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EIZArQrH

KdaBe €idoug etmixeipnon 1 opyaviopdg eTOUMED va €XEl AQOCIWPEVOUG TTEAATEG.
MANRBoG epeuvwyv yivovtal Kal peydAa TTood datravwvTal Ao ETIXEIPNOEIG, Ol
OTTOIEG TTANPWVOUV OUUPBOUAOUG TTEAOTWYV TTPOKEILEVOU va BleCAyouv yia xdapn
TWV ETAIPEIWV €PEUVEG TTPOCNAWONG, YIO VO TIPOOdIOPIcOUV TO ETTITTEDO
aPOCiwaong Twv TTEAATWY TOUG, GAAG Kal Ta adUvaTa onueEia oTa oTToia TTPETTEN va

€0TIAOOUV TTPOKEILEVOU Va BIaTNPOUV UWPNAd eTTiTTEdQ APOTiwon.

AuoTuxwg, Ogv €ival TTAvTa Karavontod  OTI Ol  IKAVOTTOINUEVOI  TTEAATEG
QVTITTIPOOWTIEUOUV TNV TIEPIOUCIa Hiag ETTIXEipnong kal Ot €ival auToi TTou
TTaPEXOUV ao@AAEIa yia Ta PEAAOVTIKG atroTeAéopaTa TnG. H Ikavotroinon Ttwv
TeEAATWV KABe eTaipeiag pag divel €Uueca  TTOAUTIUEG TTANPOQOPIES TTOU
OXETICOVTal hE TNV KEPDOOPOPIA KAl TNV aviaywvioTIKOTNTa TNG. Me dAAa Adyia, n
TTPOBUUIa TWV KATAVAAWTWY va ayopalouv ouveXwe To idlo TTpoidv, divel oTnv

eTaipeia Tn duvatdTnTa Va augnoel 1o KEPOOG TNG.

MNa va katapépel, OPwe, Mia etaipeia KATI TETOIO, Ba TTPETTEl va KATAAGBEN TIG
QVAYKEG Kal TIG ETMOUMIEC TWV KATAVOAWTWY KAl va TIG KAAUWEI YE TETOIO TPOTTO,
€101 WOTE va €6ac@aAilel TNV IkavoTroinon Toug. OTtav €vag KAaTavaAwTrG VIWOEI
IKOVOTTOIAPEVOG aTTO €va TTPoIOV 1 pia utrnpeoia kal €xel Tnv TTpoBeon yia
MEANOVTIKA ayopd TOu TIPOIGVTOC 1 XPHon TNG UTINPEciag, KaBwg kal Tnv
TTPOBeon yia BeTIKA oxOAMa o€ AAAOUG yia TO TIPOIOV 1 TNV UTINPEECia, TOTE
UTTApXEl MEYAAn TmBavotnTa va ouvdeBei ouvaloOnuaTtika Pe 1o TTPOIOV 1 TNV
uTTNpEeoia kal va odnynBei otnv agociwon. Méoa ammd TV €peuva auTh,
ecetafoupe 10 pOAo TToU dladpaparicel n ocuvaloOnuaTikl déoueuon oTn oxéon
TNG IKAVOTTOINONG TOU KATAVOAWTA Kal TG dIAQOopOTIoinoNnNG TwV YAPKWY PE TNV

TTPOOAAWGN TOU KATAVOAWTA OTN JApPKA.



AOMH EPrAzIAZz

H ouykekpipévn epyaoia TrepihapBdvel duo evotnTeG, TO BewpnTIKO KAl TO
EUTTEIPIKO PEPOG. 2TO BewpnTikd PEPOG YivETAl WO QVAAUTIKA ETTIOKOTINON TNG
uttdpxouoag BIBAIOYypa@iag OXETIKA HE TNV TIPOOHAWON TWV KATAVOAWTWY
(consumer loyalty), Tnv IkKavotroinofl Toug ME Tn MApKa (satisfaction), Tn
ouvaioOnuartiky &éopeuon pe auth (affective commitment), aAA& kai Tnv
avTiAnwn TG dlagopotroinong Twv Tpoidviwy (brand parity). 210 €UTTEIPIKO
MEPOG DIECAYETAI £PEUVA HEOW EPWTNPATOAOYIWY, N oTToia ava@EépeTal 0To POAO
TNG ouvaiobnuatikhg Oéopeuong (affective commitment) oTmig oxéoeig: (1)
IKavoTroinon pe Tn pdpka (brand satisfaction) kar mpooAAwon otn papka (brand
loyalty) kai (2) avrihauBavouevn diagopoTtroinon Twv Papkwyv (perceived brand
parity) kair TpoonAwon otn  Papka (brand loyalty). H €peuva auth,
TTpayparotroinénke otnv ABriva, otn ©@scoalovikn Kal aTn 2Upo.

O1 BewpnTIKEG UTTOBECEIC TNG TTAPOUCAG EpEuvag £¢eTA0ONKaV ava@opikd pe dUo
KATOVOAWTIKEG MAPKEG, yia TIG OTToiEG OUAAEXONkav eptreipikG dedopéva. H
TTPWTN €ival Pia atrd TIG HEYAAUTEPEG, DIEBVEIG HAPKEG OTOV TOPEQ TWV ABANTIKWV
eidwv, n Nike. H épeuva atreuBuvOnke oe dtouya nAikiag 16 - 65, pe Tnv
TTPoUTT60e0n, dPwG, va éxouv ayopdoel (3 va £xouv TTAPEl dWPO) TTPOIOV TNG
ETAIPEIQG TOV TTPONYOUMEVO XPOVOo. 2TnV £peuva  auTh ouppeTeixav 135

KATAVOAWTEG.

H deutepn pdpka 1ToUu €6eTAOONKE €ival pia atmd TIG ONUOPIAECTEPEG EAANVIKEG
aAucideg eoTiatopiwv Fast Food, n Goody's. H €épeuva arreubuvlnke oe droua
NAIKiog 16 - 65, pye TNV TTPOUTTOBEDN, OUWG, VA £XOUV QAEl OTN OUYKEKPIPMEVN
aAuacida, TouAGxIoToV pia @opd Katd TNV SIAPKEIA TOU TTPONYOUNEVOU £TOUG. TNV

épeuva auTh ouppeTeixav 123 KatavaAwTEG.



KE®AAAIO 1: H ZXEZH TOY KATANAAQTH ME TH MAPKA (BRAND)

1.1 EIKONA THZ MAPKAZ

Ta teAeutaia xpdvia, o1 KATAVOAWTEG, TTEPICOOTEPO ATTO KABE AAAN €1TOXN, €ival
€KEiVOl TTOU Opifouv TNV ETTITUXIO €VOG TTPOIOVTOG. H TEXVOAOYIKA TTPO0dOG Kal N
gloaywyn véwv TexvoAoyiwv, OTTwG eival 1o Internet, n oTiyuiaia diddoon TNG
TTANPo@opiag atd Tn dia dkpn Tou TTAAVATN 0TNV GAAN, N Gvodog Tou BIOTIKOU Kal
MOPPWTIKOU €TITTEDOU, N augavopevn evioxuon Tou poAou Twv Méowv Madikrig
Evnuépwong kol Twv  KATOVOAWTIKWY  OPYOVWOEWV, KOBWG Kal N
«EUAICONTOTTOINON» KAl N EVNUEPWON TWV KATAVAOAWTWY ATTOTEAOUV TOUG VEOUG

KAVOVEG, OTO TTAQICIO Piag oUVEXWG €CEANICOONEVNG KAl AVTAYWVIOTIKAS ayopdc.

Apkei va pioupe pia paTid yUpw Hag, yia va KataAdBoupe OTI o HAPKES EXOuV
€1I0BAGAel oTn Cwr Mag. T ONUEPIV TTPAYMATIKOTNTA, AOITTOV, n OUvVAun TNG
MAPKOG atroTeAEl TNV TTEPIOUCia TNG eTaipeiag. (Kabnuepivr], 2002).

O1 €1dikoi Tou papkeTivyk Andrusia kai Haskins (2000) utrodeikvUouv TTWG «O
KaBévag pag TTPETTEI va agIOTToIEl TOV €AUTO TOU VIO VO KAVEI KapIEpa oav va ATav
ETTWVUUN MAPKO». Apaye O PTTAOKETUTTOAIOTAG MAIKA TCopvTav f n TTOTT OTApP

MavTéva dev gival atrd govol TOUG JAPKEG;

O1 papkeg, A aAIWG Ta EPTTOPIKA orpaTa, €I0BAAAOUV OTn CWr) MOG TTEPICCOTEPO
KI a11d TIG dla@nUicEIg Twv TTPoIovTwy. KaBioTtouv oxeddv ouoIdPop@Po TO aoTIKO
Totmio TG ABRAvag, Tng Néag Yépkng, Tou [ekivou. H €ipnviki autry €10BOAN
augavetalr diapkws. To 1989 ot1o Topdvio Tou Kavadd TToAAG KTipia eixav
KaAUQOei oAokAnpwTIKA atrd diagpnuioelg TG Coca Cola, Tng Warner Brothers kai
Tou Calvin Klein. Zta 1€An Tou 1990 n Times Square otn Néa YOpkn yEUIOE PE Ta

mo aBwa Aoyotutra. Avdpeod Toug TrepiAauBavoTtav  kar n Disney! Ta



Xpiotouyevva Tou 1997 o Yves Saint Laurent xpnuatodd0Tnoe Tn  YIOPTIVA
dlakéounon Tou Aovdivou, egaoc@aAiCoviag wg avidAAaypa Tnv adsia va
EMPaVICETAl QWTIOUEVO TO OVOPA TOU G~ 0AOKANPN TNV TTOAN (Kadnuepivr}, 2002).
2AMEPQ Ol HAPKEG BPpioKOVTAI TTAVTOU: O€ TOIXOUG KAl AEW@OPEia, OE TTEPIODIKA KAl
EQPNUEPIOES, o€ KAaUTT Kal YATTEDA. H egouaia Toug gival 1600 peydAn, woTte péoa
amdé TIG Ola@nUIcEIC KAl TIGC Xopnyieg ouvodelouv Ta  TTAVTA: OTTO  TIG

TTAVETTIOTNMIAKEG EPEUVEG MEXPI KAl TA KEVTPA TTPOOXOAIKAG aYWYNG.

O1 pdpkeg karaAapBavouv TiG TTOAEIG MOG yIaTi TTPETTEI VA KATAAGRBOUV TO PMUOAS
MOG. Aev TTpokelTal yia UTTEPRBOAN. «H emiTuxia NG EKAOTOTE UApPKAS eéapraral
arro 10 av Ba KataQépEl va KATAKTNOEN TO UUaAO Twv karavaAwTwy. Ol eTaipEies
yvwpidouv OTI Ta TTPOIOVTA TOUS KaAraypdeovral 0~ é&va WIKPO XwpPOo ToU LuaAou
TWV TTEAQTWV TOUS KAl QO0QPAAWS OEV UTTAPXEI XWPOS YIa OAEC», UTTOOTNPICEl 0 Zav
Noui NTIgE, TTpoedpog TNG Landor Europa, TTayKOOUIoU KOAOGOOU OTOV TOMEQ TWV
OoudBoUAwv emixeiprioewy. [pdyuaT, okdépya Kal OTnv  TTEPITITWON  TwV
TTOPOPMNTIKWYV ayopwyv, Ol OTToieg yivovtal hye Bdon Ta epebiopata TG OTIVUNAG,
MOVO OPIOUEVEG PAPKEG ETTAVEPYXOVTAI OTO MUAAO TOU KOTAVOAWTH. ZE€ EUVOIKA
Béon Ppiokovtal 60Eg eTTAvEP@AvICOVTAl XWPEIG IDIAITEPN OKEWN KAl QUTEG OeV
gival TepIoooTEPEG aTTd BUO 1 TPEIG KAl OUVABWG €ival o1 JAPKES PE uWnAn agia

Mapkag (brand equity) (KaBnuepivi, 2002, o€A.118).

Otav n pydpka armmokTAoel pia B€on 010 HUAAG TOU KATAVAAWTH), TOTE apxilel va
avatrtuooel pia oxéon dadi Tou, OIOTI €xeEl KEPDIOEI TNV EUTTIOTOOUVN TOU,
Bewpeitar agiémoTn Kal Bpioketar oTn AioTa TTPOTIMNONG TOU. 2UVETTWG, O
KatavoAwTAg Onuioupyei  éva  OeOpo  @IANiAG ME TN MAPKO KAl - VIWOEI
ouvaloOnuatikd OeopeUPévog PE  auTtrly, OIOTI Bewpei OTI N pApKa  €XEl
TTPOOWTTIKOTNTA Kol XapakTApa. H pdpka empBaAer €vav 1pdémmo Cwng. Ta
eTwvupa tpoiovta (brands) atroteAoUv 10XUpa OTTAG OTA XEPIA Miag €TAIPEIAG.
ATTé Ta utTodApaTa HEXPI Ta €0TIATOPIA, OAOI €TTEVOUOUV TEPAOTIA TTOOA YIa TO
XTiOIWo NG emmwvupiag Toug. Mpoidvta, 6Twg n Coca-Cola, n Heineken, n Nike,
n Levis €xouv dnUIOUPYACEl pia payikr, icwg PUBIKr, €ikova (image) yupw atrod
TO OVOUA TOuG. AUTh OPWG dNUIOUPYNBNKE PETA ATTO PaKPOoXPOVIa TTPOCTIABEIq,



oKANpr} douAeld kal TTOAAG xpApaTa €TTEVOUPEVO O OTPATNYIKEG TTPOPOAAG,

dlagruiong kal Trpowlnong (Zrabakdtroulog, 1997).

MpdyuaTt, autd TTOoU TIOUAAVE Ol HPEYAAEG E€TaIpeEieg pEOA aATTO PTTAOUCAKIA,
TTaTTOUTOId, POASYIA f TOAVTEG gival £vag TPOTTOG CWNG, £va ovelpo. Otav KivnTpo
NG ayopdg cival o1 eTTBUUIES Kal OXI Ol TIPAYMATIKEG AVAYKEG, N HApPKA eVIOXUETAI
aKOPa TTEPIOOOTEPO. MepIKEG OopPEC N OAN diadikacia odnyei oTNV ETTEKTACN TNG

Mapkag (brand extension) .

To eTTwvVUPO TTPOIOV ATTOTEAEI yIO TOV KATAVAAWTI TO ONUEIO ava@opdag o€ OAEG
oXe0OV TIG ayopaoTIKEG Tou atToPAcelS. O1 ‘EAANVEG KaTtavaAwTéG dev aTTOTEAOUV
e€aipeon. e épeuva, tmou diegayetal atrd 70 OIKovopIKS MavetmoTtiuio ABnvwy,
Ta TTpWTa atmmoTeAéopata deixvouv 0TI 0 ‘EAANvag, £xoviag avatTugel pia oxéon
ME TO ETTWVUPO TTPOIOV, ONPIOUPYEI OXEOEIG KAI JE TA KATAOTAUATA, N €IKOVA TWV

OTTOIWV TAIPIAEI PHE EKEIVN TOU ETTWVUMOU TTPOIOVTOG (2TABAKOTTOUAOG, 1997).

1.1.1. H ENNOIA THZ ®HMHZ

To avrTiKeigevo TNG @riuNg £vog OpyaviououU, TTPOCEAKUCE TO EVOIQPEPOV PETASU
TWV OKAdNUOTKWY KAl TwV TIPAKTIKWY TIG TEAEuTaieg dekaeTieg. Mpdopara n
augnuévn onuaacia TNG EAPNG TNG €TaIpiag, HETPNONKE péoa atrd pia diadikaoia n
oTroia €oTiade OTNV TTOTN, CUYXPOVWG TO IBPUUA PAPKETIVYK ETIOTANWY £€0WOE
MEYAAN BaputnTa oTn @PAcn «KAAnf etaipia» , BEAovTag va dnAwaoel 0TI n eIKOvVa
Kal n @rnun xapakrtnpifel pia etaipic wg kaAr. (Van Riet et all, 1988/ MRK
SCIENCE INSTITUTE 1992 pp 6-7.)

O 6pog eriun, dnAwbnke KaAuTepa atrd Tn Bewpia Tou Webster oto Revised
Unabridged Dictionary 1o 1913 w¢ « H yvwun ornv omoia KAmoio§
karaAnyel, koivyy yvwun, n diadikaoia mpooEAKUONGS VoS TeAATN uéoa amo
™ @AunN».Autdg 0 OpIoPOG emPBeRaiwbnke amd Tov Fombrun ko Van Riel
(1997 p.5) o omoiog TTPOCOece OTI «TraAP’ OTI N Bewpia auth €ival gupsEia,
mapapével utrd peAétn». O Fombrun and Rindova (1996) otnv PeAETN TOUG yia

™ @AUN TévVIoav OTI TTAPOTI €CETACETAI OUVEXWG ATTO OIAPOPETIKEG OTITIKEG,



TTOPAPEVEI EOTIOOUEVN O€ OTTOIA JEAETN KI AV EUPAVICETAI.

ZUYKEKPIUEVO avEQepav TIG €ENC TTAEUPEC TOU OPOU: OIKOVOUOAOYIKN TTAEUPd
(Mayer and Mailur 1984), AoyioTikfy TAsupd (Durreetal 1998), wuxoAoyikn
(Abrahamson 1992) kai otpatnyikr] TTAceupd( Caves and Porter 1977) o1 OTT0ieg
TTapOTI TTapoucidlovtal atrd dIaPOPETIKEG BEWPIEC N ousia TTAPAPEVEI TTAVTA N
idla. 27N CUYKeEKPIMEVN BIOIKNTIKA MEAETN Ba TTEPIYPAWOUNE TN @rUN HEoa aTrd TN
ox€0Nn TNG ME TNV AVTAYWVIOTIKN €IKOva TTou TTpoodidel o€ pia etaipia (Balmer
1997). O1 duo autég Bewpieg , ouvABwg TTapouciddovial WG ATTOAUTWG

EEXWPIOTEG. ZKOTTOG TOU BEWPNTIKOU PEPOUG TNG MEAETNG UAG Eival :

1) lNpoodiopioPog opIoUOU PrUNG.
2) poodiopioudg OpIoHOU AVTAYWVIOTIKAG EIKOVAG.

3) lMpoodiopiopdg oxéong GAPNG HE  AVIAYWVIOTIKA  €IKOva  Kal

QVTAYWVIOTIKOTATA TNG ETTIXEIPNONG

H BiIBAIoypa@Ikn €TTIOKOTTNON £0€I1EE OTI JECQ OTA XPOVIA Ol OPICHOI yIa TN @AMN ,
MoipdoTnKav o€ dUO OXOAEG.: H OIKOAOYIKr) OXOARl OKEWYNG TNG GAMNG, N OTToia TNV
TTapouoI&del oav CUVWVUPN TNG €IKOVOG Kal n OXOAn Tng diagopoTroinong, n

OTTOIa TIG TTAPOUCIAEl oav EEXWPIOTEG AAAG Kal AAANAOEEAPTWHEVEG.
H ZXOAH THZ ANAAOTIIAZ

2TA TTPWIKMA XPOVIa TNG OUYKEKPIPMEVNG Bewpiag, oI ouyypageic eoTiooav oTnv
oucsia Tng eikovag, amdé om otn enun.(Bernays, 1977. Bourstin, 1961.
Boulding,1973. Budd, 1969. Crissy, 1971. Enis, 1967. Mc Danill, 1972.
Kenedy, 1977. Martineau, 1958. Schafhauser, 1967). O1 TepiIocdTEPOI
BewpPNTIKOI OTN CUYKEKPINEVN BEWPNTIKR TTEPIOXN TTPOCBIOPICAV TOV OPO EIKOVA

OUVWVUHO TNG GAUNG.

O Martineau to 1985 11p0o0dIdPIOE TOV OPO EIKOVA, WG TO ABPOICHA AEITOUPYIKWV



Kal TTOIOTIKWV  XOPAKTNPIOTIKWY OAA& KAl QUOIOAOYIKWY avTIOpACEWY TTOU
UTTApYXouV OTn okKEwn Tou TTeAGTN. To 1973, o BOULDING , mTpocdiopice Tnv
EIKOVA OAV QVTIKEIYEVIKA yvwaon. ETITTPpooBETWG, 08 pia o TTpoo@aTn £PEUVA O
KENNEDY(1977) ep@avioTnke €1miong va opifel TNV €IKOVA OAV QVTIKEIYEVIKNA
yvwon. Tévioe otn PEAETN TOu OTI @ « N €IKOVA €VOG TTPOIOVTOG UIOG E£TAIPIAG,
xpeldletal xpoévia yia va avarmtuxBei cwotd.». O Kévveviu 1o 1977 oeA. 124
aveéPepe OTI Ol OPIOUOI TTOU XPENOIMOTTOIOUVTAI YIa TNV €IKOVA €ival avTiBeTol , O€
oxéon ue Tn dladikaoia TTou BEAoUV va TTepIypAWouv KABe popd, autd BERalIa dev
gival TpOBAnua av or idlol katavoouv autd TTou Trepiypd@ouv. BERaia, Baoikd

gival kai o1 GAAo1I BewpnTIKOI, VO KATAVOOUV.

O Crissy 1971, p. 77 6pI0€ TNV EIKOVA WG TNV AUECTN OKEWN TTOU dnUIoUPYEITal
OTO MUOAO TOou KatavaAwTh. OAol o1 BewpnTIKOi TNG OUYKEKPIYEVNG OXOAAG Ol
otroiol  édpacav Tnv Trepiodo  1960-1970, emnpedloviag Kal  TTOANOUG
METayevEOTEPOUG OTTWG Toug Gray and Balmer to 1998, katéAngav oTo
oupTrépacpa 6Tl To BAcIKO ATAV N €IKOVA yia pia €Taipia kar ox1 n enun. Ol
TTEPICTOTEPOI BEWPNTIKOI TNG OUYKEKPIPEVNG OXOAAG TTAP’ OTI N QAMN €iXE PEYAAN
onpacia €10IK& yia To YAPKETIVYK aTTEQuyav va aoXoAnBouv , Bewpwvtag Tnv

aonuavTn oTn A&IToupyia piog €Taipiag.

To 1993 o Dowling ka1 o Dichter 1985 p. 75 avayvwpioav TNV €IKOVA WG TV
ATTOAUTN EVTUTTWON TTOU TTEPVAEI N €TAIPIA OTNV ayopd, atrd Tnv dAAn o Berstlin
TOo 1984 c¢€ixe nNdn avagépel OTI N @AUN aTTOTEAEl KOUMPATI TNG  EIKOVAG
TEPIYPAPOVTAG TNV AVTIANWN TwV KOTAVOAWTWY yia Tnv €IKOvA TnNG ETAIPIAC.
TéNog, o Alvesson 10 1998 Opioe TNV €IKOVa péoa atrd HETABANTEG TOu
eCwTEPIKOU TTEPIBAAAOVTOG, OI OTTOIEG ETTNPEACOUV TNV £TAIpia. AUTOG BewpnaE OTI

n QAPN €ival CuvwvupPn TNG €IKOVAG. AuTOG KaTéEANEe OTI N eIKOvVA €xEl onuacia
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MOVO yia TOUG TTEAATEG HIOG ETAIPIOG. ZUyXPOvws o Ind’ s (p. 21) TV idia TTEpITTOU
XPOoVvId OpIoE TNV €IKOVA TNG ETAIPIAG WG «N) EIKOVA TTOU €XEI TO KOIVO yid MId

sraipia emnpealousvo amo diapopa UNVULATA TTOU EXEI.

2Up@wva pe T Rindom o1 BewpnTikoi TNG avaAoyIKRG OXOANG gixav ouvibwg
YVWOoeIG  OnNUociwv ox€oewv Kal yI' autd 1o AOyo Trapadooiakd eoTiaocav
TEPIOCOOTEPO OTNV €IKOVA atr’ OTi ot eAun. H TTpoocéyyion Twv Onuociwv
OX€0Ewv Oploe TV €KOVA WG «KATI TTou  dnuioupyeital  atrod
ETMIKOIVWVIOAOYOUG — KOTOOKEUAGeTal Kol MeTa@EPETal». O oUyXpovol
BewpPNTIKOI aAVaPEPOUV OTI N CUYKEKPIYEVN OXOAN ATTETUXE va TTPOCEYYIoEl £0TW
Kal Aiyo Tov 6po @Aun. O Adyog Tav o1 Tov Bewpoloe TAUTOONPO PE TOV OPO

€IKOVA Kal OV TTPOCTIAONCE £0TW KAl Y1 POPA VA TA EEXWPIOEL.

H 2XOAH AIA®OPOIOIHZHX

APKETOI BewPNTIKOI TNG OUYKEKPIUEVNG OXOANG OTTwG ol (Bulmer 1997 (Brown
and Cox, 1977.Brown and Dacin, 1997.Cruning, 1993. O’ Sullivan,
1983.Semons, 1988) (Mason, 1993) Bramley ro 1993, o Fombrun, 1996.
Fombrun and Shanley, 1990. Gray and Balmer, 1998. Rindova, 1997.
Saxton, 1998) Bewpnoav TNV @riun cav KAt dIa@opeTIKO atrd Tnv eikéva. Méoa

OTN OUYKEKPIPMEVN OXOAA UTTAPXOUV TPEIG DIAPOPETIKEG OTITIKEG :

H mpwTn o1rTIKA Bewpei Toug 6poug eIKOVA Kal Griun wg atréAUTa dIAQOPETIKOUG
, TOViCoVTAG TIG APVNTIKEG ETTITITWOEIG ATTO TN OUVOEON TwV dUO. H deUTEPN OTITIKN
TMOTEVEI OTI N QAMN, ATTOTEAEI TN BAON OTNV KATAOKEUN €IKOVAG. H TpiTn OTITIKN

Bewpei OTI N PriuN TNG eTaIpiag eTTNPEAZETAI ATTO TNV €IKOVA TNG OTNV ayopPd.
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H MPQTH OMTIKH

2TNV TTPWTN OTITIKA , 01 BewpPNTIKOI TTIOTEUOUV OTI O U0 BEWPNTIKEG TTEPIOXEG,
gival atmoAUTWG EexwploTéS. (Brown nad Cox 1997, Dacin 1997, Grannig 1993,
O’ Sullivan et al. 1983 , Semons 1998).H damowr Toug, dnAwveTar oTnV

TTAPAKATW TTAPAYPAPO :

«H gIkOva gival n avamapaywyn ocuvaioclnuarwy Tou aropou yia éva ayabo.
Mmortevouus orn @Aun Kai Ox1 ornv &kova». H onun Oev eival atmmAd
avatrapaywyr] ouvaiobnuarwy , €ival o Adyog TTou TO ATOPO ayopadel €va
Tpoidév. Me Bdon Ta TTAPATIAVW, KATAVOOUME OTI O BewpnTIKOi TG TTPWTNG

OTITIKNG , OXI aTTAG dlaxwpifouv TIG duo Bewpieg AAAG TEIVOUV Kal TTPOG TN QHMN.

O O’ Sullivan 10 1983 avépepe OTI O TIPAYMUATIKOG OPIOCUOG TNG EIKOVAG
TTPOCdIOPICETAI WG N WEUTIKN TTAPOUCIiACT TNG TTPAYMATIKOTATAG. 2KOTTOG TNG €ival
va TTapouciddel Tnv etaipia pe €vav OIOQPOPETIKG TPOTTO, ATTO AUTOV TTOU
TTPAYMATIKA €ival , EEUTTNPETWVTAG £TOI TOUG TTEAATEG. H IkOva €xel oav OTOXO

TNG VA TTAPEPPNVEUCEI TNV TTPAYHATIKOTNTA.

MNa v Rindom 1997 n €ikOva £xel oav oTOXO TNG va TTAPOUCIACEl TNV ETAIPIA
KAAUTEPN KI ATTO OTI €ival KAl N @run €Xel oav oTOXo TNG va KEPOdIoEl TO KOIVO
aiobnua. H TpwTtn OTITIKA eV KAAUWE QTTOAUTWG TN OXE0N METAEU TwV BEwpPIV
TNG EIKOVAG KAl TNG QKNG Kal 8 KATAPEPE va dWOEI i OAOKANpwUEVN avTiAnyn

TWV TTPAYUATWV.

H AEYTEPH OINTIKH

H &eltepn oTITIKA TNG Bewpiag TnG dlagopoTroinong dev TTpooTTddnoe va opioel
TNV €IKOVA WG JIAPOPETIKO OPICPO TG QKNG , AVTIBETWG TIG TTAPOUCIACE VAl PEV
oav dUo OIOPOPETIKEG EVVOIEG OANG £0€IEE OTI O PHEYAAO BaBuo aAAnAsgapTwvTal.
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O Norman avagépelr 10 1984 611 OKOTOG Tng €lkévag Ogv  €ival va
TTOPEPUNVEUCEl TNV TTPAYUATIKOTNTA , QVTIBETWG OKOTTIOC TNG €ival va yivel pia
OKETITOMYEVN TTAPOUCiaCn TNG TTPAYMATIKOTATAG ,ETTNPEACOMEVN ATTO TA TTIOTEUW
,TIG  10€0A0OYiEG, KAl TIG QVTINQWEIG TWV QAIVOPEVWY 1 TwV KATOOTAOEWV .OI
€IKOVEG €ival N avTiAnyn Tou KOIVOU O€ OXE0N JE TNV TTPAYMATIKOTNTA , ETTIAEYEI va
avTidpdaoel pe Bdon autriv aAAG Kal o€ oxéon W' auTd TTou TTapoucIddel n eTaipia.
O Maso (1993) Bswpnoe OTI N @NAUN €ival pia dIAoTTacn TG €IKOVaG. AvEQepE OTI
ol duo €vvoleg gival DIOPOPETIKEG AAAG aAAnAeCapTwvtal. O BewpnTiKoi, TNG

0eUTEPNG OTITIKAG, KATEANgav OTI N @riun oTnpidel Kal eTTNEEACZEI TNV EIKOVA.

H TPITH ONTIKH EIKONA

O Fombrun 10 1996, p.72 avépepe OTI N €IKOVA TTOU £XEI MIA ETAIPIO TNV Ayopd

eTTNPEACEl KAl TN @AUN TNG. ZUYKEKPIPMEVA ava@EPEl Ta AKOAOUBa XapaKTNPEIoTIKA

yia n enun:
1) H ¢nun BonBaci Tnv eTaipia va TTEPIOPICEI TIG VEEG E10000UG
2) OpiCeTal atrd OIKOVOMIKA , KOIVWVIKA Kal YuxXoAoyikd dedouéva.

3) H o@nun €Akel Toug UTTOAARAOUG , TOUG TTEAATEG, TOUG ETTEVOUTEG, TOUG

TTPOUNOEUTEG, TIG TOTTIKEG ETTIKOIVWVIEG.
4) H onun oxetidetal ye TNV €IkOva (Kennedy 1977)
5) H @riun kabopileTe atrd TNV EIKOVA TTOU £XOUV O1 JETOXOI TNG ETAIPIOG.

Otmrwg kataAafaivoupe n deuTePn Kal n TpIiTn OTTIKA KaBopifouv 6T n oxéon

@AUNG ME eIKOVa gival au@idpoun Kal aAAnAoeEapTwuEvn.

2uvoyicovtag OAa Ta TTAPATTAVW KATAAYOUUE OTI :

H ZXOAH THZ ANAAOTIIAZ: BAétrel oav dUO TAUTOONUES €VVOIEG TN QAN KAl

TNV €IKéva.
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H XZXOAH THXZ AIA®OPOINOIHZHZ: BAémrer 1 Ouo Bewpieg va
dlagopoTroiouvtal, aAd& kal va oxetiCovral. H @Aun Tou €xel pia eTaipia,
KaBopiletal kal eTNPEAdeTal ATTO TO TTWG N €TAIPiA TTAPOUCIAeTal hECA aTTd

EIKOVEG , OUUTTEPIPOPEG, ETTIKOIVWVIA, KAl CUUBOAIOUOUG.

1.1.2. EZTIAZONTAZ 2TH ®HMH-OPIZMOZ

‘Exovrag Owoel pia TpwTn €IKOVa Twv dla@opwyv EIKOVAG Kal @AuNng, Ba
oAokAnpwoouue Tn BIBAIOYPAQIKA ETTIOKOTTNON ME TN BewpPNTIKI) TTPOCEYYION TOU
Opou PAun. Zuykekpipgéva emAEEaue atmd Tn BiIBAIoypagia ammoyelg BewpnTIKWV
TTPOKEINEVOU, VA OPIOBETHOOUNE TO CUYKEKPIUEVO OPO.

1. Eivar duvapikn kai euéAIKTn. (Fombrun 1996)
2. O¢Ael xpdvo va xTioTei Kal va dioiknBei. (Balmer 1998)
3. Ymdpxel oxéon YeTagu pe tnv ikova. (Rindova 1997)

ZUYKEKPIUEVO N @QNAPN oTnpeifeTal OTIG KABNUEPIVEG €IKOVEG TTOU £XOUV Ol

AavBpwTroI yIa £vav opyaviouo.
1. H ¢nun divel duvapikr €lkOva £vavTl TOU avTaywviouou

2. Ala@OpPETIKOI PHETOXOI £XOUV BIOQOPETIKA ATTOWn YIO TN QKN MIOG ETAIPIOG

ME BAON KOIVWVIKA — OIKOVOWIKG dedOUEVA.

OAa 1a mapatrdvw pag divouv Tov akOAouBo oplopd « H @APN gival n kpion Twv
TPITWV YIA YIa ETAIPIA O€ MIA OIAQOPETIKI XPOVIKA OTIYUr). AuTr n Kpion otnpiceTal
oTnv TrEipa 1mou €xouv atrd TIG dPACEIG TNG ETAIPIOG. ZUYXPOVWG £TTNPEeAalovTal
amdé TO TIWG ETIKOIVWVEI 0TV ayopd aAAG Kal TO TIwWG avtidpd oTov

avraywviouoé(Rindova 1997).
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1.1.3. MONTEAA ®HMHZ
TO MPQTO MONTEAO

To TTpwTO POVTEAO TO OTTOIO KAl Ba avaAUCOUHE TTPWTA €ival aTTéppoIa Tou Lewis
Stewart’. OI GUYKEKPIPEVOI OUYYPAPEIC avETITUEQV éva povTéAo Baci{Ouevol o€
MIa €pEUVA OTNV OTToIA TTPOERNCAV TTPOCTTABWVTAG VA £0TIAOOUV O dUO ONUEia
aT1rd TN dia oTn onuacia Tou avBpwTTivou dUVANIKOU OTn QAN MIAg €TAIpiAg, Kal
atré TNV GAAN OTO TTWG Ol ETAIPIEG YTTOPOUV VA XPNOIKOTTOINCOUV TO avOpWwITIVO
OUVAMIKO yia va TTpowbroouv Tn Qriun Toug oTnv ayopd. Ta gupriuara Arav Ta
akoAouba.

a. To TTpoowTTKG €ival autd TTou PTTopEl va BonBrioel pia PdpKa va aTTOKTHOE!
enun.

b. H ocuptepipopd TOU TTPOOWTTIKOU XOPAKTNPIlel TOvV opyavioud OTOUG

METOXOUG TNG ETAIPIAG.

c. To TTpoowTTIKG TTPETTEI VO KATAVOEI TN MAPKA Kal TIG A&ieg TNG ETAIPIAG YIa va

MTTOPEI va ETTIKOIVWVIOEL.

d. H etaipia mpétel va Trepvdsl ge KABe TPOTTO T @IAOCOQIa TNG OTOUG

epyadopevoug, yia va JTTopouV Kal va T JETAadWOOUV.

e. Or graipieg TTpETTel va TTPOCAGPBoUV ATopa TTOU T OTOIXEID TTOU €XOUV , va

TTPowBoUV TN @run.

To OUYKEKPIYEVO POVTEAO OEV ETTIAEXTNKE WG BACIKO HIA KAl €ival JOVOTTAEUPO Kal
TTOAU TTEPIOPIOUEVO, O€ OXEON WE Ta TTEdIA AVAAUONG. ZUYKEKPIMEVA EOTIACEI HOVO
oTn OXéon €TAIPIKAG QKNG KAl TTPOCWTTIKOU, adla@opwVvTag yia TTOAEG AAAEG

mOavég peTaBANTEG.

! Stewart L(1999), Measuring Corporate Reputation: “living the brand” , Templeton College, pp.1-9
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TO AEYTEPO MONTEAO

. ZUYKEKPIYEVA TO MPOVTEAO auTO KaBopifel TN @APN OcLixvovriag Kal To TTwWG
eTnpeddetal atmd TNV eikdéva (To povrého tapouoidletar oto XHMA 1). To
OUYKEKPIPEVO OXNMA TO ETTIAECANE WG TO BACIKO PMAG MOVTEAO HIO KOl JECW auTOU,
MTTOPOUME va TTAPOUCIACOUNE ATTO TN IO TA KPITHAPIA TA OTTOoi ETTNPEACOUV TNV
@nuUN TNG €TAIPiag Kal a1rd TNV GAAN TTWG PITTOPOUV va TNV KAVOUV TTI0 ATTODOTIKN
Méoa ammd TN ocwoTh XPAon Toug. Ta KpITApIa TTou KaBopilel TO POVTEAO TwV

Manto Gotsi ka1 Alan M. Wilson gival Ta akéAouba:

H mo16TnTa TwV TPOoidvTwy: Baoikdg Tapdywyv 0 oTToiog Kal kaBopidel TN @riun
MIag eTaIpiag, €ival n TTOIOTATA TWV TTPOIOVTWY TA OTToia TTAPEXEl OTNV ayopd. H
TOIOTNTA TWV TIPOIOVTWY  €ival OUYKEKPIPEVN €vvola Kal OXETICeETal HE TIG
TTpodlaypa@és, TTou kKaBopiouv éva ayaBd, pe Ta KavaAia dIavOuNG, ME TN
KAAUWN TWV avaykwyv Twv TeAatwyv KA. H EéNeyn tng 1moidtnTag Tou
TTPOIOVTOC aTTd IO €TAIPIA  AUTOPATA  ONMAIVEL MEIWHEVN XPAON KAl [N
IKavoTroinon Twv  TeAatwy. EIdIkOTEpa Ba  TpETEl va  EMIOIWKETAI  va
IKOVOTTOIOUVTAl AUECA Ol KATAVOAWTEG PE TA TTPOIOVTA TTOU TOUG TTPOCQPEPOVTAI.
2UYXPOVWG N IKAVOTIOiNON a1TO TN TTOIOTATA TTPETTEI VA €XEI MIO OUVEXEIQ, ONAadN
N €TAIPiA YIO VA ATTOKTAOEI QAN a1Td TN TToIOTNTA TWV TTPOIOVTWY TNG Ba TTPETTEI
va TNV TTapéEXEl KABE @opd TTou £XEl MIa cuvaAAayr YE KATTOIOV TTEAGTN , KOl VIO

TTOAAG Xpovia.

H moiétnTa Twv utnpeciwyv: H 1moIdTnTa TWV UTINEECIWV OXETICETAI PE TN
TaXUTNTA OTNV £CUTTNPEETNON, ME TIG TTAPEAKUONEVES KAl UTTOOTNPIKTIKEG UTTNPETIES
TTOU OUVOOEUOUV TO TIPOIOV. XTn TTEPITITWON MAG HPE TIG YVWOEIG TTOU EXEl O
TTWANTAG 0€ Oox€on ME TIG TEXVOAOYIKEG OUVIOTOUEVEG Ol OTTOIEG KOBOpPICouV TO
TTPOIOV, TTPOKEIUEVOU VA UTTOPET va KOAUWEI TIG avAYKES TOUG TTEAATN, GAAG Kal va
Tou €&nyAoel Toug AGYoug TIOU TOV CUMQEPEI N XPHoN TOU OUYKEKPIPEVOU

TpoidévTog. OTTwG 1o0xUEl 0TV TTOIOTNTA TTPOIOVTWY, TO idI0 10XUEl KAl OTAV
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TTEPITITWON UTTNPEECIWY. O1 UTTNPETIES TTOU TTAPEXEI N ETAIPIA, Ba TTPETTEI va £XOuV
oav 0T1éX0, TNV IKAVOTToiNoN Twv TTEAATWYV Kal TNV dueon €EutnpETnon Toug. Me
GAa Aoyia Ba TTpétrel n eTalpia va €TMIOIWKEI JEOCW TNG KABE UTINPECIiag TTou

TIPOOPEPEL, VA IKAVOTTOIEI TOUG KATAVAAWTEG.

H dpeon €§utrnpérnon amoé 1o mPoowtiké: H taxutnta otnv €EuttnpéTnon
gival Baoikég Tapdywv TTAQICiwonG TNG ANNG PIag eTaipiag. H ikavoTtroinon Tou
TEANIKOU TTEAATN QTTO TNV WPA TTOU Ba KAEIOTEI N CUPQWVIA PEXPI TNV WpPa TTou Ba
@TACEl TO TTPOIOV OTA XEPIA TOU KATAVAAWTH, ATTOTEAEI BACIKO TTAPAYWY CWOTAG
dlaxeipiong kalr TPOROANG TNG QAWNG MIag etaipiag. H dueon kai ocwoTth
eCuTTNPETNON TOU KOTAVOAWTH atrd TO TTPOCWTTIKO TNG E£TAIPIAG ATTOTEAOUV Tn
Baon yia TN PEYIOTOTTIOINON TNG IKAVOTTIOINONG TOU. 2UYKEKPIYEVA N eTaIpia Ba
TIPETTEl VA TTAPEXEI UTTOOTNPIKTIKEG KAl UTTNPECIEG EEUTTNPETNONG OTOUG TTEAATEG
WOTE va Toug AUvel dueca OAa Ta TTPORAARUATA KOl VO TOUG TTOPEXEI OWOTH
ecuttnpétnon. To BAcIKO yia va PITTOPECEI TO TTIPOCWTTIKG, VA TTPOWBNOCEl TN GAuN

TNG ETAIPIAG, Eival va £XEI KATAVONOEI TN KOUATOUPA KAl TIG OGIEG TNG ETAIPIAG.

H oikovopikp kardoTtaon Ttng e€raipiag: H oIkovouik €upwoTia Kal n
duvaToTNTa TOU va TTANPWVEI Pia €Talpia T BonBd va €xer ioxupn ¢riun oTnv
ayopd. OucI0ooTIKA €0W N @UN £XEl va KAVEI JE TOUG TTIPOUNBEUTEG TNG OI OTTOIOI
volwBouv ao@aAEla o€ OxEOn MPE TIG TTIIOTWOEIG, TIG ETTITAYEG KAI TOUG TPOTTOUG
TANPWUAG Toug amd Tnv etaipia. O oikovouikdg TTapdyovTag €ival TTOAU
ONMAVTIKOG yia TNV €CENIEN TNG eTaipiag. Méow TN UTTapéng Ke@aAaiwy, n eTaipia
EXEl TN dUVATOTNTA VA ETTEVOUCEI O€ VEO EIDIKEUPEVO TTPOOWTTIKO , O JEYAAUTEPEG
EYKOTAOTAOEIG, KAl O€ VEEG UTTNPECIEG TTIO ATTOOOTIKEG. H OIKOVOUIKr) gupwaoTia

TTPOOodidel ANN OTNV £TAIpia Kal eVIOXUEI TN B€0N TNG ATTEVAVTI, OTOUG PETOXOUG
™ngG.

H utreuBuvétnTta amévavri oto TrepIBaAAov: Baoikog Trapdywv oTn
TTapoudiaon TNG TAIPIAg OTNV ayopd €ival N ox€on TG Pe To TTEPIBAAANOV. Z€ pia
QAPMPOKEUTIKN ETAIPIO N OTTOI TTPOWOEI TEXVOAOYIKO UAIKO, BACIKOG TTapdywy OTn

OwoTA avAaTITuén Kal Trapouciacn TnNg eivalr 1a KEPAAAla TTOU  €TTEVOUEI
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TTPOKEIJEVOU va TTPOOTATEWEI TO TTEPIBAANOV aTTO TIG BIKEG TNG KIVAOEIS AAAG Kal
aTTd TIG KIVIOEIG TTOU YivovTal atrd ToV eUpUTEPO XWEO TTou dPpacTNPIOTTOIOUVTAI.
To mepIBaAAov gival TNy Cwng yia 0Aoug Kal yI' autd o1 eTaIpieg Ba TTPETTEl va
XPNOIMOTTOIoUV QIAIKEA TTPOG TO TTEPIBAAANOV TexVOAoyia. Or MME oTnv TTpOKEIPEVN
TTEPITITWON Ba TTPETTEI VA OTOXEUOOUV OTNV TTPOCTACia Tou TTEPIBAAAOVTOG, Kal
oTn BIWCINOTATA TOUu PECO aTTd Tn XPAON CWOoTWV TEXVIKWYV. Mia eTaipia utropei

vVa ATTOKTHOEI Qriun, MEOA aTTO EKOTPATEIEG TTPOOTACIAG TOU TTEPIBAAAOVTOG.

1. H koivwvikA TnG Trapouacia: To KoIvwVIKO TTPO@IiA TNG eTaipiag gival Baoikog
TTOPAYWYV AVATITUENG TNG. ZUYKEKPIYEVA N €TAIpia Ba TTPETTEI VA KAVEI KOIVWVIKEG
TTPOOPOPEG, VA EVIOYXUEI TOUG POPEIG UYEIAG KAl OUCIAOTIKA va TTapouciddel £va
EKTEVEG KOIVWVIKO €pyo. TNa trapddeiypya pia €Taipia @APPOKEUTIKOU KAAdOoU,
opeiAel va dpa UTTOOTNPIKTIKA MECO aTTO €va eUPUTEPO KOIVWVIKO £pyo, OTOV
1aTPIKO Xwpo. O1 KIVAoEIG TNG JTTOpoUV va TN KATAOTAOOUV avTaywVvIOTIKA Péoa
amoé TN BeATiwon kol avamTuén Tng eAUNG TNG. H TTapouacia Tng eraipiag ota
KOIVWVIKA dpwueEva evioXUEl TO OVOPA TNG KAl TO KUPog TnG. Or1 xopnyieg, ol
dIayWVIOMOI, Kal oI dIAPOPESG OPYAVWOEIG KAVOUV TNV £TAIPIA akOua TTI0 TTPOCITH

OTO KOIVO.

O1 duo ouyypageic kaBopidoviag TIC TTAPATTAVW QVEEAPTNTEG METABANTEG
TTpoéBnoav oTo KABOPIOPO Kal KATTOIWV £6APTNUEVWY, Ol OTTOIEG £XOUV QUEDN
OUOXETION ME TNV QVATITUEN TOU MOVTEAOU TNG €peuvag. ApxIKa kabopioav
OXNMOTIKA TO HOVTENO WG EENG:

|

I TINATTIKN NIKNNNDAMIK N KNINONTE N TEYNNDANTTKN |
| KPITHPIA
I Ewovec Paciopéves ot cupmepipopa
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Ta kpitipia 61Twg divel TO JOVTEAO €ival AUTA TTOU avaAuBnkav dIECODIKA, TTPIV TN
TTapdadeon Tou diaypduparog. OuoiaoTIKG auTd gival TTou TTAQICIWVOUV TN GAMN,
ammd €Kei Kal TEPA pE TN TTAAICIWON TwV KPITNPIwV N @AUN avatrTuooEl JIa
QUQIOPOMN OXEON ME TPEIS CUUTTEPIPOPES TTOU AVATITUCOOUV O TTEAATEG ATTEVAVTI

oTnv eTaipia. Autég gival:

1) Eikéveg Baoifdopeveg otnv Emikoivwvia: O TpOTTOC TTOU ETTIKOIVWVEI N
eTaIpia PE TOUG TTEAATEG, €iTe PEOWw €vOG KaAoU TTpoidvTog, E€ite péow Mia
KOIVWVIKNG TTPO0QPOPAG, €iTe YEow TNG AUEONG KAl KAAARG €EuTTNPETNONG Eival
EIKOVEG, TTOU TTpoEpxovTal atmd Tn peBodoAloyia Tnv oTToia XENOIMOTIOIEI HIa
ETAIPIO YIO VO ETTIKOIVWVACEI YE TOUG TTEAATEG TNG. Me Bdon autég ol TTeEAATEG
avTIAauBavovTal e BAon Tn KPion TOUG, MIO CUYKEKPIKEVN EIKOVA yIA TNV ETAIPIA

Kal €701 ONMUIOUPYEITAI KAl AQVATITUCCETAI N QN TNG.

2) Eikéveg BaoilOpeveg OTOUG ETAIPIKOUG OUMPBOAIoHOUG: O1  eTaIpPIKOi
OUPBOAIOUOI £XOUV va KAVOUV HE TO TTWG TTPORAAAETAI pIa ETAIPEIQ, PME TO OAUA
TNG, ME TA XPWHATA KAl YEVIKOTEPA PE OTITIKEG TTAPACTACEIG TTOU XAPAKTNPICOUV
TO TTPOYIA TNG TTPOG TA £EW

3)Eikéveg Paoiopéveg oTn OUpTTEPIPOPA: TEAOC n  MeETABANTA  auth
eTTNPEACETAI OTTO TIG CUPTTEPIPOPES TWV TTWANTWYV. ZUYKEKPIPMEVA TTWG O TTWANTEG
AEITOUpPYOUV PE TOUG TTEAATEG, TTWG EEUTTNPETOUVTAI OI ATTAITAOEIG TWV TEAEUTAIWV
ammd TNV €TaIpia Kal yeviké TTOCO0 IKAvOTToINUEVOL gival aTrd TNG TTAPOXEC TNG
TeAeuTaiag, TTPAyua TTou Bondda oTnv avdatrTuén @run TNG ETAIPIAG Kal evioxuon
NG €IKOVOG TNG. TEAOG TTaifel pOAO Kal N CUMTTEPIPOPA TNG ETAIPIAG TTPOG TN

KOIvwvia Kal To TTEPIBAAAOV.

OAa Ta TTapatrdvw KPITApIa Ta oTToia eTTNPEAlOUV TIG APQIOPOUES OXEDEIS TTOU
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avaTITUoCEl N TAIPIO JUE TIG €CAPTNUEVESG METAPBANTES TTPOG TN QRN KaBopifovTal
Kal etmnpedlovral ammd TIG duvdpelig Tou TrePIBAAAovTOG. TMa TTapddeiyua n
vopoBeaia, } TO OIKOVOMIKO TTEPIBAAAOV, €TTNPEACEl TNV OIKOVOMIKK) B€0on Tng
eTaIpiag oTnV ayopd. ATTO TRV AAAN 0 avTaywVvIouOg eTTNPEACEI TO TTWG AEITOUPYEI
MIa gTaIpia TTPOG TOUG TTEAATEG TNG OAAG Kal TTWG W' auTd TOV TPOTTO £TTNPEACETAI N
@NAUN TNG. Z€ YEVIKEG YPAMMPEG TO €upuUTEPO TTEPIBAAAOV KaBopPIlel TNV €IKOVA ME

TNV OTTOIa PIAG ETAIPIA PTTOPEI VA TTPOBAAAETAI TTPOG TO EUPUTEPO KOIVO TNG.

BAETTOUpE OTI N €TAIPIKA CUPTTEPIPOPA BACT TWV TTAPATTAVW KPITNPIWV ETTNPEACEI
TNV €IKOVA TNG ETAIPIAG TTPOG TO E€EWTEPIKO OAAG KAl TTPOG TO E€0WTEPIKO
mepIBAAAoV. OAa autd €TTnpedlouv Kal TN AP TNG.

Me Baon ta mapatrdvw katavooupal 0TI N @run eKQPAEl TNV QVTIKEIMEVIKA
€IKOVA TTOU oXNMATICOUV O KATAVOAWTEG YIa TA TTPOIOVTA, KAl TIG UTTNPECIES MIAG
eTaipiag, n omoia emmnpedletal amo diId@opeg €EQPTNPEVEG KAl aVECAPTNTES
METABANTEG. H @rjun TTOU ATTOKTA MIa €TAIPiO OTNV ayopd Oev €ival TTAVTA AUTAH
TTOU TTPAYMATIKA €TTIOUME va €xel. KABe eTaipia Quaoika BEAEI va €xel BETIKN €IKOVA
oTnVv ayopd, Ouwg d¢ Ta KatagEpvel TTavra. Autd cupPaivel Adyw AaBwv TTOU
KAVEI N €TaIpia o€ OXEON WE Tn TTPOoWBNOCN Twv TTPOoIGVTWY TNG. H épeguva TToU Ba
TTpayuaTotroinBei Ba BacioTei oTa TTAPATTAVW KPITHPIA Kal Ba TTpooTTabnoel va
evroTrioel Tn oTpatnyiki Twv MME @apuakeuTIKWV TEXVOAOYIKWYV €10WV O OXEoN
ME TN @AMN TOUG OTNV ayopd Kal TTwS AUTA TNG eVIOXUEl avTaywVvioTIKA. H emAoyn
TOU OUYKEKPIUEVOU POVTEAOU aVvaQEPETAlI OTNV €0TIAON O OAEG TIG EKPAVOEIG TNG
@nUNG OAAG Kal Tn OUVAMIKN TTou Oivel O€ MIa ETAIPIA WOTE V' OTTOKTAOEI

AVTAYWVIOTIKO TTAEOVEKTNA TNV ayopd.

1.2 H EZEEAIZH THZ 'TENNOIAZ THZ MAPKAZ

O 6pog udpka, €dw Kal apkeTd YXPOvia, XPNOILOTIOIEITAl yIa va eXwpioel €va

TTPOoIOV atro éva dANo. H Aé¢n brand trpogpxetal amd Tnv NopRnyiki A£gn brandr,
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TTOU onuaivel “to burn” (kaiw). H TpoéAeuon autr) o@eiAeTal OTO yEYOVOG OTI Ol
aypoTeg €kalyav Ta wa TOUG, WOTE va Ta onuadelouv Kal va Ta EEXwPifouv.
2UPQwva pe Tov Apegpikaviko 2uvetaipiopd Mapketivyk (American Marketing
Association - AMA), pia pdpka cival «éva ovoua, évag 6pog, éva onuadl, éva
ouuBoAo n éva axédio 1 ouvdIaouoS OAwV auTwy, UE OKOTTO va dlagopotroinfouv
Ta TTPOIOVTA Uiag ETAIPEIAS arro 1a aviaywvioTika». OTav KATTOI0G TTOU OO XOAEITal
ME TO papkeTIVYK (Marketer) dnuioupyei éva kaivouplo ovoua, £va AoyoTutro i éva
oUMBoAO yIa £va VEO TTPOIOV, TOTE AEUE OTI £XEI dDnUIoUpyAoEl pia papka (brand).

Mia pdpka atreuBuveTal 0To ouvaIoONUATIKO KOOUO TOU avBpwTrou e Tov idIo
TPOTTO, OTTWG KATToIa BpNOKEUTIKA OUUPBOAQ, totem, @eTiy Kal didpopa cUPPBoAa
ETMKOIVWVIOG (TT.X. TO EUBANPa evog BaoiAid).

2TOV TTapaKATW TTivaka TTapouciddovTal KATToIEG XPOVOAoyieg — opdoNUa YIa TNV
évvola TG €¢€NIENG TNG papkag (Adrian Room, 2000):
Mivakag 1: H 1oT1opia TnG €§EAIENG TnG €vvolag Tng MAPKOG KOl TOU

EMTTOPIKOU OAATOG.

O1 Awyutrmior diakpivouv 10 (wa e
2000 TT.X.
KATTOI0 Oonua.

O1 BaBuAwviol totroBetolv cUuBoAa
¢Ew amd Ta payadid Toug yia va
600 1.X. TTEPIYPAYOUV TIG OPACTNPIOTNTEG TOUG
KAl  va  gEXwpioouv  ammd  TOUG

AVTAYWVIOTEG TOUG.

O Baoihidg ™G Audiag (MEpOG TNG
560 1.X. Toupkiag) atmoTuTTwvel 10 EPRANUA

TOU OTO VOMiopaTa.

Ta EupwTraikd JovaoTApIa

1200 - 1600 p.X. XPNOIUOTTOIOUV avayvwpioiga

oUPBOAQ yIa TIG ITTUPEG Kal T AIKEP.
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1400 p.X.

H Aén “Brand” ep@avifetar oT0
ayyAiké  Ag€ikG, OnAwvovriag TO
KAWYIMO TNG OdpKag Twv (Wwv, TTOU

onuaive 1810KTNOia.

1600 p.X.

AvOnon TOU EMTTOpIOU,
XPNOIYOTIOINON EIKOVIKWY CUURBOAWY,
ME OKOTTO TNV avayvwpICINOTNTA TWV
TTPOIOVTWY KAl  TWV  EUTTOPIKWV

OpacTNPIOTHTWV.

1760 p.X.

O Josiah Wedgwood dnuioupyei Tnv
TTPWTN  ONUOTOTIOINKEVN  EUTTOPIKN)

ETTIXEIpNON.

1848 p.X.

EugpaviCovtar OAeg o1 UOVTEPVEG,
EMTTOPIKEG YapKeG oTO Mapiol.

1886 p.X.

H Coca Cola yivetal ofjpa Katatebév.

1910 p.X.

EugpavistTal o  TpWTOTIOPOG  TNG
dlapnuiong, Claude Hopkins.

1922 p.X.

H évvoia «Brand Name» eiogpxertal

OTO ayYAIKO AECIKO.

1954 p.X.

O Peter Drucker ¢€kdidel 10 “The
Practice of Management ", TTOU
atroteAei Tnv emoTnuovikl Bdon yia

10 branding.

1984 p.X.

H Apple, pe Ttnv Macintosh TV,
dnuioupyei Tov pUBo TNG Kal apxicel

va aTtroTeAEi idwAo.

1995 p.X.

Yahoo! Anuioupyeitar n  TTPWTN
I0TOOEAIdO PE KUPOG.
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1.3 MAPKEZ VS NPOIONTA

Eival TToAU onuavTikd va gexwpioouue Tn papka (brand) atmé 1o mpoidv (product).
Ta TTpoidévTa KATAOKEUALOVTAl OTNV ETAIPEIA, EVW Ol HAPKEG dNPIOUPYOUVTaAl OTO
MuaAo. O Kotler (2003) emonuaivel 0TI TTPOIOV gival 0,TIONTIOTE MTTOPEI va
TTpooPePBEi oe pia ayopd yia armdkTnon, XPrion kar karavdAwon Kol Ba
IKQVOTTOINOEI Jia avaykn i pia emBuyia. ETTopévwg, €va Tpoidv gival éva Quaoikd
ayaBo (autokivnTo, KapEéKAQ, UTTOAOYIOTAG) ) Yia UTTNPETIa (AEPOTTOPIKN ETAIPEIA,
TPpATTECA), 1 éva TTPOowTTo (TTOANITIKOG: Bill Clinton, aBAntr¢: Michael Jordan) n
€VaG OPYAVIOPOG (EUTTOPIKOG OPYavIOUOG - Blounxavia) A évag TOTToG (TTOAN,

Xwpa).

O Kaotler (2003) kaBopicel 5 etmiTreda evog TTPOIOVTOG:

1. To Baoiké 6¢@eAog (core benefit): gival autd TTou ayopddel o TTEAATNG.

2. To Baoiké trpoidv (basic product): eivar Ta XapPAKTNPIOTIKA Kal T
ouoTaTIKA TOU TTPOIOVTOG.

3. To avauevopevo Tpoiodv (expected product): gival Ta xapakTnEIoTIKG TTou
BewpouvTtal dedouéva.

4. To dieupupévo Trpoidv (augmented product): €ival Ta XOpAKTNEIOTIKA
TTOU EETTEPVOUV TIG TTPOCDOKIEG TOU KATAVAAWTH — OTI DivETAI ETTITTAEOV.

5. To duvnTiké TpOoidv (potential product): €ival Ta XapakTnpIOTIKA TTou Ba

MTTOpOoUCav va doBouv etmiTTAéov Kal Ba evBouaialav Tov ayopaoTh.
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Mivakag 2: Ta 5 autd etritreda, mou avaAvel o Kotler (2003), 6TTwg ptropouv

va EQAPMOOTOUV OoTa aOANTIKA TTaTToUToIa Nike.

Etmitredo

ABANTIKS MNatrouTol

1. Baoiko 6gpelog

AvatrauTiké aBAnTIKS TTATTOUTO!.

2. Baoiko trpoiév

Auvartdétnta abAnong pe autd 1O
TTatrouTol. [lpoo@épel dveon, Adyw

TNG EPYOVOMIKNG TOU oxediaong.

3. AVOuEVOUEVO TTPOIOV

MNa é€éva aBAnTIkKG TTOTTOUTOl  TO
avapevopevo TTpoidv  gival  PaAakod
Upaoua — O€pua, TTATOG aTTd AAOTIXO
KOl  YEVIKOTEPA TA OTOIXEIA TTOU

dlakpivouv KGBe aBANTIKO TTATTOUTOI.

4. Aicupupévo TTPoIoV

MpoaIpeTIKA  XAPAKTNPIOTIKA  TTOU

TTepIAaUBAavouV: T1.X. agPOCTOAES

5. AuvnTIKO TTpOIdV

AlGpopa  OTATIOTIKA  OTTWG n
arréoTacn Tou divnoav, ol BEpUidEg
TTOU éKayav, 0 OUVOAIKOG Xpdvog TTou
€Tpegav, aAAG Kal n TaxuTnTa TOug O€
Mihla ava wpa, n duvardémnTa va
OKOUOEIG MOUOIKN, KATI TTOU
onuioupynoe n Nike padi pe TNV
Apple.
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O Kaotler (2003) utrooTtnpilel OTI O AVTAYWVIOPOG METAEU TWV TTPOIOVTWY BpioKeTal
oto emimedo TEOoOepa (4), oOTO Oleupupévo TTIPoIdv, OIOTI TTOAAEG  ETaIpiEg
TTPOOPEPOUV  TO  AVOUEVOUEVO  TTIPOIOV. MepIkEG  PAPKEG  dnuioupyouv
QVTAYWVIOTIKO TTAEOVEKTNPA HPE TNV TTAPOUCIiaCN TWV TTPOIOVIWY TouG. MApKeg
oTTwg, Coca-Cola, Malboro, Gillette, Sony, K.a., €ival TTPWTOTTOPOI OTNV
KATNyopia Toug Kai €101, dia@opoTroinénkav otnv ayopd.

MNa tn dnuioupyia, AoITTOV, Hiag TTETUXNMEVNG MAPKAG, TTPETTEI va AngBouv uttéyiv
OAEG OI TTAPAUETPOI — OTOIXEIA, dNAAdK, TO TTPOIOV | N UTTNPECIa TTPETTEI Va Eival
UWNARG TTOIOTNTAG KOl VO QVTATTOKPIVETAI OTIG QVAYKEG KAl OTIG ETTIOBUMIES TWV
KATAVOAWTWY, TO OVOPa TNG PAPKAG TTPETTEl va €ival EAKUCTIKO, N CUCKEUOOIA, N
TTpowbnon, N TIUA Kal OAA Ta OTOIXEIA TNG MAPKOG TTPETTEI VA TTPOCOETOUV OTO
TIPOIOV XAPAKTNPIOTIKA OTTWG, KATAAANASTNTA, €AEN Kal dlapopOoTToino.

1.4 H AZIA THXZ MAPKAZX

H pdpka gival £éva TTePIOUCIOKO OTOIXEIO Hiag TaIpEiag, TTou TTapdayel pia agia. H
agia piag papkag eival n o adia Twv  €MTPOOOETWY  XPNUATOPPOWY TTOU
TTapdxOnkav atmd €va Trpoidv, €TeId) auTd TAUTIOTNKE PE TN pdpka Tou (Aaker,
1991). H agia Tng pdpkag opifeTal wg £va OUVOAO TTEPIOUCIOKWY OTOIXEIWV Kal
XPNUATIKWY UTTOXPEWOEWY, TTOU ouvdéovTal YE TN PAPKA, TO OVOPA TNG Kal TO
oUPBOAO TNG, TTOU augdvel A EAATTWVEI TNV agia TTou TTapéXeTal aTrd éva TTPOIOV N

uTTNPECia TToU avTaAAGooETal JE TOUG TTEAATEG TNG eTaipeiag (Aaker, 1994).

To Market Science Institute (2002) Bswpei 0TI n agia TNG papkag kabopileTal atro
TOV TTEAATN Kal Oy atrd TNV €TaIpEia. ATTO auTrv Tnv atroyn, 10 IvoTIToUTO OPICEl
TNV agia TNG HAPKAG WG «TO OUVOAO TwV OXECEWV TOU KATaVaAwTH UE TH UAPKA,
TTOU EMMITPETTEI OTN WMAPKA va OnuIoupynoel ueyaAurepo 1lipo amod Or11, Qv TO
Tpoiov dev €ixe autn 1 uapka». 'ETol n agiog Tng YApKAG YiVETOI CUVEXWG TTIO

ONPAVTIK OTNV OTPATNYIKA Kal 0T O10iknon Twv eTaipeiwy (E¢addkTulog, 1997).
H agia Tng pdpkag epihapBavel katoieg Evvoleg (Aaker, 1991). Autég eival:

1 H mpoonAwon orn upapka (brand loyalty): H TmpoonAwon otn pdpka
ava@épeTal oTo BaBPO TTPOCKOAANONG METAEU TOU KATAVOAWTA Kal TNG

Mapkag. Me Bdon autdv Tov O0pIcUO, N TTPOCHAWON OTN HAPKA OPICETAl WG
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T0 atmotéAeopa TnG d1adIKaoiag aTToTiunong TG IKAvVOTToinong Twv

KOTAVOAWTWV.

H avayvwpioiuornra (brand awareness): O1 GvBpwTrol ocuxvd ayopalouv
Mia olkeia pdpka eTTeIdr VIWBOUV AveTa PE TO olkeio. ETTiong, n ydpka 1rou
gival oikeia, eivar mBavov agiémoTn. Mia avayvwpioiyn pdpka PITopEi
ouxva va emmAeyei €vavt piag dyvwotng. O BaBuog avayvwpiong eivai
1ID10iTEPA ONUAVTIKOG, OTA TTAQICIO OTA OTTOIa N JAPKA Ba TTPETTEI TTPWTA va
€1I0€ABEl OTO PUOAS TWV KATAVOAWTWY WG dia atrd TIG YAPKEG TTou Ba
aglohoynBouv Trpiv amd pia ayopd. Mia dyvwoTtn pdpka ouxva Exel

eNGxioTeg eATTidEG eTmAOYAG (Aaker, 1991).

H avriAauBavousvn moidornra (perceived quality): H Troidétnta evog
TPOIOVTOG AVOQEPETAI OTNV AVTIANWN TTOU €XEl O KATAVOAWTAG yia Tn
YEVIKI] TTOIOTNTA ] TNV UTTEPOXI €VOG TIPOIOVIOG 1 MIAG UTTNPECIaG,
divovrag TTpoooxr] Kal o€ AGAAeg Trapapétpoug. Eivar pia kpion Tou
KATOVOAWTA OXETIKA PE TNV TEAEIOTATA KAl TNV UTTEPOXN TOU TTPOIGVTOG, O
OTT0i0G pTTOopEl va petapifdoel Tnv UuTTEPOX auTr) oTn papka (Aaker,
1994). Mia uynAn avtihapBavouevn TroldTNTA UPTTOPEi va odnynoel o€
augnon NG TIWAG TNG MAPKAG, ETITPETTOVTAG OTN BI0IKNON VA AaTTOQUYEl TOV
éviovo avtaywvioué Tiywv. Etriong, n euvoikn avtiAauBavéuevn ToidoTnTa
OIEUKOAUVEI TNV €TTEKTAON TNG O€IPAg Miog  PAPKOG, KaBwg n
avTIAQUBavOpevn TTOIOTNTA Piag NAPKOG METABIBACETAI KOl OTA OUYYEVIKA

TTPOIOVTA.

O1 ouoyxeriouoi | eikéva pdpkag (brand association / brand image):
2UOXETIONOG TNG MAPKAG €ival O,TIDATIOTE «OUVOEETA WE TNV €EVOUPNON
NG pdpkag (Aaker, 1991). H ouvdeon pe pia papka gival pyeyaAutepn otav
BaoieTal o€ TTOANEG euTTEIPiEG 1 EKBECEIC O€ unvUuaTa, aTrd ot o€ Aiyeg. H
€IKOVO TNG MApPKAG €ival €va OUVOAO OUOXETIOPNWY. Ol CUOXETIOUOI

dnuioupyouv agia yia Tn JApKa KaBwg:
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BonBouv otn cuAhoyn Kai eTTeEEpyaaia TTANPOPOPIWV
d1apOopOTToIoUV T HdpKa

dnuioupyouv AGyo ayopdg

o O O O

dnuIoupyouv BETIKEG OTAOEIG KAl ouvaloBnuarta

5 AAAa 1d1oktnolaka oroixeia tng eraipiag (other propriety brand assets):
OTTWG €ival KATTOIO TTPOYPAUMATA YIa TOUG TTEAATEG, TT.X. TTPOYPAPUATA

OUXVWV TTEAQTWY, K.Q.

MNa va uttdpyxel KatavaAwTik TTPocHAwon Ba TTPETTEl va OUVUTIApXouUV OAoI N

TOUAAXIOTOV QPKETOI TTO TOUG TTAPATTAVW OPOUG.

1.4.1 BRAND EQUITY

2UP@wva pe Tov Aaker (1996), ol yapkeg ekppalouv 10 brand equity, To otroio
ava@épeTal oTnV EUeuTn adia piag avayvwpiopévng uapkag. H mpoonAwaon givai
n Kupia diaoTaon TG agiag TG yapkag (brand equity) (Beatden et al., 1992). Eav
Ol KaTavoAwTéG gival adidgopol yia TN Papka Kai €ival apkeTd euaicbntol oTo
Béua ™G TIUAG, N MApka €xel PIKpR agio- PIKpG equity. AvtiBeTa, av évag
KaTtavaAwTAg ayopddel Tnv idla pdpka Kabe @opd, adia@opwvTag yia TNV TIKA TG,
TOTE AUgAveTal N agia NG pAapkag. Eival ToAU onuavTiko yia pia yapka va £xel
au¢nuévo TOo brand equity, yiati autd Ocixvel TTOCOO YvwOoTH €ival oTnv
KaTavaAwTiK ayopd kal Tn Béon €xel 010 PUaAO Tou katavaAwThd. ‘Etol, ol
MApPKEG, TTou €xouv uwnAn agia papkag-uwnAo brand equity, €ival autég TTou Ba
¢pBouv TTPWTEG OTO PMUAAO TOu KaTavaAwTr], 6tav Ba TTpofei otV ayopd evog
TPOIOVTOG Hiag TTPOIOVTIKAG KaTnyopiag. MNa Tapddeiyua, av évag KatavaAwTAg
B€Ael va ayopdoel aBANTIKA TTatTouTola, n TTpwTtn Mapka TTou Ba Tou £€pBel oTO
MUaAG utropei va €ival n Nike, av BeAfjoel va ayopdoel ptrupa, eival moavo va
okeptei Heineken. Autd onuaivel 611 n papka Nike kai n papka Heineken éxouv
uwnAS brand equity. MNa kGO pia TTPOIOVTIKY KATNyopia UTTAPXEl Mia JApKa TTou
Bewpeital n o dNUOPIANG Kal €ival N TTPWTN TTOU OKEPTETAI O KATAVOAWTAG. To
av, Opwg, Ba kavel TTPAEN TN okéwn Tou, dnAadn, av Ba odnynBei oc ayopd TNG

MApKOG, €gaptdtal amd TNV KATNyopia OTnv OToia avikel (av  €ival
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evaiobnTotToiNuévog oto B€ua TNG TIUAG, av €ival TTpoonAwuEvVog oTn pdpka

QuTH, K.a.) Kal KaTd TG00 N JAPKA AUTH TOV IKAVOTTOIEI.

1.5 TA OOEAH THX MAPKAZ
Mia onuavTiki epwTtnon eivai, yiati n gapka gival T6co onuavTik; Ti AeIToupyieg
EMTEAEN KAl £XEI TOON O&ia yIa TOV TOPED TOU PAPKETIVYK; ola gival n onuacia tng

MAPKOG YIa TOUG KATAVOAWTEG KAl TTOIA YIA TIG ETAIPEIEG;

H Klein (2000), utrooTtnpiCel OTI O KATAVAAWTEG €ival €pPala TWV TTOAUEBVIKWV
ETAIPEIWV KAl TWV POPKWYV Kal OTI N TTAYKOOMIOTToinon €ival KATI Kako, 18iwg yia
TIG PTWXEG XWPES. Oewpei OTI OTN vEQ, TTAYKOOUIA olkovouia, ol papkeg (brands)
QVTITTIPOOWTTEUOUV €va TEPACTIO PEPIDIO TNG Agiag TwV ETAIPEIWV KAl ATTOTEAOUV
TN MeYaAUTEPN TTNYR TwWv KEPOWV Toug. Q¢ €K TOUTOU Ol ETAIPEIEG, QVTi va
TTapdyouv TIPOIOVTA, ETTIKEVTIPWVOVTAI OTO MAPKETIVYK EIKOVWYVY (images) Kal
TpOTTOU CWNG (lifestyle). ZUpgwva, AoITTov, he autd TTou utrooTnpicel n Klein
(2000), o0dnyoUpOOTE OTO CUUTTEPOACHA OTI O HAPKEG KAVOUV Kakd. H atroywn
QuTH €pXETAI O€ AVTIBEON PE AUTA TTOU UTTOOTNPICOUV, OTIG HEPEG MOAG, AUTOI TTOU
QOXOoAOUVTaAl UE TO PAPKETIVYK, ONAAdK, OTI OI HAPKESG KAVOUV TTEPIOCCOTEPO KAAD
Topd KokO. Me Aiya Adyia, autoi TTOU 0QOXOAouvTal ME TO HAPKETIVYK

uTTOOTNPICOUV OTI Ol HAPKEG WPEAOUV TOV KATAVAAWTT).

1.5.1.TA O®EAH THZ MAPKAZ IN'A TOYZ KATANAAQTEZ

Me TT010V TPOTTO, OPWG, Ol HAPKESG WPEAOUV TOV KATAVOAWTH; ZTOUG KATAVOAWTEG
n Mapka eEao@aliel onuavTikéG Asitoupyieg. H pdpka tautotrolei Tnv TNyR
TIPOEAEUONG TOU TIPOIOVTOG KAl TOV KATOOKEUAOTH TOU, ME OTTOTEAEOUA O

KATAVOAWTAG VO ATTOKTA EUTTIOTOOUVN O€ QUTOV KAl OTO TTPOIOV.

To Tpoidv éxel, dnAadr, ovopartemmwvupo. vwpifoviag o0 ayopaoTAg Tov

KATOOKEUAOTH TOU TIPOIOVTOG VIWBEI TTIO Ciyoupog yia Tnv Troi0TnTa TOU
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TTPOIOVTOG KOl &EPEI TTOIOG €ival UTTEUBUVOG O€ TTEPITITWON TIOU OEV  MEIVEl
IKavoTroiNuévog amd Tn PApKa, yia oTtrolovdnTrote Adyo.  ETmiong, yia va
TIPOTIMAOEI O KATAVOAWTAG Hia pdpka onuaivel 0Tl N JAPKa auTr) TOV IKAVOTIOIE
KAl KAAUTITEI TIG QVAYKEG Kal TIG €TMOUNieg Tou. ‘ETal, de xavel Xpovo kal KOOTOG
yia Tnv épguva ayopdg. O1 papKeG ETITPETTOUV OTOUG KATAVOAWTEG VA HEIWOOUV
TO Aeydpevo, OUPPWVA PE TOUG OIKOVOUOAGYOUG, KOOTOG épeuvag (search cost). H
oX£0N METALU PYAPKAG KAl KATAVAAWT) €ival Jia oxéon UTTOoXEOoNG Kal £yyunong.
O KaTavaAwTAG «TTPOCYPEPE» TNV TTIOTN KAl TNV AQOCiwaor] TOU 0Tn JAPKA Kal N
MAPKa TTPETTEI VA AvTATTOKPIOEI 0TOUG AGYOUG, YIa TOUG OTTOIOUG O KATAVOAWTAG
TNV TrpoTiunoe. Ooo cuuBaivel autd, o KaTavaAwTn Ba ayopddlel Tn pdpka auTtr.
O1 papkeg c€ival  ONUOKPOTIKEG OvTOTNTEG Kal  Oev  EmMIBAAOVTAl  OTOUG
KATAVOAWTEG. ZNTOUV TNV WRPO TOUG, KAl CUVETTWG, Ta XpHaTd Toug. O kabévag
Wnoiel divovtag Ta Xpnuatd Tou 01Tou auTdg BEAEL, BIOTI £€x€1 BoUANON Kal KPITIKA

oKEWnN.

O peyaAAoG €@QIAATNG AQUTWYV TTOU AOYXOAOUVTAl PE TO PAPKETIVYK (marketers) kai
OUVETTWG, TWV ETAIPEILV OVOoPAaleTal opoidtnTa Twv papkwy (brand parity). Ol
MApPKeG gival TTAEoV Aiyo-TTOAU id1EC JETALU TOUG Kal, ETTOPEVWG, Wia eTalpEia, OTnV
amméATTIOa  TTPOOTIABEId TG va  JIOQOPOTIOINCEl TIG MAPKEG TNG OTTO  TIG
QVTAYWVIOTIKEG, TTPo0didel ouxvad OUMBOAIKN onpacia oe autég. ‘Etol, n pydpka
XPNOIMOTIOIEITAlI KAl WG OUMUPBOANIKO TTPOIOV, E€TMITPETTOVTAG OTOV KATAVOAWTH va
onuioupynoel TNV TTPoowTTIKOTNTA Tou (self-image), va autompofAnBei, va
eEKQPAoEl TIG agieg Kal TIG 10IAITEPOTNTEG TTOU O 010G BEAEl. To va B€Ael évag
KATaVOAWTAG va @opdel, yia Tapadeiyuda, Gucci onuaivel o011 n ocupPBoAikni
onpacia TNG péapkag «Gucci» TaIpIddel Ye TNV TTPOCWTTIKOTNTA (self-image) TTou
BéAel va TTpoBdaAAel. ETTopévwg, o1 HApPKEG PECW TWV CUMPBOAICPWY Toug, Oev
K&vouv TITToTa GAAO TTapPA va IKAVOTTOIOUV TNV €yyevr avaykn Tou avlpwTtrou va

TTPORAAAEI TNV TTPOCOWTTIKOTATA TOU (Self-image).

Ta Trpoidvta €xouv Tagivounbei o€ TPEIG KATNYOPIEG:
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«EpguvnTrikd» ayaBa (search goods): oTnv katnyopia auth Ta
XOPAKTNPIOTIKA  Twv  TTPOoIdVTWV  agloAoyoutal PEOCW  OTITIKAG
€mMBewpPNOoNG (OKANPOTNTA, HEYEBOG, XPWHA, OTUA, BApOg, K.a.).
«EptTEIpIk@» aya@d (experience goods): oTnv KATnyopia auTr n
QTTOTIUNON TWV TTPOIOVTWYV OEV YivETal JE TNV €MIBEWPNON, aAAG gival
QTTOPAITATN N XPon Tou TTPOIOVTOG KAl N EUTTEIpia PE autd (avtoxh,
TToI0TNTA, ACQAAEIQ KAl EUKOAIQ OTn Xpron, K.a.).

«<Epmmota» aya@da (credence goods): oTnv Katnyopia auTh avhkouv

TQ TTPOIOVTA TTOU €ival ECAIPETIKA YVWOTA (KAAUWN aOPAAEINQ).

H papka gAayioTotrolei Ta pioka oTnv €TTIAOYr €vOG TTpoidvTog. Or Kivduvol TTou

dIaTPEXEI O KATAVOAWTAG OTNV ayopd Kal KaTavaAwon evog TTpoiovTog gival Ta

€gng:

A&iToupyiké pioko (functional risk): To TTpOIGV dEV AVTATTOKPIVETAI OTIG
TTPOOOOKIEG

®uoikd/YAIk6 pioko (physical risk): To 1mpoidv TTpoKaAEi KIvOUvVOUg
OTNV UYEia Kal 0TV CWHPATIKA aKEPAIOTNTA TWV XPNOTWV

Oikovouiko pioko (financial risk): To TTPOIOGV UTTEPEKTINATAI

Koivwviké pioko (social risk): To 1Tpoidv TTpoKaAei apnxavia oTtoug
GAAoug

WuxoAoyiké pioko (psychological risk): 1O TTpOidv €eTTNPEEACE
TIVEUUATIKA TO XPAOTN

Xpoviké pioko (time risk): 0 xpOvog TTOU XAVEI O KATAVOAWTAG yia va
Bpel £va TTPOIGV TTOU VA TOV IKAVOTTOIEN, AV TO TTPOIOV TTOU €XEI ETTIAEEEI

QTTOTUXEI

H pdpka €xel govadikn Kal TTPOCWTTIKA onuacia yia Tov KABe KATaVOAwTr, ME

amoTéAeopa, av Tov Kepdioel va €loxwpnoel otnv {wr) TOu KAl OTnv

KaBNuePIVOTNTA Tou. Kabwg, oTnv onuepIvh TTOX O XPOVOG gival TTOAUTIMOG, N
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IKQVOTNTA Wiag PApKag va atrAoTtrolei Tn dladikacia AWng atmo@Aacewy Kal va

eANATWVEI Ta pioKa €ival TTOAU anuavTIKn.

1.5.2.TA O®EAH THZ MAPKAZ I'A TIZ ETAIPEIEZ

ME€pa atmmd Toug KATAVOAWTEG, ATTO TIG AEITOUPYIEG MiaG HAPKAG ETTWPEAOUVTAI KAl
ol etaipeieg. Mia pAPKO TTPOCQPEPEI VOMIKN TTpooTacia yia Ta  povadikd
XOPAKTNPIOTIKA €VOG TIPOIOVTOG, ME QTTOTEAECUA VA KATOXUPWVOVTAI Kal va
ATTOPEUYOVTAl Ol AVTIYPAYEG KAl Ol aTTodIuAoEIg. ETriong, otav éva 1rpoidv €xel
OVOMOTETTWVUNO KOl O KATAVOAWTAG €XEl IkavoTroinBei amdé autd, Ba 1o
TTpoTIunoEl. ‘ETol, augdvovtal Ta KEPBN TNG ETAIPEIOG KAl TO TTPOIOV TNG €I0RAAEI
oTIg (WEC TWV KATAVOAWTWY, MHE OATTOTEAEOUO N eTaIpEia va Kepdilel TO
avVTAYywVIOTIKO TTAEOVEKTNUA. Eival TTOAU onuavtikd yia €vav KATaOKEUAOTH va
yVwpiZel 0TI TO TTPOIOV TOU TTOUAQEI KaI €ival OTIG TTPOTIUACEIG TWV KATAVOAWTWY,
d10TI yiveTal 0 Kupiapxog otnv ayopd. Otav éva TTPoiov €xel KePBIoEel TNV guvola
TOU ayopaoTH, TOTE JOVOTTWAEI TNV ayopd Kail gival apkKeTd dUOKOAN, Oxl, OJWG,

aKATOPOWTN, N €I0XWPENON VEWV TTPOIOVTWY O€ QUTH.

2TOoV TTapakdTw Trivaka TrapoucidfovTal KATrolol pOAoI TG MAPKAG YIa TOUG

KATAVOAWTEG Kal TIG ETAIPEIEG.

Mivakag 3: Ta o@éAn TNG HAPKAG YIA TOUG KATAVOAWTEG KAl TIG ETAIPEIEG.

KatavaAwTég Etaipieg

Nvwon vyia Tnv TpoéAeucn Tou | Méoo avayvwpiong yia v

TTPOIOVTOG. atrAoTTOiNON TOU XEIPIOUOU.

EummoTtoouvn oTov KataokeuaoT Tou | Méoo yia Tn VOUIKA TTpooTaCia Twv
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TTPOIOVTOG. MOVOdIKWY XOPAKTNPICTIKWY .

Meiwon piokou. ECaipeTikr) TTOIOTATA TTOU  IKAVOTIOIEI

TOUG QYOPOOTEG.

Meiwon kbéoTtoug vyia Tnv épeuva | MNnyn AvVTayWVIOTIKOU

ayopdg. TTAEOVEKTAUATOC.

Y1méoxeon, €yyunon kal cuuBaon ue | My OIKOVOUIKWY aTtTOAABWV.

TOV KATAOKEUAOTI) TOU TTPOIOGVTOG.

2 UMBOAIKO TTpOIoV.

E&aipeTikn TOI0TNTO.

1.6 H ENITYXIA MIAZ MAPKAZ

H pdpka €ival pia ouvBeon OAwvV Twv OTOIXEIWV EVOG TTPOIOVTOG, OTTWG PUOIKA,
a100NTIKA, 0pBOAOYIOTIKA KAl ouvaloBnuaTiKa xapaktnploTika (Murhy, 1998). H
EMTUXia piag papkag e€aptdral ammd TNV IKAvOTNTA TNG va KAAUWEI TIG QVAYKES
TWV  KATOVOAWTWY, TIPOOQPEPOVTAG AEITOUPYIKA  XOPAKTNPIOTIKA, TA OTroid
KOAUTITOUV TIG QUOIKEG QVAYKEG TWV KATAVOAWTWY, KOl OUPBOAIKEG agieg, ol
OTTOIEG KOAUTITOUV TIG WUXOAOYIKEG avaykes. H avTtioToixia auth TTapouciadetal

OTO TTAPAKATW OXAMA:

ZxApa 1: xéon papkag-karavaAwTn (Hankinson & Cowking, 1996).

O Kaotler (2003) divel éupacn oTnV €UTTIOTOOUVN TTOU TTPETTEI VO UTTAPXEl OTIG

OXE0EIG TWV KATAVOAWTWYV HE TIG €TaIpEieg. [a 10 AOyo auTo, TTEPIYPAPEl TN

MAPKO WG TNV UTTOOXEON TToU OiVEl N TAIPEIO OTOUG KATAVAAWTEG, OTI N pdpka Ba

TTPOCPEPEI OTOV QYOPOOTH OUYKEKPIMEVES Aieg, OQEAN Kal UTTNPETIEG.
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Emmpdobeta, péow Tou branding xTidetal n €ikéva evog TTPOIOVTOG, N OTToIx
eTnpeddel BeTik& TNV avTIAapyBavouevn agia Tou TTPOIOVTOG Kal augdvel Tnv agia
TNG MAPKAG yia TougG KatavoAwTtéG. ‘Etol, utrdpxel pyeydAn molavoTtnta, évag
KatavaAwTig va odnynBei otnv agooiwon (Chernatory & McDonald, 1998).

Emopévwg, n udpka givai n govadikr TTpooTIBEuEVN agia evog TTPoidvTog, N OTToIx
EKTIMATAI OTTO TOV KATAVOAWTA Kal TNV €Taipeia. H pdpka givar etuxnuévn étav
odnyei 0TV TTPOCHAWON TWV KATAVOAWTWY KAl 0TV augnon Twv KEPOWV Mia
ETAIPEIAG, HEOW TNG IKAVOTTOINONG TWV AVAYKWY — QUOIKWYV KAl CUVAICONUATIKWY

— Twv KatavoAwTwyv (Hankinson & Cowking, 1996).
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KE®AAAIO 2: AIAXEIPIZH ZXEZEQN ME TOYZ KATANAAQTEZ
(CUSTOMER RELATIONSHIP MANAGEMENT)

To Customer Relationship Marketing 3 aAAlwg CUSTOMER RELATIONSHIP
MARKETING cival pia TeA€iwg kaivoupyla OIOIKNTIKA avTiAnwn Tou oUyXPovou
marketing. Eivalr pia véa Bdon 1poofyyiong Twv avaykwyv Tou TreAdTtn. To
CUSTOMER RELATIONSHIP MARKETING ava@épetar oTn dloiknon NG
TEXVOAOYIOG, Twv BIadIKaoIwyY, TwWV TNywv OaAA& Kal oTnv TTPOCEYYIoN TNG
YEVIKOTEPNG  €IKOVAG Tou TreAATn. [evikotepa TO TrEPIBAANOV  OTO  OTIOIO
opaoTtnpiotroicital TO CUSTOMER RELATIONSHIP MARKETING c€ival apkeTa
TTEPITTAOKO. [NpokeIuévou va akoAouBbnBei atrd Tnv emmxeipnon amaitouvTal PICIKEG
EoOWTEPIKEG aAAaYEG AAAG Kal aAAayr vooTpoTriag atrd Toug TTeEAATES. H epapuoyn
Twv Bewpiwv Tou CUSTOMER RELATIONSHIP MARKETING aTtraitei KaAutepn
ETTIKOIVWVIA PE TOV TTEAATN QVATITUEN TWV TEXVOAOYIKWV MECWV OAAG Kal VEEG
Mop@ég Bloiknong. Me Bdon autd kataAapaivouue 611 n Bewpeia Tou CUSTOMER
RELATIONSHIP MARKETING Ttrpokeiyévou va Bpel Tedio epapuoyng Ba TrpéTei
va utrooTnpifetal atd 1oxupd Customer Relationship Leadership (Geremy
Galbreath, Tom Rogers 1999).

To OuyKekpINEVO KOUMAT TNG MEAETNG Ba TTpooTraBicel va TTPOoCdIopicEl TNV
xpnon, ta péoa e@appoyng tou CUSTOMER RELATIONSHIP MARKETING
oA\ kal Tnv daueon €g¢daptnon Tou amd 10 CUSTOMER RELATIONSHIP
LEADERSHIP.

2.1 Ol AEITOYPIIEZ TOY CUSTOMER RELATIONSHIP MARKETING

2€ QUTO TO TUAMA TOU BEWPNTIKOU PEPOUG Ba TTPOCBIOPIOTOUV O AEITOUPYIEG TOU
CUSTOMER RELATIONSHIP MARKETING, OUYKEKPIPEVA

(http://sales.monster.co.uk):



http://sales.monster.co.uk)

Méoa amdé o CUSTOMER RELATIONSHIP MARKETING n emixeipnon
TPETTEl va €0TIdoEl oTov TTEAATN avayvwpilovTag TIGC AavAYKEG TOu, Kal
OUYXPOVWG VA OTTOKPUTITOYPAPACEI TO INVUPOTA TA OTToi0 AQUPBAVEL yIia
TIG TTAPEXOUEVEG UTTNPETIEG TTPOG AUTOV.

Mia a1o 1ig Bdoeig yia cwoté CUSTOMER RELATIONSHIP MARKETING
€ival N THNUAToTToinon TNG ayopdg TTPOKEINEVOU va TTPOCBIOPIOTEN aTTd TV
ETTIXEIPNON TTIOIEG AVAYKEG €XEI TO KABE TUNUA KAl TTOIOG €ival O KAAUTEPOG
TPOTTOG ETTIKOIVWVIAG UE TO KABE TUNUA EEXWPIOTA.

H xpnon kai n A&ITOUpyIKOTNTA TNG €PEUVOG TNG Qyopdag WTTOpEl va
atroTeAEDEl €va TUNRUA TwV Asitoupyiwv Tou CUSTOMER RELATIONSHIP
MARKETING kai autd yiati Xwpig T owoTh aAAd Kal Tn OUVEXNG €PEUVAG
TTAVW OTIG AYOPACTIKEG CUPTTEPIPOPEG OEV Eival EPIKTO va TTPOXWPNOEl N
gmmixeipnon otnv ocwoTty Xprijon Tou CUSTOMER RELATIONSHIP
MARKETING.

H owothy Xprion Tou CUSTOMER RELATIONSHIP MARKETING
e€ao@ahiCel o1t o TTeAATNG Ba TTApel TO KATAAANAO TTpoIdv péoa atrd Ta

evoedelyuéva KavaAia diavoung.

OAeg o1 Aeitoupyieg Tou CUSTOMER RELATIONSHIP MARKETING &ekivouv

éxovtag oav Baon:

1.
2.
3.

Tnv yvwon Twv TUNPATWY TNG ayopdg.

To piyua JAPKETIVYK UE BAON TIG AVAYKES TWV TTEAQATWV.

Tnv ayopaoTiky CUUTTEPIPOPA N oTroia TTpoodlopifsTal y€oa atrd TNV
£peuva

Tnv cwoTd dounpévn £€pguva TNG ayopdc.

Mpoxwpwvtag Aoirév Ba 1TpocdiopioTolv OAoI o1 TTapaTTdvw OPOoI Ol OTToIOl
kaBopicouv Tig Asitoupyieg Tou CUSTOMER RELATIONSHIP MARKETING.
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2.2 OPIZMOZ THZ KATATMHZHZ THZ ArOPAZ

H katdtunon g ayopdg Treplypd@nke apxik@ otn OgkaeTia Tou '50, O6TAV N
dlagopoTroinon TPOIGVTWY NATAV N OpPXIKA OTPATNYIK TOU MAPKETIVYK TTOU
XpPNoIgoTToINdnke. 21n dekaeTia Tou '70 kKal TN dekagTia Tou '80, n KATATUNON TNG
ayopdg APXIOE VO ATTOYEIWVETAI WG PMECO ETTEKTAONG TWV TTWANCEWVY Kal AQWng
TWV AVTAYWVIOTIKWY TTAEOVEKTNUATWY. 2Tn OekaeTia Tou '90, 01 PAPKETEPS
XPNOIJoTToIoUoaV TTEPITTAOKEG TEXVIKEG, OUUTTEPIAQUPBAVONEVNG TNG KATATUNONG
ayopdg, yia va @Bdocouv OTOoug TNOAVOUG AyopacTEG WE TTPOCAPUOOUEVEG
TTPOCPOPEG.

ZUu@wva pe Tov Michael J. Thomas (1995), n Tynuartotroinon (segmentation)
€ival N KaTAtunon TNG ayopdg o€ uTtodIAIPETEIS XPHOIMWY UTTOOUVOAWV. MNa Toug
O1EUBUVTEG, gival pia dladikaoia OTTou N TTPALN TwV UTTOdIAIPETEWY BEV TTPETTEI VA

€ival évag auTooKOTTOG.

A@' eT€pou yia Tov Heracleous L. (1998), n karatunon g ayopdg TepIypagel T0
TUAMA MIOG ayOopAG ATTO OUOIOYEVEIG OUADEG TTOU AVTIOPOUV OIAPOPETIKA OTIG
TTPOWONCEIG, TIC ETTIKOIVWVIEG, TIG OIOPNUICTIKEG Kal AAAEG PETAPRANTEG TOU

MiyMOTOG HAPKETIVYK.

2710 BIBAio Twv lan Dunbar kot MC Donald (1995) n kararunon kaopiletal wg
dladikaoia Tou SlaxwpPIoPoU TTEAATWY, 1 TOavwy TTEAATEG, MIag ayopdg, O€
OIOQOPETIKEG OPAdEG, PEOQ OTIC OTToiEG o1 TTEAATEG IKAVOTTOIOUV TIG iBIEC N)
TTOPOMOIES ATTAITACEIG ATTO £va €UBIAKPITO Piypa JApPKeTIVYK (Dunban |, Malcolm
McDonald. 1995).

To Paoikd onueio eival 6T n onuacia TG KATATUNONG O€ OTTOIOOATIOTE
ETTIXEipPNON O&v TIPETTEI VA UTTOTIMNGEI €TTEIO N KATATUNON OCUYKEVTPWVEL Mia
Bacik ouada dedOPEVWY VIO TOV ATTOTEAECHUATIKO TTPOYPAMUATIONO HAPKETIVYK,

OTTWG PTTOopOoUpE va doupe oto ZXHMA 1 (DSS Research —www.google.com).
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2XHMA : Kardtunon Ayopdc — H Bdon Tou ammoTeAEOUATIKOU oXESI00UOU

pdpkeTivyk (Dunban I, Malcolm McDonald. 1995)
Z@aApa!

ITPOI'PAMMA

Avéivon
AvVToyoviopov

Avdivon eE0TEPIKOD
neppdilovrog

Eocotepikig
"Ehkeyyoq

2.3 H KATATMHZH THZ ArorPAz KAl TO CUSTOMER RELATIONSHIP
MARKETING

2U0pewva pe Tov Adcock Ray (1995) mmpoToU va TTPOXWPENOCElN MIa ETTIXEIPNON
OTNV KATATPNon TnG ayopdg, TTPETTEI TTPWTA va TTPOCOIOPICEl TOUG TTEAATEG TNG.
210 IXHMA 2 (Adcock D, Bradfield R, Halborg A & Ross C 1995)
TTAPOUCIAETal O TPOTTOG PE TOV OTTOIO PIa ETTIXEIPNON Ba TTPETTEl va TTPoadIopilEl

TA TUAMOTA OTA OTTOIA AVAKOUV Ol TTEAATEG TNG.
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2XHMA 2: Mpoadiopioudc Twv Tunuatwv(Adcock D, Bradfield R, Halborg A

& Ross C 1995)

‘Eva MNpow MNpow MNpow Ipoco Ipoc Mpoco ZYT'KE
KOIVO enTik enTik enTik 0pa & Qopé. 0pé. & Kl;lll;’IE
HYRa © © © Mpow & Mpow EXTIA

HAPKETI HiYHa HiYHa HiYpa onTik MNpow onTik YH EE

VYK A B C ) enTik ) MITMA

Hiypa o Hiypa MAPKE

A nivia C TINI'K
\ 4 \ 4 A\ 4 A\ 4 \ 4 \ 4 Y

Y TMH TMH TMH TMH TMH TMH TMH

H MAA MA B MA C MA A MA B MA C MA A

AT'OPA
M Awopopomornuév Awo@opomornuévo

n : (P, P np ¢ pe n_ll SUYKEVTPWHEVO

010 QPOPOTOLN1EVO 0 NAPKETIVYK OTOXOOETNHEVO HAPKETIVYK

NANKETIVVK

HAPKETIVYK

‘Exovtag AoITTOV n €TMIXEipnon TTPOC0dIopicEl T TUAPOTA OTA OTTOI0 AVAKOUV Ol

TTEAATEG TNG, AAAG Kal TOUG TPATTOUG PE TOUG OTToiouG Ba TTpooeyyioel To KABE

THAMA EEXWPIOTA  XPNOIYOTTOIWVTOG TO KATAAANAO marketing mix, KaAgital va
101G pEBBdoug Tou CUSTOMER RELATIONSHIP MARKETING

TTPOKEITAI VO OKOAOUBNOEI TTPOKEIUEVOU, €POCOV KATAPEPE VA ONUIOUPYNOEI

TTPOCdIopICEl

IKQVOTTOINMEVOUG TTEAATEG YECO OTA TUAUATA TA OTTOIO ETTEAEEE VO UTTOPECEI KAl

va Toug diatnpnoel IkavoTtroinuévoug (Peter Drucker 1973).
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H tmpwtn kai PBaoik Kivnon, TPV oKOPQ avatrTugel TIG OTPATNYIKEG TOU
CUSTOMER RELATIONSHIP MARKETING, cival n dlauéppwon evog owaoTtd
dounuévou marketing mix. To marketing mix €ival évag ocuvouaopuodg TTOAAWV
EPYOAEiwv TTOU  XpnoigotrolouvTal oTrd  TIG ETIXEIPHOEIG TTPOKEIUEVOU  va

euxapliotiioouv Tov TTEAATN. MepIAapBavel 4 TTAPAPETPOUG:

@ Mpoidv.
To 1Tpoidv cival To ayaBd A n uTInPEEaia, TNV OTToIa TTPOCPEPEI OTOV TTEAATN N

ETTIXEIPNON.

@ Tign.

H Tiun €ival To K6OTOG TOU TTPOIGVTOGC.

@ TotroBeoia .
H TomoBeoia eivar To onueio mou Ba Bpel o TTEAATNG TO TIPOIdV, i TNV

uTTNPETIQ.

@ Mpowbnon .
H TtpowBnon e€ivar n emKovwvia MPETALU ETTIXEIPNONG KAl TTEAATN  OTNnV
TTPOOTIABEIO TG va ToV TTANPOQOPOCE! yia TO TTPOIOV N Tnv uttnpeoia (Kotler et
al, 1997:96)

[MpoToU AOITTOV IO €TTIXEIPNON  TTPOXWPENOEI OTNV XPNON TWV TEXVIKWY TOU
CUSTOMER RELATIONSHIP MARKETING oI OTroie¢ €ival Kupiwg TEXVIKEG
dlatipnong, Ba TTPETTEl va €€l dNUIOUPYACE! £vav apKETA 1I0XUPO OUVOUACUO TwV

TEOOAPWYV TTAPATIAVW CUVTEAECTWYV Ol OTTOIOI AVAPEPOVTAL:

1. ¢ éva KaAd oxedlaopévo atrd Ammown XpwuaTog, ouvleong, TTpoéAeuong,

EMPAviong KA. TTpoidvtog (MeTpdkng 1999).
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2. 2¢ gia TIYR n omoia Ba dwaoel TNV duvaTtdTNTa OTnNV ETTIXEipNon va
dlagopoTroinBei atrd Tov aviaywviouo (Merpdkng 1999).

3. Z¢& o TOTT00€0ia 0TNV OTT0Ia £XEI EUKOAN TTPOCBACN O KATAVAAWTHG.

4. T€ENoG o€ piIa TTPowONTIKR TTOAITIKY) TTou Ba BonBdrioel TNV €TIXEipnon va
KAvel ypriyopa yvwoTd ta Trpoidévta TG i TIG uttnpeoieg Tng (MeTpdkng
(1999).

ATIO TNV GAAN PEAETEG €XOuv OEiGel, OTI OTNV ETTOXI MAG VIO WIO ETTIXEIPNON TO
CUSTOMER RELATIONSHIP MARKETING apxiCei va e€ival TOAU TT0I0
ONMAvTIKG atrd TNV Xpnon Twv 4P’s. Autd cupPaivel yiaTi oI KATavVOAWTEG €XOuV
Yivel atTpOBAETITOI WG TTPOG TIG ATTAITACEIG TOUG, YEYOVOG TTOU ONMAivel OTI JTTOPEI
MIa €TTIXEIPNON va TTPOOPEPEl OKPIBWSG AUTA Ta oTroia nTdel o TTEAATNG, KOl
TTapOAa Qutd va PNV JUTTopEl va evioxuoel Tnv B€on Tng oTnv ayopd. AuTo
oupBaiver dIOTI TNV oNUEPIVE ETTOXA O TTEAATNG TTEPQ ATTO TNV TTOIOTATA, TNV TIKN
K.A.TT eVOIA@EPETAI IDIAITEPA YIA TIG TTAPEXOPEVEG UTTNPETIEG KAl EIDIKA YIAUTEG TTOU

TOV OUVOOEUOUV PETA TNV ayopd Tou.

2.4.H ZYMINEPI®OPA TOY TMNEAATH

O1 TeAdTEG HEOW TWV ATTOPACEWYV TOUG KaBopifouv Tnv €ikdva TnG ayopdg. O
TTEAATNG KABNUEPIVA ETTIAEYEI OUYKEKPIUEVEG MAPKES TTPOIOVIWY, apou TTpwTa
OUAAECEl TTANPOPOPIES VIO OAEG TIG EVOAAAKTIKEG UAPKEG TTOU TOV EVOIQPEPOUV
TTPOKEIJEVOU va TIG agfloAoyrnoel Kal va TIG ouykpivel. O TTeEAATNG KATA TN
dladikaoia AAYNGS Twv atToQAacewy oxnuaTidel OTAoEIS yia TIG OIAPOPES MAPKEG.
MeTd TNV ayopd TTou €xel KAvel agloAoyei To TTpoidv e Baon 1o BaBud oTov oTT0i0

IKOVOTTOINOE TNV AVAYKN YIA TNV OTToid TO ayOpaoE.

2€ KGBe amméeaon TTou TTaipvel 0 KATavaAWTAG eTTNPEAETAI OTTO TO KOIVWVIKO TOU

TePIBAAOV aAAG kai atrd 1O TEPIBAAOV  pdapkeTivyk. O1  utrelBuvor Tou
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MAPKETIVYK EVOIA@EPOVTAI VIO TIG AYOPAOTIKEG OUVABEIEG TwV TTEAATWY BI0TI Bdon

QUTWYV TTPOYPANMATICOUV TN OTPATNYIKA TTOU Ba akoAouBroouv.

To American Marketing Association 10 1995 €0woe TOV OpPIOCPO TNG
OUMTTEPIPOPAGS TOU TTEAATN Péoa atrd Tov OTToio OpIoBETEITAI KOl 0 OPOG TTEAATNG,
QuTOG O OPIoHOG eival 0 €ENG: «H duvapik aAAnAeTTiIOpacn Tou cuvaloOiPaTOg
KAl TNG yvwong TNG CUNTTEPIPOPAG Kal TOU TTEPIBAAAOVTOG YECW TNG OTTOIOG Ol
avBpwtrol diggayouv ouvoAAayég oOTn Cwrp Toug». QG aTmoTéAeOPa  Tou
OUYKEKPIMEVOU OpPIOPOU BéToupe TOov TTEAATN WG TO ATOMO TTOU KAVEl TIG

OUVOAAQYEG JE aTTOTEAEC A OpPICEl Kl TNV HOPPN TNG ayOPAC.

2.6 HIKANOINOIHZH TQN TNMEAATQN

H emyxeipnon &ev ptropei va eival 1moté oiyoupn OTI €XEl IKAVOTTOINOEI TOUG

TTEAATEG TNG KAl QUTO yIATi OI TTEAATEG €ival ATTPOBAETTTOL.

MNa va yivel cwoTn dlaxeipion TNG oxéong 1Tmou B€AEl va xTioel pia eTTiXeipnon We
Toug TTEAATEG TNG Ba TTPETTEl va KaTaAdBel To T ntave amd autrjv. O Fredrick
Reichheld (1998) ¢ypawe 10 Beyond Customer Satisfaction to Customer Loyalty,
OTTOU PECO aTTO Mia €peuva TTOU €KAVE O€ Eva PEYAAO OEiyua KATAVOAWTWY Kal
ETTIXEIPAOCEWY EPEUVNOE TIG OIKOVOUIKEG ETTITITWOEIG TTOU PTTOPEI va TTPOKAAECEI N
OUMTTEPIPOPA TOU KATAVOAWTIKOU KOIVOU o€ pia emixeipnon. Katoia amd T1a

OUNPTTEPACHATA TNG EPEUVAG Eival TA EGAG:

2¢ €TAo10 Baon 10 10 pe 40 TNG EKATO TWV KATAVOAWTWY TTOU AEVE OTI gival
IKavoTToinuévol aAAGdouy eTTIXEIPNON
KooTiCel TTévie ue €@TA QOPEG TTOPATTAVW TO va PBPeEl dia emmxeipnon

KAIVOUPIOUG TTEAATEG ATTO TO VA KPOTACEI TOUG UTTAPXOVTEG TTEAATEG
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To 98% Twv ducaPECTNUEVWY TTEAATWY OEV TTAPATTOVIETAI TTOTE. ATTAWG
aAAaCel etTixeipnon dixwg va TTEl TITTOTA OTNV £TAIPIA

O1 KaTavoAwTEG TTOU  €ival EVTEAWG IKAVOTTOINUEVOL €XOUV €EI QPOPEG
TTEPICOOTEPEG TMOAVOTNTEG Vva fava-ayopdoouv  Ta TIPOIOVTA  Wiag
EMIXEipNONG MECQA OTa €TTOPEVA OUO  xpovia atmd Ot €vag atmAd
IKQVOTTOINPEVOG KATAVAAWTAG

Mia peiwon 5% oTO TTOOOOTO TWV KATAVOAWTWY TTOU PEUYOUV UTTOPEI VO

@épel auénon ota KEPON aTTd 30% £wg 85%.

MNa utTop£coupE va TTOUME OTI €VOG KATAVOAWTAG €ival IKAVOTTOINUEVOG, TOTE TO
TTPOIOV TToU Ba €xel ayopdoel Ba TTPETTEI va IKAVOTTOIEI TIG TTpoodokieg Tou. Ol
ETTIXEIPAOEISC TTOU OEV KATAVOOUV 1 dev TTPOCTIAB0OUV va IKAVOTIOINOOUV TIG
TTPOOOOKIEG TwV KATAVAAWTWY Toug Ba ouvavtioouv TPéRAnua. Oco TTIo
QVTaYWVIOTIKA €ival pia ayopd 1600 1Mo dUOKOAO Ba eivalr va emifiwoel pia

ETTIXEIPNON TTOU OEV IKAVOTTOIE TIG TIPOCOOKIEG TWV KATAVOAWTWY TNG.

Av BéAel pia emmixeipnon va IKAVOTTOIRCEI TIG TIPOCOOKIEG TWV KATAVAAWTWY TNG
TOTE Ba TTPETTEI VO OTOXEUOEI OE TPEIG TTEPIOXES. AUTEG €ival Ol:

1. lMpoocappooTIKOTNTA

2. TpooWTTIKEG OXETEIG

3. YmooTApign / YTinpeoieg petd Tnv TwAnon (Galbreath, Rogers 1999)

1. XXHMA: Ouv neproyéc mov TPEMEL VO SGTUAGEL 1) EMUYEIPNGY)] YO VO,

wavoromoel tove teldrec tne(Galbreath, Rogers 1999)

CUSTOMER RELATIONSHIP
MARKETING
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O k@Bt katavoAwTAG €XEl OIAQOPETIKEG QVAYKEG Kal €TmOupieg. Kartrote ol
ETTIXEIPAOEIS €Kavav padikh TTapaywyr Paci(OUEVEG OE TUTTOTTOINUEVEG OEIPEG
TTapaywyns. BéBaia onuepa ta mpduata €xouv aAAagel. O Harari (1997:96)
TOViCel OTI TO AVTAYWVIOTIKO TTAEOVEKTNUA eV £EAPTATE TTAEOV ATTO TNV IKAVOTNTA
TWV ETTIXEIPACEWVY va KAVOUV PadIkn TTapaywyr) aAAd atrd tnv IkavotnTa NG
ETTIXEIPNONG VO IKAVOTIOIEI TIG AVAYKEG KAl TIG €TMOUMIEG TTOU ONMIOUPYEI N
I0l00UyKpaoia Tou KABe katavoAwTth. 'ETol €xoupe @TACEl OTNV €TOXN TNG

TTPOCAPHUOCTIKOTNTAG TNG TTAPAYWYNAGS OTIG AVAYKES TOU KABE KATAVAAWTH.

To KTIOIJO TTPOCWTIIKWY OXECEWV MPTTOPEI va OWOEl dia AAAN duVAIKr) OTIG
emxeipnocls. OTwg eImwonkKe Kal Aiyo 1m0 TTAvw, €va TToo00TO £€wg Kal 40% Twv
TeAaTwv aAAdGlel emixeipnon. O TPOTTOC yia va HEIWOEI AUTOV Tov apIBud pia
ETTIXEIPNON €ival TO XTIOIUO PYAKPOTTPOBECHWY TTPOCWTTIKWY OXECOEWV PETALU TNG
ETMIXEiPNONG Kal Tou TTEAATN. MNa va yivel autd Ba TTPETTEl N ETTIXEIPNON VA dWOEI
TTPpooox oTov TTEAATN, va TOV aKOUEl KAl VO IKAVOTIOIEI TNV KABE aTTaitnon Tou.
Me autd Tov TpoéTTO Ba dnuioupynBei aupoifaiog oeBacuds Kal o TTEAATNG Ba

QTTOKTACEI EPTTIOTOOUVN OTNV €TTIXEipnon. (Bhote 1996)

TéNOG, peyadho poAo Ba diadpapartioer n TTOIOTNTA TNG UTTOOTHPIENG Kal TWV
UTTNPECIWY PETA TNV TTWANGCN. NMOANEG QOPES O ETTIXEIPNOEIG £XOUV OTO OKETTTIKO
TOUG TO VA Yivel N TTWANON Kal PETA va @uyouv. O1 emmixeIpAoeIg BACouv eTTITTAEOV
agia oTov TTEAATN TOUG ME TO va Tou Oivouv TTPOCOXH O€ OTI (NTACEI PETA TNV
TTwAnon. Me autd Tov TPOTTO QTTOKTA N ETIXEipNON TNV a@Ociwon Kai Tnv

EUTTIOTOOUVN TOU KATAVOAWTH.
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2.7 NTAPOXH YMNMHPEZIQN META THN ArOPA TOY NMPOIONTOZX

H Ajyn atmopdoewv yia Tov KartavaAwTthi Oev oTapatrd PE TV ayopd Tou
TTPOIGVTOG, O KATAVOAWTAG ouveyiCel va Traipvel atto@Aacelg, aAAd kal va agloAoyei
TNV €TMIXEiPNON MOAVOV PEPIKEG POPES TTOI0 AQUOTNPA atrd OTI TTpIv ayopdoel. O
KAaTavoAwTAGg PAoel  OUyKeKPIYEVWY  Ol1adIKACIWY Ol  OTToiEG  ovopdadovTal
d1adikaoieg NETA TNV ayopd Tou TTPOIdVTOG cuvexidel va AauBAavel CUYKEKPIPEVES
amo@doelg. O1  ouykekpiuyéveg Oladikaoieg oxeTiCovral  HPETAEU  TOug  Kal

eTNPEACOUV TN JEAAOVTIKA) OCUUTTEPIPOPA TOU KaTaVaAwTr (Ziwpkog 2002).

2€ TIOAAEG TTEPITITWOEIC TIAPOTNPEITAI TO QAIVOUEVO O KATAVOAWTAG VO
au@IoBnTel TNV ayopd TTou O idI0g €kave TTIoTeUOVTAG OTI Ba PTTOPOUCE va €ixe
ETMAECEl  KATI OIAQOPETIKO TO oOToi0 Ba Tou KAAUTITE TIG QVAYKEG TOU
TTPOOPEPOVTOG TOU TIPOOOETEG UTINEECIEG. 2€ QUTEG TIG TIEPITITWOEIG O
KATavaAWTAG KaBapd atrd avtidpacon amo@acifel €iTe va Unv XPNOIKNOTTOINCEl TO

TIPOIOV €ITE va TO ETMIOTPEYEI TTIOW.

Mpokelyévou va KaTaQEPEl N ETMIXEIPNON va €CaAsiyel TNV  OTTOIAOATIOTE
aBefaidTnTa OTOV KATAVOAWTA Ba TIPETTEl v TOU TIPOCQPEPEl ETTITTIPOCOETEG
uTTNPECieg o1 otroieg Ba evioxuoouv Tnv opBdéTNTa OTnV €mmAoy Tou. TéToIoU
€idOUG UTTNPETIEG TIG OTIOIEG MTTOPEI va XPENOIMOTIOINCEl N ETIXEIPNON €ival
ouykekpipéva epyaleia Tou CUSTOMER RELATIONSHIP MARKETING o61twg:

+ H diagprpion.

+ To direct mail.

+ To Follow up calls k.A.TT.
KataAaBaivoupe AoITTov OTI yia pia €TTixeipnon Oev apkei govo va dwoel TO
TTPOIOV TNG AAAG Kal VO UTTOPECEl VA ETTNPEEACEI TNV PETETTEITA CUPTTEPIPOPA TOU
KATOVOAWTA O€ OXE0N ME TO OUYKEKPIYEVO TTPOIGV, OTOXOG O OTTOI0G UTTOPEI va
emTeUxBei  péoa amo TG TEXVIKEG Tou CUSTOMER RELATIONSHIP
MARKETING.



2uykekpipéva, ol Westbrook koan Oliver (1991) avagépouv OTI OPICPOS TNG
IKQVOTTOiNONG TOU KOTAVOAWTH €ival N OUVOAIKY) 0Tdon TToU auTOG OIANOPPUIVEI
yla £va TTPoIOV TO OTTOI0 XPNOIYOTIOINCE aYou To aTTéKTNOE. ATTOTEAE dNAadH TNV
agloAdoynon Tou TIPOIOVTOG META TNV ayopd Tou atmd Tov KaravaAwtr. To
CUSTOMER RELATIONSHIP MARKETING OTO OUYKEKPIMEVO OPIOHUO OTTOTEAEI
TO YEOO ME TO OTTOIO PTTOPEI VA ETTNPEACTEI O KATAVAAWTAG KATA TNV dladikaaoia

TNG KPNTIKNG TOU TTPOIOVTOG .

YXHMA: Ot 61001K0.6ieC AMWNC ATOOIGEDY TOV KOTUVIAMTN LETA TNV 0YOPQ
Westbrook ko Oliver (1991)

Ayopa Mn yxpnion

TPOIOVTOG | ABespmdémrepera | N TOV
™y ayopd TPOIOVTOG
Xpion/ :
Karavaioon P
TPOIOVTOG

A\ 4
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TPOidVTOG E“
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= IIpooirimon oty

RApKa TNG EMYEiIpNONG
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2.7.1 H EMIAPAZH TOY CUSTOMER RELATIONSHIP MARKETING ZTHN
IKANOINOIHZH / AYZAPEZKEIA

H agloAdéynon Tou TTpoidvTog atrd ToV KATAVOAWTH, ETTNEEAZETAl TTPWTIOTWG ATTO

Ta BACIKA TOU XAPAKTNPIOTIKA OTTWG:

1. Tiyn.
2. AyopaaoTiKr) GUUTTEPIPOPA TOU TTPOIOVTOG.
3. E&utnpétnon oto onueio TTwAnong K.A.TT (Spreng et al 1996).

H ouvoAiki €ikéva 1Tou Ba diapop@waoel 0 KATAVOAWTAS yia TO TTPOIOV TTOU
TIPOKEITAI VO ayopAoel ] TTou €xel 0N ayopdoel. diadpapartifel KaBopIoTIKG pOAo.
H emiyeipnon o@eiAel va TTapEXEl EMITTPOOOETEG UTTNPECIEG OTOV TTEAATN.
2Uu@wva pe Tov Bhote (1996), To BaCIKO yia pia €TTIXEIPNON €ival va PNV EEXVAEI
TOV KATOVOAWTA META TNV TEAIKAR ayopd Tou Trpoidviog. MAAioTa TTOAAOI
BewpnTikoi  ava@épouv  OTI N xpAon Twv epyaAeiwv Tou CUSTOMER
RELATIONSHIP MARKETING, aA\d kai yevikOTEPA N €EUTTNPETNON TOU TTEAATN
META TNV ayopd TOu TIPOIOVTOG €ival  TO idI0 ONUAVTIK ME TO KOOTOG TOU
TTPoI6VTOG. AuTO CupBaivel yiati oTnv onUEPIVR €TTOXN N UWNAR TTOI6GTNTA &LV
QTTOTEAE TTOI0 AVTAYWVIOTIKO TTAEOVEKTNUA, AVTIBETA N AVayKAIOTNTA YIA TTPOCITEG

TIMEG, AAAQ KAl N TTAPOXI UTTNPEECIWYV aTToTEAE TO A Kai TO Q yia pia €TTIXEipNonN.

2TO OUYKEKPIYEVO KEQAAaIO €xouv avaAuBei ol Bewpieg tmou emmnpedlouv TO
CUSTOMER RELATIONSHIP MARKETING. Zuyxpdvwg £xel 00Bsi pia
OUYKeKpIMEVN €lkOva yia Tnv otroudaidtnTd Tou CUSTOMER RELATIONSHIP
MARKETING o¢ uia emxeipnon. 1 ouvéxela Ba yivel pia mTpootrddeia va
EVTOTTIOTOUV KAAUTEPA o1 Adyol TTou odnyouv pia €TTIXEIPNON va XPNOIKMOTIOINCEI
TIG TEXVIKEG TOU CUSTOMER RELATIONSHIP MARKETING kai 8a avaAuBouv ol

OUYKEKPIUEVEG TEXVIKEG.
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2.8 ANO®YTH NMAPAMONQN TOY MNEAATH — H BAZH IN'A TH XPHZH TOY
CUSTOMER RELATIONSHIP MARKETING

Eival atrodedelypévo 0TI 0 TTEAATNG €ival eKeivog TTOU KAvel OxXedOV TTAVTA TnV
TTPWTN Kivnon yia éva TTapAatrovo. To oxedOV TTAVTA OPWG TTOU avapEéPBnKe pag
TTOPATTEYTTEI OTAV AOYIKI TOU OTI AV HIA ETTIXEIPNON AVAKAAUWE! TTOU YEIOVEKTEN TO
TTPoI6V TNG Kal TTPoRei o€ dIoPOWTIKES KIVAOEIG TOTE Ba atropuyel Ta TTapdTmova

TOU TTEAATN.

Kauia eTmixeipnon dev PTTopEi va atmmo@uyel Ta TTapATTova, yiaTi av Kal 1o 10aviko
gival o1 TTEAATEG va gival TTAvTa euxapioTnuévol atmmod TIG OUVOAAQYEG TOUG PE TNV
OTTOIAdNATTIOTE ETTIXEIPNON OTNV TTPAYHATIKOTNTA AUTO €ival AVEPIKTO. ZUYKEKPIYEVO
ME Baon Toug Gartwright and Green (1997) avag@épetal OT1 dev €ival TOOO TO
TTPORBANUA TTOU UTTOPEI VA TTPOKAAECEI TNV ATTWAEIN TWV TTEAATWY OCO0 O TPOTTOG

ME TOV OTTOi0 Ba avTINETWTTIOEI 1 Ba aTTOPUYEI TO OUYKEKPIMEVO TTPOBANUG N

ETTIXEIPNON.

H xpron Aoimrév tou CUSTOMER RELATIONSHIP MARKETING €pxetalr va
KAAUWEI TN OUYKEKPIYEVN AVAYKN PIOG ETTIXEIPNONG €iTE JEOW TNG QVTIMETWITTIONG
TWV TTAPATIOVWYV €iTe PEOW TNG €€AAelwng Toug. Mool givar dpwg o1 TToIo
ouvnBiouévol AdGyol oI OTToiol Kal odnyouv TOv TTEAATN OTO va TTAPOTTOVEDEI
(Cartwright 2001):

1. Hmipyn

‘Evag a1mdé Toug BacikOTEPOUg AOYoug gival n TIUA Tou TTpoiovTog. O TTeAATNG
MTTOpPEl va ducapeoTnBei e éva TTpoidv eTTeIdr] TO Bewpei akpIBo. H emmixeipnon
oUP@wWVa PE Ta BIKA TNG OTAVTOP WTTOPEi va Bewpei OTI TO TTPOIOV gival @onvo,
EVW O TTEAATNG OUPPWVA HPE TA OIKOVOMIKA Tou dedopéva va 1o Bewpei akpifo.
21N ouykekpipgévn trepimmtwon 1o CUSTOMER RELATIONSHIP MARKETING

MTTOPEI VO «aTTOTTPOCAVATONICE» TOV TTEAATN TTPOCEEPOVTAG TOU extra TTaPOXES
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0l OTTOiEG va TOu OIKAIOAOYACOUV TNV TIUA TOU TTPOIOVTOG KAl aTTO TNV WIa OTIYUN
oTnv AAAn €va TTpoidv TO oTroio To Bewpei akpiBd va 10 Bewprjoel QTNVO

Baoifduevog OTIG £ETPA TTAPOXEG Ol OTTOIEG TOU TTAPEXOVTAI ATTO TNV ETTIXEIPNON.

2. H onuavtikOTNTA TOU TTPOIOVTOC N THC UTTNPETIAC

Ortav €va poidv cival atrapaitnTo yia Tov TTEAATN TOTE PTTOPEI va TTAPATTOVEDEI
av dnuioupynOei KATToI0 TTPORANUA Katd Tn dIGPKEIA 1] JETG aTTO TNV ayopd Tou.
MaAioTa ptTopEl éva TTpoidv va €ival ACAPAVTO YIa MIa  €TTIXEIPNON OAAG
ONMAVTIKO YIa TOV TTEAATN. 2TNV CUYKEKPIYEVN TTEPITITWON Qv N €TMXEipnon dgv
MTTOPEI va EKTINAOEI CWOTA TTOI0 TTPOIOV gival onUAvTIKO yia Tov TTEAATN UTTOPEI
Méow Tou CUSTOMER RELATIONSHIP MARKETING va Ttou TrpoTeivel pia

EVAAAQKTIKY AUON TTPOKEIMEVOU VA TOU KOAUWEI TNV AvAyKn TOU.

3. To rpoidv dev KAAUTITEI TIC TTPOOTDOKIEC TOU TTEAATN

IMoAAEG eTTIXEIPOEIG dPACTNPIOTTOIOUVTAlI O€ TTOAG TUARUATA TNG AyopPAs YEYOVOS
TO OTTOIO onuaivel 0TI Ba TTPETTEI VA TTPOCEXEI TA TTPOIOVTA TNG VA €XOUV TTEPITTOU
Ta idla xapakTnpIoTIKA. MOAAEG @opéc OTav €vag TTeEAATNG 0dnynBei oe KATtToIa
ETMIXeipnon AOyw TnG eAUNG 1 TNG dIa@nUIoNG TNG Kal dIATTIOTWOEl OTI TO GUVOAO
TWV TTPOIOVTWYV TNG dEV £XOuV TNV idla duvapikr) TOTE Ba eKONAWOEI TO TTAPATTOVO
Tou. MNautd 10 Adyw péow Tou CUSTOMER RELATIONSHIP MARKETING ol
ETTIXEIPAOEIG TTPETTEI VA EVNUEPWVOUV TOUG TTEAATEG TOUG YIO TO TI TTPAYMATIKA

MTTOPOUV va TTpoo@Epouv (Brassington F 1977).
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4. O KOPETUOC TTAPATTOVWV

MoAAEg emmixeipriocig dev avTiAauBdvovtal CwoTd Ta unvUuaTa TTou Toug divel n
ayopd. Autd onuaivel 0TI o€ TTOAAEG TTEPITITWOEIG O TTEAATEG €XOuv TTapdTTova
ammd piIa eTmxeipnon, oAAG e€ite yiati €xouv TTapatrovedei 01O TTAPEABOV Kal
VTIPETTOVTAI VO TO SAVOKAVOUV EiTE yIaTi €XOUV KOUPOOTEI va TrapaTToviouvral
ouVvEXela (Exel ETTENDEI KOPEOHUOG) aTTOPEUYOUV va €KONAWVOUV Ta TTapdrrova
TOug OoTnVv eTmxeipnon. Mepikég Aoimmdv, emixelpnoclig ekKAauBdvouv Tnv EAAEIWN
TOPATTIOVWY WG OIKA TOUG €mMITUXNMEVN €TTIAUCON Twv  TTPORANUATWY TTOU
avTigeTwmmdav péxpl 101, H owoTti xprion tou CUSTOMER RELATIONSHIP
MARKETING Bon6del TIG €TMIXEIPNOEIS VO £pBouV € £TTAPA PE TOUG TTEAATES VO

EVTOTTIOOUV Ta TTAPATTOVA TOUG Kal va aTTopUyouV o@AAPaTA.

2.8.1 ANTIMETQMIZH TAPANIONQN ME BAzZH TO CUSTOMER
RELATIONSHIP MARKETING

H avTigeTwmon Twv Tapamovwy BacifeTal o€ Tpia PAPATa , HE TNV €EAG AOYIKA

oclpd (Brassington F 1977):

+ Epeuva.
+ Emavopbwon.
4+ Afjomroinon eutreipiac.

Ta 71pia Tapamdvw BAuata otnpioviar otn Aoyikl Tou CUSTOMER

RELATIONSHIP MARKETING dnAadry otn AOYIKI TNG OUVEXNG ETTIKOIVWVIAG HE

TOV TTEAATN. ZUYKEKPIUEVA:
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1. 'Epeuva.
Otav n emixeipnon dexTei KATTOIO TTAPATIOVO ATTO KATTOI0 TTEAATN TNG OIECAYE!
€peEuva TTPOKEINEVOU va DIEPEUVNOEI TIG CUVONKES KATW ATTO TIG OTTOIEG O TTEAATNG
eCéppaoe TO TTAPATTOVO TOU. lNa va PTTOpEDEl OUWGS va dIegAyel TNV €Peuvd TNG
gival avaykaio va €pBel o€ eTa@r Pe Tov TTEAATN WOTE VA KATAAABEI aKPIBWS TO

TTPOBANKA TOU.

2. Emavopbwon.

Eg@ooov die€axBOei n €peuva PETA TNV ETTIKOIVWVIA TTOU €XEI N ETTIXEIPNON YE TOV
TTEAATN KAl €QOCOV dIATTIOTWOEI OTI 0 TTEAATNG €XEI DIKIO N ETTIXEIPNON TTPETTEI VA
Bpel Tov TpOTTO va emavopBwaoel To AdBog, yeyovog TTou Ba yivel péoa armo tnv
owaoTA xprion Tou CUSTOMER RELATIONSHIP MARKETING &nAadn pyéoa amo

TNV 100IKOCIa KAAUTEPEUONG TWV OXECEWYV TNG ETTIXEIPNONG PE TOV TTEAATN.

3. Aglotroinon gutreipiag.

Me Baon Tnv eUTTEIPIA TNG N ETAIPEI TTPOCTTABEI VO KAAUTEPEWEI TNG OXEON TNG UE
TOV TTEAATN TTOU €iXE TO TTPOPRANUA, XTiCovTag €101 Eava TN oxéon TNG padi Tou.

ZUYXPOVWG TTPETTEI VO AVAPEPOUNE OTI e BAON TNG APXES TNG ETTIKOIVWVIOG €va
atro Ta Bacikd OTTAQ TNG ETTIXEIPNONG OTNV ATTOKATACTAON TNG OXE0NG TNG PE TOV
TEAATN €ival va PTTopEi va ¢NTAEl OUYVWHN OaKOPA KAl OTIG TTEPITITWOEIG TTOU
Bewpei 6T 0 TEAATNG KOKOG €KQPACEl TA  OUYKEKPIPMEVA  TTAPATTOVA.
(Cartwright,2001) TéAOG n emmixeipnon otnv ox€on TNG WE TOV TTEAATN TTPETTEN va
TTPooTIaBEi va gival EekdBapn Kal EINKPIVAG.

50



2.9 MEZA ETIKOINQNIAZ ME TON NEAATH - ZYT'XPONEZ TEXNOAOTIEZ

To CUSTOMER RELATIONSHIP MARKETING Bagciletal oTnv KAAfR Kai Gueon
ETTIKOIVWVIQ PE TOV TTEAATN. 2TnNV TTEPIOdO TNV OTToia dIAVUOUME Ta TTPAYUATA
g€xouv arrAotroin®ei, Adyw NG avdatrTugng Tng TeEXVOAOYIAG yia TIG ETTIXEIPAOEIG.
2TO OUYKEKPIPEVO UTTOKEPAAaIO Ba deiCoupe Ta PECA ETTIKOIVWVIAG TTOU OIOBETEI
70 CUSTOMER RELATIONSHIP MARKETING. Auté 10 oTT0i0 Ba avaAubei givai
OTI Ta TTEPICOOTEPA ATTO TA PECA ETTIKOIVWVIAG XapakTnpifovral atmrd Tn xpnon
QUTOMATOTTOINKEVWY CUOTANATWY Kal atrd TN XPrion NAEKTPOVIKOU UTTOAOYIOTH
(Cartwright R &Green G 1997).

2.9.1 APIOGMOZ PIN

O1 TTePIOCOTEPEG ETTIXEIPNOEIG OTIGC CUVAAAQYEG OAAG KAl OTIG ETTOPES TOUG JE TOUG
TTEAATEG  XPNOIMOTIOIOUV CUCTAPOTA TIOU  AEITOUPYOUV HECW UTTOAOYIOTWV.
Mpokeigévou auTd T CUCTAPOTA va €EUTINPEETOUV TOV TTEAGTN QAAG Kal va
XOPaKTNPifovTal aToTEAEOUATIKA Ba TTRETTEI va avayvwpifouv eUKOAQ TOV TTEAATN
TTou B€Aouv va €CutTnPETACOUV. TO OVOUATETTWVUMO TOU O€EV Eival APKETO YIATI
U0 A Kal TTEPICOOTEPA ATOMA UTTOPEI va £XOUV TO idlI0 dvoua Kal TTi0eTo. AKOUQ
Kal oToixeia OTTwe 170 6voua, n d1ElBuvon aAAd Kal 0 TaXUBPOUIKOS KWOIKAG TOU
TTEAATN, €ival OTOIXEIO TTOU UTTOPOUV va gival KoIva yia dUO 1 TTEPICOOTEPOUG
meAareg (Cartwright R 2001).

2.9.2 THAEOQNA

To TNAEQWVO aTTOTEAEI OTNV ETTOXA MAG MIA ATTO TIG TTOI0 ATTAOTTOINKEVEG HOPYPES

ETMKOIVWVIOG pe Tov TreAdTn. Mia  emixeipnon MEOCW  MIAG  TNAEQWVIKAG
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ETTIKOIVWVIOG TTOU €xEl ME TOV TTEAATN TNG €Xel Tnv duvaTétnTa  APECA Kal
ammoteAeopaTikd va: (Cartwright R &Green G 1997)

o Emkoivwvnoel padi Tou.

0 Tov evnuePWOEl yia vEQ TTPOIOVTA.

- ATTavTOEl 0€ ATTopPiEg

- Ala@nuIoTEi.

- MNMouAnoel Ta €idn TnG.

- KAgioel Eva pavteBou yia pia kar’ 1diav TTKoIvwvia yadi Tou. K.ATT

2.9.3 NAAZTIKEZ KAPTEZ

Méow Twv TIIOTWTIKWY KOPTWV Ol ETIXEIPAOEIS €XOUV TNV duvatoTNTA VA
€CUTTNPETAOOUV TOUG TTEAATEG O€ KABe €idoug ouvaAlayry xwpic autoi va
xpeldlovtar va €pBouv o0€ MA@ HME TNV ETAIPEIO Kal KUpiwg Xwpic va
TaAaIrTwpnBouv. Ta didgopa €idn KapTwyv divouv TNV dUVATOTNTA OTOUG TTEAATEG

TWV ETTIXEIPHOEWV VA KAVOUV TIG CUVAAANAYEG TOUG AUECT KOl EUKOAA OTTWG:

Ayopéc.

MANpwpEG.

AvaAnyn xpnuartwv.
KartaBeon xpnuatwv.

Advela.

o a0k 0w NP

TNAEQWVIKEG ETTOPEG. K.A.TT
2UYXPOVWG Ol OUYKEKPIPEVEG KAPTEG Oivouv Tnv duvaTtdTnNTa OTIG ETAIPEIEG VO
€EUTTNPETOUV TOUG TTEAATEG TOUG OAAG KaI VO ATTOKTOUV TTPOCWTTIKA OTOIXEIO TOUG

Ta oTT0i0 Oa cUPPBAAAOUY OTO va ETTIKOIVWVAOOUV Padi TOug EUKOAA Kal ypriyopa.
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2.9.4 FAX

To FAX eival éva XpAOINO ETTIKOIVWVIOKO €PYOAEIO yia TIG ETTIXEIPNOEIG
TTPOKEIJEVOU VA PTTOPOUV va aTTooTéEANOUV aAAG Kal va AapBdvouv atrd Toug
TTEAATEG TOUG APETA KAl YPIYOPA CNUAVTIKA £yypaga OTTWG:
0 ZUMOWVNTIKA.
EvnuepwTikG QUAAGDIQ.
Mpotdoeig cuvepyaaoiag.
ATTOOEIEEIC TTANPWHWV.
TigoAOyIa.

EmoToALG.

o O O O o o

Kpatnoeig Béoewv K.A.TT

2.9.5 EMAIL

To nAekTpovIKO Tayxudpoueio email €ival éva ammd Ta ONUAVTIKOTEPA MEOCQ
ouvepyaoiag aAAd Kal ETTIKOIVWVIOG PETALU ETTIXEIPAOEWV Kal TrEAATWV. To

NAEKTPOVIKO eUTTOPIO £XEI Ta €EAG TTAcovekTAUaTa (Hamel, G 1998):

1. Apeon €TTaQr YE TOV TTEAATN.

2. AtroteAgi pia olkovouikry AUoN yia va UTTOPETEl VA ETTIKOIVWVIOEI O TTEAATNG ME
TNV €Taipeia aAAd Kal TO avTioTpoYo

3. ATTOOTOAR QWTOYPAPIWY YEYOVOS TTOAU GNUAVTIKO YIA TIG ETTIXEIPAOEIG.

4. E&aAeiyn Tou 1TpoBAfuaTog TNG d1a@Oopag wpag atrd Xwpa o€ Xwpea aAAG Kal
n moavoTNTa EVOXANONG TOU TTEAATN

5. Méow email n emyeipnon MPTTOPEI va evnuUEPWOEl Tov TEAAGTN TNG, va
dla@NUIOTEI, va TTOUANOCEI Ta €idNn TNG, va BEpPAVEl TIGC OXEOEIG TNG MAdi Tou.

6. To email divel TR duvatoTnTa OTOV TTEAATN VA €KPPACEl TO TTAPATTOVO, TO
aiTnua  Tou APECA Kal OIKOVOMIKA, OAAG Kal OTnv ETTIXEIPNON va Tov

€EUTTNPETNOEI AUEDQ.
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2.9.6 TAXYAPOMEIO

To Tayxudpouegio To OTToI0 ATTOTEAEI TO TTAAAIOTEPO UECW ETTIKOIVWVIOG CUVEXICEI
va gival éva atmo Ta TTolo agIdéTmoTa PECA ETTIKOIVWVIOG TNG ETTIXEIPNONG ME TOV
TTEAATN. ZUYKEKPIYEVA TTPOKEINEVOU MIA ETTIXEIPNON va UTTOPECEl va TTAPAOWOEl
AUECA KAl ATTOTEAEOUATIKA OEPATA OTOUG TTEAATEG TNG, TA OTTOIO HAAIOTA PTTOPEI
va atmmoTeAoUV Kal TTPOIOV KATToIaG TNAEQWVIKAG TTapayyeAiag r mrapayyeAiag

MEow emall TTPETTEI va XpNOIUOTIOINCElI TO TAXUDPOWMEIO.

2.9.7 INTERNET

H €¢apon Tou internet £xe1 dwaoel TN duVATOTNTA OE TTOAAEG ETTIXEIPNOEIG HECW TOU
O1adiKTUOU VA ETTIKOIVWVOUV AUECTA KOl ATTOTEAECHATIKA PE TOUG TTEAATEG TOUG ME

Toug £€N¢ TpdTTOUG (Klein, L, Quelch, J.A 1996):

1. Alagnuifovtag Ta TTPOIGVTA TOUG.
2. EvnuepwvovTtag Toug TTEAATEG TOUG.
3. TpoBaivoviag O0TO NAEKTPOVIKO EUTTOPIO-AYOPOTTWANTCIEG NEOCW  BIAdIKTUOU.

K.A.TT

H Utmapén tou diadikTuou divel TN duvaTdTNTA OTOUG TTEAATEG va £Xouv TTpOcBacn
O€ EKATOUMUPIO OeNidEG aANG Kal O€ eKATOMMPUPIA TTPOIOVTA  OIAQOPETIKWV

TTPOMNBEUTWV.

OAokAnpwvovtag Tnv ava@opd pag oTa uJéoa TTou OIabétel TO OUYXPOVO
CUSTOMER RELATIONSHIP MARKETING ouptrepaivoupe OTI O GUYXPOVEG
ETTIXEIPAOEIG €XOUV TN dUVATOTNTA PE TNV XPHON EVOG €K TWV TTAPATTAVW HECWV N
ME TWV OUVOUAOKO QUTWYV VA ETTIKOIVWVACOUV PE TOUG TTEAATEG TOUG AAAG Kal va

KaAUWouV TIG avAdyKeg Toug. To pévo TTpoBAnua eival 611 Adyo NG ouyxpovng



TEXVoAoyiag éxel agaipeBei ammd TIC cuvaAAayEéG TO OTOIXEIO TNG TTPOCWTTIKAG
ETTAPNG METALU ETTIXEIPNOEWY Kal TTEAATWV. AUuTO BERaIa €xEl v JEPN TTEPIOPIOTEI
atro TNV TaXUTNTA KAl TNV EUKOAIQ HEOW TNG OTTOIAG ETTIKOIVWVOUV Ol ETTIXEIPAOEIG
ME ToOug TreAdTeg TOoug [lMapdAo autd civar Bacikd yia TIG ETTIXEIPAOEIS VA
TTPooTTaBnoouUV va dIaTnPAOOUV TO OTOIXEIO TNG TTPOCWTTIKNAG €TTAPRg OIOTI
TTapapével Baoikd yia Tov TTEAATN va €pXETal O€ ETTAQPN PE TOUG UTTEUBUVOUG 1)

TOUG QVTITTIPOOWTTOUG TWV ETTIXEIPHTEWV.

55



KE®AAAIO 3: TIPOZHAQZH - A®OZIQZH ZTH MAPKA

(BRAND LOYALTY)

3.1 EIZArQrH

H tpoonAwon oTtn papka opietal wg «n TTPooXedlaouEvn (Ox1 Tuxaia)
OUpTTEPIQPOPIKA avTidpaon (ayopd) Ttou ekdnAwveTal 0€ pia A TTAPATTAVW
EVOANOGKTIKEG MAPKEG MECQ ATTO TNV OMAdA TWV HAPKWVY Hiag TTPOIOVTIKAG
Katnyopiag kai gival pia Asiroupyia wuyxoAoyikig diadikaciag». O BepeAiwdng,
QuTOG, OPIOPOG TNG TTPOCHAWONG OTN HAPKA XPNOIYOTIOIEITAI TTEPIOCCOTEPO ATTO
KGBe AGANO oTnv €£peuva yia TNV TTPOCHAWGON OTn PAPKA, Kal TTPOTABNKE yia

TTPWTN Yopd atrd Tov Jacoby (1971).

H mrpoonAwon otn pdpka givar n o1don TPOoTiuNoNG VOGS KATAVOAWTH OTTEVAVTI
o€ Mia ouykekpipévn papka. OTav n TPooHAwWGCn oTn JAPKA €ival ApKETA JEYAAN,
Ol KATAVOAWTEG UTTOPEI VO KAVOUV ETTAVOANTITIKEG QYOPEG TNG idIag pdpkag otav
xpeiaddovtal va TTpoidv auTAG TNG Katnyopiag. AKOPa Kal av N TTpooiAwon o€ yia
Mapka Ogv odnynoel oe emavalauBavoueveg ayopeg (repurchase intention) armod
TOV KOaTavaAwTr, N Japka Ba gival pia atrd TIG TOAVES ETTIAOYEG TOU KATAVAAWTH,

oTav emBupei va TTpoRei o€ pia ayopd (ZiIwukog, 1994).

MNa kaBe etaipeia KOoTiCel TO va KEPOIOEI KAIVOUPYIOUG TTEAATEG, EVW Eival OXETIKA
OIKOVOMIKO TO va diatnproel Toug ndn utdpxovreg, ¢€1dIk& oOtav  gival
IKQVOTTOINPEVOI JE TN MAPKA TNG. MNa Tov Adyo autd, Ta TeAeuTtaia 5 pe 10 xpodvia
Exel 000ei AAAN €u@aon OTov KATAVOAWTH, TOV OTTOI0 TTAEOV Ol ETAIPEIEG TOV
BAETTOUV WG €va TTEPOUCIAKO OTOIXEIO TNG ETAIPEIAG TOUG KAl OXI WG €vav aTTAO
ayopaoTh. 'ETol, BaoIKOG 0TOXOG Miag eTaipeiag gival va PPEl TTOI0I KATAVOAWTEG
gival Mo KaTdAAnAol yia Tnv €TAIpEia, TToI0I aTTOTEAOUV afia yia Tnv eTalpEia,

OnAadr), TToI0I KATAVOAWTEG TEIVOUV va Eival TTIO AQOCIWHEVOI OTn JAPKA TNG
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eTaipeiag. O1 katavaAwTEG auTtoi dev gival atmapaitnTa Kal ol o TTAoucoiol. ‘Evag
KatavaAwTAg 1Tou £odeuel To TTo0O Twv 50€ KGBe pAva yia kool xpovia, agicel
TTEPICCOTEPO ATTO TTEVTE KATAVOAWTEG TTOU Ba aPrioouV OTNnV £TAIPIA TO TTOCO TWV
700€ pia @opd kai dev Ba favawwvioouv atmmd authv Tnv etaipeia. Ol
KATavaAWTEG BewpouvTal atrd ThV TaIpEia N TNy KEPOOUGS Toug Kal 61 Jia atTAl
ouvaAAayr. Akoua, pepikoi TTEAATEG, OTAV E€ival aQOCIwpévol O€ pia PapKa
BonBouv otnv TPOROAR TNG HAPKAG Kal TNV ETTAIVOUV O VEOUG TTEAATEG
(advocacy intention). H rpoofAwon evog KatavaAwTh gival ouxvd o TTUpHvag NG
agiag piag papkag kai gival éva HETPo Tou OECUOU TTOU €XEl EvaG KATAVOAWTAG PE
Mia pdpka. KaBwg n mpooRAwon evog katavaAwTthi oTtn pdpka aufdveral,
MEIWVETAI N EUTTABEIO TNG OTAONG TOU ATTEVAVTI OTIG ETMIBETEIS TOU AVTAYWVIOUOU
(Aaker, 1991). Orav pia etaipeia kataAdper o1 €vag KaATavoAwTAG Eival
QQOCIWUEVOG O Mia avTaywvioTIKA pdpka, dUoKOAa Ba TTpooTTadriosl va Tov

atmmooTrdoel amrd auTr, d10TI Ba TNG KooTioel TTepiIcodTEPO (Aaker, 1991).

3.2 H ZTPATHIIKH AZIA THZ MPOZHAQZHZ ZTH MAPKA

H mpooAAwon Twv TeAATWV OTn PAPKA QVTITTIPOOWTTEUEl éva  OTPATNYIKO
TTEPIOUOCIAKO OTOIXEIO, TO OTToiI0 €Av OI0IKNOEi Kal KaAAiEpynBei ocwoTd €xel TN
duvatoTNTa VO TTapEXEl agia PE TTOAAOUG TPOTTOUG, OTTWG QAIVETAI KOl OTO

akoAouBo oxua (Aaker, 1991):

3.2.1 MEIOMENA KOZTH MAPKETINIK

MNa pia etaipeia €ival, ouvnBwg, EUKOAO va KPATAOEI TOUG UTTAPYXOVTEG TTEAATEG
NG, €QOoov dev gival duoapeoTnuévol atrd Ta TTPoidvTa TnG. KAt TTou eival
YVWPIYO Kal OIKEio onuaivel TTwg  eivar BoAikd kal kaBnouxaoTikd. Tig
TTEPICOOTEPES POPEG, €ival TTOAU TTIO OIKOVOMIKO, yia dia eTaipeia, va diatnpnoel
TOUG TTEAATEG TNG TTOU EivVal IKAVOTTOINKEVOI KAI, ETTOPEVWG, Eival EAAXIOTOI O AGyOl

TToU Ba Toug 0dnyroouv oTnv aAAayr TG papkag, armrd 1o va BpeBouv Kaivouplol
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meAdTeg. Ooo uywnAdTEPN €ival n TTpoonAwon 1600 €UKOAOTEPO Eival va PEivouv
xapoupevol ol TeAdTeg. QoTéo0, o1 TEAATEG  @eUyouv  OTAvV  ViLwBouv
TTapapeAnuévol. H TpayuaTiki TTPOKANGCN €ival va PEIWBE 0 apIBPOg auTwy TTou

PeUYOUV.

H 1TpoohAwon Twv TTEAATWV €ival Kal €va onPavTIKO €UTTOdIO €100D0U YIO TOUG
avtaywvioTéG. OTav pia eTaipeia eI0€pYETAl O Wia ayopd, OTTOU Ol KATAVOAWTEG
gival AdN TTpooNAWUEVOI 1 €0TW IKAVOTTOINKEVOI JE Pia JAPKA, TOTE Ba TTPETTEl VO
deAeaoTouv yia va aANAGEouv pdpka Kal auto aTTaiTei onuavTikoug Topoug. ‘ETol,
MElwvovTal Ta duvnTikG KEPDBN yia Tnv eTaipeia TTou €10épxeTal. Opwg, yia va
oupBei autd Ba TTPETTEI OI AVTAYWVIOTEG va yvwpifouv Tnv TTPOCAAWCN Twv
KATAVOAWTWY OTN PAPKA TNG AVTAYWVIOTIKAG €TaIpiag. AuTd TO TTETUXAIVOUV Ol

ETAIPEIEG PE TN DIOPRMION 1) KE TNV TTOIOTNTA TTAPAYWYNG.

3.2.2 IEXYZ ZYNAANATHE

Opiopéveg PAPKEG PE 1I0XUPA TTPOCHAWON ATTO HEPOUG TWV KATAVOAWTWY €XOUV
dlac@aAiopévn B€on OoTa PAPIA TWV KATACTNUATWY AlQVIKAG. AuTO oupPaivel,
010TI o1 AlavEéPTTOPOI YVwpPEICouv TTWG oI TTEAATEG UTTAIVOUV OTO KATAOTNUO Kal
TTEPINEVOUV VA Bpouv KATToIEG PAPKES. MAAIOTa OTavV €XOUME TTEPITITWOEIG
ECAIPETIKA UYNANG TTPOCAAWONG, OTTWG, YIO TTAPAdEIYUA, YIO WAPKESG, OTTWG N
Coca Cola 4 n Nescafe, o1 TeAdTEG £VOG KATAOTAPATOG dEV BA TO ETTIOKEPTOUV
¢avd edv Ot Bpouv Ta TPoidvTa TTOU avaldntouv. H 10xU¢ ouvaAAayng eival
eCAIPETIKA onUavTIK OTavV €I0AyovTal 0TV ayopd vEa HEYEDN, VEEC TTOIKIAIEG,

TTapaAAQYEG ) ETTEKTACEIG TNG OEIPAG Piag HAPKAG.
3.2.3 MPOZEAKYZH NEQN MNEAATQN

Otav pia pdpka €xer pia teAateiaky Bdon, n otoia amapTifetar aTrd
TTPOONAWPEVOUG KOTAVOAWTES Kal ATTO AAAOUG TTOU TOUG QPECEI N HAPKA, PTTOPEI
va TTapéxel empBefaiwon oe mMOaAvoug TTEAATEG, €10IKA OTAV N Ayopd EUTTEPIEXEI
KATTOIO PIOKO. 2NPAVTIKN], AOITTOV, yIa TOPEIG TNG ayopds TTOU Eival OXETIKA VEO! iy
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£€Xouv pioko, gival n dnuioupyia piag Baong TreAaTwy, n otroia Ba Taigel To pOAo

NG oudadag avapopdc.

AKOuQ, pIa OXETIKA PeEYAAN TTEAATEIAKN BAOT, OTNV OTTOIA €ival KATAXWPENUEVOL Ol
IKOVOTTOINPEVOI TTEAATEG, Divel TNV €IKOVA €vOG TTPOIOVTOG TTOU Eival ATTOOEKTO,
ETMTUXNUEVO KOl TO OTTOiI0 Ba uTttdpxel yia Kaipd Kal Ba TTapEXEl UTTNPETiES
BonBeiag kai TTpoiovTiKEG PBeATiwoelg. To OTI pia eTaipgia Ba utropéoel va
BonBrioel Toug TTEAATEG TNG OTAV TNV XPEIOOTOUV KAl TO OTI TA TTPOIOVTA TNG €ival
aTTOOEKTA, €ival dUO aTrd Ta TTPAYUATA TTOU AVA(NTOUV Ol KATAVOAWTEG, €I0IKA O€
TOMEIG TNG ayopdg OTTOU Ol UTTNPECIEG PETA TNV TTWANCN 1) N TTPOIOVTIKY BorBcia
gival onuavTikég, OTTwG, yia Trapddelyua, n  autokivnToBlounxavia Kal ol

KATOOKEUAOTEG NAEKTPOVIKWY UTTOAOYIOTWV.

TENOG, UTTApPXEl MEYAAN TBavOTNTA €vag KATAVOAWTAG va avakaAUyel Kal va
avayvwpioel Eva TTpoidv Jovo Kal pévo BAETTOVTAG TO VA TO XPNOIUOTTOIEI KATTOI0G
GANog. MdAioTa, n Cwvrtaviy XpPrion Tou TIPOIOVTOG €XEl TTOAU  HEYAAN
QATTOTEAEOUATIKOTNTA, 0N PE TNV TTPOPBOAN atmd TTOAAEG dlagnuioels. To va Oel
KATTOI0G TO TTPOIOV va xpnoldoTrolEital atrd éva @ilo, 6a dnuioupyroel Eva deoud
MVAUNG ME TN MApKa Kal ToV XPRoTn, TTou pia dla@riuion oAU dUokoAa Ba To
ékave. 'ETol, n avakAnon tng pdpkag Ba eival 1oxupoTtepn. Me GAAa Adyia, n
XPNoIhoTIoinon TNG MAPKAG atrd Toug TTAAIOUG TTEAATEG €ival n KAAUTEPN duvaTh)
dlaruion yia T JAPKA Kal €ival IKavh va Auf¢Aoel TNV TIPOCEAKUCN VEWV

TTEAQTWV.
3.2.4 XPONOZ IN' A ANTIAPAZH ZE AMNEIAEZ ANTAITQNIZTQN

Otav pia etaipeia €xel TTPOONAWPEVOUG TTEAATEG, TOTE €XEI KAl TA XPOVIKA
TTEPIBWPIA YIO VA PTACEI 1] KAl VA LETTEPATEI TIG BEATIWOEIG TWV AVTAYWVIOTIKWV
TTPOIOVTWY, TTOU £XOUV ATTAXNON OTOUG KATAVOAWTEG. 2€ ayopEG, OTTWG QUTH TNG
UWNARG TEXvoAoyiag, ouxvd ol KatavaAwTEG avadnTouv TO TTI0 EEAIYUEVO TTPOIOV.
Opwg, uttdpyxouv KaTavoAwTEG TTOU OEV avadnTouVv VEQ TTPOIOVTA, KUPIWG OTav
gival Ikavotroinuévol Hhe  Ta  AON  UTTApPXOvVTA, WME ATTOTEAEOUA va  unv

EVNUEPWVOVTAI YIA TIG TEAEUTAIEG €£CENIEEIC TwV avTaywvioTwyv. EmTTPooBeTa, yia
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TOUG TTEAATEG AUTOUG, AOYyW TNG augnNUEVNG IKAVOTTOINOTG TOUG, UTTAPXEI MIKPN
mOavoTnTa d1IdBeong yia aAAayr TNG NAPKAG, akOua Kal av TTAnpogopnBouv yia
10 V€O TTpoIdv. OTav pia etaipgia dlatnpei Eva uwnAo eTTiTTEdO TTPOCHAWONG OTN
MAPKQ, TOTE €XEI TNV TTOAUTEAEIO va €TTIAECEI TN AIYOTEPO ETTIKIVOUVN OTPATNYIKH,

yla va akoAouBei TIG eEeAIEEIG.

3.3MAPATONTEZ NOY AIAMOP®QNOYN THN NMPOZHAQZH ZTH MAPKA

H mpoonAwon oTn PApKa Oev €XEl KATTOIOUG «OTTOAUTOUG» Kal «KABOAIKOUG»
TTOPAYOVTEG ATTO TOUG OTTOIOUG TTNYAdeEl KAl Ol OTToiol 1I0XUoUV KATW OTTo
OTTOIECONTTOTE OUVONKeG. H @uon Tou TTPOIOVTOG ) TNG UTTNPECIAG, N KATAoTOon
TNG OIKovopiag, aAAd Kkal oI KOTavaAwTIKEG OUVABEIEC TWV avBpwWTTWV Miag
TTEPIOXNG €ival TTapdyovteg TTou €TNEEAoUV T OTACON TWV KATAVOAWTWV

aTTéVavTl 0€ pia papka.

QoT1600, UTTAPXOUV OPICHUEVEG TAOEIG yIA TNV ETTITEUEN TNG TTPOCNHAWONG KAl N
I0XU TOUG UTTAPXEl, JE OIAQPOPETIKI) €viaon, O€ OTTOINdATIOTE Kivnon TTPOG QUTH

TNV KaTeuBuvon. Mepikég atmd auTég TTapabEéTovTal TTAPAKATW (ZIWPKOG, 1994):

1 To emimedo mpoonAwong oTn PAPKA €EOPTATAI OTTO TNV TTPOIOVTIKI)
Katnyopia, dnAadr diagépel atrd TTPoIdV o€ TTPOIOV.

2UPQwva he TNV épeuva Tng Dow Jones & Inc. (1989) n tmrpoohAwon Twv
KATavaAwTwWV dlagEpel attd TTPoidv o€ TTpoidv. ‘ETol, oUpewva tTavra pe tnv
TopaTTavw €peuva, Tn UEYOAUTEPN TIpoonAwaon otn papka yia 1ig H.IM.A.
edpaviCouv ol Katnyopieg Twv TOIyapwv (71%), TG payiovéCag (65%), ol
000VTOKpENES (61%), 0 KaYéS (58%), Ta TTaucittova (56%), Ta @AY (56%), Ta
oatrouvia (53%), n kEtoatr (51%), Ta atropputravTikd (48%) kai n PITupa (48%).
AvTiBeTa, TTOAU XaunAr TTpoonAwaon €Xouv TTpoidvTd, OTTWG oI pTTatapieg (29%)
Kal oI KovoEpReg Aaxavikwy (25%). H €pguva auTth, BERBaia, £yive To 1989 kal yia

Mia ouykekpiyévn ayopd (ApepPIKAVIKN ayopd) Kal Quoik& av yivel oRuepa o€
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OTTOIadATIOTE XWpPa 1 TrEPIOX To Mo Tmlavd civalr va €xoupe OIAPOPETIKA
atmroteAéopaTta. Autd, OUWG, TTOU UTTOPOUME VO CUYKPATHOOUME gival TTwg n KAOe
TIPOIOVTIK} KaTnyopia OnuIoupyei pia TTPodIABecn OTOUG KATAVOAWTEG yia

TTpoonAwon.

2 To emimedo TpoonAwong oTn ddpka eEaptdtal amd  dnuoypaPIKda

XOPOKTNPIOTIKA TOU KATAVOAWTH.

‘Exel TTapatnenBei Twg o1 KAaTavaAwTéG TTOU €ival PeyaAUTEPOI O nAIKia A ol
KATOVOAWTEG TTOU €XOUV UWNAGTEPO €100dNUA €ival TTIO TTPOCNAWPEVOI O€ [id
MApKa. AKOUA, MEPIKEG E€OVIKEG OMABEG TTOU UTTAPXOUV HECA OTO KOIVWVIKO
oUvoAO, O€ TTAYKOOUIO €TTITTEDO 1] O€ ETTITTEQO Piag XWPaAg, ePgavidovral 1Id1aiTepa
TTPOONAWUEVEG OE OUYKEKPIMEVEG NAPKES TTOU TTAPadOCIaKA TTPounOeUouV auTég
TIGC ayopég. TENOG, N TTPOCHAWON TWV KATAVOAWTWY £§apTATal OTTd TNV XWpPd
TPOEAEUONG TOUG, KOBWG KatavaAwTtég amd Tn [aAAia, Tn epupavia kal 10
Hvwpévo BaaoiAeio gival AiyoTepo TToToi atro Toug KatavaAwTEg oTig H.MLA.

3 H mpoonAwaon e¢aptdrtal atrd 10 avTiIAauBavouevo pioko

O1 karavaAwTéG OTav €Xouv AyXOG yia Tnv €TMIAOYR €vOG TTPOIOVTOG {OOEUOUV
TTEPICCOTEPO XPOVO Kal CUAAEYOUV TTEPIOOOTEPEG TTANPOPOpPIES yia auTo. ‘Evag
TPOTTOC YIO VO ATTOPUYOUV auTO TO PIOKO €ival va TTOPANEIVOUV TTPOCNAWUEVOI O€
Mia PApka pPE TNV OTToia  €ival IKOVOTTOINKEVOL QvTi va ayopdalouv VEEG N
adOKiNOOTEG MAPKEG. AUTOi TTOU €XOUuv UWNAOTEPO avTIAAUPBAVOPEVO PIOKO
(perceived risk) ival o mOavo va TTapapegivouy TTOTOI OTIG TTAMIEG TOUG HAPKEG

aTTd TO VO ayopdoouV VEEG.

4 H mpoonAwon e¢aptdral atrd 10 BABUO avauigng Tou KATavaAwTr)

H uwnAfl avdpign tou katavaAwTth pe éva TTpoidv odnyei O€ €eKTETAPEVN

avadnTnon TTANPoYopIwyY Kal, TEAIKA, 0TV TTPOCHAWGCN Tou OTn PJApkKa. AvTiBeTa,
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N XaunAnR avdapign odnyei otnv avayvwpiciudtnTa Yiag pdpkag Kai moavotaTa o€
ayopég Aoyw ouvnBeiag. Av n TTpoonAwaon oTn udpka oXeTiCeTal Je TN dECPEUON
TOU KOTAVOAWTH PE AUTH, TOTE €ival {EKABAPO TTWG £vAG KATAVOAWTAG PE XOUNAN
avauign dev ptropei va BewpnBei apooiwpévog o€ pia papka.

5 H mpoohAwaon dnuioupyeital o€ dIAPOPES XPOVIKEG OTIYUEG OTn {wr TOU

KATAVOAWTH.

2TOIXEIO €PEUVIOV ATTOBEIKVUOUV TTWG £va UEYAANO PEPOG TNG TTPOCNHAWONG OTn
MApKa avoTrTuooeTal OTn veapr) nAIKIa Twv  KOTavoOAwTwyv, HEoa OTnv
OIKoYeVeIakr) ¢wr). KAaooikd traixvidia, 0TTws Lego , koukAeg Barbie kal Tpevakia
gival atrd Ta 1o dNUO@IAN Traixvidla Ta XplioTouyevva ] o€ AAAEG YIOPTEG, KABWG
ol baby boomers TTpooTTaBouUv va ueTaBifdoouv TTapadooiakES agie ota TTaidid
TOUG, JE TO VO TOUG ayopdoouV Ta Traixvidia TTou BuuouvTal 1o KaAd. MAaAioTa n

vOOoTaAyia £yive Eva onUAvTIKO d1a@NUICTIKO OTTAO O€ QUTHV TNV ayopd.

6 O avrapoiBég oTIC ayopég e dnuIoupyouv TTPOCHAWGCN OTNV PAPKA.

Mapartnpeital otV ayopd pia diIapKws augavouevn TTpowdnan TTpoiovIwy JEow
QvTaOoIBWY yIa TNV ayopd evog ayaBou. 2Tnv TTPoCTTaBEIa Toug va augjoouV To
MEPiIOIO ayopdg Toug TTOANEG eTaipeieg Eodelouv €va  peEYAAO UEPOG TOU
TTPOUTTOAOYIOPOU TOUG Yia TETOIOU €idoug evépyeleg avTi yia diagruion. Ouwg,
TTOPOAO TTOU  QUTEG Ol TTPOWONTIKEG  EVEPYEIEG QUEAVOUV  TIG TTWANCEIG
Bpaxuxpovia, €peuveg €xouv Ocigel TTWG Ol TTPOCNAWMEVOI  KATAVOAWTEG
ETTW@EAOUVTAlI aTTd QUTEG yIa va auéfoouv TIG ayopEG TOUG Kal Oev Eival
agooiwuévol otn updpka. ‘ETol, 01 gukaipiakoi, auTtoi, TTeEAdTEG ypryopa Oa
aAAGgouv papka oTav Ba OTAPATACEN N TTPOCPOPA Kal Ba EPPAVIOTE Eva TTPOIOV
ME KAAUTEPN TIYA.
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3.4 OAZEIZ KATANAAQTIKHZ NMPOZHAQZHZ

2Uu@wva pe Tov  Oliver (1999) uTtdpxouv TEOOEPIG XPOVIKEG  QPAOCEIG
KATAVAAWTIKAG TTPOCHAWONG:

1 Tvwotikl [pooRAwon (Cognitive Loyalty): avagépetar  oTtnv
TTANPOPOPNON TOU KATAVAAWTH yia To TTpoidv | TV uttnpeoia, dnAadn yia
TO TG00 EVNUEPWHEVOG Eival O KATAVOAWTAG KAl TI yVwpIlel yia éva TTpoiov
N Mia utnpeoia. MNa Tapddeiypa, av 0 KaTavaAwTng yvwpilel 6T oTnv
aAucida Fast Food Goody's padi pe 10 @Qayntd Taipvel dwpo Eva
QVOWUKTIKO, TOTE Ba TO TTPOTIUNOEL.

2 ZuvaioOnuartikn MMpoonAwon (Affective Loyalty): avagépetar oTtnv
TTPOTIUNGON TOU KATAVAAWTA Kal 0T BETIKA 0TACN TTOU £XEI ATTEVAVTI O€ £va
TPOIOV | O€ Hia UTTNPECIa. XTn @ACN QUTH O KATAVOAWTHG AQOCIWVETAI
OTO TIPOIOV | OTNV UTTNPECia PE BAON TN OUVOAIKY EKTIUNON TTOU £XEI KAVEI
Kal OxI M€ BAon TIG TTANPOPOPIES TTOU €XEI yIa TO TTPOIGV ) TNV UTTNPETIQ.

3 MNapopuntikn MpoonAwon (Conative Loyalty): avagépetal oe pia
O£0PEUON TOU KATAVOAWTA. ZXETICETOI AUECA PE TN CUPTTEPIPOPA TOU Kal
TN OEOUEUCT TOU JE TO TTPOIOV I TNV UTTNPETIQ.

4 TMpoonAwon 1Tou odnyei oge Apdon (Action Loyalty): ava@épetalr otnv
ayopd TOu TIPOIOVTOG 1 TN XPAOoN TNG uTTnpeciag. 2Tn @Aon autr ol

KATAVOAWTEG, Ol OTTOI0I £X0UV TNV TTPOBEoT, odnyouvTal oTNV TTPAEN.

H @don ¢ mpoonAwong 1Tou odnyei oe dpdon (Oliver, 1999) cival n 16avikA
@aon TpooAAwong, aAAG eivar dUokoAo va petpnBei. MNa Tov Adyo auTtd,
ouvnlwg, YETPATAI N TTAPOPUNTIKI TTPOCHAWGT, TTOU OXETICETAI YE TNV DECUEUON

yla Tpagn.
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3.5 EMINEAA NPOZHAQZHZ 2TH MAPKA

2UuQwva pe Tov Aaker (1991) utrdpxouv diagopa etriTreda TTpoonAwong (Aaker,
1991).

O1rwg TTapouacialovTal TNV «TTUPAuida TTpoonAwaong», otn BAcn TNG BPIOKETAI O
MN-TTPOCNAWMEVOG KATAVAAWTAG, O OTTOI0G gival adidpopog yia Tn udpka. Kabe
MAPKO BewpeiTal €TTAPKAG KAl TO EUTTOPIKO Ovopa Traifel WIKPO pOAO OTnv
QyopPAOTIKA TOU CUPTTEPIPOPA Kal atté@acn. OTTolo TTPOoIdV €XEl EKTTTWON 1 ival
o€ TTPOCPOPA, AUTO TTPOTIMATAL. AUTOG O KATAVOAWTHG UTTOPEI VO OVOUOOTEI Kal

EUMETAPBANTOG 1} euaicONTOC OTNV TIWN.

O1 katavaAwTég ouvnBelag dev £xouv Tn d1IABeon yia va dIATTIIOTWOOUV av éva
TTPoIdV €ival KaAO Kal yia va evepyoTroinBei 0 E0WTEPIKOG UNXAVIOUWOS TOUG yia
avalnTnon eVOAANOKTIKWY TTPOoIdvVTWY, €I0IKA av auTh) n Oiadikacia oTTaiTei

TTpooTTabcla.

To TPIiTO ETTITTEDO AVAPEPETAI OTOUG KATAVOAWTEG TTOU  €ival IKAVOTTOINUEVOI, AAAG
0 AOyog 1Tou Toug euTTodiCel va aANGEouv pdpka dev gival n TTPOCAAWOT TOUG o€
auTr), dAAG TO KOOTOG TTOU Ba €xouv pe TRV aAAayry autr]. O1 KaTavaAwTEG auToi
ovopadovtal TTPpoonAwpPévol pE KOOTOG. Ta KOOTN QUTA MPTTOPEl va gival o€

XPOVO, Xprpa A pioko atmédoong TTou OXETICETaI WE TV aAAayr.

2T0 TETAPTO ETTITTEDO OUVAVTAME AUTOUG TTOU TTPAYUATIKA TOUG APECEl N HAPKOA

Kal gival @iAol TNG HapKaG.

2TNV Kopu®n TnG Tupapidag Ppiokovral ol TrpoonAwpévol TTeEAATES. AuToi

ailc6dvovTal UTTEPRPAVOI TTOU £XOUV aVAKOAUWEl KAl XPNOIMOTTOIOUV QuTH Tn



Mapka. H pdpka €ival TToOAU onuavTiKr yia auToug TO00 AEITOUPYIKA G000 Kal WG

KATI QVTITIPOCWTTEUTIKG TNG TTPOCWTTIKOTNTAG TOUG.

AuTta Ta TéVTE €TTITTEdA dEV EPPAvVICOVTAl TTAVTA O QUTAV TNV KaBapr Hoper Kal
ouxva Oev e€ival €UKoAo va KaTaAdBoupe o€ TTolo €mmiTTedo avrikel o KABe

KATAVOAWTAG.

‘Eva dANO HOVTEAO JlaXWwpPIoHOU TWV KATAVOAWTWY, avAaAoya PE TO ETTITTEDO

TTpoonNAwaonNg, gival autd TTou TTpoTEivel o Aaker To 1996:

1 Mn-mreAdreg (non-customers): AuTOi TTOU €iTE AyOpACoOUV QAVTAYWVIOTIKEG

MAPKEG €iTe OV ayopalouv TTPOIOVTA QUTAG TNG KATNYOPIOG.

2 EvaioOntol otnv Ty (price switchers): autoi mou aAAdlouv pdpka

avaAoya PE TNV TTPOCPEPOUEVN TIUN.

3 Maénmika mrpoonAwpévol (passive loyal): autoi TTou ayopdlouv atrd

ouvABeia Kai 61 yiIa KATTolI0 AGYO.

4 Oubdérepol (fence sitters): autoi TTou gival adidgopol avaueoa o€ dUO N

TTEPIOOOTEPEG MAPKEG.

5 MpoonAwpévol (committed): auToi TTOU €ival APOCIWPEVOI OTN PAPKA KOl

yvwpiouv Toug AGYOUG, yia TOUG OTTOIOUG TNV ayopalouv.

H 1TpdkANoN yia yia eTaipeia BpiokeTal 01O va BEATIWOEI TO TTPOPIA TTPOCAAWONG
oTn MApKa: va auénoel Tov apiBud Twv TreAatwy TTou dev gival euaioBnTol oTnv
TIUA, va €VOUVAUWOEl TN OXEON TWV OUBETEPWYV KAl TwV TTPOCNAWMEVWY HE TN
MApKa Kal va au¢hoel Tov aplBuo ekeivwy TTou Ba TTANpWOooUV TTapatrdvw yia va

XPNOIMOTTOINCOUV TN MApKa 1 TV utthpeaia (AuAwvag, 2001).
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3.6 MOP®EZ NPOZHAQZHZ ZTH MAPKA

O Day (1969) eTmKevipwVETal OTN OTAON TWV KOTAVOAWTWY QTTEVAVTI OE Mia
MApKa Kal oTnv TTpo0eon yia emavoAapBavouevn ayopd Tng PAPKAg autng. H
ouvIOTWOO TNG emavaAaupBavopevns ayopdg avogépetal otn O1a0son Twv
KATavaAWTWYV va ayopdlouv tnv idia pdpka. H diaotaon auth JETPATAl HECW TNG
OTAONG TWV KATAVOAWTWY aTTévavTl O€ pia pdpka Kal Ptropei va aAAagel otav

ETTEPYXOVTAI KATTOIEG AAAQYEG OTNV KATAVAAWTIKI ayopd.

Emiong, o Agrawal (1996) aoxoAnBnke Pe T oTAON TWV KATAVOAWTWY OTTEVAVTI
o€ Mdia papka Kal €6€TA0E TO KATA TTOOO WTTOPEI va €TTNPEACTEI N TTPOCHAWOTN
TOUG aTTd TN dIAYOPOTToINCN TWV TIHWYV, YEYOVOG TTOU WTTOPEI va odnyAoel Tov
KAaTavaAwTl oTnv ayopd diog AAANG papkag. H diagopoTtroinon Twv TIHWY,
MEPIKEG POPEG, ATTOTEAEI EUTTODIO yIa TN OIABE0N TWV KATAVAAWTWY va TTPpoouv
o€ eTmavalauBavouevn ayopd Hiag cuykekpiuévnG Hapkag. Av évag KatavaAwTAg,
TENIKQ, ETTNPEEACTEI ATTO TNV TIUA €VOG TTPOIOVTOG, TOTE N TTPOCHAWOT TOU OE AUTO
Bewpeital TTAAOTH.

MNa va povreAotroimoouv Tnv TPooiAwon Twv katavoAwTwv ol Dick kal Basu
(1994) utrooTnpiCouv OTI gival atmapaitnTeg dUO TTAPAUETPOI: N TIPOBeon yia
MEANOVTIKA ayopd piag pdpkag (repurchase intention) kai n TpoBeon yia BETIKA
oxOMa oe dAAoug yia Tn pdpka (advocacy intention). H TtrpoonAwon Twv
KATavaAWTWV Bewpeital uynAr otav dgv eTnpeddeTal aTTd TTAPAYOVTEG, OTTWG N
XOUNAGTEPN TIUN €VOG TTPOIOVTOG, Kal gival oTaBepdg oTn PApKa TNG TTPOTIKNNONG

TOU, TNV OTTOIO KalI ETTAIVEI.

O East (1997) onuelwvel 0TI 01 ayopEG, TTou yivovtal AOyw ouvhBeiag, ogeilovtal
oTnv Gpvnon Tou KOTavoAwTh yia €peuva ayopdc. ‘Evag T€To10G KATAVOAWTAG,
€QOOOV gival IKaVOTToINUEVOS aTTO £va TTPOIdV, Bewpei XAoIuo XpoOvou Tnv £peuva
ayopdg pe okotrd Tnv aAAayry Tou. ‘Etol, mpotiydel va cupPifadetal pe auto,
€QOOOV KOAUTITEI TIG avaykeg Tou. H adpavig emmavaAaupavopevn ayopd piag

MApkag (inertia) ep@avideTal wg Hia ouvnBIoPEévn CUUTTEPIPOPA, N OTTOIA PEIWVEI
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TIG dlavonTIKES (OUYKPION XOPAKTNPIOTIKWY) Kal TIG QUOIKES TTPOOTIABEIEG £pEuvag
(Trapoucia kaTaoTNUATWY). To €idOG TNG TTAACTNG, AUTAG, TTPOCAAWONG (Spurious
loyalty) epgavietar otav uttdpxel N avTIAauBavouevn opoIoTNTA TWV JAPKWY, N
oTToia €TTNPEACElI TIG AYOPACTIKEG OUVADBEIEG, TTOU OTNV TTPAYMATIKOTNTA Egival
Q0TABNG. ZUPTTEPACMATIKA, N TTPOOHAWON TwV KATAVOAWTWYV €ival moavoe va
e€aoBevioel, 6Tav UTTApPXEl aAAayr] OTIC KOTAOTACEIG TTOU IKAVOTTOIOUV TIG QVAYKES

TOUG, EVOUVAUWVOVTAG TNV TTPOBe0T] TOUG yia aAAayr) oTn pdpka.

O1 Dick kai Basu (1994), Aoimtév, evioTmioav TEOOEPIG UOPYESC 1 KATNYOPIES

TTpoonAwong, BAcel Twv €10WV TTPOCHAWOCNG EVOG KATAVAAWTH).

ZxAua 4: MpoonAwon wg ouvdpTnon TnG OXETIKAG OTAONG KAl TNG

emavaAauBavopevng ayopdg Niag HAPKOG.

EmavaAapBavopevn Ayopd

YynAn XapnAn
AavBdavouoa
MpoonAwon ]
MpoonAwon
(Loyalty)
(Latent Loyalty)
MAaoTA
MpoonAwon Mn MpoonAwaon
(Spurious (No Loyalty)
Loyalty)

YynAn

ZXETIKA XTdON
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XapnAn

H mepimrwon tng TmpoonAwong (loyalty) tpoUtroBéTel 0TI O KATAVOAWTEG
avTIAauBavovTal TIG dIOPOPEG HETALU TWV dIAPOPWY AVTAYWVIOTIKWY NOPKWY KAl

ouvndnToTtroinuéva odnyouvtal oTnV ayopd TNG EKAOTOTE JAPKAG.

H Ttrepimmrwon tng TAAOTAG TTpoonAwong (spurious loyalty) TautiCetal katd
KATTOI0 TPOTIO PE TNV €vvola TNG adPAVvEIAG WG TTPOG TO OTI O KATAVAAWTAG dev
EVTOTTICEl ONPAVTIKEG OIAPOPEG AVANECA OTIG QAVTIAYWVIOTIKEG WAPKEG Miag
TTPOIOVTIKAG KATNYOPIOG, YE ATTOTEAECOUA VA TTPOTIMAEI TNV HAPKA TTOU YVWPICZEl N

TNV NAPKQ TTOU BPioKETaI O€ TTPOCPOPA.

H AavBavouoa trpoonAwon (latent loyalty) emkpartei o€ TTEQITITWOEIG, OTTOU O
KatavaAwTAg emmnpeddetal AOyw ouvBnkwv Kal Kataotdoewv. lMNa mapddeiyua,
€vag KaTavoAwTAG MUTTOPEl va €xel TTOAU BeTIKA OoTAon yia €va OUYKEKPIUEVO
€OTIATOPIO, OMWG, €CAITIAG TWV OIAPOPETIKWY YEUOTIKWY TIPOTIUACEWV TWwV

OuvadEAQWY TOU, Va YeUNATICEl o€ AAAO.
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KE®AAAIO 4: ZYNAIZOHMATIKH AEZMEYZH TOY KATANAAQTH zTH
MAPKA (AFFECTIVE COMMITMENT)

4.1 EIZArQrH

2TO XWPO TOU MAPKETIVYK, €ival YEVIKA avayvwpliopévo, o1 n déoueuon Tou
KAaTavaoAwTR €XEl TPEIC OUVIOTWOEG: Tn ouvaioBnuatik déopeuon (affective
commitment), TN ouvexy Oéopeuon (continuance commitment) Kol TNV
KavovioTIKr) 0éopeguon (normative commitment) (Fullerton,2003; Gillland & Bello,
2002; Harrison-Walker, 2001).

4.2 2YNAIZOHMATIKH AEZMEYZH (AFFECTIVE COMMITMENT)

H déopeuon €xel TPEIG OUVIOTWOEG, OTTWG AVOPEPONKE Kal TTOPATTAVW. ZUPQWVA
ME Toug Meyer kai Allen (1991) n cuvaioBnuartikr dEoPEUON gival hia YuxXoAoyIKnA
KatadoTtaon n otroia (a) XapakTnpidel Tn oXéon KATTOIoU PE Mia pdpka/TTpoidv Kal
(B) enpeddel Tnv amoépaon KAToIoU va diatnphoel Tn oxéon autr. ETiong, n
ouvaloOnuartik déopeuon epunveVETAl WG N €MOUUia evodg KATAVOAWTA yia TN
OUVEXION TNG OXE€0NG TOU HE dia pApKa, AOyw TnG IKAVOTTOINONG Tou aTrd TN
oxéon autr] (Allen & Meyer,1990. Geyskens et al. 1996). Otav évag KatavoAwTAg
BpiokeTal oTnVv Katdotaon autr, TOTE €ival BUOKOAO va dIaKOWEI T OXECN TOU PE
N MApKa, yiati v €mOBupuei. H ouvexiy déopeuon (continuance commitment)
AVOQEPETAl OTO OIKOVOUIKO KEPDOG TOU KATAVAAWTA aTTO T oX£0N PE Mia pApka.
Ortav n oxéon Bacietal oTnv cuvex OEO0UEUOT), TOTE O KATAVAAWTAG TTAPAUEVEI
oTn ox€on auTh yiati Xpelaletal va 1o Kavel. H kavovioTik déopeuon (normative
commitment) ava@épeTal o€ éva aioBnua utroxpéwong. Otav n oxéon BacileTal
OTNV KAVOVIOTIKI QECPEUON, TOTE O KATAVAAWTAG dlaTnpEi TN oXEONn AuTh YIOT
TPéTTEl va TO Kavel. Epeig otnv épeuva pag Ba  aoxoAnBoupe pe TN

ouvaiodnuartikr) d€oueuon.
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H ouvaioBnuartikn déopeuon Bacifetal oTig NOIKES agieg Kal oTnv YuXIKA TauTion
(Bansal et al.,2004. Fullerton,2003. Gruen et al.,2000). H déouguon Bewpeital pia
dlapkAg €mBuyia dlathpnong piag oxéong (Morgan & Hunt). Aaupdavovrag
uttoyiv 6Aa autd, kataAaBaivoupe OTI 0 KATAVOAWTAG EUTTIOTEVETAI Hia eTalpEia
Kal pia pdpka otav  €ivar ouvaloBnuaTtik@ ouvOeEDEUEVOG HE QUTEG. TNV
TTPAYMATIKOTNTA, O KATAVOAWTEG OnIoupyouv pia oxéon e T PApKa TTou
kartavaAwvouv (Fournier,1998). H cuvaioBnuaTtiky d€éopeuon eival o TTUPAvaG
TWV OXE0EWV autwy, dnAadr], n cuvaiocOnuartikr déoueuon BPIOKETAI OTO KEVTPO
TWV OXEOEWV KATAVOAWTAG — JAPKA, YIATI Ol KATAVaAWTEG BEAOUV va TauTIOTOUV
Kal va ouvdebouv pe TIG NAPKEG TTOU Xpnolyotroiouv (Fournier,1998). H oxéon
auTn xTideTal TTAvw oTn OETIKN AQOCiWon. Z& €va KATAVOAWTIKO TTEPIBAAAOY, N
oxéon Tou €ival Baciopévn oTnv gUTTIoTOooUVN KAl OTn  @IAiQ, OTTWG yia
TTaPAdelyua, ocuupaivel PETAlU €vOG KOPMWTRA KAl Tou TTEAATn Tou, eival €va
TTPWTOTUTTO (prototypical) Tapddeiypya ouvaiobnuatikig dféoucuong (Price &
Arnould,1999).

H ouvaiobnuariky déopeuon, ava@éperal otn BeTIKA d1ABeon TOU KATAVOAWTH
amévavtl oTn MAapka. H ekdoTote pApka €xel kepdioel Tnv €Uvold TOU, ME
ammoTEAEOUA va €ival Kal ouxvog ayopaotig tng. Otav ocupPaivel autd, o
KATavaAwTAG dnuIoupyei pia oxéon pe TN pdpka Kai apxicel va TauTiCeTal JE QUTH.
Eival @avepd o611, 6tav €vag KaTavoAwTAG TAUTIOTEI e Mia pdpka, TOTE

AvVaTITUCOEl éva I0XUPO OECIUO WE TNV EKACTOTE MAPKA.

4.3 O KENTPIKOZ POAOXZ THZ AEZMEYZHXZ ZTO ®AINOMENO THZ
NMPOZHAQZHZ ME TH MAPKA

O Beatty et al. (1988), dAwoe 611 N dECPEUON KAl N aPOCiwan cuvdEovTal, Kal N

0éopeuon odnyei 0TV APOCiwoT.
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H évvoia Tng déopeuong (commitment) pag BonBdel va Katavooouue KaAUTEPQ
TIc  dlavonTikéG  diadikaoieg  TTou  odnyouv  évav  KATavaAwTtl  oThv
eTavalaupBavouevn ayopd (repurchase intention) kalr otnv TTPOOeoN yia OeTIKA
oxOAia og GAAouUGg yia TN papka (advocacy intention), ¢exwpifovrag Tnv aAnBivn
TTpoonAwaon ue T Papka (true brand loyalty) amé tTnv adpdveia (inertia). AAnBiva
TTPOONAWPEVOG BEWPEITAI O KATAVOAWNG TTOU VIWOEI dECPEUPEVOS PE TR PApPKa
NG TpoTiunong Tou (Baldinger & Rubinson, 1996. Samuelsen & Sandvick,
1997). H aAnBivii mrpoonAwon oTn PAPKA UTTAPXEl OE KATOOTAOEIG UWNANRG
déopeuong Kal Teivel va €ENYAOEl TIC CUPTTEPIPOPIKEG OXECEIC WETAEU Twv
KATOVOAWTWY KAl TNG MAPKOG, MECW TNG TTPOBEONG TWwV KATAVOAWTWY Yid
TpoonAwaon. KAatolol epeuvnTEG eutrveloTnkav atrd Tn dOUAEId Twv Jacoby Kal
Kyner (1973) kai ava@épouv Tnv aAnBivr) TTpooriAwon oOTn JAPKA WG «dia
TIPAYMATIKA AyOPACTIKI) CUMTTEPIPOPA WG TIPOG Mia pdpka (kal ox1 puévo n
TTPOBEDT TOug va Tnv ayopdocouv). H emavaAaupavépevn ayopd TnG PAPKAG, N
TAON TWV KATAVOAWTWY va TNV ETTAIVOUV KAl 1 ouvaiodnuartikr) dECPEUON TOUG JE
TN PApka auty odnyei otnv TpoonAwor] Toug». Me Aiya Adyia, Otav évag
KATavaAwTAG €ival aAnBivd TTpoonAwPEVOG PE dia JApKa, N HdpKa auTr yiveTal

KOMMATI TNG CWNG TOU.

H mpooAAwon Twv KATAVOAWTWY OUVOEETAI AUECA ME Tnv TIPOBeEcn yia
MEANOVTIKA ayopd, n oTroia €ival KAl N Mo CNPAVTIKN, €EapTnuévn JETABANTH oTnv
épeuva, oTov Topéa Tou PAPKETIVYK oxéoswv (marketing relationship) (Morgan &
Hunt, 1994). Kdamolieg €peuveg €0e1gav  OTI UTTAPYXEI 1O0XUPN ETTppon NG
ouvalodnuartikhg 6éopsuong otn diatripnon Twv treAatwy (Bansal et al., 2004.
Fullerton, 2003. Garbarino & Johnson, 1999. Gruen et al., 2000. Morgan & Hunt,
1994). H opboloyik €€nynon yrautd civar 6T 01 KATAVOAWTEG TEIVOUV va
TIPOOTATEUOUV TIG OVTOTNTEG YIA TIG OTTOiEG viwbouv pia aicbnon TauTiong Kai
ouoxétmiong (Fullerton, 2003). O1 katavaAwTtég, dnAadr, Ba ouvexiCouv va
ayopddlouv pia pdpka oTav viwbouv TAUTIOUEVOL KAl ouvaloOnuaTIKG dEoUEUPEVOI

ME auTh).
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Etriong, éva akOua OTOIXEIO TTOU PEAETATAI APKETA KAl Ava@EPETal 0T OETUEUON
TOU KATAVOAWTHA OTO XWPO ToU UAPKETIVYK oxéoewv (marketing relationship) ivai
n TPOBeon yia BeTIkKG oxOAia o GAAoug yia Tn papka (Fullerton, 2003. Harrison —
Walker, 2002). H ouvaioOnuartikry d€opeuon €xel atmodeixBei o1 €xel BETIKA
ETTIOPAON O€ KOIVWVIKEG oupPTTEPIPOPES (Allen & Meyer, 1990). Auté cupBaivel,
ylaTi ol KatavaAwTEG BEAouv va Bonbricouv TIG YAPKES JE TIG OTTOIEG VILWOOUV pia
IOXUpr] oUvdEon Kal ETTIBUUOUYV TNV ETMITUXIA TOUG. H TTpOBEON TWV KATAVOAWTWY
yla OeTikd oxOMla o€ GAANOUG yia T PAPKA €ival Jid KOIVWVIK) CUUTTEPIPOPA
(Fullerton, 2003. Harrison — Walker, 2001).

H1l: H ouvaioBnuatiki déopeuon Pe TN PApKa €ival BeTIKA ouvOedEPEVN PE TNV
TTPOONAWOCN TOU KATAVOAWTH OTn PApka (TTpé0eon yia peAAOVTIKA ayopd Tng
MAPKOG QUTAG Kal TTPOBE0n Twv KATAVAAWTWY va KAvouv BeTikd oxoAia o€

AaAAoug yia Tn pdapka).
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KE®AAAIO 5: IKANOMNOIHZH TOY KATANAAQTH AMNO TH MAPKA (BRAND
SATISFACTION)

5.1 EIZArQrH

H 1kavoTtroinon Twv KatavaAwTwy atroTeAel Tn BAon yia TIG ETTIXEIPNOEIG CHPEPQ.
2KOTTOG Miag eTtaipeiag ival, apxikd, va IKAVOTTOINOEl JE TA TTPOIOVTA TNG A TIG
uUTTNPECiEC TNG évav KaTAvOoAwTr, WOTE, OTn Ouvéxela, va Tov Kepdioel. Ol
KATAVOAWTEG, OUWG, ONPEPA YivovTal OAO KAl TTIO ATTAITNTIKOI, ME ATTOTEAECUA VA
€XOUV OAOEVA Kal TTEPICOOTEPEG ATTAITACEIG ATTO €va TTPOIOV I Mia uTInpEaia.
Emopévwg, n etaipeia Ba TTpéTTel SIAPKWGS va eVTOTTICEl TIG AVAYKESG TOU KAl TIG

EMOUIES KAl va TIG KAAUTITEL.

2TN ONUEPIVA ETTOXN Ol AVAYKEG KAl Ol ETTIOUMIEG TWV KATAVAAWTWY OUVEXWG
pMeTaBdaAAlovTal. ‘ETol, yia va pmropécel pia etaipgia va cupPifacTei pe tnv

KatdoTtaon auth 6a TTPETTEL:

1 va ptropei va avayvwpidel Toug KATavaAwTEG Kal va TOUG KOTNYOPIOTTOIE

Kal
2 va kaBopilel TIG avAYKEG Kal TIG TTPOOOOKIEG KABE TUAMATOG TNG ayopdg

O kKaBopIoPOS, OUWG, TWV AVAYKWY TwV KAaTavaAwTwy Ogv gival eUKOAOG. MNa va

KATOQEPOUV 01 ETAIPEIEG VA KaBopioouv TIC AVAYKEG QUTEG XPNOIKOTTOIOUV

KATTOIOUG TPOTIOUG, OTTWG €ival Ol €PEUVEG IKAVOTTOINONG, Ol OUVEVTEUEEIG TWV

KATAVOAWTWY, Ta oXOAIa a1Td TN XPron vog TTPOIOVTOG I YI UTTNPECIAG, K.a.
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5.2 H ENNOIA THZ IKANOINOIHZHZ

H Aé¢n kavotroinon (satisfaction) mTpokUTITEl a1Td TN AQTIVIKA A£En satis, TTOU
onuaivel apkeTd, kalr TN Aégn facere 1Tou onuaivel Kdvw. Mepikoi opiouoi TToU
€xouv 006¢i yia TNV £vvola TNG IKAVOTIoiNONG €ival ol £ENG:

1 «H kavorroinon ¢€ivar pia yvwoilaky Karaoraon Tou KaravaAwTth kai
OXETICETAQI UE TNV ETTAPKN I QVETTAPKA avrauolfB Tou yia TIC TTPOCTTABEIEC
mou éxel karaBaAAer» (Howard & Shelth, 1969, oeA. 145)

2 «H kavorroinon e€ivar pia ouvaioBnuartik avridpaon OTIC EUTTEIPIES TOU
KaravaAwrr), Ol OTTOIEC OxETICovTQl EITE LUE Eva OUYKEKPIUEVO TTPOIOV N pia
uttnpeoia, €ite  ue  1IC OIadIKAOIiEC Qyopdc¢, EiTE UE  OUYKEKPIUEVA
XAPAKTNPIOTIKA Tou KatavaAwrn» (Westbrook & Reilly, 1983, o€A. 258).

2UhNewva e pia €peuva Twv Giese & Cote (2000), n Ikavotroinon Twv
KatavaAwTwyv Bacidetal o€ Tpia PacIKA& XapakTnploTIKA. MpwTtov, n IKavoTtroinon
TWV KATavaAwTWV gival pia cuvaiodnuaTikn 1 yvwaolakr avTidpaorn. Aéutepov, n
avtidpaon auth BacileTal OTIG TTPOODOKIES, OTIG ETTIOUMIES KAl OTIG EUTTEIPIEG TOU
KATaVOAWTA Kal TpiTov, n avridpaon auTr TTPAYUATOTIOIEITAlI Hia OUYKEKPIYEVN
XPOVIKA OTIYHN, OTTWG yIa TTAPAdEIyUA PETA TNV ayopd TOU TTPOIOVTOG, WETA TN

XpAon Tou, K.a.

H évvola Tng IKavoTroinong TwWv KATAVAAWTWY OXETICETAI HE KATTOIA OTOIXEIQ, TA
otroia emrnpéadouv 10 BaBud Ikavotroinong (Jones & Sasser, 1995). Ta Baoikd
XOPAKTNPIOTIKA €VOG TIPOIOVTIOC 1 Miag uTtnpeoiag, ol BaoIKEG UTTNPETIES
UTTOOTAPIENG, N TTPOOTIABEIO TNG £TAIPEIOG va KEPDIOEI Evav TTEAATN, O OTT0I0G eV

€UEIVE IKAVOTTOINUEVOG ATTO TNV idId, KAl N TTAPOXI E£CAIPETIKWY UTTNPECIWY ATTO
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TNV €TAIPEIA TTPOG TOUG TTEAATEG TNG, OTTOTEAOUV TA OTOIXEIA TTOU £TTNPEACOUV ThV

IKavoTroinon Twv TeAaTtwyv (Jones & Sasser, 1995).

5.3 IKANOINOIHZH KATANAAQTQN

Mia etaipeia yia va utropéoel va Kepdioel TTEAATEG, TTPETTEI VO KOTAPEPEI VA TOUG
IKavOTTOIACEL. [a va TO TTETUXEI QUTO, TTPETTEI VO AEITOUPYEI PE TETOIO TPOTTO, WOTE
0 TTEAATNG va BpiokeTal 0To KEVTPO Kal OAa va kaBopifovtal ye Baon autov. Eivai
aTTaPaiTATO, AOITTOV, Mia €TAIPEIA va YVWPICEl TIG AVAYKEG TWV KATAVOAWTWYV Kal
va TIG KAAUTTTEL [Na 1o Adyo autd, oTOX0G TNG €ival n dnuioupyia TTPOIOGVTWY TToU

O100£TOUV KATTOIO CUYKEKPIPEVA XOPOKTNPIOTIKA:

3 Baoikég 1810TnTES VOGS TPOoiovrog (product attribute): o1 1816TNTEG QUTEG
ava@épovTal oTn Pacoikr AsiIToupyia evog TTPoidvVTOog Kal gival dedouévo OTI
uttdpxouv OTO TIpoidv. H €AAeiyn autwv Twv IBIOTATWY MTTOPEI va
TIPOKAAEDEI ApVNTIKA aTTOTEAéOPATA OO0V aQopd OTnNV TOTTOBETNON TOU
TPOoIOVTOG OTnVv ayopd. lNa Tapddelypa, €vag KATavaAWTAG ayopadel
matroutola Nike yiati €mOupei Tnv Aveon TTou TTPOCEPEPEI TO ABANTIKO
TTatTouTol. EGv 1o TTatmouTtol autd dev KAAUWEI TNV avAyKn TOU KATAVOAWTH)
yla Aveor), TOTE TTPOKAAEI TNV OUCAPECKEIA TOU. ETTioNG, évag KAaTtavaAwTrig
Tnyaivel ota Goody’s yia @aynto, yiati Tou apécel n TToIdTNTa TWV
TTPOoIOVTWY. Av, OuWwG, dev KOAU@BEi n avaykn Tou yia TroioTnTa, Ba

duocapeaTnOei.

4 EmimmAéov xapaktnpioTika 1mou §emepvouv T1IC TPOOSOOKIES TOU
KaravaAwrn . Ta XapakTneIoTIKG auTtd dgv gival dedouéva Kai yia Tov Adyo
auTo, OTaV TTPOCYPEPOVTAI OTOV KATAVOAWTH TTPOKAAOUV TNV IKAVOTTOiNGH
Tou. MNa Tapadeiyua, évag katavaAwTng ayopddlel ratroutola Nike. Otav

TO TTATTOUTOlI QUTO €XEl AEPOOOAEG, TOTE YivETAIl TIO QVOTTOUTIKO, WE
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atmmoTéAeopa va dnuioupyei pia aicbnon euxapioTnong, Kal, CUVETTWG,
IKavoTToinong oTtov KatavaAwTr. ETriong, oto mapddeiypa twv Goody’s,
av padi Je TO YEUUQ TTPOCPEPOUV OTOV KATAVAAWTH KAl €Va AVAWUKTIKO,

Ba TTPOKAAECOUV TNV IKAVOTTOINGT] TOU.

5 XapaktnpioTIKd 1ToU MPOOPEPOUV ATTOAAUON OTOV KATAVAAWTH KAl
TOV UTTEP — IKAVOTTOIOUV: €ival TO XAPOKTNPIOTIKA TTou divovTal ETTITIAEOV
OTOV KATAVOAWTA Kal UTTOpoUV va Tov evBouoidoouv. Na tTapddeiyua, n
Nike padi pe Tnv Apple dnuioupynoe abAnTIKG TTatrouTola TTou dlaBETouv
KATTOIO XOPAKTNPIOTIKA, T OTToia TTPOKAAOUV vBoUCIaoud oToug TTEAATEG.
TETOol0 XapaKTNPIOTIKA €ival n PETpnon Tng amdéoTaocng Tmou difvnoav, n
METPNON Twv Bepuidwyv TTOU éKayayv, N PETPNON TOU OUVOAIKOU Xpdvou
TTou £Tpegav, n METPNON TNG TaxUTNTag TOug o€ Wikl dva wpa Kal n
duvaTtéTNTa VO aKOUG OUuyxXpOvws Kal POUCIKA. TNV TTEPITITWON TWwV
Goody’s, £€vag KaTtavaAwThG PTTOPEI va evBOoUOIaoTEl av TOU TTPOCPEPOUV
Katrolo dwpo. NoAAEG opEg dlopyavwvovTal dIaywVIoOoi i divovTal oTov
KatavaAwTh Katroia kouTtrovia. Me ta KouTrovia autd PTTopei va Kepdioel
éva dwpo (Ox1 heEyAANnG agiag, 6TTwg cupPaivel he Toug dlaywviopoug), To

oT1roio Ba Tov evBouoidocl.

‘Evag KatavaAwTig gival evBouoiaouévog Otav To TTPOIOV TTOU TOU TTPOCQEPETAI
cetrepva TIG TTPoodokieg Tou. O1 TTPOCOOKIEC TWV KATAVOAWTWY MTTOPOUV va
¢emepacBOouv OTav 0 KATavaAwTAG avayvwpiel OTI TO TTPOIOV ATAV KAAUTEPO ATTO
10 avapevopevo (Rust & Oliver, 2000). O1 ocuvBnkeg autég, OPwG, €ival BUOKOAO
va TmTeUXBouv, OIOTI O TTPOCOOKIEG TWV KATAVOAWTWY OAOEva Kal augdvovTal
oTn onuepiv €TToxr. Eival apketd dUokoAo, AoITTdv, yia pia eTaipgia va KepOIoEl

TO QVTOYWVIOTIKO TTAEOVEKTNUA.
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5.4 ZXEZH METAZY THZ IKANOIMOIHZHZ TQN KATANAAQTQN KAI THZ
NMPOZHAQZHZ TOYZ XTHN MAPKA (CUSTOMER SATISFACTION AND
CUSTOMER BRAND LOYALTY)

H kavotroinon Twv TreAaTwV €ival 10 KAEIDi yia KABe eTaipeia TTou €TMOUMET TNV
TTPooNAWON Twv KAatavoAwTwyv. [lola, Opwg, €ival n oxéon METALU NG
IKQVOTTOIiNONG Kal TNG a@ociwong Twv TTEAATWYV; ZUPQWVA PE EPEUVA TTOU E€XEI
yivel (ECSI, 1999) €xel Ppebei 6T n IKavoTtToinon Twv TTeEAATWV €mTNPedlel TV
TIPOCNAWOT TOUG O€ Jia uapKa.

H 1kavoTroinon Tou KatavaAwTr €ival N KAAuyn Twv avaykwy Tou, N eKTTANpwWon
TWV ETTIOUPIWY TOU Kal N EUXapioTnon atrd TNV EUTTEIPIA XPAONG TOU TTPOIOGVTOG 1)
NG uttnpeoiag (Friday & Cotts, 1995). H tmpoonAwaon, OuwG, TOU KATAVAAWTH
gival kAt Trapatmmdvw atrd TNV IKkavotroinon. H ikavotroinon PTTopEi va odnynoel
oe TTpooHAwaon, aAAd dev eival dedopévo OTI cupBaivel TTAvTa. YTTAPXOUV Kal
GAAOI TTapAyovTEG TTOU €TTNEEACOUV TNV TTPOCAAWGON TOU KATAVAAWTHA Of uia
Mapka. Otav ava@epduaoTe 0TAV £vvola TG TTPOCHAWONG, AVOPEPOUOOTE OE Hia
ouveldnTr) 0Tdon Tou KatavaAwTr). ‘Evag a@ooiwpévog KatavaAwTig odnyeital o€
eTTavaAauBavOopeveg ayopEg, OxXoMIadel BETIKA TO TIPOIOV | TNV UTINPECia O€
GAAoUG Kal adlagopeEi yia Ta avTaywvioTIKA TTpoidévTa i TIG uttnpeoieg (Reichheld,
1997. Wellington,1995).

O1 karavaAwTEG avTIOPOUV ouvaloBnuaTIKA OTNV KAToxr], XpHon Kal KaravaAwaon
Miag udpkag, yeyovog TTOU UTTOPEI va TTEPIYPAPEI WG Pia oTAON TOUg TTPOG Tn
papka (Chaudhuri & Holbrook,2002).

EidikOTepa, n B€on piag pApKag avatrapioTd TNV aTToTiNNoN TNG JAPKOG Kal TO
BaBud IkavotoinoNg TWV KATAVOAWTWY atmmd Tnv ayopd TnG MAPKAG AuTAG
(Ambler, Bhattacharya, Edell, Keller, Lemon & Mittal,2002). Ztnv ouacia, ol
KATAOVOAWTEG av IKavoTroinBouv atd Tn JAPKA TToU £XOUV TTPOTIPNAOEL, TOTE
UTTApxEl NEYAAn TBavaTNTa va yivouv TTIoToi o€ auTh. H IkavoTtroinon Bswpeital,

YEVIKA, WG N aTTOTiNNoN TNG MAPKAG ATt TNV EUTTEIpIA XPAONG Kal KatavaAwong
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evOg TTPOIOVTOG 1 piag uttnpeoiag (Fournier & Mick,1999). O1 kaTavoAwTéG
odnyouvTal o€ ATTOTIUNON TNG MAPKAG, apou AGBOuUV UTTOWIV TOUG évav PEYAAO
ap1Bud peraBAntwyv (Keller, 2003). H ikavoTtroinon atmd Tn pdpka Bewpeital ws n
OUVOAIKH ATTOTiNNGN atro TNV gUTTEIpia Xpriong TnG papkag (Delagodo — Ballester
& Munuera — Aleman,2001). lNa TIG YAPKES AlAVIKWY UTTNPECIWY, N dladikacia
atrotipnong TrepIAauBavel, OxI uévo 1O UNIKO TTpoidv TToU TTWAEITaI 0t €va
KaraoTnua, oM@ kai Tnv 10éa NG pdApkag (image) Kal Tnv EUTTEIpIA TWV
KAaTavaAwTwyv atro Tn gapka autr) (Kozinets et al.,2002).

H oxéon petagu Tng IKavotroinong amo Tn pdpka Kal Tng Tpobsong yia
MEANOVTIKA ayopd, ouvexiCeTal va €PEUVATAl KAl ETTIKPATEI Yi YEVIKA OUPQWVIa
OTI, N IKAVOTTOINON — OTTWG KAl N aTToTiuNon, €ival BeTIKA ouVOEDEPEVEG UE TN
dlatipnon Twv mTeAaTwv (Szymanski & Henard, 2001). Oi Dick kair Basu (1994)
UTTOOTNPICOUV TTWG TTPETTEI VA EEETAOTEI £vaG HEYANOG QPIOPOGS PETABANTWY, TTOU
TepIAaUBAvel TN PEAAOVTIKY ayopd, TNV aAAayry TpobEocwyv, Tnv TTpdbeon yia
BeTIKA OoxOANIa 0g GAAOUG yia TO TTPoIOV (advocacy intention), Tnv TTPOBECN yIa
ETTEKTAON TNG OXEONG KAl TNV TTPOBUNia va TTANPWOEl TTEPICOOTEPA YIA TO TTPOIOV
N TV UTNPECia, woTe €vag KATavaAwTtng va odnynbei otnv TTpoonAwon
(Fullerton & Taylor, 2002. Zeithaml, Berry & Parasuraman,1996).

MoAAoi epeuvnTég divouv 101aiTEPN ONUacia oTnv TTPOBECN TWV KATAVOAWTWY VA
oXxoAMidlouv BeTIKG TO TTPOIdV 0€ AAAoug (advocacy intention). KaBwg n TpdBeon
QUTH BEwpPEITal CUXVA WG Mia ouvioTwoa TNG TTPocHAWONG, dIOTI OeV €ival EUKOAN
KAl QVTIKEIYEVIKI N METPNON TNG, OTTWG N dlatrpnon Tou TTEAATN, ATTOTEAEI HEPOG
épeuvag otov Topéa Tou HApPKeTivyK (Anderson, 2003). To yeyovog OTl, évag
KAaTavaoAwTAg B€AEl va dwoel BeTIKEG OUOTACEIS YIO Mdia papka o€ GAAoug
KATAVOAWTEG, €ival €va TTOAU onPavTIKO OTOIXEIO TNG euTTEIpiag Tou (Moore, 2002.
Reicheld, 2003). O1 pdapkeg TTOU ONMIOUPYOUV 10XUPOUG OECHUOUG HE TOUG
KATAVOAWTEG €xouv KePDBioel To TTPOVOUIO yia BeTiIKG oxOAia kal £mTaivo (Berry,
2000).
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H2: H ikavotroinon atmé pia pdpka gival BeTIKA ouvdedePévn YE TNV TTPOCAHAWGN
TOU KATAVOAWTA OTn PApka (TTpoBeon yia upeAAovTikh ayopd kai Tpdbeon yia

BeTIKA OXOAIa 0€ GAAOUG yia TN HapKa).

O1rwg €xel onuelwBei TTapatrdvw, N ouvaiodnuaTikr OE0UEUOT €XEl AUECN OXEon
ME TNV TAUTION, PE TIG NBIKEG agieg kal TNV eutmiotoouvn (Fullerton, 2003. Gilliland
& Bello, 2002. Morgan & Hunt, 1994). Auté aTToTeAEi Kal TOvV TTUpPHva TNG
avatmtuéng piag oxéong. Otav o0 KatavaAwTAG avTIAneBei o1 pia  pdpka
onuioupyei agieg, TOTE AUTO €xel BeTIKA £TTidpaCN OTN cuvaloOnuaTIkr dECUEUOT
Tou (Gruen et al, 2000). O1 Gabarino ka1 Johnson (1999) Bprikav 0TI N ATTOTIKNON
TNG EMPTTEIPIAG OO TNV KaTavaAwon, OnAadf n IKAvVOTTIoiNon ammd TN
XPNOIMOTTOINON Hiog JAPKAG, TTPONYEITAI TG OECPEUONG OTO PHAPKETIVYK OXECEWV
(marketing relationship). lNpétrel va onueiwBei 611, oI Gabarino kai Johnson
(1999), ouaiaoTikd, Bswpnoav TN dECPEUON WG £vVA OTOIXEIO AUECA CUVOEDEPEVO
ME Tnv TaUTIoOn Kai Tnv TpoonAwon. O Fournier (1998) Bprke OTI, Ol
ouvaIoONUATIKEG OUVOECEIC TWV KATAVAAWTWY MPE TIG PMAPKEG TTOU ayopdlouv,
gival atroTéAeopa piag oeIpds EUTTEIPILIV, Ol OTTOIEG ATTOPEPOUV IKAVOTTOINCN OTOV
KaravaAwTth. O pdapkeg OTOXEUOUV OTNV TAUTION KAl OTAV TTPOCAAWON TwV
karavaAwTwyv (Berry, 2000. Kozinets et al., 2002). Ta supApata TNG NEAETNG TWV
Baron & Kenny (1986) ouvAadouv OTO OUPTTEPACHO OTI O KATAVOAWTEG

ouvOEOoVTal CUVAICOBNUATIKA JE TN MAPKA, PJE TNV OTTOIa Eival IKAVOTTOINUEVOI.

H3: H kavomoinon amdé Tnv pdapka civalr OeTIkG ouvdedeuévn HE TN

ouvaiobnuartikr) déoueguon Pe TN pdpKa.

79



KE®AAAIO 6: ANTIAAMBANOMENH OMOIOTHTA TQN MAPKQN
(PERCEIVED BRAND PARITY)

6.1 EIZArQrH

H onuepiv) €mmoxn) XAapakTnpifeTal WG n  «ETOX Tng opolopopiag». O
XOPAKTNPIOPOG aAUTOG OQEIAETAl OTNV OMOIOTNTA TTOU  UQIOTOTAl PETALU TWV
d1a@opwyv TTPoidvTwy. H opoidétnTa Twyv papkwv (brand parity) epgavidetalr oTo
MUOAG TWV KOTAVOAWTWY, OTAV TTapoucidfovTal opoIdTNTEG OTn XpHon Twv
TIPOIOVTWYV KAl € AQUTA TTou TTPOoCPEPOUV. Epgavicetal, dnAadr, étav ol dIapopEg
TTPOIOVTWY, MIOG OUYKEKPIYEVNG TTPOIOVTIKNG KOTnyopiag, €ival TTOAU MIKPEG
(Munchy, 1996). Otav o kaTavaAwTAG TTapatnpei TTOAAEG OPOIOTNTEG O€ KATTOIA
TTPOIOVTA, TOTE €XOUME UWNAN OpOoIOTNTA TWV POpPKWYV. AvTiOeTa, av OIOKPIVEl
KATTOIEG ONUAVTIKEG BIAPOPES, TOTE N OUOIOTNTA TWV PAPKWYV €ival XaunAr. H
opoIoTNTA €ival To avTiBeTo TNG diagopoTroinong. Otav pia eTaipia ival Ikav va
OIaQOPOTIOINCEI ETTUXWS TA TTPOIOGVTA TNG OTO PMUAAG TWV KATAVOAWTWY, TOTE

eAATTWVETAI N avTIAauBavopevn opoldTnTaA.

H uywnAfl avtihauBavépevn opoidTnTa TWV PAPKWYV €ival Kal 0 @OBog Twv
ETAIPEIWV. ZKOTTOG TOUG €ival Ta TTPOIOGVTA TOUG va ATTO@UYoUV Tnv Trayida Tng
UWnANRG avtiAauBavopevng ogoIdTNTAG, VIO VA KATAPEPOUV VA EEXWPIOOUV Kal VO
TTPOOEAKUOOUV ~ TOUG  KATOVOAWTEG,  va  Katag@épouv,  OnAadr, va

dlagopoTroinBouv.

AdIap@IoBATNTA, OI TTEPICCOTEPEG HAPKEG €XOUV AiyOo-TTOAU Ta idIa XOPAKTNPIOTIKA
KAl TTPOOQPEPOUV TA idIA OPEAN OTOUG KATAVAAWTEG. YTTAPXOUV, YEVIKA, EAAXIOTEG
TTOIOTIKEG DIOPOPEG METAEU TWV HAPKWYV. ATTO Tn OKOTNIA TOU KOTAVOAWTH, auTto
onuaivel 0T ayopddel atmd pia opdda ATTOdEKTWY yI' QUTOV PAPKWY, TTapd pia
OUYKEKPIPEVN HApKa. H avTIAapBavopevn opoidTnTa €XE1 apvNTIKA ATTOTEAECUATA.

2TOIXEIA, OTTWG N TIM TOU TIPOIOVTOG, N O1aBeoIudTNTA TOU, N TTPOWONON
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TTWANCEWYV, Ol UTTNPECIEG PETA TNV TTWANON K.Q., ATTOKTOUV PEYOAUTEPN Onuacia
Kal AEITOUpyoUV w¢ KPITHPIa ayopdg Kal wg OToIXEIa dnuioupyiag agooiwong oTn

Mapka (brand loyalty).

2UXVA, n peiwon Twv KEPOWV Wiag etaipeiag o@eiAeTal otnv avtiAaupavopevn
opoIOTNTA TWV Papkwyv (Economist, 1993). O1 oikovouoAdyol avayvwpifouv OTI
éva TIOAU OnNUAvTIKO OTOIXEIO yIa TNV EmMTUXid €VOG TIPOIOVTOG, Eival n
OlaQOPOTIOINC TOU OTO XWPEO. 2TNV TTPAYUATIKOTNTA, BeuéNio yia Tn déunon
OIOQOPETIKWY ayopwyV, attoTeAEl To KaTd TTOCO Ta TTPOIOVTA dIAPOPOTTOIOUVTAI.

H &iagopoTtroinon piog PAPKAG, ouvhBwg, ava@épeTal O Mid OUYKEKPIPYEVN
MAPKA, €VW N opoIoTATA €ival OUuvOEDdEUEVN ME Mia TTPOIOVTIKA KaThyopia
(Economist, 1993).

Mpétrel, emiong, va onuelwBei OTI N avTIAAuBAvOUEVN OUOIOTNTA UTTAPXEl WG
QVTIANYN OTO JUAAG TWV KATAVOAWTWY Kal, OXI a1rapaitnta, WG €va TTPAYUATIKO
KAl OUOCIOOTIKO XOPAKTNPIOTIKO Hiag TTPOIOVTIKAG KaTtnyopiag. MNa 1o Adyo auTto,
gival mBavd o0 KATAVOAWTAG va PNV avriAn@Bei opoidTNTa OE Wia TTPOIOVTIK
Kartnyopia, 61rou ol JApKeS TTapoucialouv uwnAn opoidTnTa. AVTIOTPOPWG, Eival
mOavd va avrIAauBAveTal opoIOTNTA C€E Mia TTPOIOVTIKI KaTnyopid, OTTou Ol
MApKeG TTapoucidlouv  dlagopés. MoAovoTt kAtrolog Ba  TrepiyeveE  OTI Ol
TTPOIOVTIKEG OMOIOTNTEG KOl dIAQOPOTTIOINCEIS €TTNPEAGloUV TO PabBud  Tng
avTIAQUBavVOPEVNG OUOIOTNTAG, UTTAPXEI MEYAAN TTIBavOTNTa va TTNPEAdETAl ATTO
KATtToloug GAAOUG TTAPAYOVTEG TNG ayopds, OTTWG N dIA@APIoTN, Kal aTTd KATToId

KATAVOAWTIKA XAPOKTNPIOTIKA, OTTWG N EUTTEIPIA ATTO TN XPHoN TWV TTPOIOVTWV.

O1 katavoAwTéG TTOU  avTIAauBavovtal  uwnAr opoldtnTa  €ival  AiyoTtepo
APOCIWUEVOI O€ Jia JAPKA, TTEPICOOTEPO euaIoONTOTTOINUEVOI OTO BEPa TNG TIUAG
Kal AlyOTEPO BEKTIKOI OTNV TTANPOoPOpPNOoN yia Ta rpoidévra (Munchy, 1996). Na 1o
AOGyo auTd, auToi TTou aoyoAouvtal PE TOV TOMEQ TOU WAPKETIVYK (marketers)
TTPETTEl va OOUAEWouUv OKANPd, WOoTE va TTOAEPACOUV TNV OMOIOTNTA  TWV

mpoidviwyv (Giges, 1988. Kanter, 1981. Sloan, 1989 ). Eav n uwnAn
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avTIAauBavOpEVn ouoIOTNTA UTTAPXEI, TOTE O KATAVOAWTAG YivETaI TTIO €UQIOBNTOG
o710 B€ua TNG TINAG, ME aATTOTEAEOUA N TIUA va KaBopilel TNV ayopaoTiKA Tou
oupTtrepIPopd. H kardoTtaon auth odnyei TIG €TAIPEiEG O€ €vav AvIAyWVIOUO

TIMWYV, PUE ATTOTEAEOPA VA PEIWvVOVTAl TA KEPON TOUG.

MaAaidTEPA, KATTOIEG ETTIXEIPAOEIS TTWAOUCAV TIPOIOVTA KAl KATTOIEG GAAEG
UTTNPECIEG. 2TNV ouaia OAEG o1 €TTIXEIPAOEIG TTPpOowBOoUV uttnpeoieg. Eite eival
QUIYEIG UTTNPETIEG EiTE €ival UTTNPETIEG TTOU cuvodeUovTal ATTd TTPOIGVTA €ival TO
idl0. ZTnVv €mmoxn TNG avTIAauPBavopevng OuoIOTATAG, N TTAPOXN UTTNPECIWV

UWnARG ToIdTNTag €ival To VEO avTaywvVIOTIKO TTAEOVEKTNHA TWV ETAIPEIWV.

6.2 H ZHMANTIKOTHTA THZ AIEPEYNHZHZ THZ ANTIAAMBANOMENHZ
OMOIOTHTAZ TQN MAPKQN (BRAND PARITY)

2Tn onNUEPIVN €TTOXNA OTTOIAdNTTOTE TTAEOVEKTANATA TTAPATNEOUVTAI O€ £va TTPOIOV,
atreuBeiag epgavifovral Kal oTa avraywvioTIK& TTpoidévta. Av OUYKpivOuuE uia
MAPKA PE pia avTaywvioTiKr, 8a TTapatneACOUNE TRV OdoIOTNTA TTou UTTapxEl. H
Ty, n Olavouny kar didpopa AAAQ OnUAvVTIKA OTolXEid, €ival 100TIya PE TA
avTioTolXa GAAWV PAPKWYV Kal ETAIPEIWY. AKOPA KAl N yVwon €XEl Yivel EpPalo TNG
opolopopYiag autng. AG OKe@TOUME OTI TTOANG pEAN piag eTaipiag TTaAQIdTEPQ
gixav ouvepyaoTei uE KATTOIEG AAANEG ETAIPEIEG. ZUVETTWG, OAN N yvwon TOUG Kai N
EUTTEIPIO TOUG PBacifeTal oTnNV TIONITIKA KAl OTOV  TPOTIO  AgIToupyiag Tng
TTPONYOUNEVNG ETAIPEIOG, UE QATTOTEAEOHA VA AEITOUPYOUV WE ToV idI0 TPOTTO Kal

oTn véa eTaipeia.

H opoidotnTa TWV TTPOIOVTWY OTTOTEAEI VA ONUAVTIKO OTOIXEIO, AANG O1 £PEUVEG
TTOU £XOUV YiVEl OXETIKA PE TNV avTIAauBavouevn opoidtnTa Twv papkwyv (brand
parity) €ival eAdxioteg. ATTO Tnv avetrapkr, Aoitmdv, €psuva eival gavepd OTI n
avTIAQUBavVOPEVN OPOIOTATA ETTNPEACEI APKETA TIG ATTOPACEIG TWV KATAVOAWTWV.
AOGYW TNG UYNANG OpOIOTNTAG TWV HOPKWY Ol KOTAVOAWTEG €XOUV YiVEI APKETA
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evaiobnrotToinuévol oto B€ua Twv TIMWV (price sensitive). Etriong, éxouv @Tdoel
OTO ONWEio va moTelouv OTI N TIUA KaBopilel kal Tnv TToIéTNTA TOU TTPOIGVTOC,
onAadry 600 MO akpIBO eival éva TIPOIOV, TOOO KAAUTEPNG TIOIOTNTAG Eival
(Handelsman, 1987; Munchy, 1996; Obermiller and Wheatley, 1984).

O1 Munchy (1996) kai Jacoby (1971) avakdAuwav 0TI N opoidTNTA Eival apvnTIKG
ouvledePEVn HME TNV OQOCiwon, a@ou eAAATTWVOVTal O HETARANTEG TNG
IKavoTroinong  amd TN pdpka KAl - TNG  avTiAauBavopevng  TToIdTNTAG.
2UMTTEPAOUATIKA, YIO KEPOIOEI Yia ETAIPEIA TO AVTAYWVIOTIKO TTAEOVEKTNUA KAl VO
augnoel Ta KEPON TNG TTPETTEI T TTPOIOVTA TNG va dla@opOoTTolouvTal, Kal 1I8IaiTEpa
OTO XOAPOKTNPIOTIK& TTOU €ival onuavTtikd yia Tov katavaAwtrh (Porter, 1985).
‘ET01, VIKNTEG OTAV ayopd Ba ival Ta 1o a1rodoTIKA Kal, OUYXPOvVwG, dIOPOPETIKA

Kal KAIVOTOUA TTPOIOVTA.

H oTtpartnyiki TG papkag (branding) ernpeddel TN CUPTTEPIPOPIKA dPacTNPIOTATA
(Tr.X. ayopd). H T1ommoBEtnon TOU TIPOIGVTOG OTNV Ayopd OTTOOKOTIEI OTNV
KaBodynon Twv TTPOTIMACEWY Kal TwV €TTIAOYWYV Twv KatavoAwTwyv (Aaker &
Shansby, 1982. Porter, 1985. Wind, 1990). Oi etaipeieg €TevOUOUV OTO TUARUA
épeuvag kal avamTugng (R & D) yia tn dnuioupyia véwv TTpoidvTwy 1) TNV aAAayn
TWV XAPOKTNPIOTIKWY TWV UTTAPXOVTWV TTPOIOVTWY. 2TN OUVEXEID, PE dlagpopa
oTPATNYIKG epyaleia (TT.X. dla@APIon), TTPOCTTAB0UV va TOVIoOOUV Th JOVAdIKOTATA

TOU TTPOIOVTOG KAl VO KEPOICOUV TO AVTAYWVIOTIKO TTAEOVEKTNUA.

2TN ONUEPIV €TTOXN, OMWG, TTOU N QVATITUEN TNG TEXVOAOyYIOag eTITaXUVEl Tn
didxuon TNG AvIaywvVIOTIKAG TTAnpo@opiag oTnv  ayopd, Ol  ETAIPEIEG
duokoAeUovTal oTn SIa0@ANION TOU AVTAYWVIOTIKOU TTAEOVEKTAUATOS OTTO TIG
TTPOOTIABEIEG TOU TUAMATOG €peuvag Kal avattuéngs. lMa  mapddeiypa, n
ETTAvVaAOTATIK TTPO0O0G TWV UTTOAOYIOTWY OUVEPYEI OTNV TAXUTATN QTTOMINNON
TwV TIPOIOVTWV OTn  OnNUEPIVI] ayopd, ME OTTOTEAECHO  KABE  OTOIXEIO
dla@opOoTToinoNG €vOg TTPOIGVTOC va uloBeTeiTal TTOAU ypriyopa Kal atrd Ta

avTaywvIoTIKG TTPoidVTa.
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O Kottman (1977) utrooTtnpiCel 611, 6TAV O€ Wia TTPOIOVTIKA KATNyopia dev UTTAPXEI
n dlagopoTroinon Kal 6Aa Ta TTPoIdvTa gival idla, TOTE gu@avieTal TO PAIVOUEVO
TNG avTIAaupBavopevng opoldtnTag. 2upewva e Tov  Kottman (1977) n
avTIAauBavépevn opoldTNTa gival TIPOBANUA YIa TOUG HAPKETEPG:

«...H 16éa ¢ avriAauBavouevnc ouoiotnTac amoreAei ueyalo mpoLBAnua yia rov
TOuéa TOU UAPKETIVYK. Eival avriBetn otnv évvoia tng dlapoporroinong, n ormoia
Bewpeiral we n {woydvog duvaun 1ng dIEBvNS emiTUXiac piag uapkac» (0€A.146).

O1 katavoAwTég gival atmabeic otnv evnuépwaon yia Ta TTpoidvTa O6tav UTTAPXE!
uwnAn avtihapBavouevn opoidtnta. O Munchy (1990) o€ pia épeuvd Tou Bprke
OTI UTTApXel duvaTh oxéon METAEU TNG dIAPOPOTTIOINONG TWV TTPOIOVTWYV Kal TNV
TAON TWV KATAVOAWTWY VA evnUEPWOOUV OXETIKA e T diagopoTroinon auth. O
idl0G €¢nyei Ol «évag karavaAwrng orav avrAauBaverar tnv umapén 1nNg
dlagpoporroinong, TOTE UOVO QITOKTA TO Kivnipo yia va EMEEEPYAOTEl  TIC
TANPOYOPIEC OXETIKA LE TIC OIAPOPESC TTOU utTdpyxouv» (OeA. 146). 'ETol, €vag
KAaTavaAwTAg av avtiAn@Bei opoidtnTa, O divel oTOUG dIAPNPIOTEG TNV EUKAIPIa
va TTOPOUCIACOUV TO TTPOIGV TOUG, TO OTTOI0 OTNV TTPAYMOTIKOTNTA UTTOPEI va

OloPEPEL.

EAGyioTol katavaAwTEG uttooTnpifouv OTI BEAOUV va gival ToToi 0€ pia PApKa,
OKOPa Kal av auTh gival TTapouola he Katroleg GAAeS. ‘Evag katavaAwTAg dUoKoAQ
Ba TTpoTIuACEl £va TTPOIOV, CUYKPITIKG TTI0 akpIBO, oTtav gival TTapOuoIo JE KATTOIO
GAAa.

BAétTovTag 6Aa Ta TpoBAfuaTa TTou TTPOKOAEI N avTIAapBavouevn opoidTATa dEv
MOG EKTTANOCEI TO YEYOVOG, 0TI 0TOXOG TNG dIA@AMIONG €ival va dIaQOPOTTOINCEl TN
MAPKO OTO MUOAO TWV  KATAVOAWTWY KAl va  €AAXIOTOTIOINCEl TNV

avTIAauBavépevn odoidTnTa eKel TTOU UTTAPXE! (Giges, 1988).



6.3 Ol EMIAPAZEIZ THZ ANTIAAMBANOMENHZ OMOIOTHTAZ TQN
MAPKQN

O1 Ratneshwar kai Shocker (1988) utrooTtnpifouv 611, AOyw TNG ATTOTIiUNONG TOU
KaIvouplou, Ta VEQ TTPOIOVTA Eival Ouxvda TTapOMOoIa PE TA 1O UTTAPXOVTA, XWPIG
Kagia avagopd oTto Kaivouplo. [lapa Tauta, KATTOIEG TTPOOTIABEIEG  YIA
dlagopoTroinon eival EMITUXEIG, ONAAdA KATAPEPVOUV va TTEICOUV TOV KOTAVOAWTH
0TI n véa papka cival OIaQOPETIK, OANG o1 TTEPICOOTEPEG OEV  €XOUV
armroteAéoparta, OI0TI TO VvEo TIpoIdv aTtToTEAEl GAAN pia pdpka OTIG TOOEG
utTdpxouoeg. Kabwg, n yvwon Tou PJAPKETIVYK UTTAYOPEUEl TNV TTPOCTTABEIa yIa
dlagopoTroinon Twv VEWV TTPOIOVTWY, WOTE va €ival BeATiwuéva ammd Tta AdN
uttdpxovta (Giges, 1988), n mapatipnon TNG ayopds uttodnAwvel OTI OI VEEG

MApPKEG BewpouvTal TTapOUOIES PE TIG UTTApxouoes (Fawcett, 1993).

H avriAapBavouevn opoidtnTa TWV UAPKWY, TEAIKA, €TTnPEedlel onuavtikd Ta
QTTOTEAEOUATA TOU PAPKETIVYK KAl TN OTAON TWV KATAOVOAWTWYV ATTEVAVTI OTIG
Mapkeg. ‘ETOl, oTOIXEIO OTTWG N augnuévn euaioBnTOTTIOINGN OTNV TIUL, N MEIWMPEVN
agOCiwaon oTn JAPKA, N EAATTWON TWV KIVATPWY yia avalitnon TTANPoQopIwV
OXETIKA e éva TTPOIOV gival aTTOTEAECUA TNG AVTIAQUPBAVOPEVNG OUOIOTNTAG TWV

Mapkwv (Munchy, 1996).

H diagopoTtroinon Twv papkwy gival dUOKoOAo va eTmiTeuxBei. To TTPOPIA Twv
TTPOIOVTWY, Ta TTPOYPAUMATa agoaciwaong, n online épeuva Kal oUYKPION Kal N
UTTEPQOPTWHEVN TTANPOPOPNOCN Eival TTAPAYOVTES TTOU ETTNPEACOUV TIG ATTOPACEIG
Twv KatavaAwtwyv (Desai & Mahajan, 1998). ‘Epeuveg €xouv 0Ocigel TTwg n
dlagopoTtroinon emrnpeddetal, €ite Adyw TNG aAAayrG KATTOIWV XAPAKTNPIOTIKWYV
TTou dlagnuifovtal (Sujan & Bettman, 1989. Pechman & Katnershwar, 1991), €ite
AOYW aAAayng Twv dla@nuicEwy, Y€ OKOTTO va TTPOKOAECOUV CUYKPIOEIG PE T

avTaywvioTika TTpoidvTa (Pechman & Katnershwar, 1991).
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H avmiAapBavouevn opoidtnTa Twv POpKwy Kabopiletalr atrd tnv avriAnyn twv
KATAVOAWTWYV OTI Ta TTEPICCOTEPA TTPOIOVTA Wiag TTPOIOVTIKNAG KATNyopiag Eivai
mapopoia (Munchy, 1996). H avriAapBavépevn dla@opoTroincn Twv TTPOIOVTWYV
augavetal, av augnbouv ol TTPAYUATIKEG QANAYEG TWV XOPAKTNPIOTIKWY TwV
TTPOIOVTWY. H emmipovr, dpwg, oTnV ohoIdTNTA TWV PAPKWYV gival TOOO auénuévn
(Fawcett, 1993. Consumer Reports, 1989. Rhee, 1996), yeyovog 1Tou otnpieTal
oTO OTI KATTO101 AAAOI TTAPAYOVTEG divOouv TNV AVTiIANYN TNG OPoIOTNTAG.

6.3.1 MIPOZQITIKOI MTAPAIONTEZ (PERSONAL FACTORS)

H avti\nun tg opoidtntag €xel ouvdebei pe TEOCOEPIC TTAPAYOVTEG TTOU

OXETICOVTAl PE TA XOAPAKTNPIOTIKA TOU KATAVOAWTH Kal TNV €mmnpedlouv. Autoi

gival:
1 H didBeon aiciodoiag (Dispositional Optimism)
2 Hauto — amoteAeopaTtikétnTa (Self - Efficacy)
3 HyvworTikn emmegepyaaoia (Need for Cognition)
4 Kai 600 OYEIg TNG KAIVOTOUIOG:

o0 H Zntnon tng kaivotouiag (Novelty Seeking)
0 H kavotroinon amd tv utmrdpyxouca kardaoTtaon (Satisfaction with
the Status Quo)

OMAol o1 TTapaTTdvw TTAPAYOVTEG €xouv ouvdeBei pe Tnv  avriAapBavouevn
oMOIOTNTA TWV MAPKWYV, aAAG dev €xouv gpeuvnBei. H uywnAry opoidtnTa Twv
MOapKwv uttodnAwvel dia apvnmiky éwn yia tnv ayopd. O1 Edison kai Geissler
(2003) empepaiwvouv OTI OI AICIOBOEOI KATAVAAWTEG TTPOCTTAB0UV TTEPICOOTEPO
vVa KATOVONOOUV TIG VEEG IOEEC Kal €ival £TOIMOI va DEXTOUV Tn véa TeEXVOAoyia.

ETtriong, Ta Gtopa TTOU AVRKOUV OTNV KATNyopia auTr, TTpwTta B6a TTAnpogopnbouv
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yia éva 1Tpoidv, Ba evnuepwBOUV yia TIG TTIPOCPOPES TOU KAl OTNV CUVEXEIQ Ba TO

Kpivouv.

2Uh@wva pe Tov Bandura (1994), n auto — ATTOTEAECMATIKOTATA Eival BETIKA
ouvoedepévn dE AGAAOUG TTapdyovTeg, OTTWG TNV QuTOo — uTtrokivnon (self -
motivation) kal Tn YVWOTIKA €TTegepyaoia (cognitive processing). H auto —
QATTOTEAEOUATIKOTNTA, ETTIONG, €XEI CUOXETIOTEI YE TNV avTidpaon oTnv alilayn
(Ellen, Bearden & Sharma, 1991). H ugnAf auto — ATTOTEAEOUATIKOTNTA £XEI WG
atmmoTéAeopa peyaAuTepn BEANON yia TTAnpo@opnon yia Tn Pdpka, apa Kal

XOMNAOTEPN avTiIANWN yIa TNV OPOIOTNTA TWV JAPKWV.

H yvwoTikr emegepyaoia €xel xpnolgotroinNBei yia va PeAETNOEl TTWG O
KAaTavoAWTAG Traipvel  atmro@doels. Méow piag  KAiHOKAg TnNG  YVWOTIKAG
emmegepyaoiag (Caccioppo, Petty & Kao, 1982) petpdral 1O €TTiTTESO TTPOOTIABEING
Kal euxapioTnong otn dladikacia TTAnpo@opnong (okéwn). Ta artopa TTou £Xouv
upnAn avaykn yia yvwon, €xouv Tnv TAON va TIPOTIUOUV TA TTOAUTTAOKA
TTPOBAANATA, TTOU QATTAITOUV TTEPIOCOOTEPN OKEWN. ETTopévwg, Ta dtopa autd
ETTECEPYALOVTAI AETITOPEPWG TIG TTPOIOVTIKEG KATNYOPIES, AKOUN KAl AV UTTAPXOUV

MIKPEG DIOPOPEG METAEU TWV HOPKWV.

H kaivoTtopia (Craig & Ginter, 1975) diakpiveTal o€ dUO KaTnyopieg 6oov agopd
TOV TUTTO TWV KATOVOAWTWYV: OE€ QUTOUG TTou PBacifovtal oTnV ETTIKOIVWVIA HE
GAAOUG (UN - KaIVvOTOWOI) yia TNV TTANPOPOPNON YIa £€va TTPOIOV Kal 0€ auToug TToU
Baoifovtal oTIG OIKEG TOUG TTANPOQYOPIEG, TIG OTTOIEG €XOUV QATTOKTACEI ATTIO TN
Xpron Tou TpoidvTog (kaivotopol). H ¢Atnon ¢ kaivotopiag (Craig & Ginter,
1975) petpdel TRV TAON TWV KATAVOAWTWV va KPOTHOOUV Mia BTk oTdon
atrévavtl 01O VEO Kal JIaQOPETIKO. Ta Aatopa pe uywnAda emmimeda ¢Tnong Tng

KalvoTopiag divouv peyaAuTepn TTPOOOXTN] Kal SOKINALOUV TIG VEEG JAPKEG.

H ikavotroinon amdé Tnv umdpxouca kardotaon (Craig & Ginter, 1975)

AVOQEPETAl OTO KATA TTOOO €VaG KOATAVOAWTHG €ival €UXAPIOTNUEVOG OTTO TNV
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KaraoTtaon Tou emKpatei. Ta uywnAd emimeda IKAvoTToinong ouvdéovTal Me
ENEIYN KIVATPWYV yia oAAayn kai €AAeiyn TmpdBeong vyia egepelvnon Twv
TTANPOPOPIWY TWV VEWV PapKwV. O1 KATaVOAWTEG TTOU €ival IKAVOTTOINUEVOL UE
TNV uTtdpxouoa kKardotaon kai oupBiBalovrar pe  authv, OUCKoAa Ba
TTIPOTIMAOOUV éva Kalvouplio Kal dIapopeTIkO TTpoidv. ‘Evag Adyog TTou , iowg,
oupBaivel autd eivar Om dev €mOupoUlv va aoXoAnBouv pe Tn diadikaoia
EVNUEPWONG YIa TO TTPOIOV Kal TN Bewpouv XAoIuo Xpovou. H trpootrddela, dpwg,
yla v avalAtnon Tng TIPOIOVTIKAG TTAnpogopiag, BonBdel otn peiwon NG
avTIAauBavOpEVNG OPoIdTNTAG TWV POPKWY, BIEUKOAUVOVTAG TR SlagopoTToinon

Miag pdpkag otnv ayopd (Manning, Bearden & Madden, 1995).

6.3.2 TAPAIONTEZ EMNE=ZEPrAzIAZz (PROCESSING FACTORS)

O1 TTapdyovteg, TTOoU gival ouvdedepuévol e TNV avalATnon TnG TTANPOYOPIag yia
Ta TTPOIOVTA, OXETICOVTAl KAl PE TNV avTIAauBavopevn opoidtnTa. H TpooTtrdBeia
yIO YVWOTN ava@EPETAl OTO OUVOAO TwV TTNYWV YVWOEWYV, TTEpIAauBavovTag Tnv
QvTiAnwn, TN MVAUN KOl TNV Kpion TTou XPelagetal yia va OAOKAnpwOei pia
«a1rooToAN» (ayopd Tou TTPoidvTog) (Russo & Dosher, 1983). O Cooper-Martin
(1993) xpnolyotroince TNV TTAPAUETPO TNG YvWOoNg O€ OuvOUAOPO ME Tn
OUMTTEPIPOPA TTOU 0BNYEi OTNV ayopd evOog TTPOIOVTOG YIA VA ATTOdEICEl TN oxéon
METAGU TNG OMOIOTNTAG TWV EVOAAOKTIKWY TTPOIOVIWV Kal TNG TTPOCTIABEING TTOU

QTTAITEITAI VIO VA TTPAYPATOTTOINBEI hia ayopd.

KaBwg o Cooper-Martin (1993) emBefaiwoe 0TI n ohoidTATA £TTNPEALEI TNV
ETTIAOYN Miag JAPKAG, €ival AvaPeVOUEVO OTI N €TTIAOYH QUTH €TTNPEACEI TNV Kpion
(avTIAapBavouevn ohoIdTATA) yia pia TTPOIOVTIKY KaTnyopia. O KaTavaAwTES TTOU
OKEQTOVTAI KAl KPivOuV Ta TTPOIOVTA TTPIV KAVOouV pia €TTIAOYN, T€ivouv va Kavouv

TNV KAAUTEPN ETTIAOYH O€ OUYKPION PE TA EVAANOKTIKA TTPOIOVTA.
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Autoi TTou aoyoAouvTtal e Tov KAAdO Tou HApKEeTIVYK (marketers) Trpootrabouv
va TTPORAAAOUV T XAPOKTNPIOTIKA KAl TO TTAEOVEKTAMOTA TWV TTPOIOVTWY TTOU TO
dlag@opoTroiouv, aAAd AOyw TNG uwnAng avtiAauBavopevng OhoidTATAG TTOU
UTTAPXEI, O KATAVOAWTEG OEV TTECEPYALOVTAI TIG TTANPOPOPIEG AUTEG.

6.4 ZIXEZH METAZY THZ AIA®OPIONOIHZHZ TQON MAPKQN KAl THZ
NMPOZHAQZHZ TQN KATANAAQTQN 2TH MAPKA (BRAND PARITY AND
CUSTOMER BRAND LOYALTY)

2XETIKA ME TN oxéon METALU TNG dIAPOPOTIOINCONG €VOG TIPOIOVTOG Kal TNV
TTPOBeoN yia PEANOVTIKA ayopd Kal yia BeTik& oxOAia o€ GAAOUG yia Tn PApPKA,
EMKPATEI n amoywn OTI n Olagopotroinon €ivalr BeTIK& ouvoedepévn HE TN
dlatipnon Twv TreAatwyv. H avrihapBavouevn opoldtnTa €ivalr avtioTpopwg
avaloyn TnG agooiwong otn papka (brand loyalty). MTTopei n uwnAr agoaoiwon
va dnuioupyei uwnAd brand equity, aAAG auTd ival SUoKoAO va dnuioupynBei o€
évav KOOPO TIOU KUPIOPXE N opoidtnTa Twv papkwv. ETttiong, Adyw Tng
OMOIOTNTAG TTOU TTAPATNEEITAI OTIG TTPOIOVTIKEG KATNyopieg, OTav pia pdpka
dlagopoTroindei Kal n dIaYopoTIoincn AUTH IKAVOTTOIEI TOV KaTavaAwTrh, dnAadn
KAAUTTITEI TIG aQVAYKEG KAl TIG €TTIOUMIEG TOU, TOTE O KATAVAAWTAG £XEl TNV TAON va
KAvel BeTIKA oxOAIa o€ AANOUG yIa TN JAPKA QUTH Kal va TNV €TTAIVEi. ETTOpévw,
Ol JAPKEG TTOU OlaPOPOTTOoIoUVTal KAl KEPOICOUV TO AVTAYWVIOTIKO TTAEOVEKTNUA
oTnv ayopd, kepdiCouv TTAPAAANAa Kal To TTPOVOMIO yia BeTIkG oxOAia Kai yia

MEAAOVTIKA ayopd.

H4: H diagopoTroinon piag gapkag gival BeTIKA ouvOedEUEVN PE TNV TTPOCHAWON
TOU KATaVOAWTA OTn PApka (TTpdBeon yia PeEAAOVTIKY ayopd TnG MApKaAg Kal

TTPOBEDN yIa BETIKA OXOAIQ yIa TN JAPKQ).
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O kaTavaAwTnG TTOU £XEl «DOKIYAOED Wia PYApKa, n oTroia dlagOPOTIOIEITAl OTO
XWPO TNG, KAl £XEI PEIVEI EuXApPIOTANEVOG aTTO aUTH, TOTE Ba TTPOREi O€ PEAAOVTIKN)
ayopd QUTAG. ZTNV CUYKEKPIPEVN TTEPITITWON TTOU N JAPKA XOapakTnpieTal yia Tn
MovadIikoTNTé TNG, €ival avAPEVOUEVO VO QYOPOOTEl aTTd TOV KATAVAAWTH, €4V

auTog, BERaIA, £XEI IKAVOTTOINOEI.

H5: H diagopotroinon diag pdpkag ecival BeTIKA  ouvdedepévn  PE TN

ouvaloOnuaTik OECPEUOT TOU KATAVAAWTA YE TN JAPKA.
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KE®AAAIO 7: O POAOZ THZ ZYNAIZOHMATIKHZ AEZMEYZHZ 2TH ZXEZH
THZ IKANOIMNOIHZHZ TOY KATANAAQTH KAI THZ AIA®OPOINOIHZHZ TQN
MAPKQN ME THN NMPOZHAQZH TOY KATANAAQTH ZTH MAPKA

Méxpl Twpa £xouv dIATUTTWOEI 01 £G UTTOBETEIG:

1 H1: H ouvaioBnuaTik déopeuon Ye TN Papka gival BeTIKG ouvoedEUEVN PE
TNV TTPOCHAWGCN Tou KaTavaAwTh oTtn pdpka (TTpoéBeon yia PeANOVTIKA
ayopd NG JAPKAG AUTAG Kal TTPOBECN TWV KATAVOAWTWY VA KAVOUV BETIKA
oxOAia og AAAOUG yIa TN JAPKQ).

2 H2: H ikavotroinon amd dia pdapka eivar BeTiIKA OuvdedEUEVN HE TNV
TTPOCHAWON TOU KATAVAAWTH O0Tn Wdpka (TTpdBean yia PEAAOVTIKA ayopd
TNG MAPKAG QUTAG Kal TTPOBECN TWV KATAVOAWTWY VA KAVOUV BETIKA
oxOAia og AAAOUG yIa TN JAPKQ).

3 H3: H ikavotroinon amd Tnv hApka e€ivalr OeTikd ouvOedepévn UE TN
ouvaiodnuartikr) déoueguon Pe TN PdpKa.

4 H4: H diagopotroinon piag pdpkag cival BeTiIkG ouvdedeuévn PE TNV
TTPOOAAWGCN TOU KATAVOAWTH OTn Papka (TTPpoBeon yia PEAAOVTIKA ayopd
TNG MAPKAG QUTAG Kal TTPOBECcN TwWV KATAVOAWTWY VA KAVOUV BETIKA
oxOAia og GAAOUG yIa TN JAPKQ).

5 H5: H diagopotroinon piag pdapkag eivar BeTIKA ouvdedeuévn PE TN
ouvaloOnuaTik GECPEUOT TOU KATAVAAWTA YE TN JAPKA.
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7.1 TO OEQPHTIKO MONTEAO THZ NAPOYZAZ 'EPEYNAZ

O1 Chaudhuri kar Holbrook (2002), pe Tnv euTTEIpIKn €peuva Toug €01Eav OTI N
ouvalodnuartik d€oPeuon PE TN WApPKa gival 0 PeECOAAPNTAG OTn Ooxéon MWETAEU
TNG IKAVOTTOINONG ME TN MAPKA Kal TNV TTPOCNAwon oTn pdpka (Trpdbson yia
MEANOVTIKA ayopd kal TTpoBeon yia BeTika oxOAia oe dAloug). lNMapoduoia, ol
Morgan kal Hunt (1994) Bprikav 611 n ouvaioOnuartikr déopeuon diadpauatifel TO
POAO TOu peooAaBnTr) oTn oxéon PETALU TNG IKAVOTTOINONG ME TN MAPKA Kal TNG
TpoonAwong oTtn papka. Emiong, o Gruen et al. (2000) Bprikav OTI n
ouvaloBnuarikr d€oueuan Taidel JEPIKO JECOAARBNTIKO pOAO aoTn oxéon auTtr. Ta
eupnuarta mg €peuvag pag deixvouv 6T N ouvalodOnuartiky déopeuon e TN papka
dladpapaTiCel évav pepIKO pecoAaBnTiKGO pOAO OTn ox€on TIOU aPOPA TNV
IKQvOTToinon ME TN Hdapka, Tn dlagpopoTroinon TG HAPKAG Kal TNV TTPOCAHAWON OTN
MAapka (TTpoBeon yia PEAANOVTIKR) ayopd TnG PAPKAG Kal TTpdBeon yia OeTIKA

oxOAia o€ TPITOUG IO TN JAPKQ).

Baoel Twv gUTTEIPIKWV EUPNPATWY TWV EPEUVWIV TTOU ava@EPONKaV TTaPATTAvVW,
@aivetal AOyIKO va TTPOKUWOUV Ol TTAPOAKATW UTTOBEOEIC OXETIKA PE TO POAO TTOU
dladpapaTiCel N ouvaiodBnuatikr) d€oPegucn oTn oxéon TNG IKAVOTIoIiNONG WE TNV

MApPKa, TNG d1IaQOPOTTOINCNG TWV JOPKWY Kal TN TTPOCAAWGONG 0TN JAPKA .

‘ET01, 01 UTTOBECEIG TTOU TTPOKUTITOUV gival o1 €GAG:

H6: H cuvaiobnuaTtiki déopeuon pe N pdpka (affective commitment) atroteAei 1o
MeEoOAQBNTR OTN Oxéon METALU TNG IKavoTToinong Ye Tn Japka (brand satisfaction)
Kal TnG TTpociAwong otn pdapka (brand loyalty) (Trp6Beon yia peANOVTIKA ayopd
NG MApkag (repurchase intention) kal TTpdBeon yia BeTiIk& oxOAia o€ AAAoOUG yia

TN Japka (advocacy intention)).

H7: H ouvaioBnuartiki déopeuon pe mn pdpka (affective commitment) arroteAei 1o

MeooAaBNTA 0TnN oxéon PETALU TNG dlagopoTroinong Tng uapkag (brand parity) kai
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NG TTpooAAwong otn papka (brand loyalty) (TTpé0eon yia peAAOVTIKR ayopd TnG
Mapkag (repurchase intention) kai mpdBeon yia BeTikd oxdAia oe GAAoug yia Tn

Mapka (advocacy intention)).
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MEPOZ Il

KE®AAAIO 8: MEOOAOAOTIIA'EPEYNAZ

8.1 ZTOXOZ 'EPEYNAZ

2KOTTOG QUTAG TNG €peuvag cival va €geTdoel Katd TTOCO N TTPOCHAWON TWV
KatavaAwTwv otn pdapka (brand loyalty) ernpeddetal ammd TNV IKAVOTTOINGT TOUG
ME TN pdpka (brand satisfaction) kar ammdé TN d1AQOPOTTIOINCN TWV PHAPKWY MHiag
TTPOIOVTIKAG KaTtnyopiag (brand parity). H TpoocAAwon Twv KATAVAAWTWY OTN
MApKa avaAueTal oTnv TTapouoa épeuva o€ dUO CUVIOTWOEG: TNV TTPOBEoN TWV
KATAVOAWTWYV yia JEANOVTIKA ayopd piag pdpkag (repurchase intention) kai tnv
TTPOBECN TWV KATAVOAWTWY Yyia BeTIkG oxOAia oe AA\oug yia Tn pdpka (advocacy
intention). Etriong, pe Tnv £épeuva auth, BEAoUPE va egeTAOOUPE TI POAO TTaICEl N
ouvaioOnuartikr déoueuon (affective commitment) omig oxéoeig : (1) IKavoTroinon
ME TNV PAPKA Kal TTPOCAAWGCN TwV KATAVAAWTWYV Kal (2) diagopoTtroincn Twv

MOPKWYV Kal TTPO0AAWON TWV KATAVOAWTWV.

8.2 'EPEYNA

H trapouca peAETn €oTIGOTNKE OTR MEAETN TWV TTAPATTAVW OXECEWV Ot OUO
KATAVOAWTIKEG PAPKES. H TTpwTn aviKel oTov KAGSO Twv aBANTIKWYV €10WV, EVW N
deuTepn OTIG aAuoideg eoTiaTopiwv Fast Food. MNa 1ov kKAGdO Twv aBANTIKWV
€IdWV XPNOIYOTTOINONKE Wia atrd TIG PeyaAuTepeg, dleBveig pdpKeg oTov TOMEQ
autd, n Nike. H deutepn pdpka TTou €€eTAOONKE €ival pia atrd TIG YEYOAAUTEPES

eANVIKEG aAuoideg eoTiaTopiwv Fast Food, n Goody's.
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H épeuva mrpayuartotroi®nke otig moOAeIS: (1) ABAva, (2) ®coocalovikn kai (3)
2Upo.

MNa TNV TTpayuaToTToinon TNG €peuvag oXEDIAOTNKE EPWTNHATOAOYIO, TTPOKEINEVOU

va aTTooTTACcOUE TIG TTAnpo@opieg TTou BEAapE. O1 TTANPOPOpPIES AUTEG aPOPOUV:

1 3710 emiTedo IKAVOTTIOINONG TWV KATAVOAWTWY OTTd pia updpka (brand
satisfaction)

2 X210 emimmedo diagopoTtroinong Twv papkwy (brand parity), 6TTwWG auth
yiveTal avTiAnTT

3 X270 £TiTTEd0 oUVAICONUATIKAG BECPEUONG TWV KATAVOAWTWY PE Mia pdpka
(affective commitment)

4 v mpdbeon TwV KATAVOAWTWV Yia MEAANOVTIKN) ayopd Tng Hdpkag
(repurchase intention) kai

5 ZTnv TpOBe0n TwV KATAVOAWTWY va KAvouv BeTIKA oXOAIa e GAAoUG yia

TN papka (advocacy intention)

Me Tnv €peuva auTh e¢eTdoaue TNV TPdBeon — otdon (attitude) Tou KatavoAwTh

Kal 6x1 Tn cupTTEPIPopPAa (behavior) Tou atrévavT otn papka (brand).

8.3 Ol ETAIPEIEZ

8.3.1 H ETAIPEIA NIKE

H 1o1opia Tng Nike gekivasl ammd Tov lavoudpio Tou 1964, étav o Philip Knight o€
éva T1agidl Tou oTnV latTwvia, OKEPTNKE va TTOUANCE! 1I0TTWVIKA TTATTOUTOIa OTNV

auepikAvikn ayopd. ‘ETol, padi pe Tov Bill Bowerman, trpoTtrovnTrg 0TO
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Mike World Headguarters

MavemmoTtiuio Tou Opeykov Kal KaBnynTthg Tou OTO idI0 TTAVETTIOTH IO OTOV TOUEQ
TwV €mMXEIpAoewy, dnuioupynoav Tnv Blue Ribbon Sports (BRS). O Knight
aoXoAROnke pe BEparta dloiknong Kail ETIXEIPNPATIKG BEuaTa, evw o Bowerman pe
TOV OXEQIOONO TWV TTATTOUTOIWY Kal TV avamTuén Tng etaipeiag. O TTwANCEIG,
TOV TTPWTO XPOvo, dyyicav Ta $8,000. To 1972, n BRS eiofyaye pia véa papka
aBANTIKWV utrodnudatwy, TN Nike. To ovopa Nike o@eiletal oe pia EAANvIKN
BeoTNTA, TN B€A TNG VIKNG.

Tnv idla xpovid n etaipgioc OTAPATNOE va TTOUAJEl 1IATTWVIKA TTATTOUTOIO KOl
TTpooTTabouce va TTpowbAoel TN dIKN TNG papka. Kartd tnv didpkeia Tou 1970 kai
1980 trpooTraBouce va TTETUXEI TNV AvAyVWPION TNG JAPKAG, XPNOIUOTTOIWVTOG
MEyAaAoug Auepikavoug aBANTEG, ol otToiol popoucav Trpoidvta Nike. To 1980, Ta
KEPON TNG eTaipeiag dpxioav va TTEPTouv, Adyw TNG auénuévng Trieong ato Tnv
avtaywvioTiki Reebok. Ortav, oOpwg, oOnuioupyRbnke n  Kaummavia e
TpwtaywvioTi Tov Michael Jordan, yia 1o mmpoidv Air Jordan, TOTe Ta TTPAYHATA

aAAagav.

210 péoa Tou 1990 utmpée ueydAn Trieon otn Nike kai oTi¢ AAAEG Blounxavieg
aBANTIKWV €1dwv, AOyw TnG Karnyopiag Ot ol Taipegieg TTApwvav Ailyotepa atrd

00Q £TTPETTE OTOUG £PYATEG ATTO TIG TPITEG XWPEG.

H eTtaipeia atraoxoAei trepittou 26,000 epyalopEVOUG TTAYKOOUIWG Kal €XEI
eykataotaoelg oto Opeykov, otnv Tuvnoia, otn Boépeia KapoAiva kar otnv
OAMAavdia. Etriong, Aeitoupyouv 14 Niketowns, mavw atmd 200 gpyooTtdoia Nike,

12 kaTtaoTthpara yia yuvaikeg, Ta NikeWomen kai Tdvw amé 100 ypageia, ota
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oTToia OTEYACOVTal TA TUAPATA TTWAACEWYV Kal Ta SIoIKNTIKG TUAMaTa. To TTPWTo
Niketown davoige oto T[lopTtAavr, oT10 Opeykov, 10 1990. Ta Niketown
TIPOOEAKUOUV EKATOMMUPIO KATAOVOAWTEG KABe xpovo. To 1984, davoige T0
NIKEgoddess, 1Tou atmmeuBuvoTtav atrokAEIOTIKA O€ YUVaikes, aAAG 10 2004 aAAade

T0 Ovoua oe NikeWomen.

H Nike ammaoxoAei, trepittou 24.300 epyalopévoug, Kal O KaBévag Traiel
ONMAVTIKO POAO OTNV ATTOOTOAN TNG ETAIPEIAG : EUTTVEUCH KOI KAIVOTOUIO O€ KABE

aBAnTr Tou KG6OUOU.

H Nike éxel ayopdoel KATTOIEG UEYAAEG €TAIPEiEG €VTOG, OAAA KOl €KTOG TOU
aBANTIKOU Xwpou. Kartolieg amd autég civar: ColeHaan, Hurley, Converse kai
Bauer. Eival gavepd, Aoitov, 611 n Nike eival, capwg, pia TepAoTIa €TTIXEIPNON.
‘Exel avamtugel dpdon o€ 6 ntreipoug. O1 TTPOUNOEUTEG, O UETAPOPEIS TwV
EUTTOPEUPATWY, Ol AlavIKOi TTwWANTEG, K.a., TTAnolalouv 10 1 ekaropuuplo. H
TroIKIAia TTou uTTdpxel BonBdel Tn Nike va e€eAicoeTal WG pia TTayKOOUIA ETAIPEIA.
MapodAo 1Tou n Nike dev €xel Tn paydaia avdatrTugn TTou €ixe oTIG apxEG Tou 1990,
ouvexiel va kaBopilel Tov Touéa TNG ABANTIKAG €vduong kKal Tou aBAnTiKoU
€COTTAIOPOU OTNV ayopd, PE €TNOIEG TTWAACEIG TTOU EETTEPVOUV KAl TOUG TPEIG
avraywvioTég NG (Reebok, Adidas, Converse) padi.

8.3.1.1 H EIKONA THZ NIKE

H amrooroAn tn¢ Nike...... VA KQIVOTOUEI Kal va UTTVEEI KAOs aBANTr) oTOV KOOUO.
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Bill Bowerman - _:j

"Eva¢ avBpwitro¢ mou éuaBe oTou¢ uabntéc tou va mpoorrabouv Kai va
emruyxavouv. 16putng¢ tn¢ Nike, ouluyog, marépac, 6aokaAo¢ — kaBodnynTig. 2€
auTov o@eiAetal n amooToAn Kai o oroxo¢ tn¢ Nike. Méoa amd ra uana rou

BAEmoupe 10 uéAdov uag” (www.nike.com).

«Av éxeic owua, 10T1€ gioar aBANTHS»

O Bill Bowerman T1o €xel el autd TTIOAAG Xpovia Tpiv. KaBopilel TTwg
avTIAauBavetal Tov KOO0, KaBwg Kal TTws N Nike kaBopilel 10 yEAAOV TNG, TOV
TTPoOPICHO TNG. MOAAG €xouv cupBei péxpl va katagépel n Nike va €loxwpnoEl

OTO XWPO TNG Blopnxaviag.

“AloBavouaote TTOAU Tuxepoi TToU Exouuse évav aAnbivo, aAtpouioTikd Adyo
urrapéng. tnv €éuttnpétnon Tou avBpwrrou. AuTO gival Kal TO UEYAAUTEPO
TTAEOVEKTNUA OTO XWPO TOU aBANTIOLOU, Kal EiUAOTE XAPOUUEVOI TTOU BPICKOUQACTE

o710 KEVTPO ToU” (Www.nike.com).

O1rwg KABe @IAGd0EN wuxn, €101 Kai n Nike, €xel e€atrAwaoel TOug opiCoVTEG TNG O€

K&Be onueio Tou KGOOU.
H kautravia tng Nike “Just Do It”, apxik& oxedIAoTnKe yia €va pyAva, aAAd Adyw

NG MEYAANG €TTITUXIAG TNG, KPATNOE yia déka Xpovia, PéEXpl Ta péoa Tou 1990,

kavovtag Tn Nike pia ioxupn pépka kail 1o “Just Do It” éva €IKoVIKO, dia@nuIoTIKO

98


http://www.nike.com
http://www.nike.com

Aoyotutro. To 1996 n etaipeia KATEIXE Eva EVTUTTWOIAKO PEPIBIO TNG APEPIKAVIKNG
ayopdg kal 70 “Just Do It” €yive éva dnuo@iAég oAdykav. H Nike gekivnoe 10 1986
Madi ge Tn dlaenuioTikn eTaipeia Wieden & Kennedy kai 1o 1988 dnuioupyndnke n
kaptravia “Just Do It”. H kautdvia auth €ixe otoxo Tov aBAnTiIopo. TMOAAEG
dlapnuicelg €deIXvav Yuvaikeg Kal AVTPEG va aBAouvtal gopwvtag TratrouTold
Nike. & TTOAAéC amd TIG Ola@nUicEIC auTEC TTpwTaywvioTouoav dIdonuol
aBANTéG. O1 dlagnuioelg autég atrodeixOnkav TTOAU dNUOGIAEIG Kal n €Talpeia
augnoe 10 PEPIDIO ayopAg PE ATTOTEAEOUA VA augnBouv ol TTWAACEIG Kal Ta KEPDN.
H Nike kai n Wieden & Kennedy képdicav TTOAG Bpafeia, ota oTroia
ouptrepihapBdvovtar  TToAAG  “Clio awards” kai “Emmy for Outstanding

Commercial”, To 1999.

To 1990, n eTaipgia ApXIOE va ETTIKEVIPWVETAI OTIC YUVAIKEG KAl OTA YUVAIKEIQ
otmop. O1 €IKOveEG PE yuvaikeg aBAATPIEG O€ CUVOIAOPO MPE TNV EUQEAVION TwV
yuvaikwv otoug OAupTtTiokoug Aywveg 10 1992 kai To 1996, emBefaiwoav OT11 T
YUVAIKEIQ OTTOP KAl Ol YUVAIKEG ABAATPIEG ATAV TTPAYMATIKOTNTA KAl €ixav evTaxOei

oTnv ANEPIKAVIKN KOUATOUpPAQ.

H Nike ouvexier va xpnoigotroiei 10 oAéykav “Just Do It” kai 1o 1998
onuIoupyAdnke pia véa kautravia, ye 1o Aoyotutro “I Can” (“I Can be the next
Michael Jordan”), upe okomd va TpaBAgel akoua TTEPICCOTEPOUS VEOUG

KATAVOAWTEG.

8.3.2 H ETAIPEIA GOODY’S

H Goody's A.E. eival n PeyoAUTEPN €TAIPEIO EOTIATOPIKWY UTTNPECIWV OTNV
EANGOQ, péoa oTIg 15 peyaAuTepeg otnv EupwTrn kal n gévn eAAnVIKr. =eKkivnoe
TNV TTopeia NG 10 1975 e ™ dnuioupyia Tou TTPWTOU €oTiaTopiou Goody’s Kal

TIHPE TN ONUEPIVA TNG HOPPr) TO 1977.
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Me TTOAU ypriyopoug puBuoulg, TTpoXwpenoe oTnV avaTiTuén TN OPWVUUNG
aAucidag, dIaUOPPWVOVTAG OUCIACTIKA TNV ayopd Twv E€0TIATOPIWV HAlIKAG
eoTiaong otnv EAAGda. 2npepa n aAucida Goody's Kuplapxei otnv €AANVIKN

ayopd, Pe oUvoAo eoTiaTtopiwv EAAGdOG kal EgwTtepikoUu 185 kataoTApaTA.

Flocafe. H aAucida Flocafe apiBuei ofuepa 71 karaoThpara otnv EAAGda kai Tnv

KOtrpo. H emTuyia Twv 800 aAucidwv €ival To atmoTEAEOUA TNG ETTIXEIPNMOTIKAG
oTPATNYIKAG TTOU akoAouBei n eTaipeia, KUpiol Agoveg TnNG oOTroiag eival n
TTPOCPOPA TTPOIOVTWY KAl UTTNPECIWY UYNAAG TTOIOTATAG, N AVATITUEN PE OTOXO
TN MEYIOTOTTOINON TOU KEPOOUG YIA TOUG JETOXOUG, N aUgnon Twv TTWARCEWY OTa
UTTAPXOVTa KATAOTHPATA, N augnon Tou apiBuou Twv KAtaoTnUAaTwy KaBwg Kal n

ETTIAEKTIKI IEOVAG avATITUEN.

H Goody’s A.E. utrootnpicel ue ApioTo TPOTIO TO OIKTUO KATACTANATWY Twv dUO0
aAucidwy, KaBw¢ OIaBETel 101I6KTNTEG 11 EAEYXOMUEVEG ETQIPEIEC TTAPAYWYAG.
Ouol100TIKA, JE TN CUPUETOXNA TNG UNTPIKNAG ETAIPEIOG 0€ AAAEG, UTTOOTNPIKTIKES YIA
TN Agitoupyia NG emixeIpnoelg, dnuioupyndnke o Ouihog Goody’'s. O Opihog
Goody’s diadpapaTifel TTPWTAYWVIOTIKO POAO OTO XWPO TOU, KATAKTWVTAG NYETIKI)
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Béon og 6Aoug Toug PBacikoug TouEiG emmxEIpNUaATIKAG dpdong. H Goody’'s A.E.

gival n unTpIk etaipeia tou Opidou Goody’s TTou TEPIAApPBAvel TR povada

Hellenic Catering A.E., Tnv . Névdog — Select A.E. kai Tn povada Green Food

A.E.

O1 BuyaTtpikéG auTég eTaIpEiEG dlATNEOUV TNV AUTOVOMIa TOug OCOV a@opd Ta

OPYOVWTIKA Kal Ta OIoIKNTIKA BEuata, TTapauévoviag woTdéoo avartooTIacTo

KOMMATI TNG AsiToupyiag Tou OpiAou.

O mmapakdrtw Ttivakag Trapouciddel Tnv ¢ENIEN TNG eTaipeiag Goody’s

Mivakag 4: H €¢€NiEn Tng eTaupeiag Goody’s

1975:
1981:
1989:

1991:

1992:

1994:

1995:

To TTpwTo g0TIaTOpIo Goody’s avoiyel aTn @cooalovikn.

H ABriva atrokTd 10 TTpWwTo TNG Goody’s oTnv 006 ZOAwVOoG.
«[prpyopa NAI, Tpoxeipa OXl», To oAdykav TTou atrécTrace 10 1o
BpaBeio 010 10 EAANVIKO DeoTIBAA Alo@NPIOTIKAG Anuioupyiag.
E@appoletal n etaipikr) TautdétnTa TNG Goody’s e Tnv oTroia gival
TTAéov  KaBigpwpuévn. Ta karaoTAuata getrepvouv  Ta 50.
Anpioupyeital n EkmmaideuTikry Koudiva tng Goody’s yiaTi n ouvexng
€PEUVA KAl EKTTAIOEUOT Eival ATTAPAITNTEG.

Anpioupyeital To yeUpa Junior yia Toug JIKPoUg @iAoug Tng Goody’s.
Avoiyel To TTpwTo £0TIATOPIO Goody’'s oTnv EBvik 086, oTov loBud
NG KopivBou. Avoiyel 10 TTpwTo €o0TiaTépIio Goody’'s o€ vnoi, oTnv
Képkupa.

H Goody's A.E. eodyetar oto Xpnuatiotipio  ABnvwv.
Anpioupyouvtal Ta Flocafe, n mpwTtn €AAnvikr aAucida Espresso
Bars.

H petoxn tng Goody’s BpaBeuetal yia TNV uywnAdTEPN aTTOS00N OTOV

KAGOO TPOQiwV KOl TTOTWV.
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1997 Avoiyouv Ta TTpwTa €o0TIoTOpIa Goody’'s OTO €§WTEPIKO: AEPETOG,
Ndpvaka, Zogia.

1999: Tov ZeMTEPPPIO TTPAYUATOTTOIEITAI AUENOT TOU PETOXIKOU KEPAAQiou
TNG ETAIPEIAG.

2000: A&iIToupyouv Ta TTpwTa KataoThpaTta Goody’s kal Flocafe o€ tTAoia.

2001: H €icodog NG AéATa ZupueTOXwv A.E. OTO PETOXIKO KEQAAAIO TNG
ETAIPEIAG PE TTOOOOTO PEYOAUTEPO TOU 60%, onuaTodoTEl TNV ApXN
Miag véag emoxAg yia Tov Oupido Goody's. Tov OkTwpplo
OAOKANPWVETAI 0 OXEDIOOPOG TNG VEAG OUYXPOVNG KAl AVATITUGIOKAG
OpPYOVWTIKAG OOMNG, Paciopévn oT0 BeOPO Twv  OTPATNYIKWV
ETTIXEIPNOIAKWY HOVADWV.

2003: H Goody’'s AauBdvel tov Emaivo Koivwvikng Mpoo@opds yia 10
TTpoypauua “ArGOODaki” ota ApioTeia Koivwvikng MNpoo@opds ato
TOV 20vdeopo Ala@nuifopEvwy EANGDOG.

8.3.2.1 H EIKONA THz GOODY'S

H aAucida eotiatopiwv Goody’'s atroteAei €va ammd 1a TTAéoV avayvwpioipa
onuara otnv EANGSa. Metpdel 30 xpovia TTapousiag OTo XWPO, UE TO TTPWTO
€0TIATOPIO VA £XEI avoigel 0T @gooalovikn 10 1975, evw OruEPa AEITOUPYOUV
185 «karaotAuata otnv  EAAGOa, Tmv  Kompo kar TR BouAyapia.
H emtuxia kar n geyaAn avarmrugn tng aAucidag ogeileTal, apxikd, otnv uywnAn
TTOIOTNTA TTPOIOVTWYV KAl UTTNPECIWV TTOU TTPOCPEPEI OTOV TTEAATN. [EPICTOTEPOI
atré 80.000.000 katavaAwTéG eTIOKETTTOVTAI KABE Xpdvo Ta eoTiatopia Goody's,

atmmoAapBavovrag 250.000 TrepitTrou yeuparta Tnv nuépa. Méoa o€ €va euxdpioTo
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Kal QIANIKO TTEPIBAAAOVY, PE dyoyn €EuTTNEETNON ATTO £EEIBIKEUPEVO TTPOCWTTIKG, O
KATavVaOAWTAG €xel TN duvaTtoTNTa va atToAaUOoEl TTOIOTIKA Kal EUyEUOTa TTPOIOVTA,
TIPOCOPHUOCHEVA OTIG YEUOTIKEG aTTAITAOEIG ToU ‘EAANVa, 1TOU KOAUTITOUV KABE

YEUOTIKA €MOUia Kal avaykn.

H @iAocogia Twv eoTiaTopiwv Goody’s dlac@aAilel TNV TTAPAPOVH TNG ETAIPEING
oTNV NYETIKA B€0n Tou KAGdou. H uwnAR 1To10TNTA TWV TTPOIOVTWY KAl UTTNPECIWV
TTOU TTAPEXOUV, N QIANIKOTNTA Kal N TaxUTnTa TNV €EUTTNPETNON, N UYIEIVA] TTOU
XOPAKTNPIZEl TOUG XWPOUG TwV KOTACOTNUATWY Kal, PEéRaia, n PovTépva Kal
ouyxpovn a1oOnTIKA Tou TTEPIBAANOVTO XWPOU.

H aAucida eoTiatopiwv Goody’s £Xel KATAQEPEI VA EEXWPIOEI KAl va TTAYIWOEI TNV
NYETIKA TNG B€0n, ATTOOEIKVUOVTAG TTWG UTTAPYXOUV O&ieg OTNV €TTOXN MOG TTOU

MTTOPOUV Kal TTaPAPEVOUV OTABEPEG.

GooD

«21nv Goody'’s IOTEUOUNE OTI N TTPOOYOPA TTPOS TO KOIVWVIKO OUVOAO QTTOTEAEI
Baoikn ummoxpéwaon KABe €TTIXEipNONGS, UE OTTOIX LOPQN Kal av gu@avideral, EiTe,
onAadn, apopd Tnv moIOTNTA TWV TTAPEXOUEVWY TTPOIOVTWY KAl UTTNPECIWY, EITE
TNV UTTOOTHPIEN OPYAVWOEWV Kal EVEPYEIWV TTOU TTPOAYoUV Tn BEATiwon ToUu

BloTikou emimédou Kai Tnv 1ToI1oTnTa {wn¢ Tou ouvaBpwirrou» (Www.goodys.com).

O1 oUyXpOVEG ETTIXEIPNOEIG £XOUV TO KOIVWVIKO KABAKOV va guaiobnToTroiouvTal
oTa TTPORAANATA TTOU AVTIMETWTTICEI N KOIVwvia péoa oTnv OTToia avamTuooouv
dpacTtnpidétTnTa. H Koivwvikh dpdon Tng Goody’s uTtpge €vrovn Ao Ta TTPWTA
KIOAaG BrApara tng etaipeiag. To 2004, n oikoyévela Tng Goody’s avTaTToKPIVETAI
oTn déopeuon TTou €XEl avaAdBel kal Je oUPBOAO TO ayaTTnuéVo OAWV apkouddaki,
TTOU £€KAEIoE TOV €KTO XpOvo (WG TOU Kal TOV TPITO XPOVO TOU WG BeOHOS

KOIVWVIKNG TTPO0QPOPAG, ouveXiCel va uttooTnpilel Ta TTaIdIA JE €10IKEG AVAYKEG.
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«H KoIlvwVIK) TTOAITIK) Q¢ QTTOOKOTIEl  OE  UAKPOXPOVIEC XOpnvyies yia
OAOKANPWUEVES eVEPYEIEC TTOU apopouVv To [Naidi, o€ ouvepyaaoia UE KOIVWVIKOUC
Kai TToAITIoTIKOUS @opeic. H oikoyévela tng Goody’s éxel deoucuBei va Tpoopépel
OTO KOIVWVIKO OUVOAO UE OUVETTEIQ, COUVEXEIX Kal ATTOTEAEOUATIKOTNTA

(www.goodys.com).

8.4 ENIAOIN'H MEOOAOY AIEZAIQIrHz THZ 'EPEYNAZ

To TpwTO OTABIO TNG £PEUVAG NTAV N ETTIAOYK TNG KATAAANANG pEBOdOU avapeoa

OTIG TTOIOTIKEG KQI OTIG TTOOOTIKEG HEBODOUG.

MNa T ouykekpiyévn €peuva €MAEXONKE N UI0BETNON TTOOOTIKAG PEBODOU PEow
NG XpPNAong epwrnuaroloyiwv. O  TTpoTtdoelg  TToU  TrepIEAGUBaAve  TO
epwTnUatoAdyio  BaBuoAloynOnkav oe 7-BdBuia  kKAipoka o€ OTUA  Linert

(1=81a@wvw TTOAU, 7=CUNPWVW TTOAU).

8.4.1 MEOOAOI 'EPEYNAZ THZ MPOZHAQZHZ ZTH MAPKA

H TtpoonAwon oT1n  papka  €xel  eupéwg KaBoploTei kal  PETPNOEi  pE
OUMTTEPIPOPIKEG MEBOOOUG (behavioral) kar peBddoug péTpnong TmPoBEoewv —

otdaocswyv (attitudinal) (Ajzen, 1991).
O ouuTTEPIPOPIKES METPHOEIS TPOOHAWONGS Opifouv Tnv TTPOCHAWCN OTN
Mapka BAoel TwV TTPAYUATIKWY Ayopwy TTOU TTAPATAPOUVTAl HECA OE £VA XPOVIKO

didotnua (Bowen & Shoemaker, 1998).

O perpriosic mpoBsong — oraong mpoonAwong Pacifovial oe dNAWMEVES
TIPOTINAOEIG, apoaiwaon 1 TTpobEoeig ayopds (Getty & Thompson, 1994).
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2 UUTTEPACUATIKA, Ol CUPTTEPIPOPIKES PETPAOEIG BaaifovTal OTn CUUTTEPIPOPA EiTE
TOU TTAPOVTOG €iTe TOUu TTapeABOvTog (Jacoby & Chestnut, 1978). QoTtdco, o
Assael (1992) utrooTtnpiCel 0TI n eTavaAaupavopevn ayopd diog updapkag o€
onuaivel TTpocAAwon oTn PApKa, KABwg n emavalauBavopevn ayopd diag
MApKag Oev ek@padlel dEopeuon PE TN PApKa, aAAG atrodox TNG MAPKAG AuTHG.
AvTiBeTta, o1 PeETpAOEIG TTPOBeOoNG-0TAONG Pacifovial OTIG TTPOTIMACEIS TWV
KaTavaAwTwyv Kal divouv BapuTtnta oTn ouvaiodnuatikg d€oueucn Pe TN PApKa
(Jacoby & Chestnut, 1978). H 1Tp60gon Tou KATAVOAWTA YIa PEANOVTIKI) ayopd
NG MAPKOG gival pia ammapaitnTn YETABANTH, aAA& X1 n HOVADIKN, TTOU 0dnyEi O€
TTpooAAwaon otn pdpka. H Tpdbeon auth TTPETTEl va ouvodeUETal OTTO Hia BETIKA
OTACTN TOU KATAVAAWTI ATTEVAVTI OTN JAPKA, WOTE va €6A0@AAIOTEI N TTOUUNTH

OUUTTEPIPOPA TOU.

O ouuTTEPIPOPIKES METPAOEISC TTPOOHAWONS AVAPEPOVTAl OE EVVOIEG OTTWG:
MEPIOIO TNG KATNYyOPIag TIPOIOVTOG, TTOTN OTn PAPKA, €AAOTIKOTNTA TIUAG KOl
atrodeKT  TIUN MEXP! va yivel alhayr]. Kdtolol TUTTOI EPWTACEWY TTOU £XOUV

xpnolyotroinBei ivai o1 akéAouboi:

1 Tia 1n yétpnon Tou PepIdiou ayopdg, ¢nTeiTal AtTd TOUG EPWTWHEVOUG VA
UTTOAOYIOOUV TO TTOOO TTOU {OOEUOUV OTOV KABE TTPOUNBEUTH.

2 TNa 1 pétpnon TG €AAOTIKOTATOG TNG TIUAG, YIVETQI KaTaypagr Twv
aAAaywv oTtn ¢ATnon piag pdpkag (o€ GPoUG TTOOOOTWYV) O€ avTidpaon o€
Mia aAAayn TIPAG.

3 T mn p€Tpnon TNG ToTNG 0TN MAPKA, ¢NTEITAlI ATTO TOUG EPWTWHEVOUG VA
KaBopioouv To XpOVO TToU €ival TTIOTOI 0TNV KUPIa JAPKA.

4 T Tn pétpnon NG aTmodekTAG TIMAG MEXP!I va €méABel n  aAAayn,
KaBopileTal, apxikd, n padpka TTPOTINNONG Kal, OTNV CUVEXEIQ, UTTOAOYICETal

n J€on opIoHEVN YEIWON TNG TIMAG.
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O1 yerpriocic mpo0song — oraong mpooNnAwaong avaPEpovTal o€ EVVOIEG OTTWG:
TTpoTiunon updpkag, otdon atrévavtl oTn PApKa 1 a@ociwon Kal TméavoTnTa

ayopdg. Karroior avTioTorxol TUTTol EpWTACEWV Eival:

1 Tia T yéTpnon TNG MApKag TTPOTINNONG, ¢nTEiTal atmd TOUG EPWTWHUEVOUG
va uTTodEiEouUV TN YApPKa TTOU TTPOTIKOUV.

2 T TN p€Tpnon TNG OTAONG ATTEVAVTI OTNV JAPKA, £vVAG TUTTOG EPWTIHOEWV
gival o1 epwTNOEIG 7-fABUIOG KAIMOKAG, YO TO TTOOO TOUG APECEl N KABE
MApKa A To TTO00 avayvwpilel n Kolvwvia Tnv agia piag papkag.

3 Ta ™ pé€tpnon TNG MBOaAvOTNTAS ayopds, £vag TUTTOG EPWTACEWY Eival Ol
EPWTNOEIG O 7-fABUIa KAiPaKA, yia TO av Ol EpwTwHEVol dev Ba AAAalav

Mia OUYKEKPIPEVN MAPKA YIA VA XPOVIKO OIACTNHA.

H @uon Twv ayopwv TTou peAETWvTAl, KaBopilel TTola €ival n 1O KATAAANAN
MEBODOG £peuvag TNG TTPOOAAWONG. Towg To 10avVIKO Ba ATV OAEG OI EPEUVEG YIa
TNV TTPOCAAWON VA TIEPIEXOUV OUMTTEPIPOPIKEG KOl METPNOEIG TTPOBeoNG —
oTaong, Kabuwg eival Kal o dUO CUPTTANPWHOTIKES. Ouwg, Adyw TTEPIOPICHWV
oToug Topoug (T1.X. XPOvog, XpAua) KAt Tétolo dev eival ouyxvda duvatd kai
TIPETTEl va ETTIAEYED PIa PEBODOG. ZTIG AYOPEG KATAVAAWTIKWY ayaBwyv, OTTou n
ayopd eival otaBepry, UTTAPXEl XAUNA avApién Kal pPioKO, Ol OUUTTEPIPOPIKEG
METPAOEIC €ival oI 0 KOTAAANAEG. ZTIC ayopég TTou Oev €ival oTaBEPEC,
dla@aiveTal pia Tdon yia aveEdpTNTEG MAPKEG KAl UTTAPXEl uwnAfl avauién Kai
PioKO, TOTE Ol HETPNOEIG TTPOBEONG - OTAONG TTPOPRAETTOUV KOAUTEPA TN JEAAOVTIKA
oupTtrepipopd. KaBwg uttdpxouv TTEPICOOTEPEG  TTEPITITWOEIG  AVEEAPTNTNG
TTPOONAWONG OTIC QYOPEC UTTNPECIWV  Kal  dIapKwv ayabwy, TOTE €ival
TIPOTIMOTEPEG Ol JETPAOEIG TTPOBEONG - 0TAoNG . O1 uTTEUBUVOI TOU PAPKETIVYK OE
Mia eTaipeia, Oa TTPETTEl va PTTOPOUV va dIOKPIVOUV O€ TIOI0 €id00G¢ ayopdg
dpacTNPIOTTOIOUVTAI, YIATi O TUTTOG TNG AyopAs eTTNPEACEl, JETALU AAAWYV, Kal TOV

TUTTO TWV PETPAOEWYV TTPOOHAWONG.
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Epeic emAégaue Tn pétpnon pdbeong — otdong kai yia tn Nike, yia va €Xoupe

AUECA oUYKpPIoIUa aTToTEAEOPATA YE AQUTA TNG eTalpEiag Goody's.

8.4.2 AIAAIKAZIA

Ta epwTtnuatoAdyia ouvodeloviav aTrO MIa €TTIOTOAr, N OTIoid €ENyoUCE TN
onpacia TG £pguvag, TovICe TN dIACPANICN TNG AVWVUMIAG TWV ATTAVTIOEWY Kal
TIPOETPETTE TN OUMTTAAPWON TOU €pwTnuaToAoyiou, KaBw¢ kal Tov TPOTIo
OUPTTARPpwoNG. Ta epwTnuaToAdyIa divovTav OTOUG KATAVAAWTEG, Kal JOvo av
auToi TTAnpoucav TIG TTPoUTTOBE0EIG, dNAADdN va gixav ayopdael ) va gixav TTAapEl
dwpo, o€ dlIACTNUA EVOG XPOVOU, TTPOIOV TNG EKACTOTE £TAIPIOG, UTTOPOUCAV Vda
OupuETEXOUV OTnV €peuva. KdABe katavaAwTrig ouutrAfpwve €va ammd T1a dU0
epwTtnuatoAdyia, avaloya Tig TTPoUTTOBECEIC, | KATOTIV €MIAOYAG av TTAnpouoe
TIG TIPOUTTOBETEIG KAl YIA TIG OUO KATAVOAWTIKEG JAPKEG. TO HEYAAUTEPO TTOCOCTO
TWV €PWTNUATOAOYIWY CUPTTANPWONKaV o0€ TTPAYUATIKO XPOVO, &VW HEPIKA
OTAABNKav Kal JEow NAEKTPOVIKOU Taxudpoueiou (email) (Trepitrou 20% ATAV TO

TTOC0O0TO TWV EPWTNUATOAOYIWV TTOU OTAABNKav pe email).

8.4.3 AEITMA

H €peuva mpayparotroinOnke otnv ABrva, otn ©Ocoocalovikn Kal oTn ZUpo.
2UVOAIKA oUuTTANpwOnkav 258 gpwtnuaTtoAdyia, amd 1a otroia Ta 135 agopouv
TN Mapka Nike kalr Ta 123 1n papka Goody’s, o€ XPovIKO didoTnua evog Prva

(Méoa Maiou péxpr y€oa louviou).

H €peuva atreuBbuvOnke oe dropa kABe nAIKiag, pe TNV TTPOUTTOBEDN, OPWG, VO

£xouv ayopdoel (1 va £xouv TTapel OwPO) TTPOIOV TNG ETAIPEIAG TOV TTPONYOUUEVO
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XPOVO 1] va £€X0uV QAEl OTN OUYKEKPIMEVN aAuaida TOUAGXIOTOV pia @opd KaTd Tn

dIdpKeIa TOU TTponyoupEvou €Toug, avTioToixa yia Tn Nike kai Ta Goody's.

MNa 1 papka Nike 44% Twv CUPPETEXOVTWY ATAV YUVAIKES Kal 56% AvOpPEG, VW
yia mn pédpka Goody’'s 57% Twv CUPHETEXOVTWY ATAV Yuvaikes Kal 43% AvOpEG.
2TOV TTAPOKATW TTVOKA TTAPOUCIAfovTal Ta TTO000TA TwV £pwTNOEVTWY avaAoya

ME TNV NAIKia TOUG Kal TO ETTITTEDO HOPPWOTNG TOUG.

Mivakag 5: MoocooTd TwV epwWTNOEVTWY avdAoya pe TRV nAIKia Toug.

HAikia Nike Goody’s
KdaTtw atoé 20 11% 6%

20 - 29 eTwv 56% 43%

30 - 39 eTwv 9% 12%

40 - 49 eTwv 11% 19%

50 - 59 eTwv 10% 17%

60 kal TTavw 3% 3%

Mivakag 6: MoocooTd TWV EpWTNBEVTWYV TO ETTITTESO HOPPWONG TOUG.

Etritredo Méppwong Nike Goody’s
ATtrégolitol yuuvaaoiou 5% 5%
AtrégoiTol Aukeiou 25% 21%
Mruxiouxor TEI 11% 15%
Mruxiouxol TravermioTnuiou | 50% 47%
MeTaTmTuxiako diTTAwpa 9% 12%
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O1 SUOKOAIEG TTOU QVTIYETWTTIOAUE aPOPOUCAV TOV TTEPIOPICHUO TTOoU giXaue BEoEl,
onAadn pepik& dtopa de PTTOPoUCAV VA CUUTTANPWOOUV TO €PWTNMATOAOYIO,

01671 Ogv TNPoUCAV TIG TTAPATIAVW TTPOUTTOBECEIG.

O BaBudég dpvnong yia Tnv épeuva ATAV APKETA WIKPOG Kal UTTOAOYiIZeTal yupw

o1o 10% yia Tn Nike ka1 5% yia Ta Goody's.

8.4.4 AOMH EPQTHMATOAOrIIOY

To epwTNUATOAGYIO ATTOTEAEITO ATTO TTPOTACEIG, Ol OTTOIEG APXIKA PETAPPACTNKAV
atrd Ta ayyAiké ota eAAnvikd (translation) Kai, 0Tn Cuvéxela PETAPPACTNKAV ATTO
Ta eAAnVIKA oTa ayyAika (back translation), woTte va eAeyxBei n eykupdTNTA TNG
QPXIKNAG PeETA@paons. Me TIG TTPOTACEIC AQUTEG PETPAONKE N IKAvVOTTOiNOn Tou
KatavaAwTl atmd TN pdpka, n dla@opoTToincn TwV HAPKWY, N ouvalicinuaTikn
0éopeuon, n TTPOBeoN yia UPEAAOVTIKIKY) ayopd TnG PAPKAg Kal n mpdbeon yia
BeTIKA OXOAIa o€ GAAOUG yia TN pdpka.

Mo ouykekpiyéva, yia Tn PETPNON TNG IKAVOTIOINONG TWV KATAVOAWTWY atrd Tn

Mapka Nike/Goody’s (brand satisfaction) xpnoiyotroiinkav ol TTPoTACEIG:

Eipai ikavotroinuévog/n pe ta mrpoidvra Nike/Goody's.
H eutreipia pou atrd mn Nike/Goody’s €ival KaAr.

Eipal ikavotroinuévog/n pe tn pdpka Nike/Goody’s.

A WO N P

Eipar  euxapiotnuévog/n pe TNV amogacr HOU va  TTPOTINAOW TNV
Nike/Goody’s.

O1 duo Tmpotdoelg cival amdé Toug Gerbing & Anderson (1988) (610U

XpnoigoTtroiNénkav ol U0 TTPOTACEIG ATTO TIG TECOEPIG), EVW O AAAEG dUO Eeival
ato Tov Oliver (1993) (61Tou xpnoipoTroirénkayv ol dUO TTPOTACEIG ATTO TIG TPEIG).
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O b¢ikTnNG €0WTEPIKNG agloTmoTiag TNG KAipakag Atav uwnAdg (alpha=.88 kai yia
TIG dUO PAPKEG).

H pétpnon g ouvaioBnuatikng Oéopeuong Twv KatavaAwTtwyv (affective

commitment) pe TN pdpka Nike/Goody’s £yive HEOW TWV TTPOTACEWV:

1 NiwBw ouvaioBnuatika depévog/n he TN pdapka Nike/Goody's.
2 H Nike/Goody’s onuaivel TToAAG yia péva.
3 NiwbBw ekTipnon yia Tn Nike/Goody’s.

O1 duo mpotaoeig gival atrd Toug Allen & Meyer (1990) (610U XpNOIUOTTOINONKAV
ol dUO epWTAOEIG aTTd TIG TPEIG), N AAAN cival atrd Toug Ellemers k.a. (1999). O
O€IKTNG EOWTEPIKAG aglotoTiag TNG KAipakag nTav uwnAog (alpha=.83 yia 1n Nike
kal alpha=.82 yia ta Goody’s).

To emimedo OdilagopoTtoinong Twv Mapkwv (brand parity) NG TTPOIOVTIKAG
Katnyopiag Twv abAnTikwv €1dwv/aAucidag eoTiatopiwv Fast Food petprnke ue
TIG TTpoTdo€I Tou Munchy (1996), 6TTou XpnoipoTToin@nkav o1 TPEIS aTTd TIG TTEVTE

TIPOTACEIG, Ol OTTOIEG €ival Ol EENG:

1 Kard tnv 4&mown Mou, UTTAPXOUV MEYAAEG OloQOpPEG METAEU  TwvV
OIOQOPETIKWY  MAPKWY TIOU UTTAPYXOUV OTO XWPO Twv aBANTIKWYV
e1Idwv/aAucideg eoTiaTopiwv Fast Food.

2 Ag pmmopw va OKEQPTW TTOAAEG DIOQOPEG METAEU TWV KUPIWV UAPKWV
aBANTIKWYV €1dwv/aAucideg eoTiaTopiwyv Fast Food.

3 H poévn diagopd PETALU Twv KUPIWV PJOAPKWY OTa aBANTIKA €idn/aAucideg

eoTmiatopiwv Fast Food BpiokeTal aTnv TIYA.

O &¢ikTng e0WTEPIKNG agloTmoTiag TNG KAipakag ival alpha=.65 yia tn Nike kai

alpha=.70 yia Ta Goody’s.
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H mpdBeon Twv KatavaAwTwyv yia PEAAOVTIKR) ayopd Tng papkag Nike/Goody’'s
METPAONKE ME TPEIC OUVOAIKG TTpoTdoelig Tou Zeithaml et al. (1996), 6tToU

XPNOIMOTIOINBNKav OAEG OI TIPOTACEIG:

1 H Nike/Goody’s €ival n 1TpwTtn Pou €mmAoyl o€ aBAnTIK& €idn/aAucideg
eoTiaTopiwyv Fast Food.

2 Tnv emdpevn @opd TTou Ba xpelaoTei va ayopdow abAnTika €idn/va @aw
KAT €Ew oTa ypriyopa, Ba ayopdow Nike/Goody’s.

3 Oa ouvexiow va gipal MoTog eEAATNS TNG Nike/Goody's.

O d¢&ikTnNG €0WTEPIKNAG ACIOTTIOTIOG TNG KAipakag nTav uwnAog (alpha=.88 yia 1n
Nike kai alpha=.89 yia Ta Goody’s).

TENOG, yia TN PETPNON TNG TTPOBECNG TWV KATAVOAWTWYV va KAvouv BeTIKG oxOAia
o€ GAAoug yia Tn pdapka Nike/Goody’s xpnoipoTtroi@nke n kAipaka tou Zeithaml

et al. (1996), 61Tou xpnoiyoTroinenkav OAEG ol TTPOTACEIG:

1 2komeUuw va KAavw BOeTikd oxOhia o€ AAAoug avBpwTroug via TN
Nike/Goody’s.

2 0Oa tpoteivw Ta Nike/Goody’s.o€ katrolov TTou 8a {nToel TN CUPPOUAA
MOu.

3 Oa evBappuvw @IAOUG KOl Ouyyeveic va ayopdoouv TTpoidvTa
Nike/Goody’s.

O d¢eikTnNg e0WTEPIKNG AgIOTIOTIOG TNG KAipakag ATav uwnAog (alpha=.91 yia 1n
Nike kai alpha=.92 yia Ta Goody’s).

TENOG, N NAIKia, TO @UAO Kal n yéPPWOnN PETPHONKAV PUE NOVEG EPWTAOEIG.
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KE®AAAIO 9: EYPHMATA 'EPEYNAZ - ZYMIMNEPAZMATA

9.1 ANAAYZEIX

To TTpOypauua TTOU XPENOIMOTIOINBNKE yIa TIG AVAAUOEIS TWV €PWTNHATOAOYIWV

gival To makéto SPSS 9.0. ZTOUG TTiVAKEG TTOU TTAPOUCIAoVTal TTAPOAKATW

TTapouciddovTal Ta OTTOTEAEOUATA TTOU TTPoéKuWav atrd Tnv avdAuon Twv

OEDOUEVWV TNG TTAPOUCAG EPEUVAG.

Mivakag 7: Méool Opol (Means), Tumrikég AtrokAioeig (Standard Deviations)

Kal Agikteg Cronbach Alpha Twv petaAnTwy (Cronbach Alpha Coefficients

of the variables) yia Tn pdpka Nike.

MeTaBAnTég (Variables) M SD Alpha
IkavoTtroinon (Satisfaction) 22.29 4.09 .88
2uvaioOnuaTiki Aéopeuon (Affective Commitment) 10.11 4.34 .83
MpdBeon yia peAAOVTIKE ayopd T apka

P v “ _ " AYOPA TG HAPKAS 13.74 4.46 .88
(Repurchase intentions)
MpdBeon yia BeTIKA oxOAIa o€ GAAOUG yia TN PApKa

P f Y. . X o Vid T HAp 13.74 4.46 91
(Advocacy intentions)
AlagopoTroinon Twv papkwv (Brand Parity) 13.87 3.80 .65

N =135
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Mivakag 8: Méool Opol (Means), Tumrikég AtrokAioeig (Standard Deviations)
Kai Agikteg Cronbach Alpha Twv petaAnTwy (Cronbach Alpha Coefficients

of the variables) yia Tn pdpka Goody'’s.

MeTaBAnTég (Variables) M SD Alpha

IkavoTtroinon (Satisfaction) 2052 5.14 .88
2uvaioOnuaTiki Aéopeuon (Affective Commitment)  9.01 6.64 .82
MpdBeon yia peAAOVTIKA ayopd TG HAPKAG

(Repurchase intentions) 1485 483 .89
MpdBeon yia BeTIKA oxOAIa o€ GAAOUG yia TN PApKa

(Advocacy intentions) 1341499 %2
AlagpopoTroinon Twv papkwy (Brand Parity) 1531 3.86 .70

N =123

2TOUG TTiVAKEG 7 Kal 8 TTapabEéToupe PEOOUG OPOUG, TUTTIKEG OTTOKAEIOEIS Kal
OEIKTEG OUOXETIONG OAWV TWV OXETIKWV METABANTWYV. O1 O€iKTEC EOWTEPIKAG
ouvétrelag  (Cronbach  Alpha) ¢ Ikavotroinong HME TN MAPKA, TNG
ouvaloBnuaTikAg dEoPEUONG, TNG TTPOBEONG YIa EAAOVTIK) ayopd TNG NAPKAG Kal
NG TTPOBeoNG yia BeTIKA oxXOAla og GANOUG yia TN PAPKA, €ival apKETA uWnAoi Kal
KupaivovTal pgetagu .83 kai .91 yia Tn pdpka Nike kai petagu .82 kai .92 yia Tn
Mapka Goody’s. O O€iKTEG EOWTEPIKAG OUVETTEIAG YIa TN dlaQopOoTToincn Twv
MOPKWY, KIVABnKav o€ PETPIA, aAAD, OUYXPOVWG, ATTODEKTA ETTITTEOA E0WTEPIKNAG
aglomoTiag kal €tol €xoupe .65 yia Tn Nike kai .70 yia tnv Goody’s (Nunnaly,
1978).
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Mivakag 9: ZXuvreAeoTtég 2Zuoyxériong Twv MeraBAntwyv (Correlation

Coefficients of the variables) yia Tn pdpka Nike.

MeTapBAnTtég (Variables) (1)

(2) 3)

(4)

()

IkavoTtroinon (Satisfaction) Q) -
ZUVGIOjGI’]lJGTIKI"] .Aéopeucm 2) a3
(Affective Commitment)

MpdBeon vyia peANovTIKA ayopd Tng

MApKag (3) .64***
(Repurchase intentions)

MpdBeon yia BeTIKA oxOAIa og GAAOUG

yla TN hdpka (4) .63***
(Advocacy intentions)

AlagopoTtroinon Twv papkwv (Brand

_ A7+
Parity)

N =135

*p [1.05; *p [1.01; **p [ .001

. 58*** -

607 77w

15+ .20*

24**

Mivakag 10: Z2uvreAeoTtég 2Zuoyxétiong Twv MeraBAntwyv (Correlation

Coefficients of the variables) yia Tn pdpka Goody’s.

MeTapBAnTég (Variables) (1) (2) (3) 4) (5)
IkavoTroinon (Satisfaction) Q) -

ZUVGIGIGmJGTIKﬁ .Aéopsuor] 2) 51

(Affective Commitment)

MpdBeon yia peANovTIK ayopd Tng

MapKag (3) .80** .62***

(Repurchase intentions)

114



MpdBeon yia BeTikd oxOAia oe GAAOUG

yla Tn gapka (4) .78%* B7** 78>
(Advocacy intentions)

AlagopoTroinon Twv popkwv (Brand

. (5) .47 20* NC1S L ¥ kel
Parity)

N =123

*p [1.05; * p[1.01; **pr.001

O1 Trivakeg 9 kail 10 TTapoucidfouv TOUG CUVTEAEOTEG CUOXETIONG TWV JETABANTWV

yia Tn pdpka Nike kai T ydpka Goody’s avrioToixa.

H oxéon petaély 1nC ouvaiobnuatikng dfoueuong Kal TNC TTPOooAAwWONC ToU

KATOVOAWTA 0TN UAPKO

H avdAuon €6¢1&e Tnv UTTapén oTaTIOTIKA ONPAVTIKAG BETIKAG CUOXETIONG PETALU
TNG ouvaloBnuUaTIKAG dECUEUONG Kal TNG TTPOBeoNG yia PEAAOVTIKA ayopd Tng
Mapkag (r=.58, p <.001 yia Tn Nike kai r=.62, p <.001 yia v Goody’s). ETriong,
UTTAPXElI OTATIOTIKA ONUAvTIK BETIK OUuOoxETIoOn METAEU TNG OUVAIOBNUATIKAG
déopeuong Kal TG TTPOBeong yia BeTik& oxOAla o€ GAAoUG yia TN pdpka (r=.60, p
<.001 yia Tn Nike kai r=.67, p <.001 yia Tnv Goody’s). ZUP@wva PE Ta TTAPATTAVW

empBePaiwveral n uttéBeon 1 (H1).

H oyéon petaél TNC IKOVOTTOINONC PE TN WAPKA Kol TNC TTPoonAwonC Tou

KOTaVaAWTA 0TN JAPKA

H avaAuon €0¢1&e Tnv UTTapén OTATIOTIKA ONPAVTIKAG BETIKAG CUOXETIONG PETAGU
TNG IKAVOTTOINONG atrd TN PJAPKA KAl TNG TTPOBeong yia PEAAOVTIKR) ayopd Tng
Mapkag (r=.64, p <.001 yia tn Nike kai r=.80, p <.001 yia Tnv Goody’s ). ETriong,
UTTAPXEl OTATIOTIKA ONUAVTIKA BETIKI) OUOXETION PETALU TNG IKAVOTIOINONG WE TN

MApKa Kal TNG TTPoBeong yia BeTIKA oxOhia o€ dAAoug yia T pdpka (r=.63, p
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<.001 yia ™ Nike kai r=.78, p <.001 yia Tnv Goody’'s ). ZUu@wva JE Ta

TTapatmdvw emReRaIwWVETaAl N UTTOBEoN 2 (H2).

H oyéon peraél TnC IKAVOTTOINONC TOU KOTAVOAWTA UE TN UAPKA KOl TNG

ouvaloBnuaTikAC déousuonc

H avdAuon €6¢1&e Tnv UTTapén oTaTIOTIKA ONPAVTIKAG BETIKAG CUOXETIONG PETALU
TNG IKAVOTTOINONG ME TN MAPKA Kal TNG ouvaiodnuartikng déopeuong (r=.43, p
<.001 via tTn Nike kai r = .51, p <.001 yia Tnv Goody’s). Autd 10 e€UpnuUa

empBePaiwveral Tnv uttéBeon 3 (H3).

H oyxéon peraéU 1nC S1apopoTToinonc TwWV UJAPKWY Kal TNE TTPOOAAWGCNC TOU

KATOVOAWTA 0TN UAPKO

H avdAuon €6¢1&e Tnv UTTapén oTaTIOTIKA ONPAVTIKAG BETIKAG CUOXETIONG PETALU
TNG dIAPOPOTTOINCNG TWV HAPKWY Kal TNG TTPOBeonS yia PEAAOVTIK ayopd Tng
Mapkag (r=.20, p <.05 yia 1n Nike kai r=.39, p <.001 yia Tnv Goody’s). ETriong,
UTTAPXEI OTATIOTIKA ONUAVTIKA BETIKA OUOXETION METAEU TNG dIAYOPOTToiNONG TWV
MOPKWV Kal TNG TTpoBeong yia BeTIKA oxOAia oe GAAoUG yia Tn papka (r=.24, p
<.01 yia Tn Nike kai r=.47, p <.001 yia Tnv Goody’s). ZUu@wva e Ta TTapaTTadvw

empBeBaiwveral n uttéBeon 4 (H4).

H oxéon uetatU 1nc dla@opoTroinong TwV PAPKWY Kol TNG  auvaliodnuaTtikAc

déopeuong
H avaAuon €06¢1&e TNV UTTapén OTATIOTIKA ONPAVTIKAG BETIKAG CUOXETIONG PETAGU

TNG dIOPOPOTIOINONG TWV PAPKWY Kal TG ouvaloBnuaTikig déopeuong (r=.20, p
<.05) yvia Tnv Goody’s. AvTIBETwG, O BPEONKE OTATIOTIKA ONUAVTIKA CUOXETION
METALU TNG dIAQOPOTTOINCNG TWV HOPKWY KAl TNG ouvaloBnuaTikAg d€0uEUONC,
yia T pdpka Nike (r=.15, p > .05). ZUp@wva e Ta eupnuata, n uttéBeon 5 (HS)

EMPBEBAILVETAI HEPIKWG.

2TN OUuvéXEId XpnoidotToINenke n  PEBOBOGC TNG 1EPAPXIKAG  avAdAuong
TTOAIVOPOUNONG ME OTOXO TOV TTEPAITEPW EAEYXO TWV UTTOBECEWV TNG £PEUVAG.
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2TouG Trivakeg 11, 12, 13 kai 14 trapoucidfovTal ol dEiKTEG TTaAIvopOuNong yia
KAOe BApa 1Tou akoAouBnBbnke otnv avdAuorn. H ouykekpipévn nEBodog, n otroia
éxel opiotei amd Toug Baron & Kenny (1986), xpnoigoTtrolEl pia o€ipd atro
QAVOAUOEIG TTAAIVOPOUNONG TNPOUMEVWY TPIWV TTPOUTTOBECEWV.

Mivakag 11: AmroteAéopara AvaAuoewyv MaAivdpopunong yia Tov poAo 1ng
ZuvaioOnuatikng Aéopeguong otnyv Ikavotroinon pe Tn Mdapka Nike kai otnv
MpoonAwon otn Mdapka Nike.

_ | NpdéBeon yia | MpdBeon yia
) ZuvaioOnuaTikKi ] ] ]
Nike ] MeAAovTiKi OeTIKA  X)OAIa
Aéopeuon i i
Ayopd og GAAoug
MovTtéAa Kal
MeTaBAnTég
MovTélo 1
IkavoTToino €
] r] n IJ .80*** .78***
N MAPKa
R* .65 61
MovTého 2
IkavoTroinon e
.51***
™ JapKa
R* 26
MovTtéAo 3
2UVaIoONUATIK
r”J r] '28*** '37***
Aéopeuon
Ikavotroinon  pe .66*** H59*F*
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™ YapKa

R” 71 71

*p < .05, **p< .01, **p<.001

Mivakag 12: AmroteAéoparta AvaAuocewv MaAivdépoéunong yia Tov poAo Tng
ZuvaioOnuatikng Aéopeuong otnv Ikavotroinon pe Tn Mdapka Goody’s Kai
otnv lNpoonAwon otn Mdpka Goody’s.

_ | NpdéBeon yia | MpdBeon yia
ZuvaioOnuaTikKi ] ] )
Goody’s ] MeAAovTiKA OeTIKA  X)XOAIa
Aéopeuon ] ]
Ayopd o0& GAAoug

MovTéAa Kol

MeTafAnTég

MovTého 1

IkavoTToino €
) non-H .B4*** .B3***
N MAPKa

R” 41 40

MovTého 2

Ikavotroinon  ue -
™ JapKa

R” .19

MovTtéAo 3

ZuvaliodnuarTikn .38rrx R Rl
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Aéopeuon

|KGVO||Oi| |0|| €
’ M A8Fx* AB**r*
N MAPKA

R” 53 54

*p < .05, **p < .01, ** p < .001

2T0UG Trivakeg 11 kar 12 TTapoucidlovtal Ta ATTOTEAEOPATA TWV AVOAUCEWV
TOAIVOPOUNONG vyia To pPOA0 TnG IKAvOoTToinoONg ME TN  MAPKA KAl NG
ouvalodnuaTikAg d€oPEUONG OTNV TTPOCNHAWON TOU KatavaAwTr (TTpdBeon yia
MEANOVTIKA ayopd kal TTpdBeon yia BeTikG oxOAia o€ TpiToug) yia Tn Nike kal yia
Tnv Goody’s avTioToIXa.

ZUPQWVa JE TNV TTPWTN TTPOUTTOBeon, n aveEdptntn WETABANTA (IKavoTtroinon)
gival amapaitnto va emmnpeddel v egaptnuévn  (TTpoonAwon). Auti n
TTPoUTTO0e0N €MBERAIVETAI OTTWG PAIVETAI OTO POVTEAO 1 TTOU TTAPOUCIAZETal
oToug Trivakeg 11 kal 12. H ikavotroinon atmd TN JAPKA CUOXETICETAI ONUAVTIKA
ME TNV TTpocHAwaon (TTpdBeon yia peANOVTIKA ayopd: B'=.80, p<.001 kai TpdBeon
yla BeTIKA oxOAIa: '=.78, p < .001 yia Tn papka Nike kal TTpdBeon yia HEAAOVTIK)
ayopd: B'=.64, p<.001 kal TTp6Oeon yia BeTik& oxOAla: B'=.63, p<.001).

ZUPQwva Pe T OelTePn TTPoUTTOOeon katd Toug Baron & Kenny (1986) n
ave¢dptntn peTaBANTA  (IKavoTroinon) €ival  oTrapaitnto va  €TNPEAdel 1O
peooAaBnth (cuvaioBnuaTtikg d€opeucn). Auti n TTPOUTTOBECN IKAVOTTOINBNKE,
OTTWG PaiveTal OTO POVTEAO 2 OToug Trivakeg 11 kai 12, ye TN ouvaiodBnuartikn

déopeuon (B'=.51, p<.001 yia tn Nike kai ’'=.43, p<.001 yia Tnv Goody’s).

2UPQwva Pe TNV TPITR TTPOUTTIOBE0Nn n avegdpTtntn MPETABANTH (IKavoTtroinon)

TPETTEL va TTAUEl va €XEl OTATIOTIKA onuUavTikh oxéon MPe Tnv €EapTnuévn
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METABANTA (TTPOOHAWGON) A VO HPEIWVETAI OTATIOTIKA N ONUAVTIKOTNTA TNG OXEONG

QUTAG, OTav 0 uecOAABNTAG TTPOCTIOETAI OTO PHOVTEAO TTAAIVOPOUNONG.

Mivakag 13: AmroteAéopara AvaAuoeswv MaAivépoépnong yia 1o poAo Tng

Alagpopotroinong Twv Mapkwv Kal Tng ZuvaioOnuartikig Aéopguong oTnv

MpoonAwon otn Mapka (MepitrTrwon: Nike).

Nike

ZuvaioOnuaTikKi
Aéopeguon

Mpo6Beon
MeAAovTiKi
Ayopa

yla

Mpo6Beon yia

OeTIKA  X)XOAIa

o€ dAAoug

MovTéAa KOl

MeTafAnTég

MovTého 1

AlagopoTroinon

TWV JOPKWV

.20*

24**

RZ

.04

.06

MovTtého 2

AlagpopoTroinon

TWV JAPKWV

15+

R2

MovTtéAo 3

2UvaIoBnNuaTIKN

Aéopeuon

AlagopoTroinon

TWV JOPKWV
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RZ

*p <.05, ** p<.01, **p<.001

2Toug Trivakeg 13 kai 14 Ttrapoucidlovial Ta OTTOTEAEOUATA TwV AVAAUCEWV
TTOAIVOPOUNONG yia Tov pOA0 Tng OlagopoTIoinonNg TwV HAPKWY Kal TNG
ouvalodnuaTikng OE0PEUONG OTNV TTPOCHAWON TOU KatavaAwTr (TTpoBeon yia
MEANOVTIKA ayopd kal TTpdBeon yia BeTiIkG oxOAia o€ TpiToug) yia T Nike kal yia

Tnv Goody’s avTioToixa.

Ooov agopd Ttnv TrepiTTwon TG PAapkag Nike n avdAuon peocoAdpnong
(mediator analysis) ¢ ptépece va TTpAyPATOTTOINGEl KABWG TA €UPUATA TNG
avadAuong TaAivopéunong €deigav  OTI dev  Tnpeital n delTepn aTd  TIG
TpoUTToBECEIG TTou €0ecav ol Baron & Kenny (1986). Mo ouykekpiyéva, OTTWG
@aivetal oTov Trivaka 13, o ouvteAeoTnG B’ (beta-coefficient) Trou deixvel Tn oxéon
METALU TNG BIAQOPOTTOINCNG TNG MAPKAG KAl TNG ouvalobnuaTikAg O€0uEuong
IoouTal e B'=.15, p>.05, o1rdTE N OXEON METAEU TNG SIAQOPOTTOINONG TNG NAPKAG
Kal TNG ouvaloBnuaTtikig déopeuong O Bewpeital oTaTioTikd onuavTiki. ‘Evag
AOyog TTOU, iIOWG, va oupfaivel autd €ival OTI OTNV TTPOIOVTIKY) KATNyopia Twv

aBANTIKWV €10WV UTTApXEl uPnA avTIAapBavouevn opoidTNTA.

Mivakag 14: AtmroteAéoparta AvaAuocewv MaAivépounong yia Tov poAo Tng
Alagpopotroinong Twv Mapkwv Kal Tng Zuvaiodnuartikig Aéopguong otnv

MpoonAwon otn Mdapka (Mepirrwon: Goody’s).

| NpéBeon yia | MpdBeon yia
ZuvaloOnuaTikn ] ] ]
Goody’s ] MeAAovTIKR OeTikd@  ZxOAIa
Aéopeuon ]
Ayopd o0& GAAoug

MovTtéAa KOl
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MeTafAnTég

MovTtéAo 1

AlagopoTroino
Pop non 39*** ATrRx
TWV HAPKWYV

R” 15 23

MovTtéAo 2

AlagopoTroinon 20%
TWV JOPKWV '

R” .04

MovTéAho 3

2 UvaIoBnuUaTIKN 5k 6O+
Aéopeuon

AlagopoTroinon D7k ot
TWV HJOPKWV

R” 45 57

*p<.05 *p<.01, **p<.001

2 avtiBeon pe Tnv TepiTTwon TG Nike, n avdAuon yecoAdBnong yia Tn PApKa
Goody’s TTpayhaToTroInOnKe, KaBwWS Kal o1 Tpelg TTpoUTToBEoeI Twy Baron &

Kenny (1986) utropeocav va IKavoTroinBouv, 0TTwG QaiveTal Kal aTov Trivaka 14,

ZUPQWVa PE TNV TTPWTN TTPoUTTé0e0n, N aveedptntn METABANTA (SlagopoTtroinon)
gival amapaitnto va emmnpeddel v egaptnuévn  (TTpooniAwon). Autq n
TTpoUTT60eon emPBePaiwveral OTTwG @aivetal oto PoviéAo 1 Tou Tivaoka 14. H
dlaQOPOTIOINON TWV HAPKWY OCUCXETICETAI ONUAVTIKA ME TNV  TTPOCHAWON
(TTP6Beon yia peAAovVTIKA ayopd: [’'=.39, p<.001 kai TTPOBeon yia BeTIKG oxOAIa:
B’=.47, p < .001).
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ZUPQwva Pe T OelTepn TTPoUTTOOeon katd Toug Baron & Kenny (1986) n
ave¢dptntn peTaBANTA (dlag@opoTroinon) €ival atmapaitnTo va €TTNPEACEl TO
peooAaBnth (cuvaioBnuaTtik d€opeucn). Auti n TTPOUTTOBECN IKAVOTTOINBNKE,
OTTWG QaiveTal OTO PMOVTEAO 2 oToV TTivaka 14, ye Tn ouvaiodnuartikr d€oueuon
(B'=.20, p<.05).

2UPQwva Pe TNV TpIiTN TTpoUTTdé6eon n avegdptntn ueTABANTA (SlagopoTtroinon)
TTPETTEL va TTaUEl va €XEl OTATIOTIKA onuUavTikh oxéon MPe Tnv €EapTnuévn
METABANTA (TTPOOHAWGON) A VO HPEIWVETAI OTATIOTIKA N ONUAVTIKOTNTA TNG OXEONG

QUTAG, OTav 0 pecOAABNTAG TTPOCTIBEVTAI OTO JOVTEAO TTAAIVOPOUNONG.

2UVOAIKA, Ta e€upApaTa Tng Ttrapouoag £peuvag emmBefaiwoav PEPIKWG TIG

uttoBéoeig H6 kal H7.

9.2 2YZHTHZH - ZYMIMNEPAZMATA

2KOTTOG TNG TTaPoUCag £PEUVAG MNTAV VA €EETACEI TO POAO TNG CUVAIOBNUATIKAG
déopeuong 0Tn ox€on PETAEU TNG IKAVOTTOINONG ME TN MAPKA Kal TV TTPOCHAWGCN
TOU KOTAVOAWTH OTn PAPKA auth, KaBwg kal To pOAo Tng ouvaiodinuatikng
déopeuong oTn Oxéon METAEU TNG OlaPOPOTIOINONG TWV MAPKWY KAl TNV
TTPOCNAWON TOU KATAVOAWTA OTN JAPKA. Z€ VEVIKEG YPAPMUEG, N OUVAICONUATIKN
déopeuon pecoAaBei pEPIKWG OTIC oX€oelg: (1) IkavoTroinon ueE Tn papKa Kal
TTPOCHAWON TOU KATAVOAWTH O auth Kal (2) dlagopoTroinon TwV HOAPKWYV Kal
TIPOCNAWON TOU KATAVOAWTA O€ pia pdpka. Autd onuaivelr 0TI O avegApTNTEG
METABANTEG, dNAAdK n IKavoTToinon Kal n dlagopoTToinan, O XAVOUV EVTEAWG TN
OUOXETION TOUG HE TNV €€aptnuévn PETABANT, TNV TPOCAAwWON, aTTAd n

OUOXETION TOUG EAAATWVETAI.
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ATIO TNV €peuva TTOU TTPAyUaTOTTOINONKE BPEONKE OTI, 6ooV agopd Ta aBANTIKA
€idn (Nike), n ocuvaioBOnuaTiK d€oueuUon gival O PNXavioudg PECW TOU OTTOIOU N
IKOVOTTOiNON TOU KatavoAwTry odnyei oTnv ag@ocoiwon. To atoTéAeopa autd
empBepaiwvel Kal TRV uttdéBeon 6 (HB6). H uttdBeon auth €xel €CeTAOTEN KAl O€
AAAeg €peuveg, OTTWG N épeuva TG Fullerton (2005). AvTiBETWG, PpEBNKE OTI, N
dlagopoTroinon Tou TIpoidvtog Oev  odnyei otV  agooiwon, PEow TNG
ouvalodnuarTikAg d€oueuong, TTPAypa TTou dgv emPBeBaiwvel Tnv utroBeon 7 (H7).
‘Evag AOGyog TTou pTTOpEi va cupPaivel autd €ival OTI oI KOTAVOAWTEG O€
avTIAauBavovTal dIaPOoPES OTN CUYKEKPIPEVN TTPOIOVTIKNA KATAYOPIa Kal, CUVETTWG,
gival upnAn n avtiAapBavouevn opoldTNTa. H dlagopoTToinon Twv PHAPKWY, OTOV
KAGOO Twv aBAnmikwv €1dwv, Oev odnyei o€ TPooAAwon PEOw  TNG
ouvaloBnuartikng déopeuons. Towg aAAol TTapdayovTeg £xouv 181QITEPN onuacia
OTO XWPO TwV aBANTIKWV €1dwv, OTTWG yia TTapdadeiyua o611 n Nike TpooEpel

TTPoI6VTA, VW N dIa@opPOTToiNan, TTAEOV, EVTOTTICETAI OTNV TTPOCPOPA UTTNPETIWV.

Ooov agopd otnv aAucida eoTiaTopiwv Fast Food (Goody’s), Ta armmoteAéopaTa
£€deigav oT1, n ouvalcOnuatikh déoueuon ival o unXaviouog PECW TOU OTTOIOU N
IKOvVOTToinon Tou KatavaAwTry odnyei oTnv agociwon. Ta eupriuata auTd
empBePaiwvouv TNV uttéBeon 6 (HB6). AkOuQ, yia Tn OUYKEKPIMEVN TTPOIOVTIKN
Katnyopia Ta atmoteAéopara £9e1¢av OTl, n dIAPOPOTTOINCN TOU TTPOIGVTOG 0dNYEi
oTnNV aQociwon, MEoCW TNG ouvaloBnuaTIKAG OE0UEUONG, TTOU ETTIRERAIWVEI TV
uttébeon 7 (H7).

Emopévwg, 1o atmoTteAéopaTta TG £peuvag QUTAG Pag odnyouv o€ KATTOIN
onpavTika cuptrepdopata. Karapxdag, avriAaufavouaoTe OTI n ouvaiodnuartikn
déopeuon Traidel onuavtikd poAo oTn oxéon katavaAwTr¢-pdpka (Bansal et al.,
2004. Gilliland & Bello, 2002; Fullerton, 2003. Gruen et al, 2000). Auté civai
ONMAVTIKO, YIaTi €gnyei 0TI N OEOPEUON €TTNPEEACEI TNV AVATITUEN Kal T dIATHPENON
TWV ox€oewV auTwyv. O1 CUVETTEIEG TNG oUVAIOONUATIKNAG OE0UEUONG O€ pia pdpKa

gival BeTikéC. H ouvaioBnuartikr déopeuon Pe pia ydpka odnyei otnv TpdBeon yia
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MEANOVTIKA ayopd TNG HAPKAG auTrg, aAAd kal oTnv TpdBeon yia BeTik& oxOAia o€
GAAouUG yia Tn pdpKa auTh, YEYOVOS TTou £TTIRERBaILLONKE Kal atTo TNV £PEUVA PaG.

H ikavotroinon pe 1N gApka gival évag onPavTikog TTapdyovtag yia TTpoBAswn NG
TTPOBEONG TOU KATAVOAWTA yia HEANOVTIKY ayopd Tng MAPKAG KOl Kol TAV
TTPORAEWN TNG TTPOBEONG yia BeTIKA oxOAIa o AAAoug yia TN udpka autr]. Ouwg,
MO KABOPIOTIKOG TTapAyovTag, TTou odnyei ToOV KATavaAwTr) 0TV a@oaciwaon, ival
n ouvaiodnuariky déopeuon. To yeyovdg OTI n ouvaiodBnuatik OEoPEUON
MECOAQBEi 0TN oxéon METAEU TNG IKAVOTTOINONG KAl TG AQociwong €gnyei yiati n
IKOVOTTOinoN €vOEXETAI va PNV odnyei TTAvTa o€ a@ociwon ToU KATAVAAWTH O€
Mia pdpka (Jones & Sasser, 1995). O1 katavoAwTéG PTTOPEI va gival BETIKOI
atmévavtl o€ dia pdpka, aAAd dev odnyouvtal oTnv TTPocnAwaorn, dI0TI dev gival
ouvaloOnuaTikd deopeupévol PE TR PAPKa. H 1kavotroinon ammdé uovn 1ng
evhéxeTal va upnv odnyhoel oe agooiwan. [Mpémmel, Aoimmdv, va pecoAaBnoel
KAtrola heTABANTA, n oTroia va odnynoel 0€ aQociwon. TNV TTEPITITWONR UAS N

METABANTA auUTA €ival n cuvaiodnuartikr) dEoUEUON.

Ta eupAuaTa TNG £pEUVaC AUTHS Hag BonBolv va KATavor|OOUE TO QAIVOPEVO TNG
mpoonAwong. H olyxuon yia TO av n TPOCHAWON avatmapioTd pia
OUMTTEPIPOPIKNA KATAOTAON N Yia KatdoTaon TpoBeong-otdong f Kal Ta dUo, dev
Mag BonBdel oTnv karavonon Tou B€uartog, To oTToio XPACEl 101aiTEPN TTPOCOX).
2UPQwva pe Toug Morgan & Hunt (1994) n cuvaioBnuaTtik déopeUOn OTTOTEAEI
TOV KUplo peocoAapnth (mediator) otnv oxéon TngG IKavoTtroinong Kal Tng
TpoonAwong. E¢aitiag Tng onuavtikdTNTAg TNG OXEONG METALU TOU KATAVAAWT)
Kal TG pdpkag otnv diadikacia Tng TpoonAwaong (Aaker, Fournier & Brasel,
2004; Fournier, 1988), 600 ™0 ouvaioBnuUATIKA OcOUEUPEVOG gival €vag
KATAVOAWTAG ME TN MAPKA, TOCO IO TTPOCNAWMEVOG €ival O KATAVOAWTASG OTn

MApKa auTr).
O1 duo ouvioTwoeg TNG TTPOCNHAWONG, N TPOBeon yia PEAAOVTIKA ayopd Tng

MApKag Kkal n TpoéBeon yia BeTikd oxOAia o€ AGAAOUG yia T PAPKa, Eivail

atmmoTEAEOUa KATTOIWV OI1adIKAoIwY, O OTToieg TTEPIAAPBAvouv TI OTAoN €XEl O
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KATAVOAWTAG aTTévavTl € Jia pdpka, 1600 ouvaloBnNUATIKA BECHEUNEVOG Eival PE
auth, K.a. MNa mapddeiyua, n yvwon Tmou €XEl 0 KATAVOAWTAG yIa Wia pdpka Tov

ETTNPEACEI OXETIKA PE TNV AQOCiwar] Tou oTn uapka auth (Keller, 1993).

9.3 ZYNENEIEZ I'A MEAAONTIKEZ 'EPEYNEZ

EkT6¢ amd 1i¢ peTaBANTEC TNG IKAvoTToinong, TNG dlagopoTroinong Kai Tig dUo
OUVIOTWOEG TNG TTPOCAAWONG, TTOU €EETACEI N €PEUVA UAG, UTTAPXOUV Kal AAAoI
TTOPAYOVTEG TTOU €XOUV BPEBEi OTI eTTNPEACOUV TNV APOCiWOT TWV KATAVOAWTWY,
OTTWG N EPTTIOTOOUVN, N TTOIOTNTA, N GAUN Miag eTaIPEiag Kal GAAEG PETABANTEG
TTOU OXETICOVTAI PE TNV EIKOVA WPiAg ETAIPEIAG KAl TN YVWON TTOU €XOUHE YIO AUTH
Kal Ta mTpoidvta TNG. O1 emOpAcEIS Twv PETABANTWY QUTWY OTn OECUEUCN KAl

oTNV aQooiwon Ba YTTOPOUCAV VA ECETAOTOUV O AAAEG EPEUVEG.

Etriong, ekt6¢ atrd TNV ave¢dpTtntn METABANTA TNG IKAVOTTOINONG, ONUAVTIKO pOAo
dladpapatiCel ka1 €vvola  TNG  avTIAapBavouevng - dlagopoTtroinong
(avTihAauBavouevn  opoldTNTA)  OTn ouvalioOnuartiky  dEOPEUON KAl OTNV
TTPOONAWON TWV KatavaAwTwy. OTTwg TTaparnpeital Kar otV €PEUvA PHag, otnv
TEPITTTWON  TwWV  aBANTIKWV  €1dwyv, Adyw Tng UWNAAS avTIAapBavouevng
OMOIOTNTOG TWV PAPKWYV TNG OUYKEKPIYEVNG TTPOIOVTIKNG KATNyopiag Ogv UTTAPXEI
OuoX£TION TNG dIAPOPOTTIoINONG WE TN CouvVAICBNUATIKY) dECUEUON Kal, ETTOPEVWG
O0¢ MTTOpEl va emTeuxBei n agooiwon otn pdapka, otméte XPACel TTEPAITEPW

£peuvag.

lNa Tov AOyo auto, o1 €TaIpeEieg dev TTPETTEI VA TTAPARAETTOUV TO QPAIVOUEVO TNG
opolopopiag. H opoidtnTa cival 0 XEIPOTEPOG €XOPOG yia QUTOUG TTOU
aoxoAouvTal ue To uapkeTivyk (marketers). O Lamons (1994) utrooTnpicel 611 avTi
va TToAegdue TNV opoldTnta, BOa Tpémmel va paBoupe va CoUPE WE  aAuTh.
2UUTTANPWVEL OTI 1 opoloTNTa €ival €TTOKOAOUBO TNG TEPAOTIOG Kal TaXUTATNG

eCENIENG Twv TTPOoIovTWY. OAa Ta TTPOIOVTA KATTOIA OTIYUA TTEQTOUV OTNnV TTayida
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TNG opoidTNTag (Malburg, 2000) kai n emTUXiO Piag eTaipeiag egaptaTal ammd 1o av

Ba KaTa@épel va eAEYEEI TNV KATAOTACN AUTH).

H 1TpooAwon Twv KATavOAWTWY augavetal OTav PEIWVETAI N AvTIAQUBavOpEvn
oMoIOTNTA  TWV  HapkKwyv, OnAadf otav aufdvetal n  avTiAapBavouevn
dlagopoTroinon Toug. BEéBala, uTTApXoUV Kal TTEPITITWOEIG, OTTWG EXEl avapEPOEi
Kal TTapatrdvw, OTTou u@ioTavTal dIaQopEéG METAEU TwV HPaAPKWY, OAAG O
KAaTtavaAwTnAg dev TIg avTiAaupavetal. MNa tnv eEAAEIYn TOou @QaIVOUEVOU auTOU,
ONMAvVTIKOG gival o pOAOG TNG dIAPrUIoNG, N OTToIa TTPETTEI VA KATAPEPEI VA TOVIOEI
TIG d1aQOpPES piag pdpkag. O poAog TnG dlagruiong ival va dlIa@OopPOTIOINTEl TIG
MAPKEG OTO MUOAS TwV KATAVOAWTWYV KAl VO EAAXIOTOTIOINCEl TNV OPOIOTNTA EKEI
TTou uttapxel (Giges, 1988, p.68). H avriAapBavouevn opoidTNTa EAATTWVEI TNV
IKQVOTNTA TNG ETAIPEIAG va ATTOKTAOEI TTpoonAwpévoug TTeAdTeg. 'ETol, yia va
KaTtagépel pia eTaipeia va KePdIoEl TNV aPociwon TwWV KATavaAwTwy, Ba TTPETTEl
va TTPOCPEPEN dia pdpka TTou va dIa@EPEl Aatro TIG avTaywvioTIKEG. Mia pdpka,
AOYyW TNG POVAdIKOTNTAG TnG, MTTOPEi va Kepdioel Tov KaTavaAwTr. [MoAA&
TTpoidvTa artroTtuyxdvouv, O16TI 8¢ JTopouv va dlagopoTtroinBouv  oTnv
KaTavaAwTIKA ayopd Kal Oev €XOuV KATTOIO TTAEOVEKTNUA — TTPOVOUIO, WOTE va Ta
TIPOTIMACEI O KATavoAwTnG. H dlagopotroinon Twv TIPoIOVIWY  TIPETTEL va
QATTOTEAEOEI TOV KUPIO OTOXO TWV KATAOKEUOOTWY, £aV ETTIOUPOUV TNV ETTITUXIA KAl

TNV AVAYVWPICIIOTNTA TWV TTPOIOVTWYV TOUG.

2Up@wva pe Tov Porter (1998) ol eTaipeieg €mdILUKOUV VO akoAouBrjcouv pia atrd
TIG TPEIG OTPATNYIKEG TIOU aA@Oopouv oTa Trpoiovra: (1) T oTpatnyiki Tng
dlagopoTroinong, (2) Tn oTpatnyikh TNG XaunAng TIUAS Kai (3) Tn oTpaTtnyikn TNG
TEXVoAoyiag. Av pia etaipeia eTTIAECEl TN OTPATNYIKA TNG dlA@opoTToinoNnG, TOTE
OTOXOG TNG €ival va TTOAEPAOEl TNV OMOIOTNTA, KATI TTOU PTTOPEI va €TTITEUXOEi

MEOW TNG BIAPANIONG.

MNa va augnBei n TpoonAwaon, HECW TNG BIAYOPOTTOINONG TWV HOPKWY, TTPETTEI Ol

ETAIPEIEG VA TTAPAYOUV KAIVOTONA TTPOIOVTA, JE MOVADIKA XOPAKTNPIOTIKA Kal va
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BonBroouv Toug KaTavaAwTéS va kKataAdBouv 611 6Aa Ta TTpoidvTa Oev givail
TTapouoia. ASyw TnG onuavtikOéTNTAG TNG dIAQAUIONG OTNV QVTIMETWITTION TNG
oMOoIOTNTAG, N METABANTA QUTA aTTOTEAEI ONUAVIKO TTAPAYOVTA OTN OTPATNYIKA TWwV
dlapnuiotwyv (Pucket, Grove & Laband, 2001. Sloan, 1989. Stambaugh, 1990.
Tait, 2002. Trout, 1999). Mia etaipgia TTOU PacileTal 0TV APOCIWON TWV

KATavOAWTWYV TTPETTEN va dIapopoTToINdEi, WOTE va TNV KEPDIOTEL.

Mia etaipeia TTPETTEl va £xEI TN dUVATOTATA VA TTPOCPEPEI AUEAVOUEVN agia OTOUG
KATAVOAWTEG TNG MEOW KAAUTEPWV TTPOIOGVTWYV KAl TTIO QVTAYWVIOTIKWY TIHWV.
‘Emiong, mpéTrel va €xel Tn duvatotnTa va Aavodpel Ta véa TTpoidvTa Tng oTnv
ayopd TTIo ypriyopa Kai TTI0 ATTOTEAECPATIKA aTTO TIG AVTAYWVIOTIKEG ETAIPEIEG KAl
va KAVEl aVTIANTITEG TIG KAIVOTOUIEG TNG KAI TIG AVTAYWVIOTIKEG TIMEG TNG OTOUG

KATAVOAWTEG, HECW TNG QNG TTOU JIABETEL.

MNa va TTeETUXOUNE, ETTOUEVWG, TNV ATTECAPTNTOTIOINON ATTO TOV OPO «ETTOXN TNG
OMOIOUOPPIaG», TIPETTEI VA UIOBETACOUUE Evav TPOTTO OKEWNGS TTI0 dnuIoupyIko. O
ONUIoUPYIKOG TPOTTOG OKEWNG Eival BEUENILLOES OTOIXEIO yIa Wi AVTAYWVIOTIKI
TOTTOBETNON TNG MAPKAG. MPETTEl va akOAOUBOOUNE Pia dNPIOUPYIKI OTPATNYIKN
TTOU B0 pag eMTPEWEI VA OPAPATIOTOUME Eva HEANOV DIAPOPETIKO Kal €va oXEDI0
yla va @Bdacoupe ekei. MNa va KEPOIOOUPE TO AvTAYWVIOTIKO TTAEOVEKTNUA, TTPETTEI

VA «TTAVTPEWOUNE» TNV OTPATNYIKA TTEIBapXia Kal To dNUIOUPYIKO TPOTTO OKEWNG.
2Up@wva pe Tov Aaker (1996), sival oXeTIKG EUKOAO va KPATHOEI Yia ETAIPEIQ TOUG
TTEAATEG TNG TTPOONAWNEVOUG, £QOOOV AKOAOUBNOElI KATTOI0UG aTTAOUG KAVOVEG.
‘ETol, pia eTaipeia 6a TTRETTEL

6 Na xpnOIYOTIOIEI HETPMOEIG IKAVOTTOINONG TTEAATWV
TOKTIKEG  €PEUVEG yIa TNV IKAvOTToinONn 1 Mn Twv TTEAATWV gival 18iaiTepa

XPNOIMES, OOV aOopd TNV KATAVONGON TWV CUVAICONUATWY TWV KATAVOAWTWY yid

TN MAPKQA, TNV ETTITUXIO KAl TNV ATTAXNON TWV TTPOIOVTWY KAl TWV UTTNPECIWY TNG
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eTaipeiag. AuTéG o1 épeuveg Ba TTPETTEl va gival €TTIKAIPEG, ME UWNAG Babuod
euaiobnoiag, Kal TTEPIEKTIKEG, £TOI WOTE va €gayxBouv aoc@aAn cuptepdouaTta,
OXETIKA YE TNV IKAVOTTOINON TWV TTEAATWY Kal TIG aAAayEG TTou ugioTaTal auTr). [Na
va £XOUV KATTOIO AVTIKTUTTO QUTEG O JETPAOEIG Ba TTPETTEI va apouoIwBouV aTTo
TNV KaBnuepivr dloiknon. O1 eTaipeieg Ba TTPETTEI va XpnoIhoTTololV £douadiaieg
METPAOEIC IKAVOTTOINONG TTEAATWY YIA VA EVTOTTIOOUV TA UTTAPXOVTA TTPORARUATA

Kl va eVEPYOTTOINBOUV TTPOYPAUMATA TTOU VA AVTATTOKPIVOVTAl OE QUTA.

7 Na €xel woTH CUUTTEPIPOPA ATTEVAVTI OTOUG TTEAATEG

Mia sTaipgia TTPETTEI VA TTAPEXEI TTPOIOVTA TTOU AEITOUPYOUV CWOTA Kal KAVOUV Tn
OouAgIqd, yia Tnv oTroia ayopdoTtnkav. Auto €ival £€vag BaoikOg Kal TTPWTAPXIKOG
AGYOG yia va ueivouv TTpoonAwpévol ol KaTavaAwTéS. O1 TTEAATES XpeldalovTal Eva
AGyo yia va aAAd&ouv papka kal €dv dev Toug dwaoel n eTaipgia Tov AOyo autod

TOTE TTApapEvVouvV TTIoToi (BAayxoTtroUAou, 1999 ).

8 Na pueivel Kovra oTov TTEAATN

O1 eTaipeieg TTOU €XOUV I0XUPN TTEAATEIOKI) KOUATOUPQ Bpiokouv TPATTOUG yia va
MEVOUV KOVTA OTOUG TTEAATEG TOUG. AKOPO KAl yId TA OTEAEXN TWV HEYAAWV
ETTIXEIPACEWY  UTTAPXOUV €IBIKA  TTPOYPAUUATA  ETTOPAG ME TOUG ATTAOUG
Kabnuepivoug TTeAdTEG. Ta PEAN TNG TTAPAYWYNG OUuvavTAveE TTEAATEG yia va
EVNUEPWOOUV yia Ta TIpaypatikd TTpoBAfpara Toug. AkOpa, dnuioupyouvTal
€IOIKEG OpAdEG TToU aoyxohouvtal pe OTI agopd Toug TreAdTeg. Otav pia etaipeia
nTdel ammd TOUuG TTEAATEG TNG VO  ETTIKOIVWVAOOUV dadli Tng, Ocixvel TTwg

eVOIOQEPETAI YIA AUTOUG Kal OTI €X0uV agia.

9 Na Tpoo@épel ETTITTAEOV TTAPOXEG OTOUG TTEAATEG TNG

Aev gival kal TO00 BUOKOAO va aAAGEEl N avTIMETWTTION €vOg TTEAATN atmd aTTAd

avoxn vyia yia pdpka oe evBouoliaoud, atrAd Kal JOVO PE TNV TTAPOXH KATTOIWV
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EMMTTAEOV UTTNPECIWY, TIG OTTOIEG O TTEAATNG dev TTEPIPEVEL. KATTOI0 PIKPO dWpo N
Mia uttnpeoia TTou dev £l TTPOCPEPDBE TTIO TTPIV ATTO KAMIa €TaIPEIa i aKOUa Kal

Mia CUPTTEPIPOPA TWV TTWANTWV TTOU Ba EVTUTTWOIACEI TOUG TTEAATEG.

ZUuQwva pe Tov Aaker (1996), uttdpxouv KATToIO TTPOYPAUMOTA TO OTTOIO
MTTOPOUV va  Onuioupyhoouv TIpocHAwon oTn pdpka dueca. Autd Ta

TTPOYPAUUATA Eival TTOAU ONUAVTIKA YA KATTOIEG KATNYOPIEG TTPOIOVTWV.

9.4 NEPIOPIZMOI THZ MAPOYZAZ 'EPEYNAZ KAl ANATKH llA MNMEPAITEPQ
‘EPEYNA

2€ AUTO TO OnueEio, TTPETTEl va ETTIONUAVOUPE OpPIOPEVOUG PEBODOAOYIKOUG
TTEPIOPIOPOUG TNG TTapoucag €psuvag. H épeuva Paociotnke otn péBodo Twv
epwtnuatoloyiwv. H péBodog, OpwG, TwWv EPWTNUATOAOYIWV TTAPA  TOUG
YVWOTOUG TTEPIOPIOUOUG TTOU CUVETTAYETAI, TAUTOXPOVA ETTITPETTEI TNV KOAUTEPN
Kartavonon TnG ‘TTrPayuaTiKOTNTAG TOU KATAVAAWTH, OTTWGS AUTH YiveTal avTIAnTITH,
ME TNV €vvola OTI gival UYIOTNG ONUOCIAG N KATAVONGON TOU TPOTTOU E TOV OTTOIO O
KAaTavaAwTAG avTIAauBaveTal kal ailcBAaveTal ava@opika Pe pia yapka. To deiyua
Mog ATav pIKpd Kal yia Tov Adyo autd O¢ UTTOPOUME va odnynboupe o€

YEVIKEUOEIG.

H trapouca épeuva BacioTnke oTnv €¢ETaon OEiyMATOG KATAVOAWTWY yia dUO
OUYKEKPIMEVEG WAPKEG,  YEYOVOG TIOU OTTOTEAEI TTEPIOPICPO OTN duvaToTNTA
YEVIKEUONG TWV ATTOTEAECUATWY YIa OAEG TIG HAPKEGS. QG €K TOUTOU, Kal dedOUEVNG
TNG TTEPIOPIOCUEVNG EUTTEIPIKAG £PEUVAG OTO XWPO, XPEIAZETAI TTEPAITEPW £PEUVA
yld va ammo@avlouue av Ta eupruata TnG TTapoucag £PEuvag eTmIReRalwvovTal

a1t AAAEG PEAETEG Kal KATA TTOOO UTTOPOUV VA YEVIKEUTOUV O€ AAAEG TTPOIOVTIKEG

KATNYOPIEG.
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Etriong, MEANOVTIKEG EUTTEIPIKEG £PEUVEG UTTOPOUV VO ECTIACTOUV OTNV APOCiwon
TWV KATAVOAWTWY O€ pia pdpka. ©@a ATav akoun evola@Eépov va HEAETNOEI O
POAOG TNG OUVEXNG dECPEUONG OTN OXEON METAEU TNG IKAVOTTOINONG WE TN YApKa

KAl TNV TTPOCHAWGT TWV KATAVOAWTWV.

H otroudaidotnta TnG €vvolag TnG TTpoonAwong gival peyaAn kai yia Tov idio Tov
KatavaAwTth, aAAd kal yia Tnv €taipeia. H mTpoonAwon avravakAd 1o Badud
TIPOOKOAANONG TOU KATOVOAWTH) ME TN MAPKA KAl OUVOEETAI GUECA ME TNV
IKavoTToinon TTou avtAei 0 KOTAVOAWTAG aTrd TN MAPKA €V 0dnyei otnv
uI0B€TnoN TTPoBEcEwY atTévavTl o€ dia udpka, OTTWG n TTPOBeon yia PEAAOVTIKA
ayopd kai n mpdébeon yia BETIKA oXOMA. ZUVETTWG €ival ATTapaiTnTN N TTEPAITEPW
dlgpeuvnon TNG €vvolag TnGg TTpoonAwong. TEAOG, Ta euprjuata PITOpouvV va
eTnpedoouv Tn oTdon Piag eTaipgiag atrévavtl OTOUG KATAVOAWTES, aAAd Kal TN

oTAoN TNG aTTévavT 0TV avTIAauBavopevn opoidTnTa.

9.5 XPHZIMOTHTA THZ TMAPOYZAZ 'EPEYNAZ TIlIA TO ZXEAIAZMO
MPOIONTQN KAI ZYETHMATQN

2TN CNMEPIVI ETTOXN TTOU ETTIKPATEI N OPOIOPOPQIa TWV TTPOIOVTWY, OTOXOG £VOG
oxedlaoTr TTPETTEI va €ival N dnuIoupyia KAIVOTOPWY TTPOIOVTWY. ZUPPWVA UE TA
gEupnuUaTa TNG TTOPOUCAG E€PEUVAG, TTPETTEI VA YIVETAI OWOTH Kal £EOVUXIOTIKN
épeuva ayopdg atmd Tn MEPIA TOU OXEDIAOTH, WOTE TA TIPOIOVTA TOU va unv

TTECOUV OTNV TTAYida TNG OUOIOUOPPIAG.

Etriong, Ta supApaTa g TTapoUcag EPEUVAG TTPOTEIVOUV OTI Wid ETAIPEI TTPETTEI
va KATAVONOEl TIG AVAYKEG TWV KATAVAAWTWY Kal TNG oUyXpovng €TTOXNG Kal va
TIG KAOAUWEI, WOTE VO TTPOKOAECEI TNV IKAVOTTOINON TOoUu KAatavaAwTh. MNa va €xel
amAxnon €va TIPOIOV OTOV KATAVOAWTH TIPETTElL, KOT& KUPIO AOyo, va Tov
IKavoTroinoel. ‘Eva  T1poidv  1Tou  Ba  TTPOKAAECEl TNV IKAVOTTOINON  TWV

KATAVOAWTWYV, UTTAPXEl MEYAAN TOavOTNTA va ETTITUXEl KOl va AUEHOEl Ta KEPON
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Miag etaipgiag. O oTOX0G KABE OXeDIAOTN €ival N €MITUXIA TOU TTPOIOVTOG TOU, N
oTToia PTTOPEl va €mTEUXOEI OOOV 0 KATAVOAWTAG 0dnynBei oTnv TTPOoCcHAWOoN
TOU TTPOIOVTOG. 2UVETTWG, €VAG OXEDIAOTNG TIPETTEI va AGBEl UTTOWN TOU TTOAAOUG
TTOPAYOVTEG, Ol OTIoi0l  eVOEXETAl va 0ONynoouv £vav  KAatavoAwTh oTnv
TTpooNAwon. Oa TPETTEI va EVTOTTICEl TIG AVAYKEG TWV KATAVOAWTWY KAl Va TIG
KAAUTTTEL, va OnuIoupyei TTpoidvTa TTou Ba diagopoTtrolouvTal OTo XWwpo, Rdoel

TWV OTTOIWV N ETAIPEIA Ba ATTOKTA TO AVTAYWVIOTIKO TTAEOVEKTNUA.

O pbAog Tou oxedIAOTH OTN ONMEPIV €TTOXA €ival apkeTd dUOKOAOG, dIOTI O¢
BaoiCetal poévo oTn @avracia TTou PTTopEl va diaBétel o idlog, woTeE va
dnuIoupynoel TTpoidvTa PE TO o e€eAiyuEvo vTiCdiv. Emmrpdobera, mrpétrel va
KaTta@EPEl va ouvdldoel To VTICAIV auTo, YE TN XPNOTIKOTNTA, TNV TTOI0TNTA, KABWG
Kal 6AoUG TOUG TTAPAYOVTEG, Ol OTToiol Ba odnynoouv TOV KATAVOAWTA OTNnV
emavalaupavépevn ayopd Tou TTPOIOGVTOG KAl , OKOPa  KAAUTEPA, OTnNV

TTPOOAAWGT| TOU OTO TTPOIOV.
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NMAPAPTHMATA
MoapdpTnua l

EpwTtnuaroAdyio yia tnv Nike

H mapoloca £peuva TrpaypatotrolEital ota TTAdiola NG OITTAWMPATIKAG HOU
epyaociag, TTou €xel 0TOXO va SIEPEUVADEI TIGC OTACEIG 0AG OXETIKA YE Ta aBANTIKG
€idn. MNapakaAoUue va CUPTTANPWOETE TO EPWTNUATOAOYIO UE EINIKPIVEIQ, OUTWG
WOTE Ol ATTAVTAOEIG O0AG VA avTavakAoUv TIG TTPAYHUATIKEG oag atroyels. Ol
QTTAVTAOEIS 0AG OTO EPWTNPATOAGYIO Ba gival avwVUNES Kal Ba XpnolpoTToinéouv
ME €EMTTIOTEUTIKO TPOTTO. H €peuva atmoOOKOTTEl OTnN OIATTIOTWON VEVIKOTEPWYV

TAOEWV KAl OXI OTNV ETTECEPYATIA TWV ATOMIKWY TTEPITITWOEWYV. AVAQEPETE TO

BaBud oTov OTT0i0 CUUPWVEITE N OIaQWVEITE OTI KABE uIia a1md TIC AKOAOUBEC

TTPOTACEIC IOXUEI VIO E0AC TTPOOWTTIKA. XPNOIMOTIOIEIOTE pIa aTTd TIG 7 aKOAOUBES

ETMAOYEG aTTaVTHOEWY OTaV BABPOAOYEITE TIC TTPOTACEIG. ZNUEIWOTE TOV avAAoyo

BaBud otnv TTaUAa TTOU TTPONYEITAl TNG KABE EpWTNONG:

Alo@wvw TTOAU

Alapwvw apkeTa

Alapwvw Aiyo

OUTE CUNPWVW, OUTE SIOPWVW
ZUNPWVW Aiyo

ZUHPWVW OPKETA

N o gk~ 0w DbdRE

ZUNPWVW TTOAU

1. Eipal ikavotroinuévog/n pe ta rpoidvra NIKE.
2. H eutreipia pou atrd 1 NIKE €ival KaAn.
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___ Eipar ikavotroinuévog/n pe N pdpka NIKE.

_ NiwBw ouvaioBnuatika depévog/n pe TN pdpka NIKE.
_____H NIKE onuaivel TToAAG yia péva.

_ NiwBw ekTipnon yia 1n NIKE.

______HNIKE gival n TrpwTtn pou £1mAoyr o€ abAnTikd €idn.

© N o 0 b~ W

Tnv eméuevn opd TTou Ba XpelaoTei va ayopdow aBAnTIKA €idn, 6a
ayopdow NIKE.

9.  Oaouvexiow va gipal moTog meAATNS TNG NIKE.

10. 2komelw va KAvw BeTIKA oxOAla g€ GAAOUG avBpwTToug yia Tn
NIKE.

11.  Oa mpoteivw Ta NIKE o€ kaTroiov mou 8a ¢ntrjo€l Tn OUPPBOUAR pou.

12.  Oa evbappuvw @iAoug Kal ouyyeveig va ayopdoouv trpoiovra NIKE.

13.  Eipal euxapiotnuévog/n pe Tnv atré@act| pou va ayopdocw NIKE.

14. Katd Tnv damoyr Hou, UTTAPXOUV HEYAAEC BIAQOPEC PETALU Twv

OIOPOPETIKWY HAPKWY TTOU UTTAPXOUV OTO XWPEO TwV aBANTIKWYV €10WV.

15. At pmropw va oKePTW TTOAAEG DIOPOPEG PETASU TWV KUPIWV JAPKWV
aBANTIKWV €10WV.

16.  H poévn dogopd PeTalU Twv KUPIWV POPKWY OTa ABANTIKA €idn

BpiokeTal TNV TIYA.

HAIkia ®ulo

71 Katw arréd 20 1 Tuvaika
120-29 "1 Avdpag
130-39

140-49

150 -59

(] A6 60 kal TTavw



Exmraideuon

T1 AtToAuTripio Nupvaaciou
1 AtToAuTripio Aukeiou

"1 Mruyio TEI

U Mruxio MavemmoTtnuiou

T MetamTuxiako AiTAwpua

20¢ EUXAPIOTW YIa TN CUVEPYQTid.
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MNapaptnua ll

EpwTtnuaroAdyio yia ta Goody’s

H mapoloca £peuva TrpaypatotroiEital ota TTAdiola TG OITTAWMPATIKAG HOU
Epyaaciag, TTou £xel 0TOXO va OIEPEUVAOEI TIG OTACEIS 0OG OXETIKA UE TIG AAUCIdEG
kataoTnuatwyv Fast Food. MNapakaAoupe va CUPTTANPWOETE TO EPWTNHATOAOYIO
ME €INIKpiVEIQ, OUTWGS WOTE Ol OTTAVTAOEIC 0AG VO aVTAVOKAOUV TIG TTPAYMOTIKEG
oag amowelg. O1 amaviioei§ 0ag 0TO EPWTNPATOAGYIO Ba gival avwvuueg Kal Ba
XPNOIUOTTOINBOUV UE EUTTIOTEUTIKO TPOTTO. H €peuva atrooKoTTEl 0T dIATTioTWOoN
YEVIKOTEPWY TACEWV KAl OXI OTNV ETTECEPYATIA TWV OTOPIKWY TTEPITITWOEWV.

AvaopépeTe T0 BaBud oTov OTT0I0 CUP@WVEITE A DIa@WVEITE OTI KABE pia atrd TIC

aKOAOUBEC TTPOTACEIC IOXUEI VIO E0AC TTPOOWTTIKA. XPNOIUOTIOIEIOTE PIa aTro TIG 7

OKOAOUBEG €TTIAOYEG QTTAVIACEWVY OTAV POBUOAOYEITE TIG TTPOTACEIG. ZNPEIWOTE
TOV avaAoyo BaBud oTnv TTaUAa TToU TTPONYEITAI TNG KABE £pWTNONG:

Alapwvw TTOAU

Alapwvw apkeTa

Alapwvw Aiyo

OUTE CUNPWVW, OUTE SIOPWVW
ZUP@WVW Aiyo

ZUHPWVW OPKETA

N o o bk oD RE

ZUNPWVW TTOAU

Eipar ikavotroinuévog/n pe 1o @aynto Twv GOODY'S.
H eptreipia pou amd ta GOODY'S cival KaAn.
Eipar ikavotroinuévog/n ue Ta GOODY'S.

0N

Niwbw ouvaioBnuatika depévog/n pe Ta GOODY'S.
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5.  Ta GOODY’S onuaivouv TToAAG yia péva.
6.  Niwbw ekTiynon yia Ta GOODY’S.
7. _ Ta GOODY'’S cival n TpwTtn Pou emmAoyn o€ Fast Food.
8. _ Tnv emdpevn @opd TTou Ba xpelaoTei va @Aw KATI £Ew OTa ypriyopa,
Ba TpoTiyiow Ta GOODY'S.
9.  Oaouvexiow va gipyal moToég meEAdTNS Twv GOODY'S.
10._ >komelw va KAvw BeTIKA oxOANa o€ AANOug avBpwTtroug yia Ta
GOODY'S.
11. Oa mpoteivw Ta GOODY'S o€ kdtrolov TTou Ba ¢nTHoE€l TN CUUBOUAN
MOu.
12.  Oa evBappuvw @iAoug Kal CUYYEVEIG va TTpoTiufioouv Ta GOODY'S.
13.  Eipar guxapiotnuévog/n ME TNV ATTOQACH PJOU va TIPOTIHACW TA
GOODY'S.
14. Katd Tnv Amowr Mou, UTTAPXOUV MHEYAAEC BIAQOPEC PETALU Twv
OI0QOPETIKWY AAUCIdOWY KATAOTANATWY TTOU UTTAPYXOUV OTO XWPEO Tou Fast
Food.
15. Ag pumopw va OKEPTW TTOANEG OloQOPEG METALU TwWV  KUPIWV
aAucidwyv gaTiaTopiwy 0TO XWPO Tou Fast Food.
16. H povn diagopd PETALU Twv KUPIWV AAUCidwWV €0TIATOPIWV OTO
Xwpo Tou Fast Food BpiokeTal otnv TIUA.
HAIKia ®UuAo
11 Katw atréd 20 1 Tuvaika
120-29 1 Avdpag
130-39
140-49

138



150-159

[1 A1t 60 kai TTdvw

Exmraideuon

"1 AtroAuTtripio Nupvaaciou
"1 AtroAuTtripio Aukeiou

7] Mruxio TEI

] Mruxio MavemaoTtnuiou

[l Metatrtuxiakd AitTAwua

20¢ EUXAPIOTW YIa TN CUVEPYQTid.
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