvvon g
Tpanelog.

H tpdmela €xel Béoer mAéov ¢ Gueco otdyo Vv on-line dwacvvoeon tov CRM pe ta
VROAOUTO. TANPOPOPLOKE GLGTUATO TNG £T01 OGTE Vo PeATIBOVV o1 vVINpesieg Tov
TPOCOEPEL UEGH TNG OMOTELECUATIKOTEPNG Olayeipong TV otoryelov meAdtn Kot
alomowwvtog avt) v emkowvovia palli tov péow tov contact centre (Emow
Avaeopd, Tpanela Attikng, 2009)

6.3. ZUyKplon TOV 000 HEAETAOV TEPUTTOCEMV

To mhaiclo g daeiplong TEAATEINK®OV GYEGEMV Elval AP TOAD VPV KOl OCPOADG
elvar ToAd dVGKOAO v avorTvyBel 610 EmAKPOV GTO TAAICLOL LOG TTTUYLOKTG EPYOCIOG
opopévou peyéfovg. Opmg, oty TapoHoo LEAETN TAPOLGLAGTIKOY 01 BacIKEG EVvoleg
tov CRM Kot pmdpecsav e0KoAa va katovonfovv HEG® NG UEAETNG TEPUTTMCEMY TOV
nponynonke. 'Etor  avoivovtag Tig 000 UHEAETEG TMEPUWTTMOCEMV UTOPECUUE VO
KOTOANEOVE GE OUOLOTNTEG Kol OPOpES TV 000 opiAwv omd N ypnon tov CRM
GUGTNUATOV.

OuoiotnTec Ty 0Vo ouilwy

Apyikd mopatnpodUe MG Ot OVO OUIAOL TOPAKOAOVOMVTAG TIS VEEG GLVONKES OV
SLLOPPAOVOVTOL GTNV OYOPE, OVTATOKPIVOUEVOL OTIS OVAYKES TMV TEAUTAV, EMEAEEAV
va avafoduicovv 1ig CRM epappoyég Tovg. Xtn cuvEyelo Kot ot V0 OpAot eméAeEAY
kataélopévoug tpoundevtéc cuotnudtov CRM yio v £ykatdotoon TV GUGTUATOV
tovg. Ot gpappoyéc mov tédnKav oe Agttovpyio Kot amd Tovg dvo opidovg Nrav pe faon
TOoV KOKAO dtoyeipiong ¢ eELINPETNONG Kol VTOGTNPIENG TOV TEANTAOV TOVG. Méca
amd KOTAAANAO GYeOOGUO Kol Ol VO OLUAOL UITOPEGOV VO, EVOTOMGOVY TIG EQPAPULOYEG
CRM pe to Aoywopkd CTL T'a va vroomnpi&et Tig eloepyoueves kot Tig e£epyopeves
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aroutnoelg n Vodafone Greece kot yio to CTI ovotud g tpdmeloc n Attica Bank.
Emiong kou ot 600 6pudotl pésm tov Karvovpylov cvotiuatoc CRM mov gykatéotnoav
KOTAPEPOY VO PEATIOCOVV TIG E0MTEPIKEG TOLG OLOOIKOGIES, VO LETAPEPOVYV T
OedOUEVA TOVG OTIG VEEC EQUPUOYEG Kol VO BEATIOCOVV TN €ELINPETNON TOV TEAATDV
toug. Téhog kat o1 6v0 OploL, petd v ypnon tov CRM teyvoloyudv, Katdeepav va
dovv to. amoteAécpoTo OV emlnTovcav (kEPOM, KaAVTEPN eELANPETNON TEAATMOV
K.ATL).

A10Qopéc Ty 0V0 ouilwy

[Tepvdvtag oTIC d10popEG TapaTPOVLE TOG pio amd TIG PactkOTEPES SLOPOPES TV OVO
opilwv etvar 6t 1 Vodafone Greece enéhee 1o CRM €yoviag wg Pacikd kprrhiplo
EMAOYNG TO OTL UTOPovGE Vo eveouatmbel oe OAeC TIG Asttovpyieg mov a&lomolovce
NoN 0 SAOG Kot TPV amd TV avafadion Tov CLGTHKATOS, € avtifeon pe v Attica
Bank mov dnpovpynoe amd v apyn éva cvotnua CRM yia vo KaADYEL TI avVAYKESG
. H Vodafone Greece pundpece vo mpocappootel dpeco ota dedopéva Tov vEOL
CRM ovomuotog o0tt n etaupior 01€Bete MO ™ yvdon kot v gumelpio amod
narotepn xprion CRM teyvoroyidv, oe avtiBeon pe v Attica Bank mov Eekivnoe and
mv apyn v eopoppoyn twv CRM teyvoroyiwv. Térog, or dSvcokoAieg mov
avtipetonioay ot vroAAnAot ¢ Vodafone Greece oto véo ovotmuo CRM
Eemepaotniov pe €va oepvaplo 000 eRSOUAdO®V OV OPYAVMGE M €TOUPic. Yot TOLG
VTOAANAOVG TG,
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6.4. Tovoyn kol gpunveic TOV EVPNUATOV OO TNV AVAAVGY TOV UEAETOV
MEPUTTAOGEMV KOL EPUAVELD

Mo tov mpdto epeguvntikd otdyo (Vo e€etdoovpue OGO 1 EAMNVIKY emyeipnon
avtiaapBdavetor v a&io Tov HOVIEAOL NG dlELPLUEVNG emyeipnong kot Tov Pabuo
olokANpwonc twv cvotudtov ERP kot CRM) Bpédnkav:

= Ot oMoyég otig ovvinkeg tov TEPPAAAOVTOC 0dNYOLV TIG EAANVIKEG
EMYEPNOCEL, OE  MEANTOKEVIPIKEG OTPOATNYIKEG Kol otV vioBétnon véwv
NAEKTPOVIKADOV ETLYEIPTUOTIKOV LOVTEA®V.

= Mia oOyypovn eAMNVIKY emyeipnon 7pEmel vo. YPNOUOTOEL  TOAAATAG
TANPOPOPLOKA GUGTHHATO Y10 TNV KAALYT] TOV GLVOAOL TV avayk®v TG H
vmapén evog ERP dev eivan apketny. Emopévaog n vioBémmon evog CRM yia v
e€ac@AMOoN TOV KOADTEPOV SVVATMOV OTOTEAEGUATOV Kol 1) SlcHVOEST Kot 1|
emowvovia pe to ERP givan amapaitn.

Me Bdon tic vroBécelg Tov Bewpntikod TAGIOv PTOPOVUE VO EPUNVEDGOVLUE TO
gupnuoTo oG €ENG:

Ot eMVIKEG EMXEPNOELS TPEMEL VO avTIANQBOUV g eKTOG amd Vv a&ia Tov
povtéAov G Olevpupévng emyeipnong kor tov Pobpd oAoKANpPOONG TV
ocvotnudtov ERP kot CRM peyddn a&io éxet kot 0 oxeS10GUOC TOV EVEPYELDV
T0v CRM 0 6yed10016G TV S10pOp®V TOTMV GTPATNYIKNG GUUTEPLPOPUC.

"o Tov 8e0TEPO £pELYNTIKO GTOYXO (VO ATOTVTMGOVUE TIG EVOANUKTIKEG AVGELC TOV EYEL
po EAANVIKY EMXEIPNON TTOV EVOOPEPETOL VO OLOYEIPIOTEL PE TOV KOADTEPO dLVATO
TPOTO TIG GYECELS TNG LE TOVG TEAATES TNG) PpEdnKkav:

»  Eivor moAd gukorotepo va viomombel éva kawvovpyto CRM cootua and v
apyn HE TNV LIOCTAPIEN TOV OAOKANPOUEVEOV AVGE®V TOL GLVOEOLV TIG
e0MTEPIKEG Ol00IKOGieg pe TN Oloyelplon TOV TEANTOV KOl TOV AOITOV
ocuvepyatav, mopd va ovvoefodv mpocheteg epappoyéc ota MO vVIApYOvVTA
GLGTNLOTAL.

= Ot emyepnuatiec Opmg dev eivon dwateBepévor va dtwbécovy ypnuate o€
OAOKANPOUEVO, CUCTHLOTA LE OTOTEAEGHLO VO 0valNTOVVTOL AVGELS TTPOG TOAAES
katevfovoelg yuo v aflomoinon TV VTOPYOVIOV GLOCTNUATOV Kol TNV
€VOTOINGN TOLG amd TS €Toupieg AVAMTLENG Kol VROGTHPIENG TEXVOAOYIKMV
Moewv

* O katookevaotég CRM mpoomafodv va meploptotovv o€ KIVAGELS €0PECNG
AMce®V SlooVLVOESNG e EMUEPOLS TUNLATO TG AsttovpykdtnTag Tov ERP, evd
OLGLOOTIKG TO EVOPEPOV TOVG TOPAUEVEL o1 PeAtimon kol dievpuvon
GLGTNUATOV/VTOGVGTNUATOV SLoYEIPIONG TEAATEINKDV GYECEMV.
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Ymapyovv  etoupeieg ot omoleg  mopEYoLV  OAOKANPWUEVEG  AVGELS,
OTOALAGGOVTOG TIC WKPEG KOl LECOIES €TOUPElEG amd TNV OVAYKN OyOpdg,
EYKOTAOTOONG, CLVTIPNCNG Kot GUYVNIG avafadiiong evog Aoyiopkod CRM.

Me Bdon tic vmobéoelg tov BempNTIKOV TANIGIOL HITOPOVUE VO, EPUNVELGOVUE T
gupnuoTo oG €ENG:

Ot eEAMNVIKEG EMYEIPNOELS, OTTOLNL AVOT) Kol VO akoAoLONGovV TeEMKA, Oa Tpémet
vo yvopiloov Tog [ OAOKANPOUEVN TPOCEYYIoT) OAAG Kol T TMyeoia
ATOOEIKVVOOVTOL TAPAYOVTEG KaBOP1oTIKNG onpaciag yio éva emtuynuévo CRM,
o€ avtifeon pe to Aoylopikd. Ot Tpoceyyioelg e KEVIPIKO AEOVA TO AOYIGHIKO
dgv KaTopHDOVOLV VO EYOVV HOKPOTPOOEG LN ATOTEAECULATO.

Io tov tpito gpevvntikd otoyo (Kataypdywovpue TiG TPEYOVGES EMUYEIPNUOTIKES
TPOKTIKES TOV EAAMNVIKOV EMYEPTCEDV, OGOV apopd otnv viwoBEon kot a&loroinon
tov gpapuoydv CRM) Bpédnkav. Ot mpokTikéc mov mpénel vo. akoAovdncovuy ot
EMYEPNOELS DoTE va vwobetnoovy kot vo aglomotoovv Tig gpapuoyés CRM katd
KOpLo AOyo iva:

Kotaypagn tov entyelpnook®v dodikacidv mov oyxetiloviot pe ) dtoyeipton
TANPOPOPLOV TOV TEAATOV (TT.). eELINPETNON, TOAGELS, VITOGTHPIEN).

Emdoyn ovvepydtn oty ayopd, mov vo S100étel teqvoyvooio Kot gumelpio
o1tV vAomoinon Avcewv CRM, aAAd Kol YVOON TOV ETLYEPNCLOKOV AVAYKOV
KOl AELTOVPYIDV, MOTE GTO WEAAOV Vo €lvOl KATAAANAOC Vo AEITOVPYNGEL MG
ovpPoviog kat kaBodnyNnTNG TG emyeipnong otnv gpapuoyn tov CRM.

Emiloyn mhateopuog CRM pe emyeipnpatikd kpitmpia, PACEL vTapYOVIOV Kot
HEALOVTIKOV  ovOoyK®v, KoODC Kot Tov €uphTEPOL TANIGIOL ©TO Omoio
dpaotnpromoleitar, Kabmg Kol Pe TEYVOAOYIKA Kpithpla, emintavag veMéia
TPOCAPLOYADV KOt LIKPO KOGTOG LEALOVTIKADV OAAOLYDV.

Epappoyn tov CRM  otadwokd, Eexwvoviag omd TG  Paoikotepeg
OpaCTNPLOTNTEG.

Anpovpyioe €vOG  TPOYPAUUOTOC ekmaidgvong Tov yeplot®v tov  CRM
GLGTNLOTOG,.

Me Bdon 115 vmoBécelc tov BewpnTikov TANIGIOL UTOPOVUE VO, EPUNVELGOVUE TO
gupnuoTo oG €ENG:

Xoppova pe 10 Beopntikd mhaiclo eivar n emrvyia evog cvotuatog CRM
Baciletoan mpwtiotwg otov avlpamivo mapdyovta. O KPIGHOTEPOG TAPAYOVTOS
yw Vv emtvyio evog CRM cvotuatog eival 1 amodoyr] tov omd OAo TO
avOpOTIVO SLVAIKO Kot Oyl 1] COGOTI EMAOYN TOV AOYIGUIKOV.
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KE®AAAIO 7: XYZHTHXH

2V Topodoo TTLUYLOKY epyacio €ytve mPoomdbelo TPOcEyyiong He TOV KOAVTEPO
duvatd Tpomo g Alayeipiong TtV ZyécE®mV HE TOVG TEAATEG OTO GULYYPOVO
emyelpnuoTikd meptpdAiov pe  yxpnon Zvotnudtov Awyeipong Ielatsiokmv
Yyéoewv (e-CRM). Zkomdg TG Tapodoag TTUYLOKNG EPYACTiag Etvat vo KOAOWEL OAES TIG
Bacucéc évvoleg tov CRM ko va BonOnoetl tov avayvadotn Vo KOToOVONGEL TANP®S T
YPNOT KO TN AEITOVPYIN OVTNG TNG EMLYELPTCLOKNG TEXVOAOYING.

Ta tedevtaio xpoOVIO 01 ETYEIPNOELS SOMIGTOGAV TMOG TO OVTAYOVICTIKO TAEOVEKTIILOL
T0 omoio £xel g Paon to mpoidvta dev e£acParlel pokpompdOeca 0PEAT, OTOTE KOl
TO EVOLOPEPOV TOVG TAEOV OTNPILETOL GTO CNUAVTIKOTEPO TEPLOVGLOKO TOVS GTOUKETD,
Tovg meAATES. I'” avtd 10 AdYo Aowmdv, Ta suotuato CRM avartooccoviol cuveydg pe
OKOTO TN JlYEIPIoN TOV TMEAATEINK®OV OYECEMV TMOV EMEPNoemy. Ta cvotiuato
CRM Aoutdv, elvar mANPOQOPLOKE GCLUGTHUOTO 7OV  YPNCLULOTOOVVTOL Old  TIC
EMYEPNOELS Kol TOLG Olvouv TN duvatOHTNTO VO YVOPICOVV TOLG TEAATEG TOVLG
KoAVvTEpa. Ol emyePpnoels aSlomoidVTOS QLT TN YVOoN omotd, Oa pmopésovy va
avTIAneOovV T GLVOAIKY| TOVG gumepio, KATL TOL Ba £xel MG AMOTEAEGHA TNV AOENON
TOV £600MV Kol KOT™ EMEKTACT KL TOV KEPOIDV TOVG.

Me Bdon tov €pEVVNTIKO GKOTO, GTIV TapoVoa TTVYLOKY epyocia extyeiprioaue vo: (1)
gEetdoovpe mOGo N eEAAvIKN emyeipnomn avtilappdvetor v atio Tov LoVTEAOL NG
dtevpupévng emyeipnong ko tov Pobud orokinpwong twv cvotnuatov ERP kot
CRM, (2) omotun®dcovpe TIG EVOAAAKTIKEG ADOELS TTOV £XEL U0 EMANVIKY Emtyeipnon
OV EVOLUPEPETAL VO SLXEPIOTEL e TOV KOADTEPO dVVATO TPOTO TIC GYEGELS TNG UE
TOUG TEAATES NG, (3) KOTUYPAWOLUE TIC TPEXOVOES EMYEIPNUATIKEG TPOKTIKES TMOV
EAMNVIKOV ETTLYEIPNCE®Y, OGOV aPOPA oTNV LIOOBETNOT Kot AEIOTOINGT TOV EPOUPLOYDV
CRM. Axoun 0o yiver mpoomdBeta, yio 660 T0 SLUVOTO KOALTEPT TEPLYPAPT TNG
oldKkaciog mov mpémel o emyeipnon va. okoAovOnoel, ®ote va viobetnoel po
epapuoy” toco amartntiky 6co to. CRM cvotuoro.

7.1. BaOpog amavinong Tov EPELVNTIKOV 6TOY®V

Me v olokAnpwon ¢ PPrAoypaeikng emokOnmmong oAAG Kot TG UEAETNG
TEPMTMOCE®V TOV  OVOPEPUUE OTO TPONYOVUEVO KEPAAOL, TICTELOVUE OTL Ol
gPELINTIKOTL GTOYOL TNG UEAETNG OmOVTHONKAV 1O10UTEPMG KOVOTOUTIKEL, OEGOUEVOL OTL
ta ovotyuate. CRM ta televtaio xpovia €xovv yvopicel Wdwaitepn avamtoén Kot to
pova ototyeio Tov elyope OTA XEPLOL LOG OO TNV EAANVIKT 0yopd NTAV TOV TEAELTOI®V
YPOVOV KOl OUTO € TOAAEG TEPWTMOOCELS NTAV EAMTY. AVOALTIKA, Y10 TOV TPOTO
EPELVNTIKO OTOYO OOMICTOCOUE OTL Ol OAAAYEG OTIG GLVONKEG TOL TEPPAAAOVTOG
00MYOUV TIG EAANVIKEG EMYEPNOCELS O  MEANTOKEVIPIKEG OTPUTNYIKEG KOL OTNHV
V1004TNON VEOV NAEKTPOVIKOV EMEpNUOTIKOV povtédwv. Emiong, vy pa cvyypovn
eEMMVIKY emyeipnon Tpénet var xPNOLUOTOLEl TOAAATAG TANPOPOPLOKE GUGTHLOTO Yol
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™V KGAvym Tov cLvOlov TV avayk®v t™c. H vmapén evog ERP dev eivon apretn.
Enopévmg n vioBéton evog CRM yio v e£ac@dion Tov KOADTEP®V SVVOTOV
AmOTEAECUATMV Ko 1] dtoovvoeon kot 1 emkowvovia pe to ERP givon amapaitnt.

o tov dedtepo gpevvnTikd 6TOYXO0 SMGTOGAUE OTL €lval TOAD €VKOAOTEPO Vo
viomomBel éva kowvovpyto CRM cvommua ond tv apyn He TV vrootipiEn tov
OAOKANPOUEVOV ADCEMV OV GLUVOEOLV TIG ECMTEPIKEG JOIKAGIES e TN Olayeipion
TOV TEAATOV KOl TOV AOITOV GLUVEPYUTAOV, Topd va cuvdeBovy mpdcebeteg epapproyég
ota NON vrapyovia cvotiuota. Ot emyelpnuoties Opmg dev eivar dratebepévol va
SbEécovV YPNUOTA GE OAOKANPOUEVO, GLGTAUATO HE OTOTEAEGHO VO avalnTovuvTol
MGELg TPOG TOAAEG KOTELOVVGELS Yo TV 0EI0TTOINGN TOV LTAPYOVIMV GUCTNUAT®V Ko
TNV EVOTOINGY| TOLG Amd TIG ETOPIEG OVATTVENG KOl VTOCTNPIENS TEXVOAOYIKAOV AVGEM®V.
Qaivetar 6Tt o1 Katookevooté CRM mpoomaboldv va mePOpioTOvV GE KIVIOELG
ehpeong AMoEMV SlUGVVIESNG e EMUEPOVG TUNHOTA TNG AsttovpyikdTag tov ERP,
EVAD OVCLUOTIKA TO €VOlOPEPOV TOVG mopapével otn Peltioon kot devpvvon
GLGTNUATOV/VTOGVGTNUATOV SlayElploNg TEAATEINK®OV GYEcE®V. TELOG, VTAPYOLV
ETAUPELEG KOTAGKEVTG AOYICUIKADV, TOL TAPEYOVV GE UKPOUEGOIEC KVUPIWG EMLYEPTCELS
OAOKANPOUEVEG ADGELS, ATOALAGGOVTOG TEG OO TNV OVAYKT] Y10 0yopd, £YKOTAGTOON,
Kol v ouveyeio ocuvtipnon kot ovuyvn ovoPdduong evog TPOTOKATUGKEVAGUEVOL
Aoyiopikov CRM.

Mo tov tpito gpevvnTikd 6TOY0 Oamiotdoape 0Tt ot Pacikés mpaktikég CRM mov
TpEMEL v LIDOBETHGOVVY 01 EMYEPNGELS Eivar 01 aKOAOVOEC:

(1) Apykd, n koTaypoaer] OA®V TOV ETYEPNCLUKOV SLOOIKOGLOV TOL oyeTilovtan e ™
dweipion mANpogopidv Yoo Tovg meAdTEG (my. e&vmmpétnon, vmoothpiEn Kot
TOANCELK), (2) M owot) emAoYN ocvvepydtn otnv ayopd, ®ote vo dwbétel v
AmOPOLTNTN TEXVOYVOGIO KOl Vo €XEL TNV avAAoyn eumelpio. 6TV vAomoinon Avcemv
CRM, oAAd Kol YVOOY TOV ETXEPNOOKOV OVOYKOV KOl AEITOLPYIDV, OOCTE
peALoVTIKA va ival 0 KATAAANAOG Y10 VoL AEITOVPYNOEL G GUUPBOLAOG Kot KOBodN YNNG
g enyeipnong oty epappoyn tov CRM.

(2) H emhoyn mhateopuog CRM pe emyeipnuatikd kpreipia, BACEL TOV avayKOv Tng
emyelpnong, eite tpwég gite peAlOVTIKEG, OAAG Kol PACEL TOV €VPVTEPOL TANLGIOV
610 omoio dpactnproroleiton n enyeipnon. Kabog kot pe teyvoloyikd kpimpo, o0Tmg
MOOTE VO VILAPYEL EVEMEIN TPOCAPUOYDV KOl TOVTOYPOVE Kol UIKPO KOGTOG GE TLUYOV
UEALOVTIKEG ALY EG.

(3) H gpappoyn tov CRM otadioxd, EEKvOVTOS amd TG PactkoTepES dpacTnpLoTTES
g emyeipnong, awtég donAaon mov Ba dobel mepiocdTepn Papdtnta . Onwg eniong Ha
TPEMEL aPYIKA Vo VILAPEEL Ko M Onpuovpyior evOg  TPOYPAUIOTOS EKTOIOEVONG TOV
yewprotdv 1ov CRM cvoetiuoatoc.
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7.2. Zooy£TI01 TOV EVPNRATOV UE TPONYOVUEVES HEAETES

To CRM egivan g otpatnyikn yio v dwoeipion twv oy€oemv pag emtyeipnong pe
Tovg meAdTEG TG Avtd mepthapPaver ™ ypnon g CRM teyvoloyiog mote va
OPYOVMOOEL KOl VO OWTOUOTOTOMCEL TIG OLIPOPEG OlEPYAcieg MOV  aPOPOLV TO
UAPKETIVYK OAAG KUplwg TNV eELMNPETION TEAATMV.

H mapovoca perétn diepedvnoe o 11 Pabud Bpioketar n ypron kot 1 a&loroinon tov
CRM cvomudtov amd T1g EMANVIKEG EMLYEIPNOELS KOl TOL EIVOL TOL TAEOVEKTILLOTO KOl
o OQPEAT] TOV TOVG TPOCEPEPEL. IMUOVTIKY] mpoimdbeon oy avantvén tov CRM
CLGTNUATOV otV EAANVIKY ayopd amoterel katd KOHPLO AOYO M EVNUEP®ON YO TO
TAEOVEKTNUATO TTOV TPOSPEPEL 1) pNon Tov CRM cuotnudtov kot Katd debtepo Adyo
va Eemepaotel TO PEYAAVTEPO TPOPANUA TOV TEPIGGOTEPMV EAANVIKDV EMLYEIPNCEDV
mov glvar o1 evéolacpol yia v viomoinong evog CRM cvotiuatoc. Méypt onuepa,
VIapyovv TOAAEG perétec mov £xovv acyoAndet pe to CRM kot ta o@éAn tov Katd v
tedevTaio. €wooImeEVTOETio, OAAG M €vvoln ovt) elvon oyeTikd TPOGEATN Yol TO
eMVIkd  dedopéva  (evOEKTIKG avagépovpe TG HeAéteg Towv  Adokov,(2002)
Kovotioupn,(2003) , Kpntikod & Poyotitn,(2003) , Maiwovptn, (2005) ). MoAg v
tedevtaio dekoetio moapatnpovvtal agtorloyeg peiéteg ywo 1o CRM oty ehdnvikn
ayopd kabadc N évvola tv cvotnudtov CRM eival oyetikd véa Kot yio T1g EAANVIKEG
EMLYEPNOELG.

7.3. OcPNTIKEG EMATOOCELS

Ot BepnTiKEC EMATMOCELS TG TOPOVOHS EPYACIOG QTOPPEOLY GO TNV EVVOLOAOYIKN
avédivon tov CRM péoow g Bewpnrtikng mpocéyywong mov vioBetoape. Ta
ocvotuata Awayeipiong Iehatelokdv Zyéoewv umopohv va TPOsOEPOVY TOALL OPEAN
KOl OTULOVTIKA KEPOM OTIC EMXEPNOELS TOV Ba T eykatacTnoovy. Opmg yuo vo cupPet
KaTL T€T010 O TpEmeL va TANpovvVTOL KAmoleg mpobmoBicelg Kot amd v emtyeipnon,
oAAG Kuplog amd 10 avBpdmivo OSLVOIKO TV EmEPNoE®Y. Avtd TO Omoio
mapatnpinke kot otn PPAoypaPiky avackOTNon oAAL KUPIOG OTNn HEAETN TV
TEPUTAOCE®V €lvol OTL 01 emyelpnoelg Ekavay &va emtuynuévo Pruo Kabang siyov
amoQocicel vo enevovloovV o€ KATL TO0 omoio B MrTav Wilaitepo oNUAVTIKO Kot
KEPOOPOPO Y10 TNV EMLXEIPNOT TOVS. TG HEPES pag o svotnuota ERP and péva tovg
dev glvan apketd. Ta televtaia ypovia ta cvotpatoe CRM éyovv yvmpicer peydin
dvOnom kot oyt adikmg. Oheg ot emyelpnoelg TPEmel oV avTIANEOOLY TG TAEOV Yol VL
€xovv &éva oMUOVTIKO HEPId0 otV eAANVIKN ayopd Oo mpémel vo OmMOKTGOLV
TEAOTOKEVTIPIKT PLA0GO(PTia Kot va emevOVGoLV 6g avtr pe kabe tpdmo. EArilovpe avtn
N epyacioc va amoTEAECEL KIVITPO Yl  EMYEPNOCES OOCTE VO OTOKTHOOLV
TEAOTOKEVIPIKT]  OLAOGOQI0L Kol v emevovloovy oto  cvotnuota  Atayeipiong
[Tehateiokmv Zyécemv.
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7.4. IIpoxTIKEG EMATOOELG

Ot eMNVIKEG emyEPNOELS o1 omoieg BELOVY Vo KAVOuV TNV S1opopd oIV EAANVIKN
ayopd kai vo dtatnpnbodv éva vymid eminedo Kol TOpPo OAAG Kol 6to HEAAOV, Oa
TPEMEL VO TOPASELYUOTIGTOVY OO TNV TAYKOGULO 0yopd OAAG Kot 0td TOVG HEYAAOVG
EMINVIKOVG opidovg kot va aAAGEovY plikd Tov TpOTo Agttovpyiog aALA Kol OAOKAN PN
™ ehoco@ia tovug. Ot Koupoi GAAAENY Kot TAEOV Ol EMYEIPNCELS TPEMEL VO, APTICOVV TIG
OTPATNYIKES OV 1YoV ™G BACT TO TPOIOV KOl VO OTOKTNGOLV PLAOGO®io TV Ba €xel
¢ PBbon tov merdtn. 'Etol ehAnvikég emiyeipnoelg mpénet va Adpovv cofapd vroym
TOVG OTL:

e Ot oMayég oTIc GLVONKES TOL EMYEPNUATIKOD TEPPAALOVTOC 00MYoUV GE
TEMOTOKEVIPIKEG  OTPOTNYIKEG Kol OTNV  LW0BETNON VEOV  MAEKTPOVIKADOV
EMYEPNUATIKOV LOVTEL®V.

o Ot obyypoveg EAMMNVIKEC EMYEIPNOELG TTPETEL VO, YPNGILOTOLOVV GLVOVAGTIKA TOL
TANPOPOPLOKA CLGTHUOTA, DOTE VO, KAADYOVV TO GUVOAO TMV OVOYKMOV TOLG KO
TOV TEAATAOV TOVG,.

e H Ymapén evoc ERP cuompatog dev givor apket and poévn mge. Emopévac n
vioBéton evog CRM ocvotiuatog vy vo e&ac@aiicet 660 TO dvvaTOV
KOAOTEPO OmOTEAEGHOTA Kot 1) dloovvoeon kot M emkowmvia pe 1o ERP
Bewpeiton amapaitn.

e H emroyio evog ocvomuatog CRM Paciletar mpotictowg otov avOpomivo
Topdyovta OTMS avagépape Kot vopitepa. O KPIGYLOTEPOG TOPEYOVTAGS Yo TNV
emvyioa evog CRM ovotfpotog etvar 1 amodoyr tov and 6o 10 avlpomivo
SLVOUIKO KO 1] EVKOAN KOt 0G0 TO OLVATO YPNYOPATEPT) TPOGOPLOYN TOL GTO
véa dedopéva TG emyeipnong.

7.5. llpotaoeis Yo peAAOvVTIKY £pEvva

Av ka1 n évvola oo CRM éxave v eu@dvion g oty eAAMVIKY ayopd GYETKA
TPOCOUTO, £XOVV TPOAAPEL VO YIVOUV OPKETEG EPEVVEG TOL  OVAOEIKVOOLV TN
Awyeiprong [ehaterokdv Zyéoemv kot o opéAn . 'Etol ko 1 mapovca epyocio
owpePaivoce kol emaAnbevce avTEC TIC TPONYOOUEVEG £PEVVEG TOL  EXOLV
npaypatornomBel. H évvola tov CRM éyel Eexvioet va €xel HeydAn amodoyn omd Tig
EMNVIKEG EMYEPNOELS KO Ol EMLYEPNUATIES AVTIAAUPAVOVTAL VO GTLLOVTIKG OQEAT TTOV
eEacearilovv Kavovtog o tétola emévovon mhve ota cvotiuata CRM. EArilovue
TG 1 TOPOVCO EPYOCIO VO UTOPEGEL VO OMOTEAECEL EQUATIPIO Y10 HEAAOVTIKEG
épevveg, mov agopovv ™ Awyeipion Ilehatelokmdv Zyécewv kot ta cvomuota CRM.
Kowéd amodekto givar 1o yeyovog mmg {ovpe o€ pio yopa 1 oroio pmopel va umv €xet ta
Bapd Prounyovie mov €xovv GAAeC ydpec, OAAE KABe KoAokaipt HOVOT®AEL TO
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EVOLLPEPOV TOV TAYKOGUIOL TOLVPIGHOV. O TOLPICUOS TPOCPEPEL TAL CTUOVTIKOTEPO
£€0000, OTN YOPO HOGC KOL Ol TOLPIOTIKEG LANPEGIEC MPEMEL VO, €lval OTOTEAOVV TO
EMIKEVIPO NG «EAMNVIKNG Propnyoaviagy. ‘Etor Aowmdv  miotedovpe mo¢ o
EVOLIPEPOLGA KOl TOVTOYPOVO TOAD GNUOVTIKY TPATOCN Yo UEALOVTIKY £PELVA TTOV
umopel vo evepyomomoel €va 1dwaitepo epevvnTikd povtédo givar m ypnon tov CRM
GTOV TOVPIGUO Kot TIS ToLPLoTikéG vampeoiec. H epappoyn CRM otpamyikadv and tig
gTopieg TOV SPAGTNPLOTOLOVVTAL GTOV TOUEN TOV KOl TOV TASIOIMV, OTMS AEPOTOPIKES
etoupieg, EEVOOOYEIOKEG HOVADES, TOLPIOTIKA TpoakTopeio. aAAd kot kdbe €idovg
TOVPIOTIKEG €TONpieg, Oa Pmopohoe va. OmOPEPEL I 1O10UTEPU OMUAVTIKY OVATTUEN
GTOV EAMANVIKO TOVPIGUO.
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KED®AAAIO 8: XYMIIEPAXMATA

O Paoikdg 6KOTAS TNG TOPOVCHG TTLYLNKNG EPYAciag NTav va depevvioetl Tov Paduo
xpNong twv cvatnudtov CRM amd T o0yypoveg EAANVIKES ETLYEPNGELS KO TTOL0L £Tvot
TOL OVTOYOVIOTIKG TAEOVEKTILOTO. TOV UTOPEL VO TPOGPEPEL GE AVTEG, GE L0l SVGKOAN
OLKOVOUKT] GUYKVPia Yo TNV EAANViKn ayopd. H cu{ntnon mov €yve ota mponyodueva
Ke@ahota pog £0waoe t dvvatodtnta vo EAéyEovpe: (1) TNV amdvinon TovV EPELVNTIKOV
otoyov kol tov Pabud vmoot)piEng g apykng vmobeone, (2) Tig amokAicelg twv
EVPNUATOV TNG PPAOYPOPIKNG EMIGKOTNONG, TOV EVPNUATOV Kol TOV EPELVNTIKAOV
OTOTEAECUATOV TNG UEAETNG TEPUTAOGE®V, (3) TN CLOYETION TGV EVPNUATOV TNG
UEAETNG HOG LE TPONYOVUEVEG HEAETEG KO VO TAPOVGLAGOVLE, (3) TIc BempnTikég Ko
TPOKTIKEG EMATMOCELS TOV EVPNUATOV TNG LEAETNG Kot (4) TIG EpeLVNTIKEG KOTEVOVVOELG
Y10 LEAAOVTIKEG EPEVVEG.

Ocov agopd TO0V TPOTO €PELVNTIKO OTOYO GLUTEPOIVOLUE OTL Ol OAAAYEC GTO
EMYEPNUOTIKO TEPIPAALOV 00N YOOV TIG EAANVIKEG ETMIYEPNOELS OE TMEAUTOKEVIPIKES
otpatnykéc. Emiong eldope mog pion ovyypovn eAAnvikn emyeipnorn mpémer va
YPNOUOTOIEL O1APOPO TANPOPOPIKA GUGTILATO Y10 VO UTOPECEL VO, KAAVWEL TOV OAEG
TG avaykeg g yati n vmapén evog ERP cuotuartog dev eivon apkerr|. Emopévaoc n
vioBétnon evog CRM yia v €£06OAAGT TV KOADTEPOV SVVOTAOV ATOTEAEGUATOV KOt
1N ocvvdeon tov pe to ERP elvan amapaitnmm. Ocov agopd tov dbtepo epeuvnTikd
610)0 ovumepaivovpe 6tL éva kovovpyto CRM cidotmuo eivar oAy €vKoAOTEPO v
viomomBel amd Vv apyn HE TV VROGTNPEN TOV OAOKANPOUEVOV ADGE®V TOL
ocuvdéovy TG Asrtovpyieg tov ERP pe tov CRM, mapd voa ovvdebobv mpdobeteg
EQUPUOYEG oTOL LIAPYOVTe cvotnuata. EmmAéov cvumepaivovpe mmg ot 'EAAnveg
emyelpnuotiec dev elvar étootl vo amodeytovv TApws To svotirota CRM kot va
owfécovv  yprUOTO OE  OAOKANP®UEVE GLOTHUOTO KATL 7oL  0dnyol TOLG
KOTOOKEVOGTEG TOV GLGTNUATOV Vo ovalnTtovv AVGELS TPOG TMOALESG KATELOVVGELS Yo
Vv alomoinon TV LIAPYOVI®V GUCTNUAT®V Kol TNV EVOTOINGT TOVS UE EMUEPOVG
Tufrata g Asttovpykdtntog tov ERP, evd ovslootikd 10 evolagépov toug Tpémet vo
mapopével ot PeAtioon kol SlEvPLVOT GLOTNUATOV  OlYEIPIONG TEAUTELNKADV
oyéoewv. AAA amd TV GAAN VRAPYOLV ETOIPEIES KOATOOKEVLNG AOYIGUIKAOV, TOV
TOPEYOLY  OE  WIKPOUECOiES  KLUPIMG  EMYEPNOES  OAOKANPOUEVEG  AVGELS,
OTOALAGGOVTAG TEG OO TNV OVAYKN YL oyopd, €YKOTAoTOON, KOl €V cvveyeio
oLVTHPNON KOl oLV avaBAOUone evOg TPOTOKATUCKEVAGHEVOL Aoyioutkov CRM.
Ocov apopd tov tpito gpeLVNTIKO GTOYO GLUTEPUIVOVLE TG Ol TPAKTIKEG TOV TPEMEL
Vo akoAovOnBovv amd TIC EMEPNOEL DOOTE VO VIOBETNGOLY KOl Vo a&loTOmGovY
ocwotd T1g epopproyés tov CRM elvarl n kataypaen ToV ETXEPNOIOKOV SLOSTKOGLOV
nmov oyetiCovtar pe T Swyeipion TANPOEOPL®V TV TEAATOV (m.y. g&uanpétnon,
TOANCELS, vTootNPEn). Meténetta Oo mpémel va KAVOLV TN COGTH ETAOYT GLVEPYATN
wote vo obétel teyvoyvocio kol eumelpio 6tnv viomoinon Aoewv CRM, aAld kot
YVOON TOV EMYEPNOIOKAOV OVAYKOV KOl AEITOVPYLOV, OOCTE O©TO WHEAAOV Vv
Aertovpynoet Kot oG GOUPOLAOG Yo TNV emyeipnon. Lt cvvEyela Ba mpémet va yivel n
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KOTAAANAN emhoyn TAateopuog CRM pe emyyelpnpuotikd kpitipia, BAGEL TOV OVOYKOV
™G EMyElpNoNG, €T TOPIVES £ite LEALOVTIKEG, OALA Kol BAGEL TOV EVPVTEPOV TAAIGIOV
o610 omoio Opaotnplomoteiton 1 emyeipnon. Kabmg ot  pe teyvoloykd wprrmpla
emintovtag gveMéion TPOCAPHOYDV Kol KPS KOGTOG UEALOVIIKAOV OAAAYDV. XN
ocuvéyela Ba mpémel va yiver n epapuoyn tov CRM otadiokd, Kabde kot 1 dnpovpyio
evOg TPOYPAUUOTOS EKTTaideLoNS TV Xeplot®v tov CRM cuoetiuatog.

H nmapovca epyacia diepedhivnoe Katd moco vdpyet ypron tov cvotnudtov CRM ard
TIG GUYYPOVEG EAANVIKES EMLXELPNGELS KO TTOL0L VAL TOL OPEAT] TTOL PTOPEL VO TPOCPEPEL
0€ OVTEG EVOVTL TOV AVIOYOVIGTOV TOVG. ALOTICTOCUUE TOG TA TEAELTOIN YPOVIOL TOL
CRM ocvotpata yvopilovv avOnon otov eAANVIKO YOPOo Kol 0A0EVA KOl TEPICCOTEPOL
emyepnuoties amoeacifovv va kavouv 1o PrRuo G aAAaynig TG viobEétnong
TEMOTOKEVIPIKNG QLA0c0opiag Kot ypnong ocvotnudtov CRM kot eivar €toywotr va
enm@eAnBobv and to mAcovekTuata mov Bo TOLVG TPOGEEPEL OVTOV TOL €IBOLE M
andeoon.

Me Bdon ™ Bewpntikn TPOGEYYIoN TOV HOVIEAOL TNG GTPUTNYIKNG TG Ocwpia TV
Labus «or Stone (2010), e&idape 7mwg vrAPXEL BOTE VO, TPOYUATOTOED TOV
paxponpobecpo oyedacud tov evepyeuwv tov CRM kot yio 10 oyedacud tov
SEOpOV THTWV GTPATNYIKNG CLUTEPLPOPAS. AVTO TO HOVIEAO OCYOAeitOl HE TN
CLUTEPLPOPE TV pepoVOUEVOVY Tpoypappdtov CRM, pe v armotuyio Tov oyediov 1
oV £pyov mov eivanl oe €£EMEN kaBMG KOl HE TNV KATOVONOT TOV OVOYKOV TOV
TEAOTAOV TNG ETOUPIOG KOl TIC TOANGELS VANPECSIOV TNG «EMOUEVNS YeVIac». To poviéro
avtd Aomov €xel o¢ Pacikd Tov okomd M Pertioon tov mpwtofovidv tov CRM.
Omote givan Wwaitepa onpavtikd Kot KaBopiotikd va akoAovdncel KAmolog avtod Tov
eldovg 10 povtého wote va €xet éva pakporpodbecpa emtvynuévo CRM. Axdun ot
Tapovoo TTVYloKN epyacio cuinmnkav 1660 ot BemPNTIKEG OGO Kol Ol TPOKTIKES
EMNTAOCELS.

Avapeca oTig BempnTikég EMMTOGEIS TNG TOPOVCHS epyaciag evrtomicope OTL Ot
EMYEPNOELG EKavoy Eva emTuynUéEVO P KobmG QaiveTol Tmg e TIC VEES GUVONKES
OV EMIKPOTOVV GTNV EAANVIKN ayopd, Omo@Acicoy vo EnEVOVGOLY G KATL TO OTOi0
glvonl 1dwitepo CNUOVTIKO Kol KEPSOPOPO Yoo TNV €myeipnon tovg kabMOC TALoV, Ta
ocvotiuata ERP amd pova toug dev eivan apketd, Tpaypa mov £xel KAVEL TOL GUGTILLOTO
CRM va €yovv yvopioet peydin avinon kot oyt adiko. AvApecso oTIG TPOKTIKEG
EMITMOGELS TNG TOPOVCAS EPYAGING TOPA, EVIOTICANE TMG 01 EAANVIKEG ETLXEPNGELS OL
omoieg BELOLV Vo KAVOLV TNV dPOPE GTNV AyOpd 6TO TaPOV OAAL Kot 6To HEAAOV, Oa
wpénel va aAlaEovV prlikd tov Tpdmo Asttovpyiog aAAd Kot 0OAOKANPY TN GLAocoia
toug. [TAéov o1 emyElpNGELS TPEMEL VO APTICOVV TIG CTPATNYIKES TTOV €lyav ®¢ Pdomn To
TPOIOV KOl VO OITOKTCOVV TEAUTOKEVIPIKT PAocopia kol vo AdBovv coPapd voyn
TOVG OTL Ol GUYYPOVES EMYEPNOELS TPEMEL VO YPNOUYLOTOOVV OAOL  TO, TATPOPOPLUKA
GUOTHLOTO, MOTE VO, KOADYOUYV TO GUVOAO TMV OVOYK®OV TOLS. AkOUN 1 vioBEétnon
evog CRM ovomiuatog eivar amopaitntn ®ote vo eEacearioet 660 10 dvvoTdv
KOADTEPO OMOTEAEGHLOTO. AALL O KLPLOTEPOG TAPAYOVTAG OV TTPEMEL VoL ANeOel vITdym
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amd Tovg emyEelpnuatiec elvar 0tt M emtvyin evoc ocvotiuotog CRM  Poacileton
TPOTIOTMOG GTOV AVOPOTIVO TPAYOVTH OTWG AVAPEPULE KOl VOPITEPO.

[Twotebovpe T N Topovso HEAETN KaTAPEPE VO avadeiel pe emtuyio TV Evvola TG
Awyeipiong Ilehatelokdv  Xyxéoeov and emyeipnoeic. Ilapovcidoape tov TpodTO
Aertovpyiag T@v cvotudtov CRM kot tog tpénet va a&lomomBovv amd Tig EAANVIKEG
EMYEPNOEI MOTE VO EKUETOAAEVLTOVV OO TOL TAEOVEKTNUOTO TOV LITOPOVV VO TOLG
npoocpépovy. Emmiéov avadeiope oe moto otddo mov Ppioketar to CRM avty
OTLYUN OTIG EMANVIKEG emyelpnoelg kol mota Bo glvar 1 e£€MEN Tov otV EAANVIKNY
ayopd 610 Gueco péALovV. Oempolie Tmg 1 epyacio pog KdAvye OAOVS TOVG GTOYOVG
Tov giye B€oet Kot OTL UTOPEL VO ATTOTELECEL EVOLGLAL Y10l TEPOLTEP® EPELVO KO LEAETT).
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