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AMEPOX

HNEPIAHYH

KéBe évag amd gpag 0éhel to mpoidov mov ayopdlet va to vimbel dikd Tov Kol va
moTevEL 0TL Yvopilel Ta mwhvta Yoo avtd. Otav copfel avtd, éxel avapepbel OTL LVITAPYEL
avapeepnro po duvaty ToTN Yo To TPOIOV Kol T papka Tov. H okeldtnta mov Ha
VIOGEL 0 KOTOVOAMTAG €ivor éva ocvvaicOnua mov emduokel kdbe emyyeipnon va
dnuovpynoet. Tlowo eivar 1o khewdl yo v emrvyio; Eivor n cdvdeon mov Oa kdvet
aKOPLOE0 0 KOTOVOAMTAG HOMG det TNV pdpka. Me v Ponbela g opddag marketing
7oV €Yl ONUOVPYNGEL TO KATOAANAQ TpomOnTKd punvopata poli pe 1o cvvaictnuo tov
«UVOTNPIOV» KAVEL TO TPOTOV MO «€OIKEIO» KOl «yVMPLO» GTOV KATAVOAMTY| £TGL OCTE VoL
TOV OMOVPYNGEL TO cuvaicOnua 0Tt elval KATL YVOOTO TOL TO EEPEL Kot TOV dnpovpyel
mv embopio vo t0 ayopdlel ToKTIKE. X1yd o1yd avtd TO EUTOPIKO GO GLVOEETOL
oLuVoUGHNUATIKE e TOV OyOPOOTH TOV KOl EMITVYYAVETOL GLTH 1) HOKPOYPOVIOL GYEGM

oePacod Kot oydmng.



ITPOAOI'OX

H onuaocia tov branding oto pdpketivyk €xet alddéel tnv tehevtaio dexoetio pe
mv e&EMEN g tervoroyiag. H avdykn va yivelr mapondveo and anmidg Eva Tpoidv Kot
MEPLOGOTEPO WOl EUMELPiO, £€YEL YIVEL ML OVAYKY] OTO «ULOAO» TOV UEYAA®V
enyeipnoeov. [og akpiPmg éva gumopikd onuo petatpénetol o€ icon; Tlog pmopei n
emyeipnon va kabiepdoel Evav oyvpdtepo decpHd pe Tov Katovorlmtn; H ambvinon
Bpioketar ot dvvatdTTA TNG VO INUIOVPYNOEL Mo GLVOIGONUATIK GOVOES LE TOV
KOTOVOAMTY.

Mo pépka yio vo yiver gva iCON 8g TPETEL V. AVTITPOCOTELEL LOVO TNV €TaLpEio
0ALG OAOKAN PO GUVALCON AT Y10l VO LITOPECEL VO KUIANGEL> GTOV KOTovoA®TY|. [1a va
emtevybel avtd, M emyeipnon opeikel va opyavooel v opddo marketing dote va
dwpifdcer 10 pnvopo KOTAAAMAQ 610 KATOVOAMTIKO kowd. Eivar onpoavtikd va
KaTaAAPeL N EMLYEIPN O OTL TO KUVGTIPLO», O KOULCONGLUGLOGC» KOl 1) €OIKEIOTNTO» E1val
ot 3 onpavtikég a&ieg Tov MMUoVPYOLV TOo GVVALGHNUOTIKO GEGIHO HETAED TOV TPOTOVTOC
KOl TOV KOTOVOAWDTY.

H otpamykn emkowvoviog g enyeipnong Tpénel vo oyedlaotel ansikovilovtog
OMOTA TO «TIGTEV® TOL EUTOPIKOL GNaToc. Agv Exel onpacio eav givor 100 etwv, 6TmG
n Coca Colan éva amoldtmg véo epmopikd onua dmwe to 1Pod, 1 kupimg 186éa mov Tpémet
va AdPet voymn etvar 1 otadepr| Tpoomdbeilo TOV 1) eMyEipnon BETEL Yo va dnovpynoet
évay KOGUO GLYKIVAGE®V Kol cuvalcsOnudtov yopo ond v Kevipikd otdéyo mc. Me
avtd ToV TPOTO 6TO0 TEAOG Bor Exovv emTLXEL Voo  dMUOVPYNGOLY ToV ZePAcUd Kot TO
ocuvaictnua g Aydmng 6Tov KOToVoAMTY.

‘Eva gpumopukd onpar yio vo TETVYEL GTO CNUEPIVO KOGLO OyOpds, TPEMEL VAL Yivel

TEPLOCOTEPO OO ATAMG UL EVVOLOL, TPETEL VO, YIVEL Eval aldVIo idopa, Eval icon.



KE®AAAIO 1

1.1 EIZATQI'H

H évvola evdg epmopucod orjpatog givarl kdtt mov €xel mapet po Tpdcsbetn atio
0TO OoNUEPWVO eMyelpnolokd kocpo. H miomn tov mehdtn oto onua evog mpoidovtog Exel
yiver 1o KAEW1 Yoo va 03N YNOEL TNV £TOUPELR KOl TO TPOTOV TNG A TNV OTOTVYi0L GE idL
TPOYHOTIKY OTOO0TIKY EMLYEIpTON.

[Ipdécpata to mpoidvia kot ot vanpecieg €yovv yivel OAO Kol TEPLGGATEPO
AVTLYPAYILO OTO TOVG OVTOYOVIGTEG Kot 1) KovoTtopio dev pumopel mAéov va emtevyOet pe
N OMUIovVPYia EVOG LOVAOIKOD TPOTOVTOG Kol TNV TPpoosmdheia TpodOnong amd v opada
Tov pdpketvyk. [ldvo and 6o onuepa, ot KatavaAmtég aviihappdvovtal o tdvto OGov
agopd oto papkeTvyk. Katd péco o6po ektiBevror oe 3000 punmvdpoto eumopikov
onpdtev nuePNcing Kot EEPOVV TOL Vo dIvOLV TPOCOYN KOl TL VO 0yVONGOVV, Y1ATi oAl
yvopilovv ™ YAOGoO TOV HAPKETIVYK. BAoIKA, 1 KOTAVAA®TIKY TPAOTN avTiOpOoT € Lo
marketing npocndfeto givor ofjuepa 0 «kLVIGUOC» Yol VidBovv Tmg dev dapnuiletol
KATL TPAYUOTIKA XPNOULO, OAAG OTL 1 TPOooTAbeld VT £XEL WG OTAOTEPO GTOYO TNV
eComatnon.

Ed® eivon mov 10 gumopikd onuo umaiver oe dpdon. Eav mpombeiton cmwotd Eva
EUTOPIKO ONUO. LITOPEl va. YIVEL 1 OTOJOTIKOTEPT] GVUVIEST] LETAED TOL TEAATN KOl TOL
TPoiOVTOC. AVTO EMITVYYAVETOL OTAV TO EUTOPIKO OO LETOTPEMETOL GE AVTO TOV LEPTKOL
eumopikol eumelpoyvopoveg kahovv BRAND icon . ‘Eva egumopikd onuo. yiveton icon
otav pmopel va OMoVpyNGeL pa 6YECT oL VIEPPAivEL TNV AOYIKT KO ETLTVYYAVEL THV
TVEAN TGTN TOV KATOVOAMTIKOD Kowvov. To TpoPAnua gival 0Tt dev pmopei omolodnmote
EUTOPIKO OO vau yiver ICON, eTEWN TOALG amOTLYYXAVOLY oV TTopeia peTdfoong and
amAd EUTOPLKO GTiMa. G iCoN.

Ondte, T elval avutd mov Kabotd €va eumopikd onua emtvyés; Efvor m
npoondfela LAPKETIVYK, 1 ApLoTN ToldTNTO TOV TPoidvTv N eivon amhd Bépua cwotol

LPOVOV;



H «dpo katevbBovon avtng g epyociog eivol vo KaBopiotovv ot Tapayovies
OTOVG OMOloVG OQEileTal N EMTLYNUEVN UETAPOON €VOG OMAOD EUTOPIKOD GNUATOC GE
iCon.

Etval onpoavtikd va d1evkpiviotel o mopamdve enedn ot emyelpfoeg E0dgvovv
EKOTOUUVPLOL YpNHaTo, KAOe £€T0¢ OTn OMpovpyio vE®V TPOIOVI®MV KOl OTN GMOTN
npoPoAr] tovg. ‘Etol v pmopécovv va kabopicovv Ti dnuovpyel €va emTuynpévo
EUTOPIKO o, AveEApTNTOL Ad TNV TOLWOTNTO TOV TPOIOVTOG KOl TIC O10TNTES TOV, Hal
elvan og Béon va kepdicovy ypMUaTe Kol Vo SNUIOLPYNCOVY TEMKA o Pudoturn Kot
KEPOOPOPO ETTLYELPNON).

H napoaxdre epyacio o otnprytel oty vrdbeon 6t | ouddo marketing pmopei
va givar 1 koplo kotevBuvinpla dvvaun micw omd pio emruynuévn ewova evog
eumopwoV onuotog. H epyoacio mephapfdver wdmowo emtuyr] eumopikd GMUOTO,
dedopévou OTL ot mAnpogopiec eivar gOkoAa dwabécipes amd to Awdiktvo kot omd
JLAPOPEG ONUOGIEVCELG. XTNV TPAYUATIKOTNTO 1) EPYACIO OTOTEAEL L0 TAGT UOPKETIVYK
amokorovpevn, «BRANDING» mov 6o xobopiotel apydtepa péco otnv epyocia.
Avaldetor M emTuyio Kol omoTVYio TV VRAPYOVI®OV EUTOPIKOV ONUAT®V Tov Oa
petpnBovv amd to SNUOCIELHEVE APBPE TOV EOIKEVOVTAL GTIG SUVAUELS Kol 0dVVOLIES
TOV ONUEPVAOV gumopikdv onudtov. Katomy Poacicpévol e emtvyeic mpoomadeieg
etopel®v Ba avaAvbovv ot TpaypoTiKol Topdyovteg Tov EnNPeAlovY TO EUTOPIKO GO
£tol ®ote va yivel icon, kot O kabopiotel €bv N tpoomddeia Tov Marketing mix kavet to
EUTOPIKO OGN0 AVOLYVOPIGIHO.

Apycd Ba kaboploTei 1 S1aPopd AVALESH GE EVOL ELTOPIKO OOl Kol GE €voL 1CoN,
npoceyyilovtag TNV eEEMEN EVOC EUTOPIKOL GNUOTOG, EENYDOVTOG TL VoL GUVALCONLOTIKO
branding , kot mowot givar o1 onuepwvol katavolmtég mOV EMNPEALOVY TAL EUTOPIKA
ofuata. Katoémyv 0o mapovsiactodv avtd mov Oempoldvior onueptvd iCONS, Totot givat ot
mBavoi Tapdyovteg Tov cuvERaraV £T61 OGTE Vo OnpovpynBovv avtd, kabmg emiong Kot
Ta. Prjpoate mov kdbe emyeipnon TPETEL Vo aKOAOVONGEL Yloo Vo EMITOYEL OLTH TNV
petdfoon, Kot vo amoUYEL TIG TEPUTTAOGELS TOAVIG ATOTLYIOG KOl TIG EMTTOCELS AVTNG

OTNV GYETIKN eMyeipnon.



1.2 HAOMH THX EPTAXIAX

To mwp®OTO pPéPOg ™G TOPOVCOS TTVYOKNG epyacioc apyiler HeE TO TPOTO

KeEQPAAoo ot10 omoio mapotifetor M ewooywyn KabOS kot 1 doun g epyocioc. Xto
0£0TEPO KEPGLUO OvamTOGGETOL O pOLOG Tov Marketing. £to Tpito KeEPaAoL0 avorVETL
1N évvola tov branding kot tapovctdleTal 1 IGTOPIKN TNG AVASPOUT.
310 TETOPTO KEPAAOI0 TPocdlopiloviol 1 €vvolo Kol To GTOLXELD TOL TPOIOVTOG Kot
dtevkpviCovror ot £vvoleg papka, emmvopia, onpa, GAOYKaY, AOYOTUTO, GLGKELOGIO KOt
nodmta. To mépmro KeQdAoro acyoAeiton pe to pord tov branding wg otoiygio
JPOPOTOINCNG TOV KATAVIAMTIKOV TPOIOVIOV VD TO KEPAAO0 £E1 mpocodlopilet Ta
OPEAT TOV KATAVOADTOV Kl TOV ETEPNCEDV GE oyEon pe to brand name.

To devTEPO péPoOg TG epyaciag avtng EeKavel e 10 EPOORO KeEPAAa0 6TO 0mOoi0
TOPOLGLALETAL 1 TTOLOTIKY EPEVVA OE EMIYEPNOELG GYXETIKA pe to branding. Avaivetor 1
pebodoroyia TG Epevvag Kot 0 KaBOPIGHOS TOV GTOYWV.

210 6Y600 Ke@droro mopotiBevionl To cupmEPAGHOTO TNG £PELVOS KABMG Kot

OAOKANPNG TNV TTLUYLOKNG EPYOCIOG EVAO OTO £VOTO Kol TeEAELTAlO0 KeEPaAaio diveTon m

axpipng Piproypapia.



KE®AAAIO 2

2.1 O POAOX TOY MARKETING

YTIC HEPEG oG TO UAPKETIVYK eEakoAoVOEL Vo amoTelel Eva KOV@VIKO QOVOLEVO,
OlOTL M TOPAY®OYN KOL 1) KOTOVAA®GT TOL €ivol ovo amd T Pacikég Aertovpyiec Tng
KOW®VING GLVOEOVTAL LEG® QVTOV.

Youmepaivoope, Aowdv, 01t «to marketing £xst duvopukn Asttovpyio.

"Evog yevikog opiopog Oempeiton 6t to marketing «yio moAlovg ivot 1 dradikacio
TOAMONG, Y GAAOLG eivor M dSwenuion Kot 1 wpoddnon. Opiopévor opilovv 10
marketing og £pguva. ayopdc Yoo TOV EVIOTIGHO TV OVOYKOV TOV KOTovIAOT®OV. Ola
avTd, aAAG Kot kGt TEplocdTePo givar To Marketing». AAlog évag opiopdg tov marketing
nov divetan and to Bpetovikd Ivetitovto Marketing , «marketing eivar n dradixacio g
O10IKNONG , IE TNV OTOL0. EVTOTILOVTAL, TPOPAETOVION KO IKAVOTOLODVIOL 01 GVAYKES TOD
KOTOVOAWTH e KATOL0 KEPOOS yia TNV emiyeipnon». Lopeova pe tov Kotler, évav amd
TOVG LEYOUAVTEPOVG KOl GNUOVTIKOTEPOVG EMGTNLOVEG KOl LEAETNTESG OLVTNG TNG EMOTNUNG
, Bewpeiton 6t T0 «marketing» evtomilel TIg avaykeG TOV OvOPOTOV LE OKOTO TNV
Kavoroinon tovg kot dtevkpvilel g to marketing sivar «emkepdng kavomoinon
avaykdv»'.

BeBaing npénet va avapepbei 6t1 o Kotler (2001) dwoywpiler to marketing oe dvo
0PIoHOVE, KOWVOVIKO KOl SLOEIPLOTIKO. ZOUPOVO [LE TOV KOWVOVIKO OPIGHO, TO GTOMO KOl
Ol OUAdEC HEC® TNG OVTOAAAYNG KOL TNG TPOCEOPAS TPOIOVI®MV KOl VINPECLOV
KOVOTTOL00V TI¢ ovarykeg Toug. Ocov agopd tn dlayeiptotikny dmoyn, To marketing cuyva
Bewpeitor g TEYVN Yo TV TOANCT TOV TPOTOVIMV.

YVYKEVTPAOVOVTOGS, AOTOV, OAQ Ta TapOTdve ototyeia pmopel va d00el pia capng

amdvInon v to av tedkd to marketing sivatl kATl em@aveloko 1 KATL OVGLOOTIKO. AV

! Chaudhuri, A. and Holbrook, M.B.: (2001), “ The chain of effects from brand trust
and brand affect to brand performance: the role of brand loyalty”, Journal of
Marketing, Vol. 65, April



KOl DITAPYOVV TOAAOL OPIGHOL KO ETIKPOTEL UEYAAN GUYYVLOTN YLl TO Tl TEAMKA €ivor <«m
Kevipikn] 10é0. tov marketing eivon mwg 1 etoupion Ko ot wEAATEG GLVILALOVLV TIg
dVVATOTNTEG Kot TIC EMBVUIEC TOVG, MOTE VO TETVYOVV TOVG GTOYOLG TOVG O Kabévag
EeywploTd?.

[Ipéner va yiver xatovontd OTL o1 «Kevipikég 10éec tov Marketing ioyvovv
naykoopioe». Xvvoyilovtag, kdbe emyeipnon mov embopel va odnynbel oe gumopikn
emtuyio mPEMEL Vo EKUETOAAELTEL OAEG TIC €vkalpiec NG ayopdc Kabmd¢ emiong va
GLVOLAGEL TIG OLVOATOTNTEG TNG LE TIG EMBVUIEG TOV TEAATDV.

Y& avto 10 onueio npémel va onuemdei | dmoyn tov Emery |, moc «to marketing
OMOTEAEL OMAMG [ TOMTIGUEVT] HOPPT TOAELOV GTOV OMOI0 Ol TEPIOCOTEPES MAXES
kepdilovtan pe Ta Adya , TIG 10EES KoL TNV TEDaPYNUEVT] CKEYT».

[No tov otpamnykd oyedacud pog emyeipnong Pacikd poro Exel n Aettovpyia
oV papkeTvyk. H Agttovpyio Tov pHAPKETIVYK TPETEL VAL EYEL TNV KOVOTNTO VO TPOTEIVEL
10€€¢ Yoo TV dnpovpyio vEmv TPoidvTmv, Vo EPEVVE TIG VEES EVKALPIES TNG OYOPAS, VO
onuwovpyel  Aemtopepn  mPOypAppOaTe  pApKeETvYK  kaBmdg Kot vo  aflohoyel T
OTOTEAEGLLOLTA. TOVG, VO, O1opOdVEL TVYOV AGON Kot v, avTIAAUPBAVETOL TN COGTH YPOVIKN
OTLYUN OGTE VO GTAUATNGEL TNV EMLYELPTLLOTIKY| Spacrnptémw3.

"Oho. T0 TOPOTAVED €Y0VV ®C AMOTEAEGHO £vov emTuyNuUéVo oyedlaoud. H
EMITEVEN LAKPOYPOVIOV GTOY®V OQEIAETOL GTN GTPUTNYIKT TOV HLAPKETIVYK TOL TNV OIEMEL
[ GLUVTOVIGHEVT TPOooTAdEln. Ol GTPATNYIKES AVAPEPOVTOL OTIC YEVIKEG YPOUUMIES, OTIG
TOKTIKEG OV TPAYLATOTOOOVTAL KOl EQOPUOLOVTAL Ol GTPATNYIKES KOl EKQPPAlovV TIg
Aemtopépelec. H yevikn otpotnyikn Tov HAPKETIVYK KOOI YEL TIG TOKTIKEG Ol OTOLEC
elvarl edIKéEC KIVNGEIS KOl OVTIOPAGELS OTO YDOPO TNG Oyopas. Apykd GLUVAVTATOL O

KaBopIGUOG TV GTOY®V TOL UAPKETIVYK Kol £melto. okoAovBel M kotdotpoon TtV

2 Kohli, C.:(1997), “Branding consumer goods: insights from theory and practice’,
Journal of Consumer Marketing, Vol. 14 No. 3

3Motion, J., Leitch, S. and Brodie, J.R. :(2003), “Equity in corporate co-branding:
the case of Adidas and the All Blacks’, European Journal of Marketing, Vol. 37 Nos
7/8
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TOKTIKOV KOl TOV OTpoTnylik®v. Me avti v tepopyia kabopiletoar to embountd

I ’ / I , 4
ATOTEAECLLOL TNG EMXEIPNONG KL GTN CLVEYELD O TPOTOG OV Bl EMITOYEL .
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KE®AAAIO 3

3.1 H ENNOIA TOY BRANDING

2TIG MEPLOGOTEPEG TMEPUTTAOOELS, 1| avaivor tov Marketing siedyston apykd pe
TNV OVOyvVOPLoN TG 0yopdags, TV Katavonon tng Kot v avantuln evog mpoidoviog mov
o0V GKOTO EXEL TNV TANPOGCT] TOV AVAYK®V TNG 0YOPAC.

‘Eva mpoidv eivar amld katapynv €va @LGIKO avtikeipevo 1 o vanpecio. Amod
mv GAAN TAevpd, éva brand, ivat kot évo mpoidv eUTAOVTIGUEVO LE GOPT AELTOVPYIKA
Kot cuvotoOnpatikd o@éln. Ta mpoidvta evarddocovtol eved to brand xtiler a&io. Ta
brand decpedovv tovV KOTOVOAMTY, TPOKOAOLV o cuvalcOnuaTiKy avtidpaon Kot
T PovV Lo GLVETH ToPoLcia. Ao TAELPAC oTpaTNYIKNG, To brand pmopovv opiotodv
ooV TNV GX£0T AVALESO GTNV ETALPIN KOl TOV KOTAVOA®MTY. ATO TNV GIoyn TG TOKTIKNG
to brand amoteAel évo alOmGTO PNVOUO TOV EQAMTETAL PE TOV KATAVOA®T] 6€ OGO
TEPLGGOTEPA ONUEiD ETOPTG Elvar dvvaTo.

‘Eva brand pmopel vo. Oswpnbel w¢ pion vrocyeon mPOg TOV KATAVOAMTY.
Mertapépel dapkdg Eva PepEYYLO, amtd Kot cvvaloOnuotikd 6eeiog. EE otiag g
AmOAVTNG €0TIOGNC GTOV TTOLOTIKO EAeyyo T.x. oto eotiatopton GOODY'S, 1o yebua, 10
mePPAAAOV KOOMG KAl 1) COUTEPLPOPA €lval avTA aKPPDg Tov EEPEL KOl OVOUEVEL O
KOTOVOA®MTNG o€ omolodnmote Katdotnuo ovd v EALGSa. H cvvénelo avty kdvel v
aAvoida TV eotiatopiov Eva toyvpo brand.

Y10 Ae&wd g oloiknong emyepnoewv (The Dictionary of Business and
Management of Oxford University Press) n udpka opiletoar @¢g éva ovopo, onuo M
GOUPOLO TOVL YPNGLUOTOIEITOL VIO TNV OVOYVAOPLOT TV TPOTOVIMV 1] TOV VITNPECLDV TOV
ETOLPLOV KoL TNV O10POPOTOINGT avTdV 0md T oyodd TV avamvwro’avs.

To cOpPora kot Ta Aoydtuma amoteAohV Eva LOVO HEPOG TNG HAPKOS ETOUEVAS O

TOPOTAVEO OpPIoHOC Oev  gival oAokAnpouévos. ‘Evag amd Tovg onpovtikdtepoug

* Douglas, S.P, Craig, C.S. and Nijssen, E.J.:(2001), “Integrating branding strategy
across markets: building inter national brand architecture”’, Journal of I nternational
Marketing, Vol. 9 No. 2
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avOpmmovg oty Prounyovia g daenuone, o Walter Landor eine « Mg ankd Adyo to
brand eivon pio vrooyeon. Méowm ™G avayvdpiong Kot ¢ amodeléng e yvnotdTnTog
evog mpoidvtog M upiog vranpeciog, HeETAQEPETOL £VOL TEKUNPLO 1KAVOTOINONG Kol
oW TaC».

Eniong oto Pifrio «Building Strong Brands» o David Aaker mapopoialel v
HAPKO MG €VOL «TVELHOTIKO KouTi» kot opilel v évvola tov brand wg «éva cdvoro
TPOCOVTIOV 1 TACEMY TOV GLVIEOVTAL [LE TO Ovopa Kot To cvpporo tov brand dote va
TPOGOIM®GOVY TPoTOEUEVN a&ia GTO TPOIOV 1) GTNV VI PEGTU».

Me Bdon tov opiopd tov David Aaker cvvdyetan 6t to brand eivar éva
npocdopicipo ayado 1 vanpeoia, avoPadcuévo €161 OGTE 0 AYOPACTNG 1) O YPNOTNG VA
AVTIAAUPAVETOL CYETIKEG KOl LOVOOIKEG TpooTifEpEVES atieg, ol omoieg Tauptdlovy otevd
LE TIG avaykeg tov, dnuovpyovv tdoelg (ong (life-styles) kot tov katevBbvovv oe o
véa prioco@io Cong.

To brand emopévag mopéyel oe GLYKEKPIUEVOLS KOTOVOAMTEG, CLYKEKPIUEVES
OVTOTTOOOTIKEG EUTELPIEG, TOV TOVG KAVOLV YAPOVUEVOLG OTAV aoympilovTal To ypUaTd
TOLG KOl TOLG TKOVOTOI0VV GT1| TOPELQ.

Amd tovg mapomdve optopog efdyovtor KMo TOAD  XPNOUHO GLUTEPAGLOTA.
Katapynv to brand (dnAadn n pdpka) givar Todd St0QopeTIKO Kot SapopoTotuUEVO amd
TO TTPOIOV 1) TNV VINPEGia Kot avto yiori to brand eivat dvAo kot vdpyel Ldvo 6To HLOAO
TV KatavoAotov. ITlépav tovtov, o Pabudc agocimong oto brand Paciletor oTig
JLPOPETIKEG TPOSAAUPAVOVGEC aVTIMYELS TTOV £XOVV dtopopeTikoi avOpmmot. TéENo,
yiveton cagég Ot yio v, ktiotel évo brand dev @tdvel povo pio amodotikn entkovavio
Kot évo. cvumadntikd Aoyodtvmo. To brand krileton péom ¢ GLVOMKNAG EUTEIPIOG TTOV

npocpépet’.

6Turban, E, Watkins, P. (1986), Integrating expert systems and decision support
systems, M1S Quarterly, Vol.10, No.2,

7Knox, S, Maklan, S. & Thompson, K.E.: (2000), “Building the unique
organizational value proposition”, in Schultz, The Expressive Organization: Linking

I dentity, Reputation and the Cor porate Brand, Oxford University Press, Oxford
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3.2 IXTOPIKH ANAAPOMH THX ENNOIAX

H kataymyn tov 6pov "brand” mpoépyetar and v apepikoviky Aven, 6mov ot
KTNVOTPOPOL 1O10KTHTEG KOTASIMDV YPNOLUOTO0VV 0. TUPOUEVT] CLOEPEVIOL GPPAYIdQ
(branding iron) yio va amotuad®vovy 6To dEPUO TOV {D®MV TOLG KATOL0 HOVAOIKO OTL
mov to drywpilel g 1010KTNGio TOVC.

To 6vopa evog brand (brand name) avayvopilel To Tpoidv TPoPopikd, T0 GHUa

evog brand (brand mark) to avayvopiler ontikd, evd 10 onpo katatedév (trademark)
gival 1o vopukd katoyvpopévo onua (cvpporo) 1 6vopa. Mg tov dpo branding svvoodue
mv mpoordbela dnuovpyiag piog emdvoung papkog (brand), mpoidvtog | vanpesiog.
Awpopeavetor pe dAlo Adyle 1o Ovopa, 10 ovuPoio, to Opopa, 0 CYESCUOS M
oLVOLOOWUO TOVG, £T61 MoTe M etaupia ko to brand va avoayvopiletor ko vo Eeywpilet
neta&d dAlmv etoupudv ko brand g idag Komwopi(xgg.
To branding emitpénel oe €vav opyavicpd - emyeipnon va dnuovpynoet pia Oetikn
mpodlabeon yopw amd TNV idwa 1} T TPOIOV NG, TOV TPOKVATEL OO TNV IKAVOTOINGT TOL
dtvel otov TEAATN KO TOV 00MYEl o€ emavEIANUIEVN ¥ prion Katl ayopd. Oco 1oyvpdTEPN
givalr 1 OgTikn emppon Tov brand oty avtiAnyn tov meEAdTn 1060 KaAVTEPEG Eivar ot
TPOOTTIKEG TOANCEWMV KOl LLEYOAVTEPQ TO OLKOVOLLKA OPEAT Y10, TNV EMLYEIPNON.

H Oetikn avt) emppon pmopel va €lval T0 amoTEAECUO. TOAADV TAPUYOVI®V
Aertovpyik®dv 1 kot cuvalsOnuatikdv. O oyedlacprdc Kot 11 AEITovpyiot TOL TPOTOVTOG
elvar amd tovg mWAEOV TPOQAVElG Kol PACIKOVS TAPAYOVIEC. XE OVTO TO TOMEN
avoAappdvooy dpdcn To oyedoTIKA TuApoate (01 oXedlOTEG KOL Ol UNYOVIKOL
gVYPNOoTIOG) KOOMG Kol OUAdES YPNOTOV TOL TAPEYOLV YPNOLUES TANPOPOPIES Yol TNV

avaTpoPodHTHON Kot emavacyedioon’.

8 Hatch ,M.J., & Schultz ,M,:(2001) Are the strategic star aligned for your corporate
Brand , Tool Kit-Corporate Brand. Harvard Business School Publishing
Corporation

*Topapac Métpoc, (2000). Eicaywyl oto udpketivok kai tqv épsova ayopds, 1997,
AOva
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To ovopa pmopel emiong va givor évag Oetikdc mapdyovtog, aArd Aydtepo
YEWPOTIOOTOS, Omwg ovuPaivel pe moAAG mpoidvio moivtereiog. To Ovopa piog
EMYEIPNONG KOL 1 €YYONON 7OV TOPEYEL YO, TOL TPOIOVTO TNG €ivor emiong €vag GAAoG
OeTcdg mopdyovtag, Eved M SOPNULGT KOl Ol GLVEPUOL OV TpokoAel pumopel var givon
entionc Oetucol oe TOAEC opddec katavalatdv'®.

evikdtepa, 0 TPOTOG TOV EMAEYETOL Y10 TNV EMKOVMVIOL KOl Ol GLGYETICLOL TOV
ONUIOLPYOVVTOL GTO  VTOCLVEIONTO TOV VLTOYNPOL KOTOVOAMTY OTOTEAOLV  €val
TOAOTAOKO ocvotnue 7ov  To  Owayepiloviar ot vrevhuvor  emKovoviag  KAOe

11
OpPYOVIGHOV ™.

1 Chaudhuri, A. and Holbrook, M .B.: (2001), “The chain of effects from brand trust
and brand affect to brand performance: the role of brand loyalty”, Journal of
Marketing, Vol. 65, April

' Clancy,K,J. & Krieg, P,C,:(2000), Counterintuitive Marketing Achieving Great

Results Using Common Sense, Free Press, New Yor k
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KE®AAAIO 4

4.1’ENNOIA KAI LTOIXEIA ITIPOIONTOX

‘Eva mpoidv eivon kdtt mov xoatackevdleton and po Propnyovie, to onua gival
KatL wov ayopdleton amd tovg mehdtes. ‘Eva mpoiov pmopel va avtiypagel omd évav
avToy®mvioty, 1o ofua givor povadwod. ‘Eva mpoidv pmopel edkora vo “@Bapel” -
naAowBel, Eva emTuynUévo onpa lvor O10PoVIKO.

Axoun 1o onpa propel va opiotel oc: ‘Eva dvopa, €vag 0pog, éva cdpporo, Eva
ox€010, 1 Kot GLVOLOGUOG OAMV OVTAOV TO OMOl0 &YEl MG OKOMO TOV KOOOPIGUO TV
ayofdv Kol TOV VANPECLOV VOGS TOPAY®YOD 1| OUAONS TAPAYMYDV Kol TOLG dtowpilet
and ATl TOV aVTUYOVICTOV. To ofua gival pia oepd amd mieovektiuata (assets) mov
ovvdéovtal Gppnkta pe évo cupPforo 1 éva ovopa (brand name),to omoio pmopet gite va
npootebel eite va amoomactel and v a&io mov mapEyETOL OO Ho. VINPEGia 1 Eva
TPOIOV o€ Lo Qippa 1 otV eippa KaTovoA®tdv. Ta onfuoate eivol ToATAOKEG EVvoleg
OV €lvol GOUP®VEG HE TO TAAVO TOL VLIAPYEL YO TO EUTOPLKO OO OAAG KVPImS
“£0pegvovy’’ 6T0 HVOAO TOV KOTAVIA®TOV. To GNuo VITAPYEL KUPIMG AOY® UI0G GUVEXOVG
dwdkaciog mov KAvel 1 emElpnon OTOL Ol GLVIOVIGUEVEG OladIKOGIieg Kot
dpacTnNPOTNTEG NG EMEipNoNg Tpoomabohv Vo UETOIMOOVY GTOVE TEAATEG Lo GELPA
agldv, TIg omoieg 0 TEANTNG Ba epunvevoet e TETO0 TPOTO oL evOappvVveEL TV Vrapén
TOVG KOl UECH NG avaTpoPoddTNnong mov Bo mapéyel 1 emyeipnon wg amdvtnor, Oa
KAVEL TO TOOVN TNV EMLTVYIO TOV EUTOPIKOD CTUOTOC 12,

Yfuo amotehel TO OOKPITIKO YVAOPIOUO TOV TPOIOVIOV 1 VINPECIOV H0G
emyeipnong. Awgpopomoteitor omd GAAO  SLOKPITIKA  YVOPICUATO TOV  (QOPEN TNG
emyeipnong Ommg ivat 1 er@vopia 1 0 SLOKPLTIKOG TITAOG Oyl LOVO GTIG AElTOVPYiEG TOV

emtedel 0ALG Kol GTOV TPOMO KTNOMG TOV OYETIKOV Otkoumpoatog H Asttovpyia mwov

2 Chaudhuri, A. and Holbrook, M .B.: (2001), “The chain of effects from brand trust
and brand affect to brand performance: the role of brand loyalty”, Journal of
Marketing, Vol. 65, April
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emtedel elvar O6tL Tpocdlopilel v TPoEAeLON TOV TPOIOVIOV 1 TOV LANPECLOV 0T
oplopévn entyeipnon. Trademark: 7o sumopixo onua.

EmmAéov ¢ eumopikd onupo Oempeitar: kdbe onueio €MOEKTIKO YPOPIKNG
TAPOCTAGEMG, KOVO VO SLOKPIVEL TOL TPOIOVTA 1) TIG VANPECIEG LOG ETLXEPNOENS OO
exeiva AAM@V emyelpnoemy. Mropohv va omoteAécovV oNua: ot AEEELS, TOL OVOUATOL
QLOIKAOV 1 VOUIKOV TPOGOTMV, TO YEVODVVLLA, Ol ATEIKOVIGELS, TO GYEOL0, TO YPOALUATO,
ot aptBuoi, ot MYOl, CLUTEPIAAUPAVOUEVOV T®V HOVCIKOV QPAGE®Y, TO GYNUO TOL
TPOIOVTOC 1 NG ovokevaoiag tov cbueove pe to apbpo 1 tov N.2239/94 «Ilepi
onuatov» PEK A- 152 16/9/1994. Empeintipio HpoakAgiov: Yanpeoies 6nudorac Apyic-
Glaxprrikoi Tithoi-Exawvouies.

Evéiopépov mapovotaler n eumelpikn épsvva tov Gottschak xkor Kambach
(2007) n omoio e&étoce TNV onuacio TOV GNUATOV 0& SL0POPETIKOVS PLOUNYOVIKOVG
TOUEIC. ZOHPOVA LLE QVTV TNV £PELVA, 1] OTTOL0L LETPNGE TNV GNUOAGIN TOV CNUATOS GTOVG
Brounyoavikove Topelg pe o kKipoko omd 1o v €0 T0 TEVTE OTOV TO TEVIE NTAV TO
apioto(dniadn péylotn onuacio TOV GRUATOS Y10 TOVEG KOTOVAIAMTEG), 1| ONUAVTIKOTNTO
TOV ONUOTOG SLPEPEL OO TOUEN GE TOUEN, ONANOT TO oNa dev ToilEl TOCO GNUAVTIKO
pOAO GE TOLELG OGS o1 TTapoyeic evépyetag (2,5/5), otig peTopopég Kot TV €QOSIOOTIKN
aAvcida-logistics(3,2/5) kai otig tnAemikowvovies-kivntd Aépovo (3,3/5) eved oe
KAGOOVE OTMG OVTOV TOV TPOPIU®MV 1 onpacio Tov ofpotog avefaivel oto 3,6/5 kot amod
TIG VynAotepeg Béoelc kotéyovv M avtokwvnToProunyovia(3,8/5) kot to  ayoadd
moAvteLeiaG-0nwg pordyla-(3,8/5) o6mov 10 onua mailer peilova péro. Avty peréty
KATAOEIKVOEL TOC OO TAEVPAS TOV KATOVOAMTMOV TNG OVTOKLVNTORounyaviag, 1 HapKo
Tov avtokivintov 7wailet onuaviikd poro kabBmg eivor por povadikn evkoipion va
Tomo0ETNGOVV Kot VO EMOEIEOVV TV TPOCHOTIKOTNTO TOVS KOl TO KVPOG TOVG.

O Aaker (1991) tovilel mmwg 0 onua givar évo dakpitd cOUBOAO 1| OVOLO TOV
€xel 6KOTO TOV YOPOKTNPICUO HOG LANPEGTag 1 €VOG TPOIOVTOG Kot TNV depOopOTOincn
™G VINPESING 1} TOV TPOTOVTOG Omd AALL TOV aVTAYOVIGTOV. Eva onua delyvel v Inyn
oo TNV Omoio TPOEPYETAL TO TPOIOV 1 1 LANPEGIO KOl TPOGTATEVEL, OO OVTOYWOVIOTEG
oV TTPOSTaOOVV Vo TOPEYOLY TTPOTOVTO OUOL , TOGO TOVG TAPOUY®YOVS OGO KOl TOVG
Katavalmtéc. To onpa elval KAt Tapamdve amd Eva GOVOAO Od TO ATOTEAOVUEVA LEPT

tov. [lepthopPdvel emmAéov YOPAKTNPIGTIKA Yo TOV ¥PNOTN TNG LANPEGINS 1) TOL
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TPOIOVTOC T omoiao pmopel va Bewpovviar auio aAAG ®oTOc0 givar TOAD aAndwvd . Me
GAlo Aoyl too ofjpota givar cvpPoro (6mwg ta. logos ko to brand names) mov
dakpivouy ta ayabd kot Tig vanpesieg oty ayopd Intellectual property office.

To onuo pmopel vo 0dGCeEl €va SPOPETIKO VONUOL KoL M0, OLOPOPETIKT
KatevBuvon akoun kai étav ta tpoiovra eivar opota toviler o Randall (2000) kot avti M
W0TNTe TOL SNHETOG efvat Tov To KaboTd Wwitepa onpavtkd. [oapadetypatog ydptv to
avTIKAEWOTIKO ovotnua @pévav (ABS/anti-lock braking system) kot moAld dAAa
OLGTOTIKG EIVOL TOVOUOLOTLTTA GTO TEPLCCOTEPQ ALTOKIVITO AL pLbpkeg dmwg n BMW
kot 1 VoIvo tovg divouy o teleimg dapopetikn onpacio. o thy BMW 1o obompa
ABS onpaivel evioyvpuévn amddoon, yio thv VoIVO peyaidtepn ac@ilelo.

H onuavtikémra tov onuatog odupova pe tov Aaker (1991) éykertar oto
YEYOVOG TG TO ONUO &lvorl KATL Un omtd Kol OmOTEAEITOL OO TAEOVEKTUOTO KO
wovotreg (assets & skills)ta omoior mapéyovv T1c Pdosig yioo v dnuiovpyia
OVTOY®VIGTIKOD TAEOVEKTNUATOC. To GOTA TAEOVEKTIOATO KOl KAVOTNTES UTopoHV Vol
Baiovv Oplo. GTOLG OVTAYOVIOTEG KOl Vo, KoBopioovv ocOVOpL TOL EMTPEMOVY GTO
OVTOY®VIOTIKO TAEOVEKTNUO Vo dtotnpnOel 6To TEPAGHO TV ¥POVOV Kal VO 0ONYNOEL
Kot o€ pakporpobecpa képdn. Or De Chernatory kow McDonald (2003) ypdagpouvv mmg ta
EMTUYNUEVO, ONHOTO €lval ONUOVTIKA YTl €ovv v dvvatdotnta va gyyonbovv
HEALOVTIKG glc00npaTo. Q6TOCO dev €ival HOVO ovtdg 6 AOYOC TG MeYdAng a&ilog tov
ONUATOG OAAG €lval KOl TO YEYOVOG TNG OloTPNong N Kot TG TOVMONG TG OTOUIKNG
elovog evog avBpdmov. Xpnoipomoidvag To. onuata, extonpaivouv ot De Chernatory
ko McDonald (2003), mg 6uokevEG GVUPBOAKES, 01 AVOPOTOL ETKOIVOVOVY UECH AVTOV
SLAPOPa TPAYLATO Y10 TOV E0VTO TOVG, ONANON OTAV ayopdlovV o GUYKEKPLUEVT] LAPKOL
Kot Aappdvovv v éykpion dAla kot Betikd oxdAo omd Tov KOv@Vvikd Tovg mepiyvpo,
TOTE VIOOOLV T®G 1 ATOUIKN TOVG EIKOVO TOVOONKE Kot avePaivel 1 0VTOEKTIUNGT TOVG
Kévovtag €Tt peyaAdtepn v ThovotnTa va Eavayopdoovy Ty idta LapKa.

Yvvoyilovtog o onua umopei vo oplotel cvuemva pe tovg De Chernatory kot
Mc Donald (2003:25) wg:

‘Eva. tavtomompévo mpoiodv, vanpesio , avOpomog 1 PEPOS avamTLUYUEVO KT
TETOL0 TPOTO DMOTE O OYOPOUSTNG N YPNOTNG Vo AAUPAVEL GYETIKE, LOVOOIKES TPOGHETES

atleg mov avramoxpivovror kot Touptdlovv kaAvTEPR OTIS avdykeg tov. EmimAéov n
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emtuyio amoppéel amd TV wKavotnTo va otatnpnbodv avtég ot mpootifEueveg atieg
OmEVAVTL GTOV ava(oku()ls.

H dnuovpyio evog onuatog Suvotov ival 6TOY0C OAMV TOV ETLYEIPTCEMY KOTA
tovg LePla kot Parker (2002) kobhg moAlég épevveg emPefardvovy to TAEOVEKTAHOTO
OV ATOPPEOVY OO EVa SVVATO GNUOL OTTMOG UEYOAVTEPEG GLYYWOVELGELS, Pabid o TV
TEANTMOV GTO GNOL KO LEYOADTEPT] EMLTLYIO GTNV EICAYWOYT GTNV Ayopd VEOV TPOTOVI®V.
Etval ypowun n onuovpyia evdg duvatov onpotog aveEaptntov peyéboug g etanpeiog
vyl og pol pkpn emyeipnon €vo evomompuévo onpo divel £vo GUECO OVTOYMVICTIKO
TAeOVEKTNUO Kol umopel va efacporiost ypnuato yuo To HEAAOV. X o pEGOin
emyeipnon to onuo Ponbdet 6to va yticel n emtyeipnon v Kuplopyic TG TNV ayopd pe
MyOTEPO KOGTOG KOl O OMOTEAECUATIKA Kol TEAOG OTIG UEYOAES EMYEPNCES M
dadikacio g dNuovpyiag evog 1oYLPOD GHLOTOG EPYETOL OTNV EMPAvELn (EPOGOV £xEl
Nnon yxpnowomombel ka1 £pepe TV emiTuyio) Kol OVTEG Ol SLOIKAGIEC UTOPODV v
BeATImAOHV Kot v TpomomomBovV dote va avéndei 1 amotedespatucotnTot,

H vy onpocio tov onpotog og po avtokivntoflopnyavio. eoivetonr Kot amod
v 01ebvn €pevva Tov Ekave To TEPLodko ' Businessweek’ yio o 100 woyvpotepa brand
names yio. to étog 2006. IIpmtn awtoktvntofropnyavio oty Kotataén ivor n Toyotan
omoia avéPnke dvo Béoelg oe oyxéon pe to 2005 ko KotaAauBaver TAéov v 7n 0éon
minoidlovtag v General Motors kot pe TAceLS Vo Yivel 1| TpdTN avToKivnTolopnyoavio
moyKoouing kabmg pe po avénon tov moicenv g oty Auepikn kotda 10% 6Oa
emTOyEL Tov otoyo owtd. Ttnv 10" 0éon ko po 0éon vynAdtepa amd to 2005 PBpicketar
n Mercedes-Benz, otnv 15n Bpioketar n BMW, oty 19 n Honda, otnv 30n arnd mv22n
n Ford eve n Volkswagen éueve apetdapintn oty 56n 06éon evod oty ida katdtaén

Bpickovtat kot ot avtokvntofropnyovieg Audi, Hyundai, Porsche, Lexus.

3 Mayvijeeing K. (1981), Katavalotiki, 1| TE(VIKE YYOGEOS TG CUUTEPLPOPHS TOV
KoTavoAloT). @g0ddpov I1. Tvpofora, AOva
14Buoi):r|g II. Toldvng, «Baociwké Mdapketivyk, ‘Epegova ayopds kar Avamtoén

Hoiocemv», dgvTepn £kdooT)
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4.2 MAPKA

O 6pog pdpka (brand name), edd Kot OPKETA POV, YPNOLLOTOIEITAL Yol VoL
Eeympioet évo mpoidv amd Eva dAro. H AéEn brand mpoépyetar and v NopPnywn Aéén
brand, mov onpaiver “to burn” (kaiw). H tpoéhevon avth ogeidetar oto yeyovog Oti ot
aypoTeS £karyav tao (Do TOVG, MGTE VO, TOL GUASGELOVY KoL vaL ToL EExmpilovy. ZOPP®VA e
Tov Apgpucdviko Zovetapiopd Mapketivyk (American Marketing Association - AMA),
plo pdpko givon «€va ovoua, &vag 0pog, éva onuadl, évo. aduforo N éve cyéoio n
OVVODOGUOS OAWV DTV, UE TKOTO Va. 01a.popomoinfody ta mpoiovia uiog ET0IPEIOS oo
ta  ovtayoviotikd». Otav kGmowog mov ooyoleitor pe to pdpketvyk (marketer)
dnpovpyet éva Kavovplo dvopa, Eva Aoyotumo 1 éva GOUPoAO Yo éva vEo TTpoidv, TOTE
Aéue 6T Exel dnovpynoet pio papko (brand).

Mio papka amgvfovetar 610 cuvolsOnuatikd KOGHo tov avBp®dToL HE ToV 1010
TpOTo, OMMC KAamown Opnokevtikd ocvuPfora, totem, oetiy ot Sdpopo cOUPoA

15
EMKOIVOVIOG .

4.3 EINIQNYMIA

To. Exavouo Ilpoiovto. eivon mpoiovia to. omoia. ayopalovior KaOnuepiva, Kopiwg
omo  koraotiuota tomov Supermarket ko to omoia diatiBevior oe €0viko emimedo,
xpnoonoiovy kair Pacilovior oe emevovoeic Marketing, omwe n owapnuion, yia vo
ONUIOVPYNTOVY KO VO. OLOTHPHEOVY IO CEXWPIOTH TADTOTHTA, THV UOPKAL.

To Ercovopo Ilpoiov eivor évo. uéco O10p0pOTOINGHS OVOUETO, TTO. TPOIOVTQ. THS
EVPUTEPNS OYOPAS, TO OTOIO OIEVKOADVEL TOV KOTOVAAWT VO KAVEL 110, GOVEIONTH ETIAOYH
KaOe popd wov ayopdlel Eva TPoiov.

To Erxavouo Ilpoiov Asitovpyei pe 000 tpomong -

> Bovred Mapia, (2002). Aqurovpyiné tnc drapriuicnc, O@sccarovikny 2002
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Méow g Avayvapiong, 0mov o KaTtavoiwTis Kavelr v emiloyn tov Poon s
EUTEIPIOG TOD.

Méow s Pnung, 0mov 0 KaTOVOAWTHS KOVEL TV EMAOYN TOL fdon kai THS
TPOCWTIKNG TOV EUTEIPIOS OAAG KOL THS EUTEIPIOG CAAWY ATOUDV.

To Enovopa [Tpoidvia Tpos@épouv 6ToV KATOVOAMTN To EENG OPEAN:

VALUE FOR MONEY onAadn tocoppomios pHeta&d g modtnTag Kot NG TIUNG TOL

TPOIOVTOC

To Endvopa [poidvta yevikd mpospépouv :

Kaldtepn mowdmto Adym tov 61t ot Propnyavieg emevdvovy oTnv KovoTopio oe
OAEG TIG PAGELS OVATTTUENG, TOPAY®YNG Kot O140E0G TV TPOIOVTOV.

Yynin motdtnto Tpoc@epOUEV 08 EAKLGTIKOTEPT T AdY® Tov 0Tt Tat Emddvopa
[Ipoidvta gumiékovion 6€ pio O10dKAGIo AVTOY®VICHOD HETOED TOVG HE ATOTEAEGLO TN
GLYKPATNOT TOV TGV TPOG OPEAOG TOL KATOVOAWDTY.

[Towdtta og avtayovieTikny T Ady® tov 01t ta. Erdvopa [poidvta mapdyovtal
oe peYdAeg TOCOTNTEG UE YAUNAOTEPO KOGTOG OV LOVADD, KOl TO KOGTOG UETUPEPETOL
OTOV KOTAVOAMTH LEGH TOL OVTAYWOVIGUOV

H Enovopio arotelel yio tov katovoloTn:

@  Eyydmon 6cov agopd v a&ion Ko TV TOLOTNTO TOV TPOIOVTOC, THG GYECNG TOV
EXEL UE TIG OVAYKEG TOV KOTOVOAMTH KOL TNV IKOVOTOINoTN TV avaykdv tov. O
KOTOVOAMTNG CLUYVA EMAEYEL VO, TANPADOCEL AMYO TOPATAV® Y10 EVO EMMVLLO TPOTOV
TG0 Y10Tl TO EUMIGTEVETOL, OGO Kot yioti dgv emBupel 1| dev €xel To YpoOvo va yael
YL GALOL GLUVOPT TPOTOVTO KO VO, PLOKAPEL TNV TOAVOTNTO 0lyOPAg TPOiOVIOS TOV
dev Ba KaAOWEL TAP®G TIG AVAYKEG TOL.

@  Eyybnon ywti o xotovarotg yvopilet 611 1060 TO TPOi6V OGO KOl O
KOTOOKEVAOTNG TOV €lval a&lomoTtot, e eEEOKEVUEVES YVOOELG.

@  Eyyimon yia t otabepn modTTo Kot 0rdd061 TOV npo‘iévrogls.

18 yrepavov, K., Zappavidtye, X. kon TraguAd, A. (2003), CRM and Customer —
Centric Knowledge Management: An Empirical Research. Business Process

Management Journal
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4.4 YHMA

H mpoonlwon ot pdpka opiletar og «n mpooyedaouévn (0xt tuyoia)
oLUTEPLPOPIKN avtidpacn (ayopd) mov ekdnAdveTol o€ pio | TOPATAV®D EVOANOKTIKEG
napkeg péca amd TNV OUddn T®V UOPKOV UG TPOIoVIIKNG Kotnyopiag Kot givor pio
Aertovpyio yoyoroyikng owadikaciog». O Bepelmong, awtds, opiopdg TG TPOSHAMGONG
oTN HAPKO ¥PNOLUOTTOLEITAL TEPIGCOTEPO OO KAOE AAAO GTNV EPELVA YOl TNV TPOCNAMGCT
ot papKa, Kot Tpotdinke yo Tpd Qopd amd tov Jacoby (1971).

H npoonimwon ot pdpxo eivor n otdon mpoTiunons £vog KOTOVOAMTY ATEVOVTL
o po ovykekpluévn pdpka. Otav 1 wpoonAwon otn pbpko etvor apketd peydn, ot
KOTOVOAMTEG UTOPEL VO, KAVOLV ETAVAANTTIKEG aryopég TG oG pdpkag otav yperalovton
éva. mpoidv avTNg NG Katnyopiog. AkOUM KOU OV 1) TPOOHAMCN GE o HApKo OgV
odnynoetl og emavolapfovopeveg ayopég (repurchase intention) omd tov KoTtovaA®T, N
napka Oa etvor pio amod T1g mOavEG EMAOYEC TOV KOTAVAA®TY, 0Tav emiBupel va tpofet o
pa oyopd.

O Aaker (1991) vootnpilel T N TPOSHAMON 6T HAPKO avaPEPETaL 6To Baduod
TPOGKOAANOTG HETOED TOL KOTAVOAMTY Kol TG pdpkag. Me Baon avtdv Tov opiopo, n
TPOoNA®OTN ot papka opiletor ¢ To amoTEAESHN NG OadIKOGIOG OmOTIUNoNG T™NG
Kavomoinong TV  Katovolot®v. H  zmpooniwon 1tV  mEAATOV 0T pApPKO
OVTUTPOCMMEVEL £V GTPATNYIKO TEPLOVGLOKO OTOLXEl0, TO omoio €dv OlowknOel Kot

’ o , / ’ , ) 17
KaAMepYNOel cmotd £xet T duvatdTTa Vo TapExel a&io pe TOAAOVG TPOTOVG .
Mewopéva Koot Mdpketivyk

Mo pio etapeio eivat, cuvnBwG, E0KOAO VO KPOTNGEL TOVS VITAPYOVTES TEANTES

™G, €pOcoV dev givar ducapestnuévol amd to Tpoidvta tg. Kdti mov eivan yvoppo ko

okeio onuaivel Tog eivar foAkd Kot kabnovyaotiko. Tic TeplocoTEPES POPES, Eival TOAD

" Topapag Mérpoc, (2000). Ersaywyl ato udpketivyk ko v épevva ayopds, 1997,
AOva
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MO OIKOVOUIKO, Yio pio eToupeio, vo OloTtnpnosl Toug TEAATEC TNnG 7Tov  &ival
IKOVOTTOMUEVOL KO, EMOUEVMC, €lval eAdylotol ot Adyol mov B Tovg 0dNyHoCOVY GTNV
aAlayn TG papkog, amd to va Ppebodv kavovplor meldtes. Oco vyniotepn eivon
TPOCNA®OT TOGO €VKOAOTEPO €lvarl va peivovv yapovpevolr ot meddtes. Qo1dG0, 0L
meAdTeG eevyouv OTav vimbBouvv mapopeinuévor. H mpoayupotikny mpoéxAnon eivor va
HetmBei 0 aptBpdS avTdV IOV PedyoLVE,

H mpoonAwon towv meAatdv gival Kot Eva SNUAVTIKO MOS0 E1GOO0V Y10l TOLG
avtoyoviotéc. Otav pio etoipeio sloépyetal o€ pio ayopd, 6mov ot KOTovoA®TEG vt
NN TpoonAmpéEVol 1 €6T® tKavomomuévol pe pio pdpka, t0te Bo mpémel vo dEAEACTOVV
Y va 0AAGEOLY papKe Kot avTd amortel onpavtikovg mopove. ‘Etot, peumvovton ta
duvntikd kEPAM vy TNV etarpeio wov eeépyetal. Opwg, yro vo cupPel avtd Ba mpémet ot
avVTOY®OVIOTEG Vo, yvopilovy TV TPOCNAMON TOV KOTOVOA®MTOV O©Tn HapKa NG
OVTOY®VIOTIKNG €TOpiag. Avtd 1O TETVYXOIVOLY Ol gTaupeieg pe T SEUoN 1N HE TV
TOLOTNTO, TOPOULYMDYNC.

Loybg Zuvarhayng

Opilopéveg LAPKES UE 1OYVPN TPOCHAMGN GO HEPOVE TMV KOUTOVOADTOV EXOLV
dtc@aAiopévn Béon ota paelo TOV KOTACTNUATOV AlOVIKNG. AvTtd cvpPaivet, 810t ot
Mavéumopot yvopilovy mmg ot TEAATEG UTOIVOUV OTO KATACTNHO KOl TEPLUEVOLV VL
Bpovv «Kamoleg papkes. MdaAoto OTav  €YovUE TEPMTMOELS EEAIPETIKA  LYNANG
TPOooHA®oNG, OmwS, Yoo Tapddetypa, yio papkes, onog n Coca Cola 1 n Nescafe, ot
TEMITEG €VOG KATAOTNHOTOG Ogv Ba 1o emokePTOvV Eova €V dg Bpouvv T TPOTOVTO TOL
avalntovv. H 1oy0¢ cuvarlayng ivol eEopetikd onpavTiky 0Tay 16AYoVIoL 6TV ayopd
véa PeYEDT, vEEG TOIKIMES, TAPAALAYEC 1] EMEKTAGELS TNG OEPAC HiOG LAPKAGS.
[Ipocéikvon Néwv Tlehatmv

Otav pio papko €xer pion medatewokn Pdaomn, n omoia amoptiletor omd
TPOCNAMUEVOVG KOTOVOAMTEG KO Amd GAAOLG TOL TOVG apécel M Udpka, pmopel va

mapéyel empPePaimon oe TOAVOLG TEAATES, EOIKA OTAV 1) AyOPd EUTEPIEYEL KATOLO PiGKO.

18 Brown S.(1993), “Postmodern Marketing”, European Journal of Marketing , Vol
27
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ZNUovTIKY, Aomdv, Yo TOUELS TG ayopdc Tov gival oxeTikd véol 1 éxovv pioko, givat
dnuovpyia piag faong meratdv, n onoio O maiel To pOAO TG OUADAG AVAPOPAG.

Axopa, po oxeTikd peydin teAateloky faon, otnv omoio eivol KaToympnUEVOL Ot
wavomompuévol meAdteg, Oivel v ewdva €vOG TPOTOVTOG TOv  Elval  AmOdEKTO,
emTUYNUEVO Kol To omoio Ba vrdpyet Yo Koupd kal Bo mapéyel vanpecieg Ponbetag Kot
npolovtikég Pedtidoets. To o6t pia etarpeio Bo pmopéoet va Pondnoet tovg meAdteg TG
OTaV TNV YPEWCTOVV KOl TO OTL TO. TPOIOVTIO NG &€ivol amodekTd, givor dvo amd T
TPAYHOTA TOL VAl TOVV Ol KOTAVOIAMTES, E101KE GE TOUELG TNG ayopdig OTTOL 01 VTN PEGIES
petd v moAnon 1 M mpoiovtiky Ponbela elval onUavTIKEG, OTTMC, Yoo TOPAOEYIQ, M
avtoktvnToflropnyovio Kot 01 KOTAGKELUGTEG NAEKTPOVIKDV VITOAOYIGTAOV.

Télog, vmhpyer peydin mboavotnrta £vog KATOVOAMTAG VO OVOKOADWEL KOl Vo
avayvopioet éva tpoidv povo ko pévo PAETOVTIAS TO VoL TO XPNCIULOTOLEL KATO10G AALOG.
Méiota, n {ovtavi| xpnon Tov Tpoidvtog Exel TOAD HEYOAN ATOTEAECUATIKOTNTA, 10T 1
™V mpofoin amd moAAEG drapnuicels. To va dgl KATO10G TO TPOTIOV VoL YPNGULOTOLEITOL
amd €va @ilo, Ba dnpovpynoet Eva deGUO LVAUNG HE TN HEpKa Kot TOV XPNOTY, TOV Lol
dwenuon moAv dvokora Ba to éxave. 'Etol, m avdxkAinon g pdpkoc Bo sivon
woyvpotepn. Me dAha AdYla, M XPNOWOTOINGT NG UAPKOG ATd TOLG TOALOVG TEANTES
elvar n kaAvtepn dvvarny SeNIoT Yoo TN HAPKO Kol €lvol kovi va avENcEl TV
TPOGEAKLOT VEmV TELaTdV'S,

Xpovog avtidpaong o€ VEES AEINEG

Otav pio etoupeion €xel mPOONAMUEVOVS TEAATEG, TOTE EXEL KOl TO YPOVIKA
meplldplo yioo voo @Tdosl | Ko vo. EEMEPACEL TIG PEATIOCELS TOV OVTAYOVIGTIK®OV
TPOIOVIMV, TOL £YOVV OTYNOTN OTOVS KOTAVOAMTEG. L€ AYOPEG, OTMG LT TNG LYNANG
TEYVOAOYIOG, OLYVA Ol KATOVOAMTEG ovalntovv to mo eEeMypévo mpoidv. Ouwg,
VIAPYOVY  KOTOVOA®TEG 7oL Ogv  oavalntovv véa 7poidvta, kupimg OTav  eivor
IKOVOTTOMUEVOL LE TO MOT LIAPYOVTIQ, HE OTOTEAECUO. VO LNV EVIUEPOVOVTOL YOl TIG
televtaieg e€eMelg TV avtayoviotdv. Emmpdcberta, yio toug meAdtec avtong, AOYm g

avENUEVIG kavoToinomg tovg, vrdpyel pikpn mhoavotnta dtdbeons yio aAloyn ng

19 Moayviieoing K. (1981), KatovoloTiki, 1 TE(VIKN YVOGEWOS TG COUTEPLPOPIS TOV
Katovorot). @godd@pov I1. TvpoPoird, AOMva
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HapKag, akoOuo Kot av TANpo@opnBodv Yo To véo mpoiov. Otav o etoupeio dtatnpet Eva
VYNAO MMESO TPOGNAMONG OTY| LAPKA, TOTE £XEL TNV TOAVTEAELN VO ETAEEEL TN AMYOTEPO
EMKIVOLV OTPATNYIKY], Y10l VO, akoAoLOel Tig eEeAiEes.

Yoppova pe tovg Arnold(1986) ko Keller(1993) n miom oto onupa eivol
onNuavTikd oTolyElo Kol TPOTEL®V eMNPeAlEl TOV KATOVOAMT OTO Vo  KAVEL
EMOVOAAUPOAVOLEVES OYOPES, LEUDVOVTAG £TGL TO PIGKO OV UTOPEL Vo ETEADEL amd TOLG
avTaYOVIOTEG oTnv  ayopd. Aevtepevdviog ocOupmva pe tov Aaker (1996 ommg
avoeépetor otov Yang, 2007) peidvel 10 emyglpnuoatikd KOoTog kabmdg sival mo

damavnpn 1 AmOKTNOT VEOV TEAATAOV OO TNV O10THPNCN TAOV 1)O1 LITAPYOVIMV.

4.5 XAOT'KAN

H mpoéhevon tov «slogan» etvpoloykd Ppioketor oty EKEPOCT TNG KEATIKNG
dwaAéktov «Slugh Gairm» mov onuaiver kpovyn pdyms. Elvor o odvroun, sovxolro
QIO VI LOVEVGIUT TPOTACT|-PPACT TOV TOToDETEL TO TPOTOV GTNV Oyopd KOl TO KAVEL VoL
Eexmpilel amd To ovVTOYOVICTIKA. ATOTEAEL TPOUETOTION TNG SLAPNUOTIKNG EKGTPATEING
Kol AELITOVPYEL MG GLVOETIKOC KPIKOC UETOED TOAM®MY SOPNUOTIKOV EKCTPOTELDY KO
vEmV Kot pumopet va epgaviletal yioo HEYAAO ¥povikd SAoTNUO GE TOALES JLOPOPETIKES
dwpnuicelg evog mpoidvtoc. Il.y. «Amstel, yoti ocag apéoe», «Kapio oyéon pe TIC
aArec» Heineken, «Meyoaldvet yepd moudid» Novvoo.

Katapynv mpénel vo mode oG 0 6MOTOC OYESOOUOG Kol 1 Onpovpyio evog
oloyKav BacileTor 6T oTPATNYIKY TPOGEYYIONG, 1) 0moia OUmG O TPEmEL vau £xEL Ui T
HoKpOTPOOEGUN GTPATNYIKT DGTE TO GAOYKOAY VO AEITOVPYNOEL LUE EMLTLYIO KO QLGIKA VO
Exel dwypovikdmto. . Baowkoi 610x0 mov mpémer vo metdyxel éva oAdykav - (i) Na
TPOGPEPEL GLVEYELD, GTT SLOPNIOTIKY ekoTpateio kat (i) va ke@aAiatomotel Ta KEPON TOL
EYOLV AMOKOUIOTEL od SLaPN Lo TPONYOoUUEVNG eKoTpateiag. 'Eva cloykav pmopei va
vevvnOel toyaio péca amd Vv avamtuén evog KEWWEVOL 1 KOO KOt At TNV EXOVAANYT
0TOLOONTTOTE PPACNG TOL TitAov. Efvar povadikd agpod cuvodelet Tig dtapnuicels vog
TpolovTog iomg Kkl Yoo whvto, YU avtd Ko 0ev mpémel vo taplalel o Kovéva GAAO

polov eite opoeldég eite Oxl. Avtd elvar 1dwitepa SOVOGKOAO Vo TO TETLYEL £VOG

25



KELEVOYPAPOG, 0pOV TPEMEL VO, €IvVOL Glyoupog OTL dEV VIAPYEL KATL TOPOUO0 GTNV
ayopd kot va Bounbet av kdmov kdamote to £xel Eavadel N 1o Exel Euvakovoel. Agv givat
Myec ol QOpEG TOL IO KOTOTANKTIKY avBdpuntn 100 TOv €PYETOL GTO HVLOAO TOL
dnuovpyol Kot Bewpeitar TPp®TOTLTN, Vo amoTeAel TEMKA €va GAOYKAV TO OTolo EYEl
ypnoponmombel oto mapeAbov, pe e€aipeon PEPata TIG TEPMTMOOELG TOV OVTO YiveTOL
oKOT0, Kot UGG Bempeitat hoyokhomn®.

Amotéleopo pog T€Toog TEPITTmONG sivol emttuynuéva. cAOYKoV va yabovv yroti
pmopet va Bupilovy Kt o€ KATolovg AAAovg 1 anAd emovorapupavovrot. o mapaderypo
10 «Where living is an art» (exei 6mov 1o va (eig eivar téxvn) eiyxe mpotabei mg kevipikd
oAOYKOV NG VEOS KOUTAVIOG TOV EAANVIKOD Tovptopod oto e&mtepikd (2004) amnd pio
amd TIC LVIOYNPlEG etatlpeiec otov ev eeAilel daymviopd tov vmovpyeiov TovpioTikng
Avantuéng. Mévo mov dromictwoay oty mopeio 0Tt T0 1010 GAOYKAV YPNCLUOTOLEL, 10T,
o€ OLPNUIOTIKG KOLTIE omipt®V Tov Hopdlel 6ToVg TEAATEG TOV, YV®OOTO EEVOdoYELD
moAvtereiag otV ABnva.

«O yvoot1dc kavovag g Olanuons eivoar OtL dgv LIAPYEL KOVOVOC» Kol OTOV
ompiletar ¢' avtd €vog KEWEVOYPAPOC, TOTE Glyovpa £va O1KO TOL GAOYKOV Oa €xet
emroyia, Oa Eexympioel. Mepicéc @opég pmopel vo acyoAnBel oAdokAnpeg pépec xwpig
OUmG va Pyet KATL KOAD, eV GAAEG POPEG Umopel va Pyet avBopunTa kot avtd va givat To
O EMTUYNUEVO cAOYKav. Avtd cupfaivel yati ta ovBOpunta gival To KaAOTEPA, OTMC
vrootnpilet o Tamavikordov (1996), kot yroti avbopuUnTo £PYETOL KOl GTOV KOTOVOAMT
TO UVLUO TOV BEAEL VO TPOMONGEL O PN LGTHS TNV P TOL PPICKETAL UTPOGTH GTO
paopl o€ Lo vTEPOYOPa.

Mo va dnovpynbei €va cAoykav mpémel vo epappootel pa pebodoroyio ®oTE va
SLELKOADVOVTOL Ol KOTAVOAMTEG GTNV KOTAvOnon Ttov Kot va. Bupodvtor v eikdva Tov
TPOIOVTOC HEGO AT AVTO, YOPIC Vo dnuovpyel odyyvon. I avtd évag kelevoypapoc Oa
npémel voL AMAPel vroyn 0Tt £va GAOYKOV TPETEL.

1. Na éyet 660 10 dvvatd Myotepeg Aé€eig m.y Eyaod CLIO (Renault Clio).

2 yrepavov, K., Zappavidye, X. kon Zraguird, A. (2003), CRM and Customer —
Centric Knowledge Management: An Empirical Research. Business Process

Management Journal
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2. No etvat cag£g Kot voo v UTEPOEVEL TOV KATAVIAWTN T.Y, H véa yevotixn ékminén tng
KNORR (Knorr), Metald uagc METAXA (Metaxa).

3. Na givar gdkoro otnv mpogopd .y 1o Go well. Go SHELL (Shell), Go on (Gordon's
Gin).

4. No givor gdkoAa vrevbvpiowo m.y lia kald xar yia koxo (AZIIIE ITPONOIA), To
&rovue avaykn (Kellogg's corn flakes).

5. Na givat dtapopomoinpévo amd o avToyvieTtikd m.y H mpwtebovoa tpdarelo (Tpanela
ABnvov).

6. Na mpokadei yio dpdon w.y Awote kou odote (Avtikapkivikog Epavog). 7. Na mailet pe
10 Ovopo Tov mpoidvtog .y [dlaro vmdpyovv morld..NOYNOY duws éva (Novvoo),
Arodéyerc YOANTHY diadéyers mordtnro ( YPavtg).

8. Na givor mpwtdtumo 1.y dev i alddalers pe timoro (Nanny’'s maveg), Kai tov wovdiod to
ydda (Bacthomovrog).

9. Na mepiéyxet 1o USP tov mpoidvtog m.y Or uoveg ue actizol (Halls), Movadixi ppeorado
ano 1o Tpwi uéypt to Ppaov (Mum).

10. Na unv woydel titote and 1o Toponave m.y [1o va un oxovpidoel o pvald (Kik),
Meydlog Epwrtag (Knorr LdAtoeg).

‘Exovtag vréym 1o wo mhve Oedopéve HUTOPOVLE VO TOPATNPNCOVUE OTL OVTEC OL
mpovmobécelc kot n pebodoroyio mov Bo axoAovOnoel Evag KELUEVOYPAPOS Yo TN
onuovpyic voc GAOYKOYV, HEPIKEG QOPES 1oYVEL KATOoleg AALEC Oumg Oxt. Kot avtd
ovopPaivel yoti, 6mwG avaEEPONKe Kol MO TAVE®, OEV VIAPYEL KOVOVOG KOTA TN

dnuovpyia oyt LOVO TOV GAOYKOV 0AAG KOl OTTOL0VINTOTE OLOLPT UIGTIKOD UNVOLOTOG,.

4.6 TOAOT'OTYIIO

To Aoydtumo pog emyeipnong, 1o cvpPforo N n AEN, elvar amd to O ONUAVTIKA
otoyeio evog brand yioti 1o ovTimpoo®mEVEL ONTTIKA - KOl GUVORTIKA — KOl G €K TOVTOV
eppavifetal oto 010 T0 MPOiIdV, GTN GLOKELAGIK TOVL, GTN OLPNUICT] KOl GTO EVIVTO
VAKO NG emyeipnong 1 Tov opyavicpol amd Tov 0moio TPOEPYETAL.

Ievikdtepa eivor kowvd mopadektd, 0T 10 dvopo eivor mOAD onuaviikd Kobadg

npoPdrel TNV avayvodpion Tov brand kot oty dtadikacio eXKOVOVING TOV HAPKETIVYK.
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[Mopora avtd, To Aoyotumo dev eivon mhvto, Katt OeTikd Yo Eva brand, pmopel oniadn va
v €xel mavto OeTIKN EMPPON 0TOVG MOAVOVG AyOPAOTES, KOl £TOL O GYXEOOGUAC TOV
0élel TAvTo TNV OToUTOOUEVT] TPOGOYN MOTE Vo EAGPUMEL BETIKG amOTEAEGLOTAL.

Ké0e opyaviopodg €xet tnv avaykn va onpiovpyncet va tiaicto péoa oto omoio Ha
vrapyel ko Oa kwveiton Eva brand. Avth n Tpdén ovopdleton apyrtektovikny tov brand
(brand architecture). H apytektovikny avty oeeilel va givor Egxdbapn, katavonty Kot
OLVETNG. ZINV KAONUEPIV TPOKTIKY OVAAOYO HE TOV TPOTO moL dwuyepilovtol ot
opyoviopoi ta brand mov katéyovv, TopatnpOLVTOL SIAPOPES TOKTIKEG.

Ynrdpyovv opyavicpol mov ypnoioroodv Eva Lovo Ovopa Kot £voL OTIKO GUGTIHO Yo
6o Tovg too brand, opyaviopoi mov katéyovv o mowidia omd brand to omoia 6pmg
evioybovtol amd To OVOUQ, TNV ONUN KOl TNV OTTIKN TOVTOHTNTO TOV OPYOVIGHOL KOl
emiong VIapPYoLV Kol opyaviopoi mov Katéxovv didgopa brand oavtdvopo, ywpic va

dtnpovv Kopio oyéon To éva pe To GAAO aAAd Kot pe ToV 1010 TOV OpYaVIGUO.

4.7 TYXKEYAXIA

To petypo papketivyk tov mpoidovrog (Product) eivar diaitepa onUavTIKd Kot QUGIKA
dev Bo mpémel va amoacyorel pOvVo TO TUNMHO TOPAY®OYAG. Ta YopaKTNPIoTIKE TOL
TPOTOVTOC KOl Ol 1010TNTEC TOL EYovv e&€yovta poOA0 o0T0 KOBOPIGUO TNG emTLYING M|
AmOTLYI0C AVTOV Kol Bol TPETEL VO ATOTEAOVV UEPIUVO OADV TOV TUNUATOV Kol 10104TEPL
Tov pdpkeTvyk. Duowkd pEGO OTO HEIYHO TOL TPOIOVTOC TEPIAMUPAVETOL Kol M
ovokevaocio. H ovokevacio paiioto daepnuilet 1o mpoidv Kabdc o ekdotoTe
KOTOVOAMTNG EPYETOL OE EMOPYT| TPMTO LE TNV GLOKEVOCIO KOl LETA PE TO TPOIOV TOL
avt) mepPariel. Tvokevacieg onmg avty g Coca — Cola gival yvootéc 6e 0lo T0
Koouo, av kamowo otrypn n Coca— Cola dArale cvokevacio icmwg va KivdOVEVE va YAGEL
TOMGELS OO TNV UELOUEVT] OVOYVOPIGILOTNTO TTOV Oat TNG TPOGPEPE N VED GLOKELOGIN
oe oxéon pe v modlod. H cvokevacio pmopel av Oyl vo TEICEL TOV KATOVOAMTN YLl THV
ayopd Tov TPOIOVTOG VoL TOV Tapakivioel | ®Onoel Tpog avthy (vrevBopilovtag tov yo
TAPASELYIO. TO AYOMNUEVO TOV TTPOTOV 1] TO TOAD YVMOOTO Kol ONUOPIAEG TPOIOV 1OV

YPNOUOTO0VV TOALOT YV@GTOl Kot @ilot Tov).
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H peydin onpaocio g cmotnc emAoyng cvokevaciog avayvopiletal amd to oTteAéym
TOV TUNUOTOS UAPKETIVYK TOV TEPICCOTEPMOV ETMLYEIPNCEWDYV, TO. OTOL0 AVAADVOLY TOAAEG

MPEG KO KOTO GTNV TPOGTAOELD Y1l TNV EMAOYT TNG KATAAANANG GLUCKEVAGIOC.

Xaparxrtypiotikd Xvokevaciog

To Baocikd xopaKTNPLETIKAE TOL GLVOETOLV i GLGKELAGIN TPOTOVTOC ElvaL:
@ To VMKO KOTACKEVTG
@ Etwéreg — Aoydtuma K.o.
@ Xpopato — Xynpato — Euoveg K.a.
@ TTAnpogopieg yio To TPOioV

To viké koTaoKkeVNG!

To vk katackevng pmopel va etvan yapti, TAACTIKO, dAovpivio 1| GAAO HETAAAO, KOK.
To tedevtaio ypoévia PAETOLUE pior GTPOPN OO TIC TAUCTIKEG O YAPTIVEG CLUOKEVUGIES
TOL OV KOl EVOOUATOVOLY HEYOADTEPO KOGTOC Yo T TPoiovta (T0 KOOTOG avTd
HUETOKVALETOL  OTOVG  TEMKOVG  KOTOVOAMTEG)  VWOOEIKVOOLV  pio  TTEPIGGOTEPO
evatoOntomompévn mePPAAAoOVTIKY] TOMTIKN amd TIC emMyelpnoeEls. Mio TéTolo TOMTIKN
BéPara dev mpokvTTEL TAVTO OO TNV gvaicncio g emyeipnong oAAG kol omd TIg

OTOLTNOELS KO EMOVUIES TOV KATOVOADTOV.

Etwéteg — Aoyotvna K.o.:

Ot eTIkéTEC KOl TOL AOYOTLTIOL EXOVV 10104TEPN oNUaGia Yo Lo cuokevacio kadmg opilovv
TNV TOLTOTNTO TOV TPOIOVTOG KOl GLVETMS TO 1010 TO MPoidv. Atvouv v amapaitnm
TANPOPOPNON OTOV KATOVOAMTN YL TNV ETALPI0 OV TO KATOOKELALEL KOl 1 Omoia
TANPOPOPNOT) CLVOEETAL LIE TIG CLYKEKPLUEVES OLOTNTEG KO YOPUKTNPLOTIKA TNG £TONpiog
avtig (dnwg my. avodtepn mowdTHTA 1 XOUNANR Twn, K.o.). Emiong ot etikéteg kot to
Aoyotuma opilovv ™ pApKo TOL TPOIOGVTOG dNANOT TO OVOUW TOV YPMoLponoteital and

TNV EMYEIPNON KoL 1 OTTO10 GUVOEETOL KOl 0T LE GUYKEKPUUEVO YOLPOKTNPIOTIKO OAAG
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Ko cvvauetnuotikég atieg (wy. to kvpog evoc avtokvitov Mercedes). H evdidkpitn
EUPAVION TNG HAPKOG KOOME Kot 1 omotn dtoiknon — dayeipion g €xel avaybel oe

emotiun (Branding).

Xpopota — Zynpoto — Ewkéves k.o

To ypouato, oYfUOTO KOL Ol EKOVEG TTOV YPNCULOTOLOVVTAL EYOVV EMIONG UEYAAN
onpaocio: dAAote emAEyovtor S1OTL OMOTEAOVV TOL ETOUPIKA YPOUOTE KOL CYNUOTO M
vrevOupilovy 6ToV KATOVOAMTH TN UEPKE TOV TPOIOVTOG 1) TO OVOUO TNG £TOUPIOG Kot
dAlote emAéyovion pe Kpurhpro va “tpafnéovv” tov Katavalmtn Kol vo Tov odncovv
oV ayopd Tov mPoidvTog. AvAAOya LLE TO TPOidV, UTOPEl KATO10g va vrootnpi&et Ot Ha
TPEMEL VO, PN OLULOTOINO0VV GLYKEKPLUEVE XPDLOTO. TTOV TO TPocdtopilovy kaAvtepa (my.
Yl TOL YOAOKTOKOUIKA TTpoidvta cuvibmg ypnoiponoteitol to dompo kot GAAO ovolyTd

yphuota)?.

MAnpo@opisg yra T0 TPOIOV:

Ye OoAOKAMPN TNV ovokevacio e€vog mpoidvtog eupovifovior  dldomapta
mAnpopopiec v avtd. Ot TAnpoeopieg apopodV Tn YPNoN TOv, TIG WIOTNTEG KOl TO
YOPOKTINPLOTIKA TOV KOl ETOUDKOVV VO TPOGOMGOLV HeYOANTEPT afia oTo TPoiov. ['a Ta
TPOPLULOL TTY. OVAYPAPOVTOL Ol BEPUIdES KOl TANPOPOPIES TOV apOopPOovV TNV Bpemtikn atio
Tov TPoidvtoc. 'Etot éva mpoidv umopel vo mpocmadel va TelceL TOV KATOVOAMTN Yio TV

mAovota Opentikn a&io 1 Yo T Ayec Bepprideg TOL Kot TNV VIEPOYN AVTOV GE OXECT UE

2l Knox, S, Maklan, S. & Thompson, K.E.: (2000), “Building the unique
organizational value proposition”, in Schultz, The Expressive Organization: Linking
I dentity, Reputation and the Cor porate Brand, Oxford University Press, Oxford

22 Ellemers, N., Kortekaas, P. & Ouwerkerk, J. (1999), Self-categorization,
commitment to the group and group self-esteem as related but distinct aspects of
social identity. European Journal of Social Psychology
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TO. OVTAYOVIOTIKO TOL. AALEC TTANpOQOpieG UTOPEl VO TEPLEYOLV TPOTOLG OGPUANG
XPNONG TOL TPOIOVTOC N EMTPOGHETA YOUPOKTNPLOTIKA TOL TPOSPEPEL (Ko dev Ppiokovtal
oToV “Tupnva” TOL TPOIOVTOC OTMS Y10 TUPAIELYLLOL 1] POTOYPUPIKT] KAUEPQ EVOG KIVITOD
mMAepdvov). Olo T0. TOPOTAV®D YOPOKTNPLOTIKA £YOVV TOAD GNUAVTIKO pOlo Yo pia

’ ;2
emTuyNUEVY SVoKEVOGTO,

4.8II0IOTHTA

H moiétyra (perceived quality): H motdtta evdg mpoidviog avapépetor oty
AVTIAN Y™ TOL €XEL O KOTAVOAMTAG Y10l TN YEVIKN TOLOTNTO 1 TNV VIEPOYN EVOC TPOIOVTOG
N Hwg vanpeciag, divovtag mpocoyn kot oe GAAeg mapapétpovs. Eivar pio kpion tov
KOTOVOAMTY GYETIKA LE TNV TEAEIOTNTO KOL TNV VIEPOYT| TOL TPOTOVTOG, O OTOI0C UTOPEL
va petafifdost v vaepoyn avtny ot pdpkae. Mio vynAn avtikapovopevn TodTnTa
umopel vo 0dnynoel o avénon g TIUNG TG MAPKaAG, EMTPETOVTOS OTN Ol0ikNon vo
amo@VYEL TOV £vTovo aviaymvioud tipov. Erxiong, n evvoikn| avtilopfovopevn motdtnta
OLEVKOADVEL TNV EMEKTOON TNG GEPAG piag papkoc, Kabdg n aviidapPavopevn moldtnto

piog péprag petafipdleTon Kot oTo GLYYEVIKA TPOTOVTA.

2 Mayviisaing K. (1981), KataveloTiki, 1] TE(VIKY YVOGEDS TG CUPTEPLYOPHS TOV
Kotovorot). @godd@pov I1. TvpoPoird, AOMva
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KE®AAAIO 5

5.1 O POAOX TOY BRANDING QX XTOIXEIO AIA®OPOIIOIHXHX TQN
KATANAAQTIKQN IMTPOIONTQN (XTIZIMO MAPKAX)

H évvoln g meplovookng a&lag e HOpKOG OMOTEAEITOL OO TO TOPOKAT®

YOPOKTINPLOTIKA, TO OToia Kol dtakpivovTon omd po oyéor aAnAeEdptnong:

1. Avayvopiowuotyta tyg udpkag

2. Ilietotyra oty puapka.

3. Avriinrrij- ekdopufavousvy mooTyTA
4. Zovelpuoi-coeyeTicuol TS HapKos

5. Ileprovoiaxa crotyeio - Kepdlola THS HAPKOAS

H avayvoouyomra g paprog tepthapfavel v avayvapion e papKos, oAl
Kot TV emitevén g avakinong ™. H avayvopion e pdpkag oyetiletot aueoa pe myv
KOVOTNTO TOV KOTOVOA®TOV va emiBefoaidvovy pv amd v ékbeon oty papko, Otov
Toug diveton m papka g otoryeio. Ev oAlyolg, m avayvopion tng HApKog omottel ot
KOTOVOAMTEG VO LTOPoHV VoL S10KPIVOVY 6MOTE TN LAPKO ooV Vo, TNV EXOVV OEL 1] 0KOVGEL
07O TTOPEADOV.

H avayvooipdtta e paprog dnuovpyeital pe v avénon g e0keimong Le
mv O péca amd v emovarappavopevn €kbeon, mapoAo mov avtd eivor yYeEVIKA
TMEPLOGOTEPO OMOTEAECUATIKO Y10, TNV OVAYVOPLON TNG MApKaG Kot Oyl TOGO Yo TNV
avaxAinon . ['a va dnuovpyndei n avayvooipudtta, modld cvyvd eivor embountd va
dNUovpYoHVTOL S149PoPpa GOLPOAN 1) KOO KOl EVOL KGAOYKOV.

H avayvooipoémto g papkog ovaeepetol ot 0OV mov £XEL 1| TAPOVGIL TNG
pdpkag otovg Kotavodwtés. H évvolo ot petpiétol cOUQOVO LE TOVS SLOPOPETIKOVG
TPOTOVG L€ TOVS OTOI0VG Ol KATOVOAMTES BupovvTon T HApKO Kol KUHOiveEToL amd TV

avoyvopton (recognition) péypt kot v avakinon (recall) kot am6d v top of mind (n

32



TPOTN UAPKO TOV OVOKOAEITOL) péEYPL Kol TV Kupiopyn pépka (n povadtkny pépko wov

’ 24
avokoleiton) .

52 TEXXEPA BHMATA I'IA TH AHMIOYPI'TAAYNATHX
MAPKAZX (c0p@ova pe 1o CBBE povtéio)

2oppovo pe to 660 TPEGPELEL TO HOVIEAO OVTO, 1 OMovPYiol HOG SLVOTNG HAPKOG
amottel TE00EPLS ONUAVTIKOVG TOPAYOVTIES, Ol OToiol Kot dlakpivoviol omd o oyeon

aAAnAegaptnonc. Avtoi givar ot akdOAovbot:

1.EEacpdiion avayvodpiong g LApKag amd TouG TEAATEG KOl GLGYETIOT TG GTO HVAAD
TOV KATOVOADTOV UE £V GUYKEKPIUEVO TPOTOV 1| GLYKEKPIUEVT avayKT. (kabiEpmon g
KOUTAAANANG TOTOTNTOG TNG HAPKAG)
2.Anpovpyio Tov KOTAAANAOD VORUOTOG TNG LAPKOG
3.H e€aymyn tov KaTIAANA®V avTIOpAcE®Y TOV KOTOVOAOTOV Y10, TN Udpka
4 Metatponn) TG avtomOKpIoNg ot HAPKO GE OMNovpyiot EVIOVNG GYECNG TIGTOTNTOG
aVAUEGN GTOVE TEANTES KOl OTNV 1010

Ot mopamdve TopAyovteg avOADOVIOL GTNV TUPAUION TOL HOVIEAOL 1TNG
neplovotakng a&iag g papkog mov Paciletar otov neddtn (CBBE). Zvykekpiuévo ot
Baon ¢ mupauidoc avthg, Ppioketan n évvola ¢ e&éyoveas Oéons (Ssalience) kot
émovtal pe TN GEpd ot akOAovbec évvoiec: emidoon (brand performance), evvolio
aixovov (imagery), kpiceis (judgements), cvvaicOijuara (feelings) kol evvrovieusg

(resonance®™).

# Ellemers, N. Kortekaas, P. & Ouwerkerk, J. (1999), Self-categorization,
commitment to the group and group self-esteem as related but distinct aspects of
social identity. European Journal of Social Psychology

2 Tidpkog . (1994), Topmeprioopd KoTaveloT KOl GTPOTIYIKY MEPKETIVYK.

Xrapoving A., Adva — Hepardg
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E&éyovoa Oéon the uaprac (Salience):

H enitevén ¢ cootc tavtdtntog g pdpkag meptropupdvet T dnpuovpyio Tov
OLYKEKPIEVOD anTOL Tapdyovio pe tov katavoiot. H évvolia ovt) (salience)
oxetifetal e TIC TAEVPES TNG AVTIANYNG TNG HAPKOGS, Yo TOPASELY A TOGO GUYVA KOl [LE
Ti gukoAo 0 TEAATNG avaKOAEL Ul GUYKEKPIUEVN MApKa KAT® 0md TOlKIAEC cuvOnKeg
ayopdg M katavalwong. Mo vynid mpoe&éyovoo (salient) kot epeovig papka, givot
avTY), N omoia &xel TapAAANAa T€TO10 BAO0G KOl TAATOC TNG OVTIANYNG TNG LAPKOG, TTOV Ol
KOTOVOAMTEG KAVOLV TOVTO EMOPKEIC ayopes, aAAd Kol okEPTOvTOL TNV 1010 HECO OE
dapopeg cuvOnkeg mov Ba propovoav mhavoTate va TNV Katavaiacovy. O mtapdyovtag
avtdg elval APKETA GNUAVTIKOS Yo T dnuovpyio g meptovstlakng a&iag g papkac,
oALG cuvnBwg dev elvarl emapkng. o TOALOVG KATAVOAWMTEG, GAAOL TAPAYOVTES, OTMG
elvar To vonpo e HapKog 1 KO Kot 1 EkOVaL TG vl GTULOVTIKOL.

To vonua g pdpkag dnpovpyeitar amd dvo KOPLEG KOTNYOPIEG CLGYETICEMV TNG LAPKOG,
oL Bpickovtal 6To PLOAD TOV KATAVIAMTOV Kol oYeTILovVTaL LE TNV amddoon

(performance) kat to Imagery.

Eridoon s papras (Brand performance):
Amopaitnn ovovOnKn Yoo évo TETUYNUEVO HAPKETIVYK €lval O OYEOOOUOG KOL T
TOPAd0oN €VOG MPOIOVTIOS TO OMOI0 KOl IKOVOTOIEL OmOALTO TIS OVAYKEC T®V
Katavalotov. ['a vo dnpovpynbet motdTnTo 0TN HAPKO, EVOL OTOPOLTITO Ol EUTELPIES
TOV KOTOVOAMTOV HE TO TPOIdV, VO avTOmOKpivovtal oTlg mpocsdokieg tovg. O
TOPAYOVTOG AVTOG OYETILETAL e TOVG TPOTOVG EKEIVOVS, LE TOVG OTOIOVE TO TPOIOV N M
vnpecia Tpoomadel vo avtamokplfel 0TI AEITOVPYIKES AVAYKEG TMV KOTAVIADMTOV.

Ytov mapdyovio. ovTO OKPIVOLHE TEVTE ONUOVTIKA YOPOKTNPIOTIKE 7OV TO
dlokpivouv, Ta omoia Kot SapEPOVV amd TPoidv 6 TPoidv. AvTd elval Ta akOAovOa:
1. Kvpro cuoetatikd Kot GOUTANPOUATIKA YVOPIGLOTO TOV TPoidVTOog
2.Eykupotta mpoidvtog, d1apKelo Kot ¥pnotuotnTa
3.ATOTEAEGUATIKOTNTO VN PEGIOG
4. 210\ Kot 6YEO10

5.Twyn
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Y10 onueio avtd PéPara eivar amapaitnTto Vo onUEL®COVUE OTL TOAEG POPEG Ol
KOTOVOAMTEG UTOPEL VO £(0VV CLGYETIOELS UE TO TPOTOV, Ol OTOIEG KOl TPOXWMPOLV TEPU
amd TG AELTOVPYIKEG MAEVPES, OE MEPLOCOTEPO acoONTIKEG Bewpnoelg, Omwg eivar 1o
péyebog, 1o oynua, To VAKO 1 axdpa kot to ypopa. Katd cvvéneio Aowov, n anddoon
(performance) evog mpoiovtog ivor mhavo va eEaptdrot amd kabapd acOntikéc TAevpéc.

TéLoc, M moMTIKY TG TWOAdYNoNG pwg pbpkag eivor mbovd kot ooty va
ONUIOVPYNCEL GTOVE KOTOVOAMTEG CLGYETICELS OVAPOPLKA LE TNV TIUN 1 TO EMIMEDO TNG
pdpkag oty katnyopio. H moAtikn g tipoAdynong dniaodr, mov viobeteiton yio po
papko pmopel var vwodeiEel TAOG 01 KATAVOAMTES KATNYOPLOTOOVV TV TIUN NG HapKaG,
oAAG kot mOco otafepn N petafaAilopevn mapovotdleTon vo glvar n T OVTH GTOLG

. 26
KOTOVOADTES .

Zvvolo eikovov tyg papras (Brand imagery):

To 3€0TEPO YOPUKTNPLOTIKO TOL VONUATOG TNG Hapkag gival 1 évvolo Tov brand imagery.
H évvowr avtr oyetifeton pe 1o eEOTEPIKA YOPOKINPIOTIKE KOl TS WOOTNTEG EVOG
TPOTOVTOC N LLOG VINPEGTOG, TEPIAAUPAVOVTOG AKOLA KO TOVS TPOTOVG EKEIVOVG, LUE TOVG
omoiovg M papka emyelpel vo avtomokplfel 6TIC YOXOLOYIKEG 1| KOWVOVIKEG AVAYKES TOV
KaTaval®T®V. OVoIUoTIKA £YEL VO KAVEL LE TO MG Ol AvOP®OTOL CKEPTOVTOL AP PTLEVA
v éva wpoiov, mopd to Tt vopilovv OTL KAvel 6TV TpaypotikonTa to i610. Kotd
OLVETELD 1 £VVOL0L 0T OVAPEPETAL GE VAN aryaBd TNG LAPKOGS, TO. OO0 LITOPOVLLE VO TOL
dloKpivov e G€ TEGTEPLS KOTNYOPiEs:

1.To mpo@il T®V KOTAVOADTOV, TOV YPNGLOTOLOVV T LAPKOL

2.20vOnKec ayopag Ko xpnong

3.IpocwmnikdtnTo Kot agiec Tov eKkPpalel  LapKo

4.Iotopio, KANPOVOLLA Kot EUTELPIEG TNG LAPKAG

% Avhévag N. (2001), Customer Loyalty, Hoc No AmoKTIo£TE AQPOGLOPEVOUS
Ieharec. Marketing Report, Maptiog
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Kpioeis yio ™y udpra (Brand judgements):

H évvolin vt ovoeépetal oTIC TPOCMOMKEG OMOYES KOl EKTIUNGES TOV
KATAVOA®TOV o€ oxéorn pe N papka. Ot aviAfyelg avtég Olokpivovtol 6€ TEGOEPLS
TUTOVG, OTNV TWOLOTNTA, GTNV OSLOALGTIO, GTIV GTOVOAIOTITO KOl OTNV AVOTEPOTNTA.
H évvowr mg a&lomotiog avaeépetar oto Padbud, otov omoio m pdpka ®g cHVOAO
eoivetalr g a&OmoTN 68 TPES OOTACELS. Xt Oldotaon tg emde&idotrag(dnAadn
yopaktnpiletor amd Kovotopio kot givol nyéme oty katnyopia), g a&lomiotiog Kot
TEAOG TNG EVYOPIOTNONC.

H évvola g omovdatotnrag £xetl va kévet pe v mboavotnta 0Tl 0l KATOVOAMTES
Ba v ovumeptlafouv o6Tig TOBAVEG EMAOYEC TOV HOPKDV TOL TPOKELTAL VO 0LYyOPAGOLV.

H évvowa avtn omAaon oyetileton dpeca pe 10 Kot mOGO Ol KOTOVOAMTES
Bewpov T HapKO QLTI KOTAAANAN Kot GNUOVTIKY] Y1 00 TOVG.

Téloc, N oavotepotnta oyetileton pe to Pabud otov omoio ol KOTOVOAMTES

BAETOLV TN HAPKO MG LOVOITKT Kot KAAVTEPT OO AALEG PAPKEC.

ZvvaueOnuare arnévavt oty papra (Brand feelings):

To oceOnpato yoo ™ papKa eivorl ot cuVOUGONUATIKEG ATOKPICELS KOl OVTIOPACELS TWV
KOTOVOA®TOV o€ oY€on Ue TN papka. Ot 6movdadtepot THTOL TV acOnudtov givol ot
axoéAovBou:

1.Zeotoo1d

2.Evbopia

3.Xvykivnon

4. Acpdreto

5.Kowwvikn arodoyn

6.AvtocePacuoc

OMot o1 THmoL TOV GVVUICONUOTIKOV avTOpAcE®Y glval apkeTd mbavoi, WGTOG0 OU®G
avtd oL £xel Wwaitepn onpacio givor Oyt povo mdco Betikég eivar ot avTidpdoelg avTéC,
0ALAG KOl Kotd OGO Ol OVTIOPACELS QVTEG €lvol TPOGITEG KOl £PYOVTIOL OUEGMG GTOVG

KOTOVOAMTEG OTOV OKEQTOVTOL TN OLYKEKPEVN papka. Ot a&loAoynoelg Kot To
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awoOuoTO Yoo pe HOpKe HTopovV Vo, ERNPEACOVY  OETIKA TNV KOTOVOAMTIKN
OCLUTEPLPOPE, HOVO OTAV Ol KOTAVOAMTEG OKEPTOVV OeTIKEG OVTIOPAGELS OTIG

, 14 27
«GUVOVTNGEIC» TOVG LE TN HapKa” .

7 Yagpavov, K., Zappovidtyg, X. ko Ltagurd, A. (2003), CRM and Customer —
Centric Knowledge Management: An Empirical Research. Business Process

Management Journal
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KE®AAAIO 6

6.1 OPEAOX I'TATOYX KATANAAQTEX

H Klein (2000), vrootnpilel 611 o1 KOTOVOA®TEG €ival €ppota TV TOAVEOVIKOV
ETOLPEUDV KOl TOV HOPKOV Kol OTL 1 ToyKOoGHomoinon €ivol Katt Kakd, 0iog yuor Tig
QTOYEG YOpec. Oswpel O6TL ot vén, maykdéopo, owkovouia, ot pdpkec (brands)
AVTUTPOCMTEVOVY €val TEPACTIO UEPIO0 TNG 0&log TV ETOPEUDY KOl OTOTEAOVLV TN
HEYOADTEPT TNYN TOV KEPODV TOVG. LG €K TOVTOL Ol €TONPEieg, avii va moapdyovv
TPOIOVTA, EMIKEVIPOVOVTOL GTO HAPKETIVYK gikOvmv (images) kat tpomov {ong (lifestyle).
Yopeova, Aowdv, pe avtd mov vmootnpiler m Klein (2000), odnyovpoacte oto
CLUTEPAGHO OTL Ol LapKeS KAvouy kKokd. H droyn avtr| Epyxetat o avtiBeon pe avtd mov
vrootnpilovy, 6TIG HEPES OGS, ALTOL TOL ALoYOAOVVTOL LE TO HAPKETLVYK, ONAOY], OTL OL
HApKeG KAVOLUV TEPLGGOTEPO KAAD Tapd Kakd. Me Alyo Adyla, avToi Tov acyoAovVTaL e

TO UAPKETIVYK VITOSTNPILOVV OTL 01 LAPKES MPEAOVY TOV KOTAVOAWMTY)|.

Ta Opéin s Mapkag (brand) yia rovg Karavaiwtés

Me mowov tpdmo, OU®E, Ol HAPKES MPEAOVV TOV KATOVOAMTY; LTOVG KOTOVOAMTEG M
napka e&oo@arilel onuavtikég Asttovpyieg. H papko tavtomotel v mnyn mpoéievong
TOV TTPOIOVTOG KO TOV KATOGKELOGTN TOV, HE OMOTEAECUO O KOTOVOAMTING VO OTOKTA
EUMIOTOGVUVY] GE QVTOV KOl GTO npo't‘évzs.

To mpoidv €&yxer, OmAadr, ovouatendvopo. I[vopiloviag o ayopactig Ttov
KOTOOKEVAOTN TOL TPoidvtog VimBeL o Giyovpog Yo TV TOLTNTA TOV TPOIOVTOS KO
EEpel motog eival vedBovog g TEPITTM®ON TOV OEV UEIVEL IKOVOTTONUEVOG Otd TN HAPKaL,
Y omolovonmote Adyo. Emiong, yio va mpoTiunoel 0 KOTaVOA®TG pio pLapKo onpoivet

OTL M HAPKO OVTH TOV IKOVOTIOLEL KO KAAVTITEL TIG avAyKes Kot Tig embopieg tov. ‘Etot, de

% Knox, S, Maklan, S. & Thompson, K.E.. (2000), “Building the unique
organizational value proposition”, in Schultz, The Expressive Organization: Linking

I dentity, Reputation and the Cor porate Brand, Oxford University Press, Oxford
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YOvEL YPOVO KOl KOOGTOG Yoo TNV €pevva ayopdc. Or pdpkeg emTPEMOLY GTOVG
KOTOVOAMTEG VO LELMGOVY TO AEYOUEVO, GOUP®VO LE TOVG OIKOVOUOAOYOVS, KOGTOG
épevvag (search cost). H oyéon peta&d pdpkoc kot KotavoaAoth eivor pio oyéon
vrdoyeong kat eyyimonc>.

O KOTOVOAMTNG «TPOCOEPEL» TNV TIOTN Kol TNV 0QOGIMGT TOV OTN UAPKO Kol M
pdpko mwpemel vo ovtamokpliel 6Toug AOYovs, Yol TOLG OTMOiOVG O KATOVOAMTNAG TNV
npotiunoe. Oco cvppaivel ovtod, 0 Kotavarwtng Oa ayopalel T papka avtr. Ot papkeg
elvar dNpokpaTikég ovtoOTNTES Ko dev EMPAALOVTIOL GTOVG KATOVOAMTES. ZNnTodv TNV
YNEO TOVG, KOl GUVETAG, T YPNUATA TOVG. O kabevag yneiler divovrag ta ypHuaTa tov
O0mov avtog Béier, B1OTL £l fOOANCT KoL KPLTIKT OKEY.

O peybAog €QlAATNG VTOV OV AGYOoAOLVTOL WE TO MapkeTvyk (marketers) o
CLVETMC, TOV €TO1PEL®V ovopaletol opotdtta tov popkov (brand parity). Ov papxeg
elvar mAéov Alyo-moAd 1d1eg peTa&y TOVG Kat, €mMOPEVMS, pio gtoupeia, oV améAmido
TPOOTAOELD TNS VO SLOPOPOTOIGEL TIG UAPKEG TNG OO TIC OVTAYWOVICTIKES, TPOGOIOEL
ovyva cvupoikn onuacio oe avtés. ‘Etol,  pépka ypnoiponoteiton kot oG cupPoikd
TPOTIOV, EMTPEMOVTIOG GTOV KATAVOAMTY Vo OTULOVPYHOEL TNV TPOSOTIKOTNTA Tov (Self-
image), vo. avtorpofAnbei, va ekppdoet Tic a&ieg kot TG 1010TEPOTNTEG TTOL O 110G HEAEL.
To va 0éler évag katavoAm®Tg va @opdetl, yio mopadsrypa, Gucci onuaiver 6t M
ovpuPorkn onpacio ¢ udpkag «Gucci» taptdlel pe v tpocommikdmra (Self-image)
mov Bélel va wpoPdriel. Emouévmc, ol pdpkeg HEc® TV GUUBOMGU®OY TOVE, 0EV KAVOLV
timota GALO TaPE VO IKOVOTOI00V TV EYYEVH AVAYKN TOV ovOpOTOL va. Tpofoiler tny
mpocwmkdtytd tov (self-image)®.

Ta poidvta Exovv Tagvounbet oe Tpelg Kot yopies:

? Chaudhuri, A. and Holbrook, M .B.: (2001), “ The chain of effects from brand trust
and brand affect to brand performance: the role of brand loyalty”, Journal of
Marketing, Vol. 65, April

% Bhayomodhov M. (1999), é-Marketing Iimpogoproxd ocvetipare — Négg

TEYVOLOYIES 6TO NAPKETIVYK. A” ékdoon, AOfva
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@ «Epegovntika» aya@a (search goods): otnv katnyopio avty To YOPpAKTNPLOTIKA
TOV TPoidvTev afloloyovtal péow ontikng embemdpnong (okAnpotnta, péyeboc, ypoua,
OTULA, Bapog, K.a.).

@ «Epneaipikd» ayadda (experience goods): oty katnyopio oLt 1 AmoTiunon tov
TPOTOVIMV deV YiveTal e TNV embempnon, oAAd eivor amapaitnTn 1 ¥PNOT TOL TPOIOVTOG
Ko 1 epmepio pe avtod (avtoyn, TotdTTa, AcPAAELD Kol EDKOAIN 6T ¥PNHoN, K.0.).

@ <Epmoto» ayedd (credence goods): otnv Kotnyopio ovtr aviiKovy to Tpoidva

7oL givol eEPETIKA YVOOTA (KAALYT 0oQALELNC).

H pépxa gloyiotonoetl ta pioka otnv emroyn evdg mpoioviog. O kivovvor mov

STPEXEL O KATAVAAMTNG GTNV 0yOpa Kol KATAVAAWDGT) VO TPOidvTog ivat Ta €ENG:

@  Asrrovpyiké picko (functiona risk): to mpoidv dev avtamokpiveral oTIg
TPOGOOKIEG

@  ®veké/Yhko picko (physical risk): to mpoiov mpokorel Kivduvovg oty vyeia
KOl OTNV COUOTIKT AKEPOLOTNTO TOV YPNOTAV

@ Owovopko picko (financia risk): to mpoidv vrepektipudton

@  Kowoviko picko (socia risk): 1o mpoidv mpokalel apnyavio 6Tovg GAAOVS

@ Yvyohoywké picko (psychological risk): to mpoidv emnpedlel mvevuOTIKA TO
XPNoT

@  Xpoviko pioko (time risk): o ypoévog mov Yavel 0 KATOVOIA®TAG Yo Vo Ppet Eva

TPOTOV TOV VO TOV IKAVOTIOLEL, OV TO TTPOIOV TTOV £XEL EMAEEEL OMOTOYEL

H pépxa €xet povadikn Kot mpocomkn onupoacio yio tov kébe KoToOvVOA®TN, HE
OTOTEAEG LA, OV TOV KEPOIGEL VO EIGYMPNGEL 6TNV (M1 TOL KOl 6TV KoOnUepvOTNTA TOVL.
KaBwmg, oty onuepvi emoyn o xpdvog elvar moAdTIHOG, 1 wkavotnTo piog HapKog vo
amAomolel T dadikacion AYNG OmTOPACE®MY Kol Vo EANTTOVEL TO PiokKo €ival TOAD

ONUOVTIKT.
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6.20PEAOX I'lA TIX EHIXEIPHXEIX

[Tépa amd ToVg KOTAVOAMTESG, Amd TIG AELTOVPYiEg HiOG LAPKAG ETOEEAOVVTOL KOL Ol
etoupeiec. Mio pdpka TPOCEEPEL VOUIKY TPOGTAGIOL Y10l TO HOVOOIKO YOPOKTNPICTIKA
eVOG TPOIOVTOC, [LE AMOTEAEGLO VO KOTOYVPDOVOVTOL KOl VO OTOPEVYOVTOL Ol OVTLYPOUPEG
Kot ot amopupnoels. Emiong, 6tav éva mpoidv €xel OVOUATETDOVUIO KOl O KOTOUVUA®MTNG
&xel ikavomombet and avtd, Ba to mpotynoet. ‘Etot, avéavovtar ta kEpON ¢ eToupeiog
Kot T0 TPoioV NG €10PAAEL 0TI (WEG TOV KATAVOAMTOV, LE ATOTEAEGHA 1) €TOpEio VO
Kkepdilel o avtaywvioTikd misovektnua. Eival moAd onpovtikd yio évov KaTooKELOoTY
va yvopilel 0Tt To TPoidv TOL TOLALEL Kot £IVOL GTIG TPOTIUNGELS TOV KATAVOAMT®V, O10TL
yivetor o Kvpiapyog otnv ayopd. Otav €va mpoidv €xer Kepdicer v €OVOLL TOV
ayopaoTn, TOTE LOVOTTOAEL TV ayopd Kot ival apkeTd SVGKOAN, 01, OL®G, aKatOPOOTN,

, . .31
1 EWGYMOPNON VEDV TPOTIOVIOV GE QVTH .

Ytov mopokdTe® mivoke mopovctdlovtol KAmowor pOAOL NG HAPKOG YL TOVG

KOTOVOAMTEG KoL TIC ETOPELES.

¥ Douglas, S.P,, Craig, C.S. and Nijssen, E.J.:(2001), “Integrating branding strategy
across markets: building international brand architecture’, Journal of International
Marketing, Vol. 9 No. 2
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IMivakag 2: Ta 0@EAN TG HAPKAS Y10, TOVS KOTAVEAMTES KOL TIS ETOULPEIEG.

Katoavolmtég

Etaipieg

I'vooon vy v mpoéievon

TOV TPOIOVTOG,.

Méco avayvopiong vy

TNV ATAOTTOINGT TOV XEPIGUOD.

Epmoetootvn oTOV

KOTOGKEVAOTY| TOV TTPOIOVTOG.

Méco vy ™  VOMIKN
TPOGTACIN TV LOVOOIK®V

YOPOKTNPICTIKDV .

Meimon piokov.

E&oupetikn mowdtnTa mov

1KOVOTTOLEL TOVG AYOPOIOTEG,.

Meilowon k6cGTOLG Yoo TNV Iy OVTOY®VIGTIKOD
£€peuvo. ayopag. TAEOVEKTILOTOG.

Yrnooyeon, eyyomon Ko Iy OIKOVO KMV
ocOUPooN HE TOV KOTAOKEVOGTH TOV amolafav.

TPOTOVTOG.

SoppoAtkd Tpoidv.

EEapetikn mototta.

H Emurvoyio piag Méapkog

H pépxo etvar pio odvheon OAwv tov otoyeimv evog mpoidoviog, OTmMS QLGIKJ,
acntikd, opBoroylotikd Kot cvvooOnuatikd yapoktnprotikd (Murhy, 1998). H
emtoyio piog papkog eaptdror amd TV IKOVOTNTA TG Vo KOADWYEL TIG OVAYKES TMOV
KOTOVOAMTOV, TPOGPEPOVTIONS AEITOVPYIKA YOPUKTNPLOTIKA, TO OMOI0 KOADTTOUV TIC
(QUOIKEG OVAYKEG TOV KATAVOAMTOV, Kol GLUPOAIKES aiec, ol omoieg KUAVTTOLV TIg

YUYOAOYIKEG AVAYKEC.
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O Kotler (2003) diver éupaocn oV €UTIOTOCHVI] TOL TPEMEL VO VITAPYEL OTIC
OYXECELS TOV KATAVOAMTOV e TIG eToupeies. T'a 10 Adyo avtd, meptypdeel T HLAPKA MG
™V VTOGYEST TOL JiVEL 1) ETAUPELD GTOVS KATAVOAMTES, OTL 1 pdpko Oa TPOSPEPEL GTOV
OyOpPOOTN GUYKEKPUEVEG OEIEG, OPEAN KO VTN PEGIEC.

EmunpooBeta, péom tov branding yrtiCetow m ewdvo evog mpoidvtog, M omoia
emnpealel Betwcd v avtilapPavopevn a&io Tov mpoidvtog kot aw&aver v agio g
HApKaG Yo TOVG Katavalmtés. 'ETot, vmdpyetl peydin mboavotnta, £vag KotavailmTig vo
oonynOet oty apocinon.

Enopévaog, n papka gival n povadikn tpootifépevn alia evog mpoidovtoc, n omoia
eXTILATOL 0O TOV KOTOVOA®MTY Ko TNV gtanpeio. H pdpka etvor metoymuévn otav odmnyel
OTNV TPOCNAMGT TOV KATOVOAMTOV Kol 6TV avénon tov KepOmV pia etaipeiog, HEC®

. , , , 32
NG KOVOTOINONG TMV OVAYK®DV — UOIKAV KOl GUVUIGHNUATIKOV — TOV KOTOVOADTOV .

32 Chaudhuri, A. and Holbrook, M.B.: (2001), “The chain of effects from brand trust
and brand affect to brand performance: the role of brand loyalty”, Journal of
Marketing, Vol. 65, April
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‘B MEPOX

KE®AAAIO 7
EPEYNA
71  EIZAT'QI'H

To branding vapyet €dd Kot amdveg mg PEGO, Yo va Eexmpilovv Ta Tpoidvta evOg
napoywyov omd eketva evog GAlov. Xoueovo pe tov Opyoviopnd Mdapketvyk g
Apepikng (AMA), 1o brand eivar «to dvopa, 1 €kepact, To onuddt, to copPoro 1 to
ox£010, 1 0 GLVOVACUOG OAMV OVTOV, HE OKOTO VO TPOCOIOPIGEL TOL OPEAN KOl TIG
VINPECiEg amd Evov TOANTN 1 Hol OUAO0 TOANTAOV KOl VO TOVS dPOPOTOMGEL OO TOVG
avTay®VIoTég». Middvtag Aowdv texvikd, 6tav évag marketer dnuovpyei éva véo ovoua,
Loyotumo M oOpPoAo Yo éva vEo Tpoidv, dnpovpyel Eva brand.

[Ipénet, map’ 6Aa avtd, va avayvoplotel 6Tt ToAlol pdvatlep avaeépovtol 6 Eva
brand cov va givor kdtt mepiocdtepo amd avtd, kabmdg to opilovy cav vo €xovv
TPOYLOTIKA ONUOVPYNGEL UK CUYKEKPIUEVT] OVOYVOPLIGILOTNTA, PN, OGKPLoN UECH
omv ayopd. Katd pia évvoua, propel va yivel Evag d1ayopiopdg LeTa&d Tov 0pLoHoD TG
AMA vy éva wikpd brand (small-b brand) kot tg mpaktikng mov axoAiovOel m
Bropnyavia yio éva peydro brand (big-b brand), dniadn to brand evavtiov Brand. Eivot
ONUAVTIKO VO OVOyVOPLOTEL I S1AKPLON OVTY], YLOTL VITAPYOVV SOPMOVIEG CGYETIKA LE TIG
apyés M Tig kotevbuvinpleg ypouués mov Siémovv to branding, ot omoieg cvyva
TEPLOTPEPOVTAL YOP® OO TOV OPIGHO TOVA.

[Mop’ 6Aa avtd, To KAEWL Yo va dnpovpynost kaveig Eva brand, coppova pe tov
opopd Tov AMA, givat 1 wavotta vo emiegel 1o dvopa, To GOUPOAO, TO TYEOUOTIKO
TOKETO 1 AALEC 1O10TNTEG OV TPOGdLopilovy 10 TPoidV Kot To Eeywpilovy amd T GAAaL.
Avrtol o1 mapdyovteg mov 0 TPocsdopilovy kot 1o Supopomotovy ovopdlovron brand

elements. To brand elements tapovsialovron pe Tokilovg Tpdmovg.
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7.20PIEMOX  EPEYNHTIKOY ITPOBAHMATOX KAI KAOGOPIZEMOX
XTOXQN

YKOTOC OUTNG NG €pevvog eivar va €EETACEL KATO TOGO 1 TPOCHA®ON TV
Kotovadotov ot papka (brand) emmpedaletol amd v 1KOVOTOINGT TOLG ME TN HAPKQ
(brand satisfaction) kot amd T d10PoPOTOINGT TOV UAPKDV UG TPOTOVIIKNG KOTYOPiog
(brand parity). H mpocil@on TV KOTOVOA®TOV GTN HAPKO OVOADETOL GTHV TOPOLGO
épevva 6€ OV0 GLVIGTMOGEG: TNV TPOPES TOV KATOVOAOTAOV Yot LEALOVTIKNY ayopd piog
uapkag (repurchase intention) kot v npoddeon tav kaTavoaAotdv Yo Oetikd oydo og

dArovg yuo T papka (advocacy intention).

7.3 ENIAOTH ME®OAOY EPEYNAX

To mp®dTO GTASI0 TNG EPELVOG NTOV 1 ETIAOYT TNG KOTAAANANG HEBOJOL avapESH GTIG
TOL0TIKEG KOl OTIG TOCOTIKEG HeBddovC.

Mo ™ ovykekppévn épevva ema&ynke 1 vioBétnon mocotikng pebBoddov pHEcw TG
xpNong epotnuatoroyiov. To epo@TNUATOAOYI GLVOSELOVTOY OO L0 ETICTOAN, 1) OTTOiN
e&nyovace T onuacia g Epevvag, TOVILE TN S10GPAAOT TG AVOVUUING TOV OTUVTICEDV
KOl TPOETPENE TN GULUTANPMON TOL EPOTNUATOAOYIOL, KaBDG Kot TOV TPOTO
CLUUTANPOONG.

H eotioon pog €ywve :

Y10 eninedo wavomoinong Tev KatavaAntdv and pia pdpko (brand satisfaction)
Y10 enimedo Swapopomoinong twv papkov (brand parity), énog avty yiveton
OVTIANTTY|

310 emimedo ocvvocOUATIKAG OEGUEVONG TOV KOTOVOAMTOV HE Mo udpko
(affective commitment)

Ymv mpdbeot TOV KATAVOAOTOV Y10 LEAAOVTIKY oyopd TG papkoag (repurchase
intention) ko

Yy wpdbeon TV KATOVOA®TOV Vo, KGvouv OeTikd oyOAld 6€ GAAOLS Yo TN

uapka (advocacy intention)
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Aglypa

H épevva mpaypotomomdnke oty Adnva kot otn [Iatpa. Zvvolikd copumAnpoonkoay

150 gpotmuatordyla, og ypovikd didotua evoc ppva (1/9/2010- 1/10/2010).
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1. HAIKIA

1. IIOIA EINAI H HAIKIA XAX?

HAIKIA

20-25
25-30
30-35
35-40

AITANTHXEIX MHOXOXTO
60 40

38 24,66667
42 28

1 7.333333

HAIKIA

20-25 25-30

HAIKIA

H mietoynoeio tov epombéviov, coueomva pe ToV mopamdve mivaka, eivar 20-25

et®v, pe mooootd 40%. AkorovBodv ot nhkieg 30-35 etov pue 28%, ot 25-30 etmv pe

1060010 24% ot téAog ot 35-40 pe poig 7%.
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2. EHIIIEAO MOP®QXHX TOYX

2.I1010 EINAI TO EIIIIIEAO MOPO®QXHYX XAX?

EIIITEAO M OP®QXHX AITANTHXEIX MHOXOXTO
AIIOPOITOI 'YMNAXIOY 6 4%
AIIOPOITOI AYKEIOY 25 16,6667%
HNTYXIOYXOI TEI 60 40%
HTYXIOYXOI

50 33,3333%
ITANEIIIXTHMIOY
METAIITYXIAKO

9 6%
AIITIAQMA

EMINEAO MOP®QxHZ

0 i~
Atmoég@oirol Atmégoirtol Mruxio0xo1 TEI
yuuvaoiou Aukeiou

Mruyxi00

Ot epotBéviec Katavalmtég eivar o¢ eni o mAgiotov mruyovyot T.E.IL., cduewva pe

TOV TOPATAV® TTIVOKO, 0pOV TO T0G00TO ToVG PTavel To 40%. 33,3333% eivar mTvyovyOol

nmavemotnpiov, 16% andgotrolr Avkeiov, 6% &éyxovv petomTuylakd dimAopo Kot poag 4%

omdPO1ITOL YUUVOGIOV.
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3. IPOTIMATE NA AI'OPAZETE IIEPIZXOTEPO TI'NQXTA
EIIQNYMA ITPOIONTA;
AITANTHXEIX HOoxXO0xXTO
NAI 90 60
OXI 60 40

KAI

QXTON KAIEMQNYMQN MPOIONTQN

Eival epoavéc mog o1 Katavadlmtég otnv TAEOYNEI0 TOVG TPOTILOVY Vo ayopalovv

YVOOTA Kol ETdVUUA Tpoidvta. To mocootd avtdv eTavel To 60% kot KataloPaivovpe

TG 0l KATOVOAMTEG elval tKavomomuévol omd to. endvupe Tpoiovia. To mocoostd Tmv

KOTOVOA®TOV OV OEV EMAEYOVV YVOGTA Kol ET@VLLO TpoidvTa aveépyetal oto 40%.
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4. TIOIA EINAI TA ITPOIONTA XTA OIIOIA ITPOXEXETE IIEPIZXOTEPO

THN EIIQNYMIA;
AITANTHXEIX | IOXOXTO
EIAH
MMPOXZQIIKHX YI'TEINHX 68 45,33333333
IIOTA 36 24
TPOPIMA 46 30,66666667

POIONTA ZTA OMOIA MPOTIMATAI H ENQNYMIA

EIAH MPOZQMIKHZ YTIEINHZ NnoTA

2Oppovo pe Tov mivaka 4 o1 KOTOVOAWMTEG TPOGEYOVV TEPIGGOTEPO TNV EMWVVUIN GE
€ldn mpocwmkng vylewng pe mocootd 45,33333333%. Akolovbovv ol em@VLpiES GTO

Tpoeua pe 30,6666667% kot téLog ota motd pe 24%
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5. MPOTIMATE TA TIPOIONTA MAPKAX AIIO AYTEX IAIQTIKHX
ETIKETAX; (PRIVATE LABELYS)

AITANTHXEIX | IOXOXTO
NAI 86 57,33333333
OXI 64 42,66666667

TIMHZH MAPKAZ ENANTI THZ I1AIQTIKHZ ETIKETAZ

60 -
50 -
40 -
30 -
20 -
10 -

NAI

2TOV TMOPATAV® TIVOKO QOIVETOL 1 1OOHTEPT] TMPOTIUNOT TOV KATOVOAOTOV OTO

mpoiovia pdpkac pe mocootd 57,33333333%, £vavil TV 1OIOTIKOV ETIKETOV UE
42,66666667%

51



6. ITOIA EINA TA KPITHPIAX XAX I'TA THN EIIIAOT'H MIAX MAPKAZL;

AITANTHXEIX IIOXOXTO
KAINOTOMIA 8 5,3333333
MMPOX®OPEX EKIITQXEIX |12 8
KATAXKEYAXTPIA
ETAIPEIA 16 10,666667
TIMH 21 14
I'NQXTH MAPKA 28 18,666667
INPOHI'OYMENH OETIKH
AT'OPAXTIKH EMIIEIPIA 32 21,333333
ITOIOTHTA 33 22

KPITHPIATIA THN EMIAOrH MIAZ MAPKAZ

Ytov wivako 6 PAETOVHE TO KPUTPLOL TOV KATOVOAMTOV GTNV ETIAOYN OGS HOPKOGS.
Aopdavouv vmoyYN TOVG TOAAG KPLITHPLO HE TNV «TOlOTNTO» Vo Vreptepel pe 22%.
A&onpeioto elval 10 YEYOVOS TG Ol KOTOVOAWMTEG OEV TPOGEAKLOVTOL OO TNV
«kovotopio», aeov KotoAapPdver to polMg 5%, evd tovg emmpedler mOAD M

«qponyovuevn Betikn ayopd»(21%)
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7. NIIQET'INETAI HANAI'NQPIZH MAPKAX XTO XHMEIO IIQAHXHX

AITANTHXEIX IHOXOXTO

AITO TO ONOMA

MMPOIONTOX 56 37,333333
AITO TYZKEYAXIA 26 17,333333
AITO ONOMA

KATAXKEYAXTPIAX

ETAIPEIAX 16 10,666667

OYMAMAI TH OEXH
TOY XTO PA®I TOY
KAT/MATOX 52 34,666667

ANAFNQPIZH MAPKAZ 2TO ZHMEIO NQAHZHZ

AIMO TO ONOMA AlNMO ZYZKEYAZIA AIMO ONOMA OYMAMAITH ©
MPOIONTOZ KATAZKEYAZTPIAZ ~ TOY 2TO
ETAIPEIAZ

To 37,333333% tov KatavoaA®T®dV avayveopilovy T HapKe 6T0 GNUEI0 TOANONG amd
70 Ovopa Tov TPoidvtoc. Eva apketd peydio mocootd 34,6666667% eneidn Bvpovvron
™m 0éomn 10V TPOIOVTOG OTO PAPL TOV KOTOCTNUATOS KOL TO HIKPOTEPO TOCOGTO

10,666667% oand t0 OVopa TNG KATACKEVAGTPLOG ETOLPLOG

53



8. IOIOI EINAI OI AOT'OI A®OXIQXHY XTA EINIQNYMA ITPOIONTA;

(BRAND LOYALTY)

AITANTHXEIX

IMOXO0XTO

IKANOIIOIHMENOZX AIIO TA
OYXIKA XAPAKTHPIXTIKA TOY

29

19,333333

EMIIIZTEYOMAI THN MAPKA/
THN KATAXKEYAXTPIA ETAIPEIA

26

17,333333

‘EXQ XYNHOIXEI NA AI'OPAZQ
AYTH TH MAPKA

22

14,666667

OEQPQ THN TIMH TOY KAAH XE
XXEXH ME THN AEIA TOY

21

14

OEQPQ OTI EINAI H KAAYTEPH
ENAAAAKTIKH TIIOY YIHAPXEI
XTHN AI'OPA

17

11,333333

AEN EXQ XPONO NA YAXNQ & NA
AEIOAOT'Q2 MAPKEX

14

9,3333333

®OBAMAI TO PIZXKO THX
AAAATHX

12

EINAI MOAA/ATA®OHMIZETAI

AOIOl AQOZIQZHZ XTA EMQNYMA MTPOIONTA
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Ytov mivake 8 PAEMOLUE TOC TO HEYOADTEPO TMOCOGTO TOV  KOTOAVOAMTOV
(19,333333%) 0poclOVETAL GTO, EMMVVUN TPOIOVTO, YIAT EVOl IKOVOTOMUEVO OO TA
QLOoIKA yopaktnplotikd tov. To 17,333333 a@ocimdvetal oTo EXOVUUN TPOIOVTA YTl
EUTIOTEVETOL TN UAPKO- KOTOOKEVAOTPLO, £Toupic, evd éva pkpd mocootd poig 8%

apocudveToL Yot eofdtot To picko TG aAAAYNG.
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9. ITOIOI EINAI OI AOT'OI APXHX A®OZIQXHY; (BRAND SWITCHING)

AIIANTHZEIZ MOXOXTO
AN

ENTOIIIZA IMPOBAHMATA

MOIOTHTAX 62 41,333333
AN KYKAO®OPOYZE ENA NEO

& KAAYTEPO ITPOION AAAHX

MAPKAX 38 25,333333
AN HTAN AYZKOAO NA TO BPQ | 24 16

AN H TIMH AYEANOTAN 15 10

AN AEN HTAN IIIA XTH MOAA | 11 7,3333333

AOlOl APZHZ AOOZIQZHZ

B m =

Av evtomila  Av Kukhogopouoe Av Tav SUoKoAo Av n mipA Av dev fiTav mia

mpofARuaTa éva véo & va 10 Bpw auavortav

moI10TNTOG KaAUTEPO TTPOIOV
GAANG papkag

O Baokdtepog AOY0G Gpons apoGimoNg TOV KATOVOAMTMOV GTO ETMOVVLO TPOIOVTO,
COLPOVO LE TOV TOPOTAV® TivaKo, €ivol ov ovTIUETOTLOV TPOPAUATE TOLOTNTOG
(41,3333% ). 'Eva pikpotepo mo60oto Oa 10 KavE G TEPITTOOT TOL KUKAOQOPOVoE Eval
VEO KOAOTEPO TPOIOV GAANG HapKaC, EVA TO HKPOTEPO TOGOGTO, 7%, Ba TO £Kave av TO

TPOIOV deV NTaAV oL TN HOJOL.
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10. TOIEX EINAI OI IIHT'EX ENHMEPQXHX I'lA ENA ITPOION;

AITANTHXEIX IHOXOXTO

XTO XHMEIO IIQAHXHX 36 24
AIAOHMIXH XTA MME 52 34,666667
ENHMEPQTIKA/ AIAOHMIXTIKA

DOYAAAAIA 36 24

APOPA XE ITIEPIOAIKA 21 14
EIAHXEIX 5 3,3333333

MHIEZ ENHMEPQZHZ

Lt

ZT10 onucio Alog@Apion ota Evnpepwrikd/ Apbpa o€ Eidno¢!
mTwAnong MME Ala@nuioTIKd mePI0DIKA
QUAAGSIa

H peyordtepn mmyn evnuépoong, Omwg oaiveron kot otov mivaxko 1, sivor ot
dwpnuioeg ota MME pe mocootd 34,33333%. Akolovbovv ta evHEPOTIKE QUAAGSIL

Kot To onpeio ToAncewv pe 24%, ta dpbpa oe meplodikd pe 14% ko t€Aog o1 E10MGELS UE
3,3333%.
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XYMIIEPAXMATA

H onuooia tov branding oto pdpketivyk éxet aAAdEel v tehevtaio deKoeTion e TV
e&EMEN g teyvoroyiog. H avdykn va yiver mopomdve omd amhdg £vo Tpoidv Kot
MEPLOGOTEPO WOl EUMELPia, £€YEL YIVEL HOL OVAYKY] OTO «ULOAO» TOV UEYAA®V
EMYELPNCEDV.

2e uio. KOTOVOAWTIKN KOIvwvia o1 GvOpwTol TAEOV 0eV KATAVAADVOLY TPOKEIUEVOD VA
ikavomombovv  mpaxtikd. H kotavdiwon yivetor evvoioloyikp kor o,  brands
XPNOYOTO100VTOL Gav oOUPoAIKG epeldiouoto. yiow TV KOTOOKEDY Kol OlOTHPNON THG
TOVTOTNTOG.

Ye plo emoyn Opmg mov M AEEN KAewl eivar M “Sedveln”’, ot KATOVOA®TEG deV
ayopdlovv mol ad TNV ETPAVEINKT] EIKOVO TTOL ONULOVPYOVLE, AAAL amopacilovy udvol
toug avalntovrag v oinbelo oe kdOe brand. Av dovv Ot vEapyEl €0T® KOl M
TOPOUIKPT avTipoon oavapeso ota Aeyopeva evoc brand ko otic mpdaéeic tov, apuécmg
Kévovv mic.

O KOGOG deV EMAEYEL O, ATADS TO KAAVTEPO, TO 7o COOl 1 To mo PTNVO. Emhéyer
brands mov éyovv dmoym oe kdbe emkowvwviokny tovg popen (dniadn Oca Exovv
branding).

[Mapadooiakd, n KoOvATOVpA ivar Eva GOGTNHA TOV TPOGO10PILel TOV KOGUO Kol TOVG
TPOTOVG UE TOVG 0moiovg Aettovpyovpe. Eivol 1o vAkd pe To 0moio S1apoppm@vovE TOV
€0VTO LLOG.

H oyéon avt) vmpye amd v apyn g avOpomotnTag. XNUepa OUMG TO TPAYUOTO
Exovv apyicetl va yivovTtol o moAVTAOKA.

BAémovpe TOALEC O10POPETIKEG KOVATOVPES VAL OVOUELYVVOVTOL LETAED TOVG.

To brand evog mpoidvtoc avaupieprtnto mailel kabopltotikd poOLo Yio TO TMOG KOl TL
amotéAecpa Ba €xel 10 mPoidv oto gupv KOowo. Ilpémel va Toviotel Wwitepa Ot givon
avaykn va viofemnOel amd TIC EAMVIKEG EMYEIPNOES HOL GTPATNYIKY OVOATTUENG
AVTOYOVIOTIKOV Tpoidvtemv pe Paon to TpimTuyo mTow0TNTO — TP — NAPKETIVYK,
oTpaTNyKn N omoia Bo amwoTteAEcEL TO €(EYYLO Yoo TN UEYIGTN OLVOTH] EKUETOAAELON
ayopdv tov eEMTEPIKOV. Ot EAMVIKEG EMYEIPNOELS TPEMEL VO OVOTTOEOVY EKEIVEG TIG

wovotreg (capabilities) mov Oo To0Vg TPOGODGOLY AVTAYOVIGTIKA TAEOVEKTHUOTOL
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Evavtt TV 0ebvav aviayoviot®v tovg. Ot ikavotnteg avtéc Oa amoteAécovy TEAOG ToV

HOYAG Yo TNV KATAANYT LEYOADTEPOL HEPLOTOV AYOPAC OTIG AYOPEG
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